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ON THE UPWARD WAY. 


Mankind has accumulated a vast store of informa- 
tion regarding all subjects. Not only is it possible for 
the student to be informed concerning achievements in 
all lines of effort but in most cases the methods 
employed have been set forth in the fullness of their 
detail. This gives the beginner in any line a sub- 
stantial foundation upon which to build. 

When environment and tradition are such as to 
force early development the progress made by any 
member of a ‘‘team’’ rests entirely with that member. 
Opportunities and facilities are pro- 
vided, but these must be used as occa 
sion permits. Contenders in the indus 
trial field are better equipped than 
formerly, but unless advantage be 
taken of this equipment and employed 
in proper manner it ceases to be a bene 
fit, and in incompetent hands it may 
prove a detriment by satisfying its pos 
sessor with his superficial knowledge 
and thus prevent its practical appreci 
ation and application in a commonsense 
way to the everyday affairs of life. 

Many of those who begin the difficult 
journey along industrial paths soon be 
come too important in their own estima: 
tion to amount to anything in the 
esteem of others. In consequence of 
gratifying their own superabundant 
self-esteem they are left high and dry 
in some obseure niche and their future 
lives are filled to overflowing with de 
tailed work and musings upon their own 
greatness. A good example of the men 
who have avoided the pitfalls herein 
pointed out is Rodney Edward Browne, 
general sales agent of the W. R. Pick 
ering Lumber Company, at Kansas City, 
Mo. Mr. Browne is an example of the 
type of men who do things not merely 
because of the pecuniary reward but for 
the sake of the things themselves. He 
is of that type which is unable to con 
tent itself with daily repetition of the 
same task. While fully realizing the 
importance and necessity of detailed 
work being done in satisfactory way, 
his course shows that he has been aware 
that such work is merely a cog in the 
great, complicated mechanism of busi 
ness; important, it is true, but of really 
insignificant value when compared with 
the entire structure to be erected. 

Rodney Edward Browne was born at 
Oakland, Cal., December 24, 1876. His 
father, William Edward Browne, was of 
English parentage, and his mother, : 
whose maiden name was Julia Pennoyer, was born in 
Pennsylvania. His father, who was identified with 
mining interests in California, died while the subject 
of this sketch was still a child, and a few years after 
the death of the head of the family it was decided to 
move to Kansas City. This journey was made in the 
latter part and 1883 and Rodney Edward Browne 
attended public school in Kansas City and high school 
at Ouray, Col. Afterward he entered St. Mary’s Col- 
lege at St. Mary’s, Kan., from which he was gradu 
ated in June, 1891. 

His first business experience was not of a nature to 
develop overconfidence in his fellow men. He went 
to St. Louis in search of employment and made a 
contract with a tea and coffee house which was to 
give him 10 cents for each sign he put in the windows 
of grocery stores. Under the terms of this contract 


he was to secure an acknowledgment from each 
groceryman. The first month he was employed at this 
work he put in 500 signs but the grocers were so 
busy weighing out 5 cents’ worth of sugar and passing 
out 1 cent’s worth of candy that many of them would 
not take the time to make out the required acknowl- 
edgment, merely writing ‘‘O. K.’’ on a card and hand- 
ing it to him. When settlement day came Mr. Browne 
put in a claim for 500 signs and the company in a 
very businesslike manner refused payment for all but 
100 of them. 

Following this disastrous launching out for himself 
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RODNEY EDWARD BROWNE, OF KANSAS CITY, MO.; 


An Exponent of the Best Possibilities in Lumber Salesmanship. 


he acted as bookkeeper for a publishing house in St. 
Louis for about eighteen months, and then returned to 
Kansas City, where he went to work for the packing 
houses. A short time after this connection was made 
he was sent to Jacksonville, Fla., where he opened a 
branch house for Swift & Co., which he operated for 
about a year and a half. His health failed and he 
returned north. 

His next venture was with J. B. White, of the Mis- 
souri Lumber & Mining Company, at Grandin, Mo. 
Mr. Browne spent a year at Grandin, after which he 
was transferred to Fisher, La., where he was employed 
by the Louisiana Longleaf Lumber Company, one of 
the line of mills in which Captain White is interested. 

In 1902 Mr. Browne secured a berth with the Central 
Coal & Coke Company, as assistant to I. H. Fetty, 
lumber sales agent, his: position being chief clerk in 


In February, 1906, he 
severed his connection with the Central Coal & Coke 


the lumber sales department. 


Company, and secured his present position as general 
sales agent with the W. R. Pickering Lumber Com- 
pany, with headquarters at Kansas City. 

Before proceeding further it may be well to note 
that Mr. Browne’s progress was made virtually step by 
step. At the mills he became thoroughly familiar not 
only with the methods of accounting and the routine 
proceedings of carrying on business, but with grades, 
cost and methods of manufacture. He learned what a 
mill eould do; how logs should be cut, and how orders 
were handled at the point at which the 
stock was produced. In brief, he as- 
certained by practical experience how 
the business was handied at the mill. 
Following this came four years in the 
office of the lumber sales agent of one 
of the largest operators in the south, 
which gave him experience at the other 
enc of the business; that of securing 
orders. This brought him into contact 
with buyers, informing him as to their 
needs, and, what is perhaps of more im 
portance to a sales agent, it gave him 
an insight into the most approved 
methods of placing business. This ap 
prenticeship in the manufacture and 
sale of lumber extended over a period 
of seven years and gave him a close 
personal knowledge of the business, 
which fitted him for the position of 
general sales agent for a company 
whose operations turn out annually 
about 150,000,000 feet of lumber. 

The W. 
pany has three mills; one at Pickering, 
one at Barham, and one at Cravens, all 


R. Pickering Lumber Com- 


in Louisiana. The locations of these 
mills give the company shipping facili- 
ties over the Atchison, Topeka & Santa 
Fe and the Kansas City Southern rail- 
ways and their connections, north, east 
and west. The Kansas City Southern 
also provides an outlet for lumber sold 
for export, for which trade the com- 
pany of late years has furnished large 
quantities for shipment to all parts of 
the lumber consuming world. 

As general sales agent Mr. Browne 
is required not only to keep sufficient 
orders booked ahead to enable the mills 
to be operated to advantage but he 
must distribute his orders among the 
mills so that the particular quality of 
timber at each plant may be used in 
the best way possible. The work of the 
sales office has been systematized in such 
manner that it is conducted without 
hitch or hindrance. Two great problems are involved. 
The first is not only to sell lumber but to sell those 
particular grades and qualities which the company is 
in a position to ship. The second is to keep the mills 
busy with a sufficient volume of orders on hand to 
enable them to work the timber to advantage. Inter- 
woven with the sales question is the problem of dis- 
posing of items which accumulate despite the exercise 
of infinite care and a high order of intelligence in 
sawing and selling. This necessitates many trips by 
Mr. Browne to the mills in the course of a year in 
order to keep thoroughly in touch with affairs at pro- 
ducing points. Monthly inventories and stock sheets 
show just what the company has to offer and also 
enable the head of the sales department to give cut- 
ting orders to the best advantage. 

(Concluded on Page 56.) 
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The race is for the swift: 


Only the brave deserve the fair. 


Eternal vigilance wins success, 
but only regular dealers can buy 


Doors, Windows and Trim from 


E. L. Roberts & Co. 


| 22nd Street and Union Place, 


Chicago. 
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Fir Lumber, 
Red Cedar Shingles. 


CAR AND CARGO SHIPPERS. 





Quality Counts. Grades Right. 
Manufacture Unexcelled. 








DAILY CAPACITY—100,000 FEET LUMBER; 175,000 SHINGLES 


TELECODE. 


C. D. Danaher, 


Tacoma, Washington. 





JAMES D. LACEY. WOOD BEAL. VICTOR THRANE. 


ARE 


INTERESTED IN SOUTHERN OR 
PACIFIC COAST TIMBER ? 


We furnish detailed reports of amount of stumpage on 
each 2/4, 5 or 10 acre Subdivision of each forty. 

We employ expert Pacific Coast Cruisers to check all 
estimates made on Western Timber. 

We offer High Class Timber Properties only, which 
have been placed in our hands for sale. 





We guarantee our estimates are reliable. 








JAMES 0, LACEY & CO, 


( ESTABLISHED SINCE 1880.) 


New Orleans, 


828 Chamber of Commerce, 507 Lumber Exchange, 1200 Old Colony, 


Portland, Ore, Seattle, Chicago, 
nm Mo 
( Man i yey 


OurF looring ee) THOROUGHLV 
FILN DRIED, als0 STEEL SCRAPED | 
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We have just eguipped our 
Hardwood Flooring Plant with | 
the most Modern Machinery. 
.and are now tt position toLil | 
‘orders with the greatest 
Promprness. 

‘To this is added the advantage of*’ 
furnishing mixed cars of Pine | 
-and Hemlock with yourlfardwood : 
Flooring, where customers donat,' 
wish 70 purchase!a Luli car load 
of Flooring. 









































‘We solicit youP 0Pders or ingut- | 
‘es and guarantee satisfaction : 
ln guality and delivery af our Stock. 
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OF SPECIAL INTEREST TO 
ADVERTISERS. 


——— 


The American Lumbermam is 
the only lumber newspaper having 
a large paid subscription list ! 

The average number of copies 
of the American Lumbermam dis- 
tributed weekly during July, Aug- 
ust and September, 13,955! 

This is a circulation more than 
double that of any other lumber 
mewspaper and greater tham the 
combined subscription list of any 
three other lumber papers. 
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INTERESTING LEGAL DECISION. 


No thoroughgoing woodsman, guide or camper needs to 
be told the meaning of ‘‘blaze’’—he knows it as he 
knows the alphabet. The dictionary defines blaze, ‘‘To 
indicate, or mark out, by cutting off pieces of the 
bark of a number of trees in succession, as to blaze 
a path through a forest.’’ 

In the early days, when New England was nearly all 
forest, when clearings were being made and there were 
few or no roads, travel from place to place, or from 
neighbor to neighbor, was accomplished by means of 
paths blazed through the woods. Hunters and woodsmen 
are in the habit of blazing their course through the 
deep woods in order that they may not become lost or 
lose time in their travels. To blaze is to clip off with 
an ax or hatchet a portion of the bark of tree trunks, 
cutting deep enough to take out a piece of the wood along 
with the bark. In blazing for a path very small trees 
are cut, while in blazing for the bounds of a lot or 
town or for a farm line larger trees are selected, the 
blaze being usually made about breast high. When, 
however, as is often the case, blazing is done in winter, 
when the snow is deep, by men traveling on snowshoes, 
the mark is higher up on the trees. After such blazes 
have become grown over, and in subsequent years it 
becomes necessary to perambulate the lines thus made, 
the surveyors have to examine the trees high up on 
the trunk, which is slow and difficult work. 

In running a line or establishing bounds through a 
forest the surveyor blazes in this manner: If the line 
goes to the left of a tree designed to be blazed the tree 
is blazed upon the right side; if the line goes to the 
right the tree is blazed upon the left side, while if 
the line strikes the tree fairly the trunk is blazed 
upon both sides. In running a boundary line at a 
corner, where two lines come together, either a monu- 
ment is erected—a stake and four bowlders constituting 
such monument—or a tree is blazed on all four sides, or, 





perhaps, four trees blazed, to indicate as nearly as pos 
sible the turning point of the line. 

The permanency of the record made by blazing trees 
is quite remarkable, and it is a matter of fact that in 
many cases of disputed lines or boundaries of lots in 
forest lands the courts have held*the record of the 
blazes as sufficient and reliable where carefully drawn 
plans and formally attested title deeds have been set 
aside as containing possible errors. The wound of a 
blazed tree heals over, but never so completely that the 
scar will not readily be recognized by the experienced 
woodsman; therefore, so long as the blazed tree escapes 
fire and the ax of the lumberman, so long is that tree 
an ineffaceable record of the line as surveyed. The 
surveyor’s recorded figures may be in error, and his 
written description may not coincide with the line he has 
traced on the tree trunks with his hatchet, but blazes are 
unchanging, and in a court of law they are indisputable 
evidence. They can not be made to lie, no cross-examina- 
tion can confuse them, no argument refute them. They 
fix dates as accurately as they preserve inscriptions; the 
outer shell which has grown over the scar is cut away, 
and annual rings beneath the bark fix the date. 


BUYER’S CONFIDENCE. 


Judging by the developments of the last week it 
would appear that buyers have more confidence in the 





future of the yellow pine market than have the pro- 
ducers. Some of the heads of great line yard companies 
sitting in their office have quietly investigated and found 
that the price at which yellow pine has been offered 
during the last fortnight does not cover the transporta- 
tion charges and the cost of production. Believing 
this to be a rare opportunity to lay in supplies many 
of them have put out feelers and one or two instances 
of purchases of large blocks of stock have been re- 
ported. One transaction involved nearly 5,000,000 feet 
of yard stock, embracing everything from No. 3 common 
B to A edgegrain, heartface, rift sawed flooring. 

Ordinarily the individual operator waits for his big 
neighbor to begin stocking up. His conclusion usually 
is: ‘‘If Jones, who runs 100 yards, can afford to 
wait for lower prices or better terms, then I can afford 
to wait.’’ ‘‘Jones’’ evidently has concluded that now 
is the time to make arrangements for next year’s sup- 
ply, in part at least, and other buyers are following 
in his lead. 

This does not mean that there is going to be an 
immediate overwhelming demand for yellow pine stock, 
but it is evidence going to show that the bottom has 
been reached and the tide beginning to turn. The out 
come will depend largely upon the policy adopted by 
both dealer and producer. 


STANDING FROM UNDER. 


Lumber manufacturers and wholesale dealers are 
slowly beginning to perceive that the retail dealer and 
the consumer are standing from under. One line 
yard concern in October or November sold $300,000 
worth more stock out of its yards than was put in. 
This concern operates about 100 yards, so that the 
average was $3,000 worth of stock at each point. De- 
ducting the profits, it is conservative to say that these 
yards disposed of at least $250,000 worth of lumber on 
hand which they did not replace. 

The retail dealer and the large consumer are stand- 
ing from under. They have, by competing one with 
the other, had more to do with the advance in lum- 
ber values than many concerns from which they se- 
eure supplies are willing to concede, but they are 
not buying now for the reason that, as some of them 
frankly state, the manufacturer and the wholesaler 
have combined to kick the bottom out of the market. 
When sellers have become tired of this amusement 
the retail dealer and consumer will consider the ad- 
visability of stocking up. The time must come soon 
when the stocking up process will begin. It may not 
call for as much lumber as producers are capable of 
furnishing, but it will furnish good trade for a time 
at least, and with the facilities they have for gaging 
the demand the producer should be able to shape his 
affairs accordingly. 
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APPLICATION OF THE NEW NATIONAL HARDWOOD GRADING RULES. 


A correspondent has sent in the following question 
for discussion by the AMERICAN LUMBERMAN and its 
readers: 


The new rules of the National Hardwood Lumber Associa- 
tion go into effect December 1, 1907, as changed at its 
convention held last May. Suppose that parties have con- 
tracted to sell lumber while the old rules were in force or 
even before the meeting of the convention and on December 1 
the entire purchase is not shipped. From that date forward 
what rules will or should apply—the old ones which were 
in force at the time the sale was made or the new ones—on 
a contract reading, “Lumber to be graded according to the 
rules of the National Hardwood Lumber Association”? 

Was not the six or seven months’ time given before the 
new rules went into effect intended to give all parties an 
opportunity to adjust shipments so that everyone should 
adopt the rules at the same time? 


A great deal would depend upon the intent of the 
parties to an agreement for the sale of lumber as ex- 
pressed in the contract. If the sale were made prior 
to the adoption of the new rules at the meeting held 
at Atlantic City in May the rules in effect at the time 
the contract was made would govern throughout its 


continuance. While the old rules are not in force 
now they could be employed as the basis for grading 
lumber if both parties so desired. A contract made 
in the manner recited by the correspondent incor- 
‘porates by inference or reference the entire grading 
rules of the Naticnal Hardwood Lumber Association 
in force et the time the agreement was made. Subse- 
quent changes in the rules, of which neither party may 
be presumed to have had previous knowledge, would 
not change the basis of a contract, for th@ grading 
rules are as much a part of the agreement as the time 
of delivery or the terms of payment. The time given 
doubtless was intended to permit old business to be 
cleaned up and the new rules to be adopted by all at 
one time, but they were not intended to work a revo- 
Jution in business. 

The question becomes more complicated on sales 
of lumber, made subsequent to the adoption of the 
new rules at Atlantic City, where deliveries were not 
completed by December 1. The action taken at At- 
lantie City was published abroad and every operator 


was given the opportunity to acquaint himself with 
the fundamental changes made. If, however, no men- 
tion is made in the contract in regard to changes in 
the rules it is but reasonable.to suppose that all the 
grading is to be done in accordance with the rules 
in effect at the time the sale was made. If the 
application of the new rules makes any substantial 
difference in grades the buyer can not be held to 
have agreed to pay a certain price for an understood 
quality if delivered prior to December 1 and for an 
inferior quality after that date; nor, on the other hand, 
could the seller be required to furnish a superior 
grade after December 1 for the same price. If the 
intentions of both parties to the contravt are clear 
a question of this sort scarcely can be brought up. 
If, however, there is room for controversy it would 
be well to have the matter straightened out at once. 
The question is one of present importance and the 
AMERICAN LUMBERMAN would be glad to hear from its 
friends on the points involved; it invites free expres- 
sions’ from all interested. 





A JUST AND DISCRIMINATING READER’S VIEWS. 


BLEECKER, N. Y., Dec. 5.—Editor AMERICAN LUMBERMAN : 
What you say regarding the mail order houses may be true 
to a large extent, but are you not a little too rigid, and are 
you not carrying the matter too far? We have two as good 
retail and wholesale hardware supply houses as there are for 
the size of the place, or even a larger place. They prac- 
tically handle everything in their line and each carries a 
stock of over $50,000. Both are good firms to deal with. 
They will trust good parties just as long as they want, say 
one-half to two years, without interest, and I have known 
them to let accounts run up to $1,200 or $1,500 for a year 
and if not convenient to pay then they will not urge you. 
So far, very nice. But by sending to the mail order houses 
advertised in the AMERICAN LUMBERMAN I can save as much 
as 20 percent. ‘To illustrate: I wrote a party advertising 
in your journal for prices on a No. 8 injector and my letter 
got delayed and being in a hurry I bought just the same 
kind on which I had asked prices. They asked me $18. I 
said, “This seems rather high, does it not?’ They said, 
“No, but the best we can do will be to give you 10 percent 
off for cash.” I took the injector, but in the course of a few 
days I got my quotations and they asked but $13.50. It is 
probably so with everything, belting, tools ete. I paid 
$14.50 for an 8-inch face x 18-inch diameter iron pulley. 
The rim was % inch thick and they said it was extra. I 
paid it. Are not the people who advertise in your journal 
mail order houses, not department stores? 
JOHN M. PETERS. 
P. S. I am not going to stop the LUMBERMAN coming to 
our home if you keep harping on mail order houses for ten 
years. If I don’t like that I need not read it. There is 
my money’s worth without this and more to. 





Upon reconsideration we believe the correspondent 
will agree that his conclusion is a little out of align- 
ment. A great many concerns accept orders received 
by mail; in fact, a great deal of the business of this 
country is transacted without a meeting between the 
principals. It is but natural that this phase of the 
question should bob up sooner or later and the corre- 
spondent’s discussion is welcome at this time. 


Objection to the mail order houses arises from the 
fact that they interfere with the usual and customary 
methods of distribution. Those at the head of the 
great mail order department stores claim to be able to 
furnish anything from silk mitts to threshing machines. 
They have made a practice of pointing out the sup- 
posed enormous profits of the local dealers and also 
have made a practice of substituting their specialties 
for what are known as standard articles. They handle 
these commodities which ordinarily are sold by the pro- 
ducer or jobber to retail dealers who distribute them 
in small lots to the consumers. When anyone needs a 
pair of shoes the modern method is to go to a retail 
shoe store for them. When shoes were made by hand 
wearers went to the producers and coverings for the feet 
were made to order. The establishment of enormous 
factories turning out thousands of pairs daily changed 
this method and brought into being. the multitudinous 
retail shoe store. 

The ordinary factory with its enormous investment 
must do business on a large scale. It can not afford 
to sell in one-twelfth dozen lots. The retail dealer 
is absolutely necessary for the proper distribution of cer- 
tain commodities and the incident cited by the corre- 
spondent is sufficient proof of this assertion. Certain 
other products of the factory and foundry can not be 
handled by the retail dealer. Can anyone conceive the 
existence of a local retail engine store with locomotives 
or stationary engines of large capacity kept in stock? 
Or can one imagine a steel rail store where thousands of 
tons of rails of various designs and weights are provided 
to supply the wants of the local trade? The expense of 
handling and the freight charges would preclude the 
possibility of such a departure. Neither is there any 
necessity for rehandling such commodities. 

The correspondent has recited a transaction in ma- 
chinery appliances. Machinery houses advertising in 
the AMERICAN LUMBERMAN necessarily must carry in 
stock all the various parts of the machinery they pro- 
duce and also have complete machines ready for erec- 
tion on short notice. Not only do they manufacture 


machines but they install them and carry supplies of all 
kinds required in their operation. 

Take saw mill appliances, from engine to lumber 
stacker, and ordinarily they are used at points distant 
from large supply houses or hardware stores. The 
lumber manufacturers usually carry the important parts 
in duplicate so that breakdowns may be repaired quickly. 
In the event that such a precaution is not taken tele- 
graph orders are sent direct to the manufacturer, be 
cause the operator knows he can secure on short notice 
just what is wanted from that source. The retail 
hardware stores and machinery supply houses carry 
certain standard articles more as a convenience to 
their patrons than as a regular part of their stock. 
There, of course, is conflict in this, and it is not pos- 
sible to draw the line between those articles the bulk 
of which are handled by the retail dealer and those 
which are furnished by the manufacturer direct. The 
reason why it is cheaper to buy direct is that machinery 
is sold at prices which include only a profit for the 
producer. When a supply house or hardware store lays 
in certain parts of standard machinery it does so for 
the convenience of its customers and they necessarily 
must pay for the service. : 

A somewhat similar method of doing business is 
found in the lumber trade. The railroads, car build 
ing companies, planing mills and molding and sash 
and door manufacturers buy their stocks direet from the 
producers. Retail lumbermen concede the right of the 
producers to sell and of such consumers to-buy in this 
way. They claim, however, that when a builder wants 
a few thousand feet of lumber, a small quantity of 
shingles or a few sash and doors he should secure what 
he wants from the local yard, which has equipped itself 
to meet the demands of the consumers. 

The AMERICAN LUMBERMAN desires to thank this 
discriminating reader and to state that it will not fee? 
hurt in the event that he does not peruse the mail 
order features which may appear in future. It is glad 
indeed to note that a subscriber gets his money’s worth 
without delving into the mail order business. 





PROPOSED PARCELS POST A MENACE TO RURAL RETAIL TRADE. 


The discussion of pareels post extension that Post- 
master General George von L. Meyer is seeking to 
have legislated into effect is bringing out a variety 
of opinion, mainly expressed from ‘the viewpoints of 
the several interests that would be affected by the 
new regulation. Of course the discussion so far is a 
matter of theory, as the actual workings of the meas- 
ure are absent as a basis of conclusions. 

It is noticeable that the agitation is the warmest in 
Minnesota and the Dakotas, and generally west of the 
Mississippi river, more than in other parts of the 
country. This probably is because the fight against 
the mail order houses is more strenuously carried on 
in the west and northwest than in the eastern states. 

It is a noteworthy and rather curious circumstance 
that country retail dealers think that the parcels post 
extension scheme is a pet measure of the mail order 
houses, while at the same time there is a section of 
the retail trade, or at least its press exponents, 
which has reached the conclusion that the mail order 
houses are secretly inimical to the parcels post, and 
are covertly conniving to defeat the extension plan of 
the postmaster general. For instance, the Duluth 
Herald voices this latter view of the situation. In a 
late issue that journal editorially said: 


The opposition to Postmaster General Meyer's parcels post 
plan still continues. and so long as the express companies 
and the mail order houses are concerned in its defeat it will 
not lack stimulating influences. For the mail order houses 
will most assuredly oppose the plan. They may not do it 
openly, but they will do it secretly, because to carry out 
Mr. Meyer’s plan means the giving to the local dealers a 
valuable advantage over them. Many country newspapers 
are fighting the parcels post plan because of the honest 


belief that it threatens the country merchant. Yet that 
belief is thoroughly and radically mistaken. The plain fact 
is that it will help the country merchant and harm the city 
mail order house, and those who are asked to take part in 
the fight against it should look closely into the source of 
such suggestions. If they follow them up far enough they 
are pretty certain to find them coming from an express 
office or a mail order house. 


The Herald further suggests that the opposition to 
reduction of 10 to 12 cents a pound for carrying 
parcels by post is not a bit more logical than to oppose 
a reduction of express or freight rates. If country 
newspapers persist in opposing the parcels post move- 
ment because it threatens the country merchant they 
should, to be consistent, oppose cheaper express and 
freight rates, in the opinion of the Duluth paper. 
This dictum is not conclusive, for circumstances alter 
cases. 

The foregoing is one side of the question. Possibly 
the Duluth newspaper is an advocate of the parcels 
post extension law on account of personal motives. A 
cheap parcels service might help the publishers of the 
Herald to circulate in a wider territory outside of the 
Zenith City. It might be handy to carry bundles of 
newspapers to remote places at a comparatively small 
cost. When one observes a strenuous advocacy of any 
sort in unexpected quarters one can generally look for 
a special motive—not for publication. 

In North Dakota the matter is looked at from an- 
other point of view. The Carrington Independent 
dilates on the parcels post question substantially as 
follows: 

The postmaster general’s plan proposes a general 
pareels post rate of 12 cents a pound, with a limit of 


eleven pounds, to apply on all parcels sent to all 
points on a rural route from outside the city or town 
whence the route starts. For parcels sent from 
residents on the route, however, or from the town 
whence the rural route starts, a special rate of 5 
cents for the first pound and 2 cents for each addi 
tional pound, up to the eleven-pound limit, is to be 
charged. This, it is assumed, will give the home 
merchant a secure hold on the trade of his community, 
and the farmer will be enabled to ship small prod 
ucts to market and receive supplies by rural carrier. 
This is the view of the postmaster general. 

It is said that Elisha Winter, organizer for the 
National Association of Retail Merchants, has given 
the postmaster general the assurance of the united 
support of the retailers to the proposed amendment of 
the parcels post service. But John W. Lux, president 
of the Retail Grocers & General Merchants’ Associa- 
tion of Minnesota, takes vigorous exception to Mr. 
Winter’s position. Mr. Lux says that the National 
Association of Retail Merchants is probably an or- 
ganization framed up to promote the efforts of the 
catalog houses of Chicago to secure an extension of 
the parcels post privilege so that they may have a 
better mail delivery of goods. At any rate this so 
ealled association should not be confounded with the 
National Retail Grocers’ Association, nor any other 
retail association of scope and importance. 

Mr. Lux says that he is positive that the retail 
merchants of Minnesota are unanimously opposed to 
the proposed parcels post measure. The mere fact 
that the Postal Progress League, made up of mail 
order interests, is sending out literature to the farm 
ers advocating extension of rural parcels post deliv- 
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ery, and is using the newspapers so liberally in this 
advocacy, is enough to convince any man with his eyes 
open that the mail order hot.es are behind the parcels 
post propaganda. 

John R. Ryan, secretary of the association of which 
Mr. Lux is president, says that he, in the course of 
his duty, has visited fifty odd towns in Minnesota in 
which there are merchants’ associations, and has 
found the sentiment uniformly strong against the 
parcels post as a mail order scheme pure and simple. 
The modification made by the postmaster general, re- 
ducing the charge on parcels originating at the start- 
ing points of rural mail routes, may give the scheme 
some favor among rural merchants, otherwise it would 
not have a ghost of a show, Mr. Ryan thinks. 

Mr. Ryan’s ‘‘ghost of a show’’ is indeed a mere 
shade devoid of substance, for when the advantage to 
the rural merchant that would result from the pro- 
posed new regulation is closely scanned it is about 
as tenuous as a ghost. In a recent number of the 
AMERICAN LUMBERMAN it was shown how the extended 
parcels post would not work for the benefit of the 
strictly rural or country merchant. In that present- 
ment of the case a distinction was drawn between the 
merchant in the large interior towns, usually—not 
always—county seats. With the latter class can be 


grouped what can be called the large regional cities, 
which are the centers of trade for a group of counties, 
such as Grand Rapids in Michigan, Peoria in Illinois, 
Indianapolis in Indiana, Columbus and Cleveland in 
Ohio, Des Moines, Davenport and Sioux City in Iowa, 
and numerous other places of such rank in all the 
states. Then there are lesser large cities that com- 
mand trade in contiguous counties, having a popula- 
tion of 25,000 to 40,000, that can be classed with the 
larger places as centers of a large retail trade, as 
distinct from the strictly rural or farmers’ and vil- 
lagers’ patronage. If the parcels post, as tentatively 
modified, shall benefit any except the mail order 
houses it will be the merchants of the larger places, 
not those in the small outlying railroad station vil- 
lages and hamlets. This is so because the small places, 
though some of them may be the starting points of 
rural mail routes, are so situated as to be easily and 
quickly reached by the farmers, who can go to the 
stores and select their own goods and carry them home. 
Rural route delivery will not be depended on at all 
for the delivery of goods, for there will be no need 
of it. The interior cities of magnitude might be able 
to deliver some goods to distant ruralists, especially 
in winter and when the roads were muddy, or harvest 
or other pressing work kept the farmers at home. How 


much such trade would amount to can only be demon- 
strated by trial. But we may be sure that the stores 
in the little places would get next to no trade depend- 
ent on the rural carrier for delivery. 

Thus it is evident that the very class of trade that 
the proposed parcels post is designed to benefit will 
reap no advantage therefrom. Rather it will lose by 
as much as the merchants in the large towns will 
gain, admitting that even they will gain much. 

Thus we can see that the benefit, if there is to be 
any, will fall mainly to the mail order houses. These 
can have agents at the starting points of rural routes, 
can ship by freight or express to such agents and 
have the goods delivered direct by rural mail carriers. 

Probably the storekeepers at the little railroad 
places might combine an agency for the mail order 
houses with such lines of goods as they themselves 
could carry; but that would be virtually playing into 
the hands of the mail order houses and by that much 
would diminish and degrade rural merchandising. 

In whatever aspect we view the parcels post propo- 
sition it would benefit the catalog houses more than 
any other class of trade. If rural merchants want to 
save the remnants of their business they would bet- 
ter do all they can to defeat the proposed legislation 
for parcels post extension. 





URGING NECESSITY OF DETERMINING IN ADVANCE REASONABLENESS OF RATES. 


In the interest of all concerned some provision 
should be made for having a change in rates made 
reviewable by the Interstate Commerce Commission 
prior to the date they become effective. A provision 
of this sort should be hedged about with the neces- 
sary precautions so that the railroads would not be 
hampered nor the commission be burdened by having 
to pass upon every change whether or not it may be of 
importance. Under the present law the railroads 
of the country are required to give thirty days’ pub- 
lic notice of their intention to change a rate. This 
was stipulated so that midnight tariffs could not be 
issued or the rates changed at will by the carriers. 

As at present empowered the Interstate Commerce 
Commission may pass upon the reasonableness of any 
rate and if the testimony establishes the unreason- 
able character of a rate it can order the railroad com- 
pany to desist from enforcing it. The rate, however, 
must be in effect. It is believed by many that the 


Interstate Commerce Commission has no authority to 
withhold permission to investigate the matter of the 
proposed rate prior to its adoption and enforcement. 

The hearing now pending before the Interstate 
Commerce Commission at Washington for the purpose 
of determining the reasonableness of the higher charge 
for transporting lumber, which the transcontinental 
roads promulgated, has fairly emphasized the neces- 
sity of providing for a determination of the charac- 
ter of the proposed rate upon request. It would be 
vastly more simple and effective in the way of decid- 
ing such controversies to inquire into the reasonable- 
ness of the proposed charge before it became effective 
rather than wait until certain industries have suffered 
great injury and been put to enormous expense in 
fighting an advance through the courts, before the 
Interstate Commerce Commission, back to the district 
court and from that tribunal to the Supreme Court 
of the United States. 


Not only is the present process expensive and cum- 
bersome, but so much time is consumed that the pa- 
tience if not the finances of the complainants may be 
exhausted before final termination of the issues at 
stake. 

If the Interstate Commerce Commission is to de- 
termine whether or not a rate is reasonable, why 
should not the simple expedient be adopted of finding 
this out before the rates come into effect instead of 
afterwards when conditions have been upset and the 
business of parties shipping under such rates com- 
pletely demoralized? : 

Now is the time to bring this question to a focus. 
Congress is in session and is in a mood to consider 
anything of a reasonable character along this line. 
It only remains for the shipping interests of the 
country, the business men who not only pay the 
freight but furnish the traffic, to insist upon having 


some protective measure of this sort adopted. 





PHASES OF NOTE “KITING” IN THE LUMBER TRADE. 


’ 


That species of financial jugglery known as ‘‘ kiting’ 
commercial paper is probably as old as the modern 
system of exchange. Certain kinds of institutions have 
in times of stress resorted to the ‘‘kiting’’ of checks, 
while a similar exchange of promissory notes has also 
been resorted to occasionally. But it is somewhat novel 
to find an organized system of note ‘‘kiting’’ such as 
appears to have been operated among a limited num- 
ber of concerns, though widespread territorially, within 
the last few months and referred to in our last issue. 
In this case it seems certain alleged brokers made a 
business of promoting the exchange of notes for a 2% 
or 3 percent commission secured from each side. 

While the exposure of this somewhat novel trade or 
profession is timely, and some people may be landed 
behind the bars, as they should be, it is not appre- 
hended that more than a few lumber concerns will be 
found to be involved and it is believed that none of 
them are concerns of recognized standing. 

This case, however, leads to some consideration of 
the proper province of the note broker, for the scheme 
of these fake brokers, carrying on for small pay what 
amounts to a swindling game on behalf of their cus- 
tomers, is merely an illegitimate outgrowth of a legiti- 
mate business; just as we find faké bankers, shyster 
lawyers and sometimes lumber thieves. The dealing in 
commercial paper through the note broker is in its 
present development quite modern. It is a method of 
extending credit and of facilitating the employment of 
idle funds which is entirely legitimate, and has been 
of great service to the business community. It is a 
pity there should be any exceptions to its honorable 
record, 

Any just system of credit must be founded upon 
knowledge. In its simplest forms the business man 
deals with his banker—he confides in his banker, sub- 
mits his business statements to him, assures him of the 
accuracy of those statements and secures a certain 
line of credit. The extension of credit by the banker 
takes the form primarily of money loaned. The busi- 
ness man also uses his credit for purchases. If the 
business be honest and the extension of credit be legiti- 
mate it is always based upon full information. To 
that end credit agencies are organized and do an enor- 
mous business. They are supposed to determine the 
net means and the reliability of the business institu- 
tions which are seeking credit. 

Under our present organization, however, business 
men are frequently unable to obtain through the origi- 
nal banking channels the full line of credit to which 
they are entitled. Perhaps the business is too large 
to be taken care of by the bank or banks handling 
its accounts. National banks are prohibited by law 
from loaning more than 10 percent of their capital to 
any one institution; therefore the banker is often un- 


able to extend the credit to which he will freely admit 
his customer is entitled and for various reasons is un- 
able to procure for his customer the funds which he 
needs and to which he is entitled. Here comes in the 
legitimate note broker, who will buy and sell, or place, 
or sell on behalf of the borrower the latter’s paper. 

The reputable note brokers do business openly and 
above board. They codperate with the banks and the 
commercial agencies and will have nothing to do with 
the borrower who wishes an especial secrecy about the 
transaction. The reputable note broker places his repu- 
tation back of the paper he handles. 

But there is another small class of note brokers, who 
would be very indignant if they were called dishonest, 
who assist in a questionable extension of credit by 
concerns which are unable to demonstrate that they are 
entitled to all the money that they wish to get into 
their possession. Some borrowers also would be in- 
dignant if they were called dishonest. Perhaps in 
neither ease is there dishonest intent, but the result, 
as shown in many instances, is the same as though the 
scheme were deliberately fraudulent. In boom times, 
such as those we have had during the last few years 
when profits were large and business growing, some 
concerns felt that they could safely and profitably 
borrow more money than they could demonstrate to a 
conservative banker or note broker they were entitled 
to. Consequently, failing to secure at 6 percent all the 
money on which they thought they could make 12 per- 
cent, many have resorted to misrepresentation and, 
above all, to secrecy. Assisting them has been the 
type of alleged note broker whose chief interest has 
been in his commissions or margins and who looked 
with a very lenient judgment upon the real merits of 
the paper he handled. ; 

If a business man be entitled to a credit of $100,- 
000, can demonstrate that fact and is able to secure 
that line from his banker, from the people from whom 
he buys and through legitimate brokerage channels, 
and keeps his creditors of these various sorts informed 
as to his operations, all well and good; that is honest 
business. But when he wishes more money than he is 
thus entitled to and by hiding some of his liabilities 





SELF EXPLANATORY. 


Bowie, La., Nov. 30.—Editor American 
Lumberman: The excellence of this week’s 
number of your paper prompts an appeal for 
two or three extra copies of it. 

M. F. Stafford. 











succeeds in securing an extra $50,000 or $100,000 of 
credit he is indulging in speculation at other people’s 
expense. If he wins in the game he is the winner. If 
he loses in the game other people lose. That is essen- 
tially and always dishonest, no matter how the act 
may be palliated in the minds of those engaged in it. 

The next excursion of this tendency toward dishon- 
esty has been seen in these recent exposures. Here 
there is no longer any possible chance for self-decep- 
tion on the part of the broker or his customers, but 
they all become coreceivers of stolen goods. 

One of the benefits that should grow out of the 
present financial convulsion and business stringency 
should be a return to sound business principles. Defini- 
tions have been broadened, the fences have been let 
down and some people have passed from legitimate 
methods to those which were somewhat doubtful, thence 
to those which were essentially illegitimate and dis- 
honest, though attempted to be justified by circum- 
stances, and then by another easy step to the mani- 
festly fraudulent. 

It is truly said thet credit must be based upon con- 
fidence, and it is as true that confidence can come only 
from knowledge. Therefore, there is no place in a 
sound business fabric for the mole—for him who works 
in secret and avoids the light of day which is so health- 
ful to honest men, honest enterprises and honest 
methods. 

It should not be assumed from the developments which 
brought out this article that the lumber trade has a 
larger proportion of schemers in it than have others, 
or that any considerable proportion of commercial credit 
brokers are tricky and unreliable. The lumber business 
stands higher than the average in personal integrity 
and reliability; and as for the note brokers, they must 
have the same stern honesty and conservatism that be- 
longs to the typical banker or their life is short—and 
most of them have it. 

If there be any doubt as to the character of a piece 
of commercial paper offered by a note broker the ques- 
tioners’ bank can resolve the doubt. If it does not 
know the broker it can through its correspondents readily 
ascertain the facts and will be prompt to do so. If the 
broker is recommended by the banks his judgment as to 
the value of commercial paper is likely to be as much 
better than that of its buyer as his experience and 
means of information are wider. It is difficult to find a 
recognized note broker who will lend himself to ques- 
tionable schemes or can be fooled by them. In fact, ° 
most of the little note ‘‘kiting’’ there has been in the 
lumber trade has originated with and been carried on 
by some small coterie that has trusted to unloading the 
fictitious or questionable stuff upon the innocent and 
unsuspecting with whom its members may have done 
business. 
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THE LUMBERMAN’S TENTATIVE PROPOSITION FOR THE ENCOURAGEMENT OF RAILROAD INVEST- 
MENT AND TO FURNISH A BASIS FOR EQUITABLE REGULATION. 





— 


THOMAS IL SHEVLIN, OF FRANK H. LATHROP, OF 
MINNEAPOLIS, MINN.; BIRMINGHAM, ALA. ; 
PRESIDENT or THE PRESIDENT or THE 
SHEVLIN - CARPENTER LATHROP-HATTEN LUM 
LUMBER COMPANY. BER COMPANY. 


As stated before, the ‘‘tentative proposition’’ to 
encourage railroad investment and at the same time to 
render equitable regulative measures has met with 
varied reception. Some of our correspondents are 
heartily in accord with the proposition as stated; some, 
while in aceord with its objects, do not agree with all 
of its provisions, while there are a few who would go 
back, as one expressed it, to the old watered stock days 
and allow the railroads to be operated tike any private 
enterprise. One correspondent asks why railroads 
should be debarred from enjoying the full benefit of 
independent control any more than other owners of 
private property. There is a sufficient answer to this 
last question; which is that railroads are not private 
enterprises. ‘The public is necessarily a partner in them. 
They exercise certain of the rights of government and 
do for a consideration what, primarily, viewed from 
the history of economies and legislation, is a duty of 
the government. Therefore, while those who invest their 
money and energies in railroad construction, equipment 
and management are entitled to all due reward they are 
not entitled to the sort of profits which can be made in 
i purely private enterprise, the public being entitled 
to complete and adequate service at the lowest rates 
consistent with the due compensation described above. 

Among our correspondents is George 8. Gardiner, of 
Kastman, Gardiner & Co., Incorporated, of Laurel, Miss. 
This is one of the oldest concerns in the south and one 
of the strongest. Eastman, Gardiner & Co. were among 
the first of northern operators to enter the southern 
field and the high position they hold has been secured 
hy the exercise of high business ability operating along 
sound lines. Mr. Gardiner’s letter is as follows: 

LAurEL, Miss., Dee. 2.—Editor AMERICAN LUMBERMAN : 
My observation is that there has been no legislation by the 
federal government which has decreased the earnings of the 
railroads. They have been benefited and their earnings 
increased by the enforcement of the law against rebates. 
‘Thus far there has been no reduction of any importance 
under the 1906 rate bill. The most important reduction in 
interstate rates made during the last eighteen months was 
under the interstate commerce law which was in effect 
prior to the 1906 amendment. xe 

Regarding state legislation, I am of the opinion that 
some of it has been too hasty and unwise. However, if 
the railroads were at present independent of any restraint 
of law and were now giving rebates as they were a few 
years ago, large reductions in the way of cut or special 
rates would be given to the special interests which would 
more than offset any reductions that have been made by 
the state legis): "eS. : ; . 

Railroad ofliciais and their attorneys, in and out of 
Congress, undertake to mislead the public by trying to make 
it appear that the Interstate Commerce Commission fixes 
all rates. The Interstate Commerce Commission has the 
right, after complaint and hearing, to fix a reasonable rate 
in place of the rate complained of. The courts, under the 
old law, had this right when appealed to in the proper 
manner, as was illustrated in the yellow pine case. ‘I he 
only 4ifference in the present law and that prior to June, 
1906, regarding fixing rates is that there is less delay and 
a final settlement can be reached in less time than formerly. 

In my opirfion there no need of considering the ques- 
tion of the government assisting the railroads to secure 
funds. When the people are satisfied that the railroads are 
properly managed they wil! furnish all of the money needed. 
Do you think that the Chicago & North-Western railway, 
which has for years been honestly and conservatively man- 
aged, needs financial assistance from the government and 
that, in ordinary times, it can not secure, at reasonable 
rates, all the funds needed for extensions and improvements ? 

GEORGE S. GARDINER. 

Mr. Gardiner’s ideas regarding the effect of national 
legislation are undoubtedly correct. Notwithstanding 
that all these measures were most bitterly fought by 
railroad men the broader ones among them have come 
to recognize that neither in intent nor effect were these 
acts any other than beneficial to them. Nevertheless 
many are strenuously objecting to further legislation 
whose objects are as equitable and whose results are as 
likely to be as beneficial to their interests as previous 
acts. There are, however, railroad men who are respon- 
sible, by their methods and words, for much of the 
distrust of the public regarding railroad securities. Mr. 
Gardiner says: ‘‘When the people are satisfied that 
the railroads are properly managed they will furnish all 
the money needed.’’ That is undoubtedly true, but so 
long as any considerable number of roads persist in 
operating as purely private enterprises the people will 
not be satisfied and it will be difficult to secure all the 
funds needed for extensions and improvements. In 
regard to Mr. Gardiner’s last paragraph we will say 
that we do not anticipate that government aid in the 











Brief of a tentative proposition for the en- 
couragement and protection of invest- 
ment in railroads and to make equitable 
strict governmental regulation and con- 
trol. 


(A) Government to guarantee 3 (?) percent 
dividends on capital stock representing at 
par money invested in railroad construction, 
improvement, equipment and operation. 


Projects shall receive in advance ap- 
proval of the Interstate Commerce Com- 
mission, or other body appointed for 
the purpose, and the issue of stock 
shall be only to the amount of legitimate 
costs in carrying out the projects, as 
shown by accounts and vouchers rendered 
in such form as the commission shall di- 
rect. No officer, employee or stockholder 
of the road shall be interested directly or 
indirectly in any firm or corporation doing 
work or furnishing materials or equipment 
in pursuance of the projects. 


(B) Railroad companies to be permitted to 
distribute net earnings to the amount of 
7 (2?) percent of the face of stock represent- 
ing money so invested. 


Net earnings shall be gross receipts, less 
salaries, operating costs, maintenance, re 
placements, taxes and repayment to the 
government of not to exceed in any one 
year 25 (?) percent of guaranty payments 
made by the government as provided for 
in section A. 


(C) All net earnings in excess of 7 (7?) per- 
cent on capital stock to be devoted to public 
use and benefit. 


(1) By repaying to the government any 
payments in fulfillment of guaranty as 
per section A. 

(2) By establishing a reserve fund, on 
which 3 percent interest shall be paid to 
the government, but to which not more 
than 25 (7?) percent nor less than 10 (7?) 
percent of the excess net earnings shall be 
devoted, until said reserve fund shall 
amount to 10 (?) percent of the guaran- 
teed capital stock; said reserve fund to be 
used for the purposes specified in clause 
3, and for meeting any deficiency in any 
year in net earnings short of the guaran 
teed 3 percent. 

(3) By making uncapitalized extensions, 
or such improvements and increase of 
equipment as shall not properly come un- 
der the heads of maintenance and replace 
ments, ee 

(4) By covering into the national treas- 
ury any further excess of net earnings. 


The above does not specify any of the results ex- 
pected to be secured, but simply the methods. 

Under section A is defined the government guaranty 
and to what it shall be applied. It is not practicable 
here to discuss the minutie of such a difficult question. 
Can the government guaranty be applied to the im- 
provement and extensions of established roads, and if 
so how can these improvements and extensions be 
segregated so that their separate earnings may be sep- 
arately stated? That is a matter for the railroad ac- 
countant, we imagine, and may involve difficulties 
greater than are apparent. It may also be noted that 


since guaranteed projects can be entered into only by 


government approval, unwise competition can be avoid- 
ed and only those projects of manifest public benefit be 
thus indorsed. The form of security should also be a 
matter of discussion. Should it be in the form of stocks 
or bonds, and how could the period of construction be 
bridged over? The essential thing is to reduce the 
securities guaranteed to the actual and legitimate cost 
of the enterprise. 

Section B indicates the method by which enterprise 
and ability as well as money may be attracted to the 
management of railroad properties. A 3 or 4-percent 
guaranteed dividend would undoubtedly secure the neces- 
sary capital. In 1906 the deposits in the savings banks 
of the United States were $3,300,000,000. If less than 
half of that amount were invested in railroads it would 
build more than 30,000 miles at an average cost of 
$50,000 a mile. But would the big men with experi- 
ence and energy consent to devote their high ability 
and money earning power to the management of an 
enterprise that would return only such a government 
rate of interest? Certainly not. But with a margin 
of 4 or 5 percent allowed to be earned and distributed 
above the guaranteed minimum there is a margin which 
should attract the best talent in the country and en- 
able salaries to be paid proportionate to the services 
rendered. 

Under section C comes the question of distribution 
of excess earnings for the benefit of the people. This 
would not ordinarily be found in eash payments to 
the government treasury, but would naturally be found 
in lower rates and in the making of improvements 
which, while guaranteeing the stockholders the highest 
permissible profit on their investment, would benefit the 
public by giving better and broader service, and that is 
what the people demand. The people do not wish that 
the railroads should be penalized for anything but dis- 
obedience to the law, or that railroad investment should 
fail to receive just returns or that railroad management 
should fail of due compensation. What is’ insisted on 
is a recognition of the fact that public service corpora- 
tions and the people are partners; the share of the rail- 
road being a fair profit and that of the people being 
the most efficient service possible, with rates as low as 
will permit that fair profit to the road. 
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direction of a guaranty of earnings would be needed 
or asked for by every railroad in the United States, and 
the extension of that aid would be only in cases and 
for purposes approved by the Interstate Commerce Com 
mission or other body erected for the purpose. 

One of the best posted lumbermen in the south re 
garding railroad matters is Frank H. Lathrop, of the 
Lathrop-Hatten Lumber Company, of Riverside and Bir 
mingham, Ala. As he himself says, he is an old rail 
road man and has always retained his interest in rail 
road matters. Mr, Lathrop writes as follows: 


BIRMINGHAM, ALA., Dec, 2.—Editor AMERICAN LUMBER 
MAN; I have noticed the article in the AMERICAN LUM 
BERMAN Of November 2 entitled “A Proposition in behalf ot 
railroad investment and to forestall government ownership.’ 
Being an old railroad man | have thought this matter ove 
trom time to time. I note that it is a common thing now 
for first class railroads to put their valuation to the stock 
holders at $50,000 or $60,000 a mile while these Same roads 
were built for $5,000 to $10,000 a mile. 

The writer had a proposition this year from a former 
Louisville & Nashville railroad manager to build a standard 
railroad through a very rugged country on the basis of 
$10,000 a mile, calling my attention to the fact that eight 
miles of road, which he desired to parallel, had been built 
for this money in the last few years, although, being laid 
with 60-pound rail, it was not fully up to standard. How 
ever, the difference would not be more than $3,000 a mile 
additional under the present cost of steel rails at $28 a ton 

In the early days, when the lay of the land was selected 
with a view of getting the road in cheap, the cost of build 
ing was never figured over $7,000 or $8,000 a mile and the 
vaiue of a railroad depends largely on how much equipment 
is owned by the line. Of course all prices and valuations 
have doubled in the last few years. At the same time, the 
practice of charging up from the beginning everything that 
has been paid out on the road for the last thirty-five o1 
forty years and then expecting it to pay dividends on that 
basis is possibly what may be the matter and the cause of 
the difference of opinions as to the value of railroads. Here 
in Alabama we think that the basis at which they are 
willing to be taxed is, perhaps, as fair valuation as can be 
secured at the present time, and your proposition to get at 
the actual value of the business by putting it, in a measure, 
under government control without government ownership is, 
I think, the right line to work on. ‘There is so much 
margin, so much manipulation, in the railroad business from 
the time the line is first surveyed until the road is com 
pleted and the poor fellow between stations gets his ma 
terial delivered that the basis of a local rate is about the 
same as when we used to have our goods hauled by stage 
line and by the old methods, before the railroads came into 
operation. 

There is another feature of the business that should 
receive attention and that is the regylation of irresponsible 
employees of the railroad. Many subd men leave the rail 
roads because they are subjected to an irresponsible class 
of coworker employees or what are sometimes called “new” 
men on the road who are lacking in skill and are not always 
safe to work with or to be employed by the railroad com 
pany. These are some of the things that the railroads need 
sympathy and help on. It is impossible for the railroads to 
penalize their employees any further than to remove them 
from their position, while in many cases they do things 
that are unprofessional and even unlawful. There should 
be regulations in these lines which would greatly reduce the 
cost of operating. 

Your brief, I think, is on the right line, and if put under 
government supervision the matter will eventually work 
itself out. The best class of railroad officials are now 
willing to come under government control and would hail 
the day with delight when they would be relieved from 
unfair competition and parallel lines that simply operate 
for through business. F. H. LArHRor. 


In the above Mr. Lathrop refers to two vital points 
in the railroad situation of today and contemplated by 
the ‘‘tentative proposition.’?’ One is a real overcap 
italization arising from the investment of surpluses and 
earnings for improvements, extensions ete. which be 
come the basis of dividend payments without any new 
capital having been invested. There are a great many 
roads whose security issues would be justified by a 
present valuation which, nevertheless, are heavily over: 
capitalized. Another point that he notices is that the 
tentative plan would, as far as it was put into effect, 
eliminate competition. The kind of competition that 
comes from building unnecessary lines and unnecessarily 
duplicating facilities is uneconomical, provided that the 
benefits of competition can be arrived at in another way. 
Mr. Lathrop’s letter is well worth considering. 

One of the leading yellow ue manufacturers of the 
south is Col. Sam Park, of Beaumont, Tex., president 
of the Industrial Lumber Company, with half a dozen 
mills or more and a very heavy product. From him has 
been received the following letter: 


BEAUMONT, TEx., Dec. 5.—Editor AMERICAN LUMBRRMAN 
The plan outlined in your tentative proposition appeals to 
my judgment as a safe one and I trust that you will have 
it agitated by the different manufacturing bodies until it 
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reaches Congress for action. As lumber manufacturers have 
been and are the biggest sufferers from the inadequate 
facilities of the transportation companies today it is espe- 
clally fitting that you should propose a remedy. 

As I view it, some decades must pass before the acquisi-. 
tion of the railways by the nation will come—if at all. 
My information is that government ownership has not been 
a panacea where tried. 

Our country needs as many miles again of railway as 
exist today, as well as double tracks in some sections, with 
more yard room, more and more engines, and more and more 
cars everywhere. We need the reclamation of the millions 
of acres of swamp lands along our coast, and the placement 
under irrigation of the millions of acres of arid lands of 
the inland states which are tributary to our streams. We 
need the improvement of our inland rivers and our coast 
waterways; and the great southwestern, western and north- 
western states require new railways to open up the acres 
awaiting the farmer, with the consequent towns for the 
mechanics, storekeepers and manufacturers. Some of our 
cities are overcrowded, and our population is increasing in 
a healthy fashion, with immigrants reaching our shores by 


the thousands daily. 


We need new and better railways, as well as waterways, 
and there is only a certain amount of money to provide for 
these great expenditures necessary to the progress of the 
country and the welfare of our people, and that money is 
in the hands of the people themselves, and should not be 
hoarded. 

And the people seem to have forgotten that the last few 
years have been phenomenal ones; that railway managers 
are not more prescient than themselves, and that, while 
every individual user of a railway was expecting it to take 
care of his crops and increased business, the railways had to 
provide for the same conditions over their entire lines—that 
the money which the individual required for his greater 
business left just so much less money for the transportation 
companies, and the restricted market for their securities 
diminished their ability to provide the additional facilities 
required, 

This situation, coupled with the disclosures of reckless 
speculation and mismanagement by some corporation man- 
agers of national prominence, entailed the attacks of many 
of our state legislatures upon the transportation companies, 
with the result that our people feel distrustful of the safety 
of their savings, or surpluses, if invested in railway securi- 
ties. With a guaranty by the national government of a 
fair rate of interest on such railway shares as might be 
approved, with the consequent supervision and regulation 
of the railways, I believe that money would not be hoarded, 
but would flow freely again—and supply the transportation 
facilities lacking today. SAM PARK. 


We may repeat what we have said before, that we do 
not believe it possible for national legislation for con- 
trol of railways to be undone and that there is an 
unmistakable public drift toward government ownership. 
To avoid government ownership and yet to make feasible 
strict control with justice to the railroads as well as 
to the people this plan was outlined. Mr. Park sees 
clearly the danger which lies in oppressive railroad 
legislation—a danger which arises from an unwise re- 
striction of railroad management and from an unsettling 
of the people’s confidence in railroad securities. The 
tentative proposition is designed to mect both of these 
ifficulties. 

Among the leading lumbermen of that part of the 
south east of the Mississippi river, and especially prom- 
inent in Mississippi and Alabama, is C. W. Robinson, 
of the Robinson Land & Lumber Company, who has 
been a prominent factor in the yellow pine business for 
many years, especially as an exporter and shipper of 
lumber coastwise. He is especially regarded in his see 
tion as a man of broad and fair views, so that he has 
often been constituted what might be called an indi- 
vidual court for the adjustment of business difficulties. 
He writes the following: 


New ORLEANS, La., Dee. 4.—-Editor AMERICAN LUMBER- 
MAN: ‘I quite agree with you that the outraged and long- 
suffering American people, impelled by the arrogance and 
self conceit of the managers of our railway systems, are 
going to an unjust extreme in their rage and fury in the 
punishment of our railways, and by such unreasoning fury 
are liable to cause extensive disaster and materially retard 
the development of the country. 

{ fear, however, that the plan suggested by you is 
impracticable, and even if not impracticable that public 
sentiment can not be educated up even to the consideration 
of a governmental guaranty of interest on the stocks and 
bonds of our transportation lines. 

1 do not believe, either, that the development of interior 
waterways is a complete solution of the question. The 
facilities afforded by the railways for taking even low priced 
commodities (such as coal, iron ore, lumber etc.) from the 
factory, mine or furnace, directly to the point of consump- 
tion are so great as to give them advantages that can not 
be overcome. 

To illustrate: I at one time secured a contract for about 
a million feet of timber to be used in a factory building in 
Pittsburg. Finding that I could obtain a very low rate 
from New Orleans to Pittsburg by a coal barge line, I made 
the shipment that way, with the result that it cost the 
parties to whom the lumber was sold in Pittsburg nearly as 
much a thousand feet, board measure, to haul the timber 
from the river front in Pittsburg to the factory site as 
was the entire freight from the mill to Pittsburg. If the 
timber had gone by rail it could have been delivered at the 
factory site. 

How would it do for the government to say to any rail- 
road that needed money for double tracking and other 
improvements that if its stockholders and bondholders could 
be induced to waive their claims and give to the govern- 
ment the first lien on all its properties the government 
would indorse or guarantee, or if you please make a direct 
joan based on the bonds of the corporation so secured? 

To illustrate let us take the Illinois Central railway. I 
am advised that in order to complete the improvements 
inaugurated by this system some years ago, and to furnish 
it with such facilities as will enable it to handle all the 
business offered, $20,000,000 will be required. 

Assuming that the share holders and bond holders can be 
induced to waive their prior liens and permit a first mort- 
gage to issue, what risk would the government (or the 
people) take in making such a loan, which would be only 
about one-fifth of the value of the property? In other 
words, such a loan would have five-fold security. 

Please study the question along these lines, and see 
whether or not the suggestion is not more practicable than 
the tentative proposition on behalf of railroad investment 
suggested by you. ° C. W. ROBINSON. 


The above is a very strong presentation of some of 
the evils of railroad management and of some of the 
practical features of the railroad situation. Mr. Robin- 
son does not believe that the plan suggested by us is 
practicable and yet he recognizes the necessity of accom- 
plishing the things proposed to be accomplished by that 
plan. He suggests in lieu of the plan proposed that 
the government loan money for the necessary extensions 


and improvements in cases where share and bond holders 
will waive their prior liens and permit a first mortgage 
to issue to the government as security for a loan. If 
the lien had to be exercised the result might be govern- 
ment ownership. The ‘‘ tentative proposition’’ proposes 
simply giving an inducement to private capital to do 
the necessary work, to be managed by private initiative 
and skill, under such conditions that the actual expense 
to the government would be very light, if anything. 
_One of the veteran lumbermen of the country is 
George W. Hotchkiss, of Chicago, who for many years 
was a lumber manufacturer and merchant, but who of 
late has been connected with association work. A very 
interesting letter from him follows: 


CuicaGco, Dec. 5.—-Editor AMERICAN LUMBERMAN: ‘The 
problem is too big for me, possibly because I have been an 
eye witness of the development of the railroad system of the 
United States from the time when there was not 100 miles 
in the nation to its present wonderful development to more 
than a quarter of a million miles, and I stand aghast at the 
magnitude of a problem which has been almost wholly one 
of private initiative and (in a comparative sense) with but 
little aid from the government. 

When I consider that this marvelous development ha 
been through private capital invested wholly, we might say, 
as a speculation and solely with a view to the ultimate 
profit being greater than could be gained by real estate or 
other methods of loaning, with, to a large extent, great 
disappointment and loss, I am constrained to feel that the 
optimism which has led to so great development of our 
commercial interests is entitled to the utmost consideration 
from government and people and that the extremest caution 
should be exercised in the adoption of any measures which 
are calculated to dampen the enthusiasm of those through 
whom a still further extension of our railroad system must 
be expected, no less than in the interest of those who have 
their money invested in existing roads. 

I am in no degree a friend to the proposition of govern- 
ment ownership, bringing with it such control of the hun- 
dreds of thousands of men employed as would go far if not 
wholly to establish and con- 
tinue in control the political 
power under which the sys- 
tem was inaugurated, even 
to the prevention of any 
political change which the 
best interests of the nation 
should demand. 

I do not believe in the 
wisdom of congressional ac- 
| tion as final by the ex parte 
action of the average con- 
| gress, a majority of whose 
members are impractical 
through lack of intelligent 
perception of the many and 
perplexing questions in con- 
nection with the subject. 
That the roads as_ public 
| highways of state and inter- 
state commerce should be 
| subject to legal control I 
think no intelligent citizen 
| will dispute, but, whatever 
eS - ~ a —— end is adopt- 
AG ib a ete, Oh  SOeee consideration 
GEORGE W. HOTCHKISS, should be given to all the 
OF CHICAGO; SECRE- interests involved that no 
TARY OF THE ILLINOIS ‘justice be wrought upon 

* = ine . the roads and their stock- 
LUMBER DEALERS’ AS- holders through hasty and 
SOCIATION. inconsiderate action, which 
: at the best could be but 
tentative and hurried and subject to frequent changes. 

Some months ago in reply to a letter from Mr. Marvin 
Hughitt, of the Chicago & North-Western railway, as to 
the attitude of the lumber dealers of Illinois upon the 
railroad question which was at that time beginning to be 
agitated, I said: “I am satisfied that while the lumber 
dealers of Illinois feel that there are wrongs connected 
with the railroad system which should be corrected, I think 
I may safely say that as an intelligent body of men they 
would not favor hasty legislation by a congress composed 
of men who had no intelligent appreciation of the situation 
through knowledge of exact conditions and the troubles and 
perplexities of the railroads on the one hand and of the 
public on the other.” 

In my view the true way to solve the railroad problem is 
through a picked committee of Congress and an equally well 
selected body of practical railroad men drawn from every 
branch of the service, forming a practical congress to discuss 
and recommend a law which would equally conserve the 
interests of the roads and the public. 

The great interstate commerce of this nation is of too 
great importance to be restricted by the narrow views of a 
body of men having little or no comprehension of the 
problems involved in the railroad question; men who, what- 
ever their prominence at country crossroads, and their knowl- 
edge of local, state or county conditions, have in many 
instances only such knowledge of the railroad question as is 
involved in riding in a Pullman on a pass. I will venture 
the assertion that a goodly proportion of them have never 
crossed the Rocky mountains and have no conception of 
conditions on which they are called to legislate. On the 
other hand there are members who have intelligent percep- 
tions of railroad finance, railroad building and railroad man- 
agement. Then there are railroad men whose vision extends 
beyond the confines of suburban travel and who comprehend 
that there should be a just and equitable governmental 
control of the yast system now in existence and to be built 
in the future. Let a congress (call it commission if you 
will) of these two intelligent classes be authorized to thresh 
out the problem, including finance, promotion, bonds and 
traffic in all their branches, and by the next session of 
Congress you would have intelligent legislation in the 
interest of all concerned. 

I do not favor the idea of government guaranty any 
more than I do government (or municipal) ownership. If 
it is desirable for the general government to enter the com- 
mercial world in the control of manufactures and the 
monopolization of manufacture, sale and distribution of 
lumber, grain, cotton, iron etc. ide socialism), then 
government guaranty of railroad finance would undoubtedly 
prove a good entering wedge toward the adoption‘ of the 
system, and at once operate to destroy all private incentive 
or initiative and in the succeeding inanition brains would 
be at a discount and energy and enterprise find no place for 
development. This country has got along nicely for a 
century and a quarter through the attrition of brain against 
brain and I do not desire to live to see the day when 
private enterprise is swallowed up in a government grist 
mill which aims to destroy intellect and ambition. 

If this great railroad question is submitted to a body of 
intelligent, practical and patriotic men I have no doubt 
that in six months they would evolve laws in the true 
interest of all parties concerned. GrorGe W. HoTcHKISs. 











The above is a strong plea for conservative action in 
the regulation of railroads, though not for no regulation. 
We can not, however, agree with Mr. Hotchkiss that 
government guaranty under such form as is proposed 
would be the entering wedge for government ownership 
or that it would operate to destroy all private initiative 


so that brains would be at a discount and energy and’ 
enterprise find no place for development. We believe 
that a careful rereading of the brief given herewith would 
allay Mr. Hotchkiss’s fears in this respect.. We have 
no desire to cram ihis particular proposition down the 
throats of our readers and should not feel aggrieved if 
such a competent. legislative commission as Mr. Hotch- 
kiss suggests should decide on some different plan, but 
we feel that the policy of the government and of the 
states toward the railroads should be unified and com- 
plete. Instead of being merely restrictive and regula- 
tive as at present it should be protective and encourag- 
ing. There will be and can be no material recession 
from most of the legislation that has been adopted, 
but it should be completed and made equitable. 

Thomas H. Shevlin, president. of the Shevlin-Car- 
penter Lumber Company, of Minneapolis, Minn., and 
heavily interested in lumbering in the white pine north- 
west and on the Pacific coast, needs no special introduc- 
tion to lumbermen. The following letter is characteris- 
tic. It does not stick very closely to the text, but it 
says some things in plain English which will, perhaps, 
cause our readers to sit up and take notice: 

MINNEAPOLIS, MINN., Dec. 4.—Editor AMprican LUMBER 
MAN: As to the advisability of asking governmental legisla 
tion to assist in railway development in this country, will 
say I think that now we are having a reaction in business 
that will do away with all socialistic and populistic move 
ments for at least three years. The railways, instead of 
being hampered by legislation, will be encouraged; instead 
of the rich being assailed, they will be respected. The abuses 
which have grown from encouragement in high places, result 
ing in magazine articles and newspaper attacks on the lead- 
ing business men of this country, have ended through the 
bursting of the bubble of expansion of credit. ‘ 

The next three years the people of this country will have 
ample time to find out that the business men of this country 
as a whole are the most honest and the best managers in 
the world; that instead of having lower railway rates there 
should be higher ones; that the lumbermen of all classes 
should be the last to commence a tirade against the rail- 
ways, as I know of no other business except the iron 
industry that began to have the prosperity and the profit 
that it has had for the last seven years. In fact, the profits 
were altogether excessive, which resulted in the attempt of 
many lumbermen to imitate Wall Street by putting a large 
bonded indebtedness on their property. It also encouraged 
investment on the part of men unacquainted with the busi 
ness and speculators, which put the price of stumpage far 
beyond its real value. 

As a matter of fact all this talk about the timber being 
cut off in this country in fifteen or twenty years is absurd. 
Beyond question it will last over 100 years, and I think a 
great deal longer. We are entering an age of cement and 
iron construction which will reduce the consumption per 
capita in this country very much indeed. Our reforestation 
movement is going to be enlarged, and adopted not only by 
the government but by all owners of standing timber, so all 
this bugaboo of a treeless country will soon fade away. 

The greatest reason of all for the high price of lumber 
in the last five years was the inability of the railways to 
transport it from the Pacific coast and the south to the east. 
If there had been facilities lumber would have been $5 a 
thousand cheaper, as there is plenty of timber and plenty of 
mills to manufacture it, but it was impossible to. move it for 
want of railway capacity. No living man could conceive 
how fast this country would grow and railroad men did not 
comprehend what tonnage these great bulky commodities 
made, requiring no end of cars and locomotives to handle it. 

In this time of rest after an unequaled boom and inflation 
we will have time to remedy many of the mistakes which we 
have made and I fully agree with James J. Hill when he 
says, “What we want to do is to go to sleep and have a 
good long rest.”” We don’t want agitation. We want peace 
and quiet. I am sure that every lumberman ought to 
welcome it. He ought to be content now to have two or 
three years of moderate profit, and should not care if he 
didn’t make anything. I, for one, welcome lower prices and 
a getting back to a reasonable, sane way of doing business. 
The last three years I did not manage my business; my 
business managed me. In the great cry to get rich fast the 
lumbermen have been for the first time participants in that 
great chase. Heretofore they have been conservative, eco- 
nomical, sane people, but the great prosperity which came 
upon them in a night in a measure unsettled some of them 
and led them into extravagant and unwise methods. 

THomMAS H. SHEVLIN. 

We might call Mr. Shevlin’s attention to the possi- 
bility that the. present reaction in business may encour- 
age rather than discourage socialistic and populistic 
schemes, and that if ‘‘the bursting of the bubble of 
expansion of credit’’ has caused the present difficulty 
the people responsible for the bubble and not for the 
bursting of it may receive the blame. We can heartily 
indorse his claim that the business men of this country, 
as a whole, are honest and good managers. It is also 
undoubtedly true thai there are railroad rates which 
should be raised rather than lowered, though the meas- 
ure of those rates should not be the avarice of any rail- 
road manager who may be given the opportunity to 
make extortionate rates, but should be based upon just 
consideration of capital invested, of service rendered 
and the cost of rendering the service. But when Mr. 
Shevlin says that profits in the lumber business have 
been altogether excessive and that the price of stump- 
age is far beyond its real value lumbermen will pause 
before expressing assent. Undoubtedly there is truth 
in Mr. Shevlin’s proposition, there having been in some 
cases profits so large that a speculative increase of 
them was attempted, and to this is due to at least some 
extent the manifest over production during the current 
year. But that all lumbermen, or most of them, have 
been dangerously prosperous we do not believe. 

Prophecy is dangerous. No well posted lumberman, 
we are sure, believes that the timber’of this country is 
going to be cut off in twenty years; but if the present 
rate of production were to continue with no more effort 
toward reproduction and conservation of resources than 
is now seen undoubtedly the life of, the industry on its 
present basis would be much less than a century, and, 
perhaps, come down to something like the period speci 
fied. But, as Mr. Shevlin says, changes are taking place 
which will have a wonderful effect upon the conservation 
of the industry. It might be pointed out, however, that 
a more conservative method of handling the lumber busi- 
ness is possible only with the higher value put upon 
stumpage which has been seen in ‘the last decade or less. 
In the last paragraph of Mr. Sheylin’s. letter there is 
some good advice and not a little sound philosophy. 
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EXTENT OF THE REDUCTION IN THE OUTPUT OF YELLOW PINE. 


A statement issued by the. Yellow Pine Manufac- 
turers’ Association December 10 embraces reports on 
curtailment from 102 additional mills. These mills 
show present production to be 72,771,802 feet below 
their normal output. Stocks on hand, as reported, 
were 333,523,000 feet. At mills where the stocks were 
above normal the reports show a total surplus of 103,- 
474,000 feet. At points where stocks were light the 
showing is 15,425,000 feet below normal, leaving a 
surplus of 88,049,000 feet above a normal supply at the 
mills. 

In addition to the reports from 102 mills, fifteen 
operators reporting no decrease in the November 29 
statement will reduce their output 19,920,000 feet in 
December. At thirteen plants an additional reduc- 
tion of 13,901,000 feet will be made in December, 
although these mills were curtailing their operations 
in November. The decrease at twenty-eight mills will 


















production of the lumber. Even when the trade was 
at its hight stocks accumulated. It is true a great 
deal of the accumulation was due to the inability of 
manufacturers to secure cars in which to ship their 
output, but the shortage of transportation was an 


, effective barrier to getting the stock on to the market. 


When the recent flurry struck the country yellow 
pine operators found it necessary to trim their sails. 
A meeting at Memphis was called for the purpose of 
acquainting all the trade with current conditions and 
the necessity for adopting a poley of retrenchment. 
This idea was carried out in a very successful man- 
ner, but the meeting had another effect which had not 
been counted upon. Not only did the conference there 
result in curtailing production but it resulted in a cur 


tailment of buying. Buyers stood aloof and said: ‘‘ Well, 
the yellow pine men are scared and they well may 
be. We will stand aside and see what they are going 
to throw overboard and wait until they right their 
affairs before going into the market. We will wait 
until they reach the bottom, for then, with the large 
stocks on hand, it will be easy to buy what we need. 
Let us see if they have the courage to hold on to their 
lumber or if they intend to sacrifice it.’’ 

To judge by recent offers to sell it would seem that 
a few of the yellow pine men at least are making 
every possible effort to sacrifice the stocks they have. 
The market is unstable and so long as the producers 
insist upon rocking the boat the coy buyers are loath 
to enter it. 








SUMMARY BY STATES NOVEMBER 380 TO DECEMBER 10, INCLUSIVE. 
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: 2 é of mills decrease in Stock on hand Above Below 
be 33,821,000 feet. This, added to the decrease of 203, SraTEsS— reporting. produc tion. Nov. 1, 1907. normal, normal 
070, 000 feet at 328 mills, reports from which in de- EMD 25h tarurcsiane.) micic Wise Orata ease aiaie vie Rise AES SEN 14 9,213,: 19,209,000 330,000 5,216,000 
tail were printed last week, and the decrease noted MING cS andeigas ian these la aici’ elk P-Alaed m8 bLOMa alee bib ave iese 30 : 175,497,000 72,850,000 5,000,000 
herein, shows a total ahdieathne in the output of yellow po emg NM SaaiTa bss 5)-4cRiss evades +o Sank alerelat wad cc ace laltaG ie arOsata es Oe 44 oa’ Bsn ou0 i pty tty st 
pine of 309,662,802 feet. The stocks on hand as re- Mississippi .......... cc cece cece cece cece ccceeececeee 2 31,050,000 11,500,000 "300,000 
ported by 430 mills aggregate 1,550,491,000 feet, pro- Se ee eT ee reer er eres re 6 8,358,000 1,600, 000 2,225,000 
viding, of course, no material change in the quantity DNNMN ool bch a ee RD eS 102 333,523,000 103,474,000 —-15,425,000 
held has taken place since the issuance of the Novem- A net amount above normal of 88,049,000 feet. 
ber 29 report. SUMMARY BY STATES TO NOVEMBER 29. 
The history of yellow pine is a duplicate of that of Arkansas, Missouri and Oklahoma...............+++- 60 36,187,000 302,338,000 54,550,000 20,454,000 
white pine in the north. The accessibility of the tim- | psero eee aac taaik concen tats rs coc i inclas a bier RIS a ioe nNSioepnnicave Ge 55,524,000 209,658,000 56,090,000 11,846,000 
“ * * * I 50 2a a on analy o ps McLain ean: a Gk) 6 Reese eS vos rae { 80, O00 30,172,000 117,866,000 25,846,000 
ber led to am almost continuous overproduction of white NS ie eek ip sh 0h as ee ae eth fh 02h ah: Oe ORAS. BAe 5 10,179,000 60,123,000 13,455,000 2,115 000 
pine until a point was reached where the needs of the Mississippi... 22... occ ec ccec cece cence eres 53 16,299,000 96,645,000 24°843,000 3,325,000 
country no longer could be supplied by the northern NS rere re er 20 4,770,000 28,034,000 4,700,000 80,000 
operators. Then began the exploitation on a large AE ee ey Toe eee OD Pee a: 328 203,070,000 ——-1,216,968,000 271,504,000 —«63,616,000 
scale of yellow pine and an almost continuous over- ar annan A net amount above normal of 207,888,000 feet. 
Hours Days Daily cut Monthly de- Stock on hand Above Below 
NAMES AND ADDRESSES OF MILLS per per present run- crease present Nov. 1, 1907. normal, normal, 
REPORTING. day. week. ning time. running time. Remarks. Reported in thousand feet ts 
Bluff City Lumber Company, Pine Bluff....... weeks 0 o ° saat aie 1,250,000 Se Ss) 8G Fe ne heen iin » sv CSR A ANU ag ceeie 
Bodcaw Lumber Company, Stamps................--- 10 6 250,000 *5,000,000 One mill closed, other mill clearing sinkers out of pond. 
Delight Lumber Company, Delight................... 10 4 20,000 100,000 “700 
Hall, J. K., Lumber Company, Elmore................ 10 2 20,000 300,000 600 
Hilson Lumber Company, Pinnacle 0 D. °sxackeanans *200,000 Mill shut down. 100 24 
Hope Lumber Company, Hope...... 10 + 20,000 130,000 1,430 330 
Johnson & Spencer Lumber Sousenr, —_— spied 1) 4 30,000 emer y  — es a 
Kirkland, L., Lumber Company, Fulton.............. Hy) 3 * 24,000 ee ad a BR 
Lester Mill "Company, UNO s -0100.0.64.00: 6000060000008 8 5 40,000 300,000 2,500 goes & 1,000 
McCoy-Isbell Lumber Company, Horatio. STOR Pee 0 O. sarees *200,000 Mill shut down. "400 As ha 500 
Oak Leaf Mill Company, Stroud..... Pree ree 10 4 40,000 200,000 567 Racwaes 1,716 
Red River Lumber Company, Frostville. re PES ree ee 10 4 50,000 400,000 : 3,812 ee ra Me 
Southern Lumber Company, Warren..........++---+-+- S 6 66,679 497,383 . 9,000 hava 2,000 
Wallace & Mohore, Leola........ A ARR oer 0 S } Saaaeen 100,000 Mill shut down. 100 
TEXAS. 
Cherokee County Lumber Company, Crockett.......... 0 > aetanes 300,000 Mill shut down. 500 Pane 
Hall, Fred, Avinger ....ccccccee ree Tere ee tee 0 er eae 300,000 Mill shut down. 1,560 1,000 
Harris, ; a, ST ee re ee et re eee ee 10 2 30,000 350,000 3,000 ei 
King, 8. J., Kil OPE). woccccccccece i Sean 3 50,000 150,000 = _ ghee December 15. 5 whiter e 
woe 000.0 6.6m 0 6 200,000 wetccccee Closed eleven of our mills. Will probably close other two 
Kirby Lumber Company, Houston ‘tr ae jake oe a ee 24,000,000 in January, 1908. 3 148,000 68,000 
NONE, ems MINNIE 5.5.5. 0:6 caro: 5.0 a icwieiaeeieeaaie-s 0 0 einige aces 300,000 Mill shut down. 340 Pia 
Miller & Vidor Lumber Company (two mills), ‘Galveston 0 C. “Aasmance 2,900,000 Mill shut down. 4,000 ae 1,000 
Pine Grove Lumber Company, Alonzo. ‘ 6 + 16,000 nach nraaicg Will saw what logs cut, then close. 310 Sere ; 
Pegoda Lumber Company, Wilburton..... 0 0 inet 450,000 Mill shut down. 700 150 
Progressive Lumber Company, Pittsburg.. 0 0 300,000 Mill shut down. 4,000 2,000 
Ragley Lumber Company, Rag Drain Grete a hearnceininia sss 10 3 80,000 800,000 3,768 a 4,000 
RUNGNIN TRENT, RENEE 0 550)5:0.0 seek oosin nie 00:50 6:6:s:00-0 10 4 30,000 500,000 2,500 500 ‘ 
Thompson Bros. Lumber Company, Doucette.......... 10 4 60,000 600,000 4,700 ne AS 
Thompson & Ford Lumber Company, Sour béke...... 0 | See 250,000 Mill shut down. 300 
Waterman Lumber & Shingle Company, Waterman..... 0 ee eee 1,250,000 Mill shut down until January 1. eT 
West Lumber re, ho, SRA PEE 10 4 50,000 400,000 Expect to close entirely in a few days. 1,000 ; 
Whitehead, W. ig ee eee 11 6 Se nic bibawcts “ 704 200 
7 LOUISIANA. 
Ayers, N. A., Lumber Company, Ltd., Dubberly....... 10 4 25,000 250,000 2,042 R 
sell, Edwards, Lumber Company, McCoy............. 10 3 30,000 250,000 2,250 1,000 
Crowell & Spencer Lumber Company, Lene MOE os c-00s 10 6 Se 6,340 RA) 5 IP 
Enterprise Lumber Company, Ltd., Alexandria........ 10 6 100,000 1,500,000 Will shut down December 15 for repairs. 9,247 1.1z1 
Grant Land & Lumber Company, MEE 6. css. os. 10 6 NS eae ee aplnetatees 
Good Pine Lumber Company, Good Pine. eravereralasuke 10 6 US eee a Ss eB Om 
Gulf Lumber Company (two mills), CR, viaccess 10 6 65,000 1,125,000 One mill shut down entirely. 6,500 
Hawthorne Lumber Company, Logansport. . . 0 , a ee *350,000 Mill shut down. 2,000 
Kent Lumber & Brick Company, Kentwood............ 10 6 ee eee 4,200 ee 
Le Compte Lumber Company, Le Compte.. 12 2 25,000 300,000 1,600 4 500 
Little River Lumber Company, Selma................ 0 A 800,000 Mill shut down. Ae 
Logansport Lumber Company, Logansport............ 0 a ee 750,000 Mill shut down. YS era 
Louisiana L. L. U COMPAR, BISREL... cccccocscccccce 10 4 99,175 675,630 3,773 1.773 
Louisiana L. L. L. Company, Victoria...............-. 10 4 *80,000 Re Ale ee a eel el eee wets 
Natalbany Lumber Company (two mills), Natalbany.. 10 6 125,000 1,500,000 One mill shut down. 6,400 
Nana Mills Company, Ltd., Leesville.............04-- s 4 65,000 700,000 6,600 1.500 
Oiean Lumber Company, Longstreet. . Tere e er ere ree 7) - 8 -saeireets 300,000 Mill shut down. ee he eoets 
Pear! River Manufacturing Company, Pearl River...... 0 -  weamaas 500,000 Mill shut down. ~ ie 
Phoenix Lumber Company, Ltd., Lake — arettiee a as 0 ee 200,000 Mill shut down. 600 a ae 
Pine Woods Lumber Company, Spring ree ee 0 Oo Seems *2,500,000 a” 
Pine Tree Lumber Company, Winona................. 10 5 40,000 375,000 Will shut down two or three weeks in January. 3,415 sale "584 
pewel, D: C., COMBE ccc naaelamerins Re ee 11 4 21,000 301,789 500 See 100 
Powell Lumber Company, Lake Charles............-.. 10 6 SEG Ashden wae 3,500 1,500 
Rice, J. S. & W. M., Lumber Company, Ward 0 > “venanainn 1,750,000 Mill shut down November 7. 6,178 1,000 
Salmen Brick & Lumber Company, Slidell...... 11 6 Ce aac ee ea ee FR, ee 
Simms Lumber Company, Simms............. 11 6 “eee abeaaes Expect to shut down in two weeks. 1,500 1.000 
Trout Creek Lumber Company, Trout...............- 0 e ~4eteone *2,500,000 ee ee ee ‘sae: 
ALABAMA. 
Holmes Lumber Company, Scottsville................ 11 6 Es | Sa eee eR P(e ek ae me CO Bm ee ee 
Horse Shoe Lumber Company, eal ee ” 6 eee ee ee 430 "apaeRie, 1.000 
King Lumber Company, Prentice..........0.eseeee0- 0 0 : : 1,200,000 Closed down November 4. 1,533 : sha y 
Lathrop Hatten Lumber Company, Riverside.......... 0 eC POORER MEN Se eae Mill burned September 2,0 (yy: right 
Lovelace Lumber Company, brewton...............-. 11 4 100,000 OD SMe me RN | apd tae 
Parsons Lumber Company, Rushton......... 11 3 30,000 300,000 i 
Smith, W. T., Lumber Company, Chapman... 11 6 70,000 ==. wn eevee 750 "300 
Sumter Eammmber Company,  Biiete?siscsccccescccsccess 10 5 60,000 400,000 5,600 1.500 
Vinegar Bend Lumber Company, Vinegar Bend........ 11 6 OS eae 8,000 4,000 
Whitewater Lumber Company, Autaugaville........... 10 3 20,000 200,000 Expect to shut down about 20th. 1,100 Hoo 
Williams Lumber Company, Rual.........ceeeeeeeees -. ° maken 2y%),000 Mill shut down. meee) Ae cn 
MISSISSIPPI. 
Basic Lumber Company, Basic. EER ye Eee 0 0 aac and 260,000 Mill shut down. 
Brookpark Lumber Company, Enterprise. « ears er atbatorets 9 6 30,000 150,000 
Champion Lumber Company, Orvisburg............... 11 6 6 Seer) Se eee rl ae RR me 
Cochran & Harrington, Bodga...... Bae aakats crevasses 0 See Ree: 200,000 Mill shut down. ares "300 
meg Sage TAMBDEE COMPANY, OFOs oleic ccck tcc tee 0 0 5 estas 2,250, 000 Mill shut down. 5.000 7 
Hall, D. Lumber Company, New Albany.........-. 0 0 Ss ebuaiens *300,000 Mill shut down. ; ined 
Morton & Helms, Cold Springs Dio triveer cake anes hos danke sacs 0 PL sa teetee 1,750,000 Mill shut down. pets 
We Tee COPNNGRT, TRIAD. onc waccccccceccaseces 0 0 Subicenie 3,125, — Mill shut down. 6,000 
ec rhe 9 Lumber Company, Poplarville. . pare eae fer 11 5 40,000 _—........ ; 
Robinson L. & L. Company, Moss Point.............- 10 6 60,000 so0.e-6 sees Cutting exclusively export. - 
West cing Lumber Company, Waynesboro...........+. 11 6 60,000 Rie ee SI MOS ES gy te a ne 
White Cedar Pile & Pole Company, Derby............ 0 Oe “piensa *300,000 Mill shut down. "500 
FLORIDA. 
Bond Lumber Company, Glenwood..............00005 10 4 20,000 200,000 200 7 
Camp, R. 5. & B. F., Lumber Company, White Springs.. 10% 6 Te 358 HRS 150 
Escambia Lumber & Manufacturing Company, Pensacola 0 0 re ees 1,000,000 Mill shut down. 2,500 1,000 
Wood, George E., Lumber Company, Caryville....... 9 6 50,000 =... 2 ete 3,000 Bee 2,000 
GEORGIA. 
Betts, J. S. & Co., sain. Sie sec'nch ch eran pialbre 4 Siegen ss 6 THee. .diearleas 2,000 500 
Tift, wi i, (ETE Sa RO RIG PC Oe 0 orm e ae 1,125, 000 Mill shut down. 300 100 
* No figures given. * Bstimated from records in this dies : 
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COMMENDATORY OF ACCURATE YELLOW PINE INFORMATION. 


CHATTANOOGA, TENN., Dec, 9.—Editor AMERICAN LUMBER- 
MAN: We are in receipt of your issue of December 7 this 
morning and note the article in response to our inquiry of 
November 23, for which accept our thanks. We were indeed 
sorry to put you to so much trouble, but your paper is 
the only lumber journal which the writer knows of that 
has reliable statistics of the general yellow pine situation. 
We think the article as published in the December 7 issue 
would be of great value not only to the producer of yellow 
pine but to the buyer as well. It is readily to be seen 
that the visible supply of yellow pine at the present rate 
of cutting will not last more than thirty years if our 
present rate of consumption does not decrease. It is rea- 
sonable to suppose that it will increase materially. We, 
however, can not see the necessity of the producer of yellow 
pine marketing his product at a loss. Neither does the 
writer see any just cause for the buyer to believe that he 
ean buy yellow pine in any reasonable quantities for any 
length of time when values are at and below cost on a 
commodity so staple.and of such limited supply. 

We believe that if every dealer in yellow pine would 
closely observe your editorial remarks on the general con- 
ditions of yellow pine and the statistics as they are com- 
piled from time to time he would not lose faith in such 
a staple value as yellow pine. 

YELLOW PINe LUMBER COMPANY, 
Per G. H. Evans, General Manager. 


Were a hundred yellow pine lumbermen to be selected 
throughout the south and an offer made to buy their 


stumpage at $1 a thousand feet less than they consid- 
ered it worth six months ago the individual making the 
offer would be treated with scant courtesy. He would 
be informed that that particular owner was not giving 
away good gold dollars on that particular day. Yet 
the same timber owner, if he be manufacturer as well, 
will cut his priceless trees, spend $10 a thousand to do 
it and then sell the output at a price which enables 
him graciously to give away the stumpage. It is strange 
indeed that timber and lumber should be regarded in 
such a vastly different light. 

The AMERICAN LUMBERMAN desires to express its 
appreciation of the complimentary tone of the letter 
and to reiterate its desire to aid its readers and ad- 
vertisers in every way possible. Some of the statistics 
asked for by the correspondent could not be supplied 
and it would have been useless to make an estimate. 
The only ‘‘reason’’ why it is necessary to market yellow 
pine lumber at a loss is that some concerns do it and 
others assert that they are able to lose just as much 
money: on a thousand feet of lumber as any of their 
competitors. Discussions of this sort smack of similar 
ones a few years ago. 


Not only are yellow pine manufacturers working 
against their own interests by selling lumber for less 
than it costs to produce it but they are depriving future 
generations of their share of a natural heritage. How- 
ever, there is no operator in the south who is anxious 
to lose money. The trouble appears to be that they 
have tried to strike out a little too far and find the 
contracting process a slow and painful one. 

Manufacturers, dealers and consumers should bear 
this fact in mind: that the yellow pine market is going 
to right itself and that very shortly. Prices may not 
be on a par with the high level attained in the early 
part of 1907, but yellow pine is not going to be sold 
for any considerable period for less than it costs to put, 
it on the car, and the cost has increased very greatly 
within the last few years. Notwithstanding the reduc- 
tion in wages the cost necessarily will grow greater 
from year to year, because it is becoming more difficult 
to log the mills, owing to the necessity of carrying the 
logs a greater distance and to the fact that some tracts 
now are being cut which a few years ago were regarded 
as of doubtful value, if indeed it were possible for any- 
one to operate them at a profit. 





DESIRED CHANGES IN THE BRITISH COLUMBIA TIMBER LICENSE ACT. 


It is estimated that about 60,000,000,000 feet of tim- 
ber is held under the 2l-year license system in the 
province of British Columbia, with perhaps an aver- 
age time to run of twenty years. The activity in se- 
curing licenses has been most marked within the last 
eighteen months, which accounts for the average remain- 
ing period under license being so close to the limit. 

In looking over this situation timber holders and 
lumber manufacturers of the province are impressed 
with the fact that the policy of the government in en- 
couraging the taking out of licenses while at the same 
time limiting their life with no definite assurance of 
renewal at the end of the license period has been a 
mistaken one. Assuming that conditions remain as 
they are and that all the timber under license is to 
be cut within the average license period, it would 
mean a production of 3,000,000,000 feet annually for 
the next twenty years, in addition to the timber that 
is cut from crown grant lands or from lands held un- 


der the old system, which are of considerable extent, 
though the figures regarding them are not before us. 

The outcome of the study of this situation, judging 
from the statements of timber holders and the unof- 
ficial statements of government officials, is that there 
will be at an early session of the provincial parlia- 
ment a change in the timber act in one of two ways. 
Either an amending act will be passed, providing for 
the extension of the present leases on their expira- 
tion for a definite period, probably twenty-one years, 
thus doubling the life of the leases, or they will be 
declared perpetual. In the latter case the object 
would be to maintain under forest cover lands not 
adapted to or needed for agriculture or town sites, 
and not of the mineral type. 

Certainly the present policy is a mistaken one 
either from the standpoint of the province as the 
holder of the title to timber lands or from the stand- 
point of the license holder. Government officials, at- 


torneys familiar with the subject and leading lum- 
ber operators all believe that licenses will be renewed 
at expiration as a matter both of public policy and of 
equity; but the whole subject should be taken out of 
the domain of probabilities and of equities and put 
into statutory form. 

If the present policy were maintained and no sub- 
stantial assurance of license renewals were extended, 
a serious situation would confront those engaged in 
the timber and lumber industry in the province; for 
there. can hardly be a question that in that event an 
effort would: be made to cut the timber within the 
average license period, involving some loss to license 
holders but an almost entire loss to the province of its 
timber heritage. 

This subject is the most important of current in- 
terest in the province and it is believed that it will 
be worked out at the next session of parliament along 
the lines suggested above. 





COMMERCIAL IMPORTANCE AND FINANCIAL STATUS OF KANSAS CITY. 


The recent financial eddy that swirled around among 
the banks of Kansas City, raising some dust and caus- 
ing business men to take momentary notice, suggests 
the important position that Kansas City at the mouth 
of the Kaw has attained as an interior metropolis. 
Kansas City has become one of the leading railroad, 
commercial, packing house, grain and merchandising 
centers of the country, and is hard after St. Louis as 
the southwestern metropolis, having got so near the 
flying heels of the larger city in the headlong race as 
to be almost in reach of its fluttering coat tails. It 
seems to be the inevitable destiny of Missouri to con- 
tain within its borders two first class cities of metro- 
politan proportions, and the younger of the two does 
not propose to be the less in the eventual outcome. 

In the lumber line Kansas City already has reached 
an eminence that is commanding general recognition. 
Its situation has made it what it is in this particular, 
and the same feature assures that this advantage will 
be permanent. It is the railroad centering point and 
gateway to the entire southwest from all eastern, south- 
eastern and northeastern points. The reach of its com- 
mgree is also to the intermontane and Pacifie coast 
states. Its contiguity. to the yellow pine producing 
fields of the south, with its abundant transportation 
facilities from the mills and outward into all dis- 
tributing territory, affords rare opportunity for hand- 
ling a large lumber business. The surrounding states 
constitute the granary and the stock producing arena 
of the entire country. This vast prairie region must 
have lumber. The Kansas City operators can grasp 
mill produets with one hand and deliver them to the 
trade with the other. Not only can the yellow pine, 
the cypress and the southern hardwoods be conveni- 
ently handled by Kansas City wholesalers, but that 
point is the natural center for a great trade in Pacific 
coast and mountain lumber and shingles, a trade that 
already has made good growth and headway and is 
destined to expand as the years pass. 

Owing to the facts that Kansas City is an inland 
town and depends upon railroads for transportation 
(this is said with due regard for the new effort to 
utilize the Missouri river), it is not likely to become 
the concentrating point of wholesale stocks. It will 
be a growing retail and consuming center, however. 
The wholesale trade in‘the future, as in the past, must 
be carried on in offices instead of yards, unlike the 
wholesale trade in pine and hemlock at great lake 
markets. The lumber sold at wholesale in Kansas 
City, as in St. Louis, will be shipped to destination 
directly from the mills. In fact, that és the modern 
way of handling lumber from place of origin to retail 
and consuming points, except where water transit is 
available. However, if the great scheme of river im- 
provement shall be carried out Kansas City will be as 
well situated to concentrate wholesale lumber stocks 
in bulk as any other place, and better than some, be- 
cause it is located in the heart of the great southwest- 
ern agricultural and pastoral empire. 

Though a conjunction of influences has for the time 


being dulled the market for lumber all over the coun- 
try, Kansas City operators of mills and the jobbing 
trade are buoyed up by the assurance that present 
conditions are only temporary. They know that the 
great agricultural interior of which Kansas City is 
the center has reached such a stage of substantial 
prosperity that so soon as the financial lid shall be 
removed their section will make such an advance in 
prosperity as never before was even approached. 
From being a debt owing and borrowing section Kan- 
sas has been largely freed from its mortgages and 
has become a money lender to the rest of the country. 





LIVE VIEWS ON CANCELATION. 


Texarkana, Ark., Dec. 10.—Editor American 
Lumberman: it is to be hoped that every lum- 
berman will read and consider your article on 
canceling orders as published on page 30 in your 
issue of December 7. 

A very great hardship and injustice is placed 
upon the manufacturers by the practice of many 
buyers of canceling orders indiscriminately and it 
is our belief that a large majority of the dealers 
who practice this have never considered the matter 
from this viewpoint and that if they would do so 
they would not cancel an order without a good 
reason. We do not consider that the ability to 
replace an order at a lower price a good one, but 
we do consider unreasonable delay in making ship- 
ment a good one and offer no complaints when 
orders are canceled on us for this reason. 

The argument is frequently put forth that the 
manufacturer is not hurt because he can again re- 
sell the stock, but it not only costs money to sell 
lumber but In many instances where some special 
item has been offered and taken off the market 
when sold he is not only put to an expense of 
again offering it to the trade but probably has 
passed opportunities to place this same stock to 
advantage. 

In the history of our business we have never 
arbitrarily canceled a buyer’s order either on ac- 
count of advance in the market or scarcity of 
stock nor have we held his order up for the pur- 
pose of shipping other orders that might be bring- 
ing better prices, but in many instances have gone 
on the market and bought stock at a loss in order 
that we might fulfill our contracts; and we believe 
this is true of a large majority of the yellow pine 
manufacturers. 

There are many buyers, we are thankful to say, 
who consider the placing and acceptance of an 
order a contract binding upon both parties and we 
believe there will be many more if they will only 
take the time to consider the other fellow’s side 
of the matter. 

Southern Pine Lumber Company. 











The progress that is to be made by the new state of 
Oklahoma will add greatly to the possibilities for 
Kansas City. Moreover, its reach into the farther 
west and southwest by expanding railroad facilities 
and growing population can scarcely be realized, but 
it is as certain as the passage of time. While Kansas 
City may feel that the present stringency is incon- 
venient, and that ambition has lost a portion of its 
wings, recovery of lost ground will come within a few 
months or a year or two, at most. In the meantime 
there will be some business. A purchasing power is to 
come out of this year’s crops, live stock and cotton 
that must have a stimulating effect on the demand 
for lumber soon after the first of the new year. 

In respect to the late sugpension of the National 
Bank of Commerce, of Kansas City, it has not proved 
to be a disastrous failure, as was at first feared would 
be the result. It is now believed that the bank will 
pay every cent it owes to depositors and other claim- 
ants. So confident are some of the local business men 
of this outcome that they are advertising to accept 
checks on the suspended bank in payment for goods. 

One prominent lumberman expressed the belief that 
the suspension would have a tendency to clear the 
financial atmosphere of the city. It had been public 
gossip that the National Commercial bank might be 
compelled to close its doors, it having paid out some- 
thing like $16,000,000 in three weeks. It requires a 
mighty good bank to stand such a drain as that in a 
time when confidence is impaired and money is tight. 
It is thought that so little damage has resulted by the 
suspension that the effect will be to increase general 
confidence in banks. The admirable poise and nerve 
maintained by the banks and business men of Kansas 
City are worthy examples for the whole country and 
show the quality of its people. 

Representatives from outside lumber interests who 
since the suspension have visited Kansas City for the 
purpose of getting a line on the situation there have 
found conditions much more favorable than their 
fears had led them to conclude. In a general way 
Kansas City lumbermen and the outside mill and tim- 
ber interests with which the larger number of them 
are connected are confident that the situation is 
changing for the better. Investigating line yard men 
say that prices are not as soft as they were, and some 
of the large manufacturing concerns which have head- 
quarters in Kansas City coincide with the same view. 
Orders are being received in larger numbers than a 
short time ago, which is taken to mean that prices 
will be firmer. Some operators are rejecting offers to 
buy because prices demanded are too low. It is be- 
lieved that bottom prices have been reached and that 
the next change will be an upward movement. This 
conclusion is partly based on the pronounced curtail- 
ment of the cut that is an actuality. 

The present situation is called a mere depression, 
the lumbermen refusing to admit that it has been a 
panic. With the advent of the new year loans will be 
made and business will be done as usual. 
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CONSIDER WELL THE COST OF PRODUCING LUMBER. 


lu x speech at the conference of yellow pine men 
held in Memphis one operator said substantially: 
‘*We yellow pine men will sit up nights trying to save 
10 eents a thousand in manufacturing lumber and 
knock off 50 cents to $2 without a moment’s hesita- 
tion.’’ 

This eriticism or self-analysis never was more ap- 
plicable than at the present time. Reducing the cost 
of manufacture has been the objective point toward 
which many operators have worked. It has given em- 
ployment to the inventive faculties of many and 
brought about the adoption of more businesslike meth- 
ods in the logging camps and at the mills. The atten- 
tion this subject has received goes to show that a ma- 
jority of those engaged in the yellow pine trade are 
manufacturers rather than salesmen. 

It is pertinent at this time, therefore, to direct the 
attention of the yellow pine trade to the present cost 
of production. The expense sheets for November and 
December should be scanned very closely in order to 
determine the actual cost of making lumber. A great 
many have imagined that because the price of labor 
has been reduced 10 to 20 pereent the cost of 
making lumber has shriveled up until it has become 
unimportant. If this conviction has been accepted 
without a comparison of the- cost sheets operators will 
find that they have been very much mistaken in their 
premises. Employing approved methods of account- 
ing shows the cost of lumber to be made up of a great 
many items upon which a reduction in wages will have 
no immediate, if any, effect. The overhanging charges, 
general office expenses, salaries of salesmen, mill su- 
perintendents, foremen, engineers and of the super- 
visors of the camps will be as great when a mill is 
operated four days a week as though it were running 
full time. 

Perhaps the best way to present this question is by 
a recital of the various elements entering into the 
cost of lumber loaded on board cars at the mill. The 
AMERICAN LUMBERMAN is not at liberty to divulge the 
souree of its information showing the elements enter- 
ing into the cost of lumber at the mill for October, 
1907. The concern supplying this data has not fur- 
nished a statement showing the various items of cost 
ot logging. The average cost of logging in October, 
however, was $4.035 a thousand feet. The value of 
logs in the pond November 1 was figured at $7.501. 
Allowing $3.50 for stumpage to be added to the cost 
of logging makes the average value of logs on hand 
November 1 $7.641 a thousand feet. From this point 
a detailed statement is furnished showing the vari- 
ous items going to make wp the cost of lumber at the 
mill. It may be of interest to state in this connec- 
tion that the cest of producing lumber at one mill was 


over $1-below the cost at another mill operated by 
the same. concern. In the following compilation a 
separate account is made of those items which have 
not been greatly affected by the reduction in wages. 
The table follows: 


Labor, stumpage Supplies 
and supplies. and repairs ete. 
PCS IRONS TT OORT eee $ 4.141 
IE hk aay a6 Wl aun ie -e Kaw Siete 3.500 $3.500 
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Planer: ‘Trucking 
Dressing 
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Repairs and supplies............. 
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rrr 122 
NN ES re ern er 151 
SS ere ere a es 069 
Stationery, postage etc........... 029 
Management Weer ee ee ee .068 

Total cost.. oo eco $4.825 


The apparent discrepancy in the cost of rough lum- 
ber is due to the fact that the cost of trucking, stack- 
ing and drying shows an average for a small quantity 
of lumber and that not all of the lumber was handled 
in this way. The cost of handling lumber on the yard, 
including that portion which was dried, was $1.049 a 
thousand feet. 

The average cost of rough lumber at this plant for 
eleven months was $10.802; average cost in cars, in 
cluding planer expenses, was $12.031. 

Reference to the foregoing table will show that ex- 
clusive of the cost of supplies and maintenance of 
logging equipment the fixed charges aggregated $4.825, 
including stumpage. The statement given does not 
include any allowance for depreciation, interest on 
investment or taxes. The cost of labor, figuring three- 
quarters of the logging expenses to be made up of that 
item, would be $6.289 a thousand feet. The AMERICAN 
LUMBERMAN has no means of knowing how much the 
items of taxes, interest on investment and depreciation 
would add to the cost of producing each thousand feet 
of lumber. These are items that must be taken into 
consideration whether 4,000,000 feet of lumber is cut 
or only 3,000,000 feet. It is safe to say that to operate 
a mill four days a week only the cost of repairs and 
supplies would be fully as great, if not greater, than 
where the mill was run full time. In other words, 
carrying charges must be considered whether the mill 


is operated full time, half time or not at all. A plant 
producing 3,000,000 feet a month operating at its 
normal capacity shows a cost of, say, $6.30 a thousand 
feet for labor and $4.80 for stumpage and supplies. A 
reduction of 20 percent in wages lessens the cost only 
$1.26 on this: score and increases the pro rata of each 
thousand feet on all such items as insurance, office ex 
penses and sundry accounts. In addition each thousand 
feet of lumber would necessarily have to shoulder a 
greater proportion of interest, taxes and depreciation 
accounts. While no absolute statement may be made 
it is safe to assume that the cost of repairs and sup- 
plies would be increased at least 25 cents a thousand 
feet. 

A statement made several years ago by a Mississippi 
operator is more complete in that while some of the 
detailed items of cost are not given it includes a state 
ment showing the participation of each thousand feet 
of lumber in certain fixed charges not shown in the 
foregoing compilation. The table follows: 


Cost a thousand 
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Total miscellaneous ................ , 2.50) 
Stumpage wie lets 2.00 

Total cost of lumber a thousand feet. . $10.97 


This shows interest and discount, general expenses, 
insurance and depreciation to aggregate $2.27 a thous 
and feet. If the. production be reduced one-third 
each thousand feet must should an additional one-third 
of this expense, which would be 76 cents. 

Each operator, of course, has far better facilities 
for determining this matter for himself than has the 
AMERICAN LUMBERMAN and now that his time and 
attention are not wholly engaged in entering orders and 
explaining why shipments can not be made it might 
well be employed in determining whether or not the 
reduction in the output and wages has operated to 
reduce the cost of lumber on board cars at the mill. 





WESTERNERS’ COMPLAINT. 


An amended bill of complaint has been filed with 
the circuit court of the United States for the eastern 
distriet of Washington on behalf of the lumbermen 
of the Inland Empire. This petition gives some ad- 
ditional names of manufacturers and railroads as 
parties to the litigation and sets forth at greater 
length the foundation f®r the complaint. 

Special attention is given to the allegation that cer- 
tain of the defendant railroad companies are domi- 
nated by James J. Hill and associates and others by 
Kdward Harriman and associates. Different roads have 
been termed the ‘‘Hill lines’’ and the ‘‘ Harriman 
lines’’ respectively. It is also stated that both of 
these ‘‘interests’’ control a large number of branch 
or subsidiary lines and that between them they have 
complete domination of the transportation facilities of 
the northwest. 

As in the former complaint it is stated that the 
advance in rates was brought about by agreements 
and understandings between the Hill and the Har- 
riman lines and that the methods used were in viola- 
tion of the law dnd in restraint of trade; that the 
rights and interests of the public had been entirely 
disregarded. 

The complainants in this suit ask for a restrain- 
ing order, stating that neither court of law nor the 
Interstate Commerce Commission has jurisdiction to 
grant any reparation or afford any relief until after 
the threatened and irreparable injury will have been 
done. It is stated that before notice of the proposed 
advance in rates was received many large contracts 
were entered into for the delivery of lumber to points 
affected by the increase in the rate; that complain- 
ants had been unable to fill such orders because of 
the failure of the carriers to provide equipment so 
that now on hand are large quantities of lumber 
awaiting transportation which would have gone for- 
ward prior to November 1 had facilities been sup- 
plied. The court is asked to issue an order restrain- 
ing the defendants from collecting rates in excess of 
those in force prior to November 1 and the carriers 
required to show why such restraining order should 
not be made permanent; that the railroads be re- 
strained from eollecting the advance until the matter 
has been heard and determined by the Interstate Com- 
merece Commission. 

A statement appears elsewhere in this week’s is- 
sue of the paper that Montana lumbermen have se- 
cured an injunction and it is not to be presumed that 
the United States district court of eastern Washing- 
ton and Idaho will differ from its fellow jurists in the 
matter of the recent advance in lumber rates. 


It would expedite matters a great deal, of course, 
were it possible to consolidate the five suits brought 
by the lumbermen of the northwest and have all these 
controversies settled at one time instead of covering 
the ground piecemeal. It has been necessary to adopt 
the latter course owing to the fact that none of the 
federal courts has jurisdiction over all the territory 
affected by the new rates. The railroads claim that 
the district courts have no jurisdiction and have 
largely devoted their defense to the establishment of 
this fact. The courts themselves, however, are dis- 
posed to differ with the railroads on this question, as 
was the case with the district courts of the south when 
complaint was made in regard to the 2-cent advance 
on yellow pine. 


CALIFORNIA TRADE. 


The California sugar and white pine situation is 
favorable to the manufacturers. Sales during the last 
season have been sufficiently large to reduce stocks to 
an extraordinary degree, they being low at all points 
of origin. Now that the mills are shutting down for 
the winter there can not be any addition to supplies 
before spring. It is thought that there will not be 
enough lumber to meet the demand until the opening 
of the next sawing season. Orders are now on the 
books of the Sugar & White Pine Agency, at San 
Francisco, for 15,000,000 feet of upper grade stock, 
which when shipped out will leave little lumber of 
that character on hand. The mills have suffered 
greatly from car shortage, but lately the supply has 
been better and shipments have gone forward with 
more celerity. 

Stocks at the storage and dressing plant at Verdi, 
Nev., are as low as at the mills. The financial 
stringency of the last six weeks has not seriously 
affected the agency, though collections are slower than 
usual. Few cancelations have ben received, and these 
were due to slow shipments. 

Each season California sugar and white pine are in 
increased demand because of the declining supply of 
eastern white pine shop lumber. Sash and door fac- 
tories have come to largely depend on California and 
Idaho pine for their lumber stocks, which gives the 
western producers a firm hold on the market. Even 
if there should be a period of comparatively reduced 
demand for lumber in a general way the sugar and 
white pine producers of California and the white pine 
manufacturers of Idaho probably will be able to mar- 
ket their output without trouble, at profitable prices, 
because of the narrowing limitation of the supply of 
shop lumber at general points of lumber consumption. 





THE CHRISTMAS QUESTION. 


About this time lumbermen throughout the country 
are confronted with the annual problem of ‘‘what to 
give for Christmas.’’ Scores of them have already 
settled this question in a manner so easy and sensible 
that we feel it a duty to reveal the plan to others. 

As has been announced, the AMERICAN LUMBERMAN 
recently issued one of the most beautiful gift books 
of the season. It is entitled ‘‘In Forest Land,’’ and 
is a collection of the poems of Douglas Malloch, ‘‘the 
lumberman poet.’’ It represents the first attempt in 
literature to portray in verse the humor and senti 
ment of the great lumber industry, and the hearty 
words of appreciation that have come from lumbermen 
who have already received the book prove that it ade 
quately fills this new place in American letters. 

The appropriateness of such a gift from a lumber 
man will be instantly recognized, whether intended: for 
his employees, relatives or friends. It will give them 
a proper appreciation of the great lumber industry. 
It deserves a place in the library of any one con 
nected, directly or remotely, with lumbering more 
than any other book of verse that ever has been 
issued. 

The volume will form an easy solution of the Christ 
mas gift problem. The publisher announces that the 
books will be sent postpaid to any persons for whom 
desired, together with a letter from this office stating 
that it is a Christmas remembrance from the. giver, 
and it will be sent in time to reach the recipients on 
Christmas day. The lumberman will search in vain 
for a more peculiarly appropriate and beautiful Christ- 
mas gift for employee, relative or friend. The en 
deavor to create a book of great sentimental interest 
to lumbermen evidently has not been in vain, for the 
volume is now in its second edition. It will not only 
entertain the lumberman but will give those near and 
dear to him a greater appreciation of the industry in 
which he is engaged. 

The book itself has been designed to meet the re- 
quirements of a Christmas gift. It is printed on 
antique paper and bound in green silk cloth with gold 
stamping and gilt top. The illustrations are printed 
in tint. It may be ordered directly from the publisher, 
the AMERICAN LUMBERMAN, and will be sent postpaiil 
for $1.25 a copy. 


BBD LI IIS 


The Western Retail Lumbermen’s Association has 
offered a prize of $100 for the best paper on es say a 
retail lumber yard. We know the answer already, but 
our modesty prevents us mentioning what is the best 
paper on running a retail lumber yard. 
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TEXAS MANUFACTURERS ORGANIZING TO DEAL WITH RAILROADS IN MATTERS OF DISPUTE. 


Manufacturers of lumber in Texas have taken steps 
to form an association for the especial purpose of 
securing concert of action in transportation matters. 
In last week’s issue of the AMERICAN LUMBERMAN a 
report of the meeting that launched the new movement 
was published in full. 

Several addresses were made, while some were read 
for members who were necessarily absent. The first 
address was by B. 8. Woodhead, of the Beaumont Lum- 
ber Company. It was mainly in explanation of the 
objects of the proposed association. Chairman Lynch 
Davidson had stated in the outset that no discussion 
relative to the price of lumber, the wage scale or the 
curtailment of the output would be tolerated in the 
meeting. It would be wholly devoted to the railroad 
question, for that was what the meeting had been called 
for. 

Mr. Woodhead protested against the impression that 
had to some extent gone abroad that the proposed 
organization was intended as an antagonism to the 
railroads and that it would irritate traffic men and 
make trouble. He explained that recent legislation of 
the state had largely removed discretionary power from 
the hands of traffic officials, so that the lumber manu- 
facturers could no longer negotiate the settlement of 
disputes directly with the traffic men. The shippers’ 
only recourse now is to the state railroad commission 
or to the Interstate Commerce Commission. Each con- 
cern or shipper has to do this in his or its individual 
capacity, which lacks the influence and force necessary 
to secure results, and besides is too costly for the 
individual or single firm or company. If complaints 
could be presented to a competent organization of lum- 
bermen they could be handled with expedition, direct- 
ness, authority and the powerful financial and influen- 
tial backing that would impress traffic officials with the 
advisability and economy of paying attention to such 
appeals. Such negotiations airectly with the railroad 
authorities would be of a friendly and businesslike char- 
acter, and would irritate less than if made through state 
or national commissions. 

It is recognized that railroad companies, like other 
business interests, charge all that they can for their 
services. Before the advent of the national and state 
railroad commissions the only question that the rail- 
roads felt called upon to determine was: What will 


the traffic bear? The people, however, have recognized 
the essential difference between a railroad, which in 
the nature of things is a monopoly though a public 
servant, and private commercial concerns. There was 
developed .a necessity for some means of protecting 
shippers and the general public against the overmuch 
power and rapacity of the railroads, and legalized com- 
missions came in as intervenors. ‘The proposed traffic 
organization of lumber manufacturers would be useful 
in dealing with such commissions as well as with the 
railroads direct. 

Mr. Woodhead passed from this explanation of the 
objects of the tentative association to the more con- 
crete subject of the cancelation of through rates that 
has become such a menace to southwestern lumber ship- 
pers. He declared that the cancelation of reciprocal 
rates of one railroad with others connected with it was 


-equivalent to the abrogation of through rates. He illus 


trated this point as follows: 


There is a through rate from points on a railroad, 
which we will designate A, to a point in interstate terri- 
tory, on a line of railroad which we will call B; but 
another lumber manufacturer, whose mill is located on 
line C, for instance, does not have through rates on any 
other that will admit of business being done to points on 
line B. This condition prevails all through milling terri- 
tory and scarcely a manufacturer of lumber located on 
a single line of railroad, as most mills are, is not barred 
by this condition from shipping his lumber to certain 
territory. Whether this can be remedied or not I can not 
say, nor do I know that it is a violation of law, but it 
certainly is a violation of justice and fairness. If it can 
be remedied it is worth the effort, but all will agree that 
with a subject like this, for instance, nothing but the 
united and powerful weight of the lumber industry as a 
whole could hope to cope. 


This question of the cancelation of rates was elab- 
orated in a paper by Eli Weiner, of the Angelina County 
Lumber Company, Keltys, Tex. He did not undertake 
to mention all the through rates that had been can- 
celed, but gave the following as those affecting mills 
west of the Mississippi river: To all points on the 
Santa Fe lines from points on the Cotton Belt, the Mis- 
souri Pacific, the Kansas City Southern, the ’Frisco, 
the Missouri, Kansas & Texas, the Vicksburg, Shreve- 
port & Pacific, the International & Great Northern, 
and all connecting lines of these roads—in fact, from 
all points except those on the Southern Pacific, the 
Texas & Pacific and the Santa Fe itself; also to all 


points on the Chicago, Rock Island & Pacific railway 
from all points on the St. Louis Southwestern and con 
necting lines. 

The Santa Fe and Rock Island lines without doubt 
cover the largest and best yellow pine consuming ter 
ritory west of the Mississippi river outside of Texas, 
viewed from the position of the Texas manufacturers. 
To be arbitrarily forced out of this territory means a 
serious reduction in the trade limits of Texas mill 
operators. Moreover, the mills of Louisiana and Arkan 
sas reach Texas points at the same rates afforded ship- 
pers in that state. Texas uses less than 50,000,000 
feet of lumber monthly as an average, while the Texas 
mills alone turn out 100,000,000 feet average monthly. 
In addition to the home state Texas has a free dis 
tribution field only at points on the ’Frisco, Iron Moun 
tain, Missouri, Kansas & Texas, Missouri Pacific and 
Chicago, Burlington & Quincy lines that amounts to 
much, so that the territory indicated added to the Texas 
demand will not nearly consume the lumber product 
of that state. Of course Texas shippers can continue to 
do business east of the Mississippi river, but even that 
must be at the disadvantage of 2 cents a hundred 
pounds in excess freight rates, which on each thousand 
feet of lumber will amount to over $12,000 loss to any 
mill shipping 25,000,000 feet into that territory. 

There is also danger that other lines will cancel 
through rates. If all the roads should adopt that policy 
it would still further handicap the Texas trade. 

Mr. Woodhead in his paper demanded a more equit 
able handling of claims against overcharging and other 
losses, and took the ground that an organization of the 
mill operators, with the agencies that it could command, 
would be able to handle such claims much more eftica- 
ciously than can individual concerns. 

One speaker expressed the fear that the proposed 
association would be exposed to investigation by state 
officials with unpleasant results. Already the charge 
had been made that the Texas lumbermen were in a 
trust, even the governor of the state having accused 
them of being in a trust. Nevertheless, the meeting 
proceeded to the formulation of a constitution and 
bylaws and the nomination of officers of the tentative 
association. The results attained are to be circulated 
among the manufacturers with an invitation for all to 
join in a permanent organization. 





LUMBER RATE CONTROVERSY NOW IN PROCESS OF DETERMINATION. 


Wonder of wonders! The railroad attorneys repre 
senting the transcontinental roads, which recently ad- 
vanced rates on lumber 25 percent, have turned to the 
yellow pine eases for consolation and precedent. Out 
of the voluminous records in those suits they are out- 
lining for the henefit of the commissioners the reasons 
why the advance of 10 cents a hundred pounds was 
just, moderate, reasonable, indiscriminatory and un- 
prejudiced to the interests of everyone. In support of 
all these the profiles of one or more of the southern 
roads and of several of the transcontinental roads have 
been introduced in evidence. These profiles may show 
300-ton locomotives carrying ten box cars over the con- 
tinental divide as compared with one switch engine 
skipping gaily along with sixty cars loaded with lumber 
in the south. 

The railroads have brought up the ton-mile phase of 
earnings and show to their own satisfaction the earn- 
ings on lumber from western points of production are 
vastly inferior to the income from hauling other com- 
modities and much below the average from all other 
kinds of traffic. The lumbermen naturally take ex- 
ception to the statement that a rate of 40 cents for the 
service rendered has been, or now is, an exceptionally 
low rate. They doubtless will urge that granting it 
is necessary for the trains to climb the western slopes 
of the mountains they also must descend the eastern 
slopes, for, as every school boy knows, ‘‘ All that goes 
us must come down.’’ 

The ton-mile argument used to demonstrate the char 
acter of a charge for transporting freight is an ex- 
tremely weak one in that such a comparison shows little 
in itself but must be supported by statements setting 
forth the eost to the railroads of handling the different 


classes of traffic. Such.a statement would include a 
description of the kinds of equipment employed in han- 
dling lumber as contrasted with other commodities. It 
also would show whether the comparative commodity 
offered a continuous traffic or moved only at certain 
seasons, the comparative car tonnage of lumber, the 
comparative freight and many other things, upon which 
a mere statement of ton-mile earnings throws no light 
whatever. 

Another interesting feature of the defense- is that 
the advance is based on philanthropic grounas. It 
was claimed by Counsel Kerr, of the Union Pacific, that 
‘roads are not justified in continuing such a rate to 
the detriment of other traffic.’’ This ingenious ar- 
gument is not without its significance, though it was 
scarcely to be presumed that the railroads would be so 
frank in stating their position. 

Analyzing this statement brings to light the fact that 
with the development of the lumber industry various 
other lines of trade have prospered in the west and the 
railroads not having equipped themselves to handle all 
the traffic which has been offered have suddenly awaken- 
ed to the fact that when a car is loaded with lumber 
it can not be employed in hauling other commodities. 
Acting on the supposition that it is more profitable to 
haul less freight, providing a greater income is derived 
from that which is transported, the railroads decided 
to shove the rates on lumber upward. 

From the attitude of the railroad companies toward 
the lumber interests of the northwest it would seem that 
they have adopted this position: When they cannot haul 
anything else they will haul lumber. In the event that 
the rates they establish result in building up a vast in- 
dustry, well and good; in the event that they elect to 


destroy that vast industry by raising rates, well and 
good. It is a matter over which they assume entire 
control; they have been instrumental in securing the 
exploitation of the forests of the northwest, and having 
built up a tremendous business now believe they are 
justified in building a wall around it and permitting 
it to die of inanition. 

In outlining the defense of the railroads, so far as it 
should be disclosed by the cross examination, it was 
stated on their behalf, in substance at least, that while 
the Interstate Commerce Commission and the Supreme 
Court of the United States had held a railroad to be 
not justified in appropriating the prosperity of its 
patrons yet because of the supposed enormous pres- 
perity of the western lumbermen this rule would not 
apply. Very adroitly the attorneys for the railroads 
said to the Interstate Commerce Commissioners: ‘‘ Your 
conclusions in the yellow pine cases were sound and 
fair, but they do not apply to this case. We admit that 
lumber furnishes a constant traffic; that the industry 
has been developed in the northwest; that the rail- 
roads have made money carrying this freight, but the 
lumbermen have made more money than the railroads 
and we now ask your honors to grant us permission to 
make effective this increase in rates and to secure a 
greater profit for doing less work. Behold our philan- 
thropic attitude. We want to give prompt service te 
everyone but lumbermen, and to give them prompt serv 
ice providing they will pay 25 percent more and ship 
when they ecan.’’ 

This may be construed as a misapplication of the 
statements on behalf of the railroad companies, but when 
they are sifted down to a logical conelusion their net 
import has been set forth. 





EDITORIAL COMMENT ON MATTERS OF CURRENT LUMBER TRADE INTEREST. 


THE politician should remember that the bulwark of 
our great political parties is the debatery which meets 
at the country store. 

IF THE railroads fear that an allowance for stakes 
on flat cars would discriminate against users of cars 
who receive no allowance they can adjust the matter 
in one of two ways: ‘They can furnish stakes them- 
selves, or remove the roof of the box car and make an 
allowance to the shipper who furnishes the roof and 
completes the equipment, just as the lumberman com- 
pletes the equipment when he adds stakes to a flat car. 


IF THE government is anxious to keep money in cir- 
culation it ought not help to divert it from country 
merchants to city banks. 


LUMBERMEN in Washington have such a poor opin- 
ion of present transportation facilities that Fred K. 
Baker has offered to bet $5,000 that he can walk from 
Everett to Minnesota Transfer in less time than a car of 


shingles can reach there. Either Mr. Baker is looking 
for a cinch or he intends to give the car a thirty-day 
start. 


PEOPLE who are trying to put the lid on their towns 
should observe how effectually the railroads put it on 
the west coast lumber business. 


A LARGE yellow pine concern operating in Georgia 
and having New York connections, recently held a busi- 
ness conversation with the bank with which it did busi- 
ness in New York, stating that in the course of busi- 
ness it had taken a number of promissory notes from 
customers, running from sixty to ninety days, of which 
it desired to discount $25,000 with the New York bank. 
In view of the lack of confidence which has existed for 
some time in financial circles, following the flurry in 
Wall Street, this business concern was somewhat sur- 
prised at the readiness with which the bank consented 
to advance the cash on these notes, stating in addition 
that it would be glad to take $40,000 of such paper. 


THE retail lumber dealer may not always have liter- 
ary tastes, but he is generally apt to remember quota- 
tions. 


AN INCREASE in the number of freight cars with- 
out a corresponding increase in other facilities, ac- 
cording to a statement made by Arthur Hale, of the 
Car Efficiency Bureau, would do very little good. Mr. 
Hale further stated in a very interesting talk on 
‘*Car Efficiency’’ before the Traffic Club of New 
York at its annual meeting, November 26, that the 
question of car efficiency had been brought up by the 
serious shortage during the last two years, which he 
thought was a direct manifestation of good times. 


COMPLAINT is made by engineers and contractors 
engaged in railroad building in the south in regard 
to the alleged grasping disposition of the parties 
owning the timber lands through which the lines are 
being built. ‘Those in charge of the construction of 
the Baton Rogue & Hammond road claim it is cheaper 
to buy material at mills located at a distance and 
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pay freight on it to the point where it is used than 
to buy from farmers and others owning the timber 
along the right of way. Can it be possible that the 
farmers in Louisiana have organized a lumber trust? 


ENGLAND now, instead of having a gunner Moir, 
has a gunner less. 


HOW about the 2-cent refund? If that money 
were turned loose at this time it would go a long 
way toward relieving the financial stringency. Mis- 
sissippi lumbermen have evolved the happy inspira- 
tion that in all probability posterity will profit by 
this refund, providing posterity and the railroads ex- 


ist simultaneously. Those who claim to know some- 


thing about the provisions by which the claims in 
the Central Yellow Pine Association case are to be 
settled assert that every precaution has been taken 
under the circumstances. 


THE retail merchant has no ambition to become the 
agent of a mail order house. 





. 


EDITORIAL REVIEW OF GENERAL LUMBER TRADE CONDITIONS FOR A WEEK. 


It is a remarkable feature of present trade conditions 
that the outery about car shortage, so strident and 
general less than three months ago, has entirely ceased 
to agitate the atmosphere. There now is no car short- 
age; on the contrary, from all points, all over the 
country, come reports that cars are actually plentiful 
and that shippers can secure all they need. Even on 
the north Pacific coast and in the Inland Empire, where 
all the last season there was a veritable embargo of 
lumber and shingle shipments because of a lack of cars 
and motive power, now rules a positive plenitude of 
rolling stock. Such a revolution in the transportation 
situation, over such a vast area of country, in so short 
a time, probably never before was experienced. Con- 
sidering all the attendant circumstances it is strikingly 
phenomenal. It has come at a time of year when the 
antipodal state of things -was to be expected. The 
grain and cotton crops were to be moved, which would 
require the usual extraordinary number of cars, The 
fall movement of coal, merchandise and other com- 
modities and goods was to be provided for. It was 
thought that there would be a blockade of freight 
throughout the fall and winter like that of the previous 
season. Lumber shippers were advised of this and 
dealers were counseled to place their orders early and 
get forward their stocks as soon as possible so as to 
forestall the embargo. But the sequel shows how the 
wisest of men can fall down in their calculations. At 
the very time when shippers expected to be wrestling 
with the most severe shortage ever known came a sud- 
den letup in stringency and now, even before the holi- 
days, it is proclaimed from the Atlantic to the Pa- 
cific, and from Canada to the Gulf of Mexico, that 
there is no car shortage, and that cars are abundant 
and easily obtained. 


THE REASON THEREFOR. 


No more emphatic example of the effect of the 
financial flurry on the volume of general business could 
be adduced than this sudden vanishing of the car 
shortage incubus. Shrinkage of trade and freight move- 
ment indeed began in midsummer, but after the New 
York collapse of bank credit, late in October, the wheels 
of commerce immediately began to slow down, revolving 
with less and less speed during November. The effect 
was to reduce the volume of freight movement. Not 
enough money was available to finance the sale and 
shipment of the crops even. Grain and cotton were 
held back, partly because of fluctuating prices and 
partly because of the tightness of money. The cotton 
crop was held by the growers to a large extent for the 
reason that they wanted 15 cents a pound at the rail- 
road, which was above the market. Instead of there 
being a freight blockade, as had been expected, an ab- 
sence of a normal freight movement supervened and 
empty cars began to go on the side tracks. 


NEW FACTOR IN THE LUMBER TRADE. 


Not only must the lumber trade, for an indefinite 
period, take its share with other lines of industry of 
whatever may befall it in the course of the readjust- 
ment of eredits and the recrudescence of business on 
the chenged basis but it is subject to the effect of more 
adequate transportation facilities. It is likely that for 
a year or more the railroads will be able to make a rea- 
sonably prompt delivery of lumber to any desired point, 
not only from the south and middle northwest but from 
the Pacific coast. No longer will wholesalers be able to 
hold up prices on the plea that it is difficult to deliver 
lumber from the mills. No longer can they urge the 
ordering of stock many months in advance so as to in- 
sure plenty of time to get it to destination. The car 
shortage menace has vanished into thin air. It is now 
intimated that one of the reasons why buyers are fail- 
ing to negotiate for lumber to be delivered next year is 
because they have become aware that they can get it 
when they need it, and therefore there is no necessity 
of placing orders far in advance. 


WHAT TO DO? 


Under the changed transportation conditions what is 
the wise course for manufacturers to take? The answer 
is, continue the policy they are. pursuing; curtail pro- 
duction until the surplus shall have been worked off to 
a degree that shall stimulate the demand. It should 
be understood that old things have passed away and 
behold all things—or nearly all—have become new. 
Whereas for the last two years there has been a boom- 
ing, speculative demand for lumber, hereafter the de- 
mand is to be for actual consumption in the compara- 
tively near future. At present no man can tell how 
large and urgent that will be. It is impossible to fore- 
cast what the railroad and car shop and the general 
consumptive demand will be for the next year. There 
will be a requirement for building in the cities and in 
the rural communities, but the amount of these demands 
compared to the capacity of the mills is a mere matter 
of conjecture. That the demand will be headlong and 
impetuous and reaching far into the future is not 
possible under existing conditions. Since the demand 
is to be determined by consumption, the amount of 
which is an unknown quantity, it seems that it is incum- 


bent upon the producers first to curtail the cut until 
the surplus shall be wiped out and thereafter graduate 
the output as nearly as possible to current wants, with 
sufficient provision of stock to anticipate the near fu- 
ture only. 


IN THE NORTH. 


At this year-end period no special life is looked for 
in the northern pine and hemlock business. Movement 
by lake for the season is at an end and stocks are 
being put in shape for the winter. Prices have been 
held with steadiness, though some slight concessions 
have been made since the financial stringency began. 
Holders of the main supply of northern pine are finan- 
cially strong and they furthermore are fortified by ex- 
perience to know that it would be idle to attempt the 
crowding of sales at this season. White pine in winter 
storage usually is equivalent to money at a good rate 
of interest. The industries consuming northern pine at 
such points as Buffalo, Cleveland, Detroit, Saginaw, 
Bay City, Milwaukee, Chicago and other points, with 
Pittsburg, Philadelphia, New York and other points 
east as market and consuming centers, require lumber 
throughout the winter, and in consequence there will be 
a steady reduction of stocks, whatever may happen to 
lumber markets in general. It is the purpose of north- 
ern pine and hemlock producers to restrict the input 
of logs, with the object of avoiding an overproduction 
of lumber for next season. Conservatism characterizes 
operations all along the line, though the weather and 
a reduction of wages and prices of animal feed rather 
encourage to more woods work than was at first in- 
tended. 


BETTER FEELING PREVALENT. 


It is not too much to say that within a week to ten 
days lumbermen have regained their equilibrium from 
the shock they received in November. The restoration 
of confidence in finances, the belief that money matters. 
will become comparatively easy after January 1, that 
demand for lumber next year will approach the normal, 
that less difficulty in transportation will be encountered 
than last year, and that altogether the lumber business 
will be largely cleared of the speculative element and 
will settle down to a more legitimate basis, are con- 
siderations tending to the restoration of confidence. 
Moreover, the southern pine business, especially in the 
southwest and the middle south, is receiving tangible 
evidences that there is to be a considerable revival of 
demand from now forward. It is believed at St. 
Louis, Kansas City, New Orleans and other market cen- 
ters that the bottom of the market has been reached 
and that prices will harden for an upturn when dealers 
begin to buy for the spring trade. As soon as the line 
yard concerns are satisfied that nothing is to be gained 
by delay, and that the safest way is to place their big 
stock orders while yet the manufacturers are in a tender 
mood, the market will take on a new aspect. When the 
line yard men begin to buy independent yard concerns 
will follow suit. The retail dealers have hesitated to 
buy for the last four months because of the unsettled 
state of the market. .They were afraid to obligate 
themselves to receive lumber that might not arrive for 
months on account of car shortage, and in the meantime 
might drop in price. They have been waiting for 
settled conditions in respect to both prices and chances 
of delivery. When they shall become satisfied about 
these particulars they will place orders for stock for 
the late winter and spring trade. Already strong 
symptoms of this new interest are seen in the market. 
Perhaps it is now sufficient merely to indicate this 
changed feeling, and that a little later a record can 
be made of actual realizations along this line. It is 
pertinent to state here and now that within a week one 
line yard concern, through a St. Louis wholesale house, 
placed an order for 285 carloads of yellow pine, and 





SPRUCE FORESTS OF NOVA SCOTIA. 


It is conceded by many of the largest lumber oper- 
ators that Nova Scotia possesses the largest growth of 
spruce forest in North America. From actual measure- 
ments it has been ascertained that an average growth 
of two inches in diameter is made every five years, 
owing probably to the genial and moist climate. A 
steady growth seems to go on perpetually from the time 
the young trees are a few inches to maturity, fixed at 
100 to 150 years. Nova Scotia has reached its maxi- 
mum cut of lumber. How long can this be maintained? 
Owing to absence of forest fires, fire protection laws 
and a radical change in the ideas and methods of 
timber land owners and operators, who now refuse to 
sell their stumpage, except under conditions of re- 
stricted cutting, and rapid growth of the spruce trees 
and better methods of lumbering operations, there is 
every reason to believe that the present cut of lumber 
in Nova Scotia can be maintained. With the increas- 
ing price of the product the value of the export, a lead- 
ing feature in the trade, will in all probability exceed 
in the future what it is at the present time. It would 
be a good thing for Nova Scotia when the country to 
the west and south is devastated of its timber, to still 
have forests and a goodly supply of timber. 


that another large order has been reported. These are 
sizeable straws showing the direction of the trade 


wind. Simultaneously with the appearance of such ~ 


favorable instances there is no change in the determina- 
tion of mill operators to eurtail the cut. A large num- 
ber of the mills are shut down and others contemplate 
a like course with the advent of the holidays. With at 
least 50 percent of reduction in capacity output there 
must be a rapid decline of stocks. In the Kansas City 
and St. Louis territory retail stocks have declined nota- 
bly during the last three months, and the yards will 
have to be replenished soon after January 1. In the 
northern states there is not likely to be much stocking 
up before February, unless a pronounced upturn in 
prices shall force dealers to rush in to take advantage 
of low prices before too sharp an advance shall occur. 
In the northeastern states and in the seaboard cities 
trade is especially quiet and not much can be expected 
of that part of the consuming field before spring. The 
North Carolina pine mills are largely quiescent, stocks 
are comparatively heavy and the manufacturers are 
waiting for improved financial conditions to appear be- 
fore they will resume sawing at normal capacity. In 
the southeastern Atlantic states the lumber business is 
sharing the quietude with other sections, though in 
spots there is some business. 


THE HARDWOOD SITUATION. 


This is the time of year when the hardwood trade 
is usually at a low tide because consumers are avoiding 
the accumulation of stock with a view to the taking of 
inventories. This month, though there has been some 
reduction of production among the industries, the ma- 
jority have continued to run and, generally speaking, 
there is a large consumption of the leading kinds of 
hardwoods. At Memphis the demand for the hardwoods 
is reported better than it was some time ago, though 
still below the average. An encouraging feature is 
the partial stoppage of cancelations of orders. There 
lately has been an increase in the number of inquiries, 
while collections are gradually improving. Plain and 
quarter sawed white oak are in demand, ash is steady 
and cottonwood in the lower grades is firm. Gum is 
plentiful and inclined to be yielding in prices. At St. 
Louis inquiries are coming in more freely than at any 
other time since the depression began. At Pittsburg 
some slight improvement has been obseryed in the 
hardwood trade. At Columbus, Ohio, better orders are 
reported, dealers showing a disposition to increase their 
stocks slightly. Poplar is strong there and that is the 
condition of poplar in all the markets; poplar and 
white oak are the leaders everywhere. In the north 
birch and maple seem to be the most plentiful of the 
hardwoods. Reports indicate that there will be a 
moderate input of northern hardwood logs, though late 
conditions have been favorable to woods operations. 
Much activity is being displayed by the heavier and 
financially stronger operators in the northern part of 
the southern Michigan peninsula in pushing forward 
logging operations. 


AWAITING DECISION. ' 


It is almost idle to comment upon the state of the 
north Pacifie coast trade while the rate question is in 
the legal crucible at Washington. Rail movement with 
an eastward destination is almost at a standstill and it 
will thus remain until the Interstate Commerce Com- 
mission’s decision shall be uttered. Curiously, the great 
hindrance to rail shipments of lumber and shingles that 
was 80 onerous a few months ago has passed away, so 
that product could go forward freely if it were not for 
that other embargo the advance in freight rates. It is 
doubtful, however, if there would be a large movement 
eastward if there were no such hindering causes as 
those mentioned. The demand for west coast lumber 
and shingles in the middle west and in the Atlantic 
states is seasonably quiet, accentuated by the monetary 
stringency. But if the rate matter can be settled satis- 
factorily a revival of interior demand is likely after the 
first of the new year. California requirement for Wash- 
ington and Oregon lumber continues quiet, and the for- 
eign trade is not manifesting the usual life. There is 
a good call for California sugar and white pine from 
eastern sash and door factories, with limited stocks at 
the mills, 


CURTAILMENT OF CYPRESS. 


The cypress mill concerns of Louisiana have joined 
the procession of curtailers. The majority of the mills 
have been shut down awaiting the coming of a more 
urgent demand. The manufacturers purpose to main- 
tain prices until demand shall start up. The cypress 
trade throughout the northern states is tending to mod- 
eration. 


EASTERN SPRUCE. 


The market at New York is overstocked and that of 
Boston is.not urgent or lively. Prices are held at about 
former figures, except on consigned stuff at New York, 
which is subject to the usual result of a weak market. 
At Buffalo Lake Superior spruce is coming into con- 
siderable use and is regarded with much favor. 





DECE 


Not 


The 


Th 


AI 


m 
th 


m 
fa 
ct 


1907. 





s in 
> be 
aken 


the 


are 
rade 


such 


ina- 
um- 
late 
1 at 
here 
ity 
ota- 
will 
the 
ing 

in 
age 
eur. 
ties 
‘ted 
rhe 
ks 
are 
be- 

In 
} is 

in 


ade 
ing 
me 
na- 
ng, 


rds 
igh 


ere 


Gv w 


_ 





DECEMBER 14, 1907. 


AMERICAN LUMBERMAN. 


35 





‘THE LUMBERMAN POET WRITES OF THE FOREST IN WINTER AND THE NEED OF FIDELITY. 


WINTER. 
Not only in her velvet dress of leaf and bloom and 


grass, ‘ 


Where whispered cadences caress the lilies as they 


pass, 
The forest of the north is fair—there comes no change 
or time 
That makes less sweet the northland air or forest less 
sublime. 


We love her for her brighter days when gay anemones 

Are scattered through her open ways, while songsters 
fill her trees. 

Then shall we love her aught the less when dies her 
summer bloom— 

Applaud her in her gala dress and leave her in her 
gloom? 


O heart, I pray among my friends there dwells not 
such a friend 

Whose oft expressed affection ends when days of sum- 
mer end. 

Who loves me for the garb I wear, my laugh, my 
word, my song, 

And yet whose feet walk otherwhere when my own 
feet go wrong. 


Nay, forest, I would have them love as, forest, I love 
thee— 

For earth beneath and sky above, more fair than 
bloom or tree, 

For sky above and earth beneath, the greater things 
that are, 

Nor hold more dear the fragile wreath than fixed and 
shining star. 


O forest, more than for thy green or for thy bark or 
bole, 

I love thee for thy peace serene, thy great, unchanging 
soul, 

The solemn beauty of thy ways, whate’er the season 
be, 

And I, the friend of all thy days, would bring such 
friends to me. 


For I shall have my wintertime, my time of chill and 
snow, 

Nor harp shall sing nor words shall rime nor golden 
sunlight glow. 

Then would I have such friends to stand beside me in 
the night 

To hold me close with friendship’s hand and lead me 
to the light. 





EDITORIAL DISCUSSIONS WITH CORRESPONDENTS OF THE AMERICAN LUMBERMAN. 


Values of Hard and Soft Woods—Facetious Phases of Dilatory Transportation—Difficulties With Missawn Lumber—Scoring the Parcels Post. 


Utilization of Pulp Refuse. 

Fatrwoop, VA., Nov. 27.—Editor AMERICAN LUMBERMAN : 
In your experience in the lumber world could you inform me 
as to some of the different ways in which spruce concerns 
make use of their refuse? I have an opportunity to secure 
the refuse from a spruce cutting mill and I thought that 
you, if anyone, would be able to let me know some of the 
most profitable ways of working this stock. The mill manu- 
factures lath but even after this stock is taken out there is 
considerable stock goes into the refuse fire. 

Henry R. CAMPBELL, 

[Paper mills are reported to be paying as high as 
$14 a thousand feet for hemlock logs banked along the 
rivers in Wisconsin. Correspondent should be able to 
make a profit out of the refuse from a spruce mill, 
either by converting it into pulp or, if that would re- 
quire too great an expenditure, by shipping the refuse 
in bulk to some pulp factory.—EbITor. | 








Opposed to the Parcels Post. 


ANSLEY, Nep., Dec. 2.—Editor AMERICAN LUMBERMAN: 
Regarding the parcels post controversy we wish to join our 
protest against the passage of such a law not only as a 
lumberman and individual but also as a citizen. We are 
opposed to the centralization of power in any form, whether 
it be political or commercial, and we believe that the pres- 
ent tendency in that direction should be checked as much 
as possible by all good citizens, of whatever occupation. 
The parcels post would have no other effect than to help 
draw more trade from the village and small towns to the 
large cities and especially to the mail order houses, which 
fiems, we are all aware, have powerful influences at work for 
its passage. 

In opposing the parcels post we are simply trying to keep 
our smaller towns and villages from becoming through their 
post, express and freight offices the distributing points of 
mil order house goods. The present time is a good one to 
impress on the people, especially in the country of small 
towns, their dependence on their home merchants. Since 
the “panic’’ the writer has had more than one ask for 
credit which their bankers could not give. It was cheer- 
fully given, if possible. In some cases if we had insisted 
on having the money at once it would have caused them to 
have made great sacrifice in sale of stock and grain and per- 
haps complete bankruptcy. 8. O. BRUNER. 





Northern Timber Values. 

PIERREPONT MAnor, N. Y., Nov. 23.—Editor AMERICAN 
LUMBERMAN: I wish to obtain values of stumpage in New 
York, Pennsylvania, Michigan, Wisconsin and Maine on 
spruce, hemlock, birch, maple and beech where the haul by 
team to a railroad is not over four miles. W. 8S. JONES. 

{Any statement of timber values in the different 
states must be approximate only. The prices depend 
upon the quality of the timber, the probable cost of cut- 
ting it and the quantity to be secured from a given 
area, An average of 10,000 feet to the acre ordinarily 
would make each thousand feet more valuable than an 
average of 3,000 to 5,000 feet to the acre. The AMERI- 
CAN LUMBERMAN has secured statements from reliable 
sources showing the range in price of the kinds of tim- 
ber mentioned as follows: 


Spruce. Hemlock. Birch. 
West Virginia. .$4.00 to $5.50 $3.00 to $5.00 $2.50 to $4.00 
Pennsylvania .. ..... 60e.0.0:0 4.00 to 7.00 4.00to 6.00 
Michigan ..... 3.00 to 4.00 5.00 5.00 to 7.00 
Minn. and Wis. 5.00to 7.00 2.50to 3.00 ........... 
Maine ....c..0- 4.00 to 5.00 2.50 to 4.00 *1.50 
Maple. oh. 
West Virginia... ...cccccsccece $2.50 to $4.00 $2.50 to $4.00 
Pennsylvania ...c.ccccscccsecs 4.00 to 6.00 4.00 to 6.00 
ee errr eee 4.00 to 5.00 2.00to 3.00 
Minnesota and Wisconsin..... 4.00 to 5.00 bb eeee essen 
MMIBD 5 dcccccccccsccsuscess's 5.00 to 8.00 50 to 1.00 


*Sold by the cord. ; 

In Minnesota, spruce, where mixed in with pine, for 
all practical purposes is considered pine. It is cut and 
handled in the same way as pine, although in buying 
the cruiser, of course, reports the woods separately. 
Spruce standing alone has an average value of about $5. 

The hemlock prices given do not apply to Minnesota, 
as the hemlock in that state is not considered of com- 
mercial value. Tamarack in Minnesota has a market 
value of about $4 a thousand.—EDITOR. | 





Fable and Song From Podunk. 


Decatur, Inu., Dec. 7.—Editor AMERICAN LUMBERMAN: 
Once upon a time we had the pleasure of submitting to you 
certain statistics regarding the movement of cars from the 


coast by our fast American railroads and since then we 
have had the good fortune to receive another record breaking 
shipment from the same source. 

This car left Washington October 11, and arrived here in 
perfect safety December 5, 1907, and we are enclosing clip- 
pings from a newspaper published in Podunk, a thriving 
village along the route, where this car was for a time 
unavoidably detained. 

However, the delay thus caused did not worry us in the 
least, for we are fast becoming converted to the Ancient 
Order of Optimists, under the excellent training of EB. L. 
Roberts & Co., of Chicago, who completely captivated us by 
their last despairing effort as follows: 


“Twixt optimist and pessimist 
The difference is droll, 

One only sees the doughnut, 
The other sees the hole.” 


Stating further that by associating with their fancy front 
doors we should learn to appreciate the doughnut and over- 
look the hole, so that we were obliged to answer thus: 


“Said pessimist to optimist, 
To you it may seem droll, 

But any time we buy a door 
Just please plug up the hole.” 


Wishing you a merry Christmas and a happy New Year. 
McGavic LUMBER COMPANY. 
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On December 1 a large box car filled with lumber and 
headed for Decatur, Ill., was abandoned on our side- 
track on account of hot boxes caused by exceeding the 
speed limit of trains passing through the city. At the 
time this paper went to press the car was enveloped 
in clouds of smoke and our valiant station agent was 
speeding to the rescue. We propose that a mass meet- 
ing be called tonight to decide as to what action should 
be taken with the railroad company regarding the reck- 
less manner in which their trains pass through the city 
limits. LET ALL ATTEND.—Ebpiror. 


Podunk Gazette, December 2. 
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After our paper had gone to press last evening we 
obtained the information that Mr. B. Uttin, our ener- 
getic station agent, upon prying open the door of the 
box car supposed to be on fire from hot boxes, found 
that this was the private car of Mr. N. E. Ver Work, 
who is traveling east to investigate the recent financial 
flurry. Mr. N. E. Ver Work was enjoying a quiet smoke 
and the fragrant fumes from his beautiful Missouri 
meerschaum misled our citizens into thinking the car 
was on fire. 

Upon receipt of this information the mass meeting 
adjourned.—EDITor. 

Podunk Gazette, December 8. 


Missawn Stock. 


ROcKFORD, ILL., Dec. 6.—Editor AMERICAN LUMBERMAN : 
We are in a slight controversy regarding the grading of 4/4 
No. 2 gum, rough. We recently placed an order with a 
southern concern for some of this stock and found shipments 
to contain more or Jess scant stock running from % and %& 
to % of an inch in thickness. We are under the impression 
that a grade of No. 2 common will not permit any miscuts 
of this kind whatever and would be glad to Lave you 
enlighten us on this subject. W. C. GREEN, 
President and Secretary Green-Coleman Lumber Company. 

[Ordinarily unevenly sawn hardwood lumber is re- 
duced to the grade of culls. The rules of the Hardwood 
Manufacturers’ Association of the United States under 
general instructions state: ‘‘All lumber shall be wel! 
manufactured of even thickness and have parallel edges 
and all ragged, bad ends shall be trimmed off.’’ 

The rules of the National Hardwood Lumber Asso- 
ciation contain this statement in regard to unevenly 
sawn lumber: 





Unevenly sawn lumber must be accepted and inspected 
into any of the grades of No. 3 common and better to which 
its quality entitles it, and must be tallied at the standard 
thickness of the piece measured at its thinnest part and 
must not be more than 1-16 of an inch thicker at any point 
in stock cut %-inch or less thick, or more than %-inch 
thicker in 5% and %-inch stock, or more than 4 inch 
thicker in inch to 2-inch stock, or more than % inch thicker 
in 2%-inch and thicker stock. Lumber showing greater 
variety in thickness than is allowed under this rule must 
be classified as missawn, and graded and reported as such. 

No one is entitled to ship 4/4 stock which shows a 
variation of 34 of an inch in thickness. Those formu- 
lating grading rules have found it a very difficult mat- 
ter to provide a rule governing missawn lumber, as the 
products of every mill show considerable variation in 
thickness. The buyer should not protest against a small 
percent of missawn stock where the variation on 4/4 
stock is 4% of an inch or less. The inspectors, however, 
should not accept a variation of 34 of an inch on 4/4 
stock in firsts and seconds, No. 1 or No. 2 common. 
The old rules of the National association provided that 
all badly missawn lumber must be thrown out by the 
inspector. Every lumber inspector in the country is 
required to use judgment in making grades, and in the 
judgment of the ordinary man of intelligence lumber 
%, 54 or % of an inch thick rightfully is not entitled 
to be sold as 4/4 stock.—EbDITor. | 





Lumber Trade Prospects Good. 


ATHOL, MAss., Dec. 3.—Editor AMERICAN LUMBERMAN : 
The lumber trade in our vicinity has been better this year 
than for eight or ten years, and the future prospects are 
good, although we expect a very quiet winter. Prices of 
lumber, and especially shingle and common lumber, have 
been a little too high for good trade and good profit. It is 
a fact that the buying public will not pay the high prices 
that red cedar shingles would have to sell for in New 
England territory so long as any kind of a substitute can 
be obtained. I believe that the price of red cedar will come 
down somewhere near a reasonable level before next spring. 
An advance of $1 or more in cost prices on shingles in one 
year’s time is beyond reason and more than the markets of 
the country will stand, or than the manufacturers ought to 
expect. I enclose a newspaper report of a forestry school 
and farm for Harvard college, in Petersham, a town ad- 
joining Athol, Mass. Petersham is a grand old New England 
town on the hills and largely occupied by rich people for 
summer homes. The clipping explains itself and may be of 
some interest to your readers. You may know that this land 
is nearly all that has been cultivated in the not distant past 
and the growth, or very little of it, will exceed forty to fifty 
years, . WILLIAM W. Brown, 
Manager Webber Lumber Company. 





Mahogany Values. 


ScorTsBLuFF, NEB., Nov. 30.—Editor AmMerIcAN LUMBER- 
MAN: What is the tariff on mahogany lumber from Mexico 
into the United States a thousand? Is mahogany timber 
from Mexico classed among the better grades of mahogany 
for grain and finish? FRANK DvuFF. 


(Mahogany, regardless of its origin, is classified as 
cabinet wood and as such as admitted free. Mexican 
mahogany, like that of all other countries and like all 
other timber, is not of a uniform value. The figure and 
eolor have much to do therewith. Recent quotations 
from Liverpool show about the same range in the price 
of mahogany from the various countries.— )/vITOR. ] 
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INTERESTING NEWS MISCELLANY OF A WEEK. 


Montana Lumber Concerns Enjoin Railroad Company—Curtailment of Production in Wisconsin—Forestry 
in Michigan Agricultural Coflege—An Oily Deal for the Credulous—Other Matters of Interest. 


INJUNCTION SUITS IN MONTANA. 
(Special telegram to the AMERICAN LUMBERMAN.) 

KALISPELL, Mont., Dee. 6.—The hearing in the suit 
brought for injunction in the United States court for 
the district of Montana, representing twenty-seven 
iumber concerns doing business on the Great Northern 
railway in Montana, for an injunction against the 
Great Northern Railway Company preventing the 
collection of the new rates was held December 
2, December 4 an injunction was granted by 
the court, holding practically the same effect as the 
injunction granted by Judge Hanford in the Wash- 
ington ease. The bond required to cover the injune- 
tion is only $25,000. The decision of the court is very 
important because it differs from the decision of 
Judge Hanford in that the jurisdiction is taken on 
the basis of the interstate commerce act, whereas 
Judge Hanford’s decision is based principally on the 
Sherman act. The court held ‘‘That the federal courts 
have exclusive jurisdiction in the eases involving a 
constituent of interstate commerce act; that the court 
has jurisdiction to grant a temporary restraining order 
holding action of the Interstate Commerce Commis- 
sion where a suflicient showing is made that the 
freight rate is unjust and unreasonable and that seri- 
ous injury will occur by reason of the delay that must 
elapse before the Interstate Commerce Commission can 
act.’? The complainants claim that the Great North- 
ern was actuated by ill will motives in putting the 
new rates into effect. H. G. MILuer. 





WISCONSIN WHOLESALERS CURTAIL PRODUC- 
TION. 


Wisconsin wholesale sash and door manufacturers are 
determined to fight the jobbers to a finish on the ques- 
tion of the official list, and as a result production 
will be curtailed as much as possible during the next 
few months and will not be increased beyond the point 
necessary for immediate needs. 

George Donald, of the Curtis & Yale Company, a 
member of the association, explains the exact situation 
as follows: 

‘‘The wholesalers have had, since 1903, a uniform 
printed price list on sash and doors and odd work. 
Two years ago the manufacturers of the state com- 
missioned Warren K. Palmer, of Cleveland, an expert 
in the business, to figure a new method of making up 
the list. Mr. Palmer is well known throughout the 
state and was associated with the Paine Lumber Com- 
pany, of Oshkosh, last season. He was secretary of 
the Western Manufacturing Company, a selling agency 
for twenty-six wholesalers. 

‘“The new list, the wholesalers say, has been pre- 
pared on the basis of the actual cost of production. 

‘The Wisconsin dealers voted to accept the new 
list and will distribute it to all parties, while the manu- 
facturers are decidedly in favor of a new list to the 
retailers, 

‘«The new list is comparatively better than the old,’’ 
continued Mr. Donald. ‘‘It enables each of us to figure 
the price on an order much more easily than ever. The 
truth about this new list is that it affords to every 
_carpenter and small dealer an opportunity to figure 
quickly and almost to a certainty the cost of an order 
for material. Under the old list a jobber could charge 
an unreasonable price for any item and the consumer 
would not know the difference. While prices actually 
paid remain about the same the list is of so accurate 
and uniform a nature that every man knows where he is 
at, except perhaps the jobber. That, however, is the 
jobber’s outlook. 





FORESTRY AFFAIRS IN MICHIGAN. 


GRAND Rapips, Micu., Dec. 10.—Forestry for farmers 
was one of the principal subjects treated in a short 
course in agriculture given recently at the Michigan 
Agricultural College. 

The department of forestry was organized in. the 
University of Michigan, Ann Arbor, in 1903. Professor 
Roth is at the head of this department and ninety 
students are taking the course this year. This is one 
of the largest forestry schools in the United States. 
The course requires five years, but since many of the 
students have had work in other colleges about twenty- 
five young men have secured positions in the national 
forest service, where’ they command at the start at least 
$1,000 a year, with most of their expenses paid. The 
Saginaw forest farm, of eighty acres, is located three 
miles west of Ann Arbor and was presented to the state 
by Arthur Hill, of Saginaw, three years ago to serve 
primarily as an experiment station and an objeet lesson 
to the forestry students of the University of Michigan. 
The farm is well watered, including within its limits 
a small lake. One portion of it is planted to forest 
trees. Different plantations of trees include Scotch, 








Austrian and white pine, spruce, catalpa, walnut, maple, 
white ash, basswood, elm and Russian mulberry. Part of 
these plantations were started from the seed. The farm 
contains a regular nursery, where young trees are grown 
from seed, also an arboretum, with many different 
varieties. 

Charles W. Garfield and Charles B. Blair, of Grand 
Rapids; Professor Roth, of Ann Arbor, and Carl 
Schmidt, of Detroit, prominent in forestry work in 
Michigan, met with the committee on finance and taxa- 
tion of the constitutional convention at Lansing last 
week and urged that a more rational system of taxa- 
tion of forest and wild lands be indicated in the forth- 
coming state constitution. The state is asked to exempt 
such lands from taxation while the timber is growing, 
on the ground that there is no value there beyond the 
value of the land until the growing crop is harvested. 
Wellington R. Burt, the well known Saginaw lumber- 
man, is a member of this constitutional committee, and 
took the stand that exemption from taxation was not the 
proper remedy, on the ground that it would destroy the 
harmony of the taxation laws and the principle that all 
property shall be assessed at cash value. It is prob- 
able that the entire matter will be left to the legislature. 





AN OLEAGINOUS PROPOSITION WITH AN 
ACIDULOUS AFTERCLAP. 

Apparently the Reliance Oil & Grease Company, of 
Cleveland, Ohio, is doing business at the old stand and 
in the same old way. The oil concern evidently finds 
among uninformed lumbermen some who are willing to 
exchange a carload or so of lumber for what the buyer 
considers its equivalent value in oil or grease. At any 
rate the AMERICAN LUMBERMAN has been supplied with 
letters from the Reliance Oil & Grease Company offer- 
ing to sell lumber, and inasmuch as that concern is not 
a manufacturer of lumber it is to be presumed that its 
‘exchange method’’ of doing business still is operative. 
Letters are reproduced here with the omission of the 
names of the concerns to whom they were addressed: 

CLEVELAND, OHIO, Oct. 15.—We expect at once a car 4-4 
boards, 6 inches to 12 inches wide, 10 to 20 feet long, No. 3 
common, D2S. If open for this material at special low 
prices let us hear from you promptly. It will be worth 
your while to look at this car. 

THE RELIANCE OIL & GREASE COMPANY, 
By the Manager, J. M. Blachert. 

CLEVELAND, OHIO, Oct. 9.—If you would like quick deliv 
ery and attractive price on one car No. 3 common DIS 
please let us know, for we expect this car at once. These 
boards are 4-4x6 to 12 inches, 10 to 20 feet long. 

THE RELIANCE OIL & GREASE COMPANY. 
By the Manager, J. M. Blachert 

Exchanging lumber for oil is a practice which has 
not appealed to many manufacturers, particularly when 
the exchange is brought about in the Reliance way. 
Briefly recited, this method is to ask for the lowest 
possible price on certain kinds of stock, and after the 
preliminaries have been arranged to place an order 
which is confirmed in one paragraph of the letter and in 
an obscure manner a statement is made in another por- 
tion of the letter of confirmation that the order is placed 
with the understanding that the shipper will accept in 
payment for it its equivalent value in oils or grease. 
So adroitly is the paragraph worded that many busy 
salesmen have overlooked its importance, to their 
chagrin later. 





HOO-HOO DOINGS AT CHATTANOOGA. 

CHATTANOOGA, TENN., Dec. 10.—The Order of Hoo- 
Hoo of this city held forth Saturday night, December 
7, at the Hoo-Hoo hall where a number of kittens were 
put through the ordeal and at the Imperial cafe where 
the kittens and the cats were given a feast they will 
long remember. ° 

Sam K. Cowan, of Nashville, and Vicegerant Snark 
Harry C. Fowler, of this city, were in charge of the 
exercises. Jourteen kittens were ‘‘raked over the coals,’’ 
climbed the pinnacles of the county court house, danced 
on the wires with a saucer of milk in their paws and 
cut all manner of ‘‘didoes’’ on the roof of the Temple 
of Justice and in midair. 

The fourteen are as follows: 


T. R. Robinson, of the Case-Fowler Lumber Company : 
R. E. Marshall, of Russell & Co.; George E. Spencer, of the 
Gurley Lumber Company; former Senator J. Walter Peak, 
of the East Tennessee Lumber & Manufacturing Company : 
c. C. Arnold, 8. Lee Smith and C. H. Hitchcock, of the 
Berlin Machinery Company; C. C. Crawford, of the Lookout 
Planing Mills; C. L. Longley, of the Chattanooga Machinery 
Company; F. C. Stimmell, of the Casey-Hedges Company : 
J. M. Ashby, of the Acme Box Company; A. P. Loomis, of 
the Ramhurst Lumber Company, of Ramburst, Ga.; C. W. 
Kiker, of the Kiker-Brown Lumber Company, Crandall, Ga., 
and George “Supply” Fares, of the James Supply Company. 


New Officers. 


Senior Hoo-Hoo—Harry EB. Wise, of the Tradesman. 

Junior Hoo-Hoo—Sam K. Cowan, of Nashville. 

Snark—H. C. Fowler, of the Case-Fowler Lumber Com 
pany. 

Bojum—wW. P. McBroom, of the Lookout Planing Mills. 

Scrivenoter—Blucher Blair. : 

Custocatian—Lyle Catlin, of the Chattanooga Machinery 
Company. 

Arcanoper—A. D. Catlin, of the Chattanooga Machinery 
Company. ¥ 

Gurdon—H. L. Michales, of E. M. Michales Lumber Com- 
pany, Knoxville. 

Jabberwock—W. M. Fowler, of the Case-Fowler Iumber 
Company. 


NEW LUMBER EXCHANGE IN OMAHA. 

OMAHA, NEB., Dec. 8.—The wholesalers, retailers and 
jobbers of lumber in this city have united with mer 
chants in other trades in the formation of a lumber 
men’s exchange. ‘The lumber business in Omaha has 
reached such proportions that it was felt that the united 
efforts of the dealers would count for much in dealing 
with questions of transportation, giving the city pub 
licity and coéperation with other business organizations. 
At present there are about fifty members of the new 
exchange. 





BUILDING IN NOVEMBER. 


Operations in the building line have fallen off this 
year, as is shown by a comparison of official reports for 
November, this year and last: 

Nov., 1907, Nov., 1906, Percent 

CIty cost. cost. loss 
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ANNUAL REPORT OF THE PANAMA CANAL 
COMMISSION. 


The AMERICAN LUMBERMAN hgs received the annual 
report of the Isthmian Canal Commission for the fiscal 
year ended June 30, 1907. ‘To even enumerate and 
glance at the contents of the book containing 239 pages, 
with cuts, maps, diagrams and other illustrations would 
require several pages of the LUMBERMAN. Even the 
printing of the contents required seven pages of the 
book. The list of illustrations covers nearly four pages. 
Not the least of the multitude of interesting features is 
a map of the canal zone, beginning at the Atlantic 
ocean, in the vicinity of Colon, and extending to the 
Pacific ocean at Panama bay. The zone at both sea 
boards extends into the sea two to three miles, so as 
to include the ends of the canal piers, the neighboring 
islands and the indented shore lines. All the impor 
tant points on the canal—lakes, rivers, locks, dams, 
towns, the Panama railroad and the famous Culebra 
eut are plainly shown. The illustrations include nu 
merous administrative and residence buildings, hotels, 
cabins for laborers, sanitarium structures, hospitals, 
warehouses; a vast array of shops for manufacture and 
repairs, portrayals of works along the line of the canal 
(several illustrative of the progress and method of exca 
vation in the Culebra cut), street paving in Panama and 
Colon, pictures of dams and reserves, spillways ete. The 
peculiar feature of the residence and public building 
architecture is that every one is surrounded by galleries 
or verandas, all protected from mosquitoes and other 
winged insects by wire gauze or netting. This is a 
measure to prevent the spread of yellow fever, which 
science says is caused by mosquito bites. Certain it is 
that there has been a wonderful abatement of that 
disease on the isthmus since the canal commission ob 
tained control of the zone. Of course drainage is a 
part of the sanitary scheme, a work that has been vig- 
orously carried forward. Especially interesting is that 
part of the report descriptive of the geology and topog 
raphy of the region traversed by the canal and the 
engineering scheme necessary to the construction of an 
efficient waterway. 

Up to June 30 there had been handled in building and 
other construction work in the canal zone 23,300,000 
feet of lumber, 254,000 cross ties and 4,000 piles. 
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BATTLE ROYAL OVER LUMBER RAIES. 


Protests Against 25 percent Advance Vigorously Supported—Vast Array of Legal Talent Engaged in 
Presenting This Many Sided Question to the Interstate Commerce Commission—Lumber- 


~e ° we 





men Assert Increase Would Destroy Their Business—Alleged That Advance 


More Than Absorbs Profits on Eastern Shipments—First Hearing 
Wednesday—List of Principals and Attorneys Engaged. 


(Special telegram to the AMERICAN LUMBERMAN.) 

Never before has the Interstate Commerce Commis 
sion been called upon to hear and decide a question 
of greater moment than that brought up by the com- 
plaints of the western lumbermen in regard to the 
November 1 advance in lumber rates. This question 
affects the destinies of several million people in the 
northwest and unquestionably will have a decided 
bearing upon the material welfare of every worker 
and every business man in the far western states. 
Kveryone who has studied the problems bound up in 
the fight over the 25 percent advance has come to the 
conclusion that not only will the prosperity of the 
lumber industry of the northwest be swept away, if 
the rates are enforced, but that the business of the 
railroads will be very seriously reduced. Not only 
do the lumbermen furnish the railroads with an enor- 
mous eastbound tonnage, but through the operation of 
the mills the roads are supplied with large shipments 
ot provisions, clothing, machinery and supplies mov- 
ing in carload and less than carload lots from eastern 
centers or from points of distribution in the west to 
the mills. 

It is not possible to say what proportion of the 
mill erews would be deprived of work in the event the 
new rates should be sustained, but admittedly the 
percentage would be a very large one for many years 
as the industry would have to be rebuilt from founda 
tion to superstructure. The tidewater mills catering 
to the coastwise and foreign trade could continue 
their operations, in part at least, but they would be 
placed in fierce competition with the interior mills, 
the producers at the interior points striving to secure 
a part of the trade in order to realize on their invest 
ments. It is a known fact that all shipments to the 
east would not be shut off by the rate barrier but a 
great many of them would and the lumber forwarded 
under these higher rates would consist almost entirely 
of high grade stock, shingles and big timbers, an 
adequate supply of which can not be secured from 
other sources. 

The lumbermen entered this battle confident of the 
righteousness of their cause and firm in the belief that 
right will prevail. The outcome of this litigation no 
one safely may presume to foretell, but the lumber- 
men, their attorneys and witnesses have made a study 
not only of their own business but of the affairs of 
the railroad companies serving them and firmly be- 
lieve that under the circumstances the advance in 
rates was unwarranted and is unjust. 


The Battle Opens. 


At 10 o’clock Wednesday morning began the hearing 
of these, admittedly the most important rate cases 
ever brought before the Interstate Commerce Commis- 
sion. While the interests of the parties to the vari- 
ous complaints in many respects are identical, it was 
uecided to bring separate suits owing to the fact that 
none of the federal courts had jurisdiction over the 
entire territory affected by the advance and the cases 
necessarily originated in the United States district 
courts of the west, which have without exception 
granted temporary injunctions restraining the rail- 
roads from putting into effect the increased rates 
until the question may be passed upon by the Inter- 
state Commerce Commission. Five separate suits have 
been begun, one by the Oregon & Washington Lumber 
Manufacturers’ Association, one by the Pacific Coast 
Lumber Manufacturers’ Association, one by the lum- 
ber manufacturers of the Inland Empire district, with 
headquarters at Spokane, Wash., one by the lumber- 
men of Montana and Idaho, and one by the South- 
western Washington Lumber Manufacturers’ Asso- 
ciation. In addition complaint also was filed with the 
commission by the Western Oregon Lumber Manufac- 





turers’ Association, alleging the recent advance in 
the rates on lumber from points in Oregon to Cali 
fornia points of destination to be unjust and unrea- 
sonable. While these complaints technically are sep- 
arate, the Oregon & Washington, the Pacific coast and 
the Southwestern Washington suits have been joined 
for convenience in hearing, the issue at stake in each 
of these being identical. 


. A Representative Attendance. 

In no more graphic manner can the interest in these 
suits be set forth than by a list showing the attend- 
ance on the part of the railroad officials and lumber 
manufacturers, 

Railroad Attendance. 

The railroad interests were represented by the fol 

lowing: 


J. C. Stubbs, traffic director Harriman system, Chicago. 

J. G. Woodworth, traffic manager, Northern Pacific Rail 
way Company, St. Paul, Minn. 

W. B. Biddle, third vice president, Chicago, Rock Island 
& Pacific Railway Company, Chicago. 

J. M. Johnson, assistant to the vice president, Gould 
Lines, Chicago. 

George J. Nicholson, third vice president, Atchison, Topeka 
& Santa Fe Railway Company, Chicago. 

Darius Miller, first vice president, Chicago, Burlington & 
Quincy Railway Company, Chicago. 

H. R. McCullough, vice president traffic department, Chi 
cago & North-Western Railway Company, Chicago. 

Fk. W. Cherrier, superintendent car service, Provision 
Dealers’ Despatch. 

J. M. Hannaford, second vice president, Northern Pacific 
Railway Company, St. Paul, Minn. 

R. B. Miller, general freight agent, Oregon Railway & 
Navigation Company, Portland, Ore. 

J. J. Hill, chairman of the board, Great Northern Railway 
Company, St. Paul, Minn. 

Henry Blakeley, general western freight agent, Northern 
Pacific Railway Company, Tacoma, Wash. 

H. M. Adams, assistant traffic manager, Great Northern 
Railway Company, Seattle, Wash. 


Lumber Attendance. 


Witnesses in the Oregon Washington Association. 

A. C. Dixon, sales manager Booth-Kelly Lumber Company, 
Eugene, Ore. 

k. D. Kingsley, West Oregon Lumber Company, Clats 
kanie, Ore. 

R. A. Booth, general manager Booth-Kelly Lumber Com 
pany, Eugene, Ore. 

Philip Buehner, Eastern & Western Lumber Company, 
Portland, Ore. 

Ek. B. Hazen, Tongue Point Lumber Company, Astoria, 
Ore. 

Fk. C. Knapp, Peninsular Lumber Company, Portland, Ore 

J. H, Chambers, Cottage Grove, Ore. 

T. K. Campbell, member of the Oregon Railroad Commis 
sion. 

George Cornwall, the Timberman, Portland, Ore. 

Johan Poulsen, Inman-Poulsen Lumber Company, Port 
land, Ore. (for the railroad). 

Intland Empire Witnesses. 

lI. S. Stevens, attorney. 

William Deary, Potlatch Lumber Company, Potlatch, Ida. 

hk. A. Kellogg, secretary, Spokane, Wash. 

Pacific Coast Association. 

Everett G. Greggs, manager St. Paul & Tacoma Mill Com 
pany, Tacoma, Wash. 

WwW Whitman, Kanaskat Lumber & Shingle Company, 
Tacoma, Wash. 

George H. Emerson, Northwestern Lumber Company, Ho 
quiam, Wash. 

John W. Eddy, Port Blakeley Mill Company, Port Blake 
ley, Wash. 

J. H. Bloedel, Larson Lumber Company, Bellingham, Wash. 

George H. Cooper, Cooper & Alpin, Bellingham, Wash. 

Charles E. Patten, Atlas Lumber & Shingle Company, 
Seattle, Wash. 

Victor H. Beckman, secretary, Seattle, Wash. 

Cc. F. White, Grays Harbor Commercial Company, Seattle, 


J. H. Coalthirst, Seattle, Wash. 
A. F. Specht, secretary rate committee, Seattle, Wash. 
John W. Barry, Hawkeye Lumber Company, Cedar Rapids, 


C.F. Stafford, Minneapolis, Minn. 
3}. A. Best, Minneapolis, Minn. 
D. L. Gillespie, D. L. Gillespie & Co., Pittsburg, Pa. 


Formal Statement of Complainants. 


Attorney J. N. Teal, counsel for the complainants 
in the Oregon & Washington suit, made the opening 
address, a digest of which is given herewith: 

The preliminary statement of Mr. Teal‘on behalf of 
the complainants, after identifying the Oregon & 
Washington Lumber Manufacturers’. Association and 
its membership, as well as the defendant railroad com- 
panies and the lumber association complainants in 
tnree other suits, recites that the defendants filed a 
certain tariff with the commission, effective Novem- 
ber 1, 1907, increasing the rates on lumber, shingles 
and forest products from points of origin in the Pa- 


cific northwest states to points in other states, the 
changes made being radical and coverimg all points 
from the Pacific coast to Chicago. The tariff in ques 
tion is Transcontinental Freight Bureau eastbound 
special tariff No. 8. R. 963, Interstate Commerce Com- 
mission No. 2850, superseding Interstate Commerce 
Commission No. 564, which had been in effect since 
1893. On or about September 26, the Astoria & Co- 
lumbia River Railroad Company, Oregon Railroad & 
Navigation Company and Great Northern Railway 
Company in connection with other carriers filed a 
tariff increasing eastbound rates on lumber and for- 
est products, effective November 1. The same action 
on various other dates was taken by the Northern 
Pacific Railway Company, Butte, Anaconda & Pacific 
Railway Company-ete. In each instance the old tar- 
iffs have been in effect since 1893, and it was not 
deemed nécessary in order to make a test case to 
make defendants all of the roads involved, the originat 
ing roads and the principal participating carriers being 
made defendants. The advance varied from 10 to 25 
percent over the old rates without competitive conditions 
being considered. 

The essential points in the complaint filed by the 
Oregon and Washington manufacturers and published 
in the AMERICAN LUMBERMAN of November 16 are then 
given. 

Loses to the Lumbermen. 


The statement is made further that the lumber in- 
terests of the west at great expense, and in many cases 
at the solicitation of the railroads, have introduced 
their lumber products in the markets of the middle 
west, from which they will be shut out by the new 
rate. Many of the lumber companies complainant 
have employed traveling salesmen, advertised exten- 
sively, and exploited their business through exhibits, 
distribution of samples, tests of strength of western 
woods ete. They were face to face with high priced 
labor and a freight differential of from $3 to $14 a 
thousand feet before the advance, which will now 
cut off what profit there was in their business. 

Reviewing the h.story of the lumber industry in 
the northwest, Mr. Teal stated that for many years, 
owing to the absence of rail transportation to eastern 
points, Oregon saw mills were confined to water ship- 
ment, and as the railroads reached the coast the vol- 
ume of business was small. As early as 1889 the 
railroads began to encourage the extension of the 
business of the western mills to states east of the 
Missouri river. 

In 1889 O. R. & N. tariff No. 304, I. C. C. No. 653, estab 
lished a 40-cent rate from Portland to Denver, Pueblo and 
other Colorado common points and other points intermediate 
thereto. In April, 1893, tariff U. P. G. F. No. 1658, 
I. C. C. No. 8014, established a 40-cent rate from Portland 
to.Council Bluffs, Omaha and main line stations on the 
Union Pacific in Nebraska. This rate remained in effect 
until the issuance of O. R. & N. No. 158, I. C. C. No. 554, 
effective April 15, 1901, which named a 50-cent rate to 
Sioux City, Council Bluffs, Omaha, Kansas City and points 
west thereof. At the same time there was a 50-cent rate 
to Chicago and a 52%%-cent rate to St. Louis. The Omaha 
rate was raised in April, 1901, to 50 cents, and has con- 
tinued on the same basis with Chicago until the issuance 
of the tariff of November 1, 1907. ‘Traffic managers from 
time to time encouraged the lumbermen to extend their 
markets, *and they responded readily. With the increase 
in railroad facilities, new conditions were created and new 
territories opened up, the rates to which were based princi- 
pally on location, with the result that a great number of 
the western mills soon became absolutely dependent upon 
the railroads for transportation. Rates to eastern consum- 
ing points were based on the coast rate basis. The rates 
from Pacific coast points were fixed as follows: 


Fe Ree ee ere er eee eee 40 cents 
CD. 0 chan 6 665 0.4000005000000000¢800046566.0 ee 
DE RRO >s ahidecnt.c500end ane bathe edetewes 50 cents 
ts eee! Cree ee eee eee 5244 cents 


idnee enone cena ne 6asesk 50 = cents 
The Montana-Oregon basis of rates was substantially 5 
cents lower. These rates fixed by the railroads were main 
tained substantially without change until the issuance of 
this tariff. Shippers have long complained of the difference 
between the rate of 50 cents to Missouri river points, and 
40 cents to St. Paul, a longer distance, as unfair discrimi 
nation, but thus far have been unable to secure a remedy. 


Autocratic Action of the Carriers. 


Under these rates the business of the transcontinental 
lines has grown steadily, and much of their traffic, other 
than lumber, including their passenger business, has been 
the result of the lumber trade which has grown up. Many 
roads have been the recipients of large bounties in land 
grants and otherwise, but it is claimed they have entered 
into an unholy and unlawful conspiracy to advance rates 
to such a point that if lumber were moved at all the rail 
roads would absorb practically all the profit. One of the 
apparent reasons for the increase in rates was the great 
demand subsequent to the-San Francisco earthquake and the 
Valparaiso earthquake and fire which made it necessary for 
the Southern Pacific Company to pay nearly double its own 
rail rates for charters to move lumber which it could not 
handle over its own road, and which it needed for its own 
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use. The winter of 1907 was marked by the enactment of 
laws of Oregon and Washington for the better control and 
regulation of transportation companies, and penalties were 
provided for failure to furnish cars etc. Lumbermen who 
were active in promoting legislation of this character were 
subjected to the information that they would be “handed” 
something before the summer was over. This took the form 
of a 60-cent advance in rates in California as well as the 
advance in the eastbound rates. 

The first statement of the railroads’ intentions came 
through the AMERICAN LUMBERMAN in the issue of March 
16, 1907, which showed that secret meetings of the Trans- 
continental Freight Bureau were being held in Chicago, the 
principal interests represented being the Harriman and Hill 
lines. At that time the reasons'given for an advance were 
that the carriers needed their revenue, that lumbermen had 
advanced their prices and, therefore, freight rates should 
follow suit, thus securing for the railroads in a tangible 
form some of the extraordinary prosperity of the millmen. 
The only real reason given by the railroads was that the 
lumbermen were making too much money and that the busi- 
ness would stand an advance in rates. On July 22, 1907, 
N. M. Hannaford, second vice president of the Northern 
Pacific Railway Company, officially announced the advances 
as agreed upon as follows: 

FIR LUMBER. 


PACIFIC COAST TO— Old rate. New rate. 
2 Seer eee ee aaa 40 cents 50 cents 
RDS. dirt hae ah hla ea aden Aaa a 50 = cents 60 cents 
ED UNE 5:90 4 .0:d 0.0 erimeverkeeanis 50 = cents 55 cents 
EE ee ee eae 52% cents 60 cents 
RP Oe en ae ne 40 cents 50 cents 
Mississippi river points............ 50 =cents 60 cents 


The tariff as issued advanced rates on fir lumber from 
points on the Astoria & Columbia River railroad and from 
points in Willamette valley to Utah territory 5 cents a hun- 
dred, which was afterwards claimed to have been a printer’s 
error and withdrawn, having been in effect only one month. 
For the excessive rates collected through this error, how- 
ever, reparation is asked. Rates were also advanced from 
Hood River and common points to stations on the Oregon & 
Short Line 2% cents in excess of the Portland rate, but 
these rates were restored to the Portland basis December 1. 
New basing points were established and differentials in- 
creased, the changes being as follows: 


OORT UAGO RG OWIOE. 666i ee cee wees 5 

Pe DONO BO CNR 6050 0.0.00 6. enee cee 50 55 5 
Ce NOUS CO) Ties OE 6 6 6.6 cc cele s cteaes 40 50 10 
COMBE WROD CO CICRMOs 055s cccccccccces 50 60 10 

Wyeth to Hood River— 

©. BR. De. POMS  DORVEP 2... cceccce 40 47% 7% 
OG. B. He. POs 00 QMANA 2. cc cescciee 45 52% 7% 
Ou RB POMS te CMCage. 2... crccicces 50 57% i% 


The territory taking the Spokane rate basis begins at 
about North Yakima, Wash., extending to the western part 
of Montana, and in Oregon from Umatilla to Huron, both on 
the O. R. & N. Under the Spokane rates via O. R. & N. the 
rates are as follows: 


Old. New. Advance. 
Ti Ns 0.56.40. se 60ndese nee 40 45 5 
Tt SR esodericcnens eee nae 45 50 5 
RTC re 50 55 5 


This produced a new basing on Spokane territory whereby 
a differential of 5 cents was established under the coast 
basis, and 2% cents under the Hood River territory. The 
distances involved are as follows: 
«Miles. 
SO, PST ee TT Tee PETE LCT Tee 
Portland to Denver 
Spokane to Omaha 
Portland to Omaha 
ee eer ere Tere rer rrr ree 
Portland to Chicago 





The territory taking the Montana-Oregon basis is q nar- 
row strip in western Montana and part of eastern Idaho, 
and the territory from Meacham to Huntington in Oregon 
on the lines of the O. R. & N. and a short distance on the 
lines of the Oregon Short Line in Idaho. The advances 
involved in this territory are as follows: 


Old. New. Advance. 

Elgin La Grande to Denver..... 35, 40 5 
Baker City and other points in 

Oregon taking same rate basis— 

basis— 

an io 6.6 0un he ei bimdedend 40 43 3 

| RASS errr ree : 50 53 3 

The new tariff shows four commodity groupings : 


A. Shingles. 

B. Cedar lumber. 

Cc. Pine, fir, hemlock, larch and spruce. 

Db. Long timbers ete. requiring two or more cars for 
transportation. 

On all classifications the advance is substantially the 
same in cents per hundred pounds. The advance goes to 
roads west of the Missouri river almost entirely, trunk lines 
not receiving any part of it. 

As a reason for the advance Mr. Hannaford stated that 
since 1893 the price of lumber has almost doubled, and the 
Pacific coast can now compete in eastern markets, which it 
could not do in 1893 without a very low freight rate. The 
movement of empty cars west makes the business unprofit- 
able to the railroads under the old rates and under the ad- 
vanced rate they can afford to handle empty westbound 
equipment. 

The increase in rates, however, is believed to have been 
the result of the concerted action of the Hill and Harriman 
lines, the full fruition of an illegal and unlawful conspiracy 
to restrain the trade and to advance rates. The argument 
that will be advanced is that the law compels the railroads 
to make through routes and joint rates and, therefore, they 
have to combine to comply with the law. This, however, is 
a misapplication and perversion of the act, there being 
nothing in it to require the Hill and Harriman lines and 
their representatives to combine in advanced rates based 
only on agreements among themselves, and having little if 
anything to do with the value of the services rendered, and 
certainly nothing to do with the physical or financial con- 
dition of the carriers, the agreement being to charge all 
they can and keep all they get. 


Untenable Conditions and Their Disproval. 


The empty car movement is a myth so far as it is being 
advanced as a reason for the change in rates. The empty 
westbound movement to care for the grain crop of the 
Dakotas, the live stock of eastern Montana, the wheat crop 
of Washington and Idaho etc., and the western movement 
of empty ore cars are the cause of the so called empty car 
movement. The Dakota cars swell the eastbound freight as 
well as do the stock cars. The cars sent to the far west for 
wheat run empty more miles west than the mileage from 
the wheat fields to the coast and they return east loaded 
with lumber or Asiatic freight. Official reports of the car- 
riérs show a decrease in empty car movement, a decrease in 
density of traffic and every factor that goes for profitable 
operation. Shortage of equipment, however, and lack of 
facilities to handle the business, have been so serious that 
the defendants have admitted their inability to handle the 
freight offered them. Whether the advance in rates was 
offered as a cure for car shortage in a spirit of retaliation, 
or whether a reduction in other rates was considered, or a 
general advance, or whether they felt that they could grad- 
nate their charges to the prosperity of the shippers, and 
the advance was in the nature of an experiment, the result 
was to close the mills of the northwest, throw the laborers 
of the western country out of employment, prostrate all 
kinds of industries and cast a blight on business that it will 


take years to clear away; all because of an arbitrary ad- 
vance on a commodity which even then was having difficulty 
to hold its own in competitive markets. 

Under the assumption that the old rate in effect so long 
had been profitable an increase must be clearly justified or 
it can not be sustained and the burden of the proof ought 
to be on the carrier. 

Lumber and forest peotacte are, for many reasons, a 
most profitable commodity for transportation, and the-rates 
thereon should be low. Certain general principles are in- 
evolved. For example, as the volume of traffic increases a 
particular rate tends to decrease. The greater the tonnage 
of an article, the lower the rate. Mileage is a factor, not 
controlling, however, or most important. The longer a haul 
ordinarily, the cheaper should be the rate per ton mile. The 
question of value also enters into the fixing of a rate, but 
by any standard the rate on lumber should be low. It is 
inexpensive and furnishes large tonnage. Rail shipments on 
forest products from Washington in 1892 totaled 13,091 
cars and in 1906 110,879 cars. Shipments are constant. No 
special equipment is required; the risk is small and the 
damage in case of accident insignificant. In the case of 
the Northern Pacific railway in 1906, forest products fur- 
nished 38.8 percent of its tonnage, and 48.75 percent of its 
total income. This traffic is constantly solicited by the traf- 
fic men of the eastern roads. It ‘is also responsible for 
much of the railroads’ business of a local nature and for 
a considerable part of the westbound tonnage. Everything 
used by the laborers comes from the eastern markets and 
the greater portion of the payroll is expended in paying 
for commodities carried by the railroads from the east. 
If empty westbound movement can be used as a justification 
this conditon is curing itself. Shipments from Washington 
during the first eight months of the year declined 14,000 
carloads as compared with last year, and shingle shipments 
have been decreasing for the last three years. The old rate 
is not only reasonable and remunerative but, measured by 
standards applied to other freight, is too high. ‘The true 
unit for figuring earnings is the carload rate, but we are 
willing to measure by the rate per ton mile which, however, 
is not a fair or reasonable test. ‘This commission has found 
that the cheapest is frequently the most profitable to the 
earrier. (Reproposed advances in freight rates, 9 Inter- 
state Commerce Commission reports 382.) In the case cited 
it was found that the average receipts per ton mile upon 
all kinds of traffic over the Chesapeake & Ohio system were 
3.88 mills and that the business was profitable. A_ state- 
ment has been made that the lumber rate from the Pacific 
coast to eastern points has been approximately low. Tak- 
ing the mileage to Omaha over the roads from Oregon which 
profit by the advance, a comparison can be made with rates 
on a few other commodities. The distance is 1,799 miles: 
the old rate 50 cents a hundred; the rate per ton mile, 5.56 
mills; the new rate if 55 cents a hundred, the rate per ton 
mile 6.11 mills. This statement, however, if nothing fur- 
ther was said, although true, is misleading, if it should be 
the intention to convey the impression that the major por- 
tion of the tonnage goes to Omaha, or that this is a fair 
statement of the average mileage. The Omaha rate begins 
387 miles west of Omaha. We have taken an extreme 
point, but these roads have a large traffic which moves 
under a lesser ton mile rate, nor is this rate on lumber as 
low as prevails over several other roads. Denver is 1,390 
miles from Portland; the old rate was 40 cents a hundred: 
the rate a ton mile 5.76 mills. The new rate is 50 cents 
per ton mile, and the rate 17.19 mills. The distance from 
Portland to Salt Lake City is 902 miles; the rate 40 cents 
a hundred and the rate a ton per mile 8.87 mills. We have 
not taken into consideration short distances where the per 
ton mile rate is much higher. We believe that the average 
rate on lumber carried by all these roads would show a high 
rather than a low mileage. It does not follow, however, 
that because traffic is moved cheaply it is unprofitable. The 
reverse is more likely to be the case. The minimum, which 
is an exceedingly important factor, has been increased very 
largely also. In 1893 it was 20,000 pounds; in 1906, 30,000 
to 40,000 pounds, and on flat cars 60,000 pounds unless the 
visible capacity was marked on the car as less. On straight 
or mixed carloads under the cubical capacity rule the mini- 
mum has increased from $1,000 to 60,000 pounds. 

The following comparison of rates to Denver territory 
from Coast points and from yellow pine points on the basis 
of old rates from the Coast, 40 cents a hundred pounds, 
and rates from the yellow pine district, 34 cents a hundred 
pounds, is submitted : 

TO DENVER, COL. 





Distance Rate in 
FromM— in miles. Cents. Mills. 
Alexandria, La... 1,156 34 5.88 
Donaldsonville, La... ; .286 34 5.20 
Baker City, Ore.... : . 1,088 35 6.78 
Hood River, Ore.. ss here was Pe te 1,8: 40 6.04 
a NE ee reece ee 1,3 40 5.76 


Comparative statement of rates on fir lumber to Kansas 
City territory and on yellow pine to the same territory, 
showing distances and rates per ton per mile: 


TO KANSAS CITY, MO. 


Distance —Rate in 
FromM— in miles. Cents. Mills. 
Jacksonville, Fla. 1,376 30 4.43 
Savannah, Ga..... 1,318 30 4.55 
Portland, Ore. ..,. : . 2,030 BO 4.92 
ee ee ee .. 1,964 50 5.09 
jo ee eee ee 1,673 40 4.77 


Comparative statement of rates on fir lumber to Omaha 
territory and on yellow pine to the same territory, showing 
distances and rates per ton per mile: 


TO OMAHA, NEB. 


Distance —-Rate in 
FromM— in miles. Cents. Mills. 
Jacksonville, Fla. 31 3.92 
Savannah, Ga. ..... 31 4.01 
a. i SR rr er re 50 5.56 
Ilood River, Ore. 50 5.19 
SS 5 wh o'c alka 6 aie Gs Ab eee Bee 40 5.28 





TO CHICAGO, ILL. 
Distance —Rate in— 


From— in miles. Cents. Mills. 
Jacksonville, Fla. o. Spee 26 4.55 
Savannah, Ga. ...... ‘ ... 1,086 26 4.79 
Poetiame, Ore: ....... ; P + 2,292 50 4.36 
ee 2,226 50 4.49 
| Se ere 1,935 50 5.17 


The per ton mile rate is not of much value asa test of 
the remunerative character of the rate, particularly over 
long distances. Carload and trainload are better. Prac- 
tically no terminal costs enter into the handling of lumber. 
It is loaded and unloaded by consignor and consignee and 
the percentage of load to stencil capacity is greater than 
almost ‘any other commodity. “A car of green lumber will 
weigh, approximately, 72,000 pounds. Under the old rate 
the freight to Omaha would be $360; the value at the mill 
is about $330. The risk of carriage is practically nil. <A 
carload of hops weighs approximately 20,000 pounds. The 
freight to New York city from Portland would be $320. Its 
value on an average price would be $3,000. A carload of 
canned salmon, will weigh 30,000 pounds. The freight to 
New York city would be $225. A carload of wool would 
probably weigh 22,400 pounds. The freight to. Boston 
would be about $365. Green hides would weigh about 
30,000 pounds, and the freight to Michigan would be $270. 

The Canadian Pacific Railway Company has not changed 
its lumber rate. It‘still hauls lumber over the mountains 
and up 4 percent grades, where there are heavy snows in 
the winter and every possible physical obstacle to overcome, 
from Vancouver to innipeg for 40 cents. However, if 
lumber is ae from this country into Canada and east 
via the Canadian Pacific the rate will be 50 cents. The 


Great Northern seems to find it profitable to handle Cana- 
dian lumber, however, at the old rates. It will take lumber 
from Vancouver through Bellingham, Wash., over its own 
road to North Dakota on the American side of the border 
and thence to Winnipeg over the Canadian Northern railway 
for 40 cents, the distance being 1,730 miles. From Belling- 
ham to Mapes, N. D., the rate is 50 cents, the distance in 
this case being 1,484 miles. Rates from points in British 
Columbia, such as Roslyn, via the Spokane Falls & Northern 
railway, thence via the Great Northern railway and the 
Canadian Nerthern into Winnipeg, are 84 cents. From 
American points on the Great Northern, such as Spokane, to 
points like Devil's Lake and Grand Forks in North Dakota, 
the rate is 42 cents. The Canadian haul exceeds the 
American several hundred miles, yet the .rate is 8 or 10 
cents lower. 

Since the injunctions were issued in these cases other 
roads are very anxious to receive what now seems to be the 
benefit of the haul on the old rate. (llere Mr. Teal quoted 
from the Seattle ‘“VPost-Intelligencer,’ showing that the 
Chicago & North-Western railway voluntarily agreed to 
protect the old rates on its lines east of Omaha etc.) 

In closing this statement I submit certain diagrams and 
tables exhibited by the president of the Union Pacific to 
the stockholders as a part of the annual report of the 
system for the year ended June 30, 1906, showing that the 
mileage from 1898 to 1906 increased about seventy-eight 
miles, or 1.46 percent; that its gross transportation re- 
ceipts increased from $32,631,769 to $67,281,543, or 106.18 
percent. The milage of locomotives in freight train service 
increased about 25 percent, the revenue of freight train 
miles about 24 percent; freight car mileage about 57 per- 
cent; revenue freight ton miles about 145 percent; ton 
mileage of revenue and company freight 157 percent. The 
ear capacity increased from about 28 to 33 tons, and the 
tons per loaded car from 138 to 22 tons. The average train- 
load per revenue train mile increased from 278 to 510 tons, 
while the average trainload per locomotive mile increased 
from about 218 tons to about 452 tons, and the percentage 
of empty car movement was reduced materially. 

In an address by the president of the Northern Pacifific 
railroad in 1907, Mr. Elliott called attention to the tre- 
mendous increase of business of the Great Northern and 
Northern Pacific companies from 1900 to 1906 and produced 
figures showing the density of traffic handled by these two 
roads to be greater than possibly any other single track road 
in the United States and greater than many double track 
roads. He demonstrated that these roads were getting the 
largest possible results out of their trackage and their equip- 
ment. The purpose of the pamphlet was to demonstrate 
that the Hill roads were doing all they could to handle the 
trattic and there was not a figure presented but what nega- 
tives any idea that there was an abnormal empty car move- 
ment in any direction. The following statements show 
operating details of these roads: 

UNION PACIFIC SYSTEM 

Part of the figures cover 1900 and others 1902, being 

date of first issue of combined reports: 

1900, 1906. 1907. 
6 5408.55 5,610 
1,760 $67,281,548 $76,040,726 
509.71 

21.54 
410.27 
$0,091 
7 $0,066.62 





Mileage operated... 
Gross earnings. . > 





Average train load dick etatemcie arte 
Average tons freight per loaded car. 
Average distance of haul of one ton 
Average receipts per ton per mile. . 
Freight earnings per mile of road.... 
Earnings per freight train mile. ; $5.84 
Tons carried one mile per mile of road 1,203,174 
Percentage of empty cars in train... 20.04 25.20 












Products of forest, tons.-Union Vacifie-——For 1000, 255, 
2095.24 percert; for 1906, GYT,0N1-—-S.30) percent; for 
1907, GY4,.S58S—7.8 percent. Oregon Short Line—For 1900, 
286,489-—12.41 percent; for 1806, TOUTS —15.13 percent ; 
for 1907, 741,271-—14.45 percent. Oregon Railroad & Navi 
gation Company-—-For 1900, 504,228 933.48 percent: for 
1906, 920,575 —28.56 percent; for 1907, 1,041,262—30.25 
percent. 

As the Oregon Railroad & Navigation Company handles 
a larger percentage of lumber than any of the other roads 
forming the Union Pacific system, it is of interest to note 
its empty car haul as compared with the entire system: 

1900. 1906 1907 
Percentage of empty cars in trains.....23.58 20.51 18.76 

As a matter of fact, it has a lower percentage of empties 
and the percentage has decreased with the Increase of the 
lumber traffic. 

SOUTHERN PACIFIC RAILWAY COMPANY AND ITS 
PROPRIEVARY COMPANIES. 





1900. 1906 
Mileage operated... T545.17 O.191.56 
Gross earnings.. $63,920,414 $105,682,550 


Average train load ‘ 205.30 






» tons freight per loaded car 17 

» distance of haul of one ton 4 307.51 

receipts per ton per mile. S$O.057 

Freight earnings per mile of road. $5,206.07 

Earnings per freight train mile... $2.51 
Tons carried one mile per mile of 

Gy iia a cle ae chip o.dab's ee 4 621,424 





Products of forests, tons.. 





| aoe ae 14.77 
NORTHERN PACIFIC) RAILWAY COMPANY. 
1900. 1906. 1907. 
Mileage operated. 1,714.19 401.14 > AAS .OT 


Gross earnings.........$30,021,317 $61,223,476 $68,419,762 
ze train load.... $17.67 100.47 106.77 
ge tons freight per 





loaded CAPr.......... 13.42 17.30 17.78 
Average distance of haul 

of one ton..... ae 3090.66 S417 $28.79 
Average receipts per ton 

= Arr $0.1047 $O0.0832 $0.0866 
Freight earnings per 

mite Of POGG << .0 600% $4,628.50 $8,075.37 $8,798.85 
Earnings per freight 

Re Se $3.14 $3.33 $3.55 
Tons carried one mile 

per mile of road.... 467,804 971,139 1,011,164 


Percentage of empty 





Care te. trem... ..2+. 26.99 21.08 
l’roducts of forests, tons 5,961,617 6,257, 557 
POPOURE ccc cwsciuccs 38.82 37.38 


GREAT NORTHERN RAILWAY COMPANY, 
Not Including Proprietary Companies. 





1900. 1906. 1907. 

Mileage operated....... 4,085.10 5,150.56 5,226.48 
Gross earnings.........$22,005,710 $46,368,411 $50,208,085 
Average train load..... 321 544.71 561.55 
Average tons freight per 

Sere 14.30 19.57 20 
Average distance of haul 

ES are 333.68 278.21 270.06 
Average receipts per ton 

Se a are $0.0966 $0.0778 $0.075 
Freight earnings per 

mile of road........ $4,077.04 $6,783.97 $7,121.97 
Earnings per freight 

eee $3.10 $4.244 $4.247 


Tons carried one mile 


per mile of road.... 421,699 870,697 941,512 
Percentage of empty 

cars: in: train: .ciccee 22.51 28.1 24.05 
Products of forests, tons 1,079,155 2,789,306 2,699,324 


Percent -.icseccctavs 20.85 17.33 14.80 
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CHICAGO, BURLINGTON & QUINCY. 


1900. 1906. 1907. 

Mileage operated....... 6,310.47 8,608.26 8,863.40 
Gross earnings......... $43,390,994 $63,481,577 $68,878,93 
Average train load..... 195.26 370.3 394.06 
Average tons freight per 

loaGell CAP... cccseces 12.12 16.33 17.55 
Average distance of haul 

of one ton....... 195.70 271.52 283.71 


Average receipts per ton 
> Saree $0.0877 
Freight earnings per 
mile of road........ 
Earnings per freight 
CRE Ma 204.004 $1.71 $2.98 $3.10 
Tons carried one mile 


$0.0804 
$5,900.47 


$0.0787 


$4,193.38 $6,325.54 





per mile of road..... 477,367 732,306 802,722 
Percentage of empty - 

cars in train........ 27.22 30.92 26.58 
CHICAGO & NORTH-WESTERN RAILWAY COMPANY. 

1900. 1906. 

Mileage operated....... 5,246.19 7,482.77 
Gross earnings......... $43,390,894 $63,481,577 
Average train load..... 254.61 285.91 
Average tons freight per 

OG GOR. o:o:0 200.60: 14.65 16.07 16. 
Average distance of haul 

A Wis ness enn 150.74 144.07 144.46 
Average receipts per ton 

DOP GPs csesenaee $0.0837 $0.0888 $0.0904 
Freight earnings per 

mile of road........ $6,154.40 $6,185.56 $6,535.69 
Earnings per freight 

eee $2.13 $2.54 $2.46 


Tons carried one mile 
per mile of road.... 
Percentage of empty 


734,849 718,982 


cars ip traim........ 26.72 30.25 : 
Products of forests, tons 3,709,608 5,435,941 5,570, 
ING oi0 2:9 '0:0.05'0' 0:00 14% 15.18 





COMPARISON OF DENSITY OF TRAFFIC. 
MR. ELLIOT?Y’S PAMPHLET. 
resident Northern Pacific Railway Company, January, 
1907. Year ending June 30, 1906. : 
Average miles 


Name of road operated. Freight ton mileage 


Density 








Cc, 2 a a & . 6,961 4,663,808,007 669,965 
Wi = re y 5,156,074,115 694,068 
Cy B. &@ @... j 715,568 
( R-L& P 014, 
Soo Line 536 
ee Se 833, 
ae eee ; 971,139 





To this table might be added the Union Pacific system 
and Canadian Pacific, density for the same year, the former 
advancing, the latter not changing rates: 
Average miles 

operated. Freight ton mileage. 

5,403 6,501,411,061 
cD Ass eae eer ey weet base: 158,589 
rABLE SHOWING TONS OF FREIGHT CARRIED BY 

EACH CAR. 
Mr. Elliott's pamphlet 
No. freight 


Density 


Vame of road. 
Pp 1,203,174 


Freight ton miles 


Year System. cars Total. per car 
409 186,4638,109,510 107,693 

i7 4,170,160,658 132,105 
$.359,664,201 124,083 
4,081, 408,559 OS8,7T97 
128,748 


June 30, 1905, total U. S.1,7: 
June 30, 1905, G. N...... j 
June 30,1905, N. P.... 

June 30, 1905, C.M. & St.P 
June 30, 1905, N. Y. Cc... 
June 30, 1906, G. N... 

June 30, 1906, N. P.... 7 
June 30, 1906,C. B. & Q 50,360 











30,907 
260,080 
902,891 





EMPTY CAR MOVEMENT. 
PACIFIC COAST GROUP 


1906 1907 

Percent. Percent 

(reat) Northern ia 28.18 24.05 
Northern Pacifie....... ; 21.08 
Union Pacific. . 24.88 
Southern Pacific. .... 26.43 
Atchison, Topeka & Santa Fe 26.59 





EMVTY CAR MOVEMENT 
MIDDLE STATES AND EASTERN GROUP. 
1906 
Percent. Pere 





St. Louls & San Francisco 
Chicago, Rock Island & Vacific 
Chicago & North-Western. 
Chicago, Milwaukee & St. Paul.. 
Chicago, Burlington & Quincy... 
New York Central.. 

Illinois Central... . 





Pennsylvania ......... en eae . 36.75 
Burlington & Ohio...... ; ae ; .. 34.95 
Seaboard Air Line....... . .. 289.94 


It would therefore seem that from one test which can be 
applied, unless the financial conditions of these various 
roads show a different condition of affairs, that the lumber, 
as well as other rates, are and have been remunerative. 
rhis brings us to a consideration of the 

Financial Condition of the Railroads. 

It is a well known fact that the Northern Pacific railway, 
the Union Pacifie railway, the Oregon Short Line railroad 
and the Oregon Railroad & Navigation Company were in the 
hands of receivers and have all been reorganized since 1896. 
lhere have been numerous demands made to ascertain the 
actual value of these companies at the time of reorganiza 
tion, but whether successful or not I am unable to state. 
rhe fact remains that reorganizations have been more profit 
able to the promoters than the operation for transportation 
purposes. There are concealed earnings running into mil 
lions of dollars that are covered by the creation of funds of 
various kinds and by making very large investments in per 
manent improvements and charging them to operating ex 
penses. The practice of rebating which was a national evil 
and of national scope has been, we are assured, absolutely 
abandoned. Free transportation has largely disappeared 
and consequently there must be an increase in the returns 
of the ‘railroad properties. = 

An analysis is here submitted of financial statements 
of the railroad companies involved, with certain com- 
ments and explanations, all of which show a very satis- 
factory condition of affairs financially and an increase 
in earnings and heavy investments which make it ap 
parent that the business has been conducted on a 
highly profitable basis and that no inerease in freight 
rates was required by the financial condition of the 
companies, Mr. Teal continued: 


We believe that the foregoing tables sustain the position 
that the financial conditions of these roads are of such a 
nature that an increase in rates was not required. The 
question presents itself, “‘Why should the rate have been 
advanced?” ‘These reports and the dividends paid show that 
they were sharing the prosperity of the country and if 
there is an excess of empties hauled, which I do not concede 
to be the fact, this was unquestionably considered in making 
and maintaining the rate. Assuming, however, that an 


advance was necessary, why should it have been put upon 
lumber rather than any other commodity? A study of the 
situation leads to the conclusion that the advance made by 
the railroads, since the amendment of the interstate com- 
merce law giving power to the commission to review rates, 
is based on the assumption that they may be reviewed, and 
therefore they treat the situation precisely as they would in 
any other case where they were driving a bargain. They 
inaugurate a higher rate than they believe justifiable with 
the idea in view that if it is attacked they can voluntarily 
adjust it with the shippers, or if taken to this commission 
and reduced there may still be an advance over the former 
rate. 
Character of the Lumber Business. 

Continuing Mr. Teal called attention to the limited 
life of the lumber business and the fact that every tree 
that is cut reduces its capital; that in the northwestern 
states many millions of dollars are invested in it and 
the livelihood of hundreds of thousands of people is 
directly dependent upon the operation of the mills; 
also that the profits of the railroads have far exceeded 
the profits of the lumbermen and that the price has 
steadily declined since the advance in rates was an- 
nounced, common grades today being worth $6 or more 
a thousand less than they were August 1. He argued 
that the railroads have the right to charge only what 
their services are worth and that shippers can not be 
subjected to unreasonable rates in order that stock- 
holders may earn unreasonable dividends; that the 


present rate has been in effect for many years and the 
railroads have earned enormous sums without reducing 
it, making it apparent from their own reports that they 
have charged more than a reasonable amount for their 
services. 

The consumers of the United States, he argued, have 
a direct interest in this proceeding, it being an axiom 
of commerce that the cost of transportation must be 
borne ‘by the consumer and not by the producer. He 
summarized the case in three questions, as follows: 

1. Is more demanded by the railroads of the public than 
the service is reasonably worth? 

2. Is the advance necessary in order that the defendants 
may earn a fair return upon the value of that which they 
employ for the public convenience? 

é If additional revenue is justifiably required, should 
the burden be placed upon lumber? 

Calling attention to the ingratitude of the railroads 
for the support they have received from the west in 
their desire to absorb the profits of legitimate enter- 
prises, he quoted from Carl Snyder’s ‘‘ American Rail- 
ways as Investments,’’ showing that the gross earnings 
of the Great Northern during the period from 1897 to 
1906 have more than doubled and that the dividends 
shown reflect but a minor part of the actual returns to 
the stockholders, and that if the original shareholder 
had systematically sold his rights, from 1889 on, he 
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would have received 86 percent in dividends and at least 
215 percent in cash value or, in other words, approxi- 
mately 12.5 percent a year. Had the rights not been 
sold, but taken up by the shareholders themselves dur- 
ing that period, they would have had a profit of about 
900 percent and the actual average returns for a period 
of seven years was around 18 percent, and including 
ore certificates of 1906 about 28 percent, which, on the 
basis of 4300 a share, means a yield of from 6 to 9 
percent on the investment. Similar reports on the 
Great Northern, Chicago, Burlington & Quincy, Union 
Pacific and Southern Pacific roads show that share- 
holders in those roads have received enormous returns on 
their investments, confirming the position that the rail- 
roads have not suffered as u result of hauling traffic for 
less than its cost. 

In conclusion Mr. Teal presented an able and 
forcible -argument against any increase in rates on 
lumber being made without the fullest and most careful 
investigation and consideration, maintaining that the 
power to increase rates is a dangerous one if exercised 
without proper discrimination and careful considera- 
tion of the interests concerned and the needs of the 
situation; that it is not right to have a_ temporary 
shrinkage in earnings to the shipper and that some por 
tion of the huge surpluses laid up by the carriers should 
be used for the purposes for which they were created. 

W. A. Wimbish, chief of counsel for the Pacifie 
Coast Lumber Manufacturers’ Association, followed 
Attorney Teal, and in the course of his review said: 


The facts brought out by Mr. Teal in his brief largely 
are common to both cases. In the Washington case, prior 
to 18938, there had been fluctuations in eastern rates and 
sometimes they were higher than they have since been and 
sometimes lower. Under the rates obtaining in 18093 there 
was but a small eastward movement of lumber and _ prac- 
tically the entire output went coastwise and foreign. At 
this time the Great Northern was coming to Tacoma and 
Seattle and its then president visited the western territory 
and said he would put in a rate of 40 cents and that when 
the country had substantially developed he would put in a 
rate of 30 cents. 

I refer here to rates from Seattle and coast territory to 
Mississippi terminals, St. Paul and Minneapolis. The 40 
cent rate was put in and the outcome was to encourage 
industry and stimulate the lumber movement. 

There has been in Washington an investment in standing 
timber exceeding $100,000,000 and an -annual output, in 
cluding shingles, valued at $85,000,000, giving employment 
to 100,000 men, while the number indirectly depending upon 
it for support is 200,000 men. 

The railroads also have prospered as no other roads in 
the country have during the same period. Their statements 
showing dividends paid and surplus and accumulation of 
over $19,000,000 in one instance and $40,000,000 in another 
are indicative of their prosperity. Statements issued by the 
railroads show that the lumber tonnage of the Northern 
Pacific is 36 percent of its entire tonnage and, we contend, 
furnishes at least that percent of its revenue. 

Therefore, we applied to the United States circuit court 
mission to show that prior rates were reasonably high and 
in some instances too high. 

Furthermore, we contend that the lumber industry was 
built up on the implied assurance that there would be no 
arbitrary increase in rates for the purpose of greater rey 
enue. We expect to show that this advance has caused 
the closing down of a majority of the Washington mills, 
which simply can not continue to do business under it; 
while others continue at a loss because shutting down would 
involve a greater loss. These conditions were in evidence 
before there was any financial disturbance. 

Therefore, we applied to the United States circuit court 
for a preliminary injunction, which was granted, and soon 
thereafter filed this complaint with the Interstate Commerce 
Commission. 


Counsel Dysart for the Southwestern Washington 
Lumber Manufacturers’ Association, stated that his 
complainants represented an area of about 36,000 
square miles and 50 pereent of the population of that 
territory are dependent upon the lumber industry 
and are dependent upon rail shipments via the North 
ern Pacific. Prior to the raise the mills were running 
full capacity. Since the advance 92 percent of the 
mills have closed and business has been entirely sus 
pended, 

At this point one of the commissioners asked, 
‘*Where is that territory?’’ ; 

Mr. Wimbish replied that it was between Grays 
harbor and the Columbia river on the Northern Pa- 
cific. 


The Railroads Reply. 


J. B. Kerr, counsel for the Union Pacifie and con 
nections, presented the railroad side of the case to 
the commission in this manner: 


It may be well to outline the defendant's position in a 
general way; not to state what its facts are to be but in 
order that the commissioners may understand its line of 
cross-examination. It is a hard problem to determine 
whether a rate is reasonable or unreasonable, and facts 
which plaintiffs say they will set up, while they may have 
some connection, in another sense are foreign to the ques- 
tion. The fact that the earnings of a road have been large 
has little to do, as your honors have decided, with the 
reasonableness of a single rate on a single commodity. This 
case must be outlined largely upon the law in the yellow 
pine case. Because of close connection I observe the learned 
counsel who presented those cases is the counsel in the 
Washington case here. I think the only similarity is that 
both involve the question: “What is a reasonable rate for 
the transportation of lumber?” 

Our proof will follow largely the lines upon which your 
honors proceeded in that case, but disclose essential differ 
ences. For instance, the conclusion was made in that de- 
cwmion that the advance from 14 to 16 cents must be too 
high because the railroad companies were prospering and 
it did appear and was commented upon by your honors 
that it had been made in the ordinary and usual course of 
business; that from the time it had been put in lumber 
began to move under it, and the conclusion was that these 
facts raised the presumption that the rates were reasonable. 
We will in this case show the circumstances under which 
this 40-cent rate was put in and the lower rate Portland 
to Omaha. 


Lumber Rates Voluntarily Established. 


In 1893, when the Great Northern was completed through 
to the coast, it had no tonnage to move eastward. If it 
could get even a single car eastbound it was a duty to itself 
if it could get a rate that would pay operating expenses. 
The single question then was how to make the rallroads 
pay ee Lumber did not move eastward to any con- 
siderable extent at the rates then in effect, so it was the 
policy of the road to put in this phenomenally low rate 


which every member of this commission knows has been 
and ts technically an extremely low rate. 

The Northern Pacific was forced to recognize the force 
of the same fact and was followed by other railroads. 
These rates were made when a majority of the tonnage 
was westbound and the railroads were working under their 
capacity. 

We will show that vastly different conditions now exist. 
The attorney for the complainants has proven that these 
northern roads have the densest traflic of any single track 
road in the United States. The roads are not justified tin 
continuing such a rate to the detriment of other traffic. 


Ton Mile Rate Argument. 

In the yellow pine cases it was determined by your honors 
that an average ton mile rate on all tratiic was less than 
on lumber, and your honors said that lumber was a low 
grade commodity and entitled to a lower rate than other 
traflic. 

Applying that principle to these rates we will show that 
the new rates run about 5.87 mills per ton mile while the 
rate on other traffic is over 11 mills. 


Alleged Prosperity of the Lumbermen. 

In the yellow pine cases the railroads pointed to) the 
prosperity of the lumbermen of the south with profits of 6 
to 10 percent, but it was replied that their timber would 
last only about ten years and 10° percent must be written 
off annually for depreciation and your honors stated that 
the carriers had no right to share in the prosperity of their 
customers; that because the customers are making money is 
no reason why a higher rate should be charged for trans 
portation. In these cases it will appear that the millmen 
have been making much more than 6 or 7 percent. These 
gentlemen have accumulated sudden fortunes. They have 
invested over $100,000,000 and the proofs will show, we 
think, that the profits of most of them have been enormous. 


Old Rates Alleged to Be Discriminatory. 

We want to have the commission say to us that we have 
done right in bringing about the abrogation of this phe 
homenally low rate. It Is not a controversy between the 
railroads and the lumbermen but between the shippers of 
every other commodity on these roads and the lumbermen 
who have enjoyed this low rate, 

The only pertinency in the inquiry is as to whether the 
business will move under the new rate and other traffic be 
protected. In the yellow pine cases the charge was made 
that the expenses of the roads bad increased, and your 
honors’ answer was, first, that the rate was a reasonable 
rate, and second, that although expenses had increased, 
nevertheless the net earnings had Increased because of the 
yreater density in the volume of traffic. 


Increase in Operating Expenses. 

Now we will show in this ease that not only have ex 
penses increased but the items also which enter directly 
into the carrying expense. When you apply that proposition 
to a rate that is reasonably high it is different than when 
you apply it to a rate that is lower than any other rate 
of the kind in the United States. The rate is really becom 
ing lower each year because the actual cost of moving the 
business is advancing. 

We will remind your honors that in the yellow pine cases 
you decided that the rate from MeComb* City to Cairo, a 
distance of 442 miles over level grade road, of 6.5 mills per 
ton mile was a reasonable rate. Also that the rate from 
Chicago, S25 miles, of 5.8 mills was reasonable We will 
offer the profiles of these roads and of the defendant rounds 
here and show the difference in the amount of force re 
quired to move a ton a mile. We are entitled to take into 
account the cost of service as well as the value of the 


service. 
The First Witness. 

The first witness called was Lew Anderson, of Port 
land. Mr. Anderson is a railroad expert who had pre- 
pared a map and numerous tabulations showing the 
and territory affected; also between the new” rates 
and territory affected, also between the new rates 
and other lumber rates to common territory, from 
Hermansville, Mich., and from various 
points, Louisiana to Florida, 

Some of the rate compilations introdueed by the 
witness were identical with those presented by At 
torney Teal in his brief. 


southern 


First Witness for the Lumbermen. 

A. ©. Dixon, sales manager for the Booth-Kelly Lum 
ber Company, Kugene, Ore., was called to the stand 
about noon and his examination and cross examination 
lasted until the evening adjournment. Mr. Dixon is 
vice president of the Oregon & Washington Lumber 
Manufacturers’ Association, chairman of the trans 
portation committee and also of the special commit 
tee on this rate question. 

Mr. Dixon stated the Booth-Kelly Lumber Com 
pany operates four mills with a combined daily ea 
pacity of 300,000 feet in ten hours. Two of these 
mills are closed and the other two are running part 
time only. About one-half of the product of the 
sooth-Kelly Lumber Company is shipped to southern 
California and to local points in Oregon. ‘The other 
half moves north through Portland, the high grade 
stock moving in this direction being sold largely in 
Nebraska and eastern states. 


Cost of Producing Lumber. 


Mr. Dixon had several tabular statements among 
them being the following showing the profits of pro 
duction a thousand feet in 1906: 


Costa 
thousand. 


Average manufacturing cost (not including fixe 
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Gross profit 
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Total overhead expense............. 2.0% 
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PRUE sido nde Stace beckeeteawen's $2.81 


This statement shows a new profit of $2.81 a thou 
sand feet. In 1905 the net profit was 28 cents and 
the difference in the profit has been largely the ab 
normal demand caused by the San Francisco disaster. 

The average price was secured for about 80,000,000 
of the 90,000,000 feet manufactured. The balance 
was carried over and on this stock depreciation in 
price and grades already has wiped out about one- 


half of last year’s net profits. He thought the state- 
ment he made was a fair average of the situation at 
the larger mills in Oregon shipping to the east. He 
said many had not done so well. 

When the hour for adjournment came Counsel Cot 
ton was cross examining Mr, Dixon and endeavoring 
to break down the showing on the theory that the 
advanced rates Wwopld apply only to high grade 
stock shipped east, or one-fourth of the total, rang 
ing up to $30 in value at the mill. Mr, Dixon replied 
that the inerease in rates affected all values even in 
local consumption, 

A more comprehensive report of this important tes 
timony will be given next week. 

THURSDAY SESSION COMPLETED. 

Wasuinaton, D. C., Dee, 12.——The cross examination 
of Mr. Dixon was completed today and he made a state 
ment explaining some points in his testimony and also 
offering in evidence a Forest Serviee bulletin issued 
yesterday, showing the average price of yellow pine at 
the mills last year to have been $15.02; Douglas’ fir, 
$14.20, and the average price of all kinds of lumber at 
mills $16.60, The commission yesterday asked how much 
of the present investment of his company represented 
the profits of its business. ‘This Mr. Dixon could not 
answer, In order to clear up this point Rk. A. Booth 
took the stand this morning and testified that the com 
pany ’s original capital of $50,000 had been inereased at 
various times until it is now $2,000,000, and its timber 
has been revalued in reissuing of stock, representing 
less than $200,000 of the present capital, the balance 
all being invested in cash at par. For a time the 
company paid a half of one percent dividend monthly, 
until the ear shortage interfered, but no dividend has 
been declared since, 

i. DD. Kingsley, manager of the Bridal Veil Lum 
hering Company, was the next witness, and was followed 
by B. ©. Miles, seeretary of the Charles K. Spaulding 
Logging Company, operating mills at) Newburg and 
Salem, and also manager of the Dallas Oregon Lumber 
Company. These gentlemen testified at length regarding 
the cost of manufacturing and logying, markets ete. 
and declared the new rates to be practically prohibitive. 

At the beginning of the afternoon session Counsel 
Wimbish, on behalf of the Washington manufacturers, 
ealled to the stand two Chicago witnesses who wished to 
return home -George P. Rinn and R. ON. Booth, manu 
facturers of sash, doors and = blinds and = millwork. 
Neither gentleman, however, manufacture stock mill 
work. Both witnesses testified to having used a con 
siderable quantity of spruee and some fir in reeent years 
on a parity with cypress for interior work, and norway 
pine for exterior, but stated that they could not absorb 
the advance or get it or any part of it from their cus 
tomers, consequently they would have to eease pur 
chasing and use other woods. Their customers, they 
stated, had some preference for spruce on account of its 
resemblance to old norway pine, but this was largely 
sentimental and not sufficiently strong to be ai de 
termining factor of value. 

George M. Cornwall, testifying on behalf of the Ore 
yon manufacturers, stated that his reports showed that 
165 mills out of about 300 engaged in rail shipping in 
Oregon were now closed. This information was com 
piled from direet reports and indireet reports showed 
that fifty others were closed, with an ayyregate daily 
capacity of about 4,500,000 feet. 

Phillip Buehner, treasurer of the Kastern & Western 
lumber Company, of Portland, and president of the 
Oregon association, proved a strong witness and pre 
sented a graphie chart, showing the fluctuations of log 
and Jumber values month by month, compiled from the 
actual records of his company. Out of an output of 
100,000,000 feet 34,500,000 feet wak shipped by water, 
16,500,000 was railroad material and 11,000,000 o1 
12,000,000 represented eastern shipments last year. The 
logging cost of the company’s timber was #5.84 a thou 
sand feet and the depreciation of logging equipment $1, 
leaving $2.16 a thousand feet for the stumpage on the 
present log valuation of $9 a thousand delivered. The 
manufacturing cost for the last four years, he stated, 
ranged from $3.16 to $4.47 a thousand feet. The mill 
has been operated night and day, except that the night 
run was closed down for a period during several win 
ters. The company was immediately affected by the 
freight advance, the market dropping about $2.50 on 
competitive bids for business by cargo mills. The in 
vestment of the company, including mill plant and 
manufacturing operation, including stock, accounts re 
ceivable and logs, was about 1,250,000. Mr. Buehner 
testified further that he had taken the matter of the 
rate advance up with Traffie Manager Miller, represent 
ing the Harriman lines at Portland, and showed him 
that on Denver business especially the manufacturers 
were getting only about 30 percent of the business 
under the old rate in competition with yellow pine 
handled on a 34-cent rate. Mr, Miller replied to him 
that the rate was largely experimental and could be 
withdrawn if it did not work, stating his belief that the 
lunbermen were prosperous and could stand the inerease. 
The witness testified further that some common lumbet 
had moved to Duluth and Wiseonsin for dock bills and 
some to Colorado. On cross examination Mr. Buehner 
testified: 





. You did not shut down because of this change in 
rates, did you? A. We shut down to make sume connections 
which would take three or four days, and before I left we 
started up for a day after the repairs were made, and then 
shut down again. We are shut down because we did not get 
any orders from the affected territory. 

4). Then you shut down a 100,000,000-foot mill because 
you did not get*orders from a territory which had given 
you only 10,000,000 or 12,000,000 feet of bisiness? A. We 
also recelved very few orders from the territory not affected 

. The rate advance was 6 cents to 10 cents, was it not? 
A. Five cents to most territories, 
Q. You shipped to the 10-cent territory about 1,000,000 
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feet out of a production of 100,000,000 feet, did you not? 
A. According to this charge about 6,750,000 feet and about 
4,330,000 feet to 5-cent territory, if you Include Kansas, 
which is not right, as it is more than 6 cents mostly. 

. To Colorado there has been an advance of 5 cents? 
A. No; 10 cents, 

To questions by the commissioners.the witness replied 
that the rate advance started a demoralization which 
brought lumber prices down considerably more than the 
amount of the advance, affecting the entire fleld of dis 
tribution, and that while the effect was immediate a 
restoration of the rate would not restore prices to their 
former position immediately. It would probably take 
a year for conditions to readjust themselves. He testi 
fied further that his company estimated the rate ad 
vance would average #2.75 a thousand feet and ex- 
plained that the charts submitted did not show the full 
extent of the deeline in prices caused by the rate ad 
vance as the company had orders on band which must 
be filled at the old prices, and which tended to keep 
up the average prices obtained on current shipments to 
a point above the actual market value until such orders 
were cleaned up. The company buys about half of its 
loys and gets the balance from its own timber, which 
is of high quality, overrunning the Jog seale about 18 
percent. The shutdown has proven profitable; the com 
pany ’s fixed expenses being over $100 a day and it hav 
ing a contract amounting to $5,000 a month for sawdust 
and other mill refuse. The decline in prices began in 
June and the mill closed November 14, Its own logs 
would seale about 2,600 feet each on the average. 

James J. Hill was among those present at the after 
noon session, At the closing of the session Counsel Teal 
tated that his testimony was all in except for some ex 
hibits and tomorrow W. A. Wimbish will follow with 
the Washington ease, 
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TO END NOTE “KITING.” 


Hearing of Alleged Note ‘‘ Kiters’’ at Memphis 
Not Completed Some Witnesses Claim to 
Have ‘‘Faulty’’ Memories. 


Memruis, Tt , Dee, 10, Tf there is no misearriage 
of plans there will be a resumption tomorrow of the 
taking of depositions in the bankruptey case of the 
Tutthill & Pattison Manufacturing Company, of Shef 
field, Ala., before Referee A. A. Hornsby, in the Fed 
eral building, this city. The investigation which is to 
be resumed is covering not only the Tutthill & Patti 
on Manufacturing Company, but allied concerns, 
known as the Fineastle Saw Mill Company, Wardville, 
La., and the Cypress Lumber Company, of Cineimnati, 
Ohio, both of whieh are now in the hands of reecety 
ers. The purpose of the depositions already taken and 
those to be taken when the rehearing opens is to asecer 
tain whether or not there are many more assets which 
have not been listed by the bankrupt firms, The lia 
bilities were claimed to be equalled by the assets 
when the bankruptey proceedings were instituted, but, 
on the basis of what has been learned since that time, 
it is doubtful if the assets will amount to more than 
$250,000, or about 25 cents on the dollar 

Partial depositions have already been taken from 
\. A. Parsons, formerly secretary of the Tutthill & 
Pattison Manufacturing Company, and J. A. Tutthill, 
who was assistant bookkeeper and auditor at one time 
of the same company. “These gentlemen have been 
engaged as ‘‘bankers and brokers,’’? with offices in 
the Goodwyn Institute, for some months, but they 
were examined beeanse of their connection with the 
Tutthill & Pattison Manufacturing Company. 

Neither of them. proved a satisfactory witness dur 
ing the recent hearing. Neither had a good memory 
when it came to reealling matters of importance and 
therefore the depositions taken from them so far 
have thrown very little light on the affairs of the 
defunct company. Mr. Varsons admitted that he had 
been employed by the company as secretary but that 
his main duty was to sell notes for the company. He 
admitted that, while his operations in this direction 
were characterized by some as ‘‘kiting,’’? everything 
he had done was entirely Jegal and all right. He 
gave the names of banks in Chicago, St. Louis, New 
Orleans, Memphis and other cities to whom he had 
sold notes, including the Memphis Savings bank, 
which was caught with something like #100,000 of the 
bankrupt firm’s paper and which stood to lose heavily 
thereon until the paper was bought by some of the 
stockholders and directors as a matter of protection 
to the bank itself. We eame to Memphis with a 
sworn statement showing that the assets of the Tutt 
hill & Pattison Manufacturing Company were about 
$260,000; and on the basis of this showing sueceeded in 
negotiating the paper with EK. lL. Menager, viee presi 
dent of that institution. He could not remember, how 
ever, by whom the paper was prepared giving the 
assets and liabilities of the company, nor could he 
give any satisfactory information in regard thereto. 
He declared that he had negotiated the firm’s paper 
with a number of other banks and spoke of large 
amounts of money as if they were practically noth 
ing. He furthermore insisted that, if the creditors 
forcing the bankruptey proceedings had put com 
petent men in charge there would have been no loss 
on any of this paper. He said that the Tutthill & 
Pattison Manufacturing Company did not keep any 
books and that, although it claimed to have loaned 
from $1,250,000 to $1,500,000 to the Fineastle Saw 
Mill Company within a few months, it kept no regular 
record of these transactions, which were dotted down 
on scraps of paper. The checks of the company, he 
also testified, were not properly listed and inspected 


by any competent person on their return from the 
banks, In fact, according to his testimony, this con- 
cern handled its business in a most haphazard man 
ner, without regard to the ordinary methods employed 
by institutions of similar size. In referring to the 
note transactions, which was his special field of effort, 
Mr, Parsons explained that notes were taken from one 
bank to another and exchanged frequently in order 
to satisfy the demands of the banking institutions 
with which the firm did business. He was asked to 
explain why the Fincastle Saw Mill Company was 
allowed to make such large drafts, but his answer 
was by no means satisfactory. As a matter of fact 
his memory was distinctly hazy throughout and one 
of the reasons for adjourning the hearing was to give 
both himself and Mr. Tutthill an opportunity of get 
ting their testimony in better shape. 

Mr. Tutthill was questioned at length regarding the 
affairs of the company. He explained that, while he 
was ‘‘auditor’’ of the Tutthill & Pattison company, 
this was merely a title. He said his real work was 
that of a messenger. He was asked about the deposit 
of a considerable sum of money, drawn by the Tutt 
hill & Pattison Manufacturing Company upon the 
Millereek Wagon Company, to his personal eredit. 
Ife at first denied knowledge of any such transactions 
and later objected to the investigation of his personal 
affairs. This was overruled by the referee and he 
was given additional time in which to refresh his 
mind in regard to dates and other details of these 
transactions. 

When the hearing is resumed Messrs Tutthill and 
Parsons will again be placed on the stand and an 
effort will be made to Jearn something more definite 
from them regarding the methods employed by the 
Tutthill & Pattison Manufacturing Company, as well 
as regarding the whereabouts of some of the assets 
of this and other allied companies involved in the 
litigation, 

Letters sent out by Tutthill & Parsons, bankers 
and brokers, to lumbermen in all parts of the country 
during the last few weeks offering to help them to 
secure additional capital for conducting their lumber 
business by giving them the paper of well rated firms 
to be diveounted, have attracted much attention to 
these gentlemen recently and they are now receiving 
rather more publicity, aside from their connection 
with the hearing in the bankruptey proceedings to 
which reference has been made, than they would like. 
Investigations bave been set on foot which have de 
veloped the fact that these gentlemen have been try 
ing to operate in a number of cities throughout the 
country in handling accommodation paper for lumber 
men and have sueceeded in doing business with lum 
bermen who would ordinarily be regarded as too 
shrewd to be caught with a ‘‘note kiting’’ scheme of 
this kind. The Memphis banks and lumbermen have 
satisfied themselves of the character of the opera 
tions of this firm and recent disclosures will, in all 
probability, make it very difficult for them to earry 
on any more business of this kind and to earn any 
more ‘*% percent commissions’’ on the amount of 
paper exchanged between different firms. 

Tutthill & Parsons have their offices in the same 
suite of rooms at the Goodwyn Institute as the United 
States Audit Company, and both of these gentlemen 
are officers in the latter. Daniel Nash Morgan, for- 
mer treasurer of the United States, is put down as 
president of the company, but in a telegram sent in 
response to an inquiry he states that while he was 
elected president of the company he has the matter 
still under advisement and has never given his ae 
ceptanee of the office. Mr. Parsons, however, is posi 
tive in his statement that Mr. Morgan is connected 
with the company. A. A. Parsons is vice president 
and general manager of the company, while Mr. Tutt 
hill is secretary and treasurer. The advertisement 
now running in Jocal papers has Mr. Morgan as the 
president of the company and this gentleman was in 





THE CEMENT EXHIBITION. 


The great Cement Exposition at Chicago will 
open Tuesday, December 17, and as the time draws 
nearer for the show the support which it is receiv- 
ing from all sources is growing stronger. it is now 
apparent that this will be the greatest exploita- 
tion of the cement industry ever held and every 
phase of the business will be well represented. 
The Exhibition Company hopes that the lumber 
trade will appreciate the importance of this ad- 
junct to the business and will show their interest 
by attending. To those of the trade who live 
within a reasonably short distance of Chicago it 
may be said that the information which can be 
obtained regarding the uses to which cement is 
being put will be worth a special trip, and most 
certainly those who are visiting in the city during 
the week should not overlook the opportunity. 

In addition to the cement block exhibits which 
are of primary interest to the lumber trade there 
will be shown some new and most unusual uses for 
cement, the developments of recent experimental 
work. It wili be the aim of the management and 
every exhibitor to make the show not only inter- 
esting but instructive. 

The headquarters of the show and the cement 
convention will be the New Southern hotel and 
there visitors may obtain satisfactory accommoda- 
tions if reservations are made in advance. 











Memphis some time ago. Mr. Parsons, however, since 
Mr. Morgan left Memphis for his home at Bridge- 
port, Conn., has been in general charge of the affairs 
of the United States Audit Company. 
PBB BLOOD DD DD 
TESTIMONIAL TO EFFICIENCY. 
(Special telegram to the AM@RICAN LUMBERMAN.) 

New OnLeANs, LA., Dee. 11.—Franklin Greenwood, re- 
tiring manager of the Louisiana Red Cypress Company, 
was presented last night with a very handsome gold 


watch, the gift of the company’s employees, including. 


the office and road forces. The presentation took place 
in the parlors of the New Denechaud hotel, L. M. Tully 
acting as spokesman for his associates and making brief 
and appropriate remarks. Mr. Greenwood responded 
feelingly, thanking his former coworkers for their gift 
and referring to the very pleasant and friendly relations 
which have existed between them during their service 
together. The watch, which is a triumph of the watch 
maker’s art, bears Mr. Greenwood’s initials on the back 
of the case, while inside is engraved the inscription: 
‘Presented to Franklin Greenwood.in token of esteem 
hy the employees of the Louisiana Red Cypress Com 
pany, December 10, 1907.’’ The gift was selected by a 
committee representing the employees and composed of 
N. Gregertsen, L. M. Tully and George F. Eldred. 
OOP" 


REVIEW OF THE LUMBER TRADE IN GERMANY. 


In the eastern districts money is so searce that mills 
are buying little timber for sawing. The demand is 
only for the very best qualities. Halle, Oderberg and 
Liepe are buying rather freely; the mills on the Brahe 
and the Weichsel cut little, as they are overloaded with 
unsawed stock. A good part of the imported timber 
is rafted farther west to Lake Lieper, where, however, 
considerable remains unsold, 

In middle Germany not much building is going on 
in the larger and medium sized towns. Considerable 
call ia received for material for door panels and for 
knot free pine, and lately for veneered doors. The 
latter demand was started by the importation of Swedish 
doors, but recently Germans have been making veneered 
doors also. WH. Harras, in Bohlen, Thiiringen, is send 
ing such doors to customers at considerable distance. 
Black poplar is in demand. The price for good, clear 
poplar is rising. Elm also is in demand in diameters 
from 35 centimeters up at from M. 15 to M. 18 a eubie 
meter. Long, fine fibered ash, suitable for bending, is 
well paid for. Lumber for furniture finds ready sale, 
as does half-inch pine, for which M. 57 a eubic meter 
is paid. Clear pine sides, planed one side, % inch thick, 
4 meters long and 14 centimeters wide, bring from 
M. 43.50 to M. 45.50 a eubie meter. 

Demand for wood for making paper pulp is so great 
that considerable is being imported. Sweden and Nor 
way have been delivering good wood for this purpose, 
but recently the suitable fir has been exhausted by rival 
buyers. Finland still sends good fir for this manufae 
ture, but at very high prices; many manufacturers are 
buying in Russia. The prices for such stock are rising 
steadily, and no fall is to be expected, as taxes in 
domestic and foreign government forests are being 
raised as high as possible. Larger consumers, who must 
have paper pulp at any price, are bidding fiercely against 
each other. 

The Rhenis round timber market has experienced a 
rise in prices over what was expected at the government 
and other annual sales. In Beiersbronn, for example, 
according to the ‘‘ Holzkiiufer,’’ in a recent sale of 900 
cubic meters of softwood prices were 25 percent higher 
than for the same quality last year. The Rhenish and 
Westfalian mills are paying high prices. In Mainz 
good rafted logs are not to be had under 64 pfennigs 
a Rhenish eubie foot (water measurement), free Mic- 
telrhein. Delivered in Mannheim the price a eubie 
meter for small dimensions is M. 24, for medium M. 26 
and for dimension stuff M. 28, while the Hollandish 
costs M. 30. 

Low water in the EKhine has occasioned great losses 
and inconvenience in the wholesale lumber trade. The 
freight on rafted lumber from Holland to the Upper 
Rhine district is M. 7 per ten tons higher than recently. 

In Strassburg, pine and fir bring M. 39 a eubie meter 
for slabbed logs, M. 41 for ordinary run and M. 45.50 
for sharp cornered. All these prices are free rail 
Strassburg for stuff up to 10 meters long and 20 by 20 
centimeters. 

sjoards unsorted bring M. 1 a square meter; clear 
and half clear M. 1.30, for prime; good seconds M. 
1.10; thirds, M. 0.93. Good strips, 4 to 4.5 meters long, 
M. 20 to M. 21 a hundred. 

tussian exporters have been shrewd enough to reeog- 
nize the necessity of lowering prices, with the result 
that they have made tome very good sales. Still there 
has been no slaughtering, as some of the trade papers 
have reported. The White sea and St. Petersburg prod- 
uct has experienced a reduction of M. 10 to M. 15 a 
standard from the prices of two months ago. Stocks 
in Russia have been run down to a minimum, at least 
for sawed pine. It is expected that the exports of this 
year will far exceed those of last. Elm logs have been 
sold to Germany at M. 29 to M. 30 a eubie meter, ¢. i. f. 
Rotterdam. For export to Stettin and the Weser prices 
were a trifle lower. 

A most remarkable state of affairs has been discov- 
ered; namely, that some of the Swedish lumber which 
has reached the German market is not at all Swedish, 
but Finnish. The trick is that the Finnish—meaning 
in one sense the Russian—government has permitted the 
export of Finnish government timber to Sweden with- 
out levying the usual export duty, thus enabling the re- 
export of this lumber to Germany under the name of 
Swedish. 
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ATTITUDE OF LUMBERMEN TOWARD CONSERVATIVE METHODS IN FORESTRY. 


Presented to the Minnesota State Forestry Association by J. E. Rhodes, of Minneapolis, Mina., Secretary Northern Pine Manufacturers’ Association. 


Previous to 1892 it seems to have occurred to but few 
persons that there was any serious possibility of the ex- 
haustion of the mighty forests with which the greater 
part of this land was clothed. The pioneers faced the 
forest as an enemy, to be gotten rid of in order that 
the country might be ‘opened up”’ for cultivation. 

It has been within ten years that the possibility of a 
timber famine has been considered by men interested in 
the future welfare of this nation. 

It is less than five years since lumbermen generally 
came to realize that the end of the lumber industry, as 
at present conducted, is inevitable. 

The original forester was a good deal of a crank. He 
filled his place in the scheme of things, however, because 
eranks are usually in the vanguard of any public senti- 
ment favoring great economic improvements. The orig- 
inal forester was not familiar with the possibilities of 
his profession. An antagonism arose between himself 
and the lumbermen because he believed that any man 
who cut a tree was an enemy to society. He was im- 
practical because he offered.no satisfactory solution of 
the problem of how the forest can be used and saved at 
the same time. A great advance has been madé in the 
science of forestry during the last eight years, and the 
narrow ideas of the original forester would not be tol- 
erated by the professional forester of today. While 
forestry has been practiced in the older countries for a 
great many years, the conditions obtaining in the United 
States make it a vastly more difficult problem here. 

The original forester has given way to the forester 
who is also a lumberman—who believes that the forests 
should be preserved for their use, and who is studying 
the requirements of the lumber business quite as much 
as he is studying the merely physical characteristics of 
trees. The forester of today realizes that the success 
of his calling depends almost entirely upon the attitude 
which the lumbermen take toward it. He realizes that 
to secure that degree of coéperation which he needs 
from the lumbermen he must show them how they can 
perpetuate their own business, which means the saving 
of the forests. 

Lumbermen Co-operate With Foresters. 

The lumbermen are rapidly coming to recognize that 
it is to their interest to coéperate actively and har- 
moniously with the forester in helping him to work out 
this problem along practical lines. It is fair to say that 
the changed attitude of the forester toward the lumber- 
men has been very largely brought about by the wisdom 
and diplomacy of Gifford Pinchot, who has been chief of 
the United States forest service since 1898. The good 
will of the lumbermen has been cultivated, and con- 
sistent efforts have been made to impress upon them 
the benefits which they may expect from the practical 
application of the principles of forestry to the business 
of cutting trees. As a natural result the lumbermen of 
the country today are interesting themselves in forestry, 
and are studying its bearing on their affairs as they never 
have done before. They have not yet concluded that 
forestry, admittedly admirable in the abstract, can be 
applied to lumbering, on the present scale, with suc- 
cessful results. They are coming to believe that the 
successful application of forestry to the lumber business 
of the whole country must result in a very radical 
change in the present methods of the business. They 
would like to see something worked out by which the 
timber supply can be maintained, and they are begin- 
ning to regard forestry as something tangible and help- 
ful to that end. This is no small achievement to the 
cause of forestry. Many lumbermen have already 
availed themselves of the assistance of the Forest Service 
in the adoption of practical forest management in the 
operation of their properties. The results are being 
watched by thousands of other lumbermen, and timber 
owners, who have heretofore regarded it as something 
theoretical and without practical value. 


Development of Lumber Business. 


The chief influence that has brought the lumbermen to 
realize that their business is approaching a crisis, neces- 
sitating material changes in present methods, is the re- 
markable development of the lumber business during the 
last eight years, and the consequent drain upon the tim- 
ber resources. This country emerged from a long spell 
of financial depression in 1898, when there set in an 
era of unprecedented prosperity, marking the greatest 
growth the nation ever had in a like period. With the 
increased wealth of the peopie the demand for lumber 
increased out of all proportion to.the population. From 
1880 to 1900 the increase in the population was 52 per- 
cent, but in lumber cut 94 percent. The lumber busi- 
ness ranks fourth among the great manufacturing indus- 
tries of the nation, and represents an invested capital 
of about $611,000,000, and an annual outlay of over 
$100,000,000 in wages. It affords a means of livelihood 
to considerably over 1,005,000 persons. The annual value 
of the product is nearly $575,000,000. There are more 
than 25,000 saw mills in the United States. The devel- 
opment of the business in this country is without par- 
allel. 

Great as has been the demand for lumber for the con- 
structica of homes and buildings in the town and cities 
from one end of the country to the other, the demand 
fec lumber for industrial purposes has been even 
greater. This includes the lumber consumed by the rail- 
road companies and manufacturing establishments of 
every kind. It is estimated that the making of boxes 
consumes about 40 percent of all the lumber produced. 
There have been times during the last eight years when 








* the disappearance of the forests. 


the lumbermen have been unable to supply the demand, 
and buyers have bid against each other for stock. The 
price of lumber has consequently risen, and with it the 
value of standing timber. The laws of supply and de- 
mand have been entirely responsible for these advances, 
notwithstanding statements which have been published 
to the contrary. This fact will be more generally under- 
stood some day than it is now. 


Values of Forest Products. 

While the demand for lumber has been great, the de- 
creasing supply of standing timber, especially in the 
northern states, has been a large factor in the advancing 
values of forest products. Woods which were originally 
considered as of no merchantable value are now being 
cut because the more valuable species are exhausted. It 
was not many years ago that the yellow pine of the 
southern states was considered of little value for lum- 
ber, except for the very ordinary grades. Today it 
constitutes about one-third of all lumber produced, in- 
cluding hardwoods, amounting last year to more than 
13,000,000,000 of feet. Some idea of the decrease in the 
production of northern pine may be obtained when I 
say that during the last sawing season the total output 
of pine lumber in Michigan, Wisconsin, Minnesota and 
Iowa was less than 3,000,000,000 feet, compared with the 
maximum product of 9,000,000,000 in 1890. About 
miils which were at one time or another turning white 
pine logs into lumber are no longer operated because 
there are no more logs to saw. The mills in Minne- 
apolis, which in 1898 manufactured about 600,000,000 feet, 
sawed 214,000,000 feet this season. It is believed that 
the maximum production of coniferous woods east of the 
Rocky mountains has been reached. In 1890 northern 
pine stumpage, the estimates of which included only the 
best timber, was sold at from 75 cents to $4 a thousand 
feet in this state. ‘Today it sells at from $5 to $13.50, and 
estimates include everything in the shape of a tree. 
In order to increase the production of lumber a marked 
improvement has been made in mill machinery and log- 
ging tolls, and a constant study is made of methods that 
will save waste. In seeking to utilize waste products 
the lumbermen have come in contact with the profes- 
sional forester, who is studying the same question. 
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Essential to Perpetuation of Business. 
It is therefore easy to why the lumbermen are 
rapidly coming to realize that something must be done if 
their business is to be prolonged. They know that while 


see 


lumber is absolutely indispensable it can not continue 
to be manufactured and consumed at the present rate 
indefinitely. They are willing to admit that conservative 


methods must be applied to lumbering. 
ing to the practical forester. But the lumbermen 
know that even if the most scientific methods recom- 
mended by the foresters should be applied to all of the 
lumbering operations in this country it would not permit 
of the production of more than one-half the lumber now 
manufactured, and probably much less than that. They 
believe that because of this compulsory reduction in the 
lumber cut prices will advance to that point where sub- 
stitutes, such as cement, brick steel, will 
the more economical, considering their greater 
nency. They believe that in the long run the 
use of substitutes will be of decided advantage to the 
country, for at present 90 percent of the construction 
in the United States is not of a fireproof nature. Our 
buildings are erected to burn down, and the loss by fire 
today nearly equals that of all other civilized countries 
put together. The lumbermen have no fear but that 
the demand for their product, in spite of the increasing 


They are look- 
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and become 
perma- 


general 


use of substitutes, will generally keep pace with the 
production. 
Cut Within Legitimate Limits. 
The lumbermen do not believe that they should be 


criticized for what is called “the wanton destruction of 
the forests.”’ They engaged in the business of sawing 
fumber to supply the demand which existed for it, and 
their business, as conducted, has been legitimate. The 
public must share with them the full responsibility for 
Only since lumber has 
risen to present values could scientific principles of for- 
estry be applied to logging operations with profit. -The 
lumbermen further believe that the remarkable develop- 
ment of the great farming region of the Mississippi 
valley, which has meant so much to the nation as a 
whole, and even to the world at large, could not have 
been brought about without the sacrifice of the forests 
of the north, the nearest source of lumber supply; and 
many persons feel that the results have justified the 
sacrifice. 

The lumbermen do not believe tnat, based on present 
values of timber and cost of taxation, the methods pro- 
posed by the foresters for the cutting of timber in the 
northern pine region can be adopted. It must be ad- 
mitted that unless such methods can be practiced with 
profitable results they can not be undertaken. In the 
southern states, where the growth of vegetation is much 
more rapid, and in the case of certain species of north- 
ern trees, such as spruce, also on the Pacific coast, these 
methods may be successful under present conditions. 
Those who have adopted scientific principles in the 


management of their forests are operating largely in 
southern timber. 

The lumbermen believe that as the public should bear 
its share of responsibility for the cutting of forests, it is 
the duty of the state to foster in every way the work 
of reforestation. 


Individuals can not be expected to 





undertake this work at a loss to themselves, no matter 
how much they may be prompted by sentiment. The 
two great obstacles to individual effort along this line are 
fire and taxes. In the matter of fire protection Minne- 
sota has coéjperated as no other state has. Her efficient 
laws have been most admirably executed by the state 
forest fire warden, Gen. C, C. Andrews. The lumbermen 
of Minnesota are glad, I am sure, to testify to his zeal 
and the loyal and competent discharge of his duties. 


Drastic Timber Taxation. 


The lumbermen believe that a material change in the 
system of taxing timber lands would stimulate a more 
general adoption of forestry methods. Under the pres- 
ent drastic taxation the owner can not afford to do other- 
wise than cut the timber and clean the land as quickly 
as possible. He can not afford to protect and cultivate 
the young growth, or wait for a second crop, 
the taxes make it prohibitive. Much as their sense of 
obligation to future generations may dictate, it 
much to expect present owners to undertake this work 
at great pecuniary loss to themselves. This is especially 
true in the case of nothern pine, a tree of which does 
not grow to merchantable size in much less than sixty 
five to seventy-five years. The state could better af- 
ford to collect a low annual tax over a long period of 
years than to levy a heavy tax for a short period, espe- 
cially when such a course would maintain an important 
industry. 

The lumbermen also believe that it would be well for 
the state to induce capital to reforest lands not adapt- 


because 


is too 


able for agriculture, but which may be designated by 
the proper state authority as suitable. for forest re- 
serves, by exempting from taxation until the first crop 
of trees shall have been cut from them, when the state 
would collect a certain portion of the net income. The 
revenue to the state from such a course would in the 
long run greatly exceed that from the taxes now col- 
lected on such lands, besides insuring a future timber 
supply. 


the 
conducted 


secause of eminently practical basis on which it 
is being and the beneficial results following 
the work which it has already done for the country, the 
lumbermen believe that the Federal Forest Service should 
be maintained and encouraged in every reasonable way 
They are pleased to note that it is rapidly becoming self 
sustaining. As indicative of the growing interest which 
lumbermen have in forestry, I might say that the lumber 


manufacturers of the country are raising a fund of 
$250,000 with which to establish a chair in the Yale 
forest school of Yale university, to be known as the 
“chair of applied forestry and practical lumbering.’ 
The Yale forest school was selected for this endowment 
as it is at present the foremost forest school in the 


country. It is proposed that this course will educate the 
rising young foresters in the intimate 
the practical making 
forest management. 

There 


the placing of 


relations between 


business of lumber and scientific 


have been no objections 


Immense 


by the lumbermen to 
areas of timber lands in na 
tional They readily appreciate that every acre 
of timber which is withdrawn from the open market 
and placed under the permanent jurisdiction of the gov- 
ernment enhances the value of their individual holdings. 


forests 


And while this may temporarily affect the price of lum 
ber, they realize that it will eventually have the effect 
of equalizing and regulating pri §: and prevent wide 
fluctuations. 

The lumbermen have an increasing interest in for- 


estry as they come to recognize the economic necessity 
for lumbering, and I am perfectly safe in 
saying’ that they will be found ready and willing to co- 
operate with the state and national governments and 
with the citizens generally in for the 
promotion of forestry upon lines which are sensible, prac- 
ticable and sound. J. E. Ropes. 
Se ee ee ee ee 


TO PROHIBIT RAILROADS FROM COLLECTING 
RATE ADVANCE. 


Tacoma, WASH., Dec. 5.—Judge C. H. Hanford, of 
the United States court, yesterday signed a temporary 
injunction against the Tacoma Eastern, Bellingham Bay 
& British Columbia, Columbia & Puget Sound and Port 
Townsend Southern railroads, short roads operating ex- 
clusively in this state, and against the Canadian Pacific 
railway, prohibiting them from collecting the advance 
in freight rates on lumber shipments destined to points 
east. The defendants are ordered to show cause Mon 
day at 10 a. m., before the court at Seattle, why the 
order should not be made permanent pending the final 
decision of the Interstate Commerce Commission on the 
rate hearing December 11. Application for the injune- 
tion was made by Austin E. Griffiths, attorney for the 
Pacifie Coast Lumber Manufacturers’ Association and 
the Shingle Mills Bureau. The application covers prac- 
tically the same ground as that filed several weeks ago 
upon which an injunction was granted against the 
transcontinental roads. At the meeting of the Pacific 
Coast association in this city last week mills along the 
five defendant roads asked for aid, stating that they 
were not benefited by the original injunction and were 
compelled to’ pay the 10-cent advance. These roads 
were omitted in the original complaint, as it was not 
thought necessary to make them parties to the suit. 
The transcontinental roads, however, proceeded on the 
assumption that the original injunction affected only 
mills on their main lines and branches. 


conservative 


every movement 











nt 


he 
en 
fic 


wr 
ity 
in 


nd 
he 


AC- 


NG 


of 

ry 
ay 
ort 
eX- 
ific 
nce 
nts 
on 
the 

nal 
the 
ne- 
the 
and 
“C- 
ago 
the 
‘ific 
the 
hey 
ere 
ads 
not 
uit. 
the 
ynly 





DECEMBER 14, 1907. 


AMERICAN LUMBERMAN. 


43 





THREE CENTURIES OF DEVELOPMENT IN NORTH CAROLINA PINE. 


Precedents of a Preseat Powerful Organization—By-laws of Two Decades Ago—Progress of an Association. 


CHAPTER VI.—DEVELOPMENT OF THE ROUGH 
LUMBER INDUSTRY. 


THE NORTH CAROLINA PINE LUMBER COMPANY— 
ORGANIZATION AND SCOPE—MARKET CONDITIONS, 
1890-94—NEW YORK NORTH CAROLINA PINE ASSO- 
CIATION — BALTIMORE CONFERENCE COMPANY 
CEASES ITS ACTIVITY—PROPOSED REORGANIZATION 

MARKET CONDITIONS, 1895-6. 





The North Carolina Pine Lumber Company. 

HE market conditions during the latter part of 
ba 1888 were far from favorable and as the Caro- 
lina Pine Lumber Association seemed unequal to the 
task of coping with the situation, on February 28, 
1889, 2 few of the principal operators met at the of- 
fice of the Carolina Pine Lumber Association for the 
purpose of organizing ‘‘The North Carolina Pine 
Lumber Company.’’ The following firms were repre- 
sented and subscribed to the capital stock, as follows: 


’ 


The Tunis & Serpell Lumber Company............. $ 5,000 
John L. Roper Lumber Company. ............+064+ 2,500 
Greenleaf Johnson Lumber Company..........--++. 5,000 
Roanoke Raiiroad & Lumber Company............. 3,000 
Gay Manufacturing Company..............++00065 3,000 
Camp Manufacturing Company En re tee 1,000 
Beaufort County Lumber Company..............++5 2,000 
Surry Lumber Company... ........-0-eeeseeeeeees 3,000 
Ce Be ae SE ca aac ean bss eben s se rece sy eanee 2,000 

$26,500 


The following officers and directors were elected to 
serve for the first year: 
OFFICERS. 
W. W. Tunis, president. | 
John L. Roper, vice president. 
Il. N. Johnson, secretary and treasurer. 


DIRECTORS. 


W. W. Tunis. Jobn L. Roper. rn. J. Camp. 
Ss. Q. Collins. Il. N. Johnson. S. DP. Ryland. 
F. E. Waters. W. N. Camp. Kk. B. Freeman. 


And a committee consisting of W. W. Tunis, John 
L. Roper and Howard N. Johnson was appointed to 
secure a charter. 

Organization and Scope. 

N March 19, 1889, a meeting was held at the 
O ollice of Tunis, Eeeles & Co., 46 Main street, 
Norfolk, Va., at which time a charter was accepted and 
by-laws adopted, the salient points of which were: 


The name of this company shall be, as declared by its 
charter, the North Carolina Pine Lumber Company, of Nor- 
lolk, Va. 

Its object shall be to conduct a lumber business in any 
or all of its branches; buy, sell, receive on storage, make 
advances, and especially to cojperate with the manufacturers 
of pine lumber, to secure for the product a_ proper con- 
sideration in the several markets in which it is offered for 
sale; and to collect and furnish such information as will 
lead to the manufacture of such grades and kinds of lumber 
as may be needed in the markets, and generally to foster 
the interests of the lumber trade. 

The amount of the capital stock of the said company 
shall not be less than $25,000, subject to increase from 
time to time to any sum or sums not exceeding $500,000 
said stock to be divided into shares of $100 each. 

All applications for the purchase of stock shall be sub- 
mitted to the directors and their approval required before 
sale is made, 


The charter membership of the North Carolina Pine 
Lumber Company represented about 240,000,000 feet 
of annual output, or 80 percent of the kiln dried 
North Carolina pine produced at that time. This 
amount inereased during 1890 to approximately 350,- 
000,000 feet and by 1893 had reached the maximum 
point—450,000,000 feet. 

The actions taken by this company from time to 
time, during the eight years of its existence, with rela- 
tion to the prices and grades of lumber, are reviewed 
under the chapters on ‘‘Grading’’ and ‘‘Prices,’’ so 
the present chapter will touch only upon such fea- 
tures of the work of this company as were of general 
historic interest. 

At a meeting of the directors April 4, 1889, the 
president was instructed to employ Thomas P. 
Doughty as general manager for three months at a 
salary of $100 a month, and an assistant secretary for 
the same period at a salary of $25 a month, and to 
rent offices from Messrs. Tunis, Eecles & Co. at $50 
for three months. Mr. Doughty held the position of 
general manager about three months, during which 
time he visited a large number of small mills that 
were not members of the company, compiled sta- 
tisties as to the amount of their output and timber 
holdings and the nature of their operations, and 
bought and sold a considerable quantity of lumber. 
On July 2, 1889, he resigned, no successor being elected 
until a meeting of the directors on November 12, 
1889, when John Harker was elected general manager 
at a salary of $1,000 a year. 

At a meeting November 11, 1890, the inspection 


rules of the old Carolina Pine Lumber Association— 
which had really never become established—were re- 
vised by the elimination of certain rules which had 
been found to be impracticable. (See chapter on 
grading.) 


Market Conditions, 1890-4. 


URING 1890, ’91 and ’92 and the early part 
D of 793 the market on rough lumber was steady 
and satisfactory, and to this end the North Carolina 
Pine Lumber Company, under the able management 
of John Harker, contributed no small part. While 
the only class of lumber embraced within the mem- 
bership of the company and covered by its price lists 
und grading rules was rough, kiln dried lumber, yet 
the purchase of surplus stocks by its manager for the 
purpose of sustaining the market was largely confined 
to rough air dried lumber manufactured by small 
mills, that had but meager facilities for marketing 
their product and were consequently a very demoraliz- 
ing factor in the trade. 

The condition of the dressed lumber market during 
this period was very different, however, from that 
on rough lumber, owing to the entire lack of co- 
operation among the dressed lumber operators. Sev- 
eral attempts were made to organize them, but the 
results were never gratifying. These movements are 
deseribed at length in the chapter which follows. 

On February 14,1893,John Harker resigned as general 
manager and D. J. Turner was elected his successor. 
At a meeting of the directors on April 4 of the same 
year the office of general manager was abolished and 
D. J. Turner was made secretary upon the same terms 
and conditions as he had previously been made gen- 
eral manager. 

During the iatter part of 1893 the effects of the 
general financial depression began to be felt. Condi- 
tions soon became so bad that the mills generally 
began to curtail their output and many shut down 
entirely. After the repeal of the Sherman act in 
October some slight improvement was noted, but the 
year 1894 opened most inauspiciously for the lumber 
trade. 


New York North Carolina Pine Association. 


S AN expedient to remedy the extremely de- 
A pressed condition of the market a committee 
from the North Carolina Pine Lumber Company held 
a conference in New York during January, 1894, with 
various New York lumber dealers handling North 
Carolina pine, and as a result the ‘‘New York North 
Carolina Pine Association’’ was formed for the pur- 
pose of advancing the interests of North Carolina pine 
in that district and for the purpose of entering into 
reciprocal trade relations with the North Carolina Pine 
Lumber Company. On January 31 of the same year 
committees of the North Carolina Pine Lumber Com- 
pany and of the New York North Carolina Pine Asso- 
ciation met in the Fifth Avenue hotel, New York, 
and drafted an agreement by which the members of 
the New York association were to receive a certain 
price concession from the members of the North Caro- 
lina Pine Lumber Company in return for their sup- 
port in pushing the sale of North Carolina pine and 
in maintaining a steady market in their territory. 

This agreement was confirmed by the full member- 
ship of the two associations and gave promise of 
large mutual benefit: A joint meeting of these organi- 
zations was held in Baltimore at the Hotel Rennert 
on April 12, at which time several modifications of 
the original agreement were adopted with a view to 
making it more satisfactory. Shortly afterward re- 
ports became current that certain members of both 
associations were failing to adhere strictly to their 
agreement, and on June 14 a communication was re- 
ceived by the executive committee of the North 
Carolina Pine Lumber Company from the president 
of the New York association informing the former of 
the withdrawal of one of the largest members. 

As this materially weakened the New York associa- 
tion, and taken in connection with the fact that the 
agreement was not being observed by other members 
of the same association, it appeared «tetrimental rather 
than otherwise for the North Carolina Pine Lumber 
Company to continue its adherence to the agreement. 
So at the next meeting of the directors, July 3, 1894, 
resolutions were unanimously adopted declaring it dis- 


solved, thus bringing to a close one of the most in- 
teresting chapters in the history of the industry. 


Company Ceases Its Activity. 


HE market during all of 1894 was dull and 
T unprofitable. The buying and selling transac- 
tions of the North Carolina Pine Lumber Company 
during the year with the view of sustaining the market 
had proved unsuccessful, and at a meeting of the 
board of directors September 7, 1894, the secretary 
submitted’ a statement of the losses the company had 
recently sustained and it was resolved that all pur- 
chases and sales of lumber be discontinued and that 
the secretary be instructed to stop all expenditures 
for rent, inspection, labor ete. At a directors’ meet: 
ing December 11 of the same year the resignation of 
D. J. Turner, secretary of the company, was accepted 
to take effect January 1, 1895, and in recognition of 
his earnest efforts to promote the interests of the com- 
pany it was authorized that his salary be paid in full 
to March 1, 1895. On January 8, 1895, C. S. Russell 
was elected secretary of the company at a nominal 
salary, as only a small part of his time was devoted 
to the work. 

During December, 1894, and again in February, 
1895, the dressed lumber operators met to adopt expe- 
dients for remedying the unfavorable conditions 
against which they were laboring. The results of 
these efforts are outlined in the chapter which follows. 

February, 1895, was marked by the death of Howard 
N. Johnson, who from the time of its inception had 
been the treasurer of the North Carolina Pine Lumber 
Company and had taken an active and prominent part 
in its management. 


Proposed Reorganization. 

S STATED, the activities of the North Carolina 
A Pine Lumber Company in buying surplus stocks 
of lumber had ceased in 1894. After the lapse of a 
year it was now proposed to reorganize the company 
and resume the former practice, so at a meeting of the 
directors October 4, 1895, a committee previously ap- 
pointed reported a detailed plan of reorganization. 
This provided that each member should take stock in 
proportion to his output and should enter into a con- 
tract with the company by which it became selling 
agent for his surplus stocks. Various expedients were 
incorporated in the plan for the purpose of maintain- 
ing uniform prices and very large powers were granted 
to tle company. 

W. W. Tunis was made chairman and E. B. Free- 
man secretary, and upon motion it was unanimously 
resolved: 


To curtail the output of saw mills one-third for six 
months, unless it was decided at any meeting of the ma- 
jority of the signers to discontinue said curtail, and to 
report a price list for the sale of rough lumber and also 
for the sale of dressed lumber; all to be binding provided 
signatures were obtained covering two-thirds of the output 
ot rough and dressed lumber respectively—and the same to 
become operative only when the committee to be appointed 
obtained the necessary signatures and notified each signer 
to that effect. 


A committee of three was then appointed to nomi- 
nate the committee of five who were to earry out the 
provisions of the resolution. J. W. Smith, John A. 
Arringdale and W. W. Robertson were appointed the 
committee of three, and John L, Roper, W. P. Jackson, 
E. C. Fosburgh, R. 8. Cohn and F. E. Waters were 
nominated by them and unanimously elected to carry 
out the objects of the meeting. Those present pledged 
themselves to meet the expenses of the committee in 
carrying out the resolutions which had been adopted. 

This committee then held a meeting to consides 
plans of procedure and adjourned to meet in Balti. 
more the 16th day of June at the office of R. T. Waters 
& Son. Following the Baltimore meeting the zommit- 
tee went actively to work, but it was found impossi- 
ble to secure the requisite number of signatures either 
to the curtailment or to the proposed price lists, so 
the project failed and the situation was again per- 
mitted to drift, and a rather ambitioys plan of cur- 
tailment, involving the shutting down of the mills 
one-third time for six months and embracing prac- 
tically all the mills of the sections, was mapped out. 
But as its execution was contingent upon the co- 
operation of mills representing two-thirds of the out- 
put and the committee appointed for the purpose 
failing to secure the necessary support the last named 
project failed of realization and the situation was again 
permitted to drift. 


———— 
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LUMBERMEN OF THE SOUTHWEST AGAINST PARCELS POST EXTENSION. 


Association Secretary in Behalf of Retail Trade—Rural Prosperity Shown to Be at Stake. 


Postmaster General Addressed By An 


Harry A. Gorsuch, secretary of the Southwestern 
Lumbermen’s Association, has sent the following letter 
and resolution, embodying the views of the members 
of that organization on the parcels post question, to 
Postmaster General Meyer. The resolution was adopted 
at the last annual meeting of the association and in his 
letter Mr. Gorsuch says that the sentiment of the 
organization is unchanged. 


Kansas Clty, Mo., Dec. 2, 1907. 

Hon. George Von Iu. Meyer, Postmaster General, Wash- 
ington, D. C.—Dear Sir: 1 am in receipt of a_ copy of your 
address delivered at the banquet of the New England VPost- 
masters’ Association on October 12 and have read it with 
much interest. 

The Southwestern Lumbermen’s Association at its last 
annual convention passed a strong resolution opposing any 
extension of the parcels post system, for the reason that 
the members of this association firmly believe it will give 
the gigantic catalog houses of the country a much greater 
opportunity than they now possess to demoralize the busi- 
ness of the merchants in all lines located at the smaller 
towns and cities all over the United States. I enclose a 
copy of this resolution herewith. eae : : 

For the lumbermen I may say that their interest in this 
matter is in behalf of the towns in which they do business 
and because their prosperity depends on the prosperity of 
their towns and communities. The answer might be made 
that the extension of the parcels post system, such as you 
propose, will not directly affect. the lumbermen, for the 
reason that the commodities which they handle are of such 
bulk that they can not be delivered by mail. Admitting this 
to be true, the lumberman can not prosper if the town in 
which he does business retrogrades instead of progresses, 
Many examples can be cited where towns in certain sections 
of the middle west that a few years ago were prosperous 
are now quiet and lifeless villages because merchants, who 
were formerly able to make a comfortable living in these 
towns, have, through the competition of the mail order 
houses, been compelled to quit business. 

You say in your address: ‘In Germany the small store- 
keeper has not this advantage in competing with mail order 
houses, but he has adapted himself to the situation and in 
many instances has become the agent in his town, thus 
supplying the people with goods which it is impossible for 
him to keep in stock without a great outlay of money.” 
This is the very opening that the catalog houses are look- 
ing for, and were a law such as you propose enacted the 
various large catalog houses would establish an agent in 
every town, village and hamlet, paying him _a very small 
salary or a small commission to deliver goods which they 
would ship in by freight and through their agent distribute 
to the consumers over the various free delivery routes. 
What chance would a merchant stand against this kind of 


competition? A retail merchant must-necessarily carry a 
darge assortment of salable goods, as the customer when he 
goes into a store wants to see what he is buying, and unless 
he finds what he desires will go elsewhere. The established 
merchant in a town can not sell goods “sight unseen” and 
order them for his customer. He must have the goods on 
hand and they must be of the quality and style desired in 
order to get the business. The mail order houses, on the 
contrary, get their business through flashy and pretentious 
catalogs which represent to the consumer that various com- 
modities can be bought at a much less price than the retail 
dealer can afford to sell. I may say that more often than 
not these are gross misrepresentations, and the consumer 
finds that the goods he buys trom the mail order house are 
of inferior quatity, and that he could have done better by 
patronizing nis home merchant; but the bait of the flashy 
catalog with its many pages of ‘‘fine writing” is so alluring 
and the field is so large that at this time, after only a tew 
years of existence of the catalog houses, it is estimated that 
$200,000,000 a year goes into the cotfers of these catalog 
houses. This vast sum comes from the small cities and 
towns where there are many thousands of retail dealers 
struggling for existence, and these communities are being 
impoverished through the loss of this enormous sum ot 
money which, as far as these country communities are con- 
cerned, goes out of circulation as erfectuaily as if it were 
hoarded or destroyed. 

I can not believe that there is a retail dealer in any 
small town or city throughout the middle west or southwest 
who has not already been seriously injured in his business 
by the mail order concerns. 1 do not believe there is a 
single merchant who has given this matter serious study 
who can see in this proposed pian anything else but an 
additional hardship to himself and a prospect of still fur- 
ther reducing his chances of continuing in business and 
supplying his customers with what they want, extending 
them the accommodations in the way of credit which they 
expect, and continue to make a living profit. 

The people of this country have been taught to believe 
that the prosperity of our nation depends, not on the con 
centration of business through a limited number of vast 
corporations, or the centralization of business to a few large 
cities in each state, but that it depends on the prosperity 
of the small towns and cities, each with its quota of 
uptodate stores, hotels, schools and other things which go to 
make the modern town of today. Farms located adjacent to 
thriving towns are of much greater value than those at a 
distance. Wherein would the farmer be benetited through 
any movement which would tend to destroy the mercantile 
business of the town to which he comes to ship his grain 
and livestock, and sell his poultry, eggs, butter and vege 
tables? Would the saving of a small sum on articles which 
he might purchase by mail offset the injury that would be 
done him through the destruction or partial destruction of 
the business lite of the town which is his home market? 

If it is to the interest of the great mass of the people of 


the country who reside in the rural districts that the busi- 
ness of the United’ States shall be conducted from the com 
paratively few large cities, while the vast number of small 
cities and towns are left to decline in population and become 
lifeless places, served by one or two general stores with 
indifferent and incomplete stocks, then an extension of the 
parcels post system is highly to be desired. If, however, the 
people can be more greatly benefited through the prosperity 
of the small merchants and the towns in which they do 
business there should be no extension of the parcels post 
system which will in any manner increase the facilities of 
the catalog or mail order houses for delivering their goods 
to consumers at a low transportation rate. 

It is possible that in your plan for the extension of the 
parcels post you have some recommendations which will, if 
carried out, protect the small merchants against the catalog 
houses, so that these concerns will not be able to establish 
agents or distributers in the various towns and thus take 
advantage of the low rural delivery postal rate. ‘There can 
be no question that in your plan for the extension of the 
parcels post system you are seeking to benefit the greatest 
number of the inhabitants of the United States, but it is of 
vital importance to carefully consider this matter from the 
standpoint of the welfare of the country merchants on whose 
prosperity depends the perpetuation of the small cities and 
towns of our country. 

I will very much appreciate a reply to this letter at your 
early convenience. It may be that I overestimate the danger 
that will result from the extension of the parcels post 
system, and it is entirely likely that since you first pro 
posed the plan you have devised a way to safeguard the 
interests of the small merchants, and if so | would be glad 
to have you advise me on this point. 


The resolution adopted by the Southwestern Lumber 
men’s Association was as follows: 


Wuereas, We believe that the inauguration of a parcels 
post system by this government is not demanded or needed 
by the legitimate business interests of the country: and 

WHEREAS, This measure is being urged by the promoters 
of the iniquitous mail order style of merchandising, than 
which there is no greater menace to the small merchants 
in all lines throughout the land; and 

WHEREAS, We believe that even a partial parcels post 
System for rural routes only, as recommended by the post- 
master general, while meritorious in itself, would prove to 
be only the entering wedge to the full parcels post system ; 
be it therefore F 

Resolved, That we desire to enter our emphatic protest 
against the proposed measure, and any modification of it 
now under consideration, and we do hereby urge every 
member of this association to use all proper means to 
influence the senators and members of Congress from his 
state to oppose any bill which shall directly or indirectly 
aid the business destroying work of the mail order and 
catalog houses. 





RECENT DEVELOPMENTS IN SHIPPERS’ RELATIONS WITH COMMON CARRIERS. 


Complaint of Coal Miners Heard—Defining a Common Carrier—More Equipment for Texans—Discrimination Against a Community. 


COAL COMPANIES CONSOLIDATE IN COM- 
PLAINT AGAINST RAILROADS. 


NASHVILLE, TENN., Dec, 11—Special Examiner J. E. 
Smith, of the Interstate Commerce Commission, Wash- 
ington, D. C., was in Knoxville during the last week 
hearing recent complaints filed against the Southern 
Railway by the Royal Coal & Coke Company, Miners- 
ville Coal Company and Tennessee Coal Company. These 
cases were consolidated by consent. The complainant 
companies operate coal mines. The question at issue 
is the right of the railroads to furnish cars to coal 
companies for coal to be loaded for the use of the rail- 
road when such a distribution of cars will be to the 
detriment of shippers of coal and the right to rate the 
capacity of a mine at less than its actual capacity so 
that fewer cars are furnished than its actual production 
will load. The complaints also cover the arbitrary plac- 
ing of cars at a coal mine for taking the daily output 
of a mine, whether or not it is for railroad purposes. 
Several prominent railroad officials attended the hearing. 

In giving testimony before Examiner Smith in this 
ease, C. H. Ackert, general manager of the Southern, 
said that in 1903 the Southern owned 9,290 coal cars 
and now owns 18,454. He expressed the opinion that 
the coal shortage is a producers’ shortage and not a 
consumers’ shortage. He was willing to adopt any 
method for the distribution of cars that the mine oper- 
ators might select. He declared that the Southern trans- 
portation men need sympathy and that the ‘‘great 
crime’’ they had committed was a failure to realize five 
years ago that the business of the Southern would grow 
to such large proportions as it has. 





TENNESSEE COURTS TO DECIDE WHAT CONSTI- 
TUTES COMMON CARRIER. 

NASHVILLE, TENN., Dec. 11.—Steps have been taken 
to have the courts of Tennessee settle the question of 
what constitutes a common carrier in this state. Writs 
of certiorari and supersedeas have been issued in the 
cireuit court. This action was taken for the purpose 
of having reviewed the recent decision and order of 
the Tennessee railroad commission in which a spur track 
near Mt. Pleasant was declared to be a common carrier 
and was ordered opened to the public to be used as 
such. The petitioners deny the power of the railroad 
commission to condemn private property for public use. 
It is asserted that the spur track in question is not rail- 
road property, but is owned by a private company for 
its own use. They declare that the proof showed this, 
but that the commission decided otherwise. The peti- 
tioners are the Louisville & Nashville Railroad Com- 
pany, Virginia-Carolina Chemical Company, Charleston 
Mining & Manufacturing Company, and the Tennessee 
Chemical Company. ‘The Virginia and Tennessee com- 
panies own phosphate lands near Mt. Pleasant which 


are leased to the Charleston company. Petitioners aver 
that the spur track was built by the former owners and 
sold with the lands. The case arose before the railroad com- 
mission of Tennessee when the Polk-Webster Phosphate 
Company, of Mt. Pleasant, tried to get the use of the 
spur track and won. Many miles of spur track in Ten- 
nessee are indirectly affected by this case, consequently 
the outcome is one of interest throughout Tennessee. 





TEXAS CARRIERS TO ADD EQUIPMENT. 

AustTIN, TEx., Dec. 5.—The Texas railroad commis 
sion is making full use of the authority conferred upon 
it by a law,-passed by the last legislature, requiring 
railroads to provide additional equipment when they 
are found incapable of meeting the demands of traffic. 
The commission plans to require every railroad in the 
state to acquire additional rolling stock, either by pur- 
chase or lease, during the next two years. The car 
shortage is claimed to have been a serious handicap 
to business and shipping interests of the state and to 
have been felt particularly by lumber manufacturers, 
who were unable to fill orders promptly on account of 
lack of cars. The commission has just issued orders 
that the following railroads must provide more rolling 
stock during 1908, 1909 and 1910: 


Weatherford, Mineral Wells & North-Western, which is a 
part of the Texas & Pacific system—In 1908, 30 freight cars ; 
1909, 20 freight cars; 1910, 10 freight cars. 

Trinity & Brazos Valley—In 1908, 100 stock cars. 

Texas Southern—In 1908, 2 locomotives, 2 passenger cars 
and 15 freight cars; 1909, 60 freight cars; 19145 60 freight 
cars. 

Texas Short Line—In 1908, 10 freight cars; 1909, 6 
freight cars. 

Texas Midland—In 1908, 100 freight cars; 1909, 100 
freight cars; 1910, 20 freight cars. 

Texas City Terminal—In 1908, 10 freight cars; 1909, 10 
freight cars. 

Texas & Guif—In 1908, 2 locomotives, 2 passenger cars 
and 100 freight cars; 1909, 2 locomotives, 2 passenger cars 
and 100 freight cars; 1910, 2 locomotives, 1 passenger car 
and 80 freight cars. 

Rio Grande & Eagle Pass—In 1908, 1 locomotive, 2 pas- 
senger cars and 30 freight cars; 1909, 20 freight cars; 1910, 
10 freight cars. 

St. Louis, Brownsville & Mexico—In 1908, 4 locomotives 
and 100 freight cars; 1909, 4 locomotives and 100 freight 
cars ; 1910, 6 locomotives and 300 freight cars. 

San Antonio & Aransas Pass—In 1908, 20 locomotives 
and 700 freight cars, including 100 stock cars and 20 refrig- 
erator cars; 1909, 20 locomotives and 700 freight cars, 
including 100 stock cars and 20 refrigerator cars; 1910, 10 
locomotives and 600 freight cars, including 75 stock cars and 
10 refrigerator cars. 

Sugarland—In 1908, 1 passenger car and 20 freight cars; 
1909, 10 freight cars. 

Texas & New Orleans—In 1908, 30 locomotives; 1909, 
20 locomotives. 

Texas Central—In 1908, 6 locomotives, 2 passenger cars, 
400 freight cars, including 75 stock cars; 1909, 4 locomo- 
tives, 300 freight cars, including 50 stock cars; 1910, 2 
locomotives, 100 freight cars, including 25 stock cars. 

Wichita Falls & Northwestern—In 1908, 40 freight cars; 
1909, 40 freight cars. 


TENNESSEE RAILROAD UNDER FIRE. 

BristoL, TENN., Dee, 10.—An important ease, involy 
ing freight rates, is being heard here this week under 
the direction ot the Interstate Commerce Commission, 
by Special Examiner J. Edgar Smith. The titles of 
the cases, which have been consolidated, are Board of 
Mayor and Aldermen of Bristol, Tenn., vs. Southern 
Railway and Board of Mayors and Aldermen of Bristol, 
Tenn., vs. Virginia & Southwestern railway. 

Among the important witnesses who testified Mon- 
day were W. E. Allen, general freight and passenger 
agent of the Virginia & Southwestern; S. G. Harris, 
traflic agent; Jake Bewley, assistant vice president and 
general manager; J. H. MeCue, superintendent; Gen. R. 
A. Ayers, of Big Stone Gap; John B. Newton, vice 
president and general manager of the Virginia & South 
western, The defense of the two companies is in the 
hands of Claudian P. Northop, of Washington, assist 
ant general counsel of the Southern; D, D. Hull, jr., 
general solicitor for the Virginia & Southwestern, with 
whom are associated H. H. Shelton and others. — 

It was alleged by the city that the Virginia & South 
western, which is owned by the Southern, is charging 
double the rate to Bristol from Appalachia, Inman, 
Tom’s Creek, Stonega and other points that it is charg 
ing to Bluff City, on the same line, eleven miles south 
of Bristol, on through shipments. 

The most important development of the week was the 
admission by W. B. Emmert, former general freight 
agent of the Virginia & Southwestern, that as a result 
ot negotiations with the Southern traffic agents the 
rates were advanced to Bristol so as to give the Vir- 
ginia & Southwestern extlusive control of the local mar 
ket on coal and cut off all competition from the Ten- 
nessee mines on this commodity. This was accomplished 
by an agreement that the Southern’s rate should be 
20 cents a ton higher than that to be maintained by 
the Virginia & Southwestern, and though both roads 
made considerable advances in the rates the same rela 
tive difference was maintained. This operated, accord 
ing to Mr. Emmert, whose testimony was corroborated 
by that of the present freight agent, to give the local 
market to the Virginia & Southwestern. 





RAILROAD MUST REFUND OVERCHARGE. 

MApIson, WiIs., Dee. 2.—The Railroad Rate Commis- 
sion ordered a refund of $32.57 against the Omaha rail- 
road for excessive charges in the shipment of three car 
loads of lumber from Beldenville to Eau Claire. The 
rate a hundred from Eau Claire to Beldenville was 8 
cents, but as there was no tariff given for the service 
from Beldenville to Eau Claire the company charged 
the distance tariff of 11 5-10 cents a hundred. The com- 
mission held that a rate of 8 cents a hundred would be 
reasonable. The complainant was the Steven* & Jarvis 
Lumber Company of Eau Claire. 
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RETAIL ADVERTISING TO MEET MAIL ORDER COMPETITION SUCCESSFULLY. 


Suggestions in Line with Publicity in a Patriotic Campaign for Rural Prosperity. 


Retail Jumbermen have been advised repeatedly that 
the way to meet mail order competition is to meet it. 
The advice to fight fire with fire never had better 
application than in this mail order problem. But this 
advice merely enunciates the principle. That which 
the retailer is looking for is the method. 

The suecess of the mail order business has been due 
largely to advertising. ‘The retailer who is trying to 
meet the competition of the mail order house without 
advertising in his local paper is putting himself at a 
great disadvantage. He is fighting with bare hands a 


man armed with a gun, while the gun may be his for 


the asking. 
The ordinary retailer may not be able to advertise 





When You Buy 
Windows from Us 


we show you the window, not a picture of it. 





We don't ask you to take our word for it, 
we let it speak for itself. 

You can't buy good windows from any- 
body any cheaper. 

You can't buy windows from anybody 
that are any better. 

For instance, we can sell you a window for 
that is of good quality — the best at 
the price. 


SMITH & SMITH, Smithville, Mich. 














as well as the mail order house. He may not have 
the advertising skill and judgment of the high priced 
advertising expert of the catalog concern. He is at 
another disadvantage also in that he must tell the 
truth. He must tell the truth for many reasons. His 
own self-respect demands it. He is a member of the 
community and he has no desire to sacrifice his stand 
ing with his neighbors by overstating the quality of 
his goods in comparison with the price—the very kind 
of misrepresentation on which much of the success of 
the mail order house depends. Then again, if the 
matter of self-respect did not enter into the consid- 
eration at all, misrepresentation would be quickly de 
tected and the result would be final and vital. The 
customer buys goods of the mail order house on the 
say-so of the catalog; he buys the home merchant's 
voods only after critical inspection. 

But if this is a disadvantage to the retail merchant 
it is also an advantage. If he can convinee the cus- 
tomer that quality for quality he can meet mail order 
competition he has all the better of the argument. 
That should be one of the keynotes of his advertis 
ing. If he can point out to the consumer that, in 
addition to getting full value for his money at his 
vard as from the mail order house, that he can get it 
without delay, that he can examine the goods before 
buying, and that he can return them if not satisfac- 





Anybody who sells you 


Butlding Material 


will take it back if it isn’t satisfactory. If 
ours is not satisfactory as good as you can 
buy from anybody—you don't have to buy it 
in the first place. This saves you a lot of time, 
trouble and money. We know our prices and 
our material will satisfy you. If for any 
reason they don't, you have the same privilege. 


Blankville Lumber Co. 


BLANKVILLE, KANS. 














tory, the advantage is all on his side. Lumber dealers 
of the United States are not to be eriticised so much 
heeause they do not advertise enough as because they 
do not advertise well enough. The mail order house 
vets full value for every inch of space it buys. Its 
advertisements are clearly stated and do not waste 
words. 

The AMERICAN LUMBERMAN has on file in its office 
20,000 advertisements of retail lumber dealers, from 
every state in the Union. It must be confessed that 
few of these are illustrations of really good advertis- 
ing. None of them is designed to meet mail order 
competition particularly. ‘ 

How much the retail lumberman should dignify the 
competition of the mail order house in his advertising 
is a question. It is doubtful if he should use the ex- 
pressions ‘‘mail order house’’ or ‘‘catalog concern’? in 
his advertising space. The book that is condemned by 
the preacher generally enjoys a large sale. The play 
that is criticised by the pulpit generally draws heavily 


at the box office. If you call attention too strongly 
to the mail order house you may merely quicken inter- 
est in that kind of business in your community. 

There is no reason, however, why the retail lumber- 
man in his advertising should not offset the arguments 
of the catalog house. Anything that the catalog house 
is willing to do for its customers the retail lumberman 
ought to be ready to do, apd do it with much more 
convenience to the customer. The AMERICAN LUMBER- 
MAN presents herewith three advertisements designed 
particularly to combat mail order competition. They 
serve also to set in motion the thinking machinery of 
any man who is inclined to open business with a mail 
order house. They certainly will appeal strongly to 
the man who has had some business with mail order 
houses that was entirely satisfactory. They ought to 
have some effect on the mail order patron also. It will 
be observed that none of these advertisements says 
anything about the duty of the consumer to patronize 
home trade. ‘‘Home trade’’ is the strongest reason 
why the consumer should patronize the home merchant 
rather than the catalog house in a distant city. Yet 
it constitutes the poorest argument in an advertise- 
ment. Every intelligent man knows that he ought to 
patronize home merchants—that the life of his com 
munity depends upon it—but such is human nature 
that if the consumer can have a door delivered at the 
depot for $2.45 by the mail order house for which the 
local Juamberman would charge him $2.50 he will not 
hesitate a minute. We are all for ourselves first and for 
the rest of the world afterward. If we can help our 
neighbors without hurting ourselves we are ready to 
do it. But most of our altruism never gets any farther 
than that. 

This is why, in an appeal to the public for business, 
the home trade proposition sometimes is a weak argu- 
ment. The retailer will command more attention if he 
claims simply that his goods and his service are equal to 
any and can be obtained just as well at home as from 
some mail order house 500 miles away. 

If the retail luamberman does not think it necessary 
or advisable to use advertising designed primarily to 
meet mail order competition he ought to utilize his ad- 
vertising space to the same end in a different way. He 
ought to get the best possible value from it for his 


FIGHTING FIRE WITH FIRE—A COMMENDABLE CONTEST. 


A student of the mail order-lumber trust warfare 
has forwarded to the AMERICAN LUMBERMAN copies of 
two advertisements, one inserted by the Jewett Lumber 
Company, of Des Moines, Iowa, and the other by Gor- 
don Van Tine Company, of Davenport, Iowa, in the Des 
Moines (Iowa) Register and Leader. It is interesting to 
note the presumptuous claims of the mail order house 
and the assertion that it, and it only, has the interests of 
the people close at heart. Not only is the publie in- 
formed that the products of the Gordon Van Tine Com- 
pany’s factory are the best in the land, but it is inti- 
mated that it was only by the intervention of this con- 


Mail Order House Swindles Exposed 


money. A battered and dirty sign and a sloppily writ- 
ten advertisement belong in the same category. 

The retail lumberman should not put too much hope 
into the proposition that advertising patronage will 
make the local editor boost his business in preference 
to that of an outsider. The editor ought to do so, 
but he may not. Aside from that consideration, the 
publisher of the local paper has something to sell that 
is of vaiue to the retail lumberman in this fight—and 
that is advertising space. Combined with good stock 
and good service it constitutes the most effective 
weapon of the retail lumberman. That is the prin- 





Buying Doors 


Is like buying a horse. You wouldn't buy a horse 
“sight unseen,” would you? You wouldn't buy 
it from your next door neighbor that way. It 
wouldn't be good Business. You surely wouldn't 
buy it from a stranger that way 

When you buy a horse you want to see the 
horse. When you buy a door you ought to see the 
door. We have doors here in our shed in all styles 
and prices—except the ring-boned and spavined 
kind. The really good kind —the only kind it pays 
to put into a house—we sell as cheaply as any- 
body, or cheaper 

There is no delay, no freight— and you see the 
door 


Lively_Lumber Company 


LIVELY, LOUISIANA. 











cipal reason why he should employ it. To return to a 
simile formerly expressed, when the retail lumber- 
man is up against a man with-a gun there is no sense 
in fighting with bare fists. 


cern that the American public has been able to secure 
fair, honest goods at fair, honest prices. Heretofore 
every piece of millwork bought has yielded the seller 
‘fan absolutely arbitrary profit made possible by the ab- 
sence of competition.’’ 

The mail order advertisement appeared as a ‘‘read- 
er’’ in the paper mentioned and the other was a dis- 
play advertisement, a facsimile of which is reproduced. 
Both of them are given herewith in order that the 
trade may inform itself as to the desirable methods 
of using printers’ ink employed in this fight for su- 
premacy. 


AN INTERESTING EXHIBIT. 


You have noticed some flaring advertisements of a 


certain imail order house offering to “save you 50 per cent 
over dealers’ prices in sash, doors, roofing, etc.” Before 
you order it is well to give the matter careful thought. 


Gordon, Van Tine Company Demonstrated at 
the Fair Just What Millwork Quality Is. 


They call your attention to the fact (if it is a fact) that 
they have warehouses for your benefit in Philadelphia and 


Pod Hunk. What do you care about a warehouse in Pod 
Hunk? What you want is a warehouse in Des Moines, 


where you can examine the goods. 


They say save freight in roofing because they have a 


warehouse in some distant city. In what way will it save Gordon, Van Tine Company has always stated 
The ‘ . 7 ° 


you freight. We say buy from us and save freight. 


purchaser pays the freight in any care. We ship from fac- 
tory in car lots—they in car lots to Davenport, and then if 
you buy of them you pay local rate to your home. Local 
rate frm Davenport to Des Moines i¢ about 17 cents—in car 
lots about 8% cents. If you buy from them you pay this 


extra freight. 


They are dealers same as we—only they do business on 
your money—buy their goods after they get your ofders. 


Can They Save You Money? 


There has been some discussion caused by the 
lumber trust as to whether or not Gordon, Van 
Tine Company sell quality as good as the retail 
dealers. 


in their advertisements and in their catalog, and 
backed the statement by their $300,000 capital, 
that their quality of sash, doors, blinds and all 
millwork, roofing and building material is up 
to the standard adopted by the Northwestern 
Sash Door Manufacturers’ Association. 

At the Iowa state fair they proved conclu- 
sively that better millwork is not made than 
they sell. They proved that their roofing is far 


No! better than many brands that sell for mure 


money. They showed that their ‘‘ Direct to User 


They advertise a storm sash for 77 cents in Davenport. Plan’’ of selling building material is a God-send 


We will sell you the same here for 75 cents. 


They state what they know is false when they say this: 
“We have been in business here for 28 years. We have 
helped to build your city; have paid taxes with you; have 
centributed tothe building of your churches, schools, etc. 


Are we not entitled to your patronage?” 


We will save you money over mail order holises on 


building material. 


Everything in building material from the foundation to 


the chimney top. 


Jewett Lumber Co. 


9th and Grand Avenue 


to the small home builder. 

The American publie today has an opportunity 
of buying building material at a fair, honest 
price, instead of having to submit, as was the 
ease before Gordon, Van Tine Company started 
an absolutely arbitrary profit made possible by 
the absence of competition. 

Gordon, Van Tine Company publish three cat- 
alogs. One, their Grand Millwork Catalog; one, 
their Big Roofing Catalog; one, the Catalog of 
1,000 Paint Bargains. 

Write to Gordon, Van Tine Company, Daven- 
port, Iowa, tell them that you saw this item in 
this paper and they will gladly send you any 
one of these catalogs free. 


‘ 
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LATEST NEWS OF LUMBER ASSOCIATIONS IN ALL SECTIONS OF THE COUNTRY. 


Treatment of Claims—lIncentives for Literary Work—Preparations for Coming Events. 


Vigorous Insistence on Equitable 


COMING ASSOCIATION MEETINGS. 
December 18-19—National Veneer & Panel Manufacturers’ 
Association, Chicago. 
December 18-19—Northwestern Cement Products Associa- 
tion, Chicago. . 
January 4—Texas Lumber Manufacturing Association, 
Houston, Tex. 


January 14—Retail Lumber Dealers’ Association of Ala- 
bama, Tennessee & Georgia, Birmingham, Ala. 


January 14-16—Northwestern Lumbermen’s Association, 
Minneapolis, Minn. 


January 15—Hardwood Lumber Manufacturers of Wis- 
consin, Eau Claire, Wis. 


January 15-16—Retail Lumber Dealers’ Association of the 
State of Indiana, Indianapolis, Ind. 


January 15, 16, 17—Colorado & Wyoming Lumber Dealers’ 
Association, Denver, Col. 


January 21-22—yYellow Pine Manufacturers’ Association, 
New Orleans, La. 


January 22—National Lumber Exporters’ Association, New 
Orleans, La. 


January 21-22—Nebraska Lumber Dealers’ Association, 
Omaha, Neb. 

January 21-22—Union Association of Lumber Dealers, 
Columbus, Ohio. 

January 28—Northern Pine Manufacturers’ Association, 
Minneapolis, Minn. 


January 28-29—Southwestern Lumbermen's Association, 
Kansas City, Mo. 

February 4, 5, 6—Michigan Retail Lumber Dealers’ Asso- 
ciation, Detroit, Mich. 

February 12-15—Illinois Lumber Dealers’ Association and 
Illinois Masons’ Supply Association, Chicago. 

February 17-18—Kentucky Retail Lumber Dealers’ Asso- 
ciation, Louisville, Ky. 

February 27, 28, 29—Western Retail Lumbermen’s Asso- 
ciation, Tacoma, Wash. 

June 11-12—National Hardwood Lumber Association, Mil- 
waukee, Wis. 


ILLINOIS DEALERS’ EXPOSITION. 


Everitt W. Hogle, director of the exposition to be held 
by the Illinois Lumber Dealers’ Association and the Tlli- 
nois Masons’ Supply Association at Casino garden, 
February 10 to 15, 1908, has issued a prospectus of the 
exposition showing the arrangement of the main floor 
and baleony exhibit spaces. It is believed that the expo- 
sition will be of great educational value to the retail 
trade and the building trade, and it is meeting with 
hearty support from the wholesalers, who seem to ap- 
prove of the idea of getting away from the hotel type of 
convention. It is important that intending exhibitors 
should make arrangements for such space as they may 
desire at an early date, as it is expected that the Casino 
will be none too large to take care of the applicants. 
Any desired information can be obtained from Everitt 
W. Hogle, director National Lumber & Building Ma- 
terial Exposition, 140 Dearborn street, Chicago. 


NORTHWESTERN HARDWOOD MEN OUT AFTER 
RAILWAY WEIGHING ASSOCIATION. 

MINNEAPOLIS, MINN., Dec. 10.—Members of the 
Northwestern Hardwood Lumbermen’s Association are 
waiting for seme action to be taken by the railroads of 
the northwest on their request that overweight claims 
on hardwood be settled through a bureau located in the 
twin cities. No decision on this point is expected till 
after the first of the year, but the hardwood men expect 
to learn before that time whether their claims are going 
to be given any more consideration by the Western 
Railway Weighing Association than before the confer- 
ence held here December 3. 

This gathering was the result of a previous meet- 
ing of the railroad committee of the hardwood associa- 
tion with representatives of the roads, held in October. 
At that meeting the hardwood men made a strong show- 
ing of the unfair treatment given them, and their 
charges against F. E. Becker, of the weighing associa- 
tion, were so. severe that another meeting was called 
and Mr. Becker was invited to come and meet the 
charges. 

This meeting was held at 10 a. m., December 3, in 
the general offices of the ‘‘Soo’’ road in this city, and 
traffic officials were on hand representing all the prin- 
cipal roads. The hardwood men present were D. F. 
Clark, of Osborne & Clark, Minneapolis; W. C. Stanton, 
of the Stanton-De Long Lumber Company; A. E. Peter- 
son, of the A. E. Peterson Lumber Company, and F. A. 
Nolan, of St. Paul; P. R. Hamilton and W. H. Sill, of 
the Minneapolis Lumber Company; E. Payson Smith 
and A. 8. Bliss, of the Payson Smith Lumber Com- 
pany, and A. H. Barnard, of Minneapolis, 

D. F. Clark, president of the Northwestern Hardwood 
Lumbermen’s Association, opened the meeting with a 
general statement of the grievances of the lumbermen, 
and an explanation of what they ask in the way of 
relief. In the first place, he said, the lumbermen wanted 
a refund of overcharges. They had many just claims 
that had been turned down by Mr. Becker and his 
bureau, and which they had by no means abandoned. 
They insisted on having justice done in the matter of 
these pending claims. 

For the future the lumbermen asked the railroad com- 
panies to arrange a new system of handling overweight 
claims on hardwood lumber. They objected to having the 
claims go through the Chicago bureau any longer, as 
they were not given fair consideration there. They 
asked that the railroads employ a joint representative 
located in the twin cities to take up claims on hardwood 
lumber. This would bring better results because such 
an official could acquire special knowledge of hardwood 
lumber and could settle claims intelligently. 

Following Mr, Clark the other lumbermen present all 
spoke briefly and a general discussion was started. The 








lumbermen complained because no attention is paid to 
the association table of estimated -weights. Mr. Sill 
eread a list of car weights showing that basswood aver- 
ages under the 2,400 pound limit and birch below 4,000 
pounds. Mr. Becker was forced to admit that the asso- 
ciation weights were all right, but did not say that he 
would use them in settling claims. He insisted that 
where check weights agreed the railroad weight must 
be correct. He was cited to a number of cases where 
cheek weights had disagreed several thousand pounds, 
and was unable to explain such discrepancies. 

Mr. Becker then took the floor for an explanation, 
relating his experience in overweight claims on pine and 
hemlock. He said it was the common practice-to fill 
an order as far as possible and then when stock was 
broken to fill up with lumber partly dry or even green 
from the saw, so that weight tables could not be taken 
as standard at all. He said he would take up the claims 
that were turned down and give them his personal‘atten- 
tion, allowing those that had any merit. He contended 
that the lumbermen benefit by underweights, and. that 
they really balance the overweights so that it amounts 
to a standoff. 

The lumbermen did not regard Mr. Becker’s state- 
ment as an answer. They pointed out that hardwood is 
all sawed in the spring, and the stock in any yard is 
either all dry, all part dry or all green. so conditions 
are not the same as in pine or hemlock. 

It was suggested that the complaint was one that 
should be taken before the Interstate Commerce Com- 
mission, as that body should have the right to correct 
cases of over payment, the same as cases of under pay- 
ment of freight. 

The railroad officials present had little to say in open 
meeting. F. E. Lyman, of the Burlington, expressed 
himself to the effect that the meeting had been an 
excellent thing, and he was satisfied that good would 
come of it. Privately several of the railroad men de- 
clared that something would be done, would have to 
be done, to correct such injustice. 

The hardwood men are waiting to give ample time 
for a settlement of their just claims. If the claims 
are not allowed two or three firms are fully determined 
to bring suit to recover the alleged overcharges and test 
the question fully. They do not insist on the establish- 
ment of a local bureau if they are given fair treatment 
at Chicago. Mr. Sill suggested that if one man in the 
bureau at Chicago should be given all the hardwood 
claims to handle it would stop some of the injustice and 
inconsistency of the present system. 





INDORSEMENT OF PARCELS POST. 
CINCINNATI, OHIO, Dee. 10.—At the last meeting of 


the Cincinnati Lumbermen’s Club a circular letter was 
received from the Oregon & Washington Manufacturers’ 
Association asking that the lumbermen of this city in- 
dorse the proposed amendment to the interstate com- 
merce Jaws providing for a hearing before any in- 
crease in interstate tariffs may become effective. 
Secretary E. J. Thoman, to whom was referred as 
a special committee the letter from Postmaster General 
von L. Meyer desiring comments on the subject of the 
postoffice department’s plan for extending the parcels 
post, has written to the postmaster general, placing the 
Cincinnati Lumbermen’s Club on record as heartily in- 
dorsing the proposed extension to the parcels post. 





ONE HUNDRED DOLLARS IN GOLD. 

The Western Retail Lumbermen’s Association will 
give the above amount for the first and second best 
papers on ‘‘A Modern Retail Lumber Yard.’’ The 
amount will be divided as follows: $60 to the winner 
of the first prize; $40 to the winner of the second 
prize, the prizes to be awarded by popular vote of 
the entire membership of the Western Retail Lum- 
bermen’s Association, the paper receiving the largest 
number of votes to be declared winner of first prize, 
and the second largest number of votes winner of sce- 
ond prize. 

In order that all the best methods of conducting a 
modern lumber yard may be brought to the attention 
of the retail merchants, we earnestly request that 
each member prepare a paper outlining the manner 
in which he conducts his business and following as 
closely as possible these subjects: 

Location, Free Delivery, Collections and Credits, 
Profits and Selling, Mail Order Competition, Stock 
Keeping, Bookkeeping, Maximum Amount of Stock 
Necessary, Sheds and Yard Equipment, The Yard Man 
or Agent, Your Competitor, Trade Ethics. 

All members entering this contest must have their 
papers in the hands of the secretary at Spokane, 
Wash., on. or before January 20, 1908. On this date 
the contest will close, and all of the papers will be 
printed and bound in one book, a copy of which will 
be mailed each and every member, with a request 
that they read carefully all of the papers and vote 
for first and second prizes on or before February 20. 
The two papers receiving the above prizes will be read 
at our annual meeting in Tacoma, February 27, 28 
and 29. 

Please consider carefully the importance of this 
contest and the many valuable ideas to be brought 
out for the benefit of our entire membership. 

As soon as you make up your mind to enter the 
contest we will be pleased to have you advise this 
office so that we may form some idea of the number 
who will compete for prizes. 

A. L. Porter, Secretary. 


CINCINNATI FURNITURE CLUB ELECTS OFFI- 
CERS. 


CINCINNATI, OHIO, Dec. 9.—The annual election of the 
Queen City Furniture Club was held at its rooms in 
the Business Men’s Club last Wednesday and the fol 
lowing officers were chosen for 1908: President, Carl 
F. Streit; vice president, William Bischoff; treasurer, 
Robert Onken; secretary, Wash Rees. Directors: Henry 
A. Sprengard, Henry Franke, Henry Meyer, Fred Busse 
and E, C. Fuess. 


NEXT MEETING OF MICHIGAN HARDWOOD 
MANUFACTURERS. 


CADILLAC, Micu., Dee. 9.—J. C. Knox, secretary of 
the Michigan Hardwood Manufacturers’ Association, an- 
nounces that the next meeting of the association will 
be held in the Bancroft house, Saginaw, early in Janu- 
ary. It is believed one of the results of the meeting 
will be a 25 percent curtailment of cut. 








CINCINNATI LUMBERMEN WOULD AMEND 
INTERSTATE COMMERCE LAW. 

CINCINNATI, OHIO., Dec. 6.—The following resolutions 
were passed by the Lumbermen’s Clnb of Cincinnati at 
its regular monthly meeting held December 2, indorsing 
the proposed amendment to the interstate commerce 
law providing for a hearing before amy changes in in 
terstate tariffs may become effective: 

WHEREAS, The interstate commerce law now in effect 
does not contain any provision whereby a hearing is re 
quired before a change in any interstate freight rate may 
become effective; and 

WHEREAS, Experience has fully demonstrated the urgent 
necessity for an amendment to remedy this serious defect ; 
therefore be it 

Resolved, By the Lumbermen's Club of Cincinnati that at 
the coming session of Congress an amendment shall be 
offered and urged providing that when any railroad com 
pany seeks to advance or lower any interstate freight rate, 
or change the classification of any commodity, it must, if 
objection be made thereto, receive the approval of the Inter- 
state Commerce Commission before such rates or changes 
in the classification shall become effective. Be it further 

Resolved, That a copy of these resolutions be sent to our 
senators and representatives In Congress and that they be 
asked to codperate wherever possible in the passage of this 
amendment to the interstate commerce law. ; 

We trust that you will lend your assistance in the pas- 
sage of the proposed amendment, as we deem it to be a fair 
measure and it will materially help in placing the lumber 
business on a more stable footing. 





KENTUCKY RETAIL LUMBER DEALERS MEET. 


LOUISVILLE, Ky., Dee. 9.—The board of directors of 
the Kentucky Retail Lumber Dealers’ Association met 
at the Seelbachs at 11 o’clock today to canvass the 
work of the year and outlined a program for the an 
nual which it will hold at the Seelbachs February 17 
and 18, 

Those in attendance at the meeting were: President, 
Cc. W. Roark, Greenville; treasurer, Henry Koehler, 
Louisville; secretary, J. Crow Taylor, Louisville; A. N. 
Struck, Louisville; George S. Chowing, Shelbyville. 
Those present by proxy were: George E. Tomlinson, 
Winchester; A. B. Hammond, Frankfort; I. N. Combs, 
Lexington. 

President Roark called the meeting to order at 11 
o’clock in the red room of the Seelbachs and the work 
of the year was canvassed. This work showed that 
while the association has not gained as much in mem- 
bership during the year as it hoped, it aecomplished 
such good results that complaints ywere few and as a 
rule were readily adjusted. The annual will include 
two business sessions, one for reading the papers of 
special interest to lumbermen, an annual banquet on 
the evening of December 17, and a Hoo-Hoo concatena- 
tion on the evening of December 18. 





CANDIDATES FOR LUMBERMEN’S CLUB. 


MEMPHIS, TENN., Dee. 10.—The committees appointed 
by the Lumbermen’s Club of Memphis to nominate can- 
didates for ‘offices for the ensuing year have made their 
report. W. B. Morgan, secretary and treasurer of the 
Anderson-Tully Company, and president of the Morgan 
& West Box Company, Madison, Ark., has been named 
to head ticket No. 1, while George C. Ehemann, a mem 
ber of the wholesale firm of Bennett & Witte, of Mem- 
phis, Cincinnati and Chicago, will make the race for 
the presidency against Mr. Morgan on ticket No. 2. Both 
these gentlemen are young and their nomination repre- 
sents a departure by the club, which has heretofore 
selected older members for this honor. It is believed, 
however, that the selection of younger men will tend to 
create enthusiasm in the work of the organization. Mr. 
Morgan and Mr. Ehemann are very popular and the race 
for the presidency will probably be one of the liveliest 
in the history of the organization. 

The election will be held the second Saturday in Jan- 
uary. The only man who is certain of reélection is John 
W. McClure, who is the candidate on both tickets for 
secretary treasurer. He has performed his duties in a 
remarkably satisfactory manner during the last year and 
every one feels that he is entitled to the honor for an- 
other term. Other officers nominated on ticket No. 1, of 
which A. L. Foster is chairman, are: W. H. Greble, first 
vice president; C. M. Kellogg, second vice president; 8. 
C. Major, J. M. Thompson and ©. R. Ransom, directors. 

The others nominated on ticket No. 2, of which E. FE. 
Goodlander is chairman, are? John W. Dickson, first vice 
president; W. A. Stark, second vice president; J. E. 
Meadows, Charles Gladden and George M. Brasfield, 
directors. 
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ALABAMA-WEST FLORIDA MANUFACTURERS 


Sumter, ALA., Dee. 10.—The Alabama-West Florida 
Lumber Manufacturers’ Association held its December 
meeting at the plant of the Sumter Lumber Company 
in this city today, a fair representation of the members 
attending. On account of the absence of President 
Williams and Secretary Eddy, E. F. Allison, of the 
Allison Lumber Company, was called to the chair and 
F. W. Lathrop, of the Lathrop Lumber Company, 
acted as secretary. 

In the regular order of business the secretary called 
the roll of membership. The minutes of the proceed- 
ing being dispensed with, each member of the asso- 
ciatian having received a copy from Secretary Eddy. 

The committee on weights and weighing asked for 
further time. so it might hold a meeting with H. W. 
Woolf, manager of the Southern Weighing and In- 
spection Bureau, and the committee would make full 
and final report at the next regular meeting of the 
association. Mr. Burlingame, of the committee, stated 
that at the meeting of the association in November it 
was suggested to have the matter of weights and weigh- 
ing adjusted with Mr. Woolf, he to send two men, the 
Yellow Pine Manufacturers’ Association one and the 
Alabama-West Florida Association one, and endeavor 
to get Mr. Woolf to establish a check system either 
on all cars or such cars as do not agree with estimated 
weights. The association would prefer, if it could be 
arranged, to have weigh masters forward the shipper 
weight of each car as first weighed, then, if not satis- 
factory, shipper could ask for reweight. It being the 
hope of the committee that some agreement could be 
come to with Mr. Woolf on a basis on which he would 
make settlements when there was an error in the billing 
at destination, as is often the case of several thousand 
pounds, even after the car has been properly or cor- 
rectly sealed. It was further suggested that when there 
was a difference of more than 5 percent the matter 
should be investigated. If less there should be no 
claim. 

As to the handling of these claims, it was suggested 
by the committee that they first go through the hands 
of the secretary of the association, then to George K. 
Smith, with the understanding that he supply a man 
to check up the scales and aid the Alabama-West Florida 
association, as is done by the West End. On several 
of the suggestions as above presented the committee 
was not a unit, the difference being fear of unnecessary 
delay in claims passing through so many hands. 

From letters received in the secretary ’s correspondence 
with Secretary George K. Smith and Mr. Woolf laying 
the suggestions of the committee before them Mr. 
Smith answered that he did not, at this time, feel 
justified in putting the Yellow Pine Association to the 
expense of maintaining a man in special service in the 
Alabama territory. Manager Woolf wrote under date 
of December 4 that he cowd see no objection to a 
further meeting and discussion with the committee on 
the question and said he would be pleased to meet with 
them in Birmingham or any other convenient place dur- 
ing the week beginning December 16. 

Letters were read from President J. B. Williams and 
J. H. Eddy expressing regret at not being able to attend 
the meeting. A letter trom the secretary of the Mis- 
sissippi Pine Association setting forth proceedings of 
their last meeting and resolutions adopted there Novem- 
her 27 was read and the secretary was instructed to 
acknowledge in proper form. 

An application for membership was received from 
the W. D. Kimball Lumber Company, of Hamburg, Ala. 
it was elected to membership by unanimous vote. 

The next meeting of the association, according to 
custom, will be held in New Orleans January 21 and 
22 to meet with the Yellow Pine Manufacturers’ Asso- 
ciation. 

The market report discussion developed an optimistic 
feeling with the members. While most of the mills are 
running at reduced hours and the curtailment is large 
the mills controlled by the members of the association 
closed down is small. ° 

A vote of thanks was tendered Manager Hughes and 
the other officers of the Sumter Luinber Company for 
their hospitable entertainment. 

The meeting adjourned to call of president. 
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WHOLESALE LUMBER DEALERS’ ANNUAL. 


PHILADELPHIA, Pa., Dee. 11.—At the meeting of the 


Philadelphia Wholesale Lumber Dealers’ Association, 
Thursday, December 12, arrangements will be made for 
the annual meeting of the association in January. 
Important business will be transacted at this meeting, 
after which the usual banquet will be given, probably 
at the Union League, as has been the custom. 





AMALGAMATED ASSOCIATIONS PLAN ANNUAL 

BALTIMORE, Mp., Dee. 11.—L. Methudy, St. Louis; 
D. T. Rees, of the Rees-Secott company, Limited, New 
Orleans; Ludwig Haymann, of Hugo Forchheimer, New 
Orleans, and J. G. Gomila, of the Gomila, Demack 
Lumber Company, New Orleans, have been appointed 
to arrange for the annual meeting of the National 
Lumber Exporters’ Association, which will be held in 
the Crescent City January 22, 1908. New Orleans was 
selected out of deference to the members in that city, 
who recently became affiliated with the National Lum- 
ber Exporters’ Association, and who hitherto maintained 
an organization of-their own. Amalgamation was de- 
cided upon as a means of strengthening the position of 
the exporters and putting them in better shape to obtain 
desired concessions. 

The annual meeting will be the first after the consoli- 
dation and matters of special interest will probably 
be diseussed. Who will attend the sessions from Bal- 
timore has not yet been determined. For the con- 


venience of the New Orleans members an office has been 
established in room 703, Hibernia Bank building, with 
J. O. Elmer, the secretary of the old association, in 
charge as acting assistant secretary of the National 
Lumber Exporters’ Association. The arrangements 
were made by Gustave A. Forber.and George D. Bur- 
gess, of Russe & Burgess, both of Memphis, on a visit 
to New Orleans December 3. 





NEBRASKA RETAILERS’ ANNUAL. 


Formal call for the annual meeting of the Nebraska 
Lumber Dealers’ Association and its affiliated mutual 
insurance organization has been issued by Secretary 
Bird Critchfield, reading in part as follows: 

The joint convention of the Nebraska Lumber Dealers 
and the Nebraska Lumbermen’s Mutual Insurance Associa- 
tion will be held in the convention room of the Home hotel, 
Omaha, Neb., Tuesday and Wednesday, January 21 and 22, 
1908. The official program will be mailed you in a few days, 
but take notice that this will be one of the most important 
meetings ever held by the lumbermen of Nebraska. 

Nels 8S. Darling, of the Oklahoma Sash & Door Company, 
Oklahoma City, has been engaged to give us a talk on the 
question, “Why Should the Manufacturer Sell His Products 
Through the Retailer? or, Catalog House Methods Con- 
demned.” 

He is to furnish us, also, during each session, some of 
his noted character studies or humorous dialects on “Uncle 
Sam’s Funny Folks,” ete. As an entertainer along this 
line Mr. Darling has no peer among the lumber fraternity. 

Cc. C. Flansburg, one of the principal attorneys in the 
noted lumber suit against the Nebraska lumber dealers, will 
talk upon the topic, “Nebraska Lumber Dealers Before the 
Law.” 

Please remember the time and place. You will miss it 
if you miss it. 

The call includes data relative to a proposed ex- 
cursion to the south, including San Antonio, Galveston 
and New Orleans, with stops at Kansas City, Iola, In- 
dependence, Oklahoma City, Dallas, Houston, Beau- 
mont and other points. This is contingent upon the 
acceptance of 100 for a special train, the party to 
be limited to lumber dealers, their wives and imme- 
diate members of their families, or ‘‘those who are 
financially interested in the lumber business.’’ It is 
proposed to start the excursions from Lincoln, Febru- 
ary 4, returning February 15, the trip to occupy eleven 
days. The fare, including sleeping berth, will be $50 
for each adult present. Secretary Critchfield urges 
immediate responses from those who desire to make 
such an excursion. 


NATIONAL FOREST ASSOCIATION ORGANIZED. 

ATLANTA, GA., Dec. 10.—Looking to the preservation 
of the Appalachian forest a meeting was held last Satur- 
day morning at the Aragon hotel, this city, and the 
Appalachian National Forest Association was organi- 
ized, the following officers being elected: President, 
Ligon Johnson, of Atlanta; secretary and treasurer, 
John H. Finley, Atlanta; Allen M. Schoen, vice presi- 
dent for Georgia; Robert J. Chambers, Montgomery, 
vice president for Alabama; H. M. Suter, Nashville, 
vice president for Tennessee; G. W. Hubley, Louisville, 
vice president for Kentucky; W. T. Williamson, Charles 
town, vice president for West Virginia; Joseph Bryan, 
Richmond, vice president for Virginia; D. A. Tompkins, 
Charlotte, vice president for North -Carolina; J. E. 
Sirrine, Greenville, vice president for South Carolina. 
A number of interesting papers on forest preservation 
were read and the utmost enthusiasm evinced by the 
officers and delegates to the meeting. Gov. Hoke Smith, 
of Georgia, feels especial interest in this movement, and 
will do all in his power to further it. In the near 
future the vice presidents of the organization from each 
of the Appalachian states will name a member of the 
general executive committee and then a general educa- 
tional campaign will be inaugurated to show to the 
people of the several states the necessity for preserving 
these forests. 


EXPORTERS’ ORGANIZATIONS CONSOLIDATED. 


New Or.EANsS, LA., Dee. 10.—The merger of the New 
Orleans Lumber Exporters’ Association with the Na- 
tional Lumber Exporters’ Association, which has been 
the subject of negotiation for some time, has finally 
been accomplished. Messrs. Farber and Russe, of Mem- 
phis, representing the national association, were in New 
Orleans last week to complete the details. Secretary 
J. O. Elmer, of the New Orleans association, has been 
appointed assistant seeretary of the National, with 
headquarters here, and an office has been opened at 704 
Hibernia bank building, with Mr. Elmer in charge. Most 
of the former members of the New Orleans association 
have entered the National and the outlook for associa- 
tion work seems exceptionally bright. A local commit- 
tee, composed of D. T. Rees, J. H. Gomila and Ludwig 
Haymann, has been appointed to make arrangements for 
the annual meeting of the National association, which 
will be held in New Orleans January 22. 

One of the first results of the work of the merged 
association in the loeal field has been the successful 
outcome of the fight to secure river front delivery of 
lumber reaching this city over the Louisiana Railway & 
Navigation Company’s line. This road has no terminal 
on the river front and has heretofore refused to allow 
its cars to be switched from its own lines back of town 
to the river front for unloading. This has worked 
serious injury to exporters bringing in stuff over the 
line, as in many instances it compelled the transfer of 
freight and its transportation by wagon to the wharves. 
The New Orleans association began the fight for better 
treatment some time ago and the new association has 
continued and earried it to vietory. The road will make 
deliveries, it is understood, direct to the Stuyvesant 
docks or to other portions of the river front, without 
extra switching charge. The saving to be derived by 
local exporters handling lumber or logs over the line 








‘are great and will more than compensate most of them 


for the association dues for years. 


NEW YORK LUMBER TRADE BANQUET. 


New York, Dec. 10.—The annual banquet of the 
New York Lumber Trade Association will be held at 
the Walfdorf-Astorie on the evening of January 30, 
1908. This is always the most important social event 
of the year in the local trade and the committee’s ar- 
rangements this year provide for an affair that will far 
eclipse anything in the past. The same committee is 
in charge of the banquet this year that. has managed 
similar occasions for the association, consisting of Nor- 
ris H. Norden, Capt. A. P. Bigelow and J. D. Crary. 
An excellent dinner will be served, followed by a refined 
vaudeville entertainment. A number of tickets have 
already been sold. 


SAGINAW VALLEY DEALERS IN MEETING. 


Saginaw, Micu., Dec. 11.—The Saginaw Valley Lum- 
ber Dealers’ Association held its annual meeting and 
banquet at the East Saginaw Club last evening. It 
was an informal affair when the members and their 
friends get together and enjoy an interchange of sen- 
timent and relaxation from onerous duties exacted by 
business. The attendance was large and the event one 
of unalloyed enjoyment. At the request of President 
A. C. White, who was unable to be present, L. C. Slade 
presided. Officers for the ensuing year were chosen: 
President, A. W. Seeley, Saginaw; vice president, John 
Miller, Bay City; secretary, H. C. Hyde, Saginaw; 
treasurer, B. C. Bingham, Saginaw. 

The only business transacted was the reading of a 
report on one member of the committee selected to 
confer with the railroad officials relative to the propo- 
sition to reduce minimum weights on lumber, lath and 
shingles in car lots. A fair compromise having been 
effected with the roads a vote of thanks was tendere:l 
the committee for the satisfactory performance of its 
duties. 

Following the business meeting the annua! banquet 
was the sole feature. The superb menu was garnished 
with numerous toasts and responses, Frank Parker 
doing the honors as toastmaster. Among the speakers 
were L. C. Slade, John Ross, James Cooper and two 
or three railroad men. ; 








NEW ORLEANS EXCHANGE ANNUAL. 

New ORLEANS, LaA., Dec. 10.—The Contractors’ & 
Builders’ Exchange held its annual election yesterday 
from 10 until 2 o’clock. A majority of the members 
of the present administration was reélected, including 
President James H. Aitken, Vice President W. W. Van 
Meter and Treasurer George Abry. In addition to these 
officers the board of directors comprises H. W.. Bond, 
F. L. Bixler, C. S. Barnes, N. R. Freeland, W. Jahncke, 
G. M. Leahy, R. P. LeSassier, V. Lambou, A. M. Lockett, 
J. Loeffler, L. D. Lagarde, R. MeCarthy, jr., J. C. 
Maurer, J. W. Markel, J. W. Porch, Guy Stone, Her- 
mann Thomas. 

At the annual meeting, held last night, Secretary 
Mosster reported that twenty-five new members have been 
enrolled as a result of the active fall campaign and 
sixty-five new shares of stock have been taken, making 
a total of 191 members and 291 shares of stock in force. 
Eighteen exhibitors have leased space in the permanent 
exhibit room on the lower floor of the new Exchange 
building. President Aitken’s report detailed the pur- 
chase of the building at a cost of $45,000 and dealt 
with the improvements made, which have converted the 
building into a modern structure at a cost of $15,000. 

After the reading of the reports refreshments were 
served and short addresses were made by Messrs. Van 
Meter, Del Isle, Westerfield, Legarde and others. 

OBB BPBBALBLD LLL 
FROM THE GEORGIA CAPITAL. 

ATLANTA, GA., Dee. 10.—The business situation in 
Atlanta is very satisfactory and things wear a decidedly 
optimistic tinge. The Atlanta banks have more money 
than ever before in their history at this time of year, 
and they are remitting money to New York to obtain the 
benefit of the high rates of interest prevailing there. 

Cars have recently become more plentiful for the ship- 
per, labor is plentiful, and Georgia lumbermen. generally 
are more optimistic than they have been for some months. 
This is founded largely on the reasoning that although 
prices for lumber still rule low and unsatisfactory in- 
quiries have increased to the point that the lumbermen 
realize that intending purchasers being unable to buy at 
ruling low prices will still need the lumber for building 
purposes and will pay better prices for it with the 
beginning of the new year. 

Dimension stocks are firm and there is some move- 
ment in dressed stocks. Shingles and lath are in fair 
demand. 

This is, of course, the season of year when things are 
dull in the lumber business, and the saw mill owners 
generally take advantage of that fact by closing down 
to make repairs, while wholesalers take stock. With the 
coming of the new year it is generally believed that 
brisk trade at fair prices will begin. 

W. A. Wimbish, senior member of the law firm of 
Wimbish, Watkins & Ellis, of this city, leading counsel 
for the lumbermen of Washington, Oregon and Mon- 
tana in the fight they have inaugurated against the 
Hill and Harriman railroad lines to prevent an arbitrary 
advance in rates on lumber, went to Washington, D. C., 
the middle of last week to appear in their behalf before 
the Interstate Commerce Commission. 


LAW NOT RETROACTIVE. 

MADISON, WIs., Dec. 9.—The complaint of the Osh- 
kosh Logging Tool Company against the Chicago & 
North-Western Railway Company, for overcharge, was 
dismissed by the railroad rate commission on the 
ground that the law is not retroactive and does not 
apply to shipments made before, the passage of the 
statute. 
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REALM OF THE RETAILER. 


Saley Invades Nebraska—Defensible and Indefensible Cancelations—Phases of Farmers’ Trade—Evolution of a Line Yard System— 
Shed Frontage and Snow—Persons and Peculiarities of a Western State. 


OBSERVED IN OMAHA. 


Oftentimes we make acquaintances under singular 
circumstances, I first met J. H. Hatcher, who repre- 
sents the Kirby Lumber Company, of Houston, Tex., 
in Des Moines, lowa. I was in search of a particular 
yard and meeting a gentleman on the street who had 
the appearance of a solid business man I asked if he 
knew the loeation of the yard and in less than a 
minute we discovered that we belonged to the same 
tribe. He said his name was Hateher, and I have 
been pleased that in some way we came together. 

Mr. Hatcher’s headquarters are in Omaha, and on 
visiting his office I asked him if the Omaha banks 

















‘They give a cigar as a premium.’’ 


were paying out any cash and he said he thought they 
were under favorable circumstances. What I was 
after was money that I might proceed on my way, so 
{ placed my name on a check, he wrote his name under 
mine, dropped down in the elevator to the bank on the 
first floor, and when he returned the end of a cigar 
was sticking from the wad of currency. ‘‘See! They 
are so glad to get C hicago paper that they give a cigar 
as a premium,’’ he said. 

Sales are light and Mr. Hatcher is not pushing stock. 
He is advising customers to buy now, as he thinks that 
the bottom is reached. Yellow pine is going far- 
ther and farther north, a shipment having recently 
been made to Stillwater, Minn. 

F. B. Edman, who travels in Jowa and makes his 
headquarters in Des Moines, was in the Omaha office. 
Trade generally with the lowa retail dealers is good, 
he says, in many instances ahead of a corresponding 
period of last year. The independent yards are well 
stocked, while stocks in the line yards, which, offhand, 
I should say compose not far from 60 percent of the 
whole, are low. I have been told that in several states 
the line yard proprietors, not thinking that this is an 
opportune time to buy, are shipping lumber from one 
yard to another in order that they may meet the 
demand. A man who claims to be well posted said: 
‘‘Tf the time comes when the building demand picks 
up the line yards will be obliged to buy lumber.’’ 

Just now, according to Mr. Edman, little stock is 
moving. Many of the lowa dealers are of the opinion 
that prices will go no lower, but they are not ready 
to lay in spring stock, notwithstanding in several in- 
stances he has sold lumber for the spring trade. 


CANCELATION OF ORDERS. 


I have talked with the representatives of several 
wholesale concerns and to a man they say that can- 
celations have been numerous, with the hovfse of one 
of them some days running as high as fifty. Among 
the wholesale dealers and manufacturers at large there 
is a growing feeling against the cancelation of orders. 
In several instances it has come to my knowledge 
that cancelations have been made after the bill of 
ma was received by the representatives of 
the wholesale concerns and the lumber was 
on its way to its destination. I saw a letter 
from the sales agent of a manufacturing concern 
not to accept the order to cancel, but to collect the 
bill. Of course when an order is mailed to a house it 
bears the signature of the retail dealer, and after this 
there are houses which will require that the traveling 
man shall get the signature of the purchaser of every 
order taken. I am told that a concern in one of the 
larger Nebraska towns ordered 100 carloads of yellow 
pine and having received thirty cars canceled the 
balance. The company would not consider the propo- 
sition and its attorney came on and forced a settle- 
ment. 

The member of a wholesale concern expressed an 
opinion that in some instances the retail dealer has 
some exeuse for cancelations. He says that the trav- 
eling salesman, always anxious to sell, holds out to the 
dealer that now is the accepted time to buy, that 
prices will go no lower, and then if they do decline 








the dealer thinks he has been flimflammed. The same 
wholesale dealer, however, cited cases of orders for 
cancellations which would not be considered, the open 
excuse for one of them being that prices had declined. 
‘*Suppose prices had advanced instead of deelined, 
what would he have said if we had refused to fill the 
order?’’ he asked. ‘*The trouble with some: retail 
dealers is that they do not consider an order as a 
contract. ’’ 

This cancelation question is not a one sided one. I 
don’t know how many stories have been told to me 
by retail dealers in effect that when prices were on 
the up grade the orders they gave were not shipped 
and, becoming tired waiting for them, they were 
obliged to buy elsewhere. Within the last few months 
| heard a manufacturer say he was shipping orders 
received since others of an earlier date were placed on 
his books. I should eall it a measly business method 
on general principles. First come, first served, would 
be the fair thing. 

It would please me to see every retail dealer con- 
ducting his business along the most honorable lines 
regardless of the fact whether it would make or lose 
him money, and at the same time it would please me 
to see him enforee his contracts with those whole- 
sale dealers who should attempt to play horse with 
him. From what I have learned | should say there 
will be more coming to time, else litigation following, 
in these matters of cancelations and refusals to fill 
orders than in the past. 


FROSPECTIVE FARM TRADE. 


How this financial furry will affeet farm build- 
ing the coming year is a question that is asked by 
many, the general opinion being that according to the 
merits of the case it should have little bearing. It 
is admitted by many that the suspicion of a certain 
class of farmers has been aroused more by the banks 
withholding their currency than by any other cause. 
When, as heretofore, they have been unable to sell 
their products for cash they have sniffed danger. 
Yet really they have not been distressed. Records 
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“A measly business method.” 


have been made of sales of land at high prices. Wheat, 
oats, corn and dairy products show a big balance on 
the right side of the ledger, and I hear of farmers 
holding their corn, refusing to sell at present prices. 
Hogs have taken a toboggan slide, but judging from 
the price we pay the meat man for bacon they will be 
walking up the incline before long, else the man of 
the meat market will get his living by clipping 
coupons. On the other side of the argument it must 
be admitted that many a farmer is a poor reader and 
does not understand that already there are rifts in the 
financial clouds which promise to increase in size day 
by day. 

It’s facts, however, which much be considered. I 
have not talked with a retail dealer who holds to the 
opinion that the farm trade for 1908 will be normal. 
One of them remarked: ‘‘The farmer is slow to for- 
get. Oftener than otherwise he reads only his local 
paper and the way this paper handles political matters 
influences him. If democratic it will soon be telling 
him that the panic occurred under a republican adminis- 
tration, and not knowing whether such an administra- 
tion will be continued he will reason that possibly 
there may come anotier flurry and he will postpone the 
building of the new house for a while.’’ 

Personally, I am not disposed, as a whole, to accept 
this opinion of the situation, and really the dealer was 
speaking from his knowledge of a section of the coun- 
try that is comparatively new and largely settled by 
foreigners who as yet take no great interest in Amer- 
iean affairs. They came to this country with the 
expectation of seeing dollars rolling uphill and to live 
cheaply and make money is their paramount object. 

It is unknown what Providence has in store for the 
agricultural world in the way of crops the coming year. 


Should they be good, however, following the prosperity 
which has attended the farmers for several years, I 
shall look for a fair farm demand for building mate- 
rial. In the older sections of the country the farmers 
have gotten their second wind. Every year they are 
putting up good barns, and their children are urging 
them to improve their dwellings. Through the electric 
cars, telephone lines and rural mail delivery they have 
come into closer touch with the outside world and are 
bound to absorb and imitate. A plumber told me that 
he had installed a hot water heating apparatus in a 
farmer’s house, whereas a few years ago a wood fire 
in the kitchen and a sheet iron stove in the parlor that 
occasionally was used were thought highly suflicient. 
In Adams county, Nebraska, sixty automobiles are 
owned by farmers. With all these comforts and luxu- 
ries it would not be strange if to an extent they 
should imitate us city folks and sometimes build when 
they could not really afford it. 

In this case, as in many others, it is for the retail 
dealer to be an educator, if only he will. He can be 
diplomatic or otherwise in his treatment of the subject 
with his customers. He can create confidence or the 
lack of it. It will accrue to his credit, and very likely 
increase his business, if he will preach the gospel of 
the greatness of our country. A few banks may come 
or go, a few high flving financiers suicide; the wind 
may be knocked out of stocks, but the farmer remains 
the king of the heap and that which he places on the 
market we must buy, or starve. The country is not 
going to smash this time. The gale struck her, but she 
is righting like the grand old ship that she is. 

A LUMBER BUSINESS BORN IN GRAIN CIRCLES. 

The Updike Grain Company operates more than 100 
elevators and a few years ago mixed lumber with grain 
with a result that there was confusion. I have an 
idea that in keeping the accounts up to the require 
ments of a big corporation it made the heads of some 
of the accountants ache, and even then they didn’t do 
it. It was thought best to separate the two lines of 
business and a new corporation, the Updike Lumber 
& Coal Company, was formed. W. J. Miller, who for 
several vears was a sort of right hand man for George 
A. Hoagland, was invited in to take a hand in the 
undertaking and is now general manager of the busi- 
ness, Which consists of twelve yards in Nebraska. In 
the northwest the elevator companies have become 
prominent faetors in the line yard business, the Impe 
rial company, as noted recently in this department, 
operating seventy yards. The Atlas has eighty-one, 
the two grain companies alone owning one in every 
eight of the line vards represented in Minneapolis, and 
there is no telling how large the number of yards 
hacked by Updike money finally may be. It is 
the history of the retail lumber business that when a 
man with money to burn catches the line yard fever he 
wants to play the game to the limit. Analyzed, it is 
simply an exhibition of passion for possession, for 
naturally as rolling off a log if I take to lumber yards 
I want as many of them as [ can have. I reason from 
myself to this conclusion. I faney trottin’ hosses, dia- 
monds and old fiddles, and would have a house full 
of them if [T could. t 

Aside from the money there is a connecting link be 
tween the vards of the lumber company and the eleva- 
tors of the grain company, as in every town in which 
is a vard there is also an elevator, both lines of busi- 
ness in charge of one local agent. 

The Omaha yard of the company is a couple of miles 
out near the Omaha-Dundee line, the latter a town of 
» GOO in which several of the 400 of Omaha are build- 
ing residences. Mr. Miller took the ground when it 
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“King of the heap.” 
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was mighty raw and if in a year or two he gets it 
graded to his liking he will be doing well. He is 
building up a fine plant and talks in the way I have 
heard many of you, namely, that it is ‘‘business’’ to 
put in a big, new yard. He moved his office out here 
from town in September. He is the gind of man I like 
to talk with. He is not up in an elevator, and then 
he asks a fellow to take dinner with him at a residence 
near by where some of the yard force eat and where 
they have good pumpkin pie. The cook said there was 
oo much ginger in her pie this time, but as we fellows 
who were there are full of ginger the little additional 
had no effect. 

A lot of lumber has been been sold in Omaha this 
season, but at this writing the demand is cut square 
ff, Mr. Miller estimating that of a sudden it deereased 
(5 percent. All through the season to keep up with his 
rders he added men and kept seven teams jumping, but 
iow the lumber he has to deliver does not make two 
eams so leg weary that they lie down nights. For 
lelivering he wants fine horses and he has them, one 
eam he pointed out costing $550. 

‘«Still, on the whole, I believe that this forced abate 
nent of business is a good thing for the whole coun- 
ry,’’ he said. ‘‘It is less dangerous to fall from an 
iutomobile than from an air ship, and if we had kept 
ip the gait we were going the first we would have 
nown we would be falling from air ships.’’ <A little 
etup in the demand for lumber doesn’t take the grit 
mut of a philosopher of that kind. 

| don’t know what kind of tricks he would play on 
some of the transportation companies if he had the 
hance. He comes near being full of stories of the 
iricks they have played on him, one of them that came 
is near stirring him up from the foundation as any, 
| think, being the way a shipment of shingles reached 
him. A load of red cedars that came from the Coast 
omewhere up the line was dumped on to flat cars— 
imply pitched on with no pretense of piling—and the 
hingles were so mixed with snow and ice when they 
arrived that it was necessary to chop them out. 

In sheds there is a double, open one, 36x208 feet, 
single deck, another of the same type, 34x160 feet, 
single deck, and a single shed, 20x228 feet, double 
deck, all on poles, the upper deck of the single shed 
having an independent foundation. A man in the 
dark could tell that Mr. Miller’s choice of sheds is 
ihe double, open one, which he says is so. The mold 
ng is stored on end, with lists on the door posts in- 
structing in which pocket every style of molding may 
be found, which is an improvement on having to hunt 
ill through the pockets for a particular kind of mold 
ing, Which any but a man familiar with the premises 
would have to do. The office is 24x36 feet, with a 
fireproof vault, and above is the sash and door ware- 
room, With a department for storing all the material 
that is to go out on jobs. Under the wareroom is a 
room fitted up with a stove, in which the yard hands 
may eat their dinner in comfort in cold weather. 

It was to the coal shed that I particularly warmed. 
Duplicates of the lumber sheds may be seen elsewhere, 
but such a coal shed as this one is not often seen in a 
etail yard. It is 34x192 feet, with a 6-inch cement 
loor, and open in front. The railway track is six feet 
iigher than the floor, the unevenness of the ground 

aking this possible. The capacity of the shed is 
ixty carloads. 

‘*Wherever I might build a coal shed I wouldn’t 
nelose it in front,’’ said Mr. Miller. ‘‘I want bins 
o Lean back into them. I have heard an objection to 
he open front that coal may be stolen. Leave a space 
un front of the shed, surround it with a high picket 
enee, as this is, and no coal will be stolen.’’ When 

find a dealer who gets away from the old, orthodox 
oal shed that has been in existence ever since coal has 
een stored I want to tell his name, 

I have been told by a couple of coal dealers that soft 
oal is from 25 to 75 cents cheaper than it was not 

mg ago. 
10W TO FACE A SINGLE SHED IN NEBRASKA. 


As city salesman in the Updike Lumber & Coal Com- 
iny is H. B. Kerlin, a man with whom I would enjoy 
king on lumber matters for straight hours. Some of 

go through life without seeing things, others see 
em and lack the ability to deseribe them, while 
hers both see and describe them, Mr. Kerlin belong 
gy to this last class. For ten years he was auditor 
r J. & W. C. Shull, who have a line of yards. He 


































“When they arrived.” 





has had a long experience in the retail line and is 
loaded with retail lore. 

‘*At one time Mr. Miller and I were competitors at 
Strang, this state,’’ he said. ‘‘We each built a single 
shed, his facing north and mine south. It might be 
supposed that a southern exposure, in the way of 
warmth, would have a little advantage, but as yet we 
had not learned the effect a blizzard would have on the 
two exposures. One day along came one—and a 
Nebraska blizzard always comes from the north. It 
might be thought that Miller’s shed would be filled 
with snow, but on the contrary it was mine that caught 
it. He swept his piles off in two hours; it took two 
men two days to shovel the snow from mine.’’ 

‘On the principle,’’ I said, ‘‘that one of the promi 
nent retail dealers of Cleveland, Ohio, stores his finish 
in a bin that is made air tight with the exception of 
the front that is left open. This lumber collects no 
dust as there is an air cushion to keep it out.’’ 

‘“‘That’s it precisely,’’ said he. ‘‘I read your ae- 
count of the Cleveland experiment, in the LUMBERMAN. 
Take this bottle as an illustration; you can’t blow a 
feather into it, but you can get it in by suction. It 
was on this principle that my shed was packed with 
snow and my neighbor’s escaped. ’’ 

Mr. Kerlin has seen much of local managers, and he 
thinks if he were to name a prime qualification it 
would be the ability of a manager to handle his cus- 
tomers. This does not necessarily imply an educated 
man, but one of tact. He may be a poor stockkeeper, 
but'a cheap man can do the piling and picking up. If 
he is not a good collector a lawyer can atfend to that. 
If a manager for a line yard it is not highly important 
that he be an expert bookkeeper. But if suecessful he 
must be able to sell and so to please his customers that 
they will come again. When a man has all the desired 
qualifications for a local manager Mr. Kerlin is of 
the opinion he is rarely found in a retail lumber yard. 


A LUMBERMAN WHO NEVER MAKES A PRE- 
DICTION. 


To me it seems unnecessary to speak of the Chicago 
Lumber Company, as to say Frank Colpetzer fills the 
bill. In prominence he stands head and shoulders 
above the company of which he is president, and he 
comes near being its head and shoulders, I think. So 
far as my observation has extended it is not said by 
lumbermen that the Chicago Lumber Company has one 
of the best shedded wholesale stocks of lumber they 
have ever seen, but it is Frank Colpetzer who has 
shown others the way. 

At the company’s twenty retail yards in Nebraska 
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“Attempted to light the wrong end.” 


trade was excellent the last season. At the Omaha 
retail yard the teams are all busy, but there is little 
new business. Some projected enterprises have been 
postponed. I asked a dealer if this was for the reason 
that the men at the head of-them did not have the 
money to carry them on and he said not in all cases. 
Men of means were at the head of a portion of them, 
but for some reason they had concluded to wait. 

M. G. Colpetzer, familiarly known as ‘‘Buzz,’’ is 
now associated with his father and is treasurer of the 
company. It was told me outside that Mr. Colpetzer 
gave his son $100,000 in stock, which I hope is true, 
as it would not appreciably lessen the father’s worldly 
possessions, and he would be giving it to one of the 
brightest young men in the lumber world. A few 
weeks ago ‘‘Buzz’’ married a most estimable young 
lady in the Little Church Around the Corner, in New 
York. There may have been a touch of romance in it, 
it may have been a matter of convenience, or it may 
have been for the reason that it is an Episcopal church; 
whichever, he has a host of friends who wish that he 
may live long and prosper. I first met ‘‘Buzz’’ in 
Grand Island, where he had the management of a 
Chicago Lumber Company yard. He went from there 
to Chicago to take charge of an artificial marble man- 
ufacturing establishment in which his father was in- 
terested, and now he comes to his own by becoming a 
factor in the Chicago Lumber Company and, it follows, 
a factor in the retail trade of Nebraska. To me it is 
a beautiful sight to see a father and son pull together, 
as so often they grow apart. 

A little story about ‘‘Buzz’’ naturally drops in here. 





When he went east to college his father told him that 
if he would not smoke until he was 21 years old 
he would give him $500. On the day he became of age 
he was home and the father placed $500 in gold under 
his breakfast plate. When ‘‘Buzz’’ turned up the 
plate he looked at the money, then pushed it over to 
the head of the table, with the remark, ‘‘ Father, I 
can’t take it.’’? ‘‘I felt bad,’’ said Frank. ‘‘I took 
$400 of it and shoved the other $100 back to the boy 
for his honesty.’’ A little incident, I know you will 
say, that speaks well for the young man. 

‘*What are you here for?’’ Frank asked. ‘‘To see 
you,’’ I replied; ‘‘you know I never come to Omaha 
without coming to see you.’’ ‘*‘You did onee,’’ he 
said. ‘‘No,’’ spoke up Frank Ewing, ‘‘he came here, 
but you were gone.’’ Go to Omaha without dropping 
in to see Frank Colpetzer? Not I, this year. ‘‘ Where 
are you going? I will take you there,’’ said Mr. Col- 
petzer. When we were in the auto we drove in front 
of the Omaha Club, and I remembered that a little 
more than a year ago we drove to this club house 
rather late at night on our way in from the Country 
Club and because I attempted to light the wrong end 
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“That illustrates the principle.” 


of one of those cigars that nobody with his natural 
eyes can tell which end should be lighted Frank said— 
but that’s another story. As he was getting the whiz 
out of his machine so it would stand without hitching 
he said I ought to see his big machine that would earrv 
about three families. ‘‘And is that all you have got?’ 
‘*No,’’ said he, ‘‘I have an electrie.’’ ‘‘Three, eh?’’ 
‘*Yes, but don’t tell of that,’’ he said. I am glad to 
teli of it. When a retail lumberman reaches a point 
that he has a trottin’ hoss, or several automobiles, I 
never fail of telling of it. 

Mr. Colpetzer says he doesn’t predict the outcome of 
this flurry that so many calla panic. ‘‘It is foolish to 
predict; take things as they come,’’ said he. 


OWNERS OF A SMALL LINE OF YARDS. 


There is no more agreeable place to pass a half hour 
than the office of Walworth & Sherwood. When all the 
proprietors of a concern will sit down and chat, each 
aiming to give me the information I want, it is a sort 
of bonanza. Of course on these occasions not all I 
hear leaves the keys of my little Dutch typewriter, for 
if it did there are men who would be after me with an 
ax. Not that any particular secrets were divulged by 
Messrs. Walworth and Sherwood, but I thought this 
was a good place to run the idea in, 

Walworth & Sherwood have seven retail yards and 
also do a wholesale business. It is surprising how 
easy it is to slip from the retail trade into the whole- 
sale line. It is only a step and hundreds of retail deal- 
ers have taken it. One of them remarked that he 
doubted if a man was thoroughly competent to handle 
a wholesale trade unless he had been graduated from a 
retail yard. ‘‘Having had experience he knows the 
requirements of his customers,’’ said he. In this con- 
nection a manufacturer once said that he preferred a 
traveling salesman who had had retail experience, as 
he knew how to settle complaints better than others. 
‘*He can talk from the ground floor,’’ he remarked. 

At the retail yards of Walworth & Sherwood business 
has been good, as it has throughout Nebraska, they 
think. About collections they have no complaint to 
make. They own an elevator at Lee, a prominent 
grain point, and have bought every bushel of grain 
that has been offered and paid cash for it, a record 
that ought to make some of the grain dealers of the 
state hide their faces. 

Speaking of collections, T have been told there are 
men who have openly said they do not want the money 
that is due them from responsible customers, as they 
would not know what to do with it. Their debts are 
paid, and if they had the money they would expect to 
deposit it in a bank and then it might be bottled up. 
As my old grandfather was wont to remark, have you 
ever in all your born days seen such a financial condi- 
tion? 

Lee Huddleston, recently with the Humbird Lumber 
Company, of Sand Lake, Ida., has moved from Minne- 
apolis to Omaha, and will act as sales manager of the 
wholesale department of Walworth & Sherwood. If 
being a paragon of good nature is an element of success 
Mr. Huddleston ought to succeed anywhere. 
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LUMBER IN TRANSIT. 

Many suecessful lumbermen do not approve of the 
transit system. They say there are few things else 
which so tend to demoralize the market. When a car 
is shopped without its being known who its purchaser 
is to be and John Brown, of Biggsville, and Jim Smith, 
in the next town, won’t buy it, naturally the car must 
be kept rolling (or standing) until a purchaser is 
found, and this may continue so long that the holder of 
the lumber becomes weakkneed. When trade is lively, 
or the price of lumber is on the upgrade, it oftentimes 
does not take a long search to find a buyer, but in times 
like these it is as easy to find a hen’s tooth. A pecu- 
liarity of the present market is that if a dealer is out 
of an item he buys it, the price cutting less of a 
figure than might be supposed, but if he is not shy on 


sorts bargain counter prices do not tempt him to, buy. 
I hear of transit shippers who are in a peck of 
trouble. At this writing two cars are being hawked 
around Omaha and the prices which are offered for the 
stuff are enough to reform the men to whom it belongs. 
Two or more offers were about half its real value, and 
the last I heard the end was not yet. 
- A dealer of experience talked like this: ‘‘As a rule 
these transit cars are a detriment to the retail dealer 
who buys them. There may be an item in the car of 
which he stands in need and he buys it below tle mar- 
ket price. But what about the balance of the car? 
He doesn’t want it, and he may take on 15,000 feet of 
stuff of that which he may be long on to get 5,000 feet 
of the kind he wants. It may be months before a foot 
of this lumber will move. So where has he come out?’’ 


I wanted a comb in Omaha and stepped into one of 
the large stores to get it. There was a basket half full 
of combs and I bought one for 10 cents. It isn’t much 
of a comb, but I thought it was good enough to use on 
my hair. I was satisfied with the little deal, but if in 
order to get the comb I had been obliged to buy a ecard 
of collar buttons at a quarter, and a pair of suspenders 
that cost twice as,much more, where, as the dealer 


- quoted above asked, would I have ‘‘come out’’? I 


wear but one pair of suspenders at a time and I am 
long on collar buttons. That illustrates the principle. 


Xe. ‘i 





INEQUITIES RIFE IN THE PROPOSED INCREASE IN EASTBOUND FREIGHT RATES. 


Incisive Review of Carriers’ Contentions—Sophistries Indisputably Dissipated—Railroad Greed Threatening Commercial Paralysis. 


Some well aimed and well timed blows at the rail- 
roads that are trying to put through an advanced rate 
on freight from the Pacific coast have been delivered 
in the following paper by George H. Emerson, of the 
North Western Lumber Company, of Hoquiam, Wash.: 

The: railroads contend “increased cost of labor and ma- 
terial justifies an increased charge for transportation.” “So 
simple a statement carries conviction, but it is not com- 
plete. 


Our laws have done away with passes and added much 
to the revenue of the railroads; have done away with re- 
bates and again largely increased their receipts. The rail- 
roads have raised their minimum, the equivalent of increas- 
ing their rates. Inventions, too, have further reduced cost 
of operation and danger of loss by accident. Larger volume 
of transportation has again reduced its cost. 

The railroads have reduced their grades, straightened 
their tracks, laid heavier rails, put on cars of double ca- 
pacity and engines of more than double power, all of which 
has greatly lessened the cost of transportation, and we, the 
patrons, are furnishing all the freight they can haul, which 
always results in greatly reduced cost of haul. Where one 
poorly filled passenger train was the limit, four or more 
trains, each with more coaches and all coaches well filled, 
are required. Where there was one freight train a day 
there are twenty and each freight is twice the tonnage of 
the past; with no additional cost of haul except this in- 
creased cost of labor and a little more coal. If the railroads 
were to add these facts to their statement their conten- 
tion, if correct, would be, ‘“‘We are therefore in position 
to give you a 40-cent rate to Missouri river points and 
make larger net returns than ever before in our history.” 
‘he truth of this assertion is proved by their own reports, 
for the Great Northern net earnings in 1900 were $10,- 
370,000; in 1906, $23,360,000, and the ratio of operating 
expenses to gross earnings had fallen from about 53 percent 
to about 50 percent. Meantime the Northern Pacific’s net 
earnings have increased from $15,600,000 in 1900 to $30,- 
100,000 in 1906, and ratio of net gains to gross expenses 
stands at about 50 percent. 


Not Complimentary to the Public. 

President Hill's statement as quoted above, that “increased 
eost of labor and material justifies increased charge for 
transportation,” ill becomes such large interests and is 
little short of calling the public dolts, for he certainly would 
not say these things unless he thought a large portion of 
the people would believe what he was saying. If the lum- 
bermen of the Coast could be assured of all the business they 
ean handle at the profits the railroads show they would 
submit to the advance in freight rates without a murmur. 
Instead they are contending for a foothold in the eastern 
market. 

All over the east there are points where certain grades 
of western lumber meet certain grades of southern lumber 
in close competition. Sometimes the one forces the other 
out and then; as a turn of the tide, the other forces the 
one out of the market. Handicap either with an advanced 
freight rate and it permanently disappears. 

At the time this freight advance was first proposed the 
San Francisco disaster had advanced prices of lumber in 
the west to a very high figure; in fact, the highest ever 
known; and car shortage throughout the United States had 
advanced eastern prices to correspond. This was but a 
temporary condition, gone before many of the mills had 
fairly prepared themselves to take advantage of it, and 
there have followed close competitions in the markets and 
the low prices of the past. Even while these high prices 
prevailed the logger and timber land owner and not the 
mills were the recipients of the greater portion of the ben- 
efit, for the scarcity of logs called for an advance in price 
that nearly equalled the advance in lumber. 


Double Dealing of Railroads. 

The lumber and shingle mills of the Coast have built un- 
der an implied guaranty that freight would remain per- 
manent or decrease. The railroads have stood quietly by, 
hauled the material for construction from the east and al- 
lowed these mills to be built and now come forward and 
say, “We give you the alternative of closing down and 
losing your investment or running and giving us all your 
earnings, or more.” No corporation should have such power 
in this country and no interstate commission will ever allow 
the railroads to present such an alternative to so large.a 
commercial interest as that presented by the lumber and 
shingle manufacturers of the Pacific coast. The highway- 
man takes your pocketbook, the railroads demand your 
profits and more, therefore destroys your capital. 

Do the railroads consider how they will be affected by the 


proposed advance? That it will reduce our markets to a 
very small shipment is admitted by all. When an industry, 
including shingles, distributing annually 75,000,000 to the 
laborers of the coast, is paralyzed every branch of manu- 
facture and trade will be paralyzed also. Westbound freights 
will suffer as well as eastbound. ‘Travel will drop off, labor 
become unemployed and distress instead of prosperity be 
common in the land. 

This fight is not alone the lumbermen’s; it is a fight of 
the Pacific coast against a proposed blow that will paralyze 
every line of manufacture and trade and that paralysis will 
include the railroads. It is as much to their interest as to 
ours that this proposed advance be checked. 

The railroads tell us the empty haul is so great it cuts the 
lumber haul to a loss. The railroad commission of Wash- 
ington has investigated this statement and finds that it is 
not true; in fact, there are no empty cars hauled west for 
lumber. So again, they are throwing dust in our eyes. But 
let us analyze this from their reports. The Northern Pa 
cific shows 27 percent empty haul, the least of any large 
system, and nearly 39 percent tonnage is the nauling or 
forest products. 


Demand for Empty Cars. 


There are 40,000,000 bushels of wheat to haul west and 
a larger amount of haul east. There is coal to be distrib 
uted to all the cities and towns along the line of the road; 
eattle, hogs, and many other things, all of which call for 
empty cars one way. The wonder is that these empties do 
not amount to more than the 27 percent of empties re 
ported. It is in evidence that no empty trains ever leave 
St. Paul for Pacific coast lumber. ‘They may leave there 
to meet shipments to arrive from the orient for ore, wheat, 
coal, cattle, sheep or hogs, but never for lumber. 

A train of lumber pays for its haul to St. Paul about 
$6,120 and should go through in ten days at a cost, as com 
puted by our Interstate Commerce Commission, of $1,200. 
Therefore, it the cars were returned empty there would be 
a gain of nearly $4,000 a train. These figures on the base 
of all fixed charges, and maintenance, depot service etc., are 
paid whether the extra trains go over the road or not. 
Again, they show 7 mills as the average returned on all 
freight per ton per mile. This includes local freight, loaded 
and ‘@ischarged by the railroad crew, handled through their 
freight depots; includes a short haul where two days are 
allowed for loading, two for discharging, one for switching 
and an hour for the haul; includes high priced commodi 
ties where a wreck costs a fortune; perishable commodi 
ties that must have right of way; farm products requiring 
special cars and all to be handled at one time in the year, 
against which lumber and shingles are waiting shipment all 
months of the year, in any car that offers and if wrecked are 
gathered and sent on. Forest products are a through haul 
loaded by shipper, discharged by consignee, with the same 
allowance in time for loading and discharging given to a 
ten-mile haul. 


Lumber Pays Large Share of Profits. 

It looks to be self-evident that lumber paying, as the 
railroads report, 4 mills per ton per mile, pays more than 
an average proportion of the railroads’ operating expenses 
and profits. The railroads claim that because of high prices 
for lumber the mills are more prosperous and can afford to 
contribute more to the railroad. ‘This is the old story of 
“charge all the traffic will bear’ and today is contrary to 
the decisions of the courts, antiquated and obsolete. But 
let us see if this statement is correct: The increase in 
value of standing timber can not be considered as one of the 
profits of the millmen. No man can grow a timber crop for 
present prices and the value of the crop can only be arrived 
at by its cost of production. Most of the mills buy their 
logs in the open market and the timber lands are not in 
the main owned by owners of mills. The burden of an ad- 
vance in freight therefore does not fall on the timber owner 


_ but on the mill owner, who has only the margin between 


the price of logs and the price of lumber upon which to 
operate. 

Now, the timber owners know the value of their crop and 
as a rule are able to hold until they can get the price. 
The mill owner often has much more than his capital in- 
vested in his plant and must run at a profit or go to the 
wall. Merchantable logs in 1897 were worth $5 a thousand 
feet. The merchantable grade of lumber at that time was 
worth $8. Merchantable grades of logs in 1907 have ruled 
at $12 and merchantable grades of lumber at $15. Today 
logs are $10 and lumber $12 a thousand feet at the mills. 
Had the mills free access to the best markets so every log 
could be sawed to best advantage, that is, into its highest 
grade and each grade sold in the best market, it is pos- 


sible to make a gain for the mills at these prices, but, as 
the car service has been for years, mills have been obliged 
to saw into dimensions they could dispose of and to drop 
the question of grades and selections of markets. And when 
closely held to this position there has not been a new dollar 
for an old one in the lumber business, except that for a few 
months after San Francisco's disaster that market took 
all lumber offered. Today San Francisco dealers place many 
orders with the mills of Washington at $10 a thousand feet 
at the mill and the mill pockets a handsome loss. 


Worse Than Fire or Famine. 


This is the condition of the mills at the time when the 
railroads propose to advance freight rates on the grade of 
merchantable lumber $3.30 a thousand feet. Fire and famine 
are no more appalling to the majority of our mills than 
this proposed advance. Nor is this all; southern pine is 
our competitor and its conditions are depressed. Mills are 
loaded with large stocks or closed and ready to occupy our 
market. Our buyers are waiting results, placing no orders 
in the west and either buying south, where delivery can 
be promised, or holding off until this proposed advance is 
canceled. Does not this all look as if the railroads could 
not claim as much as now if allowed to apply their old 
rule of “All the traffic will bear’? 

The earnings of the roads do not require an increase in 
freight. Their long experience in hauling forest products 
at present rates is a guaranty those rates would never in- 
crease and that guaranty the lumbermen have accepted in 
good faith by constructing their plants. 

During the fourteen years the present rates have been 
in effect average Northern Pacific freight rates have de 
creased over 16 percent. Were the lumber industry as well 
treated as the farmer and the merchant its rate today would 
be 40 cents a hundred pounds to Missouri river points. 


Advance Would Be Doubly Wrong. 

The proposed increase in the rate is thus doubly wrong: 
wrong that it is not reduced and wrong again to propose 
an adyance. Such an increase would work disaster upon 
the railroads as well as upon the country at large, for it 
would affect both the eastern and the western haul. If they 
would give to the public a rate that would transfer to cars 
those commodities that come by sail and by steamer across 
the &thmus and around the Horn the question of empty 
haul west would be eliminated and freight traffic still keep 
in balance with far more cars furnished the lumbermen than 
at present. If the cry of the roads is to be, “Charge all the 
traffic will bear,’ the people's cry must be, “Fair returns to 
the railroads and no more.” If the roads come to their 
senses before they have forced government ownership they 
will find the interest of the shipper is their interest and 
then all may be harmonious. Whenever the head officials of 
our roads give to the roadbed, equipment and operation the 
attention they now bestow to their stocks and bonds they 
will find better returns in increased traffic than in in 
creased rates. 

The published reports of the roads are fair notice to the 
world that they neither need nor have a right to higher 
freight rates. The statement of the millmen is they can 
not pay the proposed advance and the statement of the 
buyers is they do not have to pay the proposed advance as 
competing lumber is offered at present prices. 

The action of the railroads were they unrestrained would 
be the ruin of the northwest and among that ruin they 
would find themselves. . 





RESTRICTIONS AGAINST RAILROADS IN THE 
SOUTHEAST REMOVED. 

NASHVILLE, TENN., Dee. 11.—The Nashville, Chatta- 
nooga & St. Louis Railway Company has announced 
the removal of restrictions placed some time ago against 
certain railroads in the southeast. These restrictions 
prohibited the loading of any cars or the use of any 
equipment controlled by the Nashville, Chattanooga & 
St. Louis railway, by the Atlantic Coast line, Georgia 
railroad, Southern railway and the Charleston & West- 
ern Carolina railway, preventing the loading of Nash- 
ville, Chattanooga & St. Louis cars for points in the 
southeast on the lines named or the use by said roads 
of the equipment of restricting company. This prohi- 
bition was made because of a scarcity of freight cars 
and the withdrawal of the restrictions is taken to mean 
that cars are plentiful and that shippers will have no 
further trouble alone this line, for the present at least. 
This road is surveying for the purpose of double track- 
ing a portion of its line from Nashville to Dickson to 
facilitate the movement of heavy traffic. 
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HEARING OF THE CAR STAKE EQUIPMENT COMPLAINT, 


“ Faked”’ Car Introduced to Discredit Steel Stakes—Much Pother Over an IJrrevalent Petition—Wearisome 
Reiteration of Former Evidence—Methods in the South and on the West 
Coast—Close of Testimony for the Railroads. 


THE LAST DAY FOR THE DEFENSE. 


The twelfth and thirteenth sessions of the third 
hearing of the car stake complaint before the Inter- 
state Commerce Commission at Washington began on 
Wednesday morning, October 23, witnesses for the de- 
fense occupying the stand during both sessions. The 
morning session started with remarks by Mr. Moot: 


Just as we adjourned last night our friend Governor 
Stone said something about a hospital car and it has 
been intimated that some kind of a “fake’’ car has been 
gotten up for your honors’ inspection. I assume that 
was said upon information and not what he thought he 
knew. I went down to look at the car and examined 
the correspondence and went into the thing to see what 
there was to that car, and I find this statement in Mr. 
Sanborn’s letter: “I have received orders from Mr. Rich 
to have B. & M. flat car 72,196, equipped with Harvey 
takes, sent to Washington as early as possible, to be 
there in time for the hearing and inspection. I think 
this is a good time, and in this connection I would state 
that it is the first car that was loaded with logs and 
‘rippled, and the original stakes are on the car.” The 
car Was therefore sent, and it seems that when it got on 
to the New York & New Haven and they saw these 
crippled stakes they thought the car was not in condition 
for service and it was sent back and it did not get down 
there in time for Mr. Sanborn and his testimony. Mr. 
Butts of the Pennsylvania had to take the matter up 
ind trace the car out and get it down here; hence its 
late appearance. 

There is the statement of it signed by Mr. Sanborn, 
who was on the car and gave the history of this car 
ind its unloading. It was suggested at the time that 
it ought not to be tested with logs, but you will re- 
member that in the testimony of Mr. Harvey and others 
these stakes were pronounced a perfect success with poles 
ind logs, and we were criticized severely for the resolu- 
tion of the Cedarmen’s association, saying that they 
would not do. Consequently Mr. Rich, in the most per- 
fect good faith and with that testimony before him, had 
che test made entirely on logs, knowing that if the stake 
would work on logs it would on anything else. The skill 
and good judgment of Mr. Ross on the one side and the 
fairness of Mr. Rich on the other resulted in this allow- 
anee of 500 pounds, and Mr. Rich was scored for having 
the experiments made. He is not here to speak for him- 
self. Your honors know him and that he is a man who 
acts in the utmost good faith and I therefore hope, in 
view of this statement, that our friends will disclaim 
any intention to suggest on the record that there is any- 
thing “‘fake’’ about this. If your honors desire I can 
have Mr. Sanborn brought back here. 

Raising a Tempest. 

Mr. Ross—I desire to say, your honor, that some of 
our mechanical men have examined this car, which is 
down on the tracks now, or was last night, and that it 
appears from the bolts ete. which are in the car that 
some of the stakes have been removed, or, rather, have 
been put on this car within a very brief time. Now we 
think that the matter ought to be cleared up. It ap- 
pears as if a number of the stakes which had been on 
different cars of the Boston & Maine—they had twenty 
cars equipped—had been removed and put into this par- 
ticular car, and I think that in all fairness to the com- 
mission and to the railroads and to the lumbermen and 
to this matter which we are trying to solve, there ought 
to be a full history of that car. What we ought to know 
is whether the stakes on that car have been there since 
the car was equipped, last March or April, or whether the 
stakes have been taken from other cars and put on to 
this car and just what the history of the car is. 

Mr. Moot—I am very much disappointed in Mr. Ross, 
that his informants are suspicious or that he is so credu- 
lous or unfair. I usually call him a fair man. I read 
in his hearing Mr. Sanborn’s letter, in which is the 
sentence, “the same stakes that were crippled at the 
time are now on the car, and it seems to me it would 
be great advantage to us to have it there.” 

Mr. Ross—But it does not say that other crippled stakes 
are not also on the car. 

Mr. Moot—No; the same stakes. That man either lies 
in that letter or that is the fact. The letter shows the 
same stakes that were crippled at that time to be now 
on the car. 

Mr. Ross—The letter says ‘‘the same stakes,’’ but the 
question is whether other crippled stakes have not been 
taken from other cars and put on to this car. 

Mr. Moot—That imputation, that assertion or innuendo 
is utterly unworthy of counsel, in my judgment, fit to 
represent anybody in this case, and I am astonished that, 
for the first time in my acquaintance with Mr. Ross, he 
has allowed an expression of that kind to escape his lips 
on the mere suspicion of unfairness. 

Mr. Ross—I want to say that it is not suspicion. My 
statement is founded on the absolute fact, which I can 
prove if I have to. 

Chairman Knapp—It seems to us you are magnifying 
the episode. Whom will you call next? 

[Later developments proved conclusively that the 
car was ‘‘faked’’ as indicated by Mr. Ross. This 
was later conceded by the defense, but at the time 
Mr. Moot was conscientious in his protests, he hav- 
ing had no connivance in or knowledge of the impo- 
sition. ] 

Except as specifically referred to hereafter, the 
testimony called for by the defense at its last two 
hearings was largely a repetition of that which it had 
introduced at previous sessions. The first witness 
called on October 23 was H. A. Smith, of Meridian, 
Miss., soliciting lumber agent of the Mobile & Ohio 
railroad, who testified that it costs more to load 
lumber in a box car than in an open car; that the 
lumber so used is of no value at the mills and that 
after being used the stakes were turned into kindling 
or used as bases for piling lumber, and sometimes sold. 
From his observations the costs of staking ranged from 
75 cents to $2.50. 

D. W. Attler, of Atlanta, Ga., division freight 
agent of the Central of Georgia road, testified that 
the loading of flats and gondola cars varied from 
$1.50 to $5, and that the average cost of loading 
10,000 feet at thirty mills was $2.70 for flats and 


$2.80 gondolas. An average cost of staking lumber he 

















estimated at $1.50 a car. Figuring on eight stakes he 
made their value $1.55. 

J. H. Ketner, commercial agent of the Seaboard 
Air Line, was interrogated by Mr. Andrews. He 
testified to much the same effect as the preceding wit- 
ness, and answered in the affirmative the following 
question: ‘‘Has your company ever had any applica- 
tion for lower rates on lumber than lumber on flat 
cars???’ 

In answer to the query ‘‘If so, what was that based 
on?’’ Mr. Stone interposed as follows: 


I object to that. Suppose the company has had an 
application from isolated shippers for lower rates on box 
cars or gondola cars, why let that come ip here now? 
That will only cause us to hunt up some witness to rebut 
the effect of that testimony. 

Chairman Knapp—How do you claim that is material? 

Mr. Andrews—It is not an isolated shipper. There was 
a petition presented in 1907. 

Chairman Knapp—That is a question of fact. 

Mr. Andrews—He said one shipper. 

Chairman Knapp—What is the purpose in offering the 
proof? 

A Disturbing, Petition. 

Mr. Andrews—Because that petition made to the rail- 
way—a petition of the lumber committee at Savannah 
states that they wanted a lower rate on box cars be- 
cause they could load the open cars so many times 
cheaper. It goes right to the issue, as a member of that 
committee and the president of that board is Mr. Still- 
well. That is where it is pertinent, and I offer it for 
the purpose of showing that the lumber committee of 
that board of trade themselves stated how many times 
cheaper it is to unload the different kinds of cars. That 
is the purpose of it—it has nothing to do with rates. 
Therefore, for that reason when they set it out in the 
petition it is an admission. If they would admit that 
it is two or three times cheaper to unload these cars I 
will not offer it—if Mr. Stillwell or others down in that 
country will admit that. 

Mr. Stone—You do not claim that you acceded to that 
demand? 

Mr. Andrews—Of course I do not claim that we ac- 
ceded to it. I see that the facts stated in the petition 
by the board of trade are to that effect. 

Mr. Stone—Now you are seeking to prove that that 
petition is true, and if so you have failed to recognize 
the fact which existed in the traffic. What has that got 
to do with the case? If some one of our witnesses has 
signed a petition setting forth that it cost more to load 
lumber in box cars than on flat cars, that is but the 
opinion of that witness, and that might perhaps be used 
on cross examination of that witness to challenge and 
impeach his testimony, but to slug it in here in this 
hearing in endeavoring to determine whether an allow- 
ance ought to be made on account of the stakes fur- 
nished to gondolas and flats seems to be to open the door 
to inquiry which might extend this hearing all summer, 
because the evidence of the development of facts which 
cluster and hover about and fly over the head of this 
case are so numerous that you might never get through 
here. Now what is the use of it? It is simply a proposi- 
tion to prove that some shipper set forth in a petition 
to a state commission that there ought to be an allow- 
ance or difference in rates between flat and open cars 
and box cars, and if what our learned friends have been 
trying to prove is true there ought to be, but there is 
none. Now what has that got to do with the case? 

Chairman Knapp—At the present time the rates are 
the same? 

Mr. Stone—Yes. 

Chairman Knapp—No matter whether the lumber is 
transported in box cars or open cars? 

Mr. Stone—Yes. 

A Point Much to the Issue. 

Chairman Knapp—The complainants in this proceeding 
do not ask for any different rate, and, indeed, if I recall 
aright, are understood to disclaim any desire to have a 
difference in rates. Now your contention is that the 
railroads must either furnish a permanent stake or make 
an allowance to the shipper. Does not the fact, and the 
mere fact, that there is considerable saving of expense to 
the shipper in loading his lumber on an open car bear 
directly on that contention? 

Mr. Stone—Yes, and you have permitted that, but that 
is not the purpose of this offer. 

Mr. Andrews—What is the purpose? 

Chairman Knapp—lIt goes exactly to the point. It is a 
mere question of the character or form of the proof, not 
of its substance and purpose. 

Mr. Stone—Ovr contention, may it please your honor, 
is that the stakes are just as much a part of the car as 
the wheels. 

Chairman Knapp—We understand that. 

Mr. Stone—And that the carrier under the act of Con- 
gress must furnish the stakes, because the act of Con- 
gress -has declared that the stakes are a part of the 
transportation, and they must furnish them. Now your 
honors may have difficulty in determining judicially what 
sort of stakes or how many stakes, or of what dimen- 
sions and materials they should be. We say that there 
should be an allowance because the shipper is furnishing 
this transportation himself, and that that allowance 
should be made under the amendment to the act of 
Congress. That is our business here. Now they seek 
to show that there ought not to be any allowance, be- 
cause there is a discrimination upon their part in freight 
between box cars and gondola cars and flats. That is 
no reason, if true, because if there is a discrimination 
in those freights they ought to remedy that discrimina- 
tion without being compelled by an order of this com- 
mission. I am not asking that they remove that dis- 
crimination, but we are simply asking under that provi- 
sion of the law which declares that the stakes are part 
of the transportation. Now, if they attempt to show 
that some of our people, some of the complainants, have 
signed such a petition, it goes back no turther than to 
show that in the opinion of those persons who signed 
it there ought to be a reduction of freight on box cars— 
that is all there is in it. 

Chairman Knapp—We will receive the-testimony. 

Mr. Andrews—You say the Seaboard Air Line did re- 
ceive such application? 

The Witness—They did, sir. I have the application 
and the letter accompanying it. 

Mr. Andrews—Let me have it, please. Do you wish to 
look this over. Mr. Ross? 

Mr. Ross—The commission have practically said that 
they will receive it. I will look it over afterward. 

Mr. Andrews—Very well, I desire to read this. The first 


is a letter dated Atlanta, April 27, 1907, to Mr. C. T. 
Airey. Who is Mr. Airey, and what road is he con- 
nected with? 

The Witness—With the Seaboard Air Line. 

Mr. Andrews—There is a letter addressed to Mr. Airey 
and to Mr. Menzies, general freight agent, Savannah, 
Ga.; to Mr. C. R. Capps, general treight agent, Norfolk, 
Va.; to Mr. J. J. Campion, general freight agent, At- 
lanta, Ga., and to Mr. Randall Sanborne, general freight 
agent of the Southern railway, Atlanta, Ga. That letter 
reads as follows: 

Dear Sir: Enclosed herewith is copy of a communi 
cation signed by Mr. Harvey Granger, chairman, Sa- 
vannah, Ga., which explains itself. This matter is 
taken up with the several lines of railway with the re 
quest that you show cause, if any of you can, at the 
earliest date practicable, why such action as outlined 
in the enclosed communication should not be taken. 

(Signed) J. MONTGOMERY, Secretary. 

Mr. Stone—Mr. Montgomery is the secretary of the rail- 
road commission of Georgia, is he not? 

Mr. Andrews—Yes. Now the petition reads as follows: 

SAVANNAH, Ga., April 15, 1907.—Hon. Warner Ilill, 
Georgia Railroad Commission, Atlanta, Ga.—Dear Sir: 
The Jumber committee of the Savannah Board of Trade, 
of which I am chairman, had under discussion for a 
long time the manner in which the various railroads of 
our state fill equipment orders, when such orders are 
filed with the nearest agent to which the cars are to be 
sent. 

It is a well known fact that 60 to 70 percent of the 
lumber shipments have been received at the port of 
Savannah in the past year in box cars and gondolas, 
thereby necessitating a tremendous additional expense 
from the consignee to discharge these cars; I should 
say fully an increase of 100 percent in the cost of 
handling boxes and gondolas as compared with flat cars. 

It not only increases the expense at the port but it re 

duces eed capacity to handle promptly the cars after 

arrival. 

It is a well known fact that lumber can only be 
handled in daylight, where the inspectors can inspect 
the quality of each car discharged, and you can see at a 
glance that especially where long lumber is loaded in 
gondola and box cars it will take twice the time to dis 
charge these cars as if it were loaded on flats. 

Now we are writing purely for information as to 
what our rights are in this matter. It is certainly a 
great hardship on the shipper, as well as the consignee, 
that when he orders flat cars for the transportation of 
thirty-five or forty car sills, or other heavy dimension 
lumber, the railroads should ignore his flat car order 
and place their gondolas or box cars for the movement 
of this material, and on account of the pressing need 
for this material the shipper has been forced to use any 
kind of equipment, regardless of his order to the rail 
road, so that he could market his product. 

It seems to me that there should be some rule pro 
mulgated by your honorable body covering the proper 
supply of equipment to the various mills when ordered. 
If you can not control this matter in this shape can 
not you name and force the railroads to accept a lower 
rate to the ports where they furnish box cars and gon- 
dolas instead of flats as ordered? 

It seems to me this would be the simplest way to 
handle this matter. If they are unable to furnish the 
proper equipment for the transportation of lumber then 
they should name a lower rate on the equipment that 
they do furnish that the shipper and consignee are put 
to an extra expense to load and discharge. There ought 
to be at least a difference of 2% to 3 cents in the rate, 
which would amount, on the basis of 44% pounds to the 
foot, to $1.35 per thousand, or about 671% cents, which 
would be allowed the shipper at the initial point, and 
the same amount to be allowed the consignee for extra 
expense incurred in discharging. 

We should think if such a rate was put into force 
the railroads would very soon put themselves in a posi- 
tion that when flat cars were ordered to place flats and 
not box cars and gondolas. 

I will be pleased to have an expression on this sub- 
ject, as we have gotten to the point where we have got 
to take some steps to protect ourselves in this matter. 

(Signed) HARVEY GRANGER. 

Mr. Andrews—I also wish to read the following letter : 

SAVANNAH BoarD OF TRADE, SAVANNAH, GA., Oct. 15, 
1907.—Mr. F. B. Thompson, A. G. A., 8. A. L. Railway, 
Savannah, Ga.—Dear Sir: As per our conversation this 
a. m., beg to advise that the general lumber committee 
of the Savannah Board of Trade on April 15, 1907, 
consisted of Mr. Harvey Granger, chairman; William 
B. Stillwell chairman; T. 8S. Wylly, jr.. W. F. Baker, 
J. N. Dixon, J. A. Calhoun, J. J. McDonough, jr., 
T. McAuliffe, G. M. McMillan, R. H. Knox, J. L. Mere- 
dith, D. C. Wilson, J. J. Cummins, at which time Mr. 
Harvey Granger was chairman of the lumber commit- 
tee and Mr. William B. Stillwell was president of the 
Savannah Board of Trade. 

(Signed) THOMAS PuRSE, Secretary. 
The witness continued that he found the fair aver- 

age cost of protecting the loads of lumber with wooden 
stakes at fifteen mills to be about $1.27 a car, the 
prices ranging from 25 cents to $3 a car. The cost 
to shippers when loading under M. C. B. rules he 
estimated to be about $3.89 and stated that on arrival 
at destination the loading stakes are disposed of at 
from 2 to 15 cents each. 

Upon cross examination the witness stated that the 
average cost of eight stakes was $1.55. He had fig- 
ured on the cost of eight stakes. He could not give 
the highest cost to shippers of staking cars, but he 
estimated this cost to range from 20 cents to $2.81, 
this including the labor, nails ete. 


Variations in Staking Expense. 

Mr. Stone—You said that your estimate was that it 
cost $1.55 on an average to stake a car. You also said 
that the average difference in cost was that it cost 35 
cents more to load a box car? A. No; a “gon.” 

. It cost 35 cents more to load a gondola car than 
it did a box car and 35 cents more to load a box car 
than a gondola and 45 cents more to load a box than a 
flat car. Then giving the benefit of that additional cost 
to load the box car that would still be a dollar of addi- 
tional cost in loading a flat car? 


Following a discussion Mr. Stone asked: 


Deducting that difference of cost from the cost of 
stakes, which you say is $1.55, that would leave an addi- 
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tional cost to the shipper of loading a gondola car of 
$1.20 and on a flat car $1.10? Yes, sir. 

Mr. Stone—So according to your own story it cost the 
shipper $1.10 more to load a gondola car than it cost to 
load a box car and $1.15 more to load a flat car than it 
does a box car? A. Including the cost of the stakes. 

Mr. Andrews—You give this information from infor- 
mation given you by the shippers themselves and this is 
the average? A. Yes, sir. 

Witness deposed that the M. C. B. rules are applied 
on long distance shipments only on his roads and that 
SU percent of its lumber loads were for local ship- 
ments. 

H. Trimeyer, master car builder in the employ 
of the Seaboard Air Line, testified that on June 30 
the company owned 6,460 box cars, 2,697 gondolas and 
3,053 flat ears, and that it would cost to equip all the 
cars with Harvey stakes $460,000. 

This company had been advised by the Vicksburg 
Lumber Company that an experimental car equipped 
with the Harvey stake sent to it would not be ae- 
ceptable to that shipper. The Camp Manufacturing 
Company informed the railroad that it would not 
load one car. Greenleaf Johnson & Co. loaded one 
and practically tore it to pieces in unloading, and 
in moving the ear out of the company’s plant it 
damaged a water tank on account of the stakes fall- 
ing out and he was advised by. the company that the 
stake was impracticable. The witness gave detailed 
information on the result-of equipping a ear with 
Harvey stakes for the carrying of logs; said that 
pockets could not be used where Harvey stakes were 
in use and in answer to further questions condemned 
the permanent stake proposition. 


More as to Relative Costs. 

G. S. Turner, of the mechanical department of the 
Southern Railway, testified that he had investigated 
the matter of equipping cars with stakes. On forty 
ears he found the average cost for material is $1.47 a 
ear, not including the labor; including the labor and 
nails he could not give the figures without taking the 
estimates of the lumbermen, but his idea was that 
the total cost would be about $1.63. The average 
weight of the stakes measured by him he found to be 
402 pounds per car for all kinds of stakes. It costs 
from 20 to 30 percent more to load and unload box 
cars as compared with open cars—perhaps a little 
more for unloading. 

The witness identified six photographs of staked 
ears as illustrating a fair average of manner of use 
of stakes on the Southern railway. On the lumber 
moving on his road he said that the proportions were, 
for box cars 83.28 percent, for open cars 16.72 percent, 
this estimate having been made for the road September 
23 to 30. The Southern road, he said, owns 30,822 
box ears, 5,180 gondola cars and 2,814 flat cars. Upon 
‘ross examination Mr. Turner said that he had 
weighed the stakes on forty caws—he had measured 
the stakes and figured the weights. He had not 
actually weighed the stakes, but he estimated the 
weight at four pounds to the hundred. 


Wooden Stakes a Commercial Quantity. 


William Wilkinson, lumber agent of the Illinois 
Central railroad, was next called and testified that he 
had investigated the cost of loading and unloading 
lumber. He found a difference of $1.16 in favor of 
the gondola car and $1.32 in favor of the flat, as com- 
pared with a box car. He had visited in and about 
Chieago fifty or sixty places from which to get his 
information and learned that at twenty-three of these 
places the discarded stakes were sold mainly for fire- 
wood, at $1.50 to $2.50 and $3 a wagon load. At 
nineteen places the stakes were sold for repairs in 
yards and for foundations under log piles and in 
instances the stakes were used in the construction of 
cars and otherwise in and about lumber plants and 
one concern made them into paving blocks and one 
used them in tue construction of rain doors. 

Upon cross examination Mr. Wilkinson was asked: 

Q. Do you know whether or not the Illinois Central has 
equipped sixty-five cars with steel stakes? I do not. 

Q. You know they equipped some? A. Only as a mat- 
ter of rumor. I have no personal knowledge of it. 

Q. That would be under Mr. Buker’s charge? A. I 
think so. 

Q. Is Mr. Buker here? A. I do not know. 

Car Preferences in the South. 

W. D. Webster, of the Georgia Southern & Florida 
railway, testified he had visited a large number of 
mills upon that system and that about 70 percent of 
the lumber moving on it could be loaded in box ears. 
From December, 1906, to May, 1907, the company had 
moved in boxes 52 percent of its lumber traffic and on 
open cars 48 percent. It cost $2.20 a car more to 
load lumber in box cars than upon flat, based upon a 
load of 10,000 pounds, and upon gondola cars about 
80 cents more than upon flat cars—this from informa- 
tion furnished by shippers and from his own observa- 
tion. Witness testified that it cost $1 a car more to 
unload from a box than from a gondola car or flat. 
A fair average cost of wooden stakes under M. C. B. 
rules he placed at $1.33, including the material and 
labor; as actually done in practice it was about 80 
cents. About 30 percent of the company’s open cars are 
equipped according to M. C. B. rules. Employees use 
the stakes for fences and firewood and witness knew 
of one planing mill which had saved the stakes and 
shipped a carload at a price of 10 cents each. On 
his road, the witness testified, the shippers pay for 
the staking of ears. 

Witness said that his company owned 8,242 flat cars 
and 1,180 box ears. He found the surplus material 
was used in staking and that mills on his road have 
increased their proportion of output suitable for load- 
ing a box much greater than the increase of material 
suitable for flat car shipments. He estimated the 


increase at 25 percent during the last two or three 
years. He said that 43 percent of his company’s 
freight traffic was of forest product. 

Mr. Andrews offered in evidence at this point an 
affidavit in the ease of H. H. Tift et al. against the 
Southern Railway et al., this to show the difference 
in cost of labor as between loading open and closed 
“ears. 

The witness said that the highest cost of loading 
open ears given to him by any shipper on his road 
was $2.60, including labor and material. 

Mr. Stone tried with some apparent suecess to dis- 
credit portions of witness’s testimony and objected 
to the filing of the affidavit in the Tift case and upon 
the latter point was supported by the ruling of the 
chairman, 

Distribution of Lumber Loads. 

D. J. Higgins, special car agent of the Illinois Cen- 
tral railroad, testified that he had been assigned to 
special duties in connection with the present hearing. 
He said that 90 percent of the lumber shipped by 
mills on the Illinois Central system could be loaded in 
box cars. During the last year about 70 percent have 
been so loaded, 68 percent in gondolas and about 2 
percent on flat cars. The difference in the cost of load- 
ing a flat car he said was $2.69 in favor of the open 
ear. The fair average cost of staking a car he placed 
at $1.85. Of the movement of empty cars he said 
that 90 percent of empty mileage was on flat cars and 
10 pereent on box ears. 

Witness said that the Illinois Central owned on 
July 19 of the present year 28,971 box cars, 20,480 coal 
cars and 3,306 flat cars. 

C. B. Phelps, superintendent of transportation of 
the Louisville & Nashville railroad, testified that it 
cost that system more to furnish flat cars on account 
of the empty haul and the per diem charge for for- 
eign cars. The company hauls 90 percent of empties 
to shippers and prefers to furnish box ears. The road 
has equipment sufficient to transport the lumber in 
box ears. About 70 percent of the lumber could be 
handled in box ears and 50 pereent is aetually so 
loaded and shipped. Shippers prefer the open ears 
on account of the lower cost in loading. The Louis 
ville & Nashville, Mr. Phelps said, owns 3,028 flat 
cars, 12,805 gondola ears and 17,851 box ears. 

He testified that the initial cost of building gon 
dolas was $633.94; flat cars, $644.45; box cars, $677.27, 
when equipped with wooden stakes, which the com 
pany did not furnish, and said that the company had 
always required shippers to load and unload at their 
own expense, and he had heard of no complaint from 
them on the matter of requiring stakes. 

Q. State whether or not you know that some years 
ago a law was passed in Florida requiring the railroad 
companies either to furnish this equipment or make an 
allowance to the shipper who does furnish it. A. There 
was. The shippers objected to the law; objected to the 
manner of stakes that were experimented with at the 
time. 

"Q. Did not all the shippers to millmen release the 
railroad company from complying with that law because 
they considered it impracticable? 

Mr. Ross—lI object. 

The question was repeated to the witness. 

A. They did. 

Q. The law has been a dead letter so far as the Louis- 
ville & Nashville has been concerned, with the consent 
of the shipper? <A. Yes, sir. 

Mr. Stone objected to this answer and after further 
questions, reproductions of others that had been asked 
previous witnesses, the association took a recess at 
12:40 p. m. 


WEDNESDAY AFTERNOON’S SESSION. 


C. B. Phelps was the first witness called by the 
defense in the afternoon. The salient part of his 
testimony (this being re-direct examination) was that 
the Louisville & Nashville build annually from 1,200 
to 1,500 ears of all kinds; that 50 percent ef its lum- 
ber is moved in open cars and that the company did 
not build any steel underframe cars. 

W. C. Albee, superintendent of the Pacifie division 
of the Northern Pacific Railway Company at Tacoma, 
Wash., was interrogated by Mr. Holden, and stated 
that upon his division 40,000 cars of lumber were un- 
loaded annually and the company had in use on that 
division 700 logging cars. He averred that the equip- 
ping of its cars with steel stakes would be a matter 
of extraordinary expense and he did not consider the 
Harvey stake practicable for loads of logs; that the 
staking of cars is done always at the logging camps 
and he had heard no complaint made against that 
custom. 

The Profligate Manufacturer. 

Q. You are familiar with the matters around the mills 

the cut of logs, the waste material, and matters of 
that kind? <A. Yes, sir. Only a few of the larger mills 
are located for using up waste material, and they are 
mostly located on tide water, where they ship very 
rough grades by water and their finished product by rail. 
For that reason they do not use open cars to any great 
extent. The smaller mills that waste most of their by- 
product are the mills that mostly use open cars, 

Q. From this waste slabs, cants and culls most of the 
stakes are made, out in your country? A. I will not say 
most of them, but that kind of material is largely used 
—the outside of the log and sap, and lumber with waney 
edges or some defects, and in must cases these defects do 
not weaken the strength of the stake, but would, in my 
opinion, prevent the lumber from being merchantable, : 

. Toa considerable extent, the surplus of that stuff, 
after being used for stakes etec., has to be disposed of 
to get it out of the way? A. Yes, sir; there is very little 
demand for it. Firewood is very plentiful out there. 
That has been the source of a large amount of the stakes 
that come over our line to the east. ‘The number of 
stakes ordinarily put on loads coming across the conti- 
nent is not necessarily greater than in shipments into 
other parts of the country. We have never had any loss 
of life resulting from wooden stakes breaking that I know 
of; I do not remember of a single instance. There have 
been no accidents and no casualties involving loss of 
life that I remember. There is such a large element of 





safety with the cars properly staked that the chances for 
a casualty between inspection points is very small. 

Q. About how many flats and gondola cars have you? 
A. I think 18,000. Between 8,000 and 9,000 of them are 
flat cars, I think. It would cost our road, at a low esti- 
mate, $645,000 to equip our open cars with the steel stake, 
and while it would not be absolutely necessary to equip 
all our gondolas it would practically be absolutely neces- 
sary to equip all.the flats, for the reason that in order 
to have the ,cars available for loads where the loads are 
you have to’have them in shape at all times to handle 
the traffic, and that would complicate the logging situa- 
tion materially, and the gondolas would have to be made 
available to handle lumber, because we are trying to 
work a scheme of avoiding empty hauls as far as possi 
ble, so we could load coal one way and lumber the other. 


Lumber Traffic on the Northern Pacific. 

Mr. Ross—About what percentage of the lumber which 
is transported over the Northern Pacific is hauled in open 
cars, as compared with box cars? A. I could not answer 
that except for my own division. I estimate that on 
that division 40 percent is moved in open cars, 6) percent 
in closed cars, but that, I think, would be a greater pro- 
portion than for the whole road. 

Q. Do you carry lumber on your division in gondola 
cars? <A. Yes, sir, especially in foreign cars; to some 
extent in our own gondola cars, but a good deal of the 
time we confine the use of those cars to the fuel service. 
It is not exactly a rarity if a shipper of lumber gets a 
number for lumber use. We seldom let a gondola car go 
out of the Washington and Oregon territory. 

Q. The fact is that you have a car shortage there a 
good part of the time, is it not? <A. Yes, sir; we have 
not been able to give the shippers the number of cars 
they have asked for. 

Q. You said that the percentage on your road was 
about 40 percent of open cars? A. On my division. 

Q. On your division—approximately what upon your 
road? A. I do not know that. I know that we originate 
approximately 75 percent of the lumber shipments. 

q®. Then that must be nearly accurate as to the whole 
road? A. I could not say as to the whole road. 

Q. You hauled last year over 6,000,000 tons of lumbet 
on your road, did you not? A. I do not know. I have 
not the statistics for the whole road. 

Q. The figures which you filed with the commission 
for the year ended June 30, 1906, were 5,960,000 tons, or 
32.81 percent of your total tonnage? A. That includes 
all kinds of forest products. 

q. Includes everything cut from a tree? A. We load 
approximately 40,000 cars of logs on my division; almost 
as many as lumber. The logs are hauled from ten to fifty 
miles, almost entirely on what are called logging cars, 
but they have to be interchanged with the lumber cars 
If the cars are not bunked they will ruin the floor of the 
ear. The bunks are spiked to the car deck When we 
are finished with the logging business we take the 
bunks off. 

Q. You spoke of a number of little roads there—log 
ging firms having little roads I presume they furnish 
their own logging cars? A. No, sir 

Q. On their own roads? A. When they interchange 
with us we furnish the cars. They do not have any curs 
of their own, or but few. A greit many milling con 
eerns have cars of their own to bring logs to their mills 
but not to deliver freight to us 

@. About how much lumber do you ordinarily haul on 
one of your flat cars? <A. We figure on an average of 
20,000 feet; in weight, about 65,000 pounds. In box cars 
it will not average so much, but I would say that the 
average would be a little less for some kinds of cars— 
perhaps 5,000 or 6,000 pounds. 

Q. What is your minimum weight on flat cars for 
lumber? A. I would not say certainly, but as I reeall 
it the minimum on 80,000 capacity cars is 50,000 pounds, 
ind on 70,000 capacity cars 40,000 pounds I think that is 
it I do not remember about box cars. 

Q. Does it cost more to keep a flat car ordinarily in 
repair than a box car, or vice versa? <A. It costs more 
to operate a flat car than a box car. I think a flat is 
more often on the repair track than the box car is, but 
I could not give any definite data as to the cost of re- 
pairs of either flats or boxes. 





Disadvantages of Flat Cars. 


Mr. Holden—You say it costs more to operate a flat 
car than a box ear; why so? A. A flat car is not as 
strong as a box car, for the reason that the substructure 
on the box car strengthens the car, and the flat car 
usually moves westbound empty in long, heavy tonnage, 
trains subject to many shocks incident to operation on 
the mountain grades, and suffers more severely in buck 
ling than a box car, and the fact that they move west 
bound empty necessarily causes them to have to take 
their turn in going through the yards and in being given 
places in the train as compared with loaded cars. Com 
petitive conditions render it necesgary to handle loads 
in preference; therefore the loads run around the flat 
cars, and the flats become delayed and you can not get as 
much service out of them. In the winter time it is fre 
quently impossible, for days at a time, to move any flat 
cars at all over the Cascade mountains westbound, be 
cause of the quantities of snow there. Sometimes there 
is twelve feet of snow. A derailed flat car in the snow 
takes others after it like a flock of sheep. We find quan 
tities of our flat cars snowed up along the line in the 
winter time, which involves considerable expense. 

Q. In the westbound movement of flats and boxes, 
which gets the larger percentage of loads? A. Box cars 
average larger. 

€. Pieces of machinery and various kinds of heavy 
loading of freight cars such as have been shown in the 
evidence require special blocking—that is all prepared and 
put on the car at the point where shipped and you can 
not transfer that kind of loading on your line? A. No, 
sir. 

Q. If 40 percent of the lumber cars off your division 
is loaded in open cars, how much of that could just as 
well go in box cars? A. I should say that 10 percent 
more does move in box cars if the shippers are allowed 
the boxes. Shippers are constantly using flat cars in 
preference to box cars. It is much to their advantage, as 
it costs them less. 

Mr. Ross—In the shipment of commodities such as 
lumber, originating on your division, into eastern terri 
tory, do you permit your trains to carry them off your 
lines, or do you make a transfer at Minnesota? A. 1 
think that a good deal of the time the cars are loaded 
to go through, although the conditions in the matter of 
car supply and the number of our cars on foreign lines 
and their cars on our lines govern so largely that that 
is a field I do not cover, and I have no personal Knowl- 
edge in regard to it. 

Q. Is not that the reason you say a number of your 
cars come back empty—because you carried them to Min- 
nesota Transfer, and the load is transferred to a foreign 
ear? <A. I do not know about that. I[ do not believe 
there is much transferring done, but if we did let them 
zo through they probably would not reach any territory 
where they would be available for return loading. 

Q. I presume you let them go down.on the C., B. & 
Q.? A. Yes, sir; I think we do. f have no personal 
knowledge of this 

Q. You testified a few moments ago that it would cost 
your road $650,000 to equip your flat and gondola cars 
with permanent stakes. Is that so? A.. That is my un- 
derstanding, created by the testimony presented in the 
matter of staking. 

, you equip 7,500 flats and 3,500 coal cars? A 
Those figures are not justly accurate, but assuming that 
all the gondolas and flats would go into an order to be 
so equipped. 
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Q. You testified practically to the lumber haul in these 
gondola cars, therefore we will suppose that the same 
thing applies to the flat cars, and that would be 7,500 
in round numbers, and at $50 a car $355,000. You say 
that you move upwards of 6,000,000 tons of forest product 
on your road? A. I did not say that. I do not believe 
it will average that over the line, because that includes 
all the 40,000 cars for logs. 

Mr. Stone—You speak about the logging cars having 
stakes two feet high, and your putting three logs on the 
car platform or deck, and two on top of those; that 
makes five? A. Sometimes we do that, but I said that 
three logs are put on the bottom and one on top. The 
diameter of those logs is 3% and 4 feet. They are fas- 
tened with wooden stakes. 

Q. Does the shipper furnish those stakes? A. Yes, 
sir. The shipper blocks them. 

That class of timber is much larger than the 
average log, is it? A. No, sir. That is the average log. 

Q. What do you call your lumber? A. We call it 
Washington fir. Oregon tries to call it Oregon fir. 

Q. How is the controversy getting along between Ore- 
gon and Washington? [Laughter. | 

Mr. Ross—How many cars of lath originate on your 
division? A. I do not know that. Not very many, be- 
cause it does not take many cars of lath to take care of 
local trade, and I do not think many are shipped east. 
I do not know about the lath shipments. It would be a 
mere guess. 

Q. How much of shingles—how many cars? A. Ap- 
proximately 3,000 cars, I think, on my division. 

Q. You have 40,000 of lumber and 3,000 of shingles; 
how many of logs? A. About 40,000. 

Q. Forty thousand logs—the lumber is principally long 
haul? <A. About 70 percent of the lumber goes east, the 
other 30 percent to terminals in Washington and Oregon. 

Q. Is that about all the forest product originating on 
your division? A. Yes, sir; there is another division, 
known as the Seattle division, which originates some 
lumber, but mostly shingles. 


EK. L. Gilboy, assistant division superintendent of 
the Great Northern Railway Company, stationed at 
Superior, Wis., testified as to the customs in load 
ing posts on his division, saying that fully 80 percent 
of the logs sawed into lumber are moved to the mills 
at Cloquet by way of the St. Louis river; that the 
rest goes by railroads owned by logging companies 
almost exclusively. 

q. You turn flat cars into that service? A Yes, sir. 
A number of flats have been engaged in the logging busi 
ness for several years in the vicinity of Cass Lake. We 
put 10-foot bunks on the deck of the car; they are heavy 
bunks that serve to protect the car. The logging people 
furnish the chains entirely. ‘The bunks are put on by 
the railroad company. The purpose of the bunks is large- 
ly to support the deck of the car und prevent the logs 
weuring through and damaging the car. On account of 
their length they enable loggers to put on still heavier 
loads than ordinarily. We almost invariably have to de- 
liver all the equipment used for handling poles and posts 
tits and pulpwood empty in the district where they are 
to be loaded. 

Q. Taking forest product that can be loaded as well 
on a box car as a flat car, what is the percentage of dif 
ference in favor of the one or the other, and why is it 
> Is it cheaper to load a box or a flat? A. It is much 
cheaper to load a fiat car with 8-foot lengths of pulpwood 
than a box car or a stock car, and for that reason we 
furnish as many open cars as we possibly can for hand- 
ling pulpwood. The shippers prefer them The dressed 
lumber comes out of Cloquet almost daily in box cars; I 
think fully 85 percent of the shipments from Cloquet go 


in closed cars. It is all evenly manufactured lumber, 
kiln dried and planed, and usually the shipments, I un- 
derstand, are on order. We do not handle on our divi 


sion any boat lumber That is handled from Cloquet 
principally by the Northern Pacific railway, on to Duluth, 
and there is loaded on steamers 


More Variants of Staking. 


Q. What is done with the staking for those cars? <A 
They use sawed stakes and also sapling, and the cars 
ire generally returned to Cloquet with the stakes in 
them. The stakes make «a number of trips. The journey 
is about twenty-six miles 

Q. On your loads of pulpwood and poles what form of 
staking is used? A. Sapling mostly There is an abund- 
ance of sapling there. The saplings, as I understand it, 
cost the shippers from & to 10 cents each. While they 
estimate the labor at $2 a day for the time employed 
they claim that one man can stake a car in about thirty 
minutes. I think myself he can. 


The witness identified two photographs as depicting 
fair samples of the character of staking used on poles 
and pulpwood. 


Q. Did you have any conversation with the mill people 
about permanent stakes for loads of poles—get any ex- 
pression of opinion from them? A. While I have not 
gone into the matter extensively, I have heard various 
shippers of pulpwood and parties who shipped telegraph 
poles express themselves. The Itaska Paper company 
expressed itself about a permanent stake—I do not re- 
member the date. That mill 1s at Grand Rapids, Minn., 
and we deliver pulpwood there. They said that this par- 
ticular car that I had reference to was loaded with 16- 
foot lengths of pulpwood. The car was equipped with 
Harvey stakes and the foreman in charge of the mill 
vard told me that he would prefer that we would not give 
them any more of those cars, as they had to unload over 
the ends instead of in the usual manner. 

Mr. Ross—How far do you ordinarily carry a car of 
poles? <A. I did not make any inquiries as to just at 
what points those are loaded, but I should imagine they 
are loaded about eighty-five or ninety miles from the 
point where the photographs were made, and on those 
particular cars I could not say just what was their desti- 
nation, but I am inclined to believe’that they were going 
to Minnesota Transfer—about 160 miles more over our 
division. 

Q. Are not those unusually light stakes? A. They 
are about the average I would say. They are just as I 
found them in the yards. 

. About how many cars of forest product originate 
on your division a year, including lumber? A. Well, now 
I can not say definitely as to that, Mr. Ross. I should 
say that we handle.at least 15,000 cars, as I said before, 
of poles, posts, pulpwood etc. That is just a general esti 
mate of the volume of business as I observe it from time 
to time. It may not be absolutely accurate. In my gen- 
eral estimate on lumber I think we handle out of Cloquet 
about twenty-three cars each working day, possibly twen- 
ty-five. My division is 450 miles long. There are other 
mills on that division. There is a saw mill at Scanlon, 
Minn.—a very large mill. Our tracks do not touch that 
mill, however. That is served by the Northern Pacific 
railway. 





Tonnage From Cloquet. 

Q. You gave as an estimate that 85 percent of the 
shipments which were loaded at Cloquet were loaded in 
box cars? A. When I say that it is from observation. 
I am back and forth there frequently and am positive 
that fully 85 percent of the Cloquet mills is so handled, 
with the exception of the boat lumber. I would say 
fully 85 percent goes in closed cars. That coming from 
Cloquet to the port of boat lumber goes in open cars’ en- 
tirely, The shipments of boat lumber are not continuous. 
We get a consignment of boat lumber and then move it 


right to the port, I understand, to connect with some 
steamer going out. We do not handle any boat lumber 
at all. It is handled entirely by the Northern Pacific. 

Q. You do the switching? <A. No, sir. 

. What other roads to Cloquet are there besides the 
Great Northern and Northern Pacific? A. The North- 
ern Pacific handles the business to Milwaukee out of 
Cloquet, I understand. You may say the Milwaukee & 
St. Paul, Northern Pacific and Great Northern, although 
the St. Paul has no tracks of its own. 

Q. Do you know what percentage of lumber and forest 
product of the Great Northern originates on your divi- 
sion? A. No, I could not venture a guess on that. I 
do not consider that mine is the greatest important 
lumber division. 

Q. How much lumber originates at Tower? A. That 
is not on our road. We have no line into Tower. We 
have a line into Virginia, Minn. Tower is on the Duluth 
& Iron Range. 

Voluminous Witness. 

Morgan K. Barnum was again recalled for the de- 
fense, and in effect testified to the impracticability, 
expense and general advisability of equipping cars 
with permanent stakes. An interesting part cf his 
testimony was the following: 

Q. I notice several cars shipped from your company 
to the Hines Lumber company, one of the complainants 
in this suit. What were the weights of stakes and bind- 
ers? A. C., B. & Q. car 89,085, the staking weighed 249 
pounds; C., B. & Q. car 86,711, the staking weighed 144 








pounds; C., B. & Q. car 81,324, staking weighed 346 
pounds; C., B. & Q. car 88,577, the staking weighed 247 
pounds. 

Q. As an illustration, there are other cars there, and 


I would like to file that statement. So there was a margin 
of profit to the Hines Lumber Company on each of those 
ears? <A. It naturally follows, I think. 
Weight and Cost Statistics. 
This witness’ testimony was largely corrobatory of 
that which he had given before. <A part of his cross- 
examination was as follows: 


qQ. All of these cars from the Hines company came a 
mile or two into Chicago? A. Not at all. They could 
not any go less than forty miles, and some farther. 

Q. You buy that lumber at the yard, don’t you? A. 
I don’t buy the lumber. I can not tell you. 

q. You don’t intend to convey the idea that there was 
any profit to the Hines Lumber Company on the 500 
pounds of allowances, do you? A. If they were al- 
lowed 500 pounds credit there certainly was. 

Q. Why were they allowed credit when there was no 
freight? A. I can not tell you about that. The bulk of 
the cars were received from other firms, you will notice. 
They were not all in Chicago. 

Mr. Stone—You spoke about the difficulty in estimating 
an allowance If the Master Car Builders’ Association 
rules were followed there would be no great difficulty to 
fix the cost of the stakes, would there? A. It would 
vary in wide limits on account of the different kinds of 
staking permitted by the Master Car Builders’ rules. 
The cost of the lumber might be averaged, but would 
not necessarily be accurate. I think each case requires 
special treatment 

Q. The rules require certain staking? A The rules 
are merely the recommended practice for the assistance 
of all concerned, and especially for those not familiar 
with the work, and are not absolutely hard and fast re- 
quirements. 

Q. If they were hard and fast and followed there 
would be no difficulty in arriving at the cost of staking, 
would there? A Not if all lumber was of the same 
price and quality. 

Q. It could be averaged easily? 

Mr. Moot—How could you average it without knowing 
how many stakes or how many other appliances are re- 
quired, and the mileage of each car? 


Here ensued a diseussion between several of the 
counsel, after which Mr. Stone asked: : 


Q. You charge us so many pounds for loaded lumber 
whether we have half that many pounds on’the car or 
not? You do as a matter of fact charge for a minimum 
number of pounds? Now you could fix the same rule 
for the placing of allowance on stakes just as equitably 
as to make a minimum on the freight? A. I do not 
understand it so. It strikes me as being an entirely 
different kind of a case, 

Mr. Stone—But that is so from the railroads’ stand- 
point. 

Mr. Ross—Did not you say as to the figures of weights 
that they were merely estimates in this exhibit here? 
A. I said the weights were actually obtained by weigh- 
ing the staking. Those cars were unloaded at our lum- 
ber yards, and they surely ought to know how much 
lumber there was on the cars if they paid for it. 

Staking Under an Allowance. 

Mr. Hoiden—You spoke about the rules providing dif- 
ferent kinds of staking. I want to show by this witness 
that the rules provide a number of substitutions for 4x5 
stakes; some hemlocks, some saplings and some stakes of 
various dimensions. ‘ 

Chairman Knapp—The rules are in evidence. Obviously 
those rules have no greater force than a mere recom- 
mendation as to the transportation by a given road over 
its own line - 

Mr. Stone—That is true, but - 

Chairman Knapp—And then when it goes on to another 
line it is largely a question of whether that road will 
receive it or not, and I have heard testimony upon that 
point, but it does not occur to me that if there was an 
allowance that would tend to increase the expense or the 
methods of equipping cars with temporary stakes. If 
the shipper were offered the same inducement he would 
do it as cheaply as he could. 

Mr. Stone—Well, he would have to do it. 

Chairman Knapp—No, he would be under no greater 
obligations to comply with the requirements of the 
carriers in that regard than now. The circumstance of 
having an allowance in doing it would not affect the 
way it is done or the expense. 

Mr. Stone—If it is an allowance from the carrier the 
earrier would see that he staked according to its rules. 

Chairman Knapp—He might and he might not. 

Mr. Stone—I am pretty well satisfied that the carrier 
would see that the shipper put on to-the car quite as 
much value in stakes as his allowance. 

Chairman Knapp—It might depend upon who the ship- 
per was. 

Mr. Stone—We are not to presume that there would 
be any favoritism. 

Mr. Holden—That is the point that I would make—re- 
quiring an inspector to see that the full allowance was 
put on that car. 


A Prejudiced Statistical Repository. 

C. Burnham, assistant to the first vice president of 
the Burlington road, gave statistical information as to 
the movement of freight upon that line, the Northern 
Pacific and the Great Northern roads for the year 


‘ended June 380. 


On the Northern Pacific, for the period mentioned, the 
total was 6,207,567 tons, or 37.6 pereent of the total ton- 
nage. On the Burlington system the total traffic in 
forest products was 1,896,405 tons, or 7.61 percent of the 
total traffic. In these commodities one item had been 


separated and considered as a whole—lumber, lath and 
shingles—and from the best information the roads had 
about 30 percent of that item is of lath and shingles. 
Deducting 30 percent would give the actual lumber move- 
ment as the following: 


Great Northern ..............4.. 1,123,100 5.14 percent 
POOCEOEE: BPRGMNS ccwccacceeescess 1,957,045 11.67 percent 
POD: nv cdcdscscccodscredeane 1,045,240 4.01 percent 


Q. What proportion of lumber is moved in open cars, 
and what is the relation of this movement to the entire 
tonnage of the three systems? A. The Great Northern 
has secured a report direct from the territory west of 
Montana during July, 1905, and January, 1906, showing 
a total movement in open cars‘of 358 cars for the twelve 
months. On this basis the movement would be’ 2,148 
open cars. The total lumber shipments by the Great 
Northern in 1996 were 27,192 cars, making a proportion 
on open cars of about 8 percent. 

Q. ‘The record of all the lumber and poles moving 
from the west on the Great Northern in July and Janu- 
ary, 1905 and 1906, as specimen months, was only 358 
cars? A. That is it. That is 8 percent of the total 
lumber movement from that territory during that period. 
The Chicago, Burlington & Quincy handled 65,240 cars 
of lumber in tlie fiscal year of 1907. We estimate that 
to be about 10 percent on open cars. Most of the lumber 
is received from foreign lines. The Burlington system 
has 14,914 open cars. 

Q. If you equip those cars with Harvey stakes, how 
would you come out? A. If we would, less than halt 
of them would ever see a car of lumber during the year. 
Only 44 percent of our cars get lumber during the year. 
Our average number of days when cars are loaded with 
freight is about ten days, so for about 4.4 days during 
the year our open cars are handling lumber. The rest 
of the time they are handling other traffic. The Harvey 
stake would be an absolute hindrance to the handling 
of other traffic. 

Q. Taking up the Northern Pacific, what is the pro- 
portion of open cars on that line? A. They made no 
absolute estimate of their proportion, but they undoubt- 
edly handled more than the Great Northern, but not 
much more than twice as much for the entire system. 
They have a great deal of lumber moving into Minnesota 
in open cars, and they have less freight cars than the 
Burlington. They have 12,937 flat cars, and while a 
great proportion of their traffic would be in open cars 
their flat cars would probably never see a car of lumber 
during the year. 


Idie Lumber Cars in a Lumber Car Famine. 

Q. What proportion of that total lumber movement 
would the tonnage amount to? A. Twelve percent or 
more; 12 percent of the total lumber tonnage would be 
in open cars. 

Q. What proportion of the total traffic on the North- 
ern Pacific would that be? A. Less than 1% percent oi 
the total traffic of the road—less than one-half of 1 per- 
cent. 

Q. As a rule are flat cars furnished to a shipper of 
lumber when his orders are for box cars? A. On the 
contrary, there is more demand proportionately for flat 
cars than boxes. 

Q. What commodities aside from forest products are 
handled on those lines? A. Coal, sand, gravel, pipe, 
boilers, iron and steel. Many of those commodities never 
will move in larger quantities than the lumber moves on 
flat cars. The Burlington system, I believe, estimates its 
movement at 6,500 open cars of lumber. We had 1,096,- 
009 cars of coal, 12,256 cars of agricultural implements— 
twice as many implements as lumber. Most of the im- 
plements move on flat cars. Of coal we moved 4,088. 
Take the item of stone; there is 13,970 cars; of sand and 
gravel, 17.496 cars. All those items are more than the 
lumber box or flat cars. 

Q. Where these other loads are moved on open cars 
do any of the companies make any allowance to shippers 
for the cost of stakes? A. They never have for years 
back. We have never been asked by any lumber shippe:' 
to make any such allowance previous to this case. 

The Grain Door Analogy. 

Chairman Knapp—Does it appear that there is any 
traffic for which a temporary appliance is furnished at 
the expense of the carrier except grain doors in the 
movement of bulk grain? <A. None on the Burlington 
except grain doors. The Burlington aims to supply all 
grain shipping points with doors. 

Chairman Knapp—The commission understands that 
the railroads furnish grain doors for the movement of 
bulk grain. I am asking if there is any other traffic 
earried anywhere for which a temporary appliance is re- 
— which is furnished by the carrier? A. None at 
all. 

Mr. Stone—Does this last question apply to other roads? 

Chairman Knapp—I am asking so far as the witness 
knows. 

The witness—I do not know of any, or any other road. 
I do not know of any. 

Mr. Stone—There is sugar cane etc. 

Chairman Knapp—Those are temporary appliances. 

Mr. Stone—The testimony is that coke racks are put 
on where coke is carried. 

Immoral Influence of Steel Stakes. 

Mr. Holden—You hear the testimony as to the cost of 
putting stakes on the car. From what standard as a 
traffic man would you be able to state or work out any 
rule for an allowance ov for estimating the fair cost of 
the staking of cars that come to the Burlington line 
from the west or north? A. I do not see how it could 
be done. There would be a great variety with every 
ear, depending upon the capacity of the car staked, the 
weight of a load, the character of the stake, and it 
seems to me it would be absolutey impossible to make 
any such allowance without resulting in grave evils, in 
the form of concessions to shippers ete. 

. If the purpose was to get at a fair cost for that 
stake, would it require some evidence as to the cost at 
point of loading? A. It would be absolutely necessary, 
and it would be getting it from the shipper, and I do 
not think we could rely upon the shipper for that in- 
formation. 

Q. What incentive would that result in—in the light 
loading of cars? A. If the shipper could advantage by 
it, it would naturally be to his advantage if he could 
by loading three cars secure a dollar each on each car. 
It would add to the acute car situation. It would be an 
incentive toward underloading. 

. As to the character of the stake—are you familiar 
with the reports of accidents on your road? A. I see 
the reports of all accidents on the railroads and have for 
years. All of our lumber comes from our connections 
I have no recent reports of accidents or loss of life or 
property from inefficiency of stakes. 

Q. Those stakes from that class of material would 
answer the purpose of handling the loads? A. Entire- 
ly so. 

Well Fortified and Cock-$ure. 

Mr. Ross—Who gave you the figures for the Great 
Northern? <A. I secured them from their reports which 
I obtained personally from the different officials of the 
company, and the same is true as to the Northern Pa- 
cific. 

Q. You spoke several times of “our’’ company. A. 
The reason I spoke that way was that I was delegated to 
look into this by the three companies, and looked it up 
to save the expense of sending three men down here to 
testify to the same thing. y testimony was gotten 
from actual experience up in that country. 

. You testified that the Great Northern secured a 
record of lumber and goes moving from Montana and 
west to the east during July, 1905, and January, 1906; that 
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the total car movement was 358 cars. Does that include 
all that territory west of Montana? A. It includes all 
territory west of Montana to the Pacific coast. We have 
the records showing the movement of all lumber, but not 
separately as between flats and open cars. 

Q. You have records showing all movements of forest 
products on the Great Northern? A. No. 

Q. Many of these figures you have given are esti- 
mates? A. They are estimates based upon the best in- 
formation obtainable, and are approximately correct. 

Have.you figured them out to see if they work out 
substantially as do the reports given the commission? 
A. That has been worked out. They are as near correct 
as they can be made. 

Q. You speak of 12,000 flat cars on the Northern Pa- 
cific. A. Yes. I took that right out of the Equipment 
Guide since I have been here within the last few days. 
That may have been the report for the year ended June 
30, 1906. I presume it was. This is up to date. 

Q. How do you arrive at your statement of the aver- 
age haul of freight on the three systems? A. It is a 
mere matter of calculation in the accounting department. 
That is approximately the mileage of freight on our 
line. That is taken from our reports and I think they 
are all on file with the commission. 


Segregated Tonnage Statistics. 


Q. In that statement before you does it show the num- 
ber of cars of mac hinery? A. Yes, sir; 5,182, and for 
forest sretine ts, lumber, 65,240; shingles, 87,012, and other 
products 16,915, for the Chicago, Burlington & Quincy. 

Q. Can you give me that as to the Great Northern? 
A. I have not got that separated in that way for the 
Great Northern. The figures are not separated in that 
way, Mr. Ross. The Great Northern and Northern Pa- 
cific do not separate their statistics by cars. 

They must have some fecord of the number of cars 
of lumber and shingles and poles. A. I could give you 
a record of the number of cars of lumber on the Great 
Northern railway. It is stated here that the total for 
the year of 1906 was 27,192 cars. That is the exact num- 
ber of cars. 

Q. What is it on the Northern Pacific? 

Chairman Knapp—Ii I understand it, they do not keep 
their records so that they tell. 

The witness—No, but we approximate it by getting 
the records for two months. I have some figures here 
showing the total number of cars moved from Wash- 
ington by the Northern Pacific—30,354 cars in 1906, 17,584 
ears of shingles. That is the record from the Pacific 
Coast Lumber Manufacturers’ Association, which I be- 
lieve agrees with the records of the railroads. 

Q. I have the same record showing 76,759 cars of 
lumber and 34,120 of shingles. A. That is by both roads. 
Of course, none of those shingles can possibly go in open 
cars, and I know they never move from the Pacific coast 
in open cars. We handle a few gondola cars from St. 
Paul when the box car situation is acute. 

Q. You make an allowance for oil and sugar tonnage, 
don’t you? A. No, sir; none of that on the Burlington 
line. I see that after having examined the tariffs. 

Q. How about potatoes or apples? A. We make no 
allowance for potatoes or apples. We carry stoves on 
allowance. We allow the weight of the stoves and lin- 
ings. as we allow the weight of stakes for the lumber. 
We furnish grain doors, but I do not Know whether the 
doors are used for apples. ‘Those doors are part of the 
equipment of the car. We furnish refrigeration. 

Commissioner Cochrell—Are apples shipped in open 
ears? <A. They are shipped in stock cars. They are 
shipped loose to a considerable extent in Nebraska and 
Montana. 

Documents for the Defense. 

Mr. Moot—I offer in evidence bulletin No. 74 of the®* 
United States department of agriculture, forest products 
of the United States, for 1905, analyzing and going into 
details, and showing where the various kinds of lumber 
are produced and used, and all that sort of thing. I 
suppose counsel is perfectly familiar with it. want to 
reserve also the right to examine further in this matter 
a circular showing a number of lumber concerns, their 
capital, their output and so on a year, just as the rail- 
Way concerns are shown. I want to produce that if I can 
find it aguinst the day of the argument of this case. 

Mr. Stone—You refer to a report of the agricultural 
department? 

Mr. Moot—Yes, or some one of the official departments. 

Commissioner Cochrell—Is that a census bulletin? 

Mr. Moot—Very likely it may be. 

Mr. Moot—Mr. Ross and myself made arrangements to 
have Mr. Rich telegraph the chairman of this board about 
the car that is down here on Fourteenth street. That is 
the joint telegram that we sent so the chairman will 
know when he gets the reply what it has reference to. 

I offer in evidence the production of lumber, lath and 
shingles by states, 1996, 1905 and 1904, between different 
states and different kinds tabulated, being from the de- 
partment of commerce and labor bureau of the census, 
issued July, 1907, under the de~:rtment of agriculture. 
by Mr. Pinchot. I want considered in evidence part of 
official classification No. 30, being railroad 19-A, which 
provides ‘‘an allowance of 500 pounds weight will be 
made for racks, standards, strips and supports on flat 
or gondola cars if loaded with freight requiring their 
use.”’ 

Expenses and Difficulties in Loading. 


Mr. Moot recalled George M. Brown, of the Pere 
Marquette road. 


Q. A good deal has been said here about lumber be- 
ing unloaded as cheaply from a box car as from an open 
car with rolls or other modern appliances. I wish you 
would state to the commission whether that can be done. 
or whether there is any class of box cars and any class 
of lumber where, with modern appliances. it may be 
loaded as cheaply on a box car as a flat? A. I have 
often seen cars of lumber loaded in planing mills. 


The witness explained in detail the loading of cars 
in planing mill plants, and continued: 


That kind of a box car can be loaded by a man as well 
as a gondola or flat car, but if the lumber was coming 
from two machines two men can not work in a box car 
economically. Planing mi!l men have told me recently 
that they preferred to load open cars because their tracks 
were limited at- their planing mills, and the switches 
were made twice a day, and they could keep two men 
Dusy on an open car. As to loading a box car on rollers 
from a saw mill, it is impracticable for many reasons. 
All kinds of logs follow each other into the mill 


The witness described the process of handling tim- 
Ser in the planing mills, and the results following the 
liscovery of defects in the timber, and said that a 
wian loading a car could not run the lumber. over 
eullers from a saw to box car door. 


2. Briefly, are those the reasons why you say, except 
in a single case that you have given, it is cheaper to load 
on open cars than it is on box cars, even with rollers? 
A. It is the only case with the most modefn methods. 
The difference in favor of loading the open car is from 
15 to 25 percent. according as to whether you have a 
box car loaded with low piles or high piles. 

Mr. Ross—How much does it cost to load a box car the 
way you describe it? A. From the planing mill one 
man can handle 10.000 feet a day. To load a box car 
ordinarily it cost 35 cents to 60 cents, according as to 
how the car is placed, the kind of piling, and whether 
you are in a hurry to load it and pass the lumber to the 
outside mun rapidly. 


Q. How much does it cost to load a gondola car with 
12,000 feet of lumber? A. It depends upon the lengths. 
Twenty-five percent less a thousand than in a box car. 

Q. Have you ever had any cars of lumber louded? 
A. I have had a half interest in about 40,000,000 feet. 
I was actively engaged in the lumber business at Stand- 
ish, Mich. I gave my personal attention to that business 
some time each week 

Mr. Stone—You say it costs from 30°to 60 cents a thou- 

*sand to load box cars, and that I suppose is an average 
load of 10,000? A. We load heavier than that in Mich- 
igan. I would say at least 15,000. 

- Then at 60 cents a thousand it would cost $9 to 
load that car? A. Yes. 

I understand you to say that one man could load 
a car a day, taking it from the planer. If his wages 
were only $2 a day it would cost only $2? <A. Yes, 
where one man takes the lumber and it comes to him 
as he can handle it. 

- In one instance where you enumerate, it costs $9 
and the other it costs $2? A. Yes, those are the ex- 
tremes. 

Q. No extreme about it. 

Here followed a four-sided discussion between coun- 
sel and the witness, after which Mr. Stone asked: 

Q. It would cost $9 to load a car with 15,000 feet, yet 
you say that in loading as fast as it comes from the 
planer one man will load a car a day, and that you know 
that at $2 for a day’s work it will cost $2. Then it costs 
—_ to load with several men than with one man? A. 

es, 

From Mining Territory. 

E. P. Bates, general freight agent of the Pennsyl- 
vania Railroad Company, was called for the defense, 
and testified that he was familiar with the coke re- 
gions on the line of his system, located principally in 
Fayette and Green counties; that they are about 50 
miles in length by 10 to 15 in width, and embrace the 
territory in which most of the Connellsville coke is 
made; that the Pennsylvania company has about 10, 
415 coke cars with which to handle that traffic; that 
those cars are used preferably for such traffic. 

Q. About how many ears of coke does the Pennsyl 
vania line handle dav by day in that region? A. Prob- 
ably from 1,200 to 1,500 a day. 

Q. You are able to handle trains of about how many 
cars? A. I should judge about forty cars of each. 

Loaded on your coke cars, your modern cars with 
large racks as you make them, about how much on a 
ear? A. Those cars should load about 100,000 pounds 
a car 

Q. “That would give us somewhere in the neighborhood 
of forty trains a day. How do they go out, mixed, or 
train after train of coke and nothing else? A. Those 
cars as a rules are *ttaken to the yards and co'lected for 
the different consignees and destinations, and sent to 
Pittsburg, the valleys, Cleveland and Chicago. 

. In the main, those cars remain in the coke indus- 
try? A. Practically so. 

Where the Shoe Pinches. 

Q. Would it be practicable to equip all your open cars 
with permanent stakes and put them in the lumber 
traffic and have them perform the same service? . To 
take care of the lumber traffic we would practically have 
to equip all our open cars to make them available for 
lumber because we could not set aside the cars to keep 
them in certain territories on account of the scattered 


destinations of the lumber. In other words, we would 
not be able to get the cars back to the different points 
for shippers’ use. They might not be returned to the 
same point for a year. 


Witness explained the extent and locations of the 
ifferent branches of the Pennsylvania system. 


Q. About how many freight cars and of what clas- 
sifications have you; on the system approximately? A. 
We have on our system something over 200,000 freight 
ears, divided about approximately into 67,000 box cars, 
5,300 refrigerators, 5,400 stock cars, 57,000 hopper cars, 
66,000 gondolas, 4,000 flat cars and 500 tanks. 

Mr. Ross—Describe the equipment of your coke cars. 
A. They are practically racked gondolas. I understand 
coke cars would be included in the class of the hoppers. 

Q. How many of those coke racks are permanently 
attached to your coke cars? A. The larger percentage. 
I suppose there are more steel with racks. I could not 
Say positively. 


Lumber Traffic on the Pennsylvania Lines. 


Q. Can you state approximately the amount of lumber 
oy on your entire system? <A. Approximately about 

8,000,000 tons a year. Very few logs are handled. I could 
not Say positively. It is almost all lumber and forest 
products. We have a considerable movement of tele- 
graph and telephone poles and piling. These are neces- 
sary for our own service. 

Q. What is the lumber hauled on your road? A. It 
originates mostly on the western Pennsylvania division, 
Buffalo and Allegheny, P. D. and Northern Central. 

Q. Does this 8,000,000 tons you speak of include the 
lumber coming from foreign roads? <A. All the lumber; 
yes, sir. 

Q. Do you know what proportion of the Jumber that 
goes over your road is handled in open cars? A. I un- 
derstand approximately from our western division and 
Buffalo about half and half; from the P. & D. and 
Northern Central territory practically 70 percent in open 
cars—between 60 and 70 percent. 

Mr.’ Moot—You move what traffic over the Pennsyl- 
vania in excess of lumber? <A. Bituminous coal, anthra- 
cite coal, stone, minerals of different kinds. 

Q. Do you mean you haul more coke than you do 
lumber? A. Yes, sir. I do not know that I have the 
exact figures. The last annual figures for coke were 
about sixty cars a day The coke cars come loaded both 
ways. Coke cars are cars suitable for carrying heavy 
commodities, ranging from 60,000 to 100,000 pounds 
capacity. Most of the new gondola cars are of the 100,- 
000 pound class. 

The Defense Closes. 

Mr. Moot—With the exception of the summary showing 
the capacity of freight cars and their classification by 
classes as to capacity for the year ended in 1906, I offer 
that in evidence and I will try to have copies made and 
furnished counsel as a matter of convenience as soon as 
I can. With the exception of the reservations I have 
made with regard to statistical matter, I believe that 
completes anything I have to offer so far as I know 

Chairman Knapp—Well, that closes the testimony on 
account of the defense I would like some information 
as to how much time is desired for the complainants. 

Mr. Ross—I will be as brief as possible. I have a num 
ber of witnesses here and shall hope to close tomorrow 


Further colloquy ensued between counsel and the 
commission as to the allotment of time for the sue 
ceeding day, and the hearing then closed for the day 
at 4:45 p. m. 


TALES OF INTEREST TO THOSE IN THE LUMBER TRADE. 


An Arkansas Log Wagon. 

Each section of the country has its own method of 
transporting logs from the forest to the mill. In the 
St. Francis river valley wagons are used almost exclu 
sively. The illustration appearing herewith will prove 
familiar to operators in that section. The unusual 
feature of the wagon is the boxed wheels. The rims 








IN LIEU OF GOOD ROADS. 


of this wagon are about 21% inches wide, the rough 
lumber used in boxing in the wheels being nailed to the 
rims with an opening cut into the boards so as_ to 
permit them circling the hubs as indicated. In board 
ing up the wheels it gives wider bearing and prevents 
the sand and mud from accumulating between the 
spokes when the wheels sink into the earth. A _ great 
deal of the hauling is done on contract and the prices 
range from $2 to $6 a thousand feet, according to the 
destination and the condition of the roads over which 
the logs are transported. 





Perley Lowe as a Poet. 

The present financial stringency, like all other things, 
has had its brighter side. One of the results of the 
flurry which belongs on the right side of the ledger is 
the production of the following poem by Perley Lowe: 


I go to bank once in a while; 
The banker thinks it funny 
To coolly hand me out a smile 

And “Christian Science money. 


—_—e—rn" 
New Brunswick lumbermen say that the output on 
the St. John river next season will not exceed 60,000,- 
000 feet as against 135,000,000 feet this season. 


Extending the Order’s Scope. 


A recent issue of the AMERICAN LUMBERMAN reported 
in detail the results of a concatenation in London, 
England, held under the particular auspices of EF. 
Haynes, Vicegerent Snark for that jurisdiction. Mr. 
Haynes, who is editor of the Lumber Trades Journal, 
of London, was not given full credit for his loyal 
service in behalf of Hoo-Hoo. While he had the in 
valuable and indispensable assistance of Max Sond 
heimer, of the E. Sondheimer Company, Memphis, Tenn., 
than whom the order boasts no better qualified or more 
loyal member, Mr. Haynes is entitled to credit for hav 
ing given Hoo-Hoo a great impetus in the United 
Kingdom. Through his instrumentality and sacrifice 





BE. HAYNES, OF LONDON, ENGLAND. 


of time Hoo-Hoo has become so widely and favorably 
known that its increase with the best material avail- 
able is assured. He supplemented his services as act- 
ing Vicegerent at the recent memorable concatenation 
by acting as toastmaster at the banquet which fol 
lowed, and proved himself as able in that direction as in 
the graver work which preceded it. 

It is safe to say that Hoo-Hoo has been assured the 
initiative of continued prosperity through Mr. Haynes’ 
activity in its behalf, and the AMERICAN LUMBERMAN 
is gy to be able by this means to accredit him accord- 
ingly. 
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WEEK’S RECORD OF CHANGES, 
INCORPORATIONS. 


Alabama. 

Jasper—The Cranford Lumber Company recently reported 
incorporated should have read the Cranford Land Company. 
Arizona. 

Phoenix—The Michigan-Alabama Lumber Company, 
authorized capital $150,000; J. A. Campbell, J. LB. Curtis, 
\. Johnson and others. 

California. 

Sun Francisco—The Grants Pass Box Company, author 

ived capital $50,000; EF. W. Warren, M. K. Lauden and a. 


I), Ilorner. 
Colorado. 
Pueblo--The Iron City Lumber Company, authorized 


capital $25,000; A. D. Young, TT. M. Young and G. 
Peacock. 





Delaware. 


Dagsboro—-The Lingo Box Company, authorized capital 
$50,000; J. Hl. Brown, C. M. Curtis and William Saulsburg. 


Florida. 
Bluffsprings—The Escambia Veneer Company, authorized 
upital $6,000; A. C. Turner and P, C. Hecker. 

Illinois. 


Batavia The Beach Lumber Company, authorized capital 
$100,000 ; Fred Beach, J. M. Raymond and J. K. Newhall. 

Chicago—The C. C. Wardell Company, authorized capital 
<5,000; C. C. Wardell, BE. F. Wardell and BF. Frickie. 

Indian Territory. 

Tushkahomma—The Jack Fork Lumber Company, author- 

ized capital $25,000. 
Iowa. 

Sioux City—The National Wood Works Company, author- 
ized capital $100,000; J. J. Keefe, H. Ackerberg, J. E. 
rostrom and others. 


Louisiana. ; 
New Orleans—The Gulf Coast Lumber Company, author- 
zed capital $50,000; 'T. P. Gary, F. W. Fatheree and FE, M. 


Schornhorst. 

New Orleans—The Home Lumber & Supply Company, 
tuthorized capital $10,000; W. Hl. Reed and T. O'Connor. 

New Orleans— The Rio Lumber Company, authorized cap 
tal $50,000; 'T. PP. Gary, PF. W. Fatheree and E. M. Schorn 
horst. 

: Maryland. 

Baltimore —The Jackson-Rider Company, authorized cap 

tal $100,000; claim all paid. 
Massachusetts. 

Loston——The New England Cigar Box Company, author 
yed capital $10,000; J. W. Schaefer, H. C. Brooks and 
Valentine Richter. 

Haverhill—The Island Park Box Company, authorized 
ipital $10,000; M. L. Whitcomb and A. C. Spofford. 

° Michigan. a 

liawks— The Northern Cedar Company, authorized capital 

£51,000; IL Horwitz, H. P. Newton and J. W. Warner. 


Mississippi. 
Hattiesburg—The Progress Lumber Company, authorized 
apital $20,000; J. Flint, J. C. Thompkins and others. 
Missouri. 


St. Louis—The Wenderson Manufacturing Company, 


ithorized capital $15,000, 
New Jersey. 


Ilazlet—-The Van Mazer & Weigand Trading Company, 
uthorized capital $20,000; J. S. Van Mazer, P. O. Weigand 


nd H. A. Walling. 
New York. 


Fultonville—-The Fultonville Lumber Company, authorized 
ipital $50,000; C. L. Bridge, A. G. Raff and C. Van Olinda. 
Gloversville—The Holden Lumber Company, authorized 
apital $100,000; C. J. Llolden, A. H. Stetson, S. E. Shana- 
in and others. 

New York—The Glenwood Construction & Supply Com- 
uiny, authorized capital $20,000; T. F. Wright, H. F. 
lark and Fred Werner. , 
New York——The Smith-Wilshaw company, authorized 
apital $5,000; F. E. Smith, A. E. Wilshaw and others. 
New York-—The West Side Lumber, Storage & Trucking 
ompany, authorized capital $50,000; C, D. Folsom, H. D. 
‘ames and L. H. Strouse. 

Norwood—'The Norwood Casket Company, authorized 
apital $10,000. 

Watertown—The Miser Shuff Specialty Company, author- 
ed capital $25,000. : 

Ohio. 


Cleveland—The Empire Lumber Company, authorized 
apital $30,000; P. ,. Wagner, CC. W. Johnson, Hl. H. 
rench and others. 

Oregon. 


Portland—The Timber Investment Company, authorized 
ipital $250,000; J. L. Hartman, H. I’. Rankin and George 
lcCarty. 
Pennsylvania. 

Newport—The Newport Lumber Company, authorized cap- 
al $10,000; D. Gring, C. K. Miller and E. D. Bristline. 
Pittsburg—The Furnace Run Saw Mill & Lumber Com- 
iny, authorized capital $50,000; N. E. Bell, C. S. Ewing 


nd H. B. Butler. 
South Dakota. 


Willow Lake—The C. H. Chase Lumber Company, author- 
ed capital $100,000. 
Tennessee, 


Marysville—The Dixie Mantel & Manufacturing Company, 
ithorized capital $15,000. 


Virginia. 


Boone Mill—The Garst Lumber Company, authorized 
ipital $1,000; J. R. Cook, J. Garst and B. P. Huff. 
Norfolk—The Patterson Lumber Company, authorized 
ipital $25,000; 8S. F..Minter, E. B. Lawrence and N. B. 
‘atterson. 

Radford—The M. L. Harrison Tie & Lumber Company, 
uthorized capital $25,000; M. L. Harrison, J. 8S. Pancake 


ind M. W. Mercerau. 
Washington. 


Blaine—The National Mill Company, authorized capital 
“6,000; M. G. Parker, H. C. Tucker and W. M. Greer. 

Chinook—The Chinook & Bear River Logging Company, 
authorized capital $6,000; W. Barrow, J. A. Rosenthal and 
©. A, Rosenthal. 

Clinton—Salisbury Bros., authorized capital $15,000; D. 
M. Salisbury. J. Salisbury and. F. B. Salisbury. 

Seattle—The Cocheco Lumber Company, authorized capital 
$6,000; B, E. Cate, P. E. Beam and John Weaver, 


NEW FIRMS, INCURPORATIONS, 


Snohomish—The Evergreen State Lumber & Shingle Com- 
pany, authorized capital $50,000; D. A. Ford, C. J. Shaw 
and True Uncapher. 


West Virginia. 
Webster Springs—The Webster Springs Lumber Company, 
authorized capital $25,000; J. P. White, N. C. Morrison and 
J. 8S. Beury. 





BUSINESS CHANGES. 


Alabama. 


New Decatur—The John Cathcart Lumber Company is 
selling out. 





Arkansas. 
Ashdown—J. R. Bowles is out of business. 
Ashdown—The Griflin-Willingham Lumber Company is 
out of business. 


Marked Tree—The Marked Tree Lumber Company will , 


discontinue its office at this point. 
Newport—The Fee-Crayton Hardwood Lumber Company 
has removed headquarters to Little Rock. 


Georgia. 
Ifowell—Gray & Getchell have filed a petition in bank- 
ruptcy. 
Illinois. 


Chester—The William Ebers Lumber Company has 
changed style to the Ebers-Beare Lumber Company. 

Chicago—The Phoenix Parlor Frame Company and the 
National Couch Company have been succeeded by the 
National Parlor Furniture Company. 

Ireeport—The Burdette Organ Company has been suc- 
ceeded by 8. N. Swan. 

Mt. Carmel—T. B. Wright & Sons have been succeeded 
by T. B. Wright, jr. 

Indiana. 

Marion—The Spencer & Bedell Company has increased its 
capital stock from $25,000 to $50,000. 

Warsaw—The H. A. Myers Manufacturing Company was 
recently organized. 


Indian Territory. 


Alderson—The Alderson Lumber Company has been suc- 
ceeded by the New State Lumber Company, of Hartshorne. 

McAlester—The New State Lumber Company, of Harts- 
horne, will open a retail yard at this point. 

Iowa. 

Albert City—J. D. Heck has been succeeded by the Heck- 
Hoferer Lumber Company. 

Ankeny—The Nicholson Lumber Company has been suc- 
ceeded by the Ankeny Lumber Company. 

Clare—F. D. Conway has been succeeded by Conway & Co. 

Clinton—Hanson Gumpstrup & Co. are selling out. 

Knoxville—The Anthes Bros. Lumber Company has been 
succeeded by the Anthes Lumber Company. 

Tipton—The Central Lumber & Coal Company has changed 
style to the Tipton Lumber & Coal Company. 


Kansas. 


lola—The Ingalls Mercantile Company is out of business. 

Parsons—The Dodge-Bryan Lumber Company has bought 
out the A. L. Davis Lumber Company. 

Rush Center—J. J. Conard will remove his yard to La 
Crosse and consolidate it with his yard at that point. 

Louisiana. 

Florien—The Florien Lumber Company has removed its 
offices to Ayers. 

Keatchie—Foggin & Foggin are out of business. 


Montz—There has been a change in the ownership of the 
L. W. Warrick Lumber Company. 


Massachusetts. 


Boston—The Martin Piano Company has filed a petition 
in bankruptcy. 

Leverett—Field & Beaman have been succeeded by Mar- 
vell Beaman & Co. 


Michigan. 


Bridgman—The Bridgman Fuel & Lumber Company has 
been succeeded by the Bridgman Supply Company. 

Dundee—G. E. Lamb & Son have been succeeded by C. F. 
Spohr & Son. 

Petoskey—The Elk Cement & Lime Company has removed 
its offices to Elk Rapids. 

Port Huron—The Haynes Land & Timber Company has 
increased its capital stock from $150,000 to $200,000. 

Rexton—C, A. Brabb and Herbert, James and Arthur 
Grimes have organized the Brabb-Grimes Lumber Company. 

Three Oaks—Jacob Brower is out of business. 


Minnesota. 
Slayton—The Slayton Lumber Yard recently began busi- 
ness. 
Stillwater—William F. Mackey has been succeeded by the 
Mackey Lumber Company. 


Mississippi. 


Delisle—The Herrin Lumber Company is out of business. 
Waynesboro—Wetherbee & Vick are out of business. 


Missouri. 


Essex—G. Crow is out of business. 

Gorin—Seth 8S. Silver is not out of business as previously 
reported. 

Kansas City—Conlon & Downs recently entered the whole- 
sale lumber business. 

Kansas City—The Palliser Lumber Company has increased 
ee oe stock from $200,000 to $300,000; all the increase 
vaid. 

. Kansas City—W. E. Woods recently began business. 

Poplar Bluff—The A. W. Greer & Son Lumber Company 
has been succeeded by A. W. Greer. 

Salisbury—John I’. Ownby & Co. have been succeeded by 
k. J. Hayes and Jesse Jaco, of Fayette: 


Nebraska. 
Lexington—Goodrich & Lowe have sold out. 
Palisade—W. E. Bullard has sold out to C. E. Milks. 
Walton—J. W. Knight has been succeeded by the Walton 
Lumber & Grain Company. 
New Hampshire. 
Epping—W. C. Brown has been succeeded by the Brown 
Box Manufacturing Company. : 
New York. 


Gloversville—Charles J. Holden has been succeeded by the 
Holden Lumber Company. 
Sherman—The Sherman Chair Company has sold its plant 
to Mrs. E. P. Cheney. 
North Carolina. 


Oxford—Caldwell & Topping are selling out. 





NEW MILLS AND CASUALTIES. 


Ohio. 


Millersburg—James H. Mitchell & Son have been suc- 
ceeded by the Millersburg Lumber Company. 


Oklahoma. 


Oklahoma—R. L. Edwards recently entered the lumber 

business. 
Oregon. 
Umatilla—W. H. Switzler is out of business. 
Pennsylvania. 

Nochester—The Rochester Planing Mill Company is out of 
business. 

Slate Hill—Christian Westerman is closing out. 

Watson Run—The Walter G. Harper Lumber Company is 


out of business. . 
South Carolina. 


Cebu—The John H. Sizer Lumber Company has been 
succeeded by the Trexler Lumber Company, of Allentown, Pa. 

Spartanburg—The Rigby Manufacturing Works have been 
succeeded by the Rigby Manufacturing Company. 


South Dakota. 


Willow Lake—C. H. Chase has been succeeded by the C. 
li. Chase Lumber Company. 


Tennessee. 


Memphis—V. B. Smith sold the plant of the “DeSoto 
Lumber Company to the Union Lumber & Manufacturing 
Company for $12,500. 

Texas. 

Alvin—Haas & Speers have been succeeded by Fred A. 
laas. 

Electra—S. S. Walker & Sons recently entered the lumber 
business. 

Pittsburg—Prince & Patterson have sold out to F. E. 
Prince. 

Rosenberg—R. T. Mulcahy & Son have been succeeded by 
the Fort Bend Lumber Company. 

Wallis Station—R. W. Guyben & Son have been succeeded 
by the Wallis Lumber Company. 


Utah. 


Ogden—The Ogden Planing Mill Company recently began 
business. 


Virginia. 
Harrisonburg—The Building & Supply Corporation is out 
of business. : 
Washington. 


Snohomish—The Maughlin Mill Company has sold out to 
D. A. Ford, Colby Shaw and True Uncapher, and will 
operate under the style of the Evergreen State Lumber & 
Shingle Company. 

Winlock—The Winlock Lumber Company has been suc- 
ceeded by the J. A. Veness Lumber Company. 

West Virginia. 

Charleston—The Landon-Levy Company is in the hands 
of its creditors. 

Wisconsin. 

Milwaukee—The Squaw Creek Lumber Company has 
increased its capital stock from $100,000 to $125,000. 

Potter—A. H. Voight has been succeeded by Voight Bros. 

BRITISH NORTH AMERICA. 


Saskatchewan. 


Moosomin—The Beaver Lumber Company is closing out at 
this point. 





NEW MILLS AND EQUIPMENT. 


California. 


Pokegama—The Algomah Lumber Company, of Los 
Angeles, has let the contract for the building of a mill 
with a daily capacity of 100,000 feet. 

Ohio. 

Ironton—The W. H. Dawkins Lumber Company, of Ash- 

land, Ky., has completed its saw mill at this place. The 


mill is of the Allis-Chalmers make and has a daily capacity 
of 70,000 feet. 





Maine, 


Shawmut—The Shawmut Manufacturing Company is 
building a saw mill with a daily capacity of 50,000 feet. 
A large boiler house with an engine of 50 horsepower and 
two boilers of 100 horsepower each will be built. 


Washington. 


Kalama—I. G. Wickstrom & Son’s saw mill which was 
burned recently with a loss of $10,000 will be rebuilt on 
a larger scale. 

Raymond—W. W. Wood has prepared plans and will have 
in operation about February 1, 1908, a veneer plant with 
a large daily capacity. 








CASUALTIES. 


Indiana. 


Washington—The Worthington Cooperage Company’s plant 
was destroyed by fire December 3, causing a loss of $6,000. 
The plant will be rebuilt. 


Kentucky. 

Somerset—The plants of the Somerset Lumber & Manu- 
facturing Company and the Somerset Milling Company were 
destroyed by fire December 7, entailing a loss of $60,000. 

Mississippi. 


Glade—The saw mill and dry kilns of the Glade Lumber 
Company were burned December 7, with 70,000 feet of 
lumber, causing a loss of about $25,000, with $12,000 
insurance. The planing mill was saved after a fight. 


New York. 


New York—The plants of the Carroll Box & Lumber 
Company and H. F. Hubtr & Co. were destroyed by fire 
recently, causing a loss of $50,000. 

Virginia. 


Blackstone—A fire at the plant of the Blackstone Hand 
Shovel Handle Company, December 3, caused a loss of 
$35,000; insurance, $5,500. 


Washington. 


Kalama—I. G. Wickstrom’s saw mill was destroyed by 
fire December 1, with a loss. estimated at $10,000. 


West Virginia. 
Wheeling—The John W. Beltz & Sons Company's plant 
was damaged about $2,000 by fire November 27. The loss 
is covered by insurance, 








52 


AMERICAN LUMBERMAN. 


DECEMBER 14, 1907. 








JOHN ALEXANDER, Pres. 


'T. KE. BRITTINGHAM, Secy. & Treas 
GEv. C. HIxoONn, Vice-Pres, ‘ 


F. J. HUGHES, Manager. 


The Sumter Lumber Co. 


Manufacturers of 


ee 99 


Soft Short Leaf 


Yellow Pine 


Lumber and Lath 





SUMTER, ALABAMA. 


Capital and Surplus, 
$1,200,000. 


Annual Capacity, 
30,000,000 ft. 











Of Interest to Traffic Men. 


We handle carloads from, and distribute to, all 
railroads in Chicago without two or three 
switching delays. 

We make Store Door delivery in Chicago. 

We handle —— of any size. 

We team freight to connecting lines, for loading 
in a cars, same day unloaded. 

We give shippers the advantage of loading Chi- 
eago freight with through shipments. 

We prepay or collect charges as directed. 

We can store your surplus stock at nominal ex- 


ense. 

we look after insurance, if desired. 

We have our own representatives in the depots 
and docks. 

We have private telephone connections between 
all our representatives. 

We save shippers, agents and customers time and 
annoyance following —* 

We mail you delivery receipts. 

We can assist your Traffic Man. 

We furnish Shipping Blanks. 

We offer advantages which will prove profitable 
to you. 

We have hundreds of well-pleased shippers on our 


OOKS. 

We have had fifty years’ experience in the busi- 
ness. 

We are at your service. 

Write for rates. 


JOS. STOCKTON TRANSFER CO. 
R. 532-4-6-8 The Rookery Bldg., 
Adams and La Salle Sts., CHICAGO, ILL. 
Established 1857. 








WE beg to call attention to our Yard located at 

95th Street and the Belt Railway, where we are 
in position to store and reship lumber at very moder- 
ate cost. In about sixty days we will be ready to re- 
saw and manufacture, including surfacing four sides, 
dressing and matching all classes of heavy stock, and 
respectfully solicit the patronage of the lumber trade. 


CHICAGO CAR LUMBER CO., 


Phone Harrison 5959, 
Pullman Bldg., 





CHICAGO. 





We Want To Know You. 
YELLOW PINE, CYPRESS and 
PACIFIC COAST Lumber and Shingles. 


Send us your inquiries. (Shingles always in Transit.) 


Conlon & Downs, °'3X¢thsfeqy Bias 











The Riner Lumber Company 


Incorporated Capital, $50,000.00. 
Manufacturers and Wholesalers 


Long and Short Leaf Yellow Pine. 
Pacific Coast Lumber and Shingles 
KANSAS CITY, MO. 








The Belcher-Stine Lumber Co. 


KANSAS CITY, MO. 


Manufacturers of 


OAK AND GUM. 


SPECIAL AGENTS of Falls City Lumber Co., Portland, Oregon, 
and ‘* Wolverine’’ Brand Maple Flooring. 
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Charles Sumner Horton. 


Charles Sumner Horton, president of the Central Vennsyl- 
vania Lumber Company, and a prominent figure in several 


“other important interests at Williamsport, Pa., died at his 


home in that city, December’ 4, from apoplexy. He was 
stricken suddenly in the afternoon of the date named, 
while in the office of the Central Pennsylvania Lumber 
Company, and having been conveyed to his residence on 
West Fourth street, he died in little over an hour after his 
arrival there. His death was a shock to his business as- 
sociates and to the community wherein he was _ distin- 
guished for his large interests and prominent position in 
society. 

Mr. Horton was born January 38, 18638, at Lake Como, 
Wayne county, Pennsylvania. His parents were Lucien 
and Harriet (Burr) Horton, both of whom passed to the 
beyond before their son. He was one of a large family, 
and is survived by five sisters and three brothers. 

Mr. Horton's business life was one of remarkable achieve 
ment. He started as a humble clerk and finished as the 
head of several important corporations. His clerical duties 
began with his father, who carried on a tannery at Berk- 
shire, N. Y. His education was received in the public 
schools, supplemented by a _ cours in the Geneseo State 
normal school. After leaving this institution he received 
an appointment to the West Point Military Academy, but 
soon retired and began a business career, taking a clerkship 
for his uncle, Walter Horton, at Sheffield, Pa. Later he 
engaged in the manufacture of lumber and wagon hubs at 
3erkshire, N. Y. 

In 1884 Mr. Horton accepted a position with Davidge & 
Co., sole leather tanners, at English Center, Pa. In 1885 
he became superintendent of the Leicester tannery at the 
same point and two years later was made a member of the 
firm. The business of the concern grew, timber lands were 
acquired, and a tannery in Warren county, Pennsylvania, 
likewise a wholesale leather business at Williamsport, were 
added to the firm’s properties. The United States Leather 
Company in 1893 acquired the business of Davidge & Co. 
Mr. Horton was chosen general superintendent and later 
became president of the union tanning branch of the leather 
company, with headquarters at Williamsport. 

In 1903 he became the head of the Central Pennsylvania 
Lumber Company, which was organized in that year. This 








THE LATE CHARLES SUMNER HORTON, OF WIL 
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corporation controlled vast bodies of hemlock timber, of 
which only the mark was used, but it was finally decided 
that the timber should also be utilized for profit. The 
company operate eight largegand modernly equipped saw 
mills. It also peels and delivers to the tanneries con 
trolled by the United States Leather Company upwards of 
400,000 cords of bark a year. 

Mr. Horton also held the presidencies of three railroads 
controlled by the Central Pennsylvania Lumber Company 
He was president of the Cotton States Lumber Company. 
of Mississippi; president of the Vennsylvania Campeeche 
Land & Lumber Company, a Mexican organization; a direc 
tor of the Lycoming National bank, of Williamsport; a 
director of the Central Leather Company of the United 
States and a director of the Bayless Pulp & Paper Company. 
of Austin, Pa. He worked energetically in the Board of 
Trade, of Williamsport, for that city’s industrial and busi 
ness interests. 

Mr. Horton is survived by his widow, Stella M. Jones 
Horton, and three children—Harriet Burr, Gifford Davidge 
and Charles Sumner Horton. One son, Harry J., died about 
a year ago. Deceased was affiliated with the city’s lead 
ing social organizations, being a member of the Country 
Club, the Haleeka Club, Ross Club and Howard Club. He 
was a thirty-second degree Mason. 





J. L. Stewart. 


Barasoo, Wis., Dec. 5.—-James L. Stewart, a lumberman 
of this city, died at his home in Baraboo, Thanksgiving 
day, of Bright’s disease. Mr. Stewart was born in Old 
Newport, Sauk county, Wisconsin, March 8, 1855, and came 
to Baraboo with his parents in 1862. He entered the rail- 
road business in 1873, and continued in that line until 1882, 
when, in partnership with his brother, Frank M. Stewart, 
he engaged in the lumber business. In 1888 he bought his 
brother’s interest and since then has continued alone. He 
was married in 1882 to Mrs. Ella St. George, who died 
about six years ago. 





Harry D. Norris. 


GRAND Rapips, Micu., Dee. 5.—Harry D. Norris, man- 
ager of the White & Friant Lumber Company, of this city, 
died at Stockton, Cal., December 38, of acute pneumonia. 
He was well known among lumbermen of Michigan and 
has been with the White & Friant company for many 
years. He is survived by his widow, who was at Berke- 
ley, Cal., at the time of his demise. 





George B. Streeter. 


OSHKOSH, WIS., Dec. 3.—George B. Streeter, a retired 
lumberman and resident of this city, died at his home in 
Oshkosh, Monday, December 2, of advanced age. He was 
born in New Hampshire seventy-seven years ago. He 
came west in 1855 and located in this city and has lived 
here since that time. He was well known among pioneer 
lumbermen throughout the state. He was active in the 
lumber business until 1884, when he retired from business. 
Besides his widow, two sons and a daughter survive him. 





Edward T. Johnson. 

Tickraw, LA., Dec. 5.—-Edward 'T. Johnson, secretary and 
general manager of the Pennamich Lumber Company, Tick 
faw, La., was: accidentally killed by the discharge of a 
friend’s gun while hunting Friday afternoon, November 29. 

Mr. Johnson was born 1» Beach Creek, Pa., in November, 
1876, and was, therefore, 4i years of age. As a young 
man he entered the employ of I. A. Tozier and was con 
nected with Mr. Tozier in Caledonia and Du Bois, Pa. In 
the early part of 1900 he took a course at Eastman Busi- 
ness College, Poughkeepsie, N. Y., and in May of tie same 
year entered the employ of G. B. Merrill & Bros., lumber 
men, at Dents Run, Pa 
In April, 1901, he was 
made superintendent of 
commissaries of that firm, 
and later in the year, in a 
reorganization, became sec 
retary and general mana 
ger of the Dents Run Min 
ing Company, Bennett's 
Branch Supply Company 
and the Dents Run Rail 
road Company. January 
1, 1906, he resigned from 
those companies to become 
secretary and general 
manager of the VPennamich 
Lumber Company, which is 
largely made up of the 
same interests with which 
he was associated in Penn 
sylynia. 

In June of the present 
year he married Miss Bur 
ton Myers, of Angola, 
Ind., who, with Mr. and 
Mrs. W. M. Johnson, three sisters and a brother, survives 
him. He was prominent in the Masonic fraternity, being 
a thirty-second degree -Mason and a member of Driftwood 
Lodge No. 532 F. & A. M.; Emporium R. A. Chapter No 
227: Bethany Commandery No. 83 K. T.. Du Bois, Pa 
Williamsport, Va... Consistory A. A. S. 8S., and Zem-Zem 
Temple A. A. O. N. M. 8., of Erie, Va. 

Mr. Johnson was well known among the lumbermen of 
Pennsylvania and of the south, and was highly thought of 
by his acquaintances on account of his personal worth and 
high business principles 





EDWARD T. JOHNSON 
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John Hahn, Sr. 
MUSCATINE, lowa, Dec. 3.—John Hahn, sr., one of the 
oldest pioneers of this state, passed away at his home in 
Muscatine last Wednesday, after an illness of short dura 





tion. Mr. Hahn was born in Bavaria, Germany, on 
September 17, 1851, and came to this country in the early 
fifties and settled in Muscatine county. In 1857 he entered 


the employ of Benjamin Hershey and continued in the 
employ of the Hershey Lumber Company until 1903, when 
that company went out of business. He married in 1857 
Miss Anna Gertenbach, of this city, who died eight years 
ago. tHe is survived by nine children, one of whom, John 
If. Hahn, is secretary of the Ozark Land & Lumber Com 
pany, of Winona, Mo 





Col. Edward G. Fahnestock. 
MINNEAPOLIS, MINN., Dee. 10.— Col. Edward G. Fahne 
stock, assistant secretary of the Retail Lumbermen’s In 
surance Association, died Sunday morning at the family 


residence from a complication of diseases The funeral 
services were held at the home today, and the interment 
aut Lakewood cemetery was private. He was born in Penn 


svilvania, October 3, 1S: Ile was graduated from the 
Pennsylvania state college, and later took a medical course 
vraduating from the Pennsylvania Medical College in) S50 
Ile practiced his profession about a year, when he was 
forced to give up on account of ill health. Tle entered the 
army at the outbreak of the civil war, becoming second 
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lieutenant. In 1883 he came to South Dakota and was ap 
pointed commissioner of the land office at Watertown 
Later he assumed the management of the Watertown Fire 
& Marine Insurance Company. Ie remained with this com 
pany until the hard times in 1893, when he came to Min 
neapolis and entered the service of the Northwestern Lum 
bermen’s Association under W. G. Hollis. ‘The year later 
he was elected assistant secretary of the Retail Lumber 
men’s Insurance Association and held that position until 
the last. 





John Lake. 


John Lake, a pioneer resident of Rockford, IIL, died De 
cember 4, at his home in Rockford. Ile was born in Sel 
worthy parish, England, Mareh 27, 1821, and came to 
Rockford in 18387. After working as an apprentice on a 
farm for a number of years he entered the lumber business 
with Phineas Howes in 1852, and continued with him 
until 1859, when they sold out to Cook & Bro. <A _ year 
later he associated himself with Seely Perry, this partner 
ship continuing until 1874. In later years Mr. Lake 
branched out in other lines, principally banking. He was 
much traveled, making in all seven trips abroad. 





John R. Museck. 


Avro, Tex., Dee. 1.—John R. Museck, president and 
general manager of the Summers & Museck Lumber Com 
pany, of this city, died this morning after an illness of 
short duration. He was 46 years old and is survived by 
his widow and a little girl. The funeral will be conducted 
under the auspices of the Masons. 
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Joseph H. Eckstein. 
New York, N. Y., Nov. 20.—Joseph H. Eckstein, a mem- 


ber of the yellow pine firm. of Cooney, Eckstein & Co., of - 


this city, and Mrs. Alfred Steckler, wife of Judge Steckler, 
_—_ killed last Saturday while automobiling at Harrington 

‘ark by colliding with a West Shore train. Mr. Eckstein 
se accompanied by his wife, and Mrs. Steckler by her 
husband, both of whom were badly injured. Mr. Eckstein 
was 47 years old and is survived by his widow, one son and 
a daughter. The deceased was well known in the yellow 
pine trade in this city and Jacksonville, Fla., having been a 
member of Cooney, Eckstein & Co. since 1886. 


—_—_——www 


Curtis Adams. 


ILIATTIESBURG, Miss., Nov. 20.—Curtis Adams, manager of 
the Chicago Lumber & Coal Company, of this city, died 
recently of typhoid fever. Mr. Adams was prominent in 
local lumber and fraternal cireles, being a Iloo-Iloo, Odd 
ellow, ete. Mr. Adams was born in Kentucky and gained 
his knowledge of the lumber business from the Headley 
Lumber Company, of that state. He leaves a wife and four 
children 





Darwin E. Wright. 


CLEVELAND, Oulo, Nov. 20.—-Darwin E. Wright, a promi- 
nent business man of Cleveland and secretary and treasurer 
of the American Lumber Company, of Albuquerque, N. M., 
died at his home in this city November 17. Mr. Wright 
came to this city in 1861 and was interested in many lines 
of business. His widow and one daughter, Mrs. Frank H. 
Feagle, survive him. 





Jacob Sherry. 
ArrLeron, Wuis., Dec. 6.—-Jacob Sherry, secretary of the 
Miller Lumber Company, of this city, died recently of 
heart failure. 





S. K. Rounds. 

The funeral of S. K. Rounds, vice president of the H. L 
Jenkins Lumber Company, of Blaine, Wash., was held at the 
residence of KE. J. Pfiffner, Stevens Point, Wis., Decem 
ber 4. The burial was in Forrest City cemetery. In the 
announcement of the death of Mr. Rounds in last week's 
issue, it was erroneously stated that Mr. Fox was at one 
time a member of the firm of P’fiffmer & Rounds, at Stevens 
Point. 


Charles 8S. Stevens. 


Charles S. Stevens, a retail lumberman of Benson, 
Ariz., died in that city, November 17, of lung trouble. 
lhe deceased was 49 years old and was born in Portland, 
Me Iie was engaged in business for a number of years 
it Leavenworth, Kan. 


TROUBLE AND LITIGATION. 


Satisfactory Showing. 

The creditors’ committee of the Walworth & Neville 
Manufacturing Company has issued a report showing the 
results of an audit of the company’s books and an 
appraisal of its assets made by Wilkinson, Reckitt, 
Williams & Co., certified public accountants, of Chicago. 
This statement shows a more satisfactory condition of 
affairs than was indicated by a previous statement made 
by Treasurer W. M. Carpenter, of the company,,as of 
October 1. The detailed statement is as follows: 
WALWORTIL & NEVILLE MANUFACTURING COMPANY. 

Statement of affairs as at November 1, 1967. 








ASSETS 
Cash ‘ $ 10,792.77 
\ecounts receivable ; ‘ 99,140.19 
ills receivable .18 
Due from employees ; 70 
M. G. Watterson. . ee 3 O04 
Lumber ...... , : , . : < 297.29 
Supplies. ‘ : ’ So 





Fimber lands : 
Walville : 
Less unpaid purchase 
money o.... ° POL SOOO 
; Stn 26,084.00 


SO1TS 584.00 


Vinebur ‘ ‘ ‘ 
Virginia . ; OL AGO 

Less unpaid pure hase 
rere rT ee 457.50 





Ca GE: RNs 53 ic 6.6 6.0.06 5500400 60 0% 
Real estate at Minnesota ‘Transfer. 
Life insurance——premiums paid... 
Furniture and fixtures. . ; 

Live stock, harness and vehicles 

Stock of another corporation... .. 
Investments in other corporations 
Ruildings 
eee ce: EE Cer elas wa eels s f 
Railroads, tramways and equipment Teer e 86,976.04 
tnexpired insurance, interest paid in advance ete. 21,167.54 


Tetel ... ' 0 eae. ns . -$1,809,782.32 
LIABILITIES. 

Bills payable 

RCCOURER DOTAUNS 2 occcccccsvessece 
Deposits by employees........ 

\ccrued interest on bills payable............. 

Iixcess of assets over liabilities other than to 

stockholders ... ee a S56,: 


Total 





Brings Suit for Alleged Discrimination. 


MeMPHIs, TENN., Dee. 10.—The Memphis Saw Mill Com 
pany has brought suit in the circuit court against the Mem 
phis Log Loading Company for damages in the sum of $10, 
oOo0. The plaintiff! alleges that the defendant discriminated 
iguinst it in the hauling of logs and it was forced to close 
its mill as a result of the alleged discrimination. 





Claims Filed at Meeting of Creditors. 


New York, N. Y., Dee. &8.—A meeting of the creditors 
of the Ross Lumber Company, of this city and Jamestown, 
was held December 5, at the office of Nathaniel A. Prentiss, 
at which many claims were filed. Louis Hl. Strouse was 
clected trustee, with bond of $25,000. Schedules showed 
assets of $86,520 and liabilities of $138,459. 





Traction Engines Allowed on Public Roads. 


GULFPORT, Miss., Dec. 3.—-In the case of the board of 
supervisors against the Blount Lumber Company, the court 
has rendered judgment in favor of the Blount company. 
Che Blount Lumber Company uses a traction engine instead 
of mules, horses or ox teams and the supervisors stopped 
the company from using the engine on public roads, where- 
upon the company took the matter to court and ‘decision 
was given in its favor. 








New Light on Boston Failure. 


Boston, MAss., Dec. 11.—At a recent meeting of the 
creditors of James A. Wood, of this city, the liabilities 
were given as $421,180. Of this amount $8,684 represented 
personal debts. His liabilities through the alleged indorse- 
ment of paper for M. E. Sprague, of Drew, Me., are as 
follows: Accepted drafts, $160,138 ; indorsed notes, $81,595, 
and discounted notes, $118,000. The remainder was sim- 
ilar paper of two lumber companies of Maine. The assets 
are given at $314,498, which could not be converted very 
easily into cash. 


Meeting of Creditors; Accounts Looked Over. 


BANGOR, ME., Dec. 10.—A meeting of the creditors of M. 
IX. Sprague, of Drew, whose assignment was recently an- 
nounced, was held in the office of E. C. Ryder, one of the 
assignees, Monday. Mr. Ryder said that the accounts had 
been gone over carefully and gave out the following st: 
ment: Accounts payable, $57,246.70; bills payable, 
045.79, and contingent account, $179,899.99. This m: 
total of $588,192.48. The assets are given at $443.72 
A committee of three were appointed to look thorou; ghly 
into Mr. Sprague’s affairs. 









Creditors Begin Action to Save Assets. 


GREENVILLE, Mk., Dec. 7.—A petition in bankruptcy has 
been filed against the Veneer Box & Panel Company for the 
purpose of conserving the company’s assets and protecting 
the interest of pe ig The company owns a modern and 
well equipped veneer plant in this city. The value of the 
assets is given at $95,398 and the liabilities at $70,033. The 
property is now in the hands of a receiver, Frederick Hale, 
of Portland. 








Another Embarrassment at Detroit. 
(Special telegram to the AMERICAN LUMBERMAN.) 
Derroir, Micn., Dec. 12.—The creditors of M. J. Theisen, 
a well known Detroit lumberman, have placed his affairs 
in the hands of trustees, Charles A. Warren, banker: (. W. 


Leach, lumberman, and Paul B. Moody, attorney. It is 
learned on good authority that the same gentlemen will be 
appointed trustees for the Central Lumber Company. Mr. 
Theisen’s total liabilities are estimated at $164,000 and 


his assets at $230,000. 





Can Not Collect Damages. 


ASHLAND, Ky., Dec. 2.—In an action brought by William 
G. Chaney ys. the Portsmouth Railroad Company for dam- 
ages of $6,869.24 te apply on a contract to supply the de- 
fendant 100,000 ties and 3,100 telegraph poles, the court 
held that there was nothing due the plaintiff, as he did 
not fill his contract with the railroad company. 


—_~ 





Kentucky Firm Makes Assignment. 


ZELDA, Ky., Noy. 30.—Burchett & Burns, saw mill opera- 
tors of this city, have made an assignment to William ( ‘ecil, 
as trustee. The liabilities of the firm apprentmate $15,000. 


Sues for Failure to Fill Contract. 


ASHLAND, Ky., Dec. 3.—J. W. Burns and K. F. Burchett 
have entered suit in the Boyd circuit court against’ the 
Globe-Wernicke Company, of Cincinnati, Ohio, for $4,300 
in payment for lumber and hauling, and $15,000 damages for 
the failure of the defendant company to carry out a contract. 


——-weww + 


Car Company Resumes Operations. 


BaLTimore, Mp., Dec. 2.—-The South Baltimore Car Works, 
which recently went into the hands of receivers, has been 
xiven orders by the courts to resume operations, as there 
are a number of unfilled contracts on hand and the plant 
will be kept running for an indefinite period. ‘The claims of 
lumber companies are regarded as perfectly good. 


-_~-~vew~ww 


Receiver Appointed for Wagon Works. 


READING, Pa., Dee. 3.—John L. Coxe has been appointed 
receiver of the Keystone Wagon Works, of this city, a cor 
poration capitalized at $400,000. The receiver's bond was 
fixed at $100,000. It is said the company’s debts amount to 
$100,000, Inability to make collections is given as the 
cause of the failure. 

eee 


New York Exporter Being Sued. 


CHARLOTTE, N. C., Noy. 30.—Charles R. Flint, of Flint & 
(o., lumber exporters of New York City, N. Y., is defendant 
in an action brought at Asheville by E. G. Coffin, of Bryson 
City, and F. M. MeDonald, of West Virginia, involving about 
$500,000, The defendant claims ownership to about 80,000 
acres of timber in the western part of North Carolina, known 
as the “Whittier tract,” which is involved in the suit. 





Sues for Payment of Policy. 

NEW ORLEANS, LA., Dee. 1.—The Commercial-Germania 
Trust & Savings bank and William Mason Smith, as receiy- 
ers for the W. A. Powell Company, have begun suit against 
the British & Foreign Marine Insurance Company, of Liver- 
pool, for $6,568.21. The hurricane of September 26, at 
Mobile, Ala., carried away lumber at that place owned by 
the Powell company, and the charge is made that the in- 
surance company refuses to make good its policy. The 
value of the lumber destroyed was $14,297. 





Indorser Is Liable. 


Boston, Mass., Dec. 10.—With liabilities of $65,752 and 
assets of $4,125, Herbert L. Grogan, of Boston and New 
Castle, N. H., filed a voluntary petition in bankruptcy here 
today. Of the liabilities, $47,642 is unsecured, and $18,120 
is for four notes held by Cyrine Boise and made by William 
B. Woodward, of Washington Court House, Ohio, for which 
petitioner is liable as indorser with the Boice & Grogan 
Lumber Company. 








Notice to Creditors of the Rumbarger Company. 


PHILADELPHIA, Pa., Dec. 9.—Oflicial announcement has 
been made that the first meeting of the creditors of the Rum 
barger Lumber Company will be held December 17, at 10:30, 
in the office of the referee in bankruptcy, David W. Amram, 
in the Penn Square building, at which time the creditors 
are notified to present and prove their claims and are privi 
leged to elect a trustee, and transact such business as may 
come properly before the meeting. 





Allege That Company Will Pay Out in Full. 


Moss Porntr, Miss., Dec. 9.—The creditors’ committee of 
W. Denny & Co., of this city, composed of Henry Hall, of 
Mobile; L. N. Dantzler and J. W. Griffin, of this city, and 
Messrs. Ingram and Jay, of New Orleans, La., have sent out 
circulars to the creditors, asking for authority. Liabilities 
are reported to aggregate $725,000, and the assets are esti 
mated by the committee on a conservative basis to be 
$1,030,000. Entire confidence is felt that the concern will 
pay out in full and leave a handsome surplus, provided the 
creditors work in perfect harmony. 





Receiver Appointed for Louisiana Company. 


SHREVEPORT, LA., Dec. 10.—W. R. Bradford, of this city, 
was today appointed receiver for the Vernon Lumber Com- 
any, which has a plant at Hart, La., and offices here and 
n Kansas City, Mo. The company is capitalized at $100,000 








Larch 


(Noble Fir ) 


A rare, beautiful and most 
valuable wood. Is entirely 
foreign to the Montana Tam- 
arac or Larch. Is creamy in 
color, close grain, t takes a 
satiny finish and is the most 
satisfactory timber product of 
the Pacific Coast in bevel 
siding, finish, ceiling and 
flooring. 

Try Larch Siding for a 
trade winner: Stock consists 
of 4°’ & 6”’ No. { clear, V. G. 
No. lclear F,G. No. 2& 3 
clear mixed. 


PROMPT SHIPMENT. 


Sample Larch Siding mailed 
upon request. 


Bridal Veil 
Lumbering Co., 


Bridal Veil, 
Oregon. 


Manufacturers of Old Growth 
Yellow Fir and Larch lumber 
and Box Shooks. 


“From Tree to Deaier.” 
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A Larch (Noble Fir’ tree photographed 
from our timber. 180 f et to the first limb. 








The Gateway of the Mississinpl. The Great City of the 
New Orleans Great Seu 
SS 


The Largest Cotton, Rice and Scar Market in the World, 


THE: MOST POPLAR WINTER RESORT iN AMERICA 
Continuous Horse Racing. Golf Links, » Hunting and F shing, Comfort, Health, 
Pleasure. Eleven Theatres, 





NEW ST. CHARLES HOTEL 


Modern, Fireproof, First-Class, Accommodating One Thou- 
sand ‘Guests, Turkish, Russian, Roman, Electric and 
Plain Baths, Luxurious Sun Baths and Palm Garden. 


ANDREW R, BLAKELY & COMPANY, LIMITED., Props. 

















Commonwealth Hotel 


CORNER BOWDOIN STREET 


Opposit State House BOSTON, MASS. 


This hotel is new and absolutely fire- groet; even 
the floors are of stone, nothing wood but the 
doors. Equipped with jts own vacuum cleaning 
plant. Long-distance telephone in every room. 
Strictly a temperance hote: 


We offer you the following rz tone Room with hot and cold 

water and free public bath. $1 and $1.50a day. Rooms with 
private bath $1.50 and $2a day. Will make a weekly rate for 
rooms with hot and cold water of $6 to $8; with private bath, 
$9 to $12. Suites of two rooms, with bath, $15 to $2¢. 


STORER F. CRAFTS, Manager. : 














HINTS AS TO YARD MANAGEMENT 
will be found in the 390 page book “Realm of the Retailer.’ Free 
descriptive circular. Address AMERICAN LUMBERMAN, 315 
Dearborn Street, Chicago, Ill. 
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Timber Loans 


We are prepared to make 
loans in amounts of $500,000 
and upwards secured by first 
mortgage on high grade, 
accessible standing timber 


owned by established, going 
lumber companies. 


Correspondence and per- 
sonal interviews invited. 


DEVITT, TREMBLE & CO. 


BANKERS 


First National Bank Bldg., CHICAGO. 








Fort Dearborn National Bank 






CHICAGO 
Report at Close of Business Dec. 3, 1907. 

RESOURCES. 
Loans and discounts.......... ‘$ ame * 90 
Overdrafts ......... ° 4.24 
U. 8S. Bonds, par ..... 1,000,000.00 

Premium on UV. S&S. Bonds. 5,00 

Other bonds and securitie: - 1,400,150.00 
Real estate ............. 1,000.00 
Due from U. S. Treasurer..... 0,000.00 
Cash and sight exchange...... 4,165,911.75 
$11,743,304.89 

LIABILITIES. 
po ae el ee ee RS art $ 1,000,000.00 
ME BN tars <6 arciahasdic, Cirveeet 200,000.00 
Undivided RN o.050 0 Arotreine oes 195,624.96 
Ore 989,400.00 
Dividends unpaid ............. 416.50 
Clearing house certificates, net. 735,000.00 
| —=E ee rere er 8,622,863.43 
$11,743,304.89 

OFFICERS. 


.. A. GODDARD, President. 
NELSON N. LAMPERT, Vice President. 
HENRY R. KENT, Cashier. 
CHARLES FERNALD, ‘Ass’ t Cashier. 
COLIN 8. CAMPBELL, Ass’t Cashier 
DIRECTORS. 
Walter S. Bogle. Charles W. Hinkley. 
John C. Fetzer. John A. King. 
Richard Fitzgerald. Nelson N. Lampert. 
- dard. Chas. A. Plamondon. 
E. Hartwell. William. P. Rend. 
calvin H. Hill. William A. Tilden. 
The accounts of corporations, firms and individuals 
respectfully solicited. 
CORNER MONROE AND CLARK STREETS 











LOANS 


We are the ONLY financial 
house in the United States 
that makes a specialty of 
loaning money on large 
tracts of standing timber. 








Clark L. Poole & Co. 


Successors to H. C. BARROLL & CO., Bankers 
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TIMBER 

















I First National Bank Bldg., CHICA GO. 








ST. LOUIS LUMBERMEN OPPOSE CANCELATION. 





May Unite to Fight the Practice—Young Lumbermen, Shut Out of Lumbermen’s Associa- 





Sr. Louis, Mo., Dee. 10.—Although to all appear- 
ances the yellow pine market is utterly lifeless more 
inquiries have come in this week than at any time since 
the depression set in. This is taken as an indication 
that buyers have made up their minds that the market 
has touched rock bottom and they are all ready to 
jump in with their orders at the first indication of a 
rise. 

There is hardly a saw turning down in the producing 
belt this week. The manufacture of lumber is prac- 
tically stopped. This has thrown thousands of em- 
ployees out of work, but wherever it has been possible 
operators have retained all the help they could to make 
repairs around the mills. The workmen who have not 
sought other employment are being generally taken care 
of out of the commissaries. The mills will remain closed 
until there is sufficient demand to reopen and keep them 
in steady operation. The prevailing opinion is that the 
first of the year will see a decided change for the 
better. 

Several local lumbermen went up to Aurora, IIL, 
this week after receiving word that a line yard con- 
cern of that city was in the market for 200 or more 
ears. This was such an unusually large order for these 
times that the occasion was one of the gathering of the 
clans at Aurora. The town was full of lumbermen, and 
it took three or four days to present their qualiiications 
to the purchaser. A St. Louis commission man, it is 
understood, came away with the biggest portion of this 
order. This is one of the first breaks in the line yard 
business and it is very probable that more concerns will 
drop into line very soon. 

The closing down of the southern lumber mills has 
had a depressing effect upon the mule and horse mar- 
ket here. About $1,300 a day is being spent by the 
East St. Louis mule dealers at the National stock- 
yards to feed 4,000 mules that have been on hand since 
the -financial depression first made itself felt. This is 
the largest mule market in the world and never before 
in the history of the business has the business been so 
completely prostrated. As soon as the money depres- 
sior came on the dealers sent word all over the country 
not to ship any more stock and began trying to get 
rid of those on hand. Since the demand for mules dis- 
appeared the mules on hand have been eating their 
heads off. Already the dealers have spent $50,000 for 
hay and grain. 

Last Saturday evening a number of the friends of 
J. D. Ferguson, president of the Ferguson-McDaris 
Lumber Company, tendered him a farewell bachelor’s 
dinner at the Washington hotel. Several close congenial 
spirits gathered about the banquet board and had what 
they all said was the time of their lives. 

There is considerable dissatisfaction among the 
younger lumbermen of this city over the formation of 
the new Lumbermen’s Club because the bylaws of the 
latter do not permit as members any other than offi- 
cials of the lumber companies. The younger element, 
possessing titles of sales managers etc. feel that they 
ought to be taken into the club. For this reason a 
movement is on foot to rejuvenate the Yellow Piners’ 
Association, which graciously bowed itself out of ex- 
istence two weeks ago in order to make way for the 
Lumbermen’s Club. A _ meeting will be called next 
week, at which time the question will be taken up. If 
the association is reorganized it will permit as members 
all of the younger element having official connection 
with the lumber business. 


Notes from Lumber Dealers, 


A. P. Brewer, of the lumber company of that name, 
reports a decided improvement in the heavy timber 
situation so far as inquiries are concerned. He looks 
for a good trade after the first of the year. 

Thomas C. Whitmarsh, general manager of the W. T 
Ferguson Lumber Company, says inquiries are numer- 
ous this week. 

F. J. Reifling, sales manager of the George W. Miles 
Timber & Land Company, reports an increased volume 
of inquiries and a number of orders this week. 

C. J. Mansfield, of the Arkansas Lumber Company, 
came up from Warren this week to spend a day or two. 
He says his mill is about shut down and will be en- 
tirely so in a few days. 

Frank J. Shields, of the Long-Bell Lumber Company, 
says there is an improved tone in the local market, 
indicated by the numerous inquiries which have been 
recently received. 

J. C. Graham,,of the Van Cleve Lumber Company, 
says orders are scarce, but he looks for a decided im- 
provement after the first of the year. 

T. W. Budde, of the Hogg-Harris Lumber Company, 
reports more inquiries coming in and believes the mar- 
ket is improving. 

C. M. Jennings, of Berthoid & Jennings, says he 
has noted an improved tone in the market this week 
and does not believe that things will remain dead much 
longer. 

Alf Bennett, of the lumber company of that name, 
says his mills are about all shut down and he does 
not expect to open them until the demand will justify. 
This, he thinks, will be right after the first of the year. 

C. A. Antrim, of the Antrim Lumber Company, 
says that he expects a decided improvement in the situa- 
tion in January. His mills are pretty well closed down 
now and will remain so until the demand increases. 

C. M. MecDaris, of the Ferguson-McDaris Lumber 


tion, May Reorganize Yellow Piners’ Association—Many Inquiries Received. 


‘ 


Company, says that during the last week there have 
been more inquiries coming in than for a long time. 
This he takes as a favorable indication and feels that 
the whole situation is about to switch around for the 
better. 

A, Strauss, of the Malvern Lumber Company, be- 
lieves that the situation is about to turn. He says that 
all signs point to an early resumption of business. 

Cc. G. Atkinson, sales manager for the William Bu 
chanan interests in this city, is inclined to take an opti 
mistic view of the situation on account of the increased 
number of inquiries this week. 

J. A. Freeman, of the Freeman-Smith Lumber Com- 
pany, says he thinks the first of the year will bring 
about a change for the better, based upon the fact 
that the retailer will have to stock up for spring trade. 
He says inquiries have increased of late. 

C. I. Millard, of the Chicago Coal & Lumber Com- 
pany, thinks the first of the year will see a decided im- 
provement in the market. He says inquiries are coming 
more freely now. 





HARDWOOD TRADE AT THE MOUND CITY. 


St. Louis, Mo., Dee. 10.—The hardwood business is 
dead. Dealers have abandoned all efforts to get busi- 
ness until after the first of the year. They all expect 
at that time to see a healthy resumption of trade. 
Most of the dealers have called in all their traveling 
men and are just waiting for a turn for the better. 
Some concerns, however, have their men out, but these 
as a rule are selling special stock of some sort and know 
about where they can place the goods. The mills are 
almost all shut down and will remain so until there has 
been a change for the better. Cars are plentiful, now 
that they are not wanted. Inquiries are coming in bet 
ter this week than they have at any time since the 
depression started, but there is not much selling. Most 
of the dealers are of the opinion that the market has 
touched bottom and that the trade generally is of the 
same belief. 

Kk. W. Blumer, sales manager of the Lothman 
Cypress Company, says the cypress market is about in 
the same condition as reported last week. Inquiries 
are coming in very freely, he says, but the volume of 
buying by mail is very small. Practically all of the 
present buying is from factories, retailers still holding 
off until after the annual stock taking. 

EK. W. Wiese, secretary of the Thomas & Proetz Lum 
ber Company, says his company has called in its travel 
ing men and is not making any attempt to sell stock, 
other than by mail in response to inquiries. These, he 
says, are coming in freely, indicating that the trade 
believes that prices have touched bottom and are plan 
ning to stock up immediately after the first of the year. 

George Hibbard, of Steele & Hibbard, reports that 
in spite of the depression his company’s business is 
way ahead of last year’s showing and he is not doing 
any grumbling. He reports an increased volume of 
inquiries and some buying in response. He _ believes 
that prices have touched bottom and the trade knows it. 

Theodore Plummer, of the Plummer Lumber Com 
pany, says he has made up his mind not to try to push 
things any more this year. He says there is no need 
of forcing stock on an unwilling market, because the 
trade is going to take a brace by the first of the year. 

Joseph Hafner, of the Hafner Manufacturing Com 
pany, says the lumber business of his concern is flat. 
He looks for a decided improvement by the first of the 
year. 

Thomas Fry, of the C. . Luehrmann Hardwood Lum 
ber Company, says inquiries have picked up wonderfully 
during the last week. He reports also a considerable 
volume of buying. He says the company’s business this 
years is going to be far ahead of that of last year. 

The Little Lumber Company reports a fair volume of 
inquiries and a few sales this week. 

W. W. Dings, secretary of the Garetson-Greason Lum 
ber Company, just returned from Chicago, where he 
reports having sold a good sized order of red gum. 


eee 


GROWTH OF THE CANCELATION HABIT. 


Sr. Louis, Mo., Dec. 10.—Now that the old year is 
drawing to a close and the new year is almost here 
the lumbermen of this city are trying to bring about 
by concerted action some reform measure to do away 
with the pernicious cancelation habit which has been 
a curse to the lumber business for a long time. 

This cancelation habit has been growing for years and 
getting a stronger hold on the buyer year by year until 
now he has no hesitation in giving an order to any and 
all traveling men who come around, knowing that he 
can accept or reject what he likes up to the very time 
of loading the order on a car. 

The salesman as well as the firm he represents is 
never sure of having his order accepted unless the stock 
has been shipped. For this reason there has been an 
uncertainty about the business which has weakened the 
whole structure of the lumber trade. 

J. A. Freeman, president of the Freeman-Smith Lum- 
ber Company, is very outspoken against the cancela- 
tion evil. He says the custom of canceling orders is 
not only a bad one but one which has been very much 
abused. In every other line of business, he said, a 
contract is a contract and there is no reason why a 
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man who buys a bill of lumber in good faith should be 
released from his obligation unless under the most 
extenuating circumstances. Mr. Freeman urged that 
some action be taken by the lumbermen as individuals 
or collectively or both looking to an abatement of the 
evil. 

The W. 'T. Ferguson Lumber Company issues instruc- 
tions to its salesmen as follows: ‘‘ Whenever possible 
have your customer sign the order. This will be much 
better for you and us.’’ This company also inserts in 
all order blanks, ‘‘This order is subject to cancelation 
only by the consent of both parties.’’ But even this 
does not do any good so prevalent has the cancelation 
custom become. 

The invariable rule of business is that it takes two 
to make a bargain. Hence there is nothing on an order 
sent in by a salesman to indicate that the customer is 
going to accept the order unless the customer’s signa- 
ture is attached. Some St. Louis houses make a prac- 
tice of merely accepting verbal orders and have no 
defense when the order is canceled. Others acknowl- 
edge the receipt of order so and so, and call that a 
bona fide contract between the buyer and the seller. 
Obviously the only right way to do to make a transac- 
tion binding is to require all orders to be signed and 
this makes a binding contract which will hold in court. 
It is very likely that action of some sort looking to a 
reform in this direction will be instituted by the big 
shippers at an early date. One very large concern is 
now thinking of making a test case in order to try out 
the merits of the matter. 





THE NEW LUMBERMEN’S CLUB. 


Sr. Louis, Mo., Dee. 10.—The Lumbermen’s Club of 
St. Louis was organized Saturday evening at an en- 
thusiastic meeting held at the Mercantile Club. A 
hanquet preceded the meeting, at which the lumbermen 
had for their guest of honor Gov. James W. Folk, of 
Missouri, who talked enthusiastically of the new or- 
yganizati6n and of good government, in which, he said, 
he had found the lumbermen keenly interested. The 
new club starts out with a membership of over sixty. 
lollowing are the officers: 

President, J. A. Freeman. 

First Vice President, W. A. Bonsack 

Second Vice President, John A. Reheis. 

Secretary, J. B. Kessler 

Treasurer, W. W. Dings. 

The Lumbermen’s Club is the culmination of an idea 
which the lumbermen of this city have had in their 
minds for many years. The other organizations, such 
as the Yellow Piners’ Association, the Lumbermen’s 
iixchange of St. Louis and the St. Louis Retail Lum- 
ber Dealers’ Association, did not as separate institu- 
tions adequately represent the lumber trade as a whole 
and the Lumbermen’s Club of St. Louis was formed to 
represent the whole trade. It will bring the yellow 
pine, the hardwood dealers and the retailers together 
once a month in a social way, and when a_ business 
problem of universal interest to the lumber trade comes 
up the new organization will be equipped to take the 
matter up officially on behalf of the lumber trade of 
St. Louis. Unlike the other older organizations the 
Lumbermen’s Club takes in only the heads of lumber 
institutions, the membership being limited to the officials 
of lumber companies and the publishers of lumber trade 
papers, publisher’s representatives not being recognized. 
The latter point was insisted upon bfy a hardwood dealer. 

The meeting Saturday evening was attended by over 
sixty gentlemen, representing all lines of lumber busi- 
ness in this city. It was the first time on record that 
the different trades were so thoroughly represented, in 
fact they never before were drawn together in one 
common cause. It was conspicuously a meeting of the 
representative lumbermen. Many gentlemen were pres- 
ent who had not been down town to a meeting for years. 
Of course, the presence of the governor was a magnet 
which did much to. attract them, but once there they 
caught the spirit of the occasion and heartily indorsed 
the movement by becoming members of the new club. 

Governor Folk was tumultuously received when he 
arose to speak. Said he: ‘‘ This organization has been 
very near and dear to me for the last three years be- 
cause at that time when as circuit attorney of this city 
| was fighting St. Louis grafters almost single handed, 
the Yellow Piners’ Association was the first organiza- 
tion of any kind to come forward with its indorsement.’’ 
The governor then took up his general theme, ‘‘ The 
Lumberman as a Citizen.’? He reminiscently told the 
story of the boodling which was notorious some years 
ago and said that he was glad that it had been stamped 
out to a great extent. ‘‘ You have had a recent out- 
break of ecrookedness,’’ said he, ‘‘but it was nothing to 
what we had in the old days. Then boodling was in a 
combine. They sold their votes to anyone who would 
buy. They even tried to sell the water works and the 
court house and then the city market. It is still bad 
but it never will be like the old times. A new standard 
of plain common sense honesty has been set up. He 
spoke feelingly of what an ideal government would mean 
and concluded his remarks by stating that ‘‘ This is the 
kind of a government I know these Jumbermen advo- 
cate.’? 

At the conelusion of the governor’s remarks Mr. 
Freeman reminded the guests of the object of the meet- 
ing and a temporary organization was effected. Mr. 
reeman was made temporary chairman, and he spoke 
briefly of the needs and purposes of the new elub. On 
motion a nominating committee was appointed. While 
the committee was out fixing up a slate several im- 
promptu speeches were made. The nominating com- 
mittee brought in a minority and a majority report and 
the latter was voted favorably upon, the officers being 
elected as stated above. 


Perhaps to Thomas C. Whitmarsh, more than to any 
one man, is due the credit for the formation of the new 
club. He it was who called the meeting together and 
framed the bylaws and constitution as well as made all 
arrangements for the meeting. This work has extended 
over a period of several weeks. The successful forma- 
tion of the Lumbermen’s Club was a distinct personal 
triumph for him. 

The ‘Attendance. 


J. S. Garetson. Cc. F. Querl. 

J. G. Knebel. H. W. Teckemeyer. 
F. R. Pierce. F. J. Wehinger. 
W. R. Chivvis. A. W. Johanning. 
George F. Cottrill. Cc. D. Johnson. 


W. W. Dings. 
Edward 8. Little. 
L. J. Taussig. 
Henry W. Ballman. 
R. BE. Gruner. 


Leonard Bradt. 
Cc. I. Millard. 
Loyd G. Harris. 
Lloyd B. Harris. 
Alcoe Stewart. 


Frank J. Shields. W. W. Milne. 
W. L. Goodnow. A. H. Bush. 

Cc. J. Trowbridge. Thomas W. Fry 
Charles A. Antrim. T. C. Bledsoe. 
J. F. Schneiders. Cc. H. Smith, jr. 
John A. Reheis. a, <% Baird. 


George E. Hibbard. 
W. A. Bonsack. 

N. W. McLeod. 

Gov. Joseph W. Folk. 


Henry G. Rolfes. 
George W. Funck. 
Charles L. A. Beckers. 
Lewis Essig. 


J. A. Freeman. Clarence R. Crow. 
T. C. Whitmarsh, W. H. Dulaney. 
Cc. M. Jennings. Guy E. Jurden. 
Tom Moore. J. B. Kessler. 

K. R. Chandler. 8S. J. Gavin. 
Julius Seidel. Cc. F. Liebke. 

G. W. Bright. Theodore Plummer. 
Cc. G. Atkinson. E. C. Robinson. 


Jack P. Richardson. 
G. W. Allport. 


Hermann von Schrenk. 
Frank Goepel. 

J. L. Benas. M. L. Fleishel. 
Richard J. O'Reilly. D. J. Batchelder. 

A. H. Schnelle. W. E. Barns. 





MISSOURI-KANSAS DISTRICT. 


Kansas City Bank Failure Has No Effect on Lumber 
Trade—llany Inquiries Coming In—Improve- 
ment Expected—News and Personals. 





KANSAS City, Mo., Dee. 10.—The National Bank of 


-Commerce of Kansas City, the largest bank between St. 


Louis and San Francisco, closed its doors December 5 
and is in the hands of a receiver. Although the ‘‘Com- 
merce’’ probably had a greater clientage of country 
correspondent banks than all other banks in this city 
combined, not more than two or three have closed as a 
result of the suspension of the ‘‘Commerce,’’ and these 
were small ones. The general feeling is that the Na- 
tional Bank of Commerce is entirely solvent, with ample 
resources to pay every depositor in full, and that it will 
be reorganized and taken out of the hands of the re- 
ceiver soon. Plans for its reorganization are under way. 
A large retail dry goods company is advertising that it 
will take ‘‘Commerce’’ checks the same as cash, and 
many people are advertising to sell real estate at reason- 
able figures and take ‘‘Commerce’’ checks in payment. 

Line yard people say that most of their company 
yards are still having business and at some points the 
demand is as good as usual at this time of year. The 
demand in the cities and large towns is quiet and will 
continue so until spring. Inquiry for stock at whole- 
sale is more active than it has been for some time and 
Kansas City wholesalers are looking for considerable im- 
provement in demand within the next thirty days. 

EK. R. Rogers, of Tacoma, Wash., general agent on the 
Pacific coast for the Long-Bell Lumber Company, is vis- 
iting the home office this week. This is Mr. Rogers’ first 
visit east since 1895, when he went to the Coast to look 
after the interests of his company. He says Kansas 
City has grown so wonderfully since he was here that 
he can hardly believe it is the same place. Mr. Rogers 
says the shingle mills, with few exceptions, are closed 
down and will remain closed until the demand becomes 
more pronounced. 

C, E. Matthews, of Webb City, one of the directors 
of the Southwestern Lumbermen’s Association, was in 
Kansas City this week. He says most of the mines are 
closed temporarily and that this makes the lumber busi- 
ness slow in the Joplin district. 

Met. L. Saley, who votes at Hampton, Iowa, but 
spends most of his time visiting the retail lumber deal- 
ers and listening to their troubles, spent several days 
in Kansas City last week visiting the lumbermen. Met. 
is always a welcome visitor and we would like to have 
him eall on us oftener. 

Fr. A. Carrier, manager of the plants of William 
Buchanan, manufacturer and wholesale dealer in yellow 
pine lumber at Kansas City, is sending out maps of the 
world, of the United States, of the Panama canal and 
also a county map of Iowa. This method of advertis- 
ing is new and those dealers in the section with which 
Mr. Buchanan has business connections will receive one 
or all of these maps on application to the company. 





FROM A BIG EAST TEXAS MILL POINT. 


BEAUMONT, TEX., Dec. 9.—Most of the smaller lum- 
ber dealers are doing a fairly good business, but the 
bulk of their trade is in this state, especially in the 
western part, where the rush of homeseekers creates a 
demand for new houses. B, R. Moses, of the Empire 
Timber & Lumber Company, stated yesterday that his 
company was doing a good business in West Texas and 
in New Mexico, because of the rush of homeseekers to 
that territory. 

President Sam Park, of the Industrial Lumber Com- 
pany, stated last evening that he had issued orders to 
all his salesmen to make no quotations to prospective 
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THE CONTINENTAL NATIONAL BANK 


OF CHICAGO. 
Report of Condition at Close of Business Tuesday Dec. 3, 1907. 


RESOURCES. 
Loans and discounts........... $40,236,702.92 
Bonds, securities,setc.......... 2,263, ‘445.78 
U. S. Bonds to secure circulation 3, 625,000.00 
Premium on U. 8S. Bonds...... 200,000.00 
Sree 448.88 
at — banks and U. 8S. Treas- 

Retail bears elie tie We oo ae 9,524,971.33 
Clearing house checks......... 210,621.00 
DW ies ie cae sn oka es bane ewe 12,505,047.29 

$68,566,237.20 
LIABILITIES. 
Capital Stock paid in......... 8 4,000,000.00 
SD DE cccccccccccvesses 2,000,000.00 
Undivided profits ............. 1,260,607.01 
8 RE ee 3,522,250.00 
BE ID. oo 0000.00 0020 eness 250,000.00 
Clearing house certificates (net) 1 ,575,000.00 
SEE wc cccccseonesenceseone 55,958,380.19 
'$68,566,237.20 
OFFICERS. 


GEORGE M. REYNOLDS, President. 
ALEX. ROBERTSON, Vice’ President. 
WM. G. SCHROEDE a Cashier. 
BENJAMIN 8. MAYER, Assistant Cashier. 
HERMAN WALDECK, Assistant Cashier. 
FRANK H. ELMORE, Assistant Cashier. 
WILBER HATTERY, Assistant Cashier. 
J. R. WASHBURN, Assistant Cashier. 
DIRECTORS. 
John C. Black, Chairman of the Board. 
J. Ogden Armour. Edward Hines. 
Albert J. Earling. Frank Hibbard. 
Henry Botsford. Frederick Weyerhaeuser. 
B. A. Eckhart. Samuel McRoberts. 
W. C. Seipp. Alex. Robertson. 
George M. Reynolds. 
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High Grade Timber Loans 
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We are in the market to buy and sell. 
Correspondence Solicited. 


Farson, Son & Company 


Successors to 
Farson, Leach & Company, 


First National Bank Bldg., CHICAGO. 
34 Pine Street, NEW YORK CITY. 


7 
EXCHANGE NATIONAL 
BANK 


SPOKANE, WASH. 

















——— 


Capital $750,000. Surplus $500,000. 





























Francis X. Campbell, 


PUBLIC ACCOUNTANT 
AUDITOR AND 
SYSTEM DEVISOR 


504 Fullerton Building, ST. LOUIS, MO. 


Regular and Special Audits for Corpcrations, Firms 
and Individuals, by experienced Auditors. I also devise and 
install Money-Saving Systems of keeping Accounts. 


TERMS REASONABLE. 
INTERVIEWS OR CORRESPONDENCE SOLICITED. 

















AUDITS AND SYSTEMS 
OF ACCOUNTS 


Wilkinson, Reckitt, Williams & Co. 


CERTIFIED PUBLIC ACCOUNTANTS. 


Marquette Bldg. 62 Broadway, Mutual Life Bldg. 
CHICAGO. NEW YOHK. PHILADELPHIA. 
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PACIFIC COAST TIMBER LANDS. 
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Offers the 


The Or EGON  Salmonberry 
Tract For Sale 


Logging CF ya. cena 
'’ Tillamook Co., 30 miles 
Timber Co. 


west of Portland. Deal 
For further information, address 


JOIN Jal. IGLAAIK, 


and get the best price. 
| 202 Oregonian Bldg., PORTLAND, ORE. - 














Buy Crees and Get Rich 


W. I. EWART, 


TIMBER LAND INVESTMENT BROKER 





Alaska Building, 
SEATTLE, WASH. 








Timber Lands for Sale 


IN IDAHO AND WASHINGTON. 








ROBBINS TIMBER COMPANY, Si.ghinaton. 


7 


coast” TIMBERLANDS 
F.W. Mitchell & Co. seatrie, wash. 
We GHOICE TIMBER LANDS 


in Washington, Oregon and British Columbia. 
Large and small tracts. Correspondence solicited. 


RY DER-GOUGAR CO., Tacoma, Wash. 





























( Splendid Opportunities Along the M. K. & T. ry. 
Throughout the Southwest. 


Many of the largest and most progressive towns are very 
much interested in establishing cotton mills, canning factor- 
ies, wood-working and cement plants, machine shops, etc. 
Commercial clubs are in position to offer both moral and finan- 
cial support to those interested. Building sites, in many 
cases, will be given free to the larger plants and the business 
men are willing to take stock in such enterprises. 

To those interested in the fruit and truck industry there 
are the best of opportunities. The profit now being derived 
from these crops throughout the southwest is marvelous. 
There are hundreds of acres of vacant land well adapted to 
fruit _ truck produce, that can be bought at reasonable 

rice: 
. For further and more detailed information, address, 


T. L. PEELER, 
Industrial Agent, 
M. K. & T. R’Y. 


Linz Building, 
DALLAS, TEXAS. 














OF HIGHEST AWARD 
JAMESTOWN EXPOSITION 


Add TONE to your Stationery in 
the OFFICE, BANK, SCHOOL 
or HOME by using only Wash- 
of burne’s Patent Adjustable 


“O K 2»? PAPER 
eA. FASTENERS 
| There is genuine pleasure in their use 
) %. well as PERFECT SECURITY. 
uton or taken off with the 
thumb aa finger. Can be used Cossaat Easily put “they always work.” 
Handsome Compact Strong No Slipping, NEVER ! 
Made of brass, 3 sizes. Put upin brass boxes, 100 in abox. Send 
10c for sample box of 50, assorted. Illustrated booklet free. 
THE 0. K. MFG. CO. SYRACUSE. N.Y. N° 1B 
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buyers of large orders and to take no orders. The 
Industrial Lumber Company will close all its mills De- 
cember 31, and will keep them closed until conditions 
are more prosperous. Mr. Park believes that 98 percent 
otf the mills in this section of the country will be closed 
ee ore the end of the year. 

The closing down of two mills at Oakdale will throw 
on 1,500 men out of work. Many of them will find 
steady employment at Elizabeth, where the Industrial 
Lumber Company is building a new town and erecting 
its largest lumber plant. Preference will be given the 
men employed in the mills to be clesed for all work at 
the new town. 

The Kirby Lumber Company is looking forward to 
improvement in the market soon. This company is work- 
ing only two of its thirteen mills. The Nona Mills 
Company, the Keith Lumber Company and the Sabine 
Tram Company are each working but one mill. 
Anderson Bros. have closed their plant, three miles 
east of this city, and it will remain closed until a return 
of prosperity. The Newton County Lumber Company 
has closed its plant at Newton. Both companies oper- 
ated small capacity mills. 

The offices of the Chicago Lumber & Coal Company, 
of Texas, have been moved from the third to the fourth 
floor of the Gilbert building, where additional space has 
been taken. 

The Lufkin Land & Lumber Company, of Lufkin, has 
started its mill on full time after working three-fourths 
time for the last few weeks. The company recently 
secured a large amount of business that warranted it in 
working the mill full time. 

The Alexander Gilmer Lumber Company, of Remlig, 
announced to its employees last week that in return 
for a reduction of 20 percent in their wages their pur- 
chases at the company’s stores would be 20 percent 
cheaper and that house rent would also be reduced 20 
percent. This is the only case in this section of the 
country where a large lumber company has acted in a 
spirit of fairness to the men. : 

B. M. Talbot, president of the Talbot-Duhig Lumber 
Company, of Lemonville, states that work on the mill 
being erected for the company at that place, construe- 
tion of which was stopped when business became stag- 
nant, has been resumed. 





IN THE EAST TEXAS LUMBER CENTER. 

Houston, TEx., Dec. 9.—Lumber offices in this city 
are quiet and the order files are lower than they have 
been for four years. Old business, in many instances, has 
been canceled and mills are trying to get all busi- 
ness out of the way before January 1. New business 
is not to be had and no traveling salesmen are on the 
road. The mills in southern Texas have sold more 
lumber during the last two months than they antici 
pated, 

The most important timber and mill transfer in 
this state for some time has just been consummated 
by the Lake Creek Lumber Company, of Houston, by 
which it becomes owner of the entire mill and timber 
property of the Donnelly Lumber Company, of Virgie. 
The saw mill of the company is at Virgie, a point on 
the Ft. Worth branch of the International & Great 
Northern railroad, and the timber stands between that 
point and the Trinity & Brazos Valley railway, on 
which is loeated the Ulmer mill of the Lake Creek 
Lumber Company. The mill bought is a small one, and 
will be torn down, and the machinery disposed of by 
the new owners. The tract of timber transferred, con 
tains 25,000,000 feet of yellow pine, which will be 
hauled to the Ulmer mill for manufacture, and disposed 
of from there. 

The Lake Creek Lumber Company started in the 
manufacturing and wholesale business in this city only 
a few months ago. M. L. Womack is president; Walter 
B. Clint, vice president and general manager, and Frank 
Womack, secretary. The recent purchase is an instance 
of the farsightedness of this trio. The company has 
offices in the First National Bank building, but will 
have a handsome suite of rooms in the new Paul build 
ing after the first of the year. 

George M. Coale, general sales agent for the Con 
tinental Lumber & Tie Company, arrived last week from 
a long trip west in the interests of his company. On 
his trip he sold lumber, and looked over conditions, be 
tween this city and Denver, Colo. 

The West Davidson Lumber Company, at Lovelady, 
has finished repairing the damage done to its railroad 
tracks during the storms of two weeks ago. The 
company had a valuable trestle washed out, and in 
a portion of its lowest land, about half a mile of* track 
was found hung up in the trees. 

Capt. Thomas Waties, mill manager for William 
Cameron & Co., of Waco, has just returned from a 
tour of the mills of that coneern. He shut down 
the mills at Carmona and Saron on the Trinity branch 
of the Missouri, Kansas & Texas railway last week, 
The Rockland mill is running three days a week and 
the Nona mill four days a week. 

Thomas Foster, of the Foster Lumber Company, 
says that lumber conditions in the Missouri-Kansas 
district are no better than they have been during the 
last month. 


FROM CENTRAL EAST TEXAS. 

LUFKIN, T'ex., Dee. 10.—Any change in the market 
during the last two weeks is believed to be for the 
better. While few orders are being placed an increase 
in inquiries goes to show that within the next thirty 
days there will be some buying. Since everyone has 
either closed down his plant altogether or materially 
reduced his output the general belief is that within the 
next sixty days stocks will be reduced to the lowest 
point they have been in years; in fact, there is already 
a searcity in stocks, such as finish, flooring and ceiling. 








S. W. Henderson, general manager of the Angeline 
County Lumber Company, is now in Chicago, where he 
will remain until the last of the week. 

J. H. Buchanan, a prominent millman of Campti, La., 
was in Lufkin last week looking after his business in 
terests. 

It is reported that, J. B. McConnico, owning a small 
mill several miles from Lufkin on the Cotton Belt, has 
sold it to J. S. Cowert, of Huntington, Tex. 

The Cotton Belt Lumber Company, of Lufkin, has 
about completed its planing mill and expects to be run- 
ning about January 15, The planer will have a capacity 
of about 50,000 feet a day. 

Owing to the inability of the Texas farmer to dis- 
pose of his cotton and the general money stringency 
collections are slow and the millman is having the ad 
ditional burden of carrying his customers’ accounts 
along with his other troubles. 


ON THE UPWARD WAY. 


(Continued from the First Page.) 

Of the 150,000,000 feet of lumber cut and marketed 
by the W. R. Pickering Lumber Company, about 80 
percent is sold in states west of the Mississippi river. 
Shipments to Texas and Oklahoma comprise about 30 
percent of the entire cut; Missouri, Kansas and Ne 
braska afford a market for 50 percent and the remainder 
is sold east of the river or through exporters. 

Aside from the office foree at Kansas City Mr. Browne 
has four able assistants located at convenient centers. 
Their names, headquarters and territories are given here 
with: 

Walter Robison represents the company in Texas, with 
headquarters at Waco; ©. W. Dunakin sells the com 
pany’s products in southern Kansas, Oklahoma and in 
dian Territory, with office at Wichita, Kan.; J. H. Aus 
tin covers the Kansas City trade and important cities 
in eastern Kansas and western Missouri; H. T. Randall 
is located at Lincoln, Neb., and covers northern Kan 
sas, Iowa and Nebraska. 

The affairs of the W. R. Pickering Lumber Company 
are administered so that the operations of the concern 
are directed with a view to satisfying the requirements 
of the trade. When the démand for lumber is great the 
mills are operated to their full capacity, and when stocks 
begin to accumulate and the demand grows lighter the 
cut is regulated to conform with such conditions. At 
present the Barham and Cravens saw mills are not being 
operated, but the planing mills and shipping depart 
ments are on duty. The Pickering mill is still in opera 
tion, cutting its daily quota of stock. 

Mr. Browne has been a citizen of the Hill city for 
nearly six years and from early association regards it 
as his home town. He married, April 17, 1902, Miss 
Carolyn M. Morris, daughter of Rev. J. C. Morris, one 
of the leading lights of the M. FE. Church South, of 
Memphis, Tenn. 

Not only has Mr. Browne made for himself a place 
in the trade but he has made friends. He has what the 
novelists would term an engaging personality. 








A LUMBER CAMP RANGE. 

One of the oldest and most substantial manufacturing 
institutions of St. Louis is the Wrought Iron Range 
Company, which has for a long term of years been en- 
gaged in manufacturing a line of cooking stoves anid 
ranges. Some years ago this concern got up an espe 





cially meritorious range designed for lumber camps. The 
success of this range has been marked and it has met 
with high favor among lumbermen. The illustration 
shown herewith represents this camp range, although 
but crudely. It has many points of advantage and any 
lumber firm desiring to install a new camp outfit will do 
well to communicate with the manufacturers at St. 
Louis. 





MIDWAY HORSE MARKET. 

MINNESOTA TRANSFER, ST. Paut, MINN., Dee. 7.— 
Barrett & Zimmerman report that while the horse trade 
for the week was light it showed considerable improve 
ment over that of the last few weeks. Dealers state the 
movement, for the week to be about one-third the volume 
of that for the corresponding week last year. The bulk 
of the orders were from the farmers of the northwest, 
who are taking advantage of the present very low values. 
A light logging trade developed during the week and 
several orders were filled for the big department stores 
and other retail interests. The week’s trade closed with 
a much better tone than it has for many weeks, 


I MRE 5, G50 soo hia aie io eka. ew Kk acre as wielale 175 to 240 
Re Sd. a ae tee ipt wih tite 0'W GRD<% Some See 125 to 175 
RIUMEUEUN, COMMER: CO GOOG. 6.0 circ ncciccsccvcce 65 to 125 
Barm mares and horses, extra... .......s..cc008 165 to 200 
Farm mares and horses, choice................. 125 to 165 
Derm MATes, COMMON TO Good... .......cccccece 65 to 125 
Delivery, T° RRR Tio Sa a a a 125 to 210 
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SOUTH ATLANTIC COAST. 


English Trade Expects To Get Bargains as Result 
of Present Depression— Present Situa- 
tion of Millmen. 


SAVANNAH, GA., Dec 9.—Charles N. Paynter, a promi- 
nent broker of Liverpool, England, was among the vis- 
itors to this city this week. In a conference with Capt. 
Joseph Hilton and James K. Clarke, of the Hilton-Dodge 
Lumber Company, he said that his clients in Europe had 
watched the recent financial trouble in the United States 
with considerable interest and expected to get some good 
bargains in lumber as the result. He came principally 
for the purpose of looking into the situation. He was 
informed that over 60 percent of the mills had been 
shut down; that millmen were determined to cease opera- 
tions until conditions improved and that under no con- 
sideration would stock be sacrificed because of the recent 
stringency. 

In discussing the visit of C. N. Paynter, 8. H. Mor 
gan, who operates a mill at Cuyler Junction, said: 

Mr. Paynter need not look for any “real bargains.” We 
have been giving away our lumber for months and do not 
intend to do so any longer. I wouldn't cut dimension stock 
at prevailing prices. I am losing money on the smaller 
stuff which I have been cutting in order to feed the live 
stock. 

ki. A. Edenfield, president of the Bank of Stillmore, 
and a large operator, has bought a large and valuable 
tract of timber land near Nunez, and will install saw 
and planing mills. He will not cut a foot of material, 
however, until the market improves. 

A. L. Nease, formerly operating at Marlowe, has 
moved his mill to Brinson, but will not operate on the 
new site until prices are better. Messrs. Nease and 
Kdenfield recently bought valuable timber holdings in 
this state. 

J. A. Brewton has moved his mill from Groveland to 
Pembroke, but will probably not begin operations before 
lebruary 15. 

One desirable effect of the recent stringency is the 
eagerness of property holders to sell. A few months 
ago it was difficult to buy timber lands and the more 
desirable property could not be bought under any cir- 
cumstanees. Holders are eager to sell their land and 
timber holdings and the more optimistic saw mill men 
are reaping the benefit. 

A prominent wholesaler in discussing market conditions 
yesterday said: 

lhe railroads are again in the market and some good 
contracts were closed this week by various firms. The 
Vennsylvania railroad took a full schooner cargo of material 
for car sills ete. from John A. Calhoun. Others closed 
contracts of a similar nature. One of my customers did not 
believe reports of conditions as printed by certain journals 
and wrote me for an opinion. I told him that over 60 
percent of the mills in this and adjoining states bad shut 
down and that there was no possibility of prices going any 
lower. The small mill men are turning down orders, pre 
ferring to shut down rather than to cut their trees for 
prevailing prices. I believe demand will be better after the 
holidays. 





Loe 


IN NORTHEASTERN FLORIDA. 


JACKSONVILLE, FLA., Dee. 7.—The Isthmian Canal 
Commission has sent out an inquiry for 4,000,000 feet 
of lumber varying from 1x3 to 12x14, the order to be 
made on closing the bids December 13. The Lee Ensign 
Lumber Company, of this city, has usually secured these 
orders heretofore. D. L. Gillespie & Co., of Pittsburg, 
who have heretofore furnished the Douglas fir for these 
contracts, have opened an office in this city and will 
hereafter deal in yellow pine also. 

Two new mills have started up in this section, the 
Titusville Lumber Company’s mill and the Kissimmee 
Lumber Company’s mill at Titusville. 

Shipping news since last report are as follows: 

November 25—Arrived for lumber, steamships Chippewa, 
Algonquin and Nith, and schooner Richard F. C. Hartley. 
Sailed with lumber, steamship Apache, for New York; 
schooner Elvira Bell, for Vhiladelphia. ’ 

November 26—Arrived for lumber, steamship Arapahoe, 
schooner George May. Sailed with lumber, steamship Chip 
pewa, for Boston; steamship Algonquin, for New York; 
schooner Frank W. Benedict, for New Uaven; schooner 
Carrie E. Look, for New London. 

November 28—Arrived, steamships Huron, Indianapolis, 
Onondaga, Comanche. Sailed, steamship Arapahoe, for New 
York. 

November 29-—Arrived, steamship Mariner, from Bremen ; 
steamship Bluefields, trom Vhiladelphia. Sailed, steamship 
Comanche, for New York. 

December 2-—-Sailed, steamship Huron, for Boston; 
schooner Zaccheus Sherman, for New York; steamship 
/roquois, from New York. 

December 3—Arrived, schooner Levi S. Andrews, for 
Baltimore; schooner Lillic R. Bohannon, from Vhiladelphia. 
Sailed, schooner Thomas A. Ward, for New York; schooner 
Mlorence Chadwick, for Wilmington, Del.; schooner Monie 
SN. Cook, for New York; schooner George Taulane, for 
Vhiladelphia, and British schooner Ulva, for Nuremberg, 
N. 8. 





FROM THE OLD DOMINION. 

NoRFOLK, VA., Dee. 9.—Practically all activity in the 
lumber industry of this section has ceased and a resump- 
tion of activities is not looked for until the first of 
the year. Very few orders are being placed for lum- 
ber except in small quantities and the mills have about 
exhausted their orders. As they complete them they are 
closing down until after the Christmas holidays at least. 
Manufacturers throughout the North Carolina pine sec- 
lion seem to be unanimous in their determination not 
to sacrifice their stumpage. The operation of mills calls 
for money and to get money manufacturers must make 
ridiculous concessions and to sacrifice lumber is to 
sacrifice stumpage. Manufacturers realize all this and 
consequently they are discontinuing their operations 


when they cease to profit. Those mills which are still 
running are trying to reduce the cost of operation to 
_the minimum, and the labor wage has been curtailed in 
almost every mill as much as 25 percent, averaging 
about 10 percent on the regular scale of wages and 15 
percent in time. A rough estimate shows that the out- 
puts of the largest mills in the section, including those 
which have closed, has been curtailed 60 percent. 

The meeting of the board of directors of the North 
Carolina Pine Association, which is to be held in this 
city tomorrow will undoubtedly be a most interesting 
one, as Secretary R. H. Morris is compiling some inter- 
esting data regarding mill conditions which will be 
presented. A large attendance, is expected because 
many mills are not operating. Among those who arrived 
today were David Gibb, of the Ayden Lumber Company, 
Ayden, N. C., and John D. Biggs, president Dennis- 
Simmons Lumber Company, Williamston, N. C. 

The large plant of the Richmond Cedar Works, near 
this city, cutting 80,000 feet of lumber daily, has dis- 
continued operations for sixty days owing to the lack 
of orders to work on. Several hundred laborers are 
temporarily thrown out of employment. 

Kk. C. Fosburgh, of the Fosburgh Lumber Company, 
has returned from North Carolina, where he spent sev- 
eral days last week in connection with his logging opera- 
tions there. 

Vincent B. Coates, representing the Manufacturing 
Lumbermen’s Underwriters, of Kansas City, Mo., is in 
Norfolk on business. 

Among the charters granted in Virginia this week 
was one to the Patterson Lumber Company, of this city. 
The following were named as officers, but no capital was 
mentioned: 8. EF. Minter, president; E. B. Lawrence, 
secretary, both of New York city; N. B. Patterson, 
treasurer, Norfolk. Mr. Minter is well known to North 
Carolina pine manufacturers as a large wholesaler. 
Nelson B. Patterson was formerly assistant manager of 
the Dickson Lumber Company, exporter, of this city, 
and is an officer and manager of the Watts Lumber 
Company, Portsmouth, Va. 

A. N. Dwight, Wilson, N. Y., was in Norfolk last 
week on business and called at the office of the John L. 
Roper Lumber Company. 

Robert McLean and Holder Kopple, hardwood ex- 
porters of Baltimore, were also visitors here last week 
and called on their connection, the Ferd Brenner Lum- 
ber Company. 

J. L. Durnell, who will operate the only hardwood 
saw mill in this vicinity, under the name of the J. L. 
Durnell Lumber Company, has completed his plant in 
this city. It is located on the new Tidewater railway 
and is running full capacity. Mr. Durnell has just 
returned from a trip up the Tidewater line, where he 
has been buyjng hardwood logs with which to feed his 
mill. 

The recapitulation of exports from this city for No- 
vember shows that the following forest products were 
exported : 


3.035 G00 feet of sawn timber oe Rates . $195,248.00 
pe 


, 
Logs ete 2,758.00 


$217,006.00 
The American schooner Harold B. Cousens sailed De- 


cember 6 for St. Johns, New Brunswick, with 240,000 
feet of oak plank, valued at $6,000. 





FROM THE MARYLAND METROPOLIS. 


BALTIMORE, Mb., Dec. 11.—Gen. Francis E. Waters, 
president of the Surry Lumber Company, one of the 
largest concerns engaged in the manufacture of North 
Carolina pine, said yesterday of trade conditions: 


The lumber millman stands in a different position from 
that of the cotton manufacturer. The latter can go on 
turning out goods, even when the prospect is uncertain and 
when a profit is not in sight, because nature replenishes his 
supply of the raw material and there is no danger that he 
will run short. When the lumberman cuts a tree he has 
used up his raw material. North Carolina pine men have 
gone on cutting trees and making lumber utterly unmindful 
of the fact that they are using up their timber supply. 
Having in their possession a source of great wealth they 
should use it wisely and avoid waste. : 

We have decided to shut down our plant December 12 
until after the holidays. This is earlier than usual but we 
have a fair supply of lumbet on hand, produced at the 
highest cost, and to go on increasing our stock on the same 
basis is not desirable. We do not want to ask our men to 
accept less wages, for they would ask us to take less at 
our commissary and the cost of living has not declined. 
Reports from Chicago are to the effect that the cost of pro 
visions has declined but the effect of the decline has not 
been felt in the east. The cost of manufacturing lumber 
can not therefore be lessened unless a readjustment of con 
ditions takes place. I believe this will come, but until then 
the situation is uncertain and we prefer to draw upon our 
stocks rather than make more at a time when the customary 
quiet is emphasized by the effect of the recent disturbance. 

Our sales for November were good, almost equal to those 
for the corresponding month of 1906, which broke all pre- 
vious records, and the result was accomplished at regular 
prices. Our customers are asking for stocks. The indus 
tries of the country must go on and in the face of steadily 
2 tl requirements millmen would be unwise to cut 
prices. 


Fr. A. Kirby, of the Cherry River Boom & Lumber 
Company, of West Virginia, visited this city last week. 
He stated that business was very quiet in his part of 
the state and that a number of the mills had been 
closed. 

The company in which Charles I. James, of this city, 
and the Goodyears, of Buffalo, are interested and which 
controls extensive timber tracts in Louisiana, has 
started up one of the largest saw mills in the country. 
The plant is said to be capable of turning out about 
200,000 feet a day and is equipped with the most 
uptodate appliances. 

R. P. Baer, of R. P. Baer & Co., hardwood men of 
this city, is looking after business in New York state 
and New England. He will be absent about a week. 





—— 


Order 
In Advance 


The edition of the “History of the 
Lumber Industry of America,” by James 
Elliott Defebaugh, is limited to the num- 
ber of advance orders. Consequently, 
those who wish to be certain of secur- 
ing a set of the history, including Vol- 
ume II, now being printed, should enter 
their order at once. 

Volume II deals with the old white 
pine, spruce and hemlock territory em- 
braced in New England, New York, New 
Jersey and Pennsylvania. It treats of the 
beginnings of the industry in this coun- 
try and brings down to date the history 
of a section which largely fixed the lines 
of lumber development for the entire 
country. From both practical and sen- 
timental viewpoints the volume is of 
value and interest. 

The price of the “History of the Lum- 
ber Industry of America” is $5 a vol- 
ume. Four volumes are scheduled to 
complete the work and orders are taken 
for full sets. Address the publisher : 


a 


American Lumberman, 
315 Dearborn St., CHICAGO, U. S. A. 








FIRST ANNUAL 


CEMENT SHOW 


Under the Auspices of the 
CEMENT PRODUCTS EXHIBITION CO. 


Coliseum, Chicago, Dec. 17-21, 07 


THERE WILL BE 


Elaborate displays of ce- 
ment products, 


Instructive literature, 
Profitabie discussions, 
Cement machinery, Beautiful decorations, 
Competent demonstra- Fine music, and 

tors, | Lots of enthusiasm. 

If you want to learn something about Cement do not miss 
the exhibition. Space is rapidly filling up. 5 

Application blanks and diagrams may be obtained of 


L. L. FEST, Manager, 














Save Your Money ° | 
By Using the oe yew 
RED BOOK © 2222 


It contains a carefully prepared list of the buyers 
of lumber in car lots, both among the dealers and 
manufacturers, 

The book indicates their financial standing and 
manner of meeting obligations. Covers the 
UNITED STATES and MANITOBA, 

The trade recognizes this book as the authority 
on the lines it covers. 

A well organized Collection Department is also 
operated and the same is open to you. 


Write for Terms. 


Lumbermen’s Credit Association 


ESTABLISHED 1878, 


1.102 tae Bidg., 116 Nassau St., 


GO. NEW YORK CITY. 


MENTION THIS PAPER, 
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PITTSBURG, PA. 


MANUFACTURERS OF 


West Virginia White 


SPRUCE 


Boards and Bill Stuff. 


A line will] bring prices by return mail, 
Telecode Used. 
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We Want 
To Show You 


some of the advantages to be 
gained in dealing direct with 
the manufacturer and particu- 
larly with the original and 
largest manufacturer of 


WEST VIRGINIA 


We make a specialty of Hemlock and Spruce Boards 
all grades, rough or dressed. Do not forget to come 
to headquarters for West Virginia Spruce and West 
Virginia Hemlock. 


517 and 518 Empire Bldg., PITTSBURG, PA. 





SPRUCE 


Wm. Whitmer & Sons, Inc. 











: Cars, 1x4” > 3 Common White Pine. 
“ ” 0. “é “ as 
4 “ 1x4” Wo. 1,2& 3-8 & 10” W. Pine Fig. 


PITTSBURG, PA. 


l can Ship at Once | 


FOREST LUMBER COMPANY, 


















DAILY CAPACITY 50,000 FEET. 


Oak Timbers a Specialty. Cross Ties and Telegraph 
Poles, White and Yellow Pine and Oregon Fir. 


It will pay you to write us. 


Mills at POINT MARION, PA. 





POPLAR, CHESTNUT, OAK, 


CHEAT RIVER LUMBER CO., **™32°"° 











WHITE PINE, POPLAR, HEMLOCK 
and SPRUCE, LATH and SHINGLES, 


Our Stocks are complete and can give prompt service, 


PITTSBURG, PA. 


NORTH CAROLINA PINE. 


Willson Bros. Lumber Co. 














We have fine dry stocks at DULUTH and 
TOLEDO. Can ship quickly from either yard, 
Send us your orders, 


DULUTH. 


Se TOLEDO. 








White Pine Lumber 


THE EMPIRE LVMBER COMPANY, 
PITTSBURG. 

















MORE MILLS CLOSE IN NEW ORLEANS DISTRICT. 





Many Large Cypress Plants Stop Operations— Successful Test of Capacity of Atchafalaya 


Bay Canal—Gulfport Exports Show Decrease. 





CRESCENT CITY NEWS. 


New ORLEANS, LA., Dec. 10.—The process of adjust- 
ment to meet the change in market and financial condi- 
tions caused by the recent flurry may now be said to be 
practically complete, so far as southern lumbermen are 
concerned. The tone of reports from manufacturers is 
distinctly better than last week and, whether the belief 
be justified by concrete improvement or not, the com- 
posite view ot the situation is optimistic. Some manu- 
facturers report increased inquiries and a larger num- 
ber of entries in the order books. While there may have 
been some improvement in the buying it may be accepted 
that no marked increase of business will be recorded 
until after January 1, nor do the millmen expect it be- 
fore that time. Locally the financial situation is much 
easier, and the banks express their willingness to go 
to a cash payment basis so soon as the New Yorkers 
will give the signal. Clearing house currency is rarely 
in evidence and the bank statements published last 
week showed heavy cash reserves. About $550,000 in 
new national bank notes was received by local institu- 
tions last week, in addition to $300,000 in gold cer- 
tificates, issued by the subtreasury on account of for- 
eign gold received in New York for shipment direct to 
local institutions. This addition of nearly a million 
dollars to the currency stocks eased the situation per- 
ceptibly, not only in New Orleans but in the adjacent 
territory. 

The L. N. Dantzler Lumber Company, of Moss Point, 
Miss., is publishing an amendment to its charter fixing 
the capital stock at $500,000. The incorporators named 
are J. A. Dantzler, G. B. Dantzler, Mrs. May ‘Dantzler 
Cowan and Mrs. Emma Dantzler Izard. 

President A. J. Davidson, of the Frisco railroad, 
spent several days in New Orleans territory during the 
last week, inspecting the company’s terminals and the 
construction work upon its lines for entrance to this 
city. Owing to the difficulties encountered by the en- 
gineers who are building the bridge across the Atchaf- 
alaya river entrance to New Orleans is still of uncertain 
date, but the line to Baton Rouge will hardly be com- 
pleted before March 1. From the state capital the road 
will use the Yazoo & Mississippi tracks to reach New 
Orleans. 

The New Orleans Great Northern railroad stands in 
some danger of being held responsible for another 
county division fight in Mississippi. By reason of its 
construction there has been a rapid increase of popula- 
tion in portions of Pike and Marion counties. At a 
mass meeting held recently at Tylertown resolutions 
were adopted asking the Mississippi legislature to form 
a new county from the eastern part of Pike and the 
western portion of Marion, with Tylertown, which will 
be on the New Orleans Great Northern, as the county 
seat. 

Exports during the week: 


Steamship Drumcairne, Antwerp—3,072 pieces oak lum- 
ber, 4,495 pieces gum lumber, 754 bundles gum lumber, 32,- 
997 small oak staves, 445 bundles oak lumber, 80 ash 
logs, 78 oak logs. 

Steamship Strathnevis, Copenhagen and Viele—8,920 
pieces oak lumber, 400 bundles oak lumber, 1,533 pieces 
whitewood lumber, 2,207 pieces mahogany lumber, 
pieces whitewood lumber. 

Steamship Commodore, Liverpool—3,962 pieces oak lum- 
ber, 3,125 bundles oak lumber, 3,666 pieces gum lumber, 
375 bundles gum lumber, 638 dogwood logs, 1,202 bundles 
oak staves, 1,397 bundles gum staves, 374 pieces elm lum- 
ber, 317 bundles elm lumber, 155 crates handles. 

Steamship Viator, Ceiba—80,000 feet pine lumber, 850 
crossties, 150 posts. 

Steamship Atlantian, Liverpool—6,504 oars, 26 oak logs, 
201 ash logs, 8,000 pieces poplar lumber, 5,000 pieces oak 
lumber, 3,000 pieces gum lumber, 3,600 staves, 344 persim- 
mon logs, 111 oak logs. 

Steamship William Cliff, Liverpool—10 poplar logs, 20 
oak logs, 7,000 pieces gum lumber, 3,000 pieces oak lum- 
ae 32,000 staves, 198 bags billets, 8 oak logs, 5 poplar 
ogs. 

Steamship Malin Head, Belfast—1,558 bundles handles, 
3,297 pieces pine lumber, 3,188 pieces gum lumber, 809 
pieces cypress lumber, 1,621 pieces walnut lumber, 268 
bundles poplar lumber, 1 car gum staves. 

Steamship Haakon VII, Bocas del Toro—8,896 pieces yel- 
low pine lumber, 330 pieces piling, 59 pieces creosoted piling. 

Steamship Proteus, New York—16,750 feet lumber, 430 
barrels, 34 cases, 134 bundles skewers, 2,918 bundles box 
material. 

Steamship Irene, Barcelona, Venice and Triest—36,000 
staves, 3,701 pieces gum lumber, 50 pieces pine timber. 

Steamship Marie, Porto Rico—7,360 pieces pine lumber, 
150 bundles shingles. 

Steamship Californian, Havre—83 ash logs, 203 cedar 
logs, 59 poplar logs. 

Steamship Manchester Mariner, Manchester—355 bundles 
handles, 3,000 pieces pine lumber. 

Steamship Catalina, Oporto—4,800 oak staves. 

Steamship Drumcree, Rotterdam and Bremen—56 ash 
logs, 15 hickory logs, 10 oak logs. 

Steamship Comedian, Havre—27 hickory logs, 41 poplar 
logs, 11 ash logs, 2,174 pieces ash lumber, 1,511 pieces gum 
lumber. 

Steamship Massapequa, Porto Rico—15,217 feet pine lum- 
ber, 303 bundles box shooks, 2,160 bundles box material, 
3,999 pieces cottonwood lumber, 8,978 feet tupelo lumber. 

Steamship Caledonia, Hamburg—4,823 tank staves, 404 
bundles oak staves, 28,000 oak staves, 1,205 pieces hard- 
wood lumber, 876 pieces oak lumber, 680 bundles headings, 
= pieces cypress lumber, 246 pieces gum lumber, 41 poplar 
ogs. . 

Steamship Greenbrier, Bocas del Toro—782 pieces pine 
lumber, 38 pieces piling. 

Steamship Mongibello, Genoa—14,714 oak staves. 

Steamship Corinth, Havre—16,138 pieces pine lumber, 15 
ash logs, 15 poplar logs, 20 pieces pine timber. 

Steamship City of Mexico, Tampico and Vera Cruz—3,590 
bundles box shooks, 1,994 bundles staves, 630 age cypress 
lumber, 326 pieces yellow pine lumber, 1,078 pieces creo- 
soted lumber, 30 crates handles. 

Steamship Louisiana, Wavre—75 walnut logs, 434 
bundles oak lumber, 1,036 pieces oak lumber, 2,175 pieces 


1,533 


gum lumber, 1,372 pieces dogwood lumber, 45 ash logs, 300 
oars, 75 poles. 

Steamship Antilles, New York—201,000 feet lumber, 2,050 
bundles box material, 328 barrels skewers. 

Steamship Lamington, Rotterdam—5,504 pieces pine lum 
ber, 200 ash logs, 38,500 white oak staves, 8,400 pipe 
staves, 90 walnut logs, 2,026 pieces oak lumber. 

Steamship Harry TJ. Inge, Colon—6,056 pieces yellow 
pine lumber. 

Steamship Jmperator, Port Limon—2,404 pieces flooring, 
98 pieces creosoted piling, 3,661 pieces yellow pine lumber, 
695 crossties. 

Steamship Millpool, Hamburg—17,105 tank staves, 25 
poplar logs, 32,855 oil staves, S41 pieces pine lumber. 

Steamship Dictator, Ceiba—-960 pieces yellow pine 
lumber. 

Steamship Morheim, Vera Cruz and Tampico—1,258 pieces 
oak lumber, 1,901 pieces pine lumber, 480 bundles box 
shooks. 

Steamship Senator, Liverpool—3,266 pieces gum lumber 


Lumber receipts at the basins (coastwise shipments) 
totaled for the week 885,000 feet. 





SOUTHERN WATER TRANSPORTATION. 


NEW ORLEANS, LA., Dee. 10.—The Atchafalaya bay 
ship canal was given a rather severe capacity test last 
Saturday when the seagoing tug Charles Clark went out 
with two vessels in tow, as did the 3-masted schooner 
Thomas G. Smith, laden with 420,000 feet of cypress 
lumber from the Ramos Lumber Company for New 
York, and the barge Bruce, bearing 7,000 cross ties from 
Cotten Bros. for Galyeston. The three vessels went 
through the channel aioe and experienced not the 
slightest difficulty in getting out to sea. H. M. anc 
A. M. Cotten and J. A. Thornton, directors, and E, A. 
Pharr, manager, of the Atchafalaya Bay Ship Channel 
Company, accompanied the fleet through the channel. 
The schooner Smith has double the capacity of any 
craft formerly loaded in the bay and it is felt that its 
navigation of the channel loaded demonstrates the 
capacity and marks a new era for the Atchafalaya trade. 
The schooner Millville is now loading at the F. B. Will- 
iams Company’s mill at Patterson. By making ship- 
ments of cross ties to Galveston coincident with the 
departure of other vessels the lack of a big harbor tug 
is compensated by pressing into service the powerful 
tugs from Galveston that arrive to tow the cross tie 
barges. 

Captain Biddle, a before-the-war bargeman, arrived 
here Sunday on the ancient barge Queen from Alton, 
lll., bringing a large consignment of wagon material 
for Peckinbaugh, Harrison & Co., of this city. Captain 
Biddle is said to he the only antebellum bargeman who 
has clung to the business and his craft is a reminder of 
the old days when the Mississippi river barge was 
legion in the harbor. He makes the long trip every 
year, 

The monthly report of the harbormaster at Gulfport 
shows that 15,082,000 feet, board measure, were ex 
ported from that port during November, nineteen vessels 
with lumber cargoes clearing. This is considerably below 
the November average in other years, but it brings the 
port’s total lumber exports for the eleven months of the 
year up to 267,908,000 feet, as against 293,125,000 feet 
for the full year of 1906. 





CYPRESS’ STATUS IN OUTLINE. 


NEW ORLEANS, LA., Dec. 10.—Louisiana cypress man- 
ufacturers increased their curtailment of cut during the 
week. Among the mills reported to have closed down 
during the seven days were two mills of the F. B. 
Williams Cypress Company at Patterson; Baker-Wake 
field Cypress Company, Platenville; Napoleon Cypress 
Company, Napoleonville, and Iberia Cypress Company, 
at New Iberia; while the Riggs Cypress Company an- 
nounced a 20 percent reduction of pay. Some of the 
concerns shut down for repairs, so the restriction of out- 
put is not so far above normal as would appear. It is 
likely, however, that none of them will resume at full 
capacity until trade will revive. Cypress prices are 
well maintained, cars are plentiful and shipments by 
rail or water can be made promptly. ° 





SOUTHEASTERN MISSISSIPPI NEWS. 


HATTIESBURG, MiIss., Dee. 9.—Dealers believe that the 
many inquiries received are not ‘‘feelers’’ but bona 
fide requests for quotations on material covering which 
orders will be placed soon. Several good orders have 
been booked by local firms during the last week and 
collections are somewhat better. 

Mills continue to reduce their production and _ less 
than half of them are actually operating. Along al! 
lines the mills are receiving about as many cars as they 
file requisitions for, this improvement in ear service 
conditions being due to the curtailment in output. 

A dispatch from Seminary, on the Gulf & Ship Islani 
railroad, states that the large plant of the Conner Lum 
ber Company, which has been closed down for some time, 
has resumed operations. 

Many farmers of this section are holding their cotton 
for better prices, which means a reduction of local Jum 
ber sales. 

The Frisco system has filed with the secretary oi 
state of Mississippi a copy of its charter, accompanied 
with a check for $250, requesting that the charter be 
recorded like the papers of any other corporation in this 
state. Some time ago the Frisco bought the Mobile, 
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Jackson & Kansas City railroad and the last move was 
necessitated by certain state statutes. 

Osear R. Davis, in charge of the large planing mill 
of the J. J. Newman Lumber Company at Sumrall, and 
also shipping clerk, was recently rather seriously injured 
by being thrown from a.moving car. Mr. Davis was 
formerly employed at the Newman company’s Hatties- 
burg mill. 

Several local firms are making quotations on a large 
government Panama order, aggregating 6,000,000 feet. 

The following lumbermen were in this city during the 
Jast week: J. F. Wilder, Epps; T. L. O’Donnell, San- 
ford; J. R. Bradford, Wingate; E. E. Park, Gandsi. 





ON MISSISSIPPI SOUND. 


GuLFpPorT, Miss., Dec. 7.—The meeting of yellow pine 
men at Hattiesburg recently and the resolutions passed 
were indorsed by all manufacturers in this part of the 
state regardless of sentiment or ambition to the con- 
trary. ‘The first thought expressed in the resolutions 
was that mills be run enough to insure workmen a liv- 
ing for themselves and families until the plants may 
be run to their full capacity. 

Lumbermen as a rule are optimistic and believe that 
the trade will be resumed and everything moving 
smoothly in a few weeks. 

Thomas P. Gary and Mr. Fatheree, well known lum- 
bermen of this city, will embark in the saw mill busi- 
ness in Louisiana. 

The exports of forest products for October were: 

Lumber, 14,071,000 feet, valued $314,194; joists and 
scantling, 1,300,000 feet, valued $2,441; sawn _ timber, 
1,226,000 feet, valued $24,301; hewn timber, 17,397 cubic 
feet, valued $4,349; rosin, 184 barrels, valued $947. 

Exports of lumber and timber for the last week were: 

Schooner Nannie C. Bohlen, Kingston, Jamaica, 107,000 
feet lumber, valued $2,442; by the Thayer Export Lumber 
Company. 

Bark Francis Hagerup, Montevideo, Uruguay, 1,068,000 
feet lumber, valued $18,463; by the L. N. Dantzler Lumber 
Company. 

stark Smeroe, Montevideo, 737,000 feet lumber, valued 
$12,890; by the L. N. Dantzler Lumber Company. 

Schooner Susie B. Dantzler, Vera Cruz, México, 257,000 
feet lumber, valued $4,710; by the L. N. Dantzler Lumber 
Company. 

Bark Andrea, Buenos Ayres, Argentina, 966,000 feet lum- 
ber, valued $16,666; by C. 8S. Langdon & Co. 

Schooner Advent, Georgetown, British Guiana, 249,000 
feet lumber, valued $7,232; by the L. N. Dantzler Lumber 
Company. 

VESSELS IN PORT. 

Steamships Ennisbrook, Fastlands, Northlands, Riversdale. 
- Ships Adda, Samuel Hansen, Sofie, Hangar, Hermia, 

‘avelet, 

Barks Pasquale Loro, Daphne, Loreley, Heindal, Baden, 
Early Derby, Helen A. Wyman. 

Schooners Evadne, H. BE. Thompson, Isaac T. Campbell. 


MOBILE OUTPUT DECREASES. 


Forest Production Bill in Alabama Signed by the 
Governor—Sa'es of Sawn ‘Timber Light 
—Exports Show Decrease. 





MATTERS AT MOBILE. 


MosILe, ALA., Dee. 9.—The output of sawn timber 
on the Gulf coast at this time is believed to be smaller 
than at any time for many years; so also are the 
stocks gathered at the various Gulf ports. Should an 
urgent demand for timber arise in anything like con- 
siderable quantity for immediate or early shipment 
buyers would certainly be confronted with such a 
seareity of stock as would give prices a boost; but 
such conditions are not among the immediate expecta- 
tions of those closely allied with the” sawn timber 
market. 

Report reaches this side that there has been no 
very material improvement in timber conditions abroad, 
and foreign buyers are very hesitant in closing orders 
of importanee. Local shippers are practically out of 
the market, so that what little stock arrives at Gulf 
ports is difficult of sale. 

The outward movement of sawn timber has perhaps 
been smaller during the first quarter of the season just 
closed than for any similar period in years. Other 
woods are also comparatively dull, but the climax of 
dullness appears to have heen reserved for the sawn 
timber market. 

The only shipment of the week out of this port was 
a small parcel lot of about 10,000 feet, which went to 
Liverpool on the British steamer Proh. The only ship- 
ment of importance, involving an entire cargo, went 
forward from Pensacola for Amsterdam and the Tyne, 
aggregating 2,900,000 feet, exported by the Keyser- 
Muldon Company. 

South American business had been very active there 
for a period of two months and extra vessels had been 
chartered to load cargoes. The week’s record, so far 
aus Mobile is concerned, has not been exceeded for sev- 
eral months—consisting of three cargoes, aggregating 
in value $60,000. Two of these cargoes went by steam 
and one by sail. Three other cargoes were from Gulf 
ports for South America, the half dozen cargoes be- 
ing for Buenos Ayres, Rosario, Santa Fe, Colastine and 
two for Montevideo, The six cargoes aggregated about 
6,000,000 feet. South American shippers believe that 
the prospects for considerable recovery in this trade 
after the beginning of the New Year are very good, 
as reports of prosperity from that country are re- 
ceived, 

A material decrease in the demand for heartface 
floorings has been noted and prices are materially 
lower than at any previous time during the last year. 
Conditions now are distinctly unfavorable for the 
transaction of any business in this grade. 

Cuban export trade continues unfavorable and lum- 


bermen recently returned from there see no prospect of 
remunerative trade for some time. Yards there are 
well stocked and sales are at a low ebb so that new 
cargo transactions will be at a low ebb for some time. 
There were very small shipments from Mobile this 
week—one full cargo to Cardenas and parcel shipments 
by the steamship Trafalgar to Caibarien, Santiago and 
Guantanamo. Not a foot of lumber was sent forward 
to Havana during the last week. Two schooner loads 
went from this port to San Juan and Aguadilla, Porto 
Rico, and three small scheoners carried cargoes to Cay- 
man Brae, Georgetown and Montego Bay. 

Exports from Mobile for the week ended Decem- 
ber 7: 

Cayman Brac—British schooner Walter K. Mint: 





30,000 superficial feet lumber....................$ 750 

er ere re 100 
Georgetown, British West Indies—British schooner Union: 
26,000 superficial feet lumber................e0e8. $ 520 
ee ee ele ee ibm male one 4e Woe Ae 100 
Colastine, Argentine Republic : 

182,579 superficial feet IUMDEP ....cccccccccccsece $ 3,743 

176,855 superficial feet scantling ................- 3,625 

122,261 superficial feet deals ..........cceeccceees 2,507 
San Juan, Porto Rico—American schooner Emma Knowl- 

ton: 

325,000 superficial feet lumber..................-.. $ 6,780 
Bremen, Germany—British steamship Nyanza: 

138,867 superficial feet lumber.....................$ 2,850 
Santa Fe, Argentine Republic—British steamship Astrea: 

932,880 superficial feet lumber.............seeeeee: $32,650 
Aguadilla, Porto Rico—American schooner Olga: 


401,219 superficial feet lumber........essccccsessee $ 8,297 
New York—American steamship Rio Grande: 

350,000 superficial feet lumber..............0..0055 
Rosario, Argentine Republic—Norwegian bark Okta: 


745,544 superficial feet lumber....................$15,656 
Montego Bay, Jamaica—British schooner Attractor : 

OB, FES GUDOTICIAE BOGE. DUMNNEE, 2.0 cc ccc ccccceccecees $ 1,968 
nb oon o66 ows 60ed seb 6 060000 s0000 08 18 
Cardenas—British schooner Attractor : 

277,389 superficial feet lumber..............s-e006. $ 5,646 
Puerto Cortez, Honduras—Norwegian steamship Hiram: 

19,653 superficial feet lumber....................-$ 3,880 
Belize-——Norwegian steamship Belize: 

27,000 superficial feet 1UmebOr. . oo. nec cccccccccccce $ 712 
Caibarien—Norwegian steamship Trafalgar: 

127,737 superficial feet lumber. ......cccccccsccessH Dy O0 
Santiago—-Norwegian steamship T7'rafalgar : 

55,175 superficial feet lumber................ee05- $ 963 
Guantanamo—Norwegian steamship J'rafalgar : 

DBGR GURTICNNE BOGE DRM... oc ccccccccccsesczes $ 205 
Liverpool—RBritish steamship Proh: 
SBD cuible Geet BOWS GOs cc ccc cc cwsccsescccsccs $ 1,127 
2,594 superficial feet poplar logs...............-. 778 
O74 CUBIC BOSE DIGMOET BOGE... c ccc wee cccccesscces 389 
23,025 superficial feet TURNS... oo... ccccccccsvccecs 201 





FROM ALABAMA’S CAPITAL. 

MONTGOMERY, ALA., Dec. 9.—Lumbermen generally 
feel that trade will be fairly good by the first of the 
year. It is figured that the cost of production will be 
reduced and the handling of the output expedited, so 
that on the whole business will yield much more in 
actual returns than the same volume has in many months. 
Labor, it is thought, will be cheaper and more reliable. 

Low values and hard times have crowded the small 
mills almost out of the running, so that they have ceased 
to be a noticeable factor in competition. It is believed 
that plenty of cars will also be obtainable after the 
first of the year, so that there will be some degree of 
certainty about shipping. 

The lumber market is dead. Considerable lumber is 
moving, but most of the mills are shut down and will 
be so until after the holidays. W. 8. Hollister and 
Messrs. Ensign, of the Pine Plume Company, express 
the belief that the output is not more than 40 percent 
of normal in yellow pine, and the secretary of the hard- 
wood association is quoted as saying that at least 80 
percent of the mills in that line are out of business 
for the nonce. 

The Alabama Railroad Commission has decided that 
with the injunction now pending in the United States 
court it will be impossible for it to change any rates 
or in any way interfere with the control of the lines to 
the extent of reducing the income. z 

Before leaving for the east the governor signed the 
forestry protection bill, which will make it unlawful for 
anyone to fire or in any way injure trees or cut the 
small trees. It is hoped that in this way the state may 
have its depletion of forests stopped. 

The Louisville & Nashville railroad is putting out 
250,000 trees on its two big farms in southern Alabama. 
They will be used as ties. 

Alabama lumbermen are leaning to the side of the 
rail lines in the fight now being made upon them by 
the legislatures. Brooks Flowers, of the Flowers Lum- 
ber Company, has said: ‘‘It is hurting us more than 
anything that ever happened. Lawmakers are killing 
business in every line. I, for one, believe that the 
railroads are doing everything they can to meet the 
duties put upon them.’’ E. P. Flowers, head of the 
Flowers Lumber Company, a partner of Brooks Flowers, 
has returned much improved from the west, where he 
spent nearly a year for his health. 

The estate of J. J. Flowers, for many years one of 
the greatest lumbermen in the south, has given $50,000 
to the new Methodist Woman’s College to be estab- 
lished at Montgomery. 


o~ 


ENGINES FOR SEAGOING VESSELS. 
Probably no other marine works so uniformly mod- 





ern in their makeup (built only to order) ever went 
into service so nearly simultaneously in vessels plying 


along the coasts of the Atlantic ocean, Pacifie ocean 
and Gulf of Mexico as the heavy duty fore and aft 
compound and triple expansion condensing engines 


built by the Marine Iron works,.No. 1 Dominick 


street, Chicago. Orders were received a short time 
ago from these remotely different districts and the 
machinery was put into use at dates so close to each 


other as to be a coincidence. These engines are built 


in sizes ranging from 50 to 800-horsepower. 
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Ear 
Racket 


when a dealer needs help is not one 
of our methods. Fact of the matter 
is, we are unconsciously benefitting 
our trade every day by the care we 
take in grading our products and 
the promptness of our shipments. 
If you doubt this, give us a chance 
to demonstrate this week on 





WEST VIRGINIA 


PRUC 


In addition to spruce we also have 
Southern Yellow Pine and West 
Virginia Hemlock and in addition 
to our own output, control the out- 
put of a number of mills specially 
favored with good timber in above 
woods, hence should you desire a 
mixed car we can fix you up. 


Inquiries Solicited. 
Telecode Used. 


Flint, Erving & Stoner Go. 


PITTSBURG, PENNSYLVANIA. 








WHITE OAK TIMBERS 


Special Bills Cut to Order 
on Short Notice. 


WHITE and YELLOW PINE 


We have a good supply of High Grade 
WHITE PINE which we are anxious 
to move. Write us for prices. 


J. M. Hastings Lumber Co. 


Manufacturers of Lumber. PITTSBURG, PA. 


Wm. H. Schuette Co. 


WHOLESALE LVMBER 
AND MILL WORK 


Manufacturers of: 


NORTH CAROLINA AND WHITE PINE 
Hemlock. Poplar and Hardwoods. 


1107-8-9 Machesney Bldg., PITTSBURG, PA. 
Makleyville,N.C. MILLS Belhaven, N.C. 























C.D. BENEDICT & CO. 


PEORIA, ILL. 
Nothing but 


Yellow Pine 


OF ALL KINDS. 


Chicago Office, Southern Office, 
1240 Old Colony Bldg. Hattiesburg, Mis, 


TO SAVE TIME 


and brain work use the 


BOX ESTIMATOR 


for contents, decimally ex- 
pressed at a glance, of cut 














material, by quarter inches, for 
Boxes, Sash, Doors, Furni- 
ture, etc., in board or surface 
measure. Sent on trial. 


James M. Leaver 
SAULT STE. MARIE, MICH. 
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Duxbak Leather Belting 


Chas. A. Schieren & Co.’s Duxbak Waterproof 
Leather Belting is all that the name implies, 
strictly waterproof, and guaranteed to run 
equally as well either in or out of water, either 
entirely submerged, or partially submerged. 

Water or dampness will not affect either the 
fibre of the leather or the cement in the belt in 
any way whatever. We guarantee this state- 
ment and are prepared to demonstrate it in any 
way, and under all conditions, 


Chas. A. Schieren @ Co. 


43 Ferry St., NEW YORK. 


CHICAGO PITTSBURG PHILADELPHIA 


BOSTON 
: DENVER HAMBURG, GERMANY. 2 








FOR QUICK SHIPMENT 


Cedar Posts, Poles and W. C. Shingles 
4” and 6” Basswood Sidin 

1” Dry Basswood, All Grades 

14%” Basswood and Birch No. 3 Com. 
1” No. 1 Com. and 1st and 2nd Birch 

3” Tamarack Road Plank 

1” No. 3 and Better White Pine 

Full Stock Hemlock. Log run Soft Elm 


COOPER @ MAXSON LUMBER CO. 
MILWAUKEE, WISCONSIN. 














iM BUFFALO, N. Y. Oa 


























Buffalo 
Maple 
Flooring 


Co, 


Manufacturers of 


MICHIGAN ROCK MAPLE 
and OAK FLOORING 
BUFFALO, N. Y. 








g ) 


hite Pine 


GRAVES, MANBERT, 
GEORGE & COMPANY 


BUFFALO, ~~ 








\ 





NEW YORK. 
S 





WHITE PINE 


The R. Laidlaw Lumber Co. 


BUFFALO, NEW YORK 


MEMPHIS, TENN., Dec. 10.—The increased ease with 
which the lumber business can be financed is stimulating 
the movement of lumber to some extent. Cancelations 
have practically ceased and the many inquiries re 
ceived are taken as indications-of good business in the 
near future. 

While financial conditions are improved, those who 
have curtailed their output, show no disposition to 
resume operations. The shortage in production is larger 
than it has been since the financial stringency be 
gan. It is estimated that in this territory alone the 
shortage is from 16,000,000 to 18,000,000 feet a week 
in hardwood lumber. Some companies whg suspended 
operations were considering the advisability of resuming 
before the holidays, but the majority have decided to 
wait until after January 1. Logging operations have 
largely ceased. While a few lots of lumber have been 
sold at concessions in this territory, remarkably little 
has been on the bargain counter. 

The delegates who attended the recent meeting of the 
National Rivers & Harbors Congress, in Washington, 
and who were members of the committee to present to 
Congress the resolutions adopted at the Memphis meet 
ing of the deep waterways association, have returned. 
They are enthusiastic over what was accomplished and 
were particularly pleased at the disposition among the 
delegates not to press local projeets, but to throw their 
influence in favor of the great project urged by the 
Memphis meeting, the deepening of the Mississippi 
to a 14-foot channel from the Great Lakes to the Gulf. 
Mayor James H. Malone, of this city, enjoyed the dis 
tinction of being selected to present to Congress the 
resolutions adopted at the Memphis meeting. 

The Union Lumber & Manufacturing Company has 
bought the plant of the De Soto Lumber & Manu- 
facturing Company, which went into the hands of a 
receiver some months ago. The purchase price was $12, 
500. The company intended to build its own plant, 
but was able to buy this to better advantage than it 
eould build. The company is capitalized at $20,000 and 
is backed altogether by union men. It will engage 
in the manufacture and sale of all kinds of building 
material. 

All the large box factories in this city are running on 
practically full time and are turning out a full quota 
of their product. The companies are working largely 
on old business. They state that new business is searce 
but express confidence in the future and expect to do a 
good business after January 1. Most of the demand is 
for veneer shooks, the call for sawn and dressed stock 
being only moderate. 

Later dispatches state that Chancellor Elliott has o1 
dered all employees of the Bluff City Lumber Company, 
at Clio, Ark., to vacate the premises and has appointed 
J. Holmes manager of the plant of the company at that 
point. Chancellor Elliott went to Clio a few 
days ago and found that a large quantity of 
loaded shells had been shipped into the commissary 
and were used in the triple murder perpetrated there 
two or three weeks ago. Chancellor Elliott states that 
it may be possible to resume operation of the plant 
soon. He has taken matters into his own hands to a 
large extent because of the inability of Messrs. York 
and Rutherford, coreceivers, to cope with the situation. 

Thomas Fry, vice president of the Charles F. Luehr 
mann Hardwood Lumber Company, of St. Louis, passed 
through this city a few days ago. He had been into 
the yellow pine region and reported business excep 
tionally quiet in yellow pine and hardwoods. 


. 





THE CUMBERLAND RIVER DISTRICT. 


NASHVILLE, TENN., Dec. 11.—George B. Graves, of 
Red Boiling Springs, formerly of this city, was a vis- 
itor to Nashville this week. He has been developing 
extensive timber interests near his home and operates 
a big band saw mill which is located on his timber 
lands and is running at full capacity with big con- 
tracts ahead. He is filling a contract for John B. 
Ransom & Co., of this city, for 1,000,000 feet of lum- 
ber and is sawing oak, poplar, chestnut, hickory, ash 
and linn. Mr. Graves is working 6,000 acres of well 
timbered land, the property which he controls being 
about eighty miles square. A railroad from Carthage 
to Red Boiling Springs and on to Kentucky would 
open a splendid section of timbered country, would be 
profitable to the company owning and operating it, 
would be a valuable feeder for Nashville and would 
tap 200,000,000 feet of fine hardwood timber which is 
awaiting development. 

Speaking of the timber supply in the Cumberland 


said that there is any amount of timber in the up 
river country. In the south, when the timber is cut 
from the land, the land is planted in crops, but in the 
Cumberland river section the young growth is given 
room and allowed to develop when the big timber is 
removed. The supply of hardwood on the upper Cum- 
berland will last for many years and when this is 
gone inferior grades of timber will come in for their 
share of popularity as the best substitutes obtainable. 
In the meantime the young growth of hardwoods will 
be developing and will, in time, afford a ‘‘second 
crop’’ of desirable woods. 

Local lumbermen seem pleased with business devel- 








opments of the last week. During the last few days 





river section of Tennessee and Kentucky, Mr. Graveg 


IMPROVEMENT IN TENNESSEE LUMBER TRADE. 


Box Factories Running on Full Time - Mills May Resume Operations Soon—Big Supply of 
Hardwoods in the Cumberland River Section. 





: 
‘ 


a number of good orders have been received by local 
dealers, buyers on the eastern markets having begun 
to look for stocks. A decided improvement in col 
lections is reported. Local collections have in some 
cases been almost as good as before the money strin 


gency began. Orders for mixed cars have been nu-, 


merous during the last week and a number of ship 
ments have been sent to the north. If the renewed 
activity continues many mills throughout this territory, 
which closed down, will soon resume operations. Lum 
bermen maintain that there is no reason for a falling 
off in prices and prices are about the same as those in 
effect during September. Poplar leads the hardwoods 
in demands. 

Dealers have fair stocks but none to sacrifice. They 
are trying to keep sufficient stock on hand to ‘fill or 
ders. The business of the last month was not far 
short of that of November, 1906. 

The plant of the Nashville Hardwood Flooring Com 
pany, which was recently shut down to allow the in 
stalment of a new and larger engine, has resumed 
operations, 

George Anderson, consul general to Rio Janeiro, 
was in this city a few days ago on a leave of absence. 
He said: ‘‘In the matter of lumber, Brazil is taking 
oter $3,000,000 worth of American pitch pine annually. 
Tennessee capital is interested in some of the lumber 
plants which are doing business in Brazil’’ 

The Tennessee Industrial Commercial Development 
Company has been formed with eastern financial back 
ing and proposes to issue $10,000,000 in bonds for the 
development of the timber and mineral lands in the 
south from the Kentucky line throughout the south 
ern states. The concern is backed, it is stated, by 
F. Clay Harley & Co. and Peter Harrahan, an eastern 
capitalist, has charge of the business in this state. 

J. MeN. Wright, general manager of the Atlantic 
Cooperage Company, Jacksonville, Fla., who was for 
merly in the stave business in this city, was in Nash 
ville reeently. He says the lumber business is quict 
in Florida and Georgia, but prices are holding up well. 

M. F. Green, of the  Davidson-Benedict Company, 
has gone with his family to their winter home at 
Rock Ledge, Fla. He will return frequently to loox 
after his business interests but will live in Florida 
until spring. 

V. J. Blow, manager of Hiram Blow & Co., has re 
turned to Louisville where he will make his home, con 
tinuing his office in Nashville, and frequently return 
ing to this city. 

il 


QUEEN CITY TRADE FEATURES. 

CINCINNATI, Ono, Dec. 10.—Several local dealers 
report that business for the first days of December is 
nearly as good as usual at this time of the year. 

A prominent dealer in yellow pine states that his 
business for November compared favorably with that 
of the same month last year and that collections were 
fair, The last week has been entirely satisfactory. 
Collections have been slow, but over 50 percent of the 
accounts were met. During November several orders 
were countermanded, but many of these are being re 
issued. 

H. J. Richards, representing the Tiger Tail Mill & 
Land Company, of Tiger Tail, Tgnn., was a guest of 
the Sinton hotel early in the Bs He said that his 
company’s mill was still running but only one other mill 
in that section was in operation. His visit was not for 
the purpose of doing any new business but rather to 
see the condition of trade in the great hardwood center. 
He called on several downtown offices. 

Hugh MeLean, of Buffalo, N. Y., was in this city 
Tuesday looking after his business interests and calling 
on lumbermen in the downtown section. 

Manufacturers of cigar box lumber have not been 
pressed for business during the last month but the de 
mand has been good. Boxmakers have been kept fairly 
busy and box factories in this vicinity have not noticed 
any falling off in business for November. Thus far in 
December business has been fair. 

An enterprising concern in this city is showing office 
desks of the variety known as standing desks for book 
keepers, made entirely of sheet steel. The desks are 
finished in imitation of mahogany, but do not make a 
good appearance as the edges are just the cut metal, 
not molded, and the fittings of the drawers do not have 
the neatness of desks made from wood. 

The Globe-Wernicke Company, of this city, recently 
added a building, with floor area of 70,000 feet, to its 
Norwood plant, which is being fitted with machinery for 
making filing and unit cabinets in steel. The machinery 
has been installed but the product has not been put 
upon the market. 

The Cincinnati Furniture’ Exchange held its annual 
banquet and election on Tuesday, December 10, at the 
Burnet house. As.usual on these occasions the furniture 
dealers were the guests of the manufacturers at the 
banquet. This organization has the record of thirty- 
five years’ continuous existence and was the original 
promoter of the first furniture exhibition ever held in 
America, The choice of officers for the coming year 
was: President, John F. Dietz; first vice president, 
Henry Hoffeld; second vice president, George Stille; 
treasurer, IF, H. Uchtman; secretary, Ernest Schneider. 
Directors: Frank B. Wersel, jr., N. Duchscher, Henry 
Schlueter, Paul Schirmer, William J. Sextro, John Wolf, 
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Charles Feuss, Ben Dulweber, L. J. Flach and E. Kuhl- 
man, sr. 

The term of W. A. Bennett as president of the 
Chamber of Commerce expires this month and _his 
numerous friends in the lumber trade, as well as those 
in the general business element, are trying to induce 
him to accept a second term. Mr. Bennett has found his 
time so taken up with various business interests that he 
las announced that he will not again be a candidate. 





FROM THE BUCKEYE STATE CAPITAL. 

CoLuMBUS, OHIO, Dee. 10.—The lumber trade in this 
section was quiet last week. Buying on the part of re- 
‘ailers is limited to small orders, although the tendency 
is toward increasing the size of consignments. 

Prices are weakening under the influence of decreased 
demand, which has continued for several months. One 
if the hopeful signs is the fact that manufacturers are 
curtailing their output. 

Car lot orders are scarce and orders are generally 
smaller, although the tendency is to stock up more than 
has been the case for several weeks. ‘Traveling sales- 
men report short stocks throughout the country, a fact 
which is taken as an indication of better market con- 
ditions after the first of the year. 

Retailers report slack demand from practically every 
source. Building operations have been suspended almost 
entirely. Architects are preparing sketches for con- 
struction work next season. 

As usual the strongest point in the market is poplar, 
while oaks are fairly strong. Other varieties show a 
weakening tendency, with little indications of increased 
demand in the future. 

The M. J. Bergin Lumber Company, which occupied 
yards at the corner of Spring and Water streets for 
more than twenty years, has moved to new yards at 
Spring street and Dennison avenue. The new yards 
have been fitted up in a modern manner and are said 
to be among the most up to date in central Ohio. A 
large planing mill has been erected and lumber sheds 
are provided with a capacity of 1,000,000 feet. The 
concern has occupied its new site for about a month. 
T. J. Dundon & Co. have taken the old yards at Spring 
ind Water streets, which will be remodeled into a mod 
ern plant. 

The Powell Kumber Company announces that unless 
some delay occurs the large remanufacturing mill beiug 
erected at its plant on West Vine street will be ready 
for operation about the first of the year. 

J. W. Mayhew, sales manager of the W. M. Ritter 
Lumber Company, returned recently from a three weeks’ 
business trip in the east. He reports improved condi- 


trons, 





KENTUCKY HARDWOOD NOTES. 

LOUISVILLE, Ky., Dee. 10.—Inquiry among local re 
tailers reveals the fact that retailers as a rule do not 
contemplate buying much lumber until after the first 
‘f the year and that the year as a whole for retailers 
in this city has been rather disappointing. The spring 
ind summer season was unusually late in opening and 
early in June, before the building season had fairly 
started, the carpenters went on a strike, which made 
husiness slow and kept many contractors from complet- 
ing jobs or starting fresh undertakings. The strike 
sradually wore itself out but was a deterrent factor 
during the summer and fall, and when the late fall sea- 
son gave promise of making up for some of the lost 
ime the financial depression put a damper on business 
enterprises. 

George 8. Chowing, of Hall & Chowing, Shelbyville, 
Ky., who was among visiting lumbermen in this city 
this week, says that the tieup in the money situation has 
iffeeted collections in his district and had a depressing 
‘ffect on business. 

C. W. Roark, of the Greenville Milling Company, 
(ireenville, Ky., says that while hard times affected 
usiness in his locality to some extent, his company is 
doing very well. It has a good trade among coal con- 
cerns and has done a good volume of work this year. 

William C. Ballard has taken advantage of the lull 
in the wholesale yellow pine market to take a trip 
imong the mills down south for the purpose of looking 
ver the situation there. 

The Edward L. Davis Lumber Company says that 
new orders for hardwood are not coming in rapidly and 
it is curtailing its milling operations. 

The Louisville Point Lumber Company has a fairly 
vood volume of hardwood business. 

——eeerer 


THE HARDWOOD CENTER OF MICHIGAN. 

CADILLAC, Micu., Dee. 10.—The lumber situation in 
and around this city, with the exception of the veneer 
plant, heading factory and handle factory, which have 
not been affected, has been much depressed by the 
panicky times. The St. Johns Table Company closed 
its plant last week to take inventory, but is again run- 
ning eight hours a day. The plants of Williams Bros. 
in this city and at Manton are closed and will not 
resume work before the first of the year, and not then 
unless sleighing is good so that logs can be got in from 
the woods. They have reduced the crew in their camps. 
The steam skidding outfit of the Cummer-Diggins com- 
pany is in operation, but has laid off a considerable num- 
ber of woodsmen. 

All local members of the Michigan Hardwood Manu- 
facturers’ Association declare they prefer to hold their 
timber in the stump rather than cut prices. Most of the 
members will not start their mills as early as usual 
because of the large stocks on hand. Among the eighty 
members of the association there has been only one 
failure and less than ten have closed their plants. Prac- 
tically all who have plants are running them, with their 


mills, but on short hours. The cutting of wages is con- 
fined to one or two companies. 

D. B. Kelly, of this city, has nearly completed his 
handle factory at Lucas. 

W. W. Mitchell and family, Mr. and Mrs. Fred A. 
Diggins, Bruce Odell, Charles Haynes and Mr. and Mrs. 
Frank J. Cobbs attended the automobile show in Chi- 
cago last week. Mr. Odell went on to Berlin, Wis., 
for a visit to his former home. 

The last block works at Gaylor were damaged by 
fire in the boiler rooms a few days ago. Fire Chief 
Cook was badly injured while fighting the flames. The 
ioss to the factory was not large. 

The Stearns Improvement Company’s lumber opera- 
tions at Stearns, Ky., and Bagdad, Fla., are being car- 
ried on with full crews. Railroad construction in the 
south is the only branch of the Stearns industries that 
has been temporarily discontinued. The saw mill and 
salt block in Ludington are also running full capacity. 
A night crew was recently put on, which will be retained 
duing the winter. 

The Thayer Lumber Company is locating a camp at 
Sharon. 

H. W. Curtis, of Petoskey, is attending the annual 
meeting of the Curtis-Miller Lumber Company at Curtis, 
in the upper peninsula. 

Because of stormy weather, which made it impossible 
to get a dock built or mill machinery on the island, 
Smith & Hull, of Traverse City, have suspended opera- 
tions on their mill on North Manitou island until spring. 

H. A. Moore, general foreman of the McManus Lum- 
ber Company, Petoskey, spent the first of the week in 
the southern part of the state. 

LL. Shepherd, manager of the Dow chemical works, 
of Midland, says his company expects to start up within 
a week and will run steadily. It has enough orders to 
keep the plant in operation for more than a year. Forty 
men have been idle for a week as a result of the clos- 
ing down. 

The mills at Harbor Springs will resume operations 
January 1, and the resort town will be lively all winter. 

Word comes to the local lumbermen that buyers in 
the upper peninsula will be obliged to take the’ small 
as well as the large stuff this winter. Everything from 
a pole to a saw log is marketable and the price paid 
is the highest on record. 





IN NORTHEASTERN KENTUCKY. 

ASHLAND, Ky., Dee. 12.—A few orders are being re 
ceived and dealers expect a steady increase of business 
for the remainder of the year. The supply of logs is 
small and the mills are all shut down. Most of the 
logging operations in the mountains have been stopped. 

C. E. Wilson, of the R. G. Page Lumber Company, and 
Mrs. Wilson will go to South Bend, Ind., for a two 
weeks’ Christmas visit with relatives. 

Thousands of workmen will be needed for the great 
railroad development planned for West Virginia during 
1908. Not less than half a dozen roads have been pro- 
jected and work will probably begin early in the spring. 
These roads will traverse the best timber and coal lands 
in the state. 

R. 8. Jobson, of Milwaukee, Wis., representing the 
Allis-Chalmers Company, was in this locality last week, 
inspecting the new mill of the W. H. Dawkins Lumber 
Company, at Tronton, Ohio. 





WESTERN NEW YORK TRADE. 


BurraLo, N. Y., Dee. 11.—The Hardwood exchange 
still sticks to the financial situation, no other matter of 
so much importance presenting itself for diseussion. 

J, N. Seatcherd is in Memphis. His saw mills are not 
running, but he is preparing to start them as soon as 
enough logs are collected to keep them going right along. 

T. Sullivan & Co. will watch the Pacific coast  situa- 
tion awhile before buying any more fir, as they have a 
good stock in their yard and the extra freight and slow 
trade may make business unprofitable for some time. 

Beyer, Knox & Co. find that the grade crossing im 
provements which are to sink the tracks down several 
feet alongside their vard and perhaps cut them off, are 
not going ahead. 

The Standard Hardwood Lumber Company is over 
hauling its table factory with the intention of keeping 
it running all winter. The demand for such work is 
hetter than for other manufactured goods. 





OPERATIONS CONTINUOUS AND HEAVY. 

In view of the generally unsettled conditions existing 
in business circles throughout the country during the last 
few weeks of financial stringency a statement of ship- 
ments made from the works of the largest engineering 
and machinery building company of the United States, 
for the six months preceding November 1, carries more 
than ordinary interest and significance. During this 
period Allis-Chalmers Company sent out machinery on 
orders as follows: 


Pounds. 


Pounds, 





May | August ..........4. 26,006,434 
June ooo 0 0 BeylG0, 407 | September ........ 26,268,764 
TUT so scnvacsvres 24,225,760 | October .......65. 27,821,682 


From these figures it will be seen that, while there 
has recently been some cessation in ‘‘new business’ ’— 
contracts for future fulfillment—the receipt and installa- 
tion of machinery by industrial, lighting and power com- 
panies indicates continued progress. It required nearly 
5,000 cars to transport the 150,234,639 pounds of ma- 
chinery, mentioned above, from the works of the Allis- 
Chalmers Company to the various places where it was to 
be operated, and, of course, even more than this num- 
ber of cars was used for bringing in the raw materials, 
fuel, lumber for patterns ete. which are necessary in 
the manufacturing process. 








EASTERN WHOLESALERS. 




















Frank A. Arend & Co. 


WHOLESALE 

LONGLEAF 
and 

SHORTLEAF 


YELLOW PINE. 


We Want to Buy 
FLOORING, CEILINC AND FINISH. 





390 Albany St., BOSTON, MASS. 

















e ) 
B. H. WHITNEY, 


LUMBER BROKER 
Toledo, Ohio, 


Offers you his services to buy vr sell; adjust dis- 
puted accounts; handle cars in (vansit. 





401 ST. CLAIR BLDG. 


ts 














q HOME PHONE 726. 











C.W.MANNING 
Wholesale Lumber | 





Veneers and Panels 





66 Broad Street NEW YORK 
———————— 











| The R. T. Jones Lumber Co. 


NORTH TONAWANDA, N. Y. 


Wholesale WHITE PINE LUMBER 


We are conveniently located to make quick delivery to 
all Eastern points. Our stock is large and complete. Send 
us you inquiries and orders, 


‘YELLOW PINE | 


Flooring and Bill Stuff. 


North Carolina Pine, Cypress, White Pine and Hardwoods. 


ELI B. HALLOWELL & CO., 


HARRISON BUILDING, PHILADELPHIA, PA. a 


























OVER 500 LUMBER CONCERNS USE THE 


PERRY IRIPLICATE 
1 Original Copy 







2 Confirmation 


(duplicate by maih 


3 Office Record e ‘ah 











Write for sample sheets and prices. — 
PERRY BOOK & BINDERY CO. Fond du Lac, Wis. 
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A Few Items Ready 
For Immediate Shipment— 


500,000 ft. 2”” No. 3 Hemlock. 

500,000 ft. 1” No. 3 Hemlock. 

200,000 ft. 1”’ No. 3 Soft Elm. 
50,000 ft. 1”’ No. 3 Red Oak. 
50,000 ft. 1” ist and 2nd Soft Elm. 


Can work as desired and ship with little delay. 
Correspondence solicited. 


Heineman Lumber Co. 
HEINEMAN, WIS. 














Mershon, Schuette, Parker & Co. 


SAGINAW, MICH: 


White Pine Lumber 
BOXES AND MILLWORK. 


Write us for prices on mixed carload orders, 


New York Office: Room 8101, 1 Madison Ave. 











We make a specialty of N. C. Pine and Redwood 
through our New York Office. 

















nam 














Crookston Lumber Co. 


MILLS AT 
CROOKSTON, BEMIDJI, ST. HILAIRE, MINN. 


CHICAGO OFFICE, 1011 Marquette Bldg., Phone, Central 8183. 
MILWAUKEE OFFICE, 602 Wells Building, Phone, Main 1910, 


GENERAL OFFICE, BEMIDJI, MINN. 








OUR SPECIALTIES 


Pattern Lumber, 

Box Material, 
Factory Stock and 
Beveled siding, 


Wisconsin Cork Pine 


Cut full width and thickness. Mixed cars to retail trade. 
We carry a large stock and complete assortment. 


MANUFACTURERS AND WHOLESALERS. 


RUST-OWEN LUMBER CO., - Drummond, Wis. 














——————————— 
JUST NOW WE CAN MAKE QUICK SHIPMENTS ON 


Dry White Pine Beveled Siding, 
Finish in all Ticknesses, and 


Shop Lumber. 


Sawyer-Goodman Company 
MARINETTE, WISCONSIN. 








CURTAILMENT OF WISCONSIN LOGGING OPERATIONS. 





Hemlock Manufacturers Cutting Logs—Opposition Expressed to Mail Order Concerns—Labor 
Cheaper and Freely Offered—Railroad Ties Higher. 





MILWAUKEE, WIS., Dec. 11.—Retail yards in Mil- 
waukee are now. carrying a lower supply of stock than 
they have for years, and lumber dealers anticipate 
business from this source before long. Some of the 
retail dealers have already made purchases, but only 
in small quantities, just enough to supply immediate 
demands. 

George P. Noble, a well known lumber dealer in the 
Wells building said: ‘‘The retailers will soon need 
more lumber, and this is the only indication we have 
of any future business. Even this will not be large, 
as the retailers are at present buying from hand to 
mouth.’’ 

With the exception of the sale of an occasional car 
the lumber trade in Milwaukee is not good. Last week 
showed no improvement whatsoever and many of the 
dealers console themselves by saying that better busi- 
ness is in store for them after the first of the year. 
At present there is scarcely a demand for anything in 
the lumber line. Hemlock, yellow pine and even white 
pine are still selling at cut prices. Cedar posts remain 
firm with a fair demand. Shingles are not over plenti- 
ful, but the demand is exceedingly light just now. 

Frank N. Snell, wholesale lumber dealer at 204 
Grand avenue, reports business quiet now, but looks 
forward to a fair trade after January 1. 

J. Emil Gerrich, of the MacGillis & Gibbs company, 
has returned from a trip in northern Wisconsin look- 
ing after the company’s cedar interests. Mr. Gerrich 
found business slow. 

With few exceptions the month .of December is a 
quiet one in the lumber business, but this year it is 
exceptjonally slow. The money stringency is at the 
back of these conditions, and business will remain dull 
until things are again in their normal way. 

The Wisconsin Retail Coal Dealers’ Association met 
at the Plankinton house today. While the association’s 
name does not suggest anything pertaining to lumber 
fully 75 percent of the members are retail lumber 
dealers, operating small retail yards in connection with 
their coal business. The topic discussed at the meeting 
was ‘‘The Mail Order Business.’’ It appears that for 
the last sixty days various coal companies, located prin- 
cipally at Chicago, attempted to undersell the Wiscon- 
sin retailers through the mails. The meeting was fol- 
lowed by a banquet. Ray Wilbur, president of the 
association, of Milwaukee, presided. 

That the resolutions passed by the hemlock manufac- 
turers at their convention here a few days ago was not 
a ‘‘bluff’’ is clearly shown in the statement of Henry 
Schreiber, superintendent of the Wisconsin Free Em- 
ployment Bureau, who says that there are many more 
men than positions in the lumber woods at the present 
time. Traveling men and others who have recently 
been in the northern part of the state say that on all 
southbound trains may be seen nearly as many lumber- 
jacks returning from the woods as there are in the 
spring. ‘The lumbermen announced in, the convention 
that they proposed to curtail the cut of lumber about 
50 percent and they appear to be keeping their word. 

The recent trouble between manufacturers and job 
bers is said to be an indication that the manufacturers 
were not satisfied with existing conditions and prices. 
The best, and practically the only way, it is claimed 
that prices may be increased is to shorten up the supply. 
This shortening will not only increase the price of 
standing timber and the manufactured product, but will 
also decrease the price of manufacture, permitting of 
greater profits. 

Lumbermen visiting at Milwaukee during the week 
have given their opinions on lumber conditions, the sub- 
jects being principally the present financial trouble. 

‘“The feeling in St. Louis in regard to the decrease 
in the lumber trade in Missouri has taken a decided turn 
for the better,’’ said, George E. Lederer. ‘‘For a time 
the lumbermen of St. Louis were discouraged over the 
situation, but the feeling has vanished, due to a fairly 
good increase of business during the last two weeks. 
The demand for white pine has increased during the Jast 
week, The sales are not above normal, but compared 
with other sections and cities the trade in St. Louis 
is good. The question as to whether or not the slump 
in the lumber trade has been wholly disastrous can be 
looked at in many ways. One of the benefits derived 
from the decrease is that the car shortage which threat- 
ened the country has been eliminated. While the con- 
dition of the lumber trade is all tight in St. Louis, 
throughout the country everything is unsettled and the 
buyers seem to be waiting. The yellow pine situation 
is about as it has been for the last several weeks, ex- 
cept that less lumber ig being manufactured. The pro- 
duction has been curtailed at least 50 percent since the 
first of the month.’’ 

‘“The lumber trade just now is somewhat of an 
uncertainty,’’ said J. E. Rhodes, of Minneapolis, secre- 
tary of the Northwestern Hemlock Manufacturers’ As- 
sociation and the Northern Pine Manufacturers’ Asso- 
ciation, who attended the meeting of hemlock manufac- 
turers at the Pfister hotel last week. 

‘*Tt is true that the output of hemlock this year will 
be found to be considerably over that of the previous 
year, but there will be a decided curtailment next year. 
Manufacturers are unable to secure loans and this neces- 
sitates a letting up on the business at the mills. This 
affects the entire trade in general and the result will 
be a poor year. 


‘“The financial conditions affect lumber and its manu- 
facture about as quick as anything. We have had until 
the recent financial flurry a phenomenal year in the 
trade, and that is the reason we will go ahead of the 
business of 1906, which was also very heavy. ‘The pres- 
ent letup, with the probability of a good many dull 
months to follow, points to a gloomy outlook in our 
business for the coming year. Prices have been and 
will be moderate in the lumber trade, but demands will 
fall off on account of retrenchments, while work at 
the mills will become slack. Conditions are not satis- 
factory for the lumber trade and it will no doubt be 
some time before former activity is again resumed.’’ 

‘‘Lumbermen all over the country are interested 
greatly in what will be the decision of the Interstate 
Commerce Commission when it will meet to decide upon 
the increased lumber rates,’’ said George E. Hender 
son, a prominent Jumberman, who stopped at Milwaukee 
during the week. ‘‘The railroads are prepared to fight 
if the commission should not allow the inerease in 
rates, but the lumbermen are all united against them 
and are prepared to stand until the last. I have just 
returned from the west and the uncertainty of the 
situation is clearly shown in that section of the country 
by hundreds of men who are idle and by the great num- 
ber of mills that have been closed. The increased rates 
have been the means of bringing the lumbermen and 
mill owners together as nothing else could have done. 
They are all fighting in a struggle to save their busi 
ness.’? 

‘“The last few months have been the most successful 
in the history of the state so far as bringing in settlers 
to develop the cutover timber lands of the north,’’ said 
Edgar T. Wheelock, secretary of a Wisconsin develop- 
ment company, after a tour of the northern counties. 
‘*There has been more progress made in interesting set- 
tlers this year than ever before. I dq not apprehend 
any serious consequences in this work on account of 
the financial stringency, in fact I think it will encour- 
age the development of the unused sections of Wis 
consin,’? 


MISCELLANEOUS STATE LUMBER NEWS. 

MILWAUKEE, WIS., Dec. 11.—It now appears that 
the much talked of curtailment of this winter’s lum- 
ber output in the woods of Wisconsin and Michigan 
was much exaggerated. A few weeks ago reports were 
to the effect that the season’s cut would be less than 
half the eut of last year. While these reports were con- 
sidered true at the time, the continued reduction of the 
wages of the woodsmen has caused the big lumber com 
panies to take advantage of the situation, and indica 
tions now are that the output will nearly equal that of 
the year previous. 

The lumberjack has been reaping his full share of 
the fruits of the prosperous times. His pay has been 
from $35 to $40 a month with the finest board. In 
an effort to keep him contented he has been furnished 
with railroad transportation and many other privileges 
thrown in. In return he has given indifferent service 
and has been independent. Now the logging operators 
are sealing down wages. Conditions have become such 
that not as much labor is needed and for the first time 
in years the employing interests are in a position to 
dictate terms. Just now the maximum pay for the 
lumberjack is $30. The minimum is $26. 

Lumber concerns have felt the pinch of tight money 
as have all other interests. Until financial conditions 
are again normal they are proceeding cautiously about 
making commitments. Similarly the logging jobbers 
have been affected. Many of the operators carry on 
work with borrowed capital for which the winter’s cut 
of timber is security. Now the banks are not making 
loans, so it is not surprising that at the moment the 
operations in the woods are being curtailed. The log 
gers are not panic stricken nor do they look for an 
extended period of depression, but as a matter of 
business caution lines have been drawn in. . 

Notwithstanding present conditions it is a mistaken 
notion that comparatively little timber will be eut this 
season. The season is still young. With the money 
pinch relaxed lumber camps, now temporarily aban- 
doned or operating with reduced forces, will xyesume 
their former activity. 

No fewer than 100 jobbers will be at work this 
winter in the territory between Negaunee and Eseanaba 
and it is estimated that altogether they will employ 
about 2,000 men. Railroad ties of cedar are bringing 
52 cents each and those of other timber 12 cents less. 
This is an increase of 7 and 8 cents over last season. 
Box factories, woodenware and mining companies are 
in the market for timber, as are the paper mills and 
cordwood dealers, and practically as much kiln wood 
as ever is being cut for the charcoal iron furnaces. 
It is in the sawlog department that the curtailment of 
operations largely centers. 

Operations in the Canadian woods are decidedly brisk 
and there is a constant demand for labor which is 
partly met by importations from the United States. 
Woodsmen have gone to the north shore of Lake Su- 
perior by the hundreds and many are still going. This 
indicates that when lumbering and woods operations 
are gain in full blast on the American side there 
will be a scramble for labor that will send wages up 
again. 

Within the last week a still further reduction of 
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ages was reported. The Wachsmuth Lumber Com- 
any, operating camps near Bayfield, is said to have cut 
he minimum wages from $26'to $20 and it is reported 
hat other companies are following suit. Considering 
he eost of living this scale is even lower than the 
vages in the woods twelve years ago. 

In the Lake Superior region many logging operators 
ave decided upon temporary retrenchment. There are 
cores of others, however, who have been clamoring for 
nen and who, in an effort to supply their needs, have 
een compelled to import poor and unsatisfactory labor 
rom the cities. The kernel of the situation is that the 
upply of timber for lumber, rai’rvad ties, telephone 
oles, paper manufacture, fuel and for mining pur- 
1oses is not as bountiful as it once was and the demand 
pon Lake Superior’s forests is persistent and wide- 
pread. It is possible that prices will be sealed down 
ext year—they have been considered materially too 
igh in some lines of forest produets—but when the 
omputation is made in the spring it will be found that 
he winter’s supply of cut timber will show no material 
iminution from that of last season, when some logging 
obbers did not operate at all because sufficient labor 
vas not to be had. 

Work has been started at building the plank inclosure 
or the hot water pond of the N. Ludington Company’s 
iew mill at Marinette. The planks are laid in thick- 
esses of four inches and inclose the pond so closely 
hat the water is kept heated from the steam from the 
ngine room exhaust. The company is preparing for 
ts winter run and the pond is so placed that the logs 
an be rolled from the cars into the water. 

The Chippewa river may be harnessed for the benefit 
f the mills and other industries of Eau Claire. Besides 
arious manufacturing enterprises that would be held 


by transmitting power from the river to the industries 


the mill of the Northwestern Lumber Company could be 
run by water power. 

According to reports received at Rhinelander the 
Spanish River Pulp & Paper Company, located at Espa- 
nola, Ontario, the largest mill of its kind in Canada, 
will probably have to shut down, its mills within a short 
iime on account of the scarcity of pulpwood. The water 
in the Spanish river has been unusually low during the 
summer and it has been impossible to get the wood 
lown the river. The company turned out about 150 
tons a day and it is possible that the shortage may 
iffect a number of the mills along the Wisconsin as 
some of them are in the habit of buying a portion of 
their pulp when the water in the Wisconsin is so low 
that they cannot manufacture enough to supply their 
wants, 





ON THE MENOMINEE. 

MARINETTE, WIs., Dec, 9.—The Marinette & Menom- 
inee Box Company has closed its factory for a couple 
if weeks to install a planer and other equipment and 
to generally overhaul its plant. The mill will resume 
york as soon as the repairs are completed. The plant 
has been operating heavily for several years and in- 
rease of orders has necessitated improvements which 
vill mean a greater output and the employment of 
more men, 

Albrecht Bros. & Co., manufacturers of cheese boxes 
ind whey pumps, will remove their business from Rio 
(reek to Kewaunee and will occupy the John M. Borg- 
nan manufacturing plant and lumber yards with their 
quipment of modern machinery, big yards, side tracks 
nd water frontage. 

Northern lumbermen are generally curtailing opera- 
ions and are closing down their plants or cutting down 
heir number of men and reducing wages. The price of 
imber in the north has fallen off $4 a thousand. About 
he only product that holds firm is cedar and the cedar 
utput this season will be much smaller than usual. 

John Armstrong is fitting up his mill at Napper for 
is next season’s run. He has just installed a 6-ton 
oiler, 

Arthur Connaher, of this city, is running a lath mill 
t Dunbar for the Girard Lumber Company. He expects 
) operate there all winter. 

The last load of outside lumber for this season was 
rought to Marinette by the barge Mason, towed by 
he big tug Satisfaction. The cargo of 300,000 feet 
as brought from the I. Stephenson company, of 
Vells, Mich., for the Marinette & Menominee Box Com- 
any. 

The Connor Retail Lumber Company, of Marshfield, 
as broken up its camps near Laona and has let off 600 
voodsmen, 

The box bolt camps operated by Dave Martain, John- 
on & Robinson, Frank Shanski and C. Gould, at Grass 
uke, in the Napper region, have been closed indefinitely. 

George Farrell, of Spruce, is preparing to start log- 
sing in Section 19 for E. E. Bolles & Co., of Coleman. 
‘fe will eut the timber there with a portable saw mill. 

People who contemplate building are taking advan- 
age of the decrease in cost and are laying in supplies. 
Many buildings are in prospect. 

Local lumber companies are bringing in their winter 
upplies of logs by rail. It is stated by a prominent 
lumberman that fully one-third of the annual local 
supply is brought in by rail. Most of the timber is so 
far from the Menominee river and its tributaries that 
it does not pay to haul logs to the rivers and drive 
them to this city, the logs lost by sinking representing 
more than the cost of railroad transportation. The 
Milwaukee & St. Paul and Wisconsin & Michigan rail- 
ways will operate special logging trains this winter. 

J. Kubiak is operating a flourishing lumber yard at 
Pulaski. He is erecting a large building in which will 
be installed a planing mill. He will also make sash, 
doors, frames and all sorts of building material. 

Fc Hisel is sawing lumber this winter at Montana 

e. 


IN NORTHERN WISCONSIN. 

RHINELANDER, WIS., Dec. 9.—With only about an inch 
of snow on the ground, plenty of cheap labor to be had, 
hay and oats decreasing in price, and ground and swamps 
frozen solid, logging conditions in this state are ideal. 
Lumbermen realize that it will not do to put in large 
stocks of logs, however, and the yards are full. They 
feel the responsibility of doing all they can to im- 
prove prices and this can best be done by curtailing 
the cut. The output will not be even 50 percent of 
normal this winter. Many smaller loggers and manu- 
facturers will do nothing. In only one known mstance 
will the usual amount be logged and that is a case of 
wind fall timber that must be cut or be a total loss. 

Generally trade is quiet and few orders are being re- 
ceived. Collections are slow, and even in the case of 
notes which are due renewals are generally asked for. 

In Minneapolis the stock of basswood is light. Birch 
is the only wood that is plentiful and a very ordinary 
amount of trade would develop a shortage in that. There 
is no overstock of any other sort of hardwoods and a 
good retail trade from the towns and cities of this state 
would use up all the hemlock in stock in Wisconsin. 


RECENT LITERATURE. 


New Books of Particular Interest to Lumbermen— 
An Entertaining Novel—tnspiration 
for Salesmen. 





**Gret.’’ 


‘‘Gret’’ is the title of a new work by Beatrice 
Mantle, which has just been put out by the Century 
Company, New York. It is a charming story of camp 
life, replete with amusing incidents and peopled with 
real, live people. 

Gret (which is an abbreviation of Margaret) is the 
heroine of the story. She was born and brought up 
amid the surroundings of a lumber camp. Her father, 


the owner of the timber, spends most of his time in 
ey Portland, paying only short visits 


- ~ 


at long intervals to his home. Her 
mother is a woman of culture and 
refinement who, through force of 
circumstances, is compelled to live 
at the camp. 

The story of Gret’s doing from 
day to day, her trips on the rafts, 
\4 her long jaunts into the woods and 

Re: ..,, up the mountains, her likes and 
BEATRICE MANTLE. dislikes, her crude ideas of the 
world beyond her own home life, the love of the young 
foreman of the mill and the loyalty of every member 
of the crew, make an interesting story of camp life that 
is amusingly and entertainingly told. No better tale 
has been written in many a day. 

It is more remarkable and interesting because the 
central figure is a woman, a character which does not 
figure strongly in most of our fiction having to do 
with the rougher side of life. The author appears to 
have created a girl whose temperament is an expression 
of the lumber camp itself. Her thoughts and ‘feelings 
are influenced by the open and sincere life of the men 
in the woods. Those identified with the lumber industry 
will find the story of particular interest. 

Men Who Sell Things. 

A. C. MeClurg & Co., Chicago, have just published a 
new book which will appeal to the business public, par- 
ticularly that part of it which is engaged in selling 
products ‘‘on the road.’’ The title is ‘‘ Men Who Sell 
Things’’ and the volume is the production of Walter 
D. Moody, sales manager for Gage Bros. & Co., Chi- 
cago. Mr. Moody gives the traveling man the title of 
‘*eommercial ambassador’’ and demonstrates that it is 
one to which he is fully entitled. He points out that 
the traveling salesman is the intermediary between the 
producer and the man who places goods within the reach 
of the consumer. He has epitomized in his volume the 
experiences and observations of a lifetime spent in the 
work of salesmanship. Having been himself successively 
a traveling salesman, buyer, sales manager and em- 
ployer, he is in a position to view the subject from every 
angle and to create a work that can not be other than 
inspiring to the man engaged in selling goods. 

If the book is designed to aid salesmen particularly 
it nonetheless will create interest among employers who 
have salesmen under their direction. It will show the 
employee how to give better service and the employer 
how to use better methods, to the benefit of both and 
an increase in the business they are endeavoring to do. 

The book is sprinkled with business epigrams, any 
one of which might serve as a motto for the enterpris- 
ing salesman. Mr. Moody has epitomized his belief in 
salesmen and in the importance and dignity of efficient 
salesmanship in the following creed, one of the best 
and most terse statements of business principles ever 
placed on paper: 





I believe in the goods I am selling, in the firm I am 
working for, and in my ability to get results. 

I believe that honest goods can be sold to honest men by 
honest methods. 

I believe in working, not waiting; in laughing, not weep- 
ing: in boosting, not knocking; and in the pleasure of 
selling goods. . 

I believe that a man gets what he goes after; that one 
order today is worth two orders tomorrow; and that no man 
is down and out until he has lost faith in himself. 

I believe in today and in the work I am doing; in to- 
morrow when it comes, and in the work I hope to do; and 
in the sure reward which the future holds. 

I believe in courtesy, in generosity, in good cheer, in 
kindness, in friendship, and in honest competition. 

I believe there is an order somewhere for every man 
ready to take one. I believe I am ready right now. 




















IMBERS 


View in our Chicago yard where we keep 
well assorted stocks on hand constantly. 


The Marsh & Bingham Co. 


1105 Old Colony Building, 
Mill and Yard 


37th and Iron Streets. CHICAGO. 





Neered 
Oak Doors 


made from virgin Indiana 
oak, possess a luxurious 
grain and color that makes 
them superior to all others. 

Our catalogue No. 101 
shows many different de- 
signs and is free. 

Write for estimates on 
doors and interior trim. 


Carnahan Mfg. Co., 


LOOGOOTEE, IND. 
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| ChippewaFallsWis. - 
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POSTS and 
SHINGLES 


For Prompt 
Shipment 


—— 
= 


Early Deliveries 
Secured. 


Duluth Log Company, 
DULUTH, MINN. 


General Offices: 
Second floor Palladio Bldg, 





TO MAKE MONEY you should use the Lumber- 

man’s Actuary for figuring 
the amount of lumber in any number of pieces and for figuring the 
cost of any number of feet at any given price. Absolutely correct. 
Send for illustrated booklet. AMERICAN LUMBERMAN, Chicago. 
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We would like to Move 


the following items of Hemlock 
and if you are interested, would 
suggest you ask us for prices. 


5 Cars 2x4 6’ No. | Hemlock 

10 “ 2x4 8’ Not “ 

Ss” mb Net 

10 “ 2x6 10’No1 

10 “ 2x8 10’No1t  “* 

5 “ 2x10 10’No.1t 

5 “ 2x12 10’No.1 =“ 

3“ 2x4 8’ No.2 “ 

1 “20 8 No2 “ 

I 2x4 10’ No.2“ 

1 “ 2x10 10’No.2 “ 

2 “ each 2x12, 12’, 14’ and 16’ No, 2 

Hemlock. 

A large Stock of all other sizes of 
Hemlock. 


Our stock of Hemlock is complete tn nearly 
all respects, The above items of Hemlock 
represent some stock that we would ltke to 
move promptly. We want ingutries for all 
kinds of Hemlcck. 























FOR QUICK SHIPMENT :— 


328,000 feet 2x4, 6 to 20 No. 1 Hemlock 

830,000 ‘' 2x6, 6 to 22 No. 1 Hemlock 

700,000 ** 2x8, 6 to 24 No. 1 Hemlock 

440.000 ** 2x10, 8 to 22 No. 1 Hemlock 

320,000 “ 2x12, 8 to 24 No. 1 Hemlock 

200.000 ‘* 3x8, 10, 12, 12 to 18 No. 1 Hemlock 

364,000 * 4-4, 4-6, 6-6, 6-8, 8-8, 10 to 24 No.1 Hemlock 

795,000 ** 4 to 12 in. 10 ft. and longer, No. | Hemlock Boards 

800.000 ** 2-4 to 2-12, 10 to 20 No. 2 Hemlock; also Hemlock 
Lath and Basswood Siding 


Barker & Stewart Lumber Co. 
WAUSAU, WIS. a 


— 
aah 
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WHITE PINE 


LUMBER, SHINGLES and LATH 


Our stock is large and complete. 
It will pay you to get our prices. 


BRADLEY, MILLERG CO. 
West Bay City, Mich. 

















' Hemlock, Hardwood, 
Lath and Shingles. 


On Wisconsin Central Railway, neer Glidden, 


THE NASH LUMBER COMPANY, 


SHANAGOLDEN, WISCONSIN. 








= 








Gillis & Moulton, “*suette Bide., 


Railroad Ties & Car Material 


Posts and Poles—Wholesale Lumber. 








LITTLE CURTAILMENT IN MICHIGAN LUMBER CENTERS. 





Plenty of Workmen in the Woods Anxious to Labor at Reduced Wages— Many Mills 
Running Full Time—Heavy Shipments of Shingles. 





Bay Crry AND SaGINaw, Micu., Dee. 10.—Business is 
getting back on something like a normal basis, though 
along a little more conservative lines. A readjustment 
of the wage scale is being made among many industrial 
concerns and it is expected that all will get down to a 
lower level by the first of the new year. In the greater 
number of instances the men appear to take the matter 
philosophically, but there is some opposition. Several 
hundred men went out on strike last week by reason of 
the W. H. White Company, of Boyne City, putting into 
effect a slight reduction in the wage seale. Efforts 
have been made to adjust the difference. 

It must be patent to all sensible workingmen that there 
must be a readjustment along a lower level of wages. 
Men are more plentiful than they have been at any 
time during the last three years. Instead of there be 
ing two or three jobs for every man, there is hardly 
more than one job to go around. This is the result of 
curtailment of operations owing to the financial depres 
sion. But with all that wages will be much better than 
they were during the panic of 1893. Instead of $380 to 
$45 a month men are now easy to obtain at $24 and 
#30, although exceptional good men get $35, This is about 
the basis of readjustment in nearly all of the lumber 
camps in the Upper Peninsula and in many of the camps 
in lower Michigan. Employers say they will experience 
little if any trouble in getting all the help they want 
at this rate. Many small concerns are not operating 
at all and others are running under check. The Salling 
Hanson Company is reported as having shut down one 
cxymp near Quick, but this is of really no significance, 
as the firm operates its plants throughout the year. 

The Stephens Lumber Company, operating two mill 
plants at Waters, is not apparently affeeted by the 
slump, since it has decided to continue one mill in opera 
tion day and night during the winter. This concern 
manufactures about 25,000,000 feet during the season. 

On the Mackinaw division there will be a good deal 
of business during the winter. The Bachelor Timber 
Company, at West Branch; Stephens Lumber Company, 
at Waters; Salling-Hanson Company, at Grayling, and 
a number of others will run their mills steadily during 
the winter. 

Last week Frank Buell increased the number of ears 
of logs shipped every twenty-four hours from seventy 
to 100, and other firms will bring approximately seventy 
five cars to this river from off that division every day. 
A large business is being done in cedar, Wylie, Buell 
& Co. are putting in 200,000 railway ties already con 
tracted for and the Kneeland-Bigelow Company 60,000 
pieces or more, and nearly every lumber firm on that 
line will cut more or less cedar, while many small op 
erators will put in cedar who do not handle saw logs. 

Along the line of the Detroit & Mackinae, north of 
Alpena, business is going on, although there are some 
pessimists. H. Horwitz, of the firm of Horwitz & Bueh 
halter, at Hawks, says that business is somewhat demor- 
alized at that point and other towns along the line, lum 
bering operations to a considerable extent being at a 
standstill. This, however, is not borne out by other 
advices. A. J. Fortier, at Millersburg, is buying all 
the cedar ties he can get hold of, also shingle timber. 
He is paying 18 to 38 cents for ties and $6 to $8 in the 
log for shingle timber, At Onaway, Gardner, Peterman 
& Co. are paying $9 a thousand for good beeeh and 
white birch, and at other points on the line buyers are 
out offering 17 to 35 cents for ties. ‘ 

The Embury-Martin Lumber Company, of Cheboygan, 
has closed its mill for an overhauling and will resume 
the winter run late in February. The company has had 
a successful season. 

Quay & Son, of Cheboygan, who are operating on the 
north shore, have 40,000 pieces of cedar on the skids. 

S. F. Derry started his saw mill on the Oequeoe, Mon 
day. he mill has a consignment of logs to start with 
and hauling is progressing, sleighing being good in that 
region. 

The Lobdell & Churchill Manufacturing Company, at 
Onaway, has put into operation at Camp 12 a four line 
skidder reaching out a thousand feet from the four cor 
ners of the car and bringing in two trees at-a time. It 
is a decided labor saver, 

MeIntyre & Havel, who recently bought the timber on 
600 acres of land five miles from Thompson, Schooleraft 
county, Michigan, and erected a mill have put it into 
commission, The plant is cutting 15,000 feet of box 
boards, 70,000 pieces of lath and a quantity of hardwood 
erating daily. The plant will run the year through. 

At Au Sable business has not been materially affected 
by the money stringency and the H. M. Loud’s Sons 
Company has been carrying on its extensive operations 
without interruption, and has been able to take care 
of its extensive payrolls and cash payments have been 
met as before. 

The mill at Iron River bought recently by the Nesters, 
of Detroit, and removed to Baraga is being set up and 
will soon be ready for business. The company, however, 
will not lumber this winter in that vicinity but will 
make an early start in the spring. The company will put 
in a stock for the new mill set up at Thessalon the last 
season, 

In some localities north of the straits lumber firms 
are not contraeting for as much lumber and other forest 
products as usual, while other concerns are making con 
tracts. Thomas Connors, an extensive operator, who has 
closed a number of contracts recently, says the jobbers 


‘ 


in his district south of Marquette have not noticed any 
difference in the demand for timber and that prices are 
held as high as ever, 

J. G. Rittenhouse, of Lombard & Rittenhouse, Che 
boygan, heavy operators in lumber, shingles and cedar, 
is quoted as not taking an encouraging view of business 
for the winter. His firm will not operate at Grand 
Marais this winter but will continue their Carp lake op 
erations. He says the business the firm will do in cedar 
will be fully as large as usual and they will handle 
1,500,000 cedar ties. A large portion of the output has 
already been contracted for. 

The Campbell-Brown Lumber Company will have a lot 
of logs to eut out at the Bay City mill after the new 
year. The Hargrave mill has been operated during the 
fall. 

Extensive improvements have been made to the Hand 
son-Ward Veneer Company’s plant at Bay City. 





THE CITY OF THE STRAITS. 


Devrroit, Micnu., Dee. 10.—Lumbermen and_ business 
men generally express satisfaction over the statement 
of the trustees of the C. W. Restrick Lumber Company 
showing its assets as $627,090.11, with liabilities $302, 
865.26, and indirect liabilities $198,431.61. It is be- 
lieved that by August 1, the date set by the trustees for 
the firm to settle its obligations, it will be able to do so. 

In five days of last week permits were issued for 
buildings aggregating $150,000 in value. The fair trade 
in building is accounted for by the fact that many 
people are taking advantage of existing conditions to 
have homes and other buildings erected at less cost than 
when business is brisk. Trade in hardwoods continues 
firm. 

Much criticism of the new building commission is 
heard becattse of its failure to take up its work 
promptly. 

The trip usually taken by the members of the Michi 
gan Retail Lumber Dealers’ Association as the closing 
feature of the annual convention will be eliminated this 
year, 


FROM THE FURNITURE CITY. 

GRAND Rapips, Micu., Dee. 9.——The Emmett Lum 
her Company has eleeted the following officers: Presi 
dent, John J. Foster; viee president, Walter C. Win 
chester; seeretary, Claude Hamilton; treasurer, Henry 
Idema. The board of directors includes the officers and 
L. H. Withey, Charles M. Wilson, J. R. Wylie and W. 
O. Hughart. 

Business men of Petoskey have petitioned the com 
mon council to submit to a vote of the people a bond 
issue of $30,000, to secure the Higgins Woodenware 
Company, of Angola, Ind., for that city. 
agrees to employ 100 hands. 

The Robbins Table Company, of Owosso, which has 
been operating its faetory on an S-hour schedule for 
several weeks, returned to the 10-hour day this week. 
It is believed that the other faetories there will in 
crease their working hours soon. 

Traverse City has a furniture factory, the Queen 
City Chair Company, which is getting on a good work- 
ing basis after two months’ operations. Twenty men 
ure employed and the number will be increased. 

Butler Bros., of St. Louis, Mo., manufacturers of 
woodenware novelties, are planning to build a factory 
at Boyne City, though aetive operations on eonstrue 
tion of the plant will probably not be started before 
spring. 

W. W. Mitchell, of Cadillae, was elected a member 
of the board of directors of the Michigan Trust Com 
pany at the annual meeting of stockholders held De 
cember 10. The remaining members of the board were 
reelected as follows: Willard Barnhart, J. M. Barnett, 
D. D. Cody, F. A. Gorham, Thomas Hefferan, H. J. 
Hollister, Henry Idema, 8S. B. Jenks, William Judson, 
Edward Lowe, J. Boyd Pantlind, Samuel Sears, Wil 
liam Alden Smith, D. E. Waters, T. Stewart White and 
L. H. Withey, Grand Rapids; W. W. Cummer, Jaekson 
ville, Fla.; FE. Golder Filer, Filer City. 


~~ 


MENOMINEE RIVER NOTES. 


MENOMINEE, MICH., Dee. 11.—Lumbering conditions 
in northern Michigan are better than they were two 
or three weeks ago. Woodsmen who deserted thei 
camps when a cut in their wages was announced are 
glad to return at the reduced seale. The recent drop 
in the prices of hay and oats also makes prospects more 
cheerful for the operator. Recent heavy rains have 
filed the swamps and there will be no danger of a 
scarcity of water for making ice roads. A good freeze 
up is all that is necessary to make ideal logging. 

Menominee lumbermen are preparing to operate their 
saw mills this winter and repairs are being rushed, 
while the hot water ponds are being put in condition 
for flooding the logs at the bottom of the millslides. 
Logs are coming in by rail from localities farther north 
and as soon as there is sufficient snow nearer this city 
the mills will be kept busy. 

The last cargo of shingles for this season was brought 
in yesterday by the schooner Klba from 8. Crawford & 
Sons’ mill at Cedar River. It was consigned to the 
Roper Lumber-Cedar Company and contained 4,000,000 
shingles. 

Local lumbermen estimate that during the season just 
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closed over 200,000,000 feet of logs were sawed in the 
ten mills in Menominee and Marinette. Most of this 
lumber is retailed by local’ firms and shipped direct 
to consumers by rail. The N. Ludington company, 
however, follows the old practice of selling its entire 
cut to the Chicago yards. 





FROM THE ESCANABA REGION. 

NSCANABA, MICH., Dec. 9.—There is going to be con- 
siderable curtailment of logs and forest products in this 
vicinity. It is understood that the Ford River Lumber 
Company is curtailing its output ‘considerably. The 
I. Stephenson Company, of Wells, will also curtail its 
output very materially. Wages of woodsmen are $20 
to $26 a month and plenty of men being turned away 
every day. The I. Stephenson Company’s mills are still 
running day shifts filling this year’s contracts. Whether 
the company will run after January 1 or not is to be 
decided between now and that time. The dry kilns 
which were destroyed by fire November 7 will be rebuilt 
of concrete and will be completed by January 1. 





NOTES FROM NORTHERN MICHIGAN. 

MANISTIQUE, MIcH., Dec. 9.—The lumber business in 
this city is flourishing. The mills of the Chicago Lum- 
bering Company, of Michigan, the Weston Lumber Com- 
pany, the Weston Manufacturing Company and the 
shingle mill of the White Marble Lime Company are 
operating as usual and will continue to do so until the 
final freeze comes, 

The mill of the Ford River Lumber Company 
river is closed indefinitely. 

The large saw mill of the Woolworth Land & Lumber 
Company, of Sandusky, Ohio, located at Neebish, Mich., 
has closed down for the season. The mill has made a 
remarkable record in that it was built during the last 
season and cut 1,000,000 feet of lumber. About 112 
men were employed and most of these will be employed 
in the company’s nine or ten camps on the islands in 
the St. Mary’s river and in Canada. A large stock of 
timber will be cut, but this will all be put in before the 
mill is reopened. The stock will include 25,000 cords 
of boxwood lumber, which is cut into 8-foot lengths. 

Northern wood commands good prices. Maple and 
birch mill wood is bringing $5 a cord and 16-inch hem- 
lock $2.75 a cord. 

MelIntyre & Havel, of St. Louis, have opened their 
new mill in the Lockhart district near this city. The 
daily capacity will be about 70,000 lath and 15,000 feet 
of box boards besides hardwood erating. About thirty 
men are employed about the mill, which will operate 
steadily winter and summer. 

The Sherbrook & Balsh mill at Sa Quota beach has 
resumed work and is turning out lumber, lath and 
shingles. It will operate through the winter. 

The Danaher Lumber Company das completed its big 
logging camp near Seney and has begun winter opera- 
tions. 

Hugh Shay, the Germfask lumberman, will not do 
much lumbering this winter, but will start early in the 
spring on his submarine logging on the Fox ‘und Manis- 
tique rivers and will rush this work till the end of the 
SCHSOn, 

The heavy fall of snow through the north is of great 
benefit to lumbermen. In Alger and Marquette counties 
the snow is over two feet deep. With a little freezing 
to ‘*tighten up’’ the swamps and put bottom in the 
roads the conditions for logging will be ideal. 

Cook, Curtiss & Miller’s hardwood mill has resumed 
operations after being closed down several weeks for 
repairs. 

The Chicago & North-Western Railway Company is 
enlarging its tie preserving plant at Escanaba, which 
is one of the few plants of the sort in this country. 
\dditional equipment is being put in. The old plant 
used the simple creosote process and soft wood only, but 
‘new process has been added which makes possible the 
treatment of maple, birch and other hardwoods. The 
experiment is being watched with much interest by rail 
way men. 

The Hudson Lumber Company at Garnet is erecting 
ten fine cottages for its men. 

Richard Jones, of Bay City, who has been erecting a 
saw mill on the site of the plant of the old Mackinac 
Lumber Company at St. Ignace, is enlarging his plans. 
He will put in a much larger engine and boiler and will 
add a lath and shingle mill. A Jarge waste burner will 
also be erected. 


at Ford 





NOTES FROM MANITOBA. . 


MANITOBA, Dee. 6.—Lumbermen and log 
Alberta will have one of the largest contracts 
in their history this winter in taking out 600,000 ties 
for the construction of the Grand Trunk Pacifie rail 
way through that province. F. Crandall,- purchasing 
agent for the company, is in Edmonton and is calling 
for tenders for the supply of this class of timber. The 
ties will all be bought in Alberta if they can be secured 
in that province. If not they will be brought from 
British Columbia or from east of Winnipeg. 

Tamarack, jack pine or spruce will be accepted and 
the ties are to be delivered at Edmonton during the 
winter. The Grand Trunk Pacifie officers at Edmonton 
have been instructed to be ready to receive 100,000 ties 
from British Columbia which were shipped from that 
province December 1. The condition of the timber busi- 
ness in British Columbia makes it possible to secure 
ties as cheaply there as to have them manufactured in 
Alberta, but the company proposes to patronize home 
industries. Mr, Crandall will go to Prince Albert, 
Saskatchewan, where tenders will also be received for 
600,000 ties to be used on the Saskatchewan section 
of the new road. 


WINNIPEG, 
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MINNESOTA LUMBER CENTERS. 


Weather Favorable for Logging and Opera- 
tions WIIl Be More Extensive Than 
Expected—News and Personals. 


MINNEAPOLIS, MINN., Dee. 11.—The continued open 
weather has been favorable to logging operations in 
northern Minnesota. Contractors generally report that 
their work is progressing satisfactorily. Only a crust 
is frozen over the swamps but by tramping a path 
through them the water oozes up and freezes another 
crust, making a road that light teams can use. Ice roads 
are being made and the work of sawing and skidding is 
going on at a fine rate. Most camps will want snow in 
a few days, but they want the ground to freeze solid 
first. 

Several lumbermen from the far northwest passed 
through this city on their way to the rate hearing this 
week at Washington, D. C. J. H. Bloedel and V. H. 
Beckman went early. Friday a party from the Pacific 
Coast Lumber Manufacturers’ Association stopped in 


the Twin Cities between trains. In this party were 
Everett G. Griggs and wife, C. KE. Patten, C. F. White, 


wife and daughter. The next day R. A. Kellogg, of 
Spokane, secretary of the Western Pine Manufacturers 
Association, was in this city en route to the hearing. 
He was accompanied by H. M. Stephens, of Spokane, 
attorney for the association, and by J. J. Herlihy. It 
is understood that Mr. Herlihy will go from Washington 
to Chicago, where he is to locate as representative of the 
Potlatch Lumber Company, of Potlatch, Ida. R. D. 
Musser, of Little Falls, secretary of the Pine Tree Lum- 
ber Company, has also gone on for the hearing. 

J. L. Spencer, of the Rainy River Lumber Company, 
Winnipeg, Manitoba, was a business visitor in this city 
Monday. 

Mark H. Moulton, Minneapolis representative of the 
Crookston Lumber Company, and E. O. Hawksett, man- 
ager of the white pine department of the Wallace Bal- 
lord Lumber Company, have returned from a_ business 
trip to Winnipeg and other northern points. 

I’. W. Shepard, eastern representative of Carstens & 
Karles, is ill at his home. His eondition is not con- 
sidered serious. 


W. H. Sievers, of the H. O. Seiffert Company, Ever- 
ett, Wash., was in Minneapolis last week. 
J. A. Wilkinson has gone to Pacifie coast points to 


look after some saw mill plants he has under construc- 
tion or alteration in that territory. 

B. R. Lewis, of the B. R. Lewis Lumber Company, 
Spokane, was in this city Friday on his way east. Mr. 
Lewis says the labor market in his territory is over- 
supplied and that in the Coeur d’Alene district men 
are hired at 75 cents a day and board. 

An indication of how eastbound traftic has fallen off 
with the transcontinental roads is given in a recent 
action of the Great Northern and Northern Pacific. 
For about two years they have compelled shippers to 
unload at Minnesota Transfer and reload shipments in 


other ears. Now they have decided to permit cars to 
go through to the destination of the shipment, provid- 


ing the connecting line gives a fair deal in exchange for 
cars. It is apparent that the systems have plenty of 
rolling stock to handle their lumber business from Coast 
points. 

The record of building permits issued during No 
vember was the largest ever known in this city for 
that month, the total value being $615,315, in 298 per 
mits. Last year in November 315 permits were issued, 
at an estimated cost of $549,130. The total valuation 
of permits for eleven months of this year was 
49,613,095. 





AT THE HEAD OF THE LAKES. 

DuLUTH, MINN., Dee. 9.—Logging operations in 
northern Minnesota woods will probably be much more 
extensive than was expected thirty days ago. The de- 
mand for men in the woods has inereased and the 
lower wage scale is an encouragement to loggers. 
ore shipping is ended the range railroads are preparing 
for the log traffic and an official of one of these roads 
thinks that almost as many logs will be shipped this 
season as usual, 

The commission of government engineers appointed 
to survey the Duluth-Superior harbor, with a view to 
recommending further improvements, opposed the pro 
posed central canal through Minnesota Point and the 
proposed breakwater to protect the Duluth ship canal. 
It was expected that one of these propositions would 
find favor. The commission recommends an enlarge 
ment of the harbor basin to a depth of at least twenty- 
two feet over an area of 380 acres. The basin has that 
depth over an area of 271 acres. A campaign for a 
breakwater and a central canal will be continued by 
their respective promoters. 

The open shop war is on in earnest in this city. It 
began with a strike of the building trades men employe “d 
by MeLeod & Smith, their men striking on all the com- 
pany’s work because the American Bridge Company, 
contractors for the iron work on the Sellwood building, 
was unfair. All building contractors of this city sided 
with MeLeod & Smith and a general lockout occurred. 

Boyd Alverson, of this city, has been appointed super- 
intendent of the Virginia Lumber Company’s mill at 
Virginia, Minn., to succeed Michael Savage. 

Mr. and Mrs. John Millen have gone to Century, 
Fla., in Mr. Millen’s private car Grand Marais. He is 
vice president and general manager of Alger, Smith & 
Co., and managing director of the Alger-Sullivan Lum- 
ber Company. Mr. and Mrs. Millen will be away two 
weeks. % 


Since 
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Cork IPime 


There is no other as soft 
as Shoppenagons 


E are the exclusive manu- 
facturers and by maintain- 

ing constantly a well assorted stock 
are in position to fill orders with 
little delay. Write today for prices. 


WE USE TELECODE. 


Salling, Glamsom & Co. 


Grayling, Michigan. 


















































Johannesburg 
Manufacturing Co. 


WE HAVE IN STOCK: 





100 M. 2x4 Hemlock 
i 
2x8 ws 
ae. * 


50 M. (x4 Hemlock 
00 “ix6 500 
50 ““ix8 = 500 
50 “ix =“ 500 


Write for Prices, 





Johannesburg, Mich. 







































Buyers of HEMLOCK] 


who find it difficult to anticipate their 
future wants and are thereby handi- 
capped on rush orders should note that | 
we operate continuously and our mills 


Run the Year Round 


enabling us to get out special bills with 
little delay. We cut up to 44 feet in 
length. Also manufacture Hardwood 
Lumber and Lath. Mixed Cars 
when desired. 



















The Kneeland-Bigelow Co. 
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We Can Ship Mixed Orders 


without unnecessary delay as we 
own and operate our own mills, and 
by carrying well assorted stocks can 
ship in addition to 


White Pine Lumber— 

Red Cedar Bevel Siding 
Dimension Shingles, Worked 
Mouldings, Maple Flooring 
and K. D. Frames. 


Prices on Request. 


E. B. Foss & Company, 


MANUFACTURERS, 


BAY CITY, MICH. 
























Established 1877 
Telecode Used. 















yy 










AMERICAN LUMBERMAN. 


DECEMBER 14, 1907. 





MANUFACTURERS OF 


Fir and Red Cedar Lumber. 


RED CEDAR SHINGLES. 


GOOD .GRADES. 
PROMPT SHIPMENTS. 
WELL MANUFACTURED STOCK. 


OFFICE AND MILLS: 
THREE LAKES, WASH. 


EASTERN SALES OFFICE: 
1419 R. A. LONG BLDG., KANSAS CITY, MO. 


BURT J. WRIGHT, Mgr, 










FACTORY STOCK 


WHITE PINE 


SHOP AND BETTER 
Large Assortment. 

















Dry Stock. 


A line will bring our prices 
by return mail. 


W:I-MSKEE LUMBER CO. 


ANUFACTURERS 
AND WHOLESALERS 


Quincy, Illinois. | 














# w @ 
Fir Timbers 


AND ALL OTHER PACIFIC 
COAST PRODUCTS FOR 


PROMPT SHIPMENT. 


WRITE 


Chas. R. McCormick & Co. 


EARNEST H. MEYER, Manager, 
| 419-420 Abington Bidg., Portland, Oregon. 








LONG and 


setectep FIY Timbers 


on SHORT Notice. 
ALSO 
GENERAL YARD STOCK 
PROMPT SHIPMENTS A SPECIALTY. 
Address, 


Covington Lumber Co. 


Mills at Covington, Wash. Kent, Wash, 


Daily Capacity 75,000 Feet. 

















TO MAKE MONEY you should use the Lumber- 

man’s Actuary for figuring 
the amount of lumber in any number of pieces and for figuring the 
cost of any number of feet at any given price. Absolutely correct. 
Send for illustrated booklet, AMERICAN LUMBERMAN, Chicago. 


NEW ENGLAND PORTS CLOSED. 


Little More Lumber to Be Sent Abroad This Win- 
ter—Logging Operations Curtailed to 
a Considerable Extent. 


Boston, Mass., Dee. 9.—Building contracts awarded 
in New England during the last week amounted to 
$3,463,000 against $2,163,000 during the corresponding 
week last year. Since January 1 the contracts have 
amounted to $123,342,000, as compared with $115,419,- 
000 during the corresponding period last year. A large 
part of the contract work was additions to manufactur- 
ing plants, but recently work in this direction has been 
checked. 

James Nichols, Danielson, Conn., is building a planing 
mill, 60x100 feet, in his lumber yard. An engine room, 
25x85 feet, is also being erected. 

The Ameriean Lumber & Manufacturing Company, 
Quincy, of which J. Franklin Faxon is treasurer, has just 
filed its annual statement. 

Henry O. Whitney has bought a half interest in the 
lumber business conducted by 8. O. Brownell, of Essex 
Junction. 

Among the Maine lumber mills reported closed for the 
season are those of the Sterns Lumber Company, Hamp- 
den; the Sargent Lumber Company, South Brewer; the 
Eastern Manufacturing Company, South Brewer; Lowell 
& Engel, East Hampden, and James Walker & Son, 
Basin Mills. It is reported that considerable manu- 
factured lumber is awaiting early spring shipment. 

The J. H. Mendell company has secured a large tract 
of land in Manchester, N. H., and a spur track has been 
put in. Lumber sheds will be erected. 

A large steam saw mill is being erected by the Shaw- 
mut Manufacturing Company at Fairfield, Me. The 
mill will be 140x43 feet and will be equipped with 
modern machinery. 

A codperative barrel factory for South Carver is 
contemplated. Those interested are S. D. Atwood, 
Arthur C. Atwood, Alfred M. Shaw, Fred Anderson, 
J. W. Andrews, J. A. Winberg, N. B. Winburg, Andrew 
O’Brien and James J. O’Brien. The idea is to use local 
lumber instead of buying the shooks in the west. 





THE PENOBSCOT RIVER DISTRICT. 


o 


Banoor, ME., Dec. 7.—The port of Bangor is still 
open to navigation, but shipping is about over for the 
year, only half a dozen colliers remaining in port. A 
dozen good sized cargoes of spruce were sent away this 
week to fill orders, but no further shipping will be 
done, and considerable lumber remains on the wharves. 
The Italian bark Teresina sailed this week from Stock- 
ton for Palermo, closing the shook trade for the season; 
little lumber is going forward from Stockton. 

The new birch square mill of the American Enamel 
Company, of Providence, R. I., at Eustis Junction is 
ready for operation and will be in charge of Henry W. 
Carter, of Providence, who directed its construction and 
will remain as superintendent most of the winter. The 
output of the mill will be birch squares, which are sent 
to Providence to be enameled into imitations of various 
metals, woods and minerals. The company has two 
other mills in this state. 

The Shawmut Manufacturing Company is building a 
steam mill at Shawmut on the Kenebec river. The 
mill will be 150x40 feet, two stories in hight, and 
equipped with a band saw, edger and short lumber 
machines. <A boiler house, 35x60 feet, is being built and 
the equipment will include an engine of 150 horsepower 
and two boilers of 100 horsepower each. The daily 
capacity of the mill will be 40,000 to 50,000 feet of 
long lumber. 

The International Paper Company has made exten- 
sive plans for handling pulpwood at Portland next 
season. Instead of one small steamer running between 
Portland and Chatham, New Brunswick, and occasionally 
two vessels, as has been the case during the latter part 
of this season, the company may charter two steamers, 
each capable of carrying about 2,500 cords of pulpwood 
and making weekly trips between Chatham and Port- 
land. This year the company handled at Portland less 
than 25,000 cords of pulpwood; next season it plans to 
import 50,000 cords and possibly much more. 

The extensive lumber and woodworking business of 
Frank Bryant & Co., of Pittsfield, will be continued 
under the management of Dr. Frederick E. Bryant, a 
brother of the deceased proprietor. The force at the 
mills in Pittsfield and at Winnecook will be retained 
and the plans of the late manager carried out as far 
as possible. Doctor Bryant will be assisted by A. 8S. 
Barden, who will act as superintendent; George Mills, 
assistant superintendent, and E. W. Weeks, chief clerk. 

Six portable saw mills are helping strip the wood- 
lands within ten miles of Augusta. Most of the product 
from mills of this class goes into boxes for various 
manufactories in Kennebec county. 

The Machias Lumber Company is making extensive 
repairs to its mills and proposes to install a fully 
equipped machine shop. 

One of the most modern and best equipped lumber 
manufacturing plants in this state is being constructed 
for the Hume & Newhall Company, at Taylor’s Point. 
It is to be a steam mill, 209x44 feet, two stories in 
hight, with fifty-six cement piers as a foundation. The 
equipment will include a band saw and resaw, planing 
machinery, shingle machines, clapboard machines ete. 
The boiler house will be of brick, 60x35 feet. Power 
will be supplied by an engine of 300 horsepower and 





two boilers of 200 horsepower each. The plant will be 





in full operation early in the spring. It will have a 
daily capacity of 50,000 feet of long lumber besides a 
large amount of short lumber. 

The log scaling commission held a meeting in Water- 
ville Thursday evening at the office of Hon. William 
T. Haines. William J. Lanigan, of Waterville, chair- 
man; H. B. Buck and F. A. Gilbert, of Bangor, and 
Hon. Edgar E. Ring, of Orono, were present. Among 
the speakers were James W. Parker, Portland, presi- 
dent of the South Gardiner Lumber Company; D. H. 
Darling, Gardiner, treasurer of the Bradstreet Lumber 
Company; Frank E. Boston, Gardiner, manager in Maine 
for the Hollingsworth & Whitney Company; Ira I. 
Randali, president of the Augusta Lumber Company ; 
J. Henry Sturgis, executor of the estate of the late 
J. Manchester Haynes, and George L. Smith, all of 
Augusta; Frank E. Haines, of Portland, operator; 
S. W. Philbrick, agent of the Coburn estate; E. P. 
Viles, land owner and operator; Forrest Goodwin, land 
owner and lawyer, all of Skowhegan; Forrest Colby, 
agent of the American Realty Company; Messrs. An- 
drews and Cahill, of Bingham, general scalers; William 
Lockyear, scaler, of Eustis; F. H. Robinson and Mr. 
Buzzell, of Bangor; Hiram Moore, land owner and 
operator, of Madison; Hon. William 'T. Haines and 
EK. W. Neath, of Waterville, and a number of others. 


LAKE TRADE AT AN END. 


New Lumber Company To Be Organized by Buffalo 
Capitalists— Effort Made to Organize Club 
Auxilliary to Lumber Exchange. 





BurraLo, N. Y., Dee. 11.—The lake lumber trade is 
at an end and dealers feel that they have a good all 
round stock for winter, with a trade that is bound to 
improve soon, 

December receipts of lumber by lake were 3,870,000 
feet, the amount for the season to December being 137,- 
513,000 feet, or 38,260,000 feet less than for the same 
time last year. Shingles amounted to 216,635,000 this 
season and 240,265,000 last year to December. The No 
vember total for shingles was 9,000,000 less than for the 
same menth last year. 

Building activity appeared less marked for the week, 
so far as new permits are concerned, the number being 
only thirty-three and the total cost $80,325, with twenty- 
two new frame dwellings in the list. Still, with 50 per- 
cent more new work on the books for November than 
for November last year, the consumption of lumber in 
the city is still large. 

C. M. Carrier and M. E. Preisch have returned from 
their trip to Bathurst on the bay of Chaleur in New 
Brunswick and are completing the organization of the 
Bathurst Lumber Company, which is to be headquar 
ters for the cutting of spruce and white pine lumber. 
Election of officers will soon be held. The company will 
get out about a normal amount of logs this winter, 
which will be swelled by about 1,000,000 more logs left 
over than the old company thought it had. The mill was 
shut down in November. Lumber production in that 
district is said to be about 40 percent less than it was 
last winter. 

Seeretary Mixer of the Lumber Exchange has gone to 
Europe for a month or two and will meet his family in 
Paris next week. His partner, H. Shumway Lee, will 
look after the business. 

The Lumber Exchange is still uncertain of the future 
of its elub auxiliary, which was sidetracked by the 
failure of the Chamber of Commérce to finance its res 
taurant. It has furniture with which to fit up club 
rooms and it may go on in connection with the Manu 
facturers’ Club, which has many lumbermen in its mem 
bership. Certain smaller business bodies in the city, 
some of them representing local districts, are eager to 
take part in such a club, the membership to be more or 
less independent of the bodies represented. This would 
make a strong representative body and ought to stand 
for many things besides social enjoyment. 

Charles M. Betts & Co. are putting in their last lake 
cargo and find that they have much the same specially 
assorted stock as usual, though with perhaps more of 
the lower grades. 

Graves, Bigwood & Co. are preparing to go into the 
hemlock trade next year, having about 15,000,000 feet 
of hemlock logs to turn into lumber next season. Though 
the plan is to cut considerably less white pine this win- 
ter than was at first figured on, a big lot of logs, includ 
ing those in the water which failed to reach the mills, 
will go into lumber next year. 

W. H. Gratwick states that he is no longer a lumber 
producer. The Split Rock Company near Duluth, with 
which he was connected, sawed out last summer and the 
timber that he held on the Pacifig coast and elsewhere 
has been sold. 

Charles W. Goodyear, who has been quite ill, is better. 





FROM THE FOREST CITY. 

CLEVELAND, OHIO, Dee. 10.—What little local business 
is being done is sought so eagerly that prices are not 
uniform and exceptional concessions are frequently 
made. Planing mills and sash and door houses are hav- 
ing a fair business, but few of them are working full 
time. 

H. P. Wilson, of the well known firm of Wilson & 
Dudgeon, Ashland, Wis., was in this city this week on 
matters pertaining to the business of his firm. Mr. 
Wilson is preparing for a trip to British Columbia, 
where he will study the lumber situation. 

Robert H. Jenks, of the Robert H. Jenks Lumber 
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Company, is so far improved in health that he is able 
to walk about the house. 

W. L. Martin, of the Embury-Martin Lumber Com- 
pany, Sheboygan, Wis., was a visitor to this market 
recently. 

W. P. Hilton, department manager of the Advance 
Lumber Company, was in Detroit this week. 

E. C. Crain, of the Crain Pump & Lumber Company, 
Philadelphia, called on some of the local hardwood deal- 
ers this week. 

W. B. Martin, of the Martin-Barris Company, has 
recovered from his recent illness. sufficiently to be at 
his office. 

A remarkable old group photograph has recently been 
idded to the colleetion in the clubhouse of the Cleve- 
land Board of Lumber Dealers. It includes the por- 
traits of J. J. Cartright, William Smith, F. W. Bell and 
\. M. Meade, all veterans of the Cleveland lumber mar- 
ket who, years ago, comprised the well known Bell- 
Cartright Company. 

The condition of Isaae Kirk, vice president of the 
\dvance Lumber Company, is considerably improved. 

A recent visitor among local lumber dealers was 
John Bailey, of Alger Smith & Co., Duluth, Minn. 

The Advance Lumber Company reports that its hard 
wood business indicates a general improvement in con- 
ditions as it is receiving liberal inquiries and good 
orders. It reports poplar and quartered oak particu- 
larly strong, with basswood and chestnut in fairly 
good demand. 


QUAKER CITY NEWS. 


Pennsylvania Lumbermen Want Both Shipper and 
Manufacturer To Be Given Hearing Before 
Tariffs Are Approved. 





PHILADELPHIA, Pa., Dee. 11.—Retail lumbermen are 
taking stock and the demand for lumber has fallen 
HY temporarily. The report of the Bureau of Build 
ng Inspection for November shows that during last 
month the total permits issued for building opera 
tions call for expenditures amounting to $1,159,025, 
1 deerease of $854,590 over the amount for the cor 
responding period of last year. 

The Lumbermen’s Exchange at its regular monthly 
ineeting last week acted upon two important measures. 
One was to adopt a resolution practically supporting 
the action of the Oregon & Washington Lumber Man 
ifacturers’ Association in its efforts to amend the 
Hepburn rate bill so that in changes of tariff freight 
rates both shipper and manufacturer may be given a 
hearing. Emil Guenther presented the debate over 
the adoption of the resolution and Robert G. Kay, A. 
J. Cadwallader, Harry C. Riley, F. S. Underhill and 
Mr. Guenther took part in the discussion. The fol 
owing resolution was adopted: 

Resolved, By the Lumbermen’s Exchange of the city of 
Vhiladelphia that at the present session of Congress an 
imendment shall be offered) providing subsjantially that 
when any railroad company seeks to advance or lower any 
published through rate used in Interstate commerce or 
hange the classification of any commodity it must, if 
bjection be made thereto, receive the approval of the 
Interstate Commerce Commission before such ideas or 
hanges in classification shall become effective. 

John Lank, secretary of the exchange, prepared and 
forwarded copies of the resolution to United States 
Senators Penrose and Knox and to the congressmen of 
this city and state. The exchange also passed a mo- 
tion to have a committee of five consider the north- 
ast rules for the inspection of hardwood lumber. The 
committee will be named in a few days by William 
l.. Rice, of T. B. Rice & Sons company, president of 
the exchange. 

A meeting of the credit system committee of the 
exchange was voted upon at the last meeting to be 
held December 12. 

Comparatively few out of town lumbermen visited 
this city during the week, among whom were the fol- 
lowing: D. G. Zeller, of The D. M. Nesbit company, 
Lewisburg; Frank Price, of Price & Heald, Baltimore, 
Mad.; James Faulkner, of Cranville, Tenn.; E, A. Spear, 
t The Fitzgerald Spear company, Vanango, Pa.; 
1. W. Alexander, representing Mershon, Schuette, 
Varker & Co., Saginaw, Mich. 

The Owen M. Bruner company, Land Title building, 
s distributing among its customers and friends as a 
ioliday souvenir a unique desk blotter and paper 
veight, made of.stone, which absorbs the ink in- 
tantly without leaving any lint on the desk and is 
ractically indestructible. 

Ss. H. Dyer, of the Otter Creek Boom & Lumber 

ompany, was in New York city last week attending 
he meeting of the direetors of his corporation. 

John J. Rumbarger, wholesaler, with offices in the 
Harrison building, applied at the last meeting of the 
Lumbermen’s Exchange for membership. His appli 
ation will be voted upon at the meeting of the board 
f directors of the exchange early next month, at 
which time four other applications will be finally 
passed upon. When connected with the Rumbarger 
Lumber Company Mr. Rumbarger was an influential 
inember of the exchange. 

Franklin H. Smedley, of Smedley Bros. company, 
l'rankford, was reélected a member of the board of 
edueation at the meeting of the board of judges of 
Philadelphia county last week. Mr. Smedley has al- 
ways been active in educational circles and has taken 
‘. deep interest in all questions affecting the welfare 
of the municipality. 

A notice was posted in the rooms of the Lumber- 
men’s Exchange last week at the request of a Den- 


ver, Colo., corporation offering for sale a large tract 
of British Columbia timber land at a reasonable figure. 

William L. Rice, president of the Lumbermen’s Ex- 
change, and of the firm of T. B. Rice & Sons company 
left last week for a short business trip to the mills of 
the firm. 

The Frank C. Gillingham & Son company is putting 
out its annual memorandum book to the trade as an 
expression of good will. 

Henry Whelpton, of the Owen M. Bruner company, 
left this week for a trip through North and South 
Carolina and Virginia and will not return until about 
the holidays. 

8S. B. Vrooman presented to the Lumbermen’s Ex- 
change at its last meeting a report of the work done 
by the delegates of the exchange appointed by the 
president to attend the National Rivers & Harbors 
Congress held at the new Willard hotel, Washington, 
D. C. 

The Pennsylvania Forestry Association at its twen- 
ty-second annual meeting last week listened to an ad- 
dress made by Hugh P. Baker, head of the forestry 
department of the state college. In part Dr. Baker 
said: 

Never before in any one year has such an advance been 
made in the matter of forestry. All through the country 
people are realizing the vital importance of an adequate 
forestry system and forest reserve. Even in Oregon and 
Washington, where a few years ago the timber supply was 
deemed inexhaustible, the scarcity is beginning to be felt. 
We have not only established a thorough course in forestry 
in our state college at Bellefonte, but this year we insti- 
tuted a short course which every student is compelled to 
take, in which the practicable branches of planting and 
caring for trees are taught. Many of our students are 
farmers. 

President John Birkinbine, in his report, spoke of 
the need for more education on the subject of for- 
estry and pointed to the example of Germany and 
France, where the governments have maintained state 
schools of forestry for many years. Mr. Birkinbine 
was reélected president and Joseph T. Rothrock, gen- 
eral secretary. 


nanan 
SMOKY CITY TRADE NOTES. 

PitrsspuRG, Pa., Dee. 10.—Business conditions are im- 
proving slowly but steadily. The great coke producing 
companies which began a radical curtailment of pro- 
duction in November have been obliged to resume in 
some of the plants that were made idle. Steel mills 
that closed down for repairs and because of lack of 
orders, have in a meusure resumed. Mines are working 
full time and at the best wages ever paid to their men. 
Not a few of the larger mining companies have issued 
notices that they will continue all winter at full 
capacity. 

The Monongahela River Consolidated Coal & Coke 
Company, which issued a strong financial report last 
week, will work all its river mines during the entire 
winter and at full capacity. Other extensive operators 
are preparing to do the same. It is natural that under 
such conditions, the lumber trade should feel some 
benefit. Reports of new business coming to larger com- 
panies and demands for deliveries on contracts that had 
been temporarily suspended, have also followed. 

Pittsburg lumbermen, always active in municipal mat- 
ters, are helping celebrate the final completion of the 
Greater Pittsburg movement. The formal taking over 
of the city of Allegheny was completed last night. 

The Kendall Lumber Company’s mills are in full 
operation and have taken some good orders for hard- 
wood and spruce during the last week. Prices were 
favorable and the demand for shipments on existing 
contracts have kept the company busy. One order for 
2,000,000 feet of sound wormy chestnut was booked for 
deliveries over eighteen months, and at good prices. 
Hemlock sales are small, but the company is not taking 
business for future deliveries, under the list price. Secre- 
tary J. H. Henderson expresses the utmost confidence 
in the improvement of business in all lines early in the 
new year, as requirements of resuming mills, coke 
palnts and mines is certain to call for large supplies 
of lumber. 

Kk. V. Babeock, accompanied by C. L. Babcock, of 
Ashtola, Pa., has returned from an interesting trip of 
inspection of the plants of the Babcock interests in 
Tennessee and West Virginia, and reports good mill- 
work proceeding steadily in all the plants. Prices are 
fairly well maintained and business is improving. Col- 
lections, especially in the suburban districts, are good. 

Bemis & Vosburg report good working conditions at 
the Pennsylvania mills of the company in Clarion and 
Forest counties and a considerable inquiry for new 
business. Spruce business is gaining steadily, particu- 
larly in board stocks of higher grades for the Pittsburg 
market. The company purposes to operate the mill at 
Bemis, W. Va., during the winter on spruce and hem- 
lock, with the idea of stocking up for the spring trade. 

I, A. Kirby, of the Cherry River Lumber & Boom 

Company, and C, F. Lloyd, of the Liloyd-Boyee Lumber 
Company, both of West Virginia, were guests at the 
Linehan Lumber Company’s offices last week. The Line- 
han company reports many inquiries for hardwood, ask- 
ing for deliveries during the early part of the new 
year. 
“The Forest Lumber Company has been working stead- 
ily at its new mills in Virginia and is making a good 
showing for the last month of the year. The company 
is making no effort to push its business. 

The Germain Company reports fair business. L. Ger- 
main, sr., of Saginaw, Mich., was in this city last week 
visiting his two sons and enjoying a pleasant trip 
through the Smokey district. Gail H. Marine, sales 
agent for the Long-Bell Lumber Company, of Cleve- 
land, Ohio, was also a guest of The Germain Company 
during the week, and called on others of the trade in 
Pittsburg. 















MS PACIFIC COAST. “am, 


FIR and CEDAR- 


LUMBER. 


ALL GRADES OF 


Red Cedar Shingles 


IN TRANSIT 



















Manufacturers and Wholesalers. 


H. O. Seiffert Co. 


EVERETT, WASH. 


Eastern Office, W. W. VAWTER, Representative. Minneapolis. 
MILLS AT EVERETT AND MONROE, WASH. 





Flooring Ceiling, Bevel Siding 

and Finish. Long Timbers, 
Joists, Dimension, Etc, 

C k DAR Bevel Siding, Finish 
and Shingles. 


Western Pine, Idaho White Pine, 
Western Pine Shop. 


Mixed Cars a Specialty. 


Wallace-Ballord Lumber Co. 


609-614 Lumber Exchange, MINNEAPOLIS, MINN. 
Tone 














MONTANA, IDAHO, E. WASHINGTON. 








BUY 
Proudfit-Polleys Lumber Co. 


LINCOLN, NEB. 


WESTERN WHITE PINE, tows a 
IDAHO WHITE PINE, LARCH 


IDAHO STOCKS 
and get prompter shipments, and save the 
long over-mountain haul. WRITE US on 


FIR, CEDAR, SPRUCE, YELLOW PINE, 
WE FURNISH 


WISCONSIN WHITE CEDAR 
AND IDAHO RED CEDAR Fence Posts. 

















[DAHO an WESTERN | 


WHITE PINE LUMBER 
LARCH LUMBER and IDAHO . 
WHITE PINE LATH 
CEDAR POLES, POSTS and PILING 


We are manufacturers. Eastern yard and factory trade 
solicited. Correspondence solicited. 


THE LACLEDE LUMBER CO. 


LACLEDE, IDAHO. 


Scion , ail 


Western Pine Lumber 


in all forms for yard trade. 


STEAM KILN DRIED FACTORY PLANK 
SASH and DOOR CUTTINGS. 


SPOKANE LUMBER COMPANY, 


MILAN, WASHINGTON. 












































HINTS AS TO YARD MANAGEMENT 


will be found in the 390 page book “Realm of the Retailer.”’ Free 
descriptive circular. Address AMERICAN LUMBERMAN, 315 





Dearborn Street, Chicago, Ill. 
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[som SEATTLE, WASHINGTON “ag 
RATE DID NOT ADVANCE 


10c per cwt. Nov. Ist 











So let us have your orders for any- 
thing you want or will need in 
timbers or other west coast lumber. 
In buying 


FIR TIMBERS 


such as we manufacture you can 
rest assured you are getting timbers 
that will support the stiffest kind of a 
talk you’d care to make a customer. 


E. H. Lewis Lumber Co. 


Successor to Lewis & Hughes. 
General Office, SEATTLE, WASH. 


CHICAGO OFFICE, NEW YORK OFFICE 
1502 Fisher Building. 7 No. 18 Broadway. 











Are Try Upright 
Red Cedar 


You Shingles in 
Ready? Stzaisht cars. 


1x4 inch Vertical Grain Fir Flooring 
36x4 inch Fir Beaded Ceiling. 

1x6 inch Fir Drop Siding. 
¥4x6 inch Cork Fir Bevel Siding. 

4x4 inch and 6 inch Red Cedar Siding. 


QUICK SHIPMENTS. GRADES GUARANTEED. 


Fir Yard Stock a Specialty. 


Atlas Lbr. @ Shingle Co. 


SEATTLE, WASH. 


Eastern Representatives: J.D. Hayford, Fargo, N. D.; 
J. A. Uhler, Burlington. Ia.; KR. T. Means, McPherson, Kan. 


lit all | 
For Immediate Shipment: 


Air Dried Red Cedar Lumber jf 


Consisting of wide 1”, 1%", 
1%" &2”. Writefor Prices. 


DAY LUMBER COMPANY, 
SEATTLE, WASH. 















We Want to Sell You 
Red Cedar Shingles 


Because we have a brand that we believe 
will please your trade and make you a 
permanent customer of ours. We refer 
particularly to our 


Black Cross Brand of extras and clears. 


We make 1,500,000 every 10 hours and can ship 
over any transcontinentalline. To facilitate Eastern 
shipments, however, we constantly keep cars stored 
at our LaCrosse storage sheds and Minnesota transfer, 
hence can fill orders without delay. When you want 
quick action wire your orders at our expense. 


a ‘s 
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Address all correspondence to 


C.H. NICHOLS LUMBER CO. 








409 Lumber Exchange, SEATTLE, WASH. 








HARDWOOD LUMBERMEN will find it to their advantage 


ee to send for free sample pages 
of the ‘Climax Tally Book.’’ American Lumber man, Chicago, I]. 





BUSINESS CHANGES IN NEW YORK CITY. 





Large Cargoes Received By Many Firms— Heavy Stocks Put in By Some Companies — Indi- 
cations of Heavy Building Operations in Spring. 





New York, Dee. 9.—The metropolitan district is 
generally conceded to be the dullest spot on the lumber 
map. The hand to mouth policy is still in force, and 
dealers are buying little for future wants. 

Eastern spruce is about the only lumber arriving in 
quantities, and the shipping of this on consignment has 
caused a falling in values from $2 to $3 a thousand 
feet. What little poplar and quartered oak is arriving 
brings list prices. 

About the busiest places in the metropolitan district 
are the vards of Louis Bossert & Son and the Cross, 
Austin & Lreland Lumber Company, of Brooklyn. Both 
concerns have about 30,000,000 feet in stock, and at 
Louis Bossert & Son’s dock over a dozen schooners and 
canal boats were recently unloading. In addition to 
having one of the best equipped -planing mills’ in 
America the coneern is building a large brick Emerson 
dry kiln, of three sections, 19x85 feet. The firm does a 
large business in the outlying sections of Long Island. 

A visit to the yards of Cross, Austin & Ireland will 
repay any lumberman, especially one who handles tim- 
ber. The company recently erected three large steel 
electric hoists, with masts seventy feet high and booms 
sixty-five feet long. A vessel is moored alongside the 
docks, and after the bow ports are opened the timbers 
are drawn from the hull by wire cables and placed on 
two live roll conveyors, each 500 feet long, which are 
controlled at the conveyor house, situated about the 
middle of the conveyors. The timbers are stopped at 
the desired hoist, lifted and placed in proper position 
according to sizes and lengths. The hoists lift a work 
ing load of three tons, and have a handling capacity of 
250,000 feet daily. The new power house of the com- 
pany contains two water tube Heine boilers. The engine 
room is equipped with a Westinghouse steam turbine 
of about 750 horsepower, a 25-kilowatt exciter, and is 
one of the first if not the only steam turbine in a lum 
ber plant in the east. All machines in the planing mill 
have independent motors. 

Looking optimistically into the future the Stevens, 
Eaton Company has bought the entire output of the 
Janney-Whiting Lumber Company, of Philadelphia, 
which has a large mill at Abington, Va., and will market 
the output in this section. 
deals made in this section. 

Manager Peel, of William Whitmer & Sons, occupies 
one of the handsomest lumber offices in New York. It 
is in the north end of the Flat Tron building and com- 
mands a fine view of the entire city. The Whi.mer 
concern is one of the largest handlers of West Virginia 
spruce in this market. Mr. Peel reports slightly lower 
prices on spruce. 

R. P. Baer, of Baltimore, called on the local trade this 
week. Mr. Baer reports many mills closed down in the 
hardwood section, but says business will be good after 
the first of the year, and that holders of lumber will 


This is one of the largest 








get good prices. DIXIE. 
THE METROPOLITAN DISTRICT. 
New York, Dee. 8.—Building plans filed last week 
in the Bronx indicate that construction work in that 


borough will experience a speedy revival. Several Bronx 
dealers stated last week that work can be carried on for 
about 25 percent less than six months ago and from 30 
to 35 percent less than last fall. One day last week 
plans for $267,000 worth of new buildings were filed 
with the Bronx building bureau. Seventy plans were 
filed in Manhattan and the Bronx last week as compared 
with fifty-eight for the corresponding week of last year, 
the money values being $1,118,750 and $1,082,250 re- 
spectively. 

A. C. White, the well known Saginaw white pine 
wholesaler, recently spent several days in this city on 
one of his periodical trips to the metropolis. Mr. White 
reports a slow run of white pine orders and says that 
buyers seem to prefer holding up their orders for a 
month or six weeks at least. On his visits around the 
market he found stocks unusually low for December. 

The American Burial Case Company, of Jersey City, 
has been incorporated under the laws of New Jersey 
with a capital stock of $100,000. The incorporators 
are Edward B. Towns, jr., L. E. Stubenvell and George 
A. Hennecker. The company will manufacture coffins, 
caskets ete. 

C. E. Alcock, Swain Alcock & Swain, 90 West street, 
reports a firm North Carolina pine trade. Orders are 
slower than usual for this time of the year, but some 
good rush shipment business is being received and the 
aggregate shows up satisfactorily. 

J. Douglass Moir and John L. Christy, of Christy, 
Moir & Co., wholesale spruce dealers, 149 Broadway, 
last week visited the company’s several spruce mills in 
northern New York. The firm reports a fair spruce 
trade, but like others in that line looks for better busi- 
ness to develop within a month or six weeks. Con- 
ditions among the Adirondack mills are not good so far 
as stocks are concerned and many mills are carrying 
lower stock than usual for December. 

The J. C. Turner Cypress Lumber Company, Broad- 
way and Twenty-fifth street, notes a slightly better de- 
mand for spruce than prevailed last week, but says buy- 
ing is confined strictly to current wants, and the local 
trade shows little inclination to order more than is 
needed to tide over present contracts. Yard consumers 
are not carrying large stocks, and there is ample stock 
in this vicinity to handle the business offered from 


: 
‘ 


manufacturers and yards, The large yards of the J. C. 
Turner Cypress Lumber Company at Irvington-on-the- 
Hudson are well supplied with unusually good assort- 
ments of all sizes and grades of cypress. 

In marine circles the feature of the steam tonnage 
market last week was the increased demand for timber 
boats to load at the Gulf for Europe during December 
and January. Several boats were quoted at full mar- 
ket rates to the United Kingdom and Mediterranean 
destinations, for which full market rates were obtained, 
and more are wanted for January and later loading. 


The demand for lumber sail tonnage continues light, 
especially in the coasting trade. Rates for River Plate 


carriers are fully sustained, owing to the limited avail- 
able tonnage supply, but the requirements of lumber 
shippers continue unusually limited. 

John EF. Steeves, of Church E Gates & Co., the well 
known Bronx retail lumber concern, has been agreed 
upon as the next president of the North Side Board of 
Trade, which is the leading organization of business 
men of the Bronx. Mr. Steeves will succeed Olin J. 
Stephens, who was head of the organization for three 
years. The erection of the North Side Board of Trade 
building will probably be started early in Mr. Steeve’s 
term of office. This position is a highly honorable one 
and Mr. Steeves is receiving the congratulations of the 
local trade. He has been actively engaged in the busi 
ness affairs of the Bronx for thirty-three years, having 
come here from Calais, Me., when he entered the emplo* 
of Chureh FE. Gates & Co., after which he rapidly aro’ 
to the presidency of the company. 

Carl Rensing, representing X. Rensing, of Antwerp, 
Belgium, sailed yesterday on the La Savoie for home. 
Mr. Rensing has been in this country for several months, 
principally at New Orleans and other southern points, 
where he has closed a number of good contraets for de 
liveries abroad next 

A. J. Bond, hardwood manufacturer of 
Pa., spent a few days in this city 
Other visitors include: George FE. Craig, George F. 
Craig & Co., Philadelphia, Pa.; C. H. Turner, Newbern 
Lumber Company, Newbern, N. €.; Lewis Dill, 
Dill & Baltimore, Md.; W. L. Sykes, Em 
porium, Lumber Company, Keating Summit, Pa.; Rich 
ard P., White, Albany, N. Y.; Hugh MeLean, Hugh 
McLean Lumber Company, and the Haines Lumber Com- 
pany, Buffalo, N. Y.; J. H. Dansereau, Three Rivers, 
Canada, and Martin F, Amorous, of the Union Pinopolis 
Saw Mills, Kingwood, Ga, . 


year. 
Bradford, 
looking over trade. 


Lewis Ca... 


Notable Business Readjustments. 


The retail lumber firm of Willson, Adams & Co., 
which for many years has been one of the leading 
operations in the metropolitan district, ceased to do 
business as such November 30. This concern some 
months ago sold a large part of the real estate used 
in its business at 149th street and the Harlem river 
east, thereby making a change necessary. This action 
will not withdraw these interests from the lumber 
business of this city. <A little over a year ago this 
firm bought a substantial interest in the Cross, Austin 
& Ireland Lumber Company, for many years one of 
the leading lumber, timber and mill operators in the 
borough of Brooklyn. J. S. Carvalho is now vice 
president and director, Charles lL. Adams director and 
Charles L. Adams, jr., treasurer. Willson, Adams & 
Co. have leased offices connecting with the Manhat 
tan sales oflice of the Cross, Austin & Lreland Lumber 
Company in the Townsend building at 1123 Broadway, 
New York, where they will attend to the closing up 
of the affairs of the firm and look after the wants of 
their old customers by means of their connection with 
the Cross, Austin & Ireland company. The stock of 
the old firm has been bought by the corporation, which 
will maintain the old yards and oflice of Willson, 
Adams & Co, at 369 Gerard avenue near 142nd street. 

During the past two or three years the Cross, Aus 
tin & Ireland Lumber Company has built a large plat- 
form bulkhead, slip and uptodate derricks and othe 
machinery for the handling of heavy timber and has 
erected a modern mill, so that with these facilities it 
will be able to look after the wants of its own cus 
tomers and those of the firm in all parts of the met 
ropolitan district, and do it in a thorough and expedi 
tious manner. 

The general offices of the Cross, Austin & Ireland 
Lumber Company will still be at 1246 Grand street, 
at the head of Newtown creek, where its yards, wharfs 
and mills are situated. The company will continu 
to maintain its sales office at 1123 Broadway referred 
to as connecting with the new office of the retiring 
firm. 

The officers of the Cross, Austin & Ireland Lumbe: 
Company are: James Sherlock Davis, president; J. 8 
Carvalho, vice president; Bruce W. Belmore, secre 
tary; Charles L. Adams, jr., treasurer; William Du 
boeq, manager yard department; George Hatzfeld 
manager mill department. 





THE TWO TONAWANDAS. 

NorrH TONAWANDA, N. Y., Dee. 10.—Only one mor 
cargo of lumber is due at the Tonawandas this season 
and that is the steamer Pawnee, with about 500,00' 
feet for White, Frost & White. The Pawnee and barges 
have just cleared from Georgian bay ports, where they 
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loaded at different points, the consorts for Cleveland 
and the steamer for the local corporation. The Pawnee 
is expected before the end of the week. 

The steamer Aztec arrived Sunday with 528,000 feet 
of hardwood for W. H. White & Co. and Hoadley & 
Bennett. The stock was brought from Boyne City, 
Mich. ; 

Brady Bros. received their last stock by vessel on the 
schooner Francomb Saturday. It consisted of 92,000 
feet of white pine. Silverthorne & Co, received 616,037 
feet of the same kind of stock on the vessel. 

Consumers are buying only as they need the stock 
and curtailment of business has caused many dealers 
and mill operators to reduce the number of working 
hours a day. 

A. C. Tuxbury, who is in Charleston, S. C., in con- 
nection with the A. C. Tuxbury Lumber Company, 
writes that the company is doing an excellent volume 
of business in the manufacture and sale of yellow pine. 

Dealers have no complaint to offer concerning car 
shortage as a comfortable supply of cars is on hand. 

The canal boats Raymond & Jerry and C. H. Williams 
left Thursday for Rochester with 360,000 feet of white 
pine for the Rochester Box & Lumber Company. The 
canal boat Daddy left the same day with 180,000 feet 
for Fletcher & Phelps, of the same city. These were 
the last boats to leave the Tonawandas with lumber to 
be delivered by the Erie canal, 

Owing to the late closing of navigation on the Erie 
canal, which closed for the season today, many boats 
that would have been compelled to winter at other 
poits have been able to reach the local harbor and 
over 100 are in this port. 





THE CANADIAN SOUTHWEST. 


Orientals Employed in Logging Industry — Mill 
Waste Utilized in Manufacture of Ilumina- 
ting Gas—Longer Timber Leases. 


Vancouver, B. C., Dee. 2.—If pending negotiations 
and experiments are successful mill waste and = saw- 
dust, the burning of which has long been expensive and 
difficult, will hereafter be utilized in the manufacture 
of fuel and illuminant. A process invented and patented 
by J. Russell Coutts, for producing gas from straw, 
sawdust and other mill refuse, will probably be adopted 
by the Vancouver Gas Company, for the requirements 
of the city of Vancouver. Mr. Coutts, the inventor, is a 
science graduate of MeMaster University, Toronto, and 
his process has been adopted in two or three towns in 
the Canadian northwest, where straw from the wheat 
fields will be used. 

The process, which is patented in the United States, 
Canada and other countries, is controlled by a com- 
pany in Cleveland, Ohio. Contracts have been made 
wich thirty towns for the installation of gas producer 
plants under the new process, the places being in the 
grain growing belts of Canada and the United States. 
An expert from Cleveland will be in Vancouver soon to 
prepare estimates of the cost of installing the plant. 

‘The vast possibilities in manufacturing and in secur- 
ing cheap fuel and illuminant from mill waste are 
extremely alluring in the milling centers of this Coast. 
Mr. Cou.ts, who visited Vancouver a few days ago, in 
discussing the matter said: 

Coal for making gas ranges from $4.50 to $6 a ton in this 
locality The mill waste can be had virtually for the cart 
ing, and the quantity available is unlimited. The cost of 
producing gas from such material will be 50 to 75 percent 


less than from = coal, fhe reduction in price of gas will 
increase the consumption many hundred percent, as well as 
enable the poorest people to adopt gas as a fuel. The 


possibilities of gas for power purposes is another feature of 
great importance, but the strongest feature of the gas pro 
duced by this process is its high calorific quality and 
illuminating power. It is superior to coal gas which, with 
over twenty candle power illuminating value and 600 units 
of heat a cubie foot, has hitherto been considered the 
standard. The new process can be adapted at small cost to 
existing coal gas plants, the holders, services and mains 
remaining unchanged. All that is required is a slight 
modification of the retorts at trifling expense. Our company 
is ready to do business in Vancouver on a royalty basis. 

As the board of directors of the Vancouver Gas Com- 
pany is a.London, England, body it will be considerable 
time before the matter can be laid before them fully 
and decision reached. 

A proposition to put in an electric logging railway is 
being considered by Tacoma people, who recently bought 
some timber lands elése to Vancouver, through the 
agency of Eugene R. Chandler, a local timber broker. 
The lands are in the valley of Lynn creek, across the 
inlet from Vaneouver, and a logging railway is neces- 
sary to bring the timber to the water front. As the 
dumping ground for the timber would be at the mouth 
of Lynn ereek, where the British Columbia Electric 
railway’s transmission lines land, the electrifying of 
the line and use of an electric locomotive would be an 
easy matter. As a vast amount of valuable timber is 
on the land, even the cost of an electric road would be 
warranted, to get it out. So far as known this is the 
first electric logging road projected on the continent. 

One of the first moves of the newly organized Timber 
& Forestry Association of British Columbia is to peti- 
tion of the provincial government to lengthen options on 
timber leases. Dr. Judson F. Clark, the timber and 
forestry expert, whose services us secretary have been 
secured by the association, discusses this matter on the 
following lines: 

The petition to the government will be presented in the 
interests of the crown as well as in those of the timbermen, 
the timber market and the consumers of lumber generally. 
Under prevailing regulations the life of a timber license is 


‘ 


twenty-one years, the license being renewable from year to 
year by payment of the regular fee. Such an enormous 
amount of valuable timber has been placed under license 
in this province during the last eighteen months that the 
time will certainly come when holders of licenses will have 
to Jog the land in order to protect their interests. As the 
time approaches when the licenses are no longer renewable 
feverish activity in logging off the lands will result in 
indiscriminate slaughter of valuable timber. 

I am not a pessimist, nor are my statements exagger- 
ated. Facts and foresight point to the climax I have out- 
lined. Sufficient timber is under license on this coast to 
run all the mills in existence, for the next hundred years. 
It is proposed on these grounds to ask the government to 
lengthen the option of renewal of licenses. I do not think 
holders of licenses would object to increase the length of 
their options at the annual fee. I think they would wel- 
come the increase, as removing the fear of holding on until 
conditions such as I have mentioned menace their holdings. 

The officers of the new association are: Honorary 
president, John Hendry; president, E. P. Bremner; 
first vice president, Captain Garland; second vice presi- 
dent, William Shannon; secretary-treasurer, Dr. Judson 
I’, Clark; executive committee, E. H. Moore, A. F. 
Sutherland, H. Youdall,* Ward DeBeck, M. 8. Logan, 
W. Ellis, E. H. Heaps, T. F. Paterson, C. H. Dunlevy 
and C. 8. Battle. 

A logging industry employing over 200 hands, none 
of whom will be orientals, is being established at Camp- 
bell river, Vancouver island, by the International Log- 
ging Company. Men are building wharves and houses 
and constructing the logging railway which will bring 
the timber to the water. The railway will be three or 
four miles long and will run through the Indian reser- 
vation at one point. A special permit for this pur- 
pose has been granted by the Indian department. 

While the British Columbia Forestry Association is 
attempting to secure longer options for timber leases 
the Nelson Board of Trade, the most important body 
of its kind in the interior of the province, is taking 
up for presentation at the meeting of the associated 

. . r . hd 
boards of trade of the Kootenay in January the ques- 
tion of survey of government lands and the tenure of 
timber licenses. Views so far expressed are that specu- 
lators in timber lands secure licenses and then allow 
the timber land to remain for years undeveloped. The 
Nelson board proposes that the government be urged 
to change the regulations so that holders of timber 
lands must begin development in one year and continue 
each sueceeding year. 

The department of lands and works, Victoria, an- 
nounces that the timber revenue for the province for 
June, July, August, September and October totaled 
$666,073.77. This is the largest total for any similar 
period in the history of the industry in this province. 
The returns, tabulated, are: 

From timber licemaes. ........cccccccccesee cs sO OO 
Irom timber leases..... 
Iland loggers’ licenses 
Timber transfers 













Tiaber royalties... ea 
— $666,073.77 
HY MENEAL. 
Loudan-Deary. 


PorLacH, Ipa., Dee. 10.—George Swain Loudan, a mining 
man of Minneapolis, Mirn., and Miss Genevieve Deary, 
eldest daughter of William Deary, manager of the Potlatch 
Lumber Company, of this city, were married at the home 
of the bride November 28. The Reverend Hendricks, of 
Moscow, performed the ceremony in the presence of the 
immediate family and a few girl friends of the bride. The 
couple left for a tour of southern California. Mr. Deary 
presented his daughter with stock in the Western Timber 
Company, of Portland, Ore., to the amount of $10,000. 





Fitzgerald-Bitting. 


Houston, Tex., Dec. 9.—-Gerald Fitzgerald, manager of 
the Orange Lumber Company's interests in east Texas, and 
with offices in Houston, and Miss Louise, Bitting, of 
Orange, were married at the home of the bride in Orange, 
December 3. 





Ferguson-Donaldson. 


Sr. Louis, Mo., Dec. 11.—The wedding of J. D. Ferguson, 
better known here as *“*Maje,’”’ and Miss Bettie Donaldson, a 
lineal descendant of George Washington, and a prominent 
young society lady here, took place Tuesday evening at the 
Grand Avenue Presbyterian Church, Rev. J. F. Cannon 
officiating. It was one of the most brilliant weddings of the 
season, although not a large number of guests were invited. 
The church was handsomely decorated and the ceremony 
was of itself a simple but impressive affair. 

Immediately after the ceremony the couple took an 
evening train for the south. Mr. and Mrs. Ferguson will 
visit Havana, Cuba, and after the honeymoon will take up 
their residence in St. Louis. “Mr. Ferguson is president of 
the Ferguson-McDaris Lumber Company, and son of W. T. 
Ferguson, of the well known lumber company bearing that 
name. The Ferguson-McDaris Lumber Company has come 
to the forefront rapidly although not an old concern by 
any means. “Maje” is a hustler and one of the best known 
young business men of the city. He is a member of the 
Mercantile and Missouri Athletic clubs. 

Mrs. Donaldson comes from an old and aristocratic family 
and her grandmother is the oldest living descendant of the 
George Washington family. 





CLIMAX LOCOMOTIVE TAKES GOLD MEDAL. 

The Climax Manufacturing Company, of Corry, Pa., 
has reason to take special pride in the fact that its 
25-ton, standard gage, ‘‘Class B Climax’’ locomotive 
which was exhibited at the Jamestown Exposition, took 
the highest award and was awarded a gold medal. This 
is the second time that the Climax has been exhibited 
at any exposition and in each instance it has been 
awarded the highest honors. The lecomotive exhibited 
was a regular 9x12 cylinder engine, with 30-inch drivers 
and 41%4;ineh axles. In lumbering operations this com- 
pany’s locomotives and logging cars have made them- 
selves justly famous, and the award at Jamestown is 
but addiiional evidence of the merit which they have 
long demonstrated. 
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FIR 


Timbers and Joist 


ANY SIZE 
ANY LENGTH 
ROUGH OR DRESSED 





YARD STOCK 
TANK STOCK 
FACTORY STOCK 
EVERYTHING IN FIR 


WRITE US TODAY. 


John A. Hughes Lumber Co. 


236-238 Burke Bldg, SEATTLE, WASH. 











R. J. Menz Lumber Co., 


of SEATTLE, WASH. 


Invites and appreciates opportunity to serve the require- 
ments of Ketail Lumber Dealers, and Car Building Compan- 
ies, believing that its extensive clientele, which has been 
gradually developed through eleven years of consistent and 
considerate service in the Pacific Coast Trade. is its strongest 
endorsement of the favorable and efficient service rendered 
to its patrons. 


WASHINGTON 


Fir, Red Cedar and Spruce Lumber, 
Red Cedar Shingles 


Telecode Used. Write or wire for prices, 








IT WILL PAY YOU 
TO WRITE US 


Ask for special delivered prices. 
You will get a prompt reply. 


FIR, SPRUCE, CEDAR 
LUMBER AND LATH 


Cedar Shingles in straight cars or mixed with Cedar Lumber 
MILLS—RENTON, WASH. 


Bonds-Foster Lumber Co., 
Lumber Exchange, SEATTLE, WASH. 











Fir and Cedar Lumber. Cedar Shingles 
WRITE US FOR PRICES 
NO TROUBLE TO QUOTE 


We Manufacture 100,000 feet of 
lumber and 500,000 shingles daily. 


A. P. Henderson Lumber Zo. 


LUMBER EXCHANGE 


Roy ontton, Wash. Seattle, Wash. 


We use Telecode. 











The Herron Company 
FIR LUMBER 


CAR MATERIAL. RAILROAD TIMBERS. 








Seattle, Washington. 


























MAK'ES LONG 
AMERICAN LUMBERMAN TELECODE WAFS bons 


Send for information to AMERICAN LUMBERMAN, Chicago, Ill, 
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We SEATTLE, WASHINGTON “Sag 














RED CEDAR 


Shingles and Lumber 
FIR and SPRUCE Lumber. 














Yard stock in 
straight or 
mixed cars. 


FIR TIMBERS 
SPRUCE Factory Plank. 





Send us your inquiries. 


Day-Luellwitz Lumber Co., 


526 Lumber Exchange, SEATTLE, WASH. 






























Please note that our Mills are in the Heart 
of the Washington Forest Belt—That we ship 
promptly Lumber of excellent grade and 
quality—That we always carry a long line of 
Transit Red Cedar Shingles—That we would 
greatly appreciate the favor of an inquiry 
from you. 








Alaska Lumber Company, 


Alaska Bldg., SEATTLE, WASH. 

















Manufacturers of the Peerless 


“Sauk Valley Soft Fir” 


Mills at Darrington, Wash. 








WE MAKE A SPECIALTY OF 


Fir, Spruce & Cedar Lumber 
Blackwell Lumber Company 


American Bank Bidg., SEATTLE, WASH. 
EASTERN SALES OFFICE; 735 Stock Exchange Bldg., CHICAGO, ILL. 

















‘ Fir and Cedar RED 7 
Lumber 


SHINGLES. 
Send Us Your Inquiries. 


Parker-Bell Lumber Co. 


SEATTLE, WASH. 
WADDILL-LINGHAM LBR. CO., Southwestern Representative, 


MILLS AT 
Pilchuck and Mildale, Wash. 








\. 311 Keith and Perry Building, KANSAS CITY, MO. J 








TO MAKE MONEY you should use the Lumber- 


man’s Actuary for figuring 
the amount of lumber in any number of pieces and for figuring the 
cost of any number of feet at any given price. Absolutely correct. 
Send for illustrated booklet. AMERICAN LUMBERMAN, Chicago. 


If anyone has lost an ex-Snark of the Universe and 
at the same time the latest addition to the House of 
Ancients and is really curious about the gentleman’s 
whereabouts he—the curious one—can get abundant 
information at Nashville, Ark. 

Nothing else so revolutionary and so gratifying has 
happened to Nashville, Ark., in fifty years as the ad- 
vent of A. C. Ramsey and his associates, bearing to 
that classic city the great gift of the Nashville Lum- 
ber Company, and the Memphis, Paris & Gulf railroad. 

There will be some statistics in this little tale, of 
course, but not enough to hurt, and so the reader need 
not be alarmed and turn away, for besides that it is 
doubtful if the average reader of a lumber paper ever 
before saw a line in print about Nashville, Ark. The 
future, however, will bristle with lumber news from 
that quarter, of which this article is the first matter 
ever printed concerning the lumber Nashville, done by 
a staff correspondent for this or any other lumber 
newspaper. 

The distinguished Mr. Ramsey has not been exactly 
lost so much as he has been missed. No one in Hoo- 
Hoo circles has seen him worth mentioning since the 
great carnival on the board walk at Atlantie City, 
N. J., last September and it will gratify Mr. Ramsey’s 
many thousand friends to know that he has, even early 
in business life, come actually and fully unto his own. 

Nashville, Ark., is the home of an aristocracy which 
has for some years figured in the living literature of 
Ruth MeEnery Stuart. In that section somewhere 
‘¢Sonny’’ worked out his wonderful life. 

For many decades Nashville did not even have a 
railroad and when Major Beardsley gave it the first 
railroad he did not exactly build into Nashville but 
only came to a suburban halting point and made Nash- 
ville move over the line. It is in this new or railroad 
end of Nashville that the Nashville Lumber Company 
has settled with its big red buildings and high chim- 
neys and rows of pea green houses, in the center of 
which in a newly painted and varnished office of pleas 
ing architecture, A. C. Ramsey holds business court 
for the community. 

The Nashville Lumber Company was organized in 
1896 and at the same time the Memphis, Paris & Gulf 
railroad was organized, and the two institutions be- 
gan to grow together. The building of both the road 
and mills began in August, 1906, and in August, 1907, 
the Nashville Lumber Company began to cut lumber. 
The railroad has been in commission from Nashville, 
Ark., to Ashdown, Ark., a distance of twenty-eight 
miles, for about twenty days. Nashville, Ark., is ac 
cessible also from Hope, Ark., on the main line of the 
Iron Mountain road via a branch line connecting Hope 
and Nashville, which is twenty miles long. 


The Lumber Manufacturer. 


The Nashville Lumber Company has as officers C. ©. 
Henderson, president; W. W. Brown, vice president; 
W. K. Ramsey, treasurer, and J. W. Bishop, secretary. 
A. C. Ramsey is genera] manager. The mill is a 
double band eutting on an average of 100,000 feet of 
lumber every day of ten hours’ run. This plant will 
not shut down, but will be kept going in the interest 
of its owners and its employees. 

Manager Ramsey last week made a very unique con- 
tract with his men which is worthy of mention. He 
called them together and informed them that there was 
to be a pay day to occur right then, and then not an- 
other regular pay day until the financial flurry sub- 
sided; but that in the meantime a ledger account 
would be opened up with each employee and the em- 
ployee permitted to trade at the company store and 
live in a company house at fair values to all con- 
cerned; that any not desiring to make that arrange- 
ment could have what extra money was coming to 
them for the days they have worked in December be 
sides their November wages and might quit then, or in 
the event of their staying on forafew days or weeks 
and then drawing, their wages could not be drawn at 
the end of their employment with any certainty. Nota 
man quit, then or since, and every belt and wheel is 
moving. 

The Nashville Lumber Company has also a high 
class box factory with a capacity of 200 cars of boxes 
annually. 

In yellow pine this company makes both lumber and 
lath and makes a specialty of ‘‘14 to 20’’ inch wide 
finish. Its timber in yellow pine is a very superior 
shortleaf and to date has run on an average of 40 
percent to B and better. 

In hardwoods the company manufactures white and 
red oak, plain and quartered, ash wagon stock of all 
kinds; ash car material; implement material; ash and 
gum flooring, gum siding and red gum finish; hickory 
axles, shafts, poles, reaches, handles of all kinds and 
makes a specialty of automobile spokes. 

In boxes it makes shooks and crates of pine and 
gum, and makes to order dovetail and lock corner 
boxes, printed to order. 

It would be difficult to find a more diversified wood 
product establishment in the southwest. 


An Extraordinary Financial Feat. 


In the interest of the Memphis, Paris & Gulf rail- 
road H. L. Rummel, president of the Mercantile Trust 








ENTERPRISE EXTRAORDINARY IN ARKANSAS. 


Well Known Lumbermen Ignore Adverse Conditions — Details of a Newly Launched Manu- 
facturing Project—Bond Issue Promptly Sold—Railroad Extension Through Rich Territory. 
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Company, of Little Rock, and W. W. Brown, president 
of the Puchita Valley bank, of Camden, Ark., and 
vice president of the Nashville Lumber Company, ar- 
ranged for a bond issue, and sold the bonds in amount 
of $500,000 to the Lesser-Goldman Cotton Company, of 
St. Louis, one day last week. In connection with that 
transaction Mr. Rummel mentions the interesting fact 
that this bond deed was consummated in St. Louis on 
the day that the newsboys were crying on the streets 
the closing of the doors of a big bank at Kansas 
City. He thinks the circumstances show the high 
character of the property bonded, and that the Lesser- 
Goldman company certainly believes in Arkansas, her 
people and her securities. 

It is said that the Memphis, Paris & Gulf railroad 
is now preparing to build two extensions, one of which 
will extend west from Ashdown, one of the present 
termini of the road, to Clarksville and Paris, Tex. At 
the latter place it will connect with several good lines. 
Another extension, it is rumored, will be built from 
Nashville to the Bemis road, a distance of eight miles, 
where, joining the Bemis line, it would have two con- 
necting lines with the Iron Mountain railway. At 
Ashdown it already connects with the St. Louis & 
San Francisco and Kansas City Southern lines. The 
city of Paris, Tex., has agreed to furnish a $100,000 
subsidy for the road should it build through to that 
place. 

Route of the Rails. 


Extensions to Paris in one direction, and to the 
Bemis line in the other direction, are bound to be 
made. The country through which the extensions will 
pass is unusually fertile and covered with timber, 
so the road is assured of opening up a rich and pros 
perous section. The ijine which extends between Ash 
down and Nashville passes through a section of coun 
try that possesses some of the finest gravel pits and 
beds in Arkansas, which bids fair to prove a fine 
thing for the railroad. Already the Kansas City 
Southern is negotiating for the gravel along the line, 
to be used in ballasting that system. In addition, the 
Memphis, Paris & Gulf railroad is planning a long 
extension to be built through to Memphis. The route 
as now planned, from the Bemis line junction on into 
Memphis, is as follows: 

North from the Bemis Junction through Pike, Clark, 
Hot Springs and Garland counties to Hot Springs, pro 
viding the last named place will raise a $100,000 sub 
sidy, thus giving the Valley of Vapors a valuable out 
let to the south and southwest. Thence northeast from 
Hot Springs to Memphis, touching Little Rock if this 
city will make the proper concessions and induce 
ments to the line. Should it not touch Little Rock it 
will cross through the southern part of Saline county, 
through southern Pulaski county, through ‘ 
Prairie, Clarendon and Marianna in Monroe county, 
southern St. Francis county, southern Crittenden 
county, thence on to either Hopefield or West Mem 
phis. When completed the line will easily be the 
shortest one from Memphis to Paris, Tex., a connect 
ing line between two important points, passing through 
some of the richest and most prosperous sections of the 
southwest. It will open up some comparatively new 
country, fertile and rich with timber. 

As yet nothing definite has been done in regard to 
the northeast extension from the Bemis junction to 
Memphis. The route given is the route that will be 
followed, however, should the road be built. The 
present short line from Ashdown to Nashville has been 
in operation about twenty days. During that time it 
has made enough money to show that it will earn 
$5,000 a month for the company. The line is well 
ballasted and equipped with 60-pound rails. Its own 
ers believe that the entire line from Paris, Tex., to 
Memphis will be completed within the course of one 
or two years. 

The leading stockholders in the company are: W. W. 
Brown, of Camden; C. C. Henderson, Arkade]phia; 
W. K. Ramsey, Camden; A. C, Ramsey, C. W. Dodson, 
H. C. Anderson, W. J. Reisinger, I. Lowenberg, J. T. 
Elder, O. O. Moore, W. W. Wilson, J. H. Wallace, 
J. L. Skillner, all of Nashville; Mrs. J. W. Brown, 
Camden; W. E. Barkman, R. E. Major, R. B. F. Key, 
Arkadelphia; J. L. Cooper, Malvern; H. 
Little Rock. 

The AMERICAN LUMBERMAN is more than pleased 
with such financial and building activity in Arkansas 
in these otherwise cloudy days in the lumber world. 
It looks like a break in the blackness. 


Lonoke, 


L. Remmel, 


FABRA 


A CORRECTION. 


The Dayton Lumber Company, of Dayton, Tex., was 
recently reported out of business in error. Instead of 
intending to go out of business the company has in- 
creased its capital stock from $100,000 to $200,000, 
with which it wil carry on its business on a larger 
plane than heretofore. A report from the president of 
the company says that its mills are running full time 
as usual. The officers of the company are: L. Fouts, 
president; Alf Bennett, vice president, and C. L. Rutt, 
secretary and treasurer. The company’s manufactured 
product is sold through the Alf Bennett Lumber Com- 
pany, of St. Louis, Mo. 
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OREGON LUMBER NOTES. 


Manufacturers Wish to Share in Benefits of Rate 
Case Victory—Millmen Want Lower Freight 
Rates—Many Logs Received. 


a 


PoRTLAND, ORE., Dee. 7.—Local lumber manufacturers 
feel they should receive a share of the benefits that 
may result from the complaint filed by western Oregon 
lumbermen against the Southern Pacific railroad with 
a view to having the Interstate Commerce Commission 
restore the $3.10 rate on lumber to San Francisco bay 
points. They are not ine ‘luded in the petition and hence 
would receive no benefit should it be granted as it 
stands, 

That Portland men will make every endeavor to be 
classed with the ‘‘valley’’ men is stated by millmen who 
ure united in the matter. Through their representatives 
at Washington they will lay the proposition before the 
attorneys, hoping it may be adjusted before the case 
goes before the commission. It is understood that, this 
is the question inducing Johann Poulsen, of the Inman- 
Poulsen Lumber Company, to attend the hearing. Port- 
land millmen were accorded the same rate as the ‘‘ val- 
ley’? men before the $5 rate was inaugurated several 
months ago and can see no good reason why they should 
not be entitled to the old rate, if restored. 

The witnesses to appear before the commission for 
the Oregon & Washington Lumber Manufacturers’ As- 
sociation and intervenors left this city Tuesday morning. 
They are as follows: 

A. C. Dixon and Robert Booth, of the Booth-Kelly 
Lumber Company, Eugene; Philip Buehner, of the East- 
ern & Western Lumber Company, Portland; E. D. 
Kingsley, of the Bridal Veil Lumbering Company, 
Bridal Veil; B. C. Miles, of the Charles K. Spaulding 
Logging Company, Newberg; J. H. Chambers, of Cot- 
tage Grove; T. K. Campbell, state railroad commissioner, 
Salem; George M. Cornwall, of the publicity committee 
of the Oregon & Washington Lumber Manufacturers’ 
Association. These gentlemen represent the Oregon & 
Washington and western Oregon associations. Among 
the Washington men who left with the delegation were 
W. C. Miles, Globe; George Dysart, Centralia, and 
W. C. Yeoman, Pe Ell. Among the railroad people who 
started for the scene of contest were Attorneys Cotton 
and Kerr and General Freight Agent R. B. Miller. 

The main contention of the railroads in answer to the 
complaint is that lumbermen make a sufficiently large 
profit to entitle the railroads to more of it for hauling 
the product to market. The railroads are filing separate 
answers, copies of which are being served on the attor- 
neys for the lumbermen. 


Sash and Door Men Meet. 


Millwork manufacturers met in this city Wednesday 
in one of the parlors of Hotel Portland and decided 
upon action for securing the same benefit on millwork 
as has been granted on lumber for shipment to Chicago 
and east of that city from points in the Pacific north- 
west. The sash and door manufacturers are affected by 
tariff 2 D, which is booked to become effective De- 
cember 21, The matter will be placed before the attor- 
neys representing the lumbermen before the Interstate 
Commerce Commission, and it is expected that it can 
be amalgamated with the cases already receiving atten- 
tion, 

Those attending the meeting were: Samuel Connell, 
representing the Northwest Door Company, Portland; 
T. E. Ripley, Wheeler, Osgood Company, Tacoma; C. D. 
Fratt, Robinson Manufacturing Company, Everett; 
John Snyder, Tacoma Fir Door Company, Tacoma; Mr. 
Hartung, Hoquiam Sash & Door Company, Hoquiam; 
Kk. J. Brent, Clatsop Mill Company, Astoria; H. G. 
Klopp, Foster- Munger Company, Seaside; W. D. Plue, 
Columbia River Door Cempany, Rainier; A. Neppach, 
Nicolai-Neppach Company, Portland; Carl H. Jackson, 
Oregon Planing Mill Company, Portland; George E. 
Streeter, Pacific Coast Door Company, Portland; George 
W. Collins, G. Ainslie & Co., Portland, and Frank 
Schmitt, Frank Schmitt & Co., Portland. Mr. Connell 
was chosen chairman and Mr. Munger was made secre- 
tary. 

Business was said to have been good so far but the 
effects of the proposed advance have not been felt. 
Chairman Connell reports that his mill did a bigger 
business last month than ever but advance orders were 
being rushed and it was not new business. 

Fresh water loggers are busy getting logs into the 
rivers and booms, but most of the camps in this vicinity 
are closed down because of uncertainty of the lumber 
market. The shutting down of the mills is felt by the 
loggers, who are curtailing the input. Heavy rains have 
started millions of feet ef logs toward the river and 
the booms are rapidly filling. Ten million feet have 
already gone into the Lewis river boom, 15,000,000 came 
down the Washougal during the freshet, and an equally 
large quantity was driven down the Cowlitz during the 
same time. 

The five camps of the Twin Falls Logging Company, 
at Yacolt, Wash., will remain closed until the lumber 
difficulty shows sign of settlement. Prices remain as 
during the summer, although a few logs have been 
— at slightly reduced prices by men in need of ready 
cash, 

Dant & Russell report California business quiet. Most 
of the shipments are filling old orders. The steam 
schooner Wellesley is booked to take another cargo of 
ties from Willapa harbor to San Francisco. 

S. F. Owen, manager of the Nehalem Investment 


; Jompany, timber land dealer, reports little doing in that 
ine. 


William Moeser, of the Moeser-Terry Lumber Com- 
pany, Kansas City, Mo., was in this city this week re- 
turning from his company’s mill at Mewport, Wash. 
Mr. Moeser is on a tour of inspection. 

F. L. Botsford reports business in Colorado and 
Wyoming quiet and says he is shipping on the new 
rate. 

Victor Thrane, manager of J. D. Lacey & Co.’s busi- 
ness in this city, is not expected to return from Chicago 
before January 15. H. D. Langille is acting in Mr. 
Thrane’s capacity in the meantime. Mr. Thrane hur- 
ried east upon learning of the sudden illness of Mr. 
Lacey, the head of the firm. 

Although more strictly applicable to yellow pine ex- 
porters the report of Consul General Benjamin H. 
Ridgely, of Barcelona, on complaints of Spanish lumber 
importers against American shipments, with comments, 
has been copied by Secretary A. B. Wastell and sent to 
the members of the Oregon & Washington Lumber Man- 
ufacturers’ Association as worthy of particular atten- 
tion. Mr. Wastell has written for a list of Spanish 
importers and details of sizes and specifications, which 
will be circularized. Consul General Ridgely reports 
that Spain is a good customer for lumber, but buys its 
largest quantities from Sweden, Norway and Finland, 
principally because cargoes from those countries are 
always up to specifications. 

Manager F. H. Ransome announces that the Eastern 
& Western Lumber Company will resume operations next 
Monday. ‘The mill was closed down about three weeks 
ago on account of cancelations of orders and falling off 
of business because of the advance rate question, but 
enough of the lumber on hand has been disposed of to 
warrant the employment of the day force. The night 
shift will remain idle until conditions improve. 

E. M. Kenna, a prominent New York lumber dealer, 
is expected here in a few days to attend to the cargo to 
be shipped to New York on the American bark Acme, 
which is in the harbor. The vessel will not be ready 
to begin loading for several days owing to repairs hav- 
ing to be made. 

The Peninsula Lumber Company is having its plant 
thoroughly overhauled while closed down because of 
market conditions. 

C. Fred Smith, of the Rockway-Smith Corporation, 
Boston, was in this city recently on his annual tour 
among sash and door manufacturers. 

The Bridal Veil Lumbering Company has shut down 
its planing mill. The box factory will remain in opera- 
tion all winter, 

L..J. Wentworth, of the Portland Lumber Company, 
left this morning for Bay City, Mich., accompanied 
by his wife and daughter, to spend the holidays with 
relatives and friends. 

While the Portland Lumber Company has been oper- 
ated continually, Mr. Wentworth thought this about as 
good an opportunity to travel as any he has had for 
some time. 

George Gerlinger, manager of the Willamette Valley 
Lumber Company, was in this city this week. 

Articles of incorporation of the Portland, Eugene 
& Eastern Railway Company have been filed. The ob- 
ject is to build a system of railways from Portland 
south through Salem and Albany to Eugene, and from 
Eugene east to Springfield, thence up the Mackenzie 
river valley and through Prineville to connect with the 
Oregon Short Line at Ontario, in eastern Oregon. It is 
purposed to build branch lines from Eugene to Florence 
and to Cottage Grove and Corvallis; also from Salem 
east to Mehama, and west from Salem through Dallas 
to Yaquina City on the Coast. The incorporators are 
J. Storey, J. C. Bracher, A. V. Welch, E. W. Hall, G 
Bracher and John H. McMurray. 

G. A. Griswold, secretary of the Falls City Lumber 
Company, of this city, who left November 9 for an ex- 
tended business trip to the east, upon arriving at Colo- 
rado Springs received a telegram advising him of the 
death of his father December 13, at their home at Ver- 
montville, Mich. Mr. Griswold attended the funeral 
and spent a few days with relatives at Vermontville, 
then visited Detroit, Chicago and other eastern points. 
Advices from him are to the effect that business con- 
ditions, while not good, are better than he anticipated. 
He states that he finds lumber dealers in an optimistic 
frame of mind, and looks for satisfactory buying early 
in the spring. Mr. Griswold will return to Portland 
about the first of the year. 
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SUPPLIES OF CROSSTIES, MAHOGANY AND 
PINE WANTED. 


Wasuineton, D. C., Dec. 9.—The Bureau of Supplies 
and Accounts, navy department, is calling for proposals 
until December 17 for the following items: 


For the Charleston, 8. C., navy yard: 

1,500 sawed crossties of southern black cypress, 7x9 
inches x 8 feet, graded clear square, admitting one-fourth 
of their size of sap on one corner. 

For the Norfolk navy yard: 

5,000 feet mahogany, No. 1, 1 inch, rough. 

3,000 feet mahogany, No. 1, 1% inches, rough. 

45,000 feet marchantable longleaf yellow pine. 

ae feet North Carolina pine, No. 1x12 inches x 16 


bat) 


fee 
oa ‘0, 000 feet North Carolina pine, No. 2, 1x12 inches x 16 


ato. ,000 feet North Carolina pine, No. 2, 1%,x12 inches x 
16 feet. 

20,000 feet North Carolina pine, No. 1, 1 inch. 

30,000 feet North Carolina pine, No. 2, 1 inch. 

25,000 feet North Carolina pine, No. 2, 1% inches. 

25,000 feet North Carolina pine, No. 2, 1% inches. 

50,000 feet North Carolina pine, No. 2, 2 inches. 

40,000 feet white pine, No. inch. 

15,000 feet white pine, A Selects, 1 inch, commercial 
lengths. 

20,000 feet white pine, No. 1, 1% inches. 

25,000 feet white pine, No. 1, 2 inches 

20 Oregon pine sticks, 45 feet long, 13 inches at center, 
9 inches at top, Portsmouth, N. 
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If Service 
Is Any Object 


to you we want your orders. 
We have a modern, up-to-date 
equipment in every respect, 
and can guarantee perfect mill- 
ing and prompt shipments in 


Sash & Door Cut Stock, 
Box Shooks, Moulding, 
Siding and Finish, etc., 


all from the best Western 
White Pine. Tell us your 
needs and we will quote you 
delivered prices by return mail. 


Wm. Musser Lbr. & Mfg. Co. 


Spokane, Wash. 














We Solicit 
Your Orders 


for stock that must 
be moved at once at 
low. prices. 





300 M feet of 1x4 to 1x12 Clear Larch Finish. 
500 M of yard stock. 

200 M feet of Western Pine Selects. 

600 M of Western Pine baards. 

200 M ft. of 2” &3” Idaho White Pine Tank stock. 


Mail orders given prompt attention. 


Falls City Lumber Co., Ltd. 


SPOKANE, WASH. 


























Christmas? 


What Christmas gift for 
Your wife, 
Your child, 
Your relative, 
Your friend, 
Yourself, 
better than the new book of poems: 


“In Forest Land,” 


By DOUGLAS MALLOCH 7 


It will give those near to you a new and 
greater appreciation of the forest and those 
concerned therein. 

For gift purposes the book is exceptionally 
attractive. It is printed in old style type on 
laid antique paper, illustrated in tint and 
bound in silk cloth, with gilt top. Price $1.25 
a copy, postpaid. 

If you desire, the book will be sent post- 
paid to any address you may wish in tame to 
reach the recipient December 24 or 25, with 
a letter from this office stating it is a Christmas 
gift from you. 


American Lumberman, 
315 Dearborn 8t., CHICAGO, U. 8. A. 
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GUARANTEED 


Not simply a high sounding but meaningless string 
of words, neither an empty guarantee to give satis- 
faction, but a definite, absolute, binding guarantee 
that this paint will 


WEAR FIVE YEARS 


or paint for repairing is 
yours without charge. 

That is the kindof guarantee 
we put on Pitkin’s Barn 
Paint and it lives up to it too. 


GEO. W. PITKIN CO. 
Paint & Color Makers, 
Benton Harbor, Mich. 
Established 1868. 
Originators of Barn Paint. 

























Lumber and Vertical 
Grain Flooring 


RED CEDAR 


Lumber and Shingles 


St. Paul & Tacoma 
Lumber Go. 


TACOMA, WASHINGTON. 
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Eastern Office: HARRISON G. FOSTER, 
849-05. Security Bank Bidg., Minneape.is, Minn, 


C. W. GRIGGS, Presider t. 

A. G, FOSTER, Vice-President. 

K. G. GRIGGS. 2nd Vice-Pre .ident. 
xEO. BROWNE, sec’ y & Treas. 
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We own and operate the following mills: 
KAPOWSIN LUMBER CO., Kapowsin. 
BISMARCK MILL COMPANY, Bismarck. 
ADNA MILL COMPANY, Adna. 

NORTH SHORE LUMBER Cu., Tacoma, 


FOSTER LUMBER Co. 


TACOMA, WASH. 






























PUGET SOUND CARGO TRADE LIGHT. 





Many Idle Men in Seattle—Shingle Stocks Reduced—Government Seeks to Cancel Land 
> Patents— Logging Camps to Close. ; 





SEATTLE, WASH., Dec. 7.—Since the close down of 
the lumber and shingle mills of Washington to await 
the outcome of the rate fight the larger cities of the 
state have become congested with idle labor. In this 
city it has been. years since so many have been seeking 
employment at any and all kinds of labor. As a result 
wages here have dropped from 10 to 25 percent. In 
Ballard some of the lumber mills ‘are running and 
shingle weavers who went on strike a year ago for 
higher wages than $3.50 are glad to work in the lumber 
mills at $1.60. If business improves it is likely that 
some of the shingle mills of Ballard will resume opera- 
tion after the new year. This is also true in some parts 
of the interior, where merchants are pleading with mill- 
men to start up and relieve the strain. 


Lumber and Shingle Markets. 


Even inquiries for lumber have practically ceased and 
the list is badly off. The cargo trade reports orders 
less than ever before at this time of year. Most of the 
cargo mills, however, are operating with reduced forces 
and a majority of them have some orders on hand. 
Cars are plentiful and what little business is being 
placed can be shipped promptly. 

The local lumber trade is brisk and buying better 
than is usual at this time of year. Building operations 
in all parts of this state are active and the mills now 
in operation are paying attention to local demand almost 
exclusively. Most of the eastern advices are to the 
effect that stocks are low, but there will be no buying 
until the rate question is settled. The financial depres- 
sion is also contributing to a dearth of the rail lum- 
ber trade. 

Shingle stocks are being reduced. Many of the mills 
are turning car after car over to wholesalers for con- 
signment, believing it to be a better policy to get their 
stock east when there is a supply of cars than to hold 
it here awaiting a demand. There is also an improve- 
ment in rail orders this week, although the business 
is light. The situation has settled so that it is believed 


-shingle prices will not decline further. With this con 


dition it is obvious that orders placed with sellers now 
will fare better than those offered in the spring. There 
is but one wholesaling firm in this city, so far as is 
known, buying extensively. While all sellers believe 
in better prices later there appears to be a general un- 
derstanding not to disturb, to any extent, stocks at the 
mills, for fear that the movement would be misunder- 
stood by the manufacturers and a general resumption 
started. 
Timber Land Cancelation Suits. 


Judge Hanford after hearing arguments has taken 
under advisement an _ interesting timberland — suit, 
wherein the government is seeking to cancel a large 
number of timber land patents owned by C. L. Moore- 
house and others. Mr. Moorehouse formerly lived in 
Iowa, where he organized a fraternal society known as 
the Yeoman’s Lodge. It is claimed by the government 
that the defendants loaned money to members of this 
order and induced them to take up timber land claims 
in Washington. As the borrowed money was not paid 
it is claimed the defendants foreclosed and thus secured 
the land. It is alleged by the government that at the 
time the money was advanced there was a conspiracy to 
defraud the government. In all several thousand acres 
of valuable timber land is involved. 


es 
Logging Camps Will Close. 

A meeting of the trustees of the Washington Logging 
& Brokerage Company, controlling 80 percent of the 
logging camps of this state outside of those owned by 
mills, was held this week and immediately afterward an 
order was issued closing all camps in the association 
not already closed. The association camps for the last 
thirty days have been running only to about 25 percent 
sapacity. After the meeting Manager E. P. Blake said: 

This action is taken not because the logging interests 
have any uneasiness but to guard against the possible 
loss from deterioration, owing to the lessened consump- 
tion at the mills. Work will be continued in the woods 
preparatory to next season’s operations with the expecta- 
tion that the demand for logs will soon revive. The com- 
pany, while regretting the lessening demand for logs, 
feels cheerful over the outlook and anticipates great 
activity in the spring. 


Lumbermen Make Depositions. 


The joint freight rate committee, with the view to 
lessening the number of witnesses it would be neces- 
sary to take to Washington to appear before the Inter- 
state Commerce Commission in the rate fight, spent 
Monday with notaries in its quarters in the Ataska 
building taking depositions of prominent lumbermen. 
Attorneys for the Great Northern, Northern Pacific 
and Oregon Railroad & Navigation Companies were 
present, and the evidence contained in the affidavits 
was extracted the same as if the witnesses had ap- 
peared before the commission. Those who testified 
were: V. A. Marshall, George L. Woodruff, J. High- 
tower, D. M. Clough, E. A. Nickerson, G. R. Farr, J. G. 
Startup and B. D. Minkler. Today the same sort of 
testimony is being taken at Portland for the Oregon 
association hearing. 


Wages Being Reduced. 


Owing to the unsatisfactory condition of the lumber 
and shingle trade some of the mills still in operation 


at the express solicitation of the merchants and workers 
of the towns wherein ‘they are located have reduced 
wages from 15 to 20 percent. This action is only tem 
porary and when the trade again picks up the regular 
scale will be restored. The workers are perfectly satis 
fied with the arrangement. 


Charter Rates Declining. 


The Shipowners’ Association in its weekly bullecin 
this week disputes some of the charter prices quoted. 
It says that owing to the indifference shown in char 
ters at this time the prices are probably 25 cents less 
than quoted. The figures given are: 

San Francisco, $4.75@4.75; Monterey bay, $5.50@.50; 
San Pedro, $5.50@5.50; San Diego, $5.5005.50; Hawaiian 
islands, $6.75; Guaymias, $7.50; Santa Rosalia, $7.50; Syd 
ney, 31s 38d@3zs td; Melbourne or Adelaide, ses od; 
Port Pirie, 35@37s 6d; Freemantle, 42s 6d@45s;lLaunces 
ton, 37s td; Hongkong, 3 












sis Hd; Shanghai, 37s 6d; Kiao 
chow or Weihai-wei, 37s 6d; Port Arthur, 37s 6d; Taku 
or Newchwarg, 37s 6d; Kobe or Yokohama or Nagasaki, 
: 4 i t 38s 9d; Guayaquil, 52s 6d@55s; Val 








ariso f. o. Pisagua range (2-6 less direciy, 51s@52s 6d; 
Valparaiso f. o. Callao range (2-6 less direct), 51s@52s 6d: 
other Peruvian ports (direct), 5ls@szs 6d; Cape Town, 
60s; other South African ports, 60s, 

An Important Factor in the Trade. 

The Northwest Lumber Company, of this city, is 
making a number of improvements and changes in its 
plant at Keriston, this state, which was shut down 
November 12. This concern bought the plant and tim 
ber of the Kerry Mill Company last July and sue 
ceeded to its business. At 10-foot band mill is being 
installed in place of the double cireular, and a lath 
machine with capacity of 40,000 a day is also being 
added. Another Mershon band resaw is being installed, 
which will make two band resaws of this kind, and when 
the mill starts up after the first of the year it is ex- 
pected it will have a capacity of 150,000 feet in ten 
hours, making it as up to date as any plant in the west. 

The shingle mill of the Northwest Lumber Company 
at -Keriston is now equipped with a ten-block machine, 
and the company intends to install several upright ma 
chines, and while the shingle capacity heretofore has 
been about 250,000 a day it is expected to increase it 
when the new machinery is added. The steam plant is 
also being overhauled and a hot water heater being 
installed, which will increase the steam efficieney about 
300-horsepower, making a total of 900 horsepower. Two 
new dry kilns are also being built, 20x125 feet in size, 
making a battery of five kilns in all. The company 
now has seven miles of logging railroad, which will be 
extended to ten miles before next spring, and with all 
these improvements the plant will be in excellent shape 
for the coming year’s business. The logging is done 
by means of the Lidgerwood aerial system, which is 
giving the greatest satisfaction, logs being brought 
from the timber to the railroad by this means. 

The mill and sales department of the Northwest Lum 
ber Company are under the direction of L. G. Horton, 
secretary and treasurer of the company, who was for 
many years connected with hemlock lumber manufactur 
ing concerns at Williamsport, Pa., one of the oldest 
lumber towns in the east. 

G. B. Barclay, president of the eompany, left a few 
weeks ago to visit his old home at Sinnamahoming, Pa. 
The members of the Northwest Luntber Company are 
all Pennsy!vania lumbermen and capitalists, and it is 
destined to be an important factor in the lumber manu 
facturing business of the Pacific coast for many years, 
With its large body of timber, consisting of over 1,000, 
000,000 feet behind it. 

H. Edwin Meyer, formerly engaged in the whole 
sale lumber business in this city, but now a member 
of the firm of Meyer & Foster at 46 Market street, 
San Francisco, has been in Seattle the last week look 
ing after shipments. His firm represents the Mitchell 
Lumber Company, of Everett, Wash., and the Washing- 
ton Lumber & Timber Company, of Seattle, in Cali- 
fornia. 

David Nadeau, son of Louis Nadeau, of Nadeau 
Bros., Nadeau, Mich., recently arrived in Seattle, and is 
visiting other mill points in western Washington with 
an idea of locating here if he can secure a_ position 
with some mill company. Mr. Nadeau is a young man 
of ability and energy, who was brought up in the 
lumber business with his father, and for several years 
has been in the employ of the Gerard Lumber Company 
in northern Wisconsin. 

Advices from FE. H. Polleys, manager of the Proudfit- 
Polleys Lumber Company, Lincoln, Neb., are to the 
effect that the money situation in that section has set- 
tled down to about normal and wholesalers expect a 
fair volume of business after the first of the year. Mr. 
Polleys says retail stocks become lower each day, and 
with no stock bought and none on the road for retailers 
conditions are the reverse of what they were a year 
ago. Even with a moderate volume of business in the 
country some good buying must be done after the first 
of the year. 

John W. Eddy, manager of the Port Blakeley Mill 
Company, is in the east on a business trip. 

R. R. Stewart, represents the Puget .Sound Mills & 
Timber Company, of this city, at San Franesico. He 
was formerly in charge of Seattle sales for the com- 
pany, and afterward spent considerable time at the com- 
pany’s mills at Bellingham. 

John O’Brien, the well known lumberman and log- 
ger of this city, and formerly of Somers, Mont., was 
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called to his old home at Stillwater, Minn., this week 
by the death of his father, Michael O’Brien. The 
latter was a native of Ireland, who came to this coun- 
try when four years old, and lumbered in the early 
days on the Penobscot river, residing at Bangor, Me. 
He moved to Stillwater-in 1853 and logged on the 
St. Croix until 1869, when he retired and was suc- 
ceeded by his sons. At the time of his death Michael 
O’Brien had passed the century mark and reached the 
extreme age of 104 years. 

Al Jones, who represents the Three Lakes Lumber 
Company, of Three Lakes, this state, in the middle 
west, particularly in the Dakotas and Minnesota, 
arrived in Seattle this week to spend several weeks 
at the mill. He reports trade conditions in the Da- 
kotas very quiet, due in a measure to the financial 
situation, and states that the farmers when they 
dispose of their crops will have plenty of money, and 
he anticipates a good demand for lumber next spring. 
Ile attributes the lack of buying on the part of deal- 
ers at this time not only to the expectation of buying 
cheaper later but also to the fact that dealers know 
that from now on the railroads will be in better shape 
to make quicker shipments, and there is not the 
necessity of buying several months ahead, as bas 
been the case during the last few years. Prior to 
that time traveling men never went out on the road 
until early in February, but on account of the con- 
yestion in traffic for two or three years dealers have 
been forced to place their orders in the fall in order 
to get spring delivery. As conditions have now 
changed, they are in a measure returning to the old 
custom of not buying until they need the stock. 


Mill and Timber Sales. 


I’. W. Mitehell & Co., mill and timber land dealers 
of this city, have closed a good sized deal in Snohomish 
county. It consisis of the sale of the shingle plant of 
Ik’. S. Collins, at Sisco, and about 2,000 acres of timber 
lund to Charles O. Elwood, of Minneapolis, for $57,000. 
This is the second mill Mr. Elwood has bought through 
I. W. Mitchell & Co., having recently bought the Frank 
Stetson mill on Lake Washington, near Renton. Mr. 
Elwood will make his home in this city and has opened 
offices for handling the output of his mills at 1210 
\merican Bank building. 


Among the Lumbermen. 


The Potlatch Lumber Company this week filed its bond 
no the sum of $75,000 in the United States circuit court 
n connection with its suit’ restraining the collection of 
the advanced treight) rate ‘this is the case in which 
the Inland Empire mills are interested, 

Ben Price, sales manager for the Parker-Bell Lumber 
Company, says there are no inquiries this week for lum- 
ber He believes about the middle of January will wit- 
ness a revival of trade. 

The ussociation cargo branch reports foreign cargo 
orders short this week. The cargo list is off to a greater 
extent than in years pust, at this season 

The wholesalers protective association, to wage war 
igainst the cancelling of orders, will not compiete its 
weanization until lite in December. Plains are now be 
ing discussed to widen the scope of the institution and 
make it effective in other ways. 


Schwager & Nettleton, owners of the Minnesota Lum 
ber Company and large timber interests at Avon, are 
onstructing an extension to their logging road there and 
opening up new sidings 


«(. B. Clark, of the Midlind Coal & Lumber Company. 
f Miles City, Mont., is in the city looking around and 
eeking what he can pick up. Mr. Clark believes that 
he present, while prices are off and cars plentiful, is a 
ood time to buy lumber and shingles, 


George O. Wyatt, who for a year past has been man- 
ger of Schwager & Nettleton’s Minnesota Lumber Com- 
iny mill at Avon, left Sunday for Minneapolis, where 
he will open up a permanent sales office for this com- 
pany En route cast he will make the territory in North 
lbakota, Montana and Minnesota, 

The Stinson mill at Ballard this week loaded the 
«hooner J. W. Clise with 1,000,000 feet of lumber for 
San Pedro gateway. 


Manager Day. of the R. J. Menz Lumber Company, is 
optimistic regardifig the trade situation on the Coast 
Chis company’s Blaine Mill & Lumber Company's plant 
s running day and night and the entire output, he says, 
s being sold to the local and eastern trade about hali 
ind half. R. J. Menz says: “‘Lumber stocks on the coast 
ire normal or less notwithstanding that less than one- 
third of the equipment necessary to care for the trade 
has been available for the entire year. Closedowns to 
ome extent are responsible. I do not believe very many 
nills will resume before February 1. Collections with us 
ire within 60 percent of their usual efficiency for this 
eason of the year. The eastern trade will help the 
ource of supply at the present time if they will remit 
or shipments in either New York or Chicago exchange.” 

Manager Jones, of the Washington Lumber & Timber 
Company, says: “We have shipped several million clears 
ind Eurekas to the east this week at good prices. Col- 
ections are a little difficult, but orders are satisfactory, 
ll things being considered. Our business of course is 
liversified. When it is dull in the eastern or local lum- 
er and shingle trade we can sell logs, piling and tele- 
‘raph poles. Our log sales for the last month are in ex- 
ess of $10,000." 

Lester W. David, of the Lester W. David Company, is 
n San Francisco on a business trip this week. This 
ompany has closed its Fraser river mill. Its Anacortes 
mill has been shut down for some time. At the Fraser 
river mill extensive repairing is being done and some 
argo business is being shipped. 

The Atlas Lumber & Shingle Company reports an im- 
provement in shingle orders and some new lumber busi- 
ness this week. 

The Alaska Lumber Company shipped- several good 
shingle orders this week. Manager Tresider reports col- 
lections slow. 

l.. B. Conroy, for the last several months manager for 
the Lester W. David Company, has resigned and estab- 
lished himself in the timber land business with offices 
in the American Bank building. Mr. Conroy this week 
is in New Orleans looking after new connections. 

The E. H. Lewis Lumber Company says that while col- 
lections are slow they have improved this week. Re- 
ports to this concern indicate a good spring trade. 

The Grays Harbor Commercial Company reports ship- 
ments better from the western part of the state this 
week than for months past. 


SUPPLEMENTAL INJUNCTION PROCEEDINGS. 

SEATTLE, WASH., Dec. 7.—Just before the attorneys 
and witnesses to appear before the Interstate Com- 
merece Commission in the rate case left for Washington 
on Tuesday, a committee representing the lumber and 
shingle manufacturers owning and operating plants 
along the lines of the Tacoma & Eastern, Bellingham 
Bay & British Columbia, Port Townsend Southern and 
Columbia & Puget Sound railroad came to Seattle and 
notified the rate committee that, although they were 
members of the Pacific Coast Manufacturers’ Associa- 
tion, the Great Northern and Northern Pacific, alleged 
owners of these subsidiary lines, refused to recognize 
them as included in the injunction preventing the col- 
lection of the new advanced rate and were refusing to 
accept shipments except at the full increased tariff. 
This course had resulted in putting these mills com- 
pletely out of business. As many of them were unable 
to get cars, even in the scarce numbers delivered to the 
main line mills prior to November 1, they sill have 
back orders which they were unable to get out because 
of the advanced rate. 

A conference was held with Attorney Austin E, Grif- 
fith, representing the association, and it was decided 
that he would abandon his trip to Washington to par- 
ticipate in the hearing and remain in this state and fight 
for protection of the complainants. 

On Wednesday Attorney Griffith went to Tacoma, 
where he secured from Judge Hanford, then holding 
court in that city, a temporary injunction on a similar 
complaint used in the injunction proceedings in this 
city restraining the roads named and the Canadian 
Pacific railroad from collecting the advanced rates from 
the mills along the five lines of railroads indicated. The 
hearing to make this temporary order permanent will 
come up before Judge Hanford Monday, and there is 
no doubt as to the outcome. At the time the original 
complaint was filed it was not considered necessary by 
the lumber attorneys to include the branch lines of the 
transcontinental railroads. However, the latter con- 
strued the injunction to apply only to the mills on their 
main lines, necessitating the supplemental action. 

As soon as this new complication is settled Attorney 
Griffiths will hurry to Washington, unless he is advised 
that he can not appear before the commission in time to 
assist in the presentation or argument of the millmen’s 
side of the fight. 





WESTERN WASHINGTON NEWS. 


TacoMA, WAsH., Dec. 5.—One of the largest cargoes 
of ties ever dispatched from this port was finished this 
week by the St. Paul & Tacoma Lumber Company and 
the Tacoma Mill Company. It aggregates 3,522,096 
feet, of which all is ties except 104,000 feet of stringers 
put on to fill out. The cargo goes to Guaymas, Mexico, 
and is for use in railroad construction on the line being 
built by the Harriman interests in Mexico. The cargo 
is being taken by the British turret deck steamship 
Angus. Other cargoes are to follow. 

R. LL. MeCormick, secretary of the Weyerhaeuser 
‘Timber Company, which has taken an active interést in 
the advance in rates fight, was unable to accompany 
the Pacific coast lumbermen to Wasningion, D. C., for 
the interstate commerce hearing. Mr. MeCormick is 
recovering from his long illness. 

James M. Frear, secretary of state of Wisconsin; 
Alfred Rodgers, law partner and for two years private 
secretary to United States Senator Robert M. LaFollette, 
and M. 8. Kalauber, a well known capitalist, all of 
Madison, Wis., were guests of Mr. and Mrs. R. L. 
McCormick ‘Tuesday and Jeft that night for Portland, 
whence they will go into the Coos bay country to look 
over some timber lands. Mr. Rodgers said: 

We are on the Pacific coast buying timber for a com- 
pany of capitalists which was formed in Madison this 
fall. This is a wonderful country and has undreamed of 
possibilities. 

The Danaher Lumber Company yesterday dispatched 
the barkentine Georgiana for Callao with a cargo of 
1,127,624 feet of lumber, valued at $15,000. This com 
pany is doing considerable cargo business and is getting 
its share of all that is offered. 

The Tacoma Mill Company keeps its day shift at work 
but is finding demand quict all along the line. Charles 
Kk. Hill, resident manager of the company, said today: 

The market is quiet with keen competition for what 
business is offered. No eastern inquiry is received and 
the qrgo market is not strong. Fir log prices are firm, 
although most independent camps continue in operation. 
We are keeping the mill running. The shipment of ties 
sent out this week for Mexico is probably the biggest ever 
dispatched from Tacoma, if not from Puget sound. 

State Labor Commissioner Charles F. Hubbard and 
his deputies are in this city to inspeet the St. Paul & 
Tacoma Lumber Company’s mills, the Wheeler Osgood 
company’s plant and other local mills. Yesterday they 
were in Olympia and inspected the plant of the Olympia 
Door Company, the National Wood Pipe Company and 
the Pacific Tank Company. 

Officials of the St. Paul & Tacoma Lumber Company 
say the shingle situation is worse than ever. There is 
practically no demand and advices to the company state 
that the shingle mill shutdown is the most complete 
in the history of the trade. 

The Pacific Veneer & Basket Company, an organiza- 
tion of leading veneer and basket manufacturers of the 
northwest, met Monday at the Tacoma hotel. General 
trade conditions were discussed and rofttine business 
disposed of. Present at the meeting were: F. A. 
Douty, Portland, Ore., president of the Pacific com- 
pany; I. N. Hague, of the Hague Box & Lumber Com- 
pany, Tacoma, vice president of the Pacific company; 
T. H. Brew, of the Washington Veneer Company, 
Puyallup, treasurer of the Pacific company; A. F. Peter- 
son, of the National Lumber & Box Company, Hoquiam, 
secretary of the Pacific company; T. A. Lipke and D. C. 


S.T.Alcus& Co.,Ltd. 


MANUFACTURERS 
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RED GUM 
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PACKING BOXES 
AND BOX SHOOKS 


NEW ORLEANS, LA. 

















J.C. Turner Lumber Co. 


35,000,000 IN STOCK 


Cypress 


California 
Redwood. 


Cypress, Redwood and Cedar Shingles. 
MAIN OFFICE: 
New York City, 1123 Broadway, Cor. 25th Street, 
YARDS: Irvington-on-the-Hudson 
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SEND US YOUR ORDERS 
FOR 


Yellow Pine 


We offer for quick Shipment : 


2cars1x4 B Fiat Floo 

2 “* 1x8 No.2Com.S2 
2 (t3 1x10 “ “ “ 
2 “ 1x12 “e “ ““ 


Stevenson-West Lumber Co. 
. KANSAS CITY, MO. 




















Yellow Pine Lumber 


We have large stocks and every manufacturing facil- 
ity for satisfactory execution of orders for kiln dried 


Flooring, Finish, Ceiling, Siding, 
Mouldings, Base and Casings. 


$-inch Rift Flooring a specialty. Timbers dressed up 
to 24x30 inch, bored up to 20 feet for the trade. 


CORRESPONDENCE SOLICITED. 


Empire Lumber & Mfg. Co., *4¢iS0™. 




















THE BRITTON LUMBER (C0. 


MANUFACTURERS OF 


Long Leaf Yellow Pine 
FLOORING AND CAR DECKING A SPECIALTY. 
LAKEWOOD, FLORIDA. 





Write for Stock Sheet. 








ROBERT MORGAN, JR. 


Exporter of 


Long Leaf Pitch Pine Lumber 


ORANGE, TEXAS, U.S. A. 


Codes used; Watkins, A.B.C. Cable Address: 
W. Union, Postal. * JUNIOR.” 
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There Are: 
Lots of Things 
We Could Tell You 


about the superiority of our stock 
and the service we render our 
customers, but then you would 
have only our word forit. Better 
make up your mind to give us a 
trial— say a car or two—then 
you'll be able to judge for your- 
self of the merits of our 


Goldsboro 
N. C. Pine 


We'll say it is well manufactured 
and evenly graded and that our 
shipments are prompt and prices 
right—do you want us to prove it? 


Telecode used. 


Johnson & Wimsatt, 


WASHINGTON, D. C. 





























Kiln Dried, Rough or seal 


N. C. PINE 


Dally Capacity 175,000 Feet 


FRANKLIN, VA. 
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N. C. PINE 


IN CAR OR CARGO SHIPMENTS. 


8 a EQUIPMENT enables us 
to carry a good stock of kiln 
dried, rough and dressed lumber, 
and we have shipping facilities that 
guarentee prompt service. 


Fosburgh Lumber Co. 


MANUFACTURERS 
NORFOLK, VA. 


Eastern { 18 Broadway, NEW YORK. 
Sales Offices: Exchange Bldg., BOSTON. 
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Campbell, of the Washington Excelsior Manufacturing 
Company, Edmonds; A. E. Raze, of the Raze Lumber 
Company, Tacoma, and H. C. Hunter. 

In the evening the veneer and basket men with their 
wives sat down to an elaborate banquet at the Tacoma, 
this being the first annual affair under the auspices of 
the company. Following the dinner were a number of 

° 
addresses. 

Everett G. Griggs, second vice president and general 
manager of the St. Paul & Tacoma Lumber Company, 
and president of the Pacifie Coast Lumber Manufac- 
turers’ Association, and W. A. Whitman, local sales 
manager of the Tacoma Mill Company and vice presi- 
dent and secretary of the Kanaskat Lumber & Shingle 
Company, Tacoma millmen, have gone east with the 
delegation of lumbermen which will appear as witnesses 
before the Interstate Commerce Commission, December 
11, at the freight rate hearing. They represent t e 
two largest plants in the city and are men of broad 
experience in the lumber business. Discussing the lum- 
ber situation and the coming hearing President Griggs 
said: 

Of course it is impossible to say what the decision of 
the Interstate Commerce Commission will be in this 
matter, but the railroads are as anxious for a settlement 
as we are and, I believe, considerably more so. The 
federal injunction issued October 29, preventing the 
threatened 10-cent increase in freight rates on lumber 
to eastern points, has killed the lumber business in Ore- 
gon and Washington. Searcely an order has been re- 
ceived for thirty days and business is practically at a 
standstill. Who will be called by the commission to 
testify or what questions will be put is uncertain, but 
we are going there well equipped with facts and figures 
which we hope will be instrumental in obtaining the de- 
sired order. The Oregon, southwestern Washington, Pa- 
cific coast associations and Shingle Mills Bureau are 
sending representatives and the commission will have all 
the data it needs. gy : . 

If the Interstate Commerce Commission decides in favor 
of the lumbermen and the railroads do not appeal to the 
Supreme Court, business will not pick up in less than 
thirty days, as it will be nearly that length of time be- 
fore any orders come in. The controversy Was a severe 
blow to the business of the railroads and they will prob- 
ably be glad to resume operations as soon as_ possible. 
Not only is rail business at a standstill, but coastwise 
cargo business is in almost the same condition, because 
there is no market in Californlia. I believe that on the 
last shipments made the mills lost about $38 on every 
thousand feet. 


NORTHERN WASHINGTON NOTES. 

EVERETT, WASH., Dec. 6.—Fred K. Baker, of the 
Ferry Baker Lumber Company, offers to wager $5,000 
that he can walk to Minnesota Transfer from this city 
in less time than the Great Northern railroad requires 
to transport a car of shingles there. The Ferry Baker 
Lumber Company has a car on the road between this 
city and the Transfer which has been out 100 days and 
is 500 miles from its destination. 

Charles O. Elwood, of Minneapolis, has bought the 
Hiatt company’s shingle mill at Oso, near this city, and 
1,000 acres of land containing a large amount of shingle 
bolt lumber. The price reported paid for this property 
is $57,000. Mr. Elwood plans to increase the capacity 
of the mill, improve the buildings and build a large 
store and office building, also to build a saw mill in 
connection with the shingle plant. The Northern Pacific 
has agreed to establish a depot near the mill. 

Newton Jones, one of the owners of the Seaside 
shingle mill, in this city, has been reélected mayor of 
Everett, defeating James E. Bell, another lumberman. 

David Carlson, of Carlson Bros. company, this city, 
left a few days ago for New York, from which point 
he will take passage on the steamship Carmania for 
Guttenburg, Sweden. Mr. Carlson is taking advantage 
of the quiet condition of the shingle trade to visit the 
scenes of his boyhood. 

Steamer Wellesley arrived in port this week from 
San Francisco under charter by the Pacific Timber Com- 
pany, of this city. The vessel had a rough passage up 
the coast, arriving in port four days late. The Welles- 
ley is loading 800,000 feet of lumber and piling for 
San Francisco. 

Steamship Tottenham arrived this week at the wharf 
of the Weyerhaeuser Lumber Company for 3,000,000 
feet of lumber, which it will take to Australia. Twenty- 
two days will be required to load the large vessel. This 
shipment of 3,000,000 feet is one of the largest singlé 
cargoes ever shipped by an Everett mill. 








IN SOUTHEASTERN WASHINGTON. 

CENTRALIA, WASH., Dec. 9.—The representatives ap- 
pointed by the Southwestern Lumber Manufacfurers’ 
Association to appear before the Interstate Commerce 
Commission—George Dysart, W. C. Yeomans and W. C. 
Miles—have gone to Washington, D. C., and will be 
there for some time. They will also take up the matter 
of legislation with the senators and representatives from 
this state and use their utmost influence to assist in 
needed changes in laws relating to various matters. 

Most of the logging camps that are running at all 
have cut wages lately. The reduction is not large but 
sufficient to prove that men will be more plentiful next 
year than for the last. two or three, and wages will 
doubtless be more in keeping with the prices of lumber. 

The shingle mill of the H. H. Martin Lumber Com- 
pany has been closed down, as have its bolt camps, and 
doubtless will so continue until after the end of the 
year. The smaller mills in this neighborhood are run- 
ning part of the time, but are making a specialty of 
railroad material. The demand for this class of lum- 
ber is fairly good and the small mills can do fairly 
well with this kind of orders. 

PBA BBD D DPD PP 

SUPPLIES WANTED BY NAVY DEPARTMENT. 

WasuineTon, D. C., Dec. 9.—The navy department, 
through its Bureau of Supplies and Accounts, is invit- 
ing proposals until December 16 for lumber, as follows: 


15,000 feet island teak, Mare Island yard. 
7,500 pounds lignum vite, Puget Sound navy yard. 


GOLDEN GATE NEWS. 


Building Operations Holding Up Well— More In- 
quiries Received— Stocks in Local Yards 
, Low—News and Personals. 


San Francisco, Cau., Dee. 6.—Considerable inquiry 
for lumber is being received. Receipts of lumber are 
not heavy, owing to the closing of more fir mills in the 
northwest and curtailment of the production of red- 
wood. Prices on redwood lumber have been better 
maintained than those on fir. Shipments of redwood 
to foreign ports are keeping up well but are principally 
made on long standing orders. 

Building operations have kept up remarkably well. 
The long continued period of dry weather permitted 
building construction to go on at a rapid rate. Building 
permits issued in this city during November showed a 


total valuation of about $1,500,000 and building con 
tracts filed exceeded that amount. Building permits 


granted in Oakland for the same month aggregated 
nearly $700,000 and those of Berkeley and suburban 
districts would bring the total for Alameda county up 
to nearly $1,000,000. In Los Angeles 522 building per 
mits were issued in November, with a construction cost 
of $846,780, 

Stocks in local lumber yards are low, with the excep- 
tion of a few yards that are maintained by large 
mill companies, ; 

The El Dorado Lumber Company’s big mills at Pine 
Grande were operating the middle of this week and had 
cut over 36,000,000 feet. 

The Northern California 
center of operations is at Hilt, Siskiyou county, re 
cently closed its saw mill. Nearly 2,000,000 feet of 
lumber, nearly all sold, is being shipped out of the 
yards as fast as Ties have been got out 
for a 5-mile extension of the company’s railroad from 
Hilt to Mills. The construction of an additional mill 
at Soda creek in the spring is contemplated. 
pany also has mills at Sims and Lamoine, 

The Diamond Match Company has closed its planing 
mill at Chico, 

Harold D. Mortenson, San Francisco sales agent for 
the Holmes Eureka Lumber Company, has started on 
a trip to New York and Chicago. 

Fred Russell, an old lumber dealer of San Fran- 
cisco, who makes his headquarters at Cottage Grove, 
Ore., has returned to his mill after spending a week in 
this city. 

kk. Hulbert, of the Aberdeen Lumber & Shingle Com 
pany, Aberdeefi, Wash., is visiting Sudden & Christian 
son, his San Francisco agents. 


Lumber Company, whose 


possible. 


The com 


He says that, owing to 
the closing of mills and operating on reduced time, the 
lumber output of Grays harbor has been curtailed one 
half. 

An inquiry for 10,000 cedar poles for an electric 
power transmission line is exciting considerable interest 
among local pole dealers, who have been facing hard 
times and the competition of the Western Electric Com 
pany for several months. 

Dolbeer & Carson’s mill at Eureka is running as 
usual, but the logging eamps have suspended opera 
tions, as sufficient logs are ready for hauling to keep 
the mill busy until spring. The logging railroad main 
tained by this firm makes possible the delivery of logs 
as fast as they are needed by the mill. 

Charles R. MeCormick Company’s new steam schooner, 
under construction at the Bendixsen Shipbuilding Com 
pany’s yard at Eureka, will be ready for launching 
within a month. I[t will carrf about 600,000 feet of 
lumber. 

The Kk. J. Dodge Company’s new steel steam schooner 
St. Helens, which arrived from the Atlantie coast last 
week, has a carrying capacity of 1,500,000 feet of lum 
ber. It brought 48,000 cases of power and 900 tons of 
coal. 

The Hammond Lumber Company has sold its new steel 
tugboat General Hubbard to the government for about 
#60,000, 

The latest lumber charters announced include: 

Schooner Allen A., from Grays harbor to Redondo. 

jark Belen, from Eureka to United Kingdom, 55s (direct 
port 3d less), chartered prior to arrival. 

Steamer Hazel Dollar, from Puget sound to 
owners’ account. 

Bark Lord Templetown, 2,048 tons, from Eureka to 
Sydney, 30s, option of Melbourne, 37s,-6d, by J. J. Moore 
& Co., prior to arrival. , 

Schooner 8S. 7. Alerander, from Puget sound to Manza 
nillo, by the Charles Nelson Company. 

Schooner C. S. Holmes, from Puget sound to Suva. 


Shanghai, 





CALIFORNIA PINE SITUATION SATISFACTORY. 

SAN FRANCISCO, CaL., Dee. 7.—The California Sugar 
& White Pine Agency, whose headquarters are in this 
city, and of which Frederick F. Sayre is general man 
ager, reports business very good. The stock of pine at 
the mills is low, and with the mills gradually shutting 
down for the winter season there will not be sufficient 
lumber to carry the agency through until next season. 
In fact stocks have never been so low as they are at 
present, and with orders for something like 15,000,000 
feet of upper grade stock on the books to be shipped 
as soon as possible the little lumber that is on hand 
will soon disappear. The California pine mills have 
suffered greatly from the car shortage, but within the 
last few weeks the situation in this respect has been 
greatly improved. 

The agency’s planing mill plant and storage yard 
at Verdi, Nev., is proving very satisfactory, as excellent 
results have been obtained on shipments made through 
this yard. Stocks are low there as at the mills. But 
two or three mills are now in operation, and these will 
close within the next two or three weeks. The financial 
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stringency has not affected the agency to any great 
extent, although collections are slower than usual, and 
but few cancelations havé been received, and they were 
due to slow shipments. The outlook from the stand- 
point of the agency is just as bright as it has ever been. 
Each season brings the pine mills of California more 
business, owing to the reduced production of white pine 
in the north and east, and a most excellent business is 
expected for the coming year. 


UTAH’S TIMBER RESOURCES. 


Railroads To Open Rich Timber Lands— Ask for 
Appropriation from Congress—Big Lumber 
Company Closes Mill. 





SPOKANE, WASH., Dec. 7.—The Washington Mill Com 
pany regards present and prospective conditions with 
« hopefulness that is characteristic of all its officers. 
It reports that conditions are apparently improving and 
believes that before long ‘‘some of the fellows who 
have been making unwarranted cuts on local lumber 
bills may be sorry and wish that they had their stock 
back so they could sell it at a profit.’’ Quoting it 
furtber the company says: 

There is no question but that during the last six months 
a great many building projects have been held up because 
of the high price of material and labor, and we are of the 
opinion that many of these will begin to revive and be put 
under construction under the new condition of things, and 
from that source alone we look for a reasonably good de 
mand for building material. 

J. W. Chase, who represents the B. R. Lewis Lumber 
Company, Coeur d’Alene, Ida., in Nebraska territory, 
and who has been spending several months at the mill, 
has returned to his territory in the middle west and will 
hereafter make his headquarters at Lincoln, Neb., from 
which point he will gravitate, visiting the retail trade 
in that territory. Mr. Chase is an old lumber sales- 
man, having had years of experience in different parts 
of the country, which has given him an extended ac- 
quaintance with the buying trade in the middle west; 
and for the last year or so he has devoted his time to 
talking of the merits of the white pine products from 
Idaho made by the B. R. Lewis Lumber Company. 





AT UTAH’S METROPOLIS. 

Satr LAKE Ciry, UTAn, Dec. 9.—Awaiting the com 
ing of the railroad and the exploitation of the country 
between 4,000,000,000 and 5,000,000,000 feet of fine 
timber, largely pine, is ready to be cut by adventurous 
lumbermen in the country surrounding and in the North 
Grand Canyon in the southern part of this state, in the 
Aquarius and Sevier forest reserves. 

Hitherto scant attention has been paid to this rugged 
and almost inaccessible country, but the opinion of 
Rk. EK. Benedict, chief inspector of forest reserves for 
this district, will undoubtedly turn the eyes of lum- 
hbermen to this tempting proposition. Mr. Benedict has 
just completed a six weeks’ inspection in the southern 
part of Utah and he says of the results of. his observa- 
tion: 

About. 2,000,000,000 feet of timber are in the North Grand 
Canyon, 1,500,000,000 feet in the Aquarius and 500,000,000 
feet in the Sevier reserves, standing timber of a character 
that can be put to use, and good use, immediately. 

The state in which this wealth of wood is located is 
obliged to get its timber for mining and building purposes 
from Washington and Oregon, while this vast area lies at 
its very heart. Lack of transportation facilities has made 
impossible the utilization of this wealth, but a railroad sur 
vey has been run from Lund, on the Salt Lake route and 
this line would find an easy grade to the wooded region. 
There is no doubt that ultimately the line will be built to 
extend to Kanab. The Kio Grande road has surveyors at 
work and it is only a question of time before this region 
will resound with the ring of the woodsman’s ax. This 
timber should supply the needs of the mining camps and 
cities of this region for many years, in fact it will take 
u decade at least to cut out all the timber. 

Mr. Benedict is trying to secure an appropriation 
from Congress of $15,000 or $20,000 to set up game pre- 
serves within the confines of the wooded region, as it 
is particularly suited for this purpose, almost every 
variety of climate being found within its borders. 





IN THE KOOTENAI COUNTRY. 


SANDPOINT, IpA., Dee. 7.—The Humbird Lumber Com- 
pany has shut down its large saw mill at Kootenai and 
the plant may remain closed all winter. The mill has 
a capacity of over 100,000 feet a day and was driven 
to its full capacity during the summer season while the 
company’s mill at this place was being rebuilt. The 
men employed there have accepted the cut in wages and 
most of them have sought employment in the company’s 
logging camps. The planer at Kootenai has also been 
closed and may remain so until spring. The large Hum- 
bird mill in this city was completed about November 
15 and has been eutting with few intermissions since. 
The mill is one of the best equipped in the northwest. 
It has three double cut band saws with a capacity of 
350,000 feet a day. The sorting works were newly con- 
structed and are so equipped with machinery, cars and 
railway tracks that the output can be easily handled 
by a small number of laborers. The lumber is con- 
veyed on the steel tracks to any portion of the yard, 
which covers about a quarter section of ground. The 
plant represents an outlay of more than $300,000. 

All mills of the Big Blackfoot Milligg Company are 
reported closed indefinitely. The two largest plants 
belonging to that company are at Hope, Ida., and Bon- 
ner, Mont. It is understood that this company has es- 
tablished few logging camps and those in timber where 
the company does not own the land and has a limited 
time in which to remove the timber. 

The Dover Lumber Company shut down its mill some 


weeks ago and has established no logging camps. It is 
reported that several other lumber companies in the 
Pend d’Orielle valley have taken similar action. 

The Sandpoint Lumber & Pole Company and C. F. 
Ewing & Co., of this city, report that there is no demand 
for any form of cedar products, with the exception of 
shingles and that demand is local. 

The Northern Pacific railway, through its agents in 
this section, is endeavoring to ascertain the effect of 
the rise in lumber rates by gathering data in regard to 
the logging camps, the number of men employed and the 
number laid off indefinitely. It is estimated that timber 
and lumber shipments over that line have fallen off 50 
percent during the last month. One local freight train 
between this city and Trout Creek, Mont., has been dis- 
continued, with a saving to the railway company of 
$700 a month. 

The Sandpoint Lumber & Pole Company will set its 
mill in motion as soon as sufficient snow falls to make 
good sledding. The mill is located at Culver Spur, 
near the timber. 


MEXICAN MILL NEWS. 


Extensive Railroad Building in Land of Aztecs— 
Heavily Wooded Regions Traversed by Rail- 
roads— New Yorkers Uet Timber Options. 





Mexico Ciry, MEx., Dee. 9.—The financial stringency 
in the United States has caused the temporary sus- 
pension of a number of deals which were pending for 
the purchase of large tracts of timber lands by Amer- 
icans in different parts of Mexico. It is stated that 
in most instances an extension of options has been ob- 
tained and that the transactions will be closed as soon 
as money matters become easier. 

The principal scenes of operations are along the 
new line of the Kansas City, Mexico & Orient and in 
the territory that is_to be reached by the Cananea, 
Yaqui River & Pacifie railroads. The latter line is 
being built by E. H. Harriman and associates down 
the Pacific slope of Mexico. The Sierra Madre range, 
situated within convenient distance of the new road, 
is covered with a heavy growth of pine and other 
timber and many hundreds of thousands of acres of 
these virgin lands have passed into the hands of 
Americans during the last two years. The road will 
leave the coast country at Tepic and cross the moun- 
tains to Orendain, twenty-five miles from Guadalajara, 
where it will make connection with the Mexican Cen- 
tral. This route through the mountains will penetrate 
a region that is said to be heavily timbered. It is 
authoritatively announced that the Mexican govern- 
ment will begin the construction of an extension of 
its railroad system from Durango to the port of Ma- 
zatlan some time during the coming year. The 
route for this road has been located and everything 
is in readiness for the contract for the construction 
to be let. Jose Ives Limantour, minister of finance 
of the Mexican government, governmental head of the 
railroad merger’ system, owns a tract of 500,000 acres 
of pine timber in the mountains between Durango and 
Mazatlan. It is stated that the proposed railroad 
extension will traverse the center of this vast tim- 
ber tract. 

Col. J. H. Hampson, of this city, who built the Mex- 
ico, Cuernavaca & Pacific railroad, now a part of the 
Mexican Central system, by which means the timber 
resources of the states of Guerrero and Morelos were 
made available for development, is preparing to oper- 
ate his extensive pine timber properties, situated on 
Ajusco mountain. He is erecting a lumber mill, with 
a capacity of 60,000 feet a day near Guadalupe on the 
Monte Alto railroad. 

I. G. Miller, of New York, representing a syndicate 
of Americans, has been in Mexico for some time secur- 
ing options on large tracts of timber land. The scene 
of the projected operations of this syndicate lies along 
the Cananea, Yaqui River & Pacific railroad. It is 
planned to erect a number of mills and to establish 
lumber yards in different parts of the country. Mr. 
Miller says that no good reason exists why Mexico 
should import 60 percent of its lumber. 

-The extensive holdings of the Mexican Lumber 
Company have been taken over by two new companies 
formed for that purpose. The lumber and charcoal in- 
terests have been acquired by the Mexican Lumber & 
Manufacturing Company, which has a capital stock 
ot $300,000, and the railroad known as the Ferroearril 
de Ixtlahuaca has passed into the hands of the Ixtla- 
huaca Railroad Company, which has a capital stock 
of $700,000. The Mexican Lumber Company operated 
saw mills and planing mills at Ixtlahuaca and a rail- 
road from the Ixtlahuaca station on the National rail- 
road to the Nijini mountains. It also operated a box 
factory at Ixtlahuaca. The latter was recently en- 
larged. The new company which took over the tim- 
ber and charcoal holdings will enlarge the mills and 
extend operations in different lines. The stockhold- 
ers of the two companies are Americans and Mexicans. 

The Mexican-American Lumber Company is erecting 
mills and making other extensive improvements at its 
large tract of hardwood timber situated in the state 
of Oaxaca, not far from Rincon Antonio. A large 
party of mechanics was recently brought direct from 
New York for the purpose of engaging in this work. 

John C. Kelly, of Waco, Tex., and associates have 
bought a large tract of timber land in the state of 
Durango. They will erect mills, it is said, and make 
a specialty of getting out timber for mines. 
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About the stock you handle the 
only sure way to. get what 
you want is to buy direct of the 
manufacturer. Let us prove it— 


send us an order for 





N.C. Pine. 


We have a daily output of 500,000 


feet, modern mills and excellent 





shipping facilities at Norfolk, Va,, 
New Berne and Belhaven, N. C., 


and can ship by rail or vessel. 


We insure correct manufacture, 
strict grades and accurate count. 


John L. Roper Lbr. Co. 
Norfolk, Va. 


BRANCH OFFICES: 
1002 Girard Bldg., Philadelphia, Pa. 


18 Broadway, New York. 
191 Middle St,, Portlaad. Me. 
Prudential Building, Buffalo, N. Y. 
88 Broad St., Boston, Mass. 


Cable Address 
*“*ROLUMCO” NORFOLK 
A. B.C. 


© va 


and 
American Sunline Telecode. 











GeO. F. SLOAN & Bro. 


_BALTIMORE, MD. 


N. C. Pine 


> Felbeipalelacmme . Lela 4cie tum a lelelalarca 


BG allan Ocsliltar-ems.felenielial-4-rm a.com 








ELLINGTON & GUY 


INCORPORATED 
Wholesale Dealers and 


Manufacturers of RICHMOND, VA. 
Kiln Dried N.C. Pine Flooring Ceiling, Roofers, Ete. 
VIRGINIA SAP PINE FRAMING AND BOX BOARDS 


BY CAR OR CARGO, 


Handling the output of many mills, we are prepared to 
supply your wants. Send us your inquiries. 

















GC. J. Carter Lumber Company, 


MANUFACTURER 


YELLOW PINE 


SHORT LEAF FINISH. STEAM DRIED RIGHT. 
SOFT AND BRIGHT. 


Kansas City, Missouri. 











YELLOW PINE 


Long Leaf Timber and Lumber, Georgia Pine 
Car Sills. Decking, Bridge and Building Lum- 


ber, Kiln-Dried D. & M. Flooring, Ceiling, etc. 


SOUTHERN PINE CO. OF GEORGIA, 


Nt. Y. Correspondents 
The Haviland Lumber Co., 52 Pine St. Savannah, Ga. 
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{SOUTHERN LUMBER EXPORTERS. 














L. N. DANTZLER LUMBER CO. 
MOSS POINT, MISS, 
OTHER MILLS: Native Lumber Co., Howison, Miss.; Van Cleave, Miss, . 
EXPORTERS OF 


Long Leaf Yellow Pine 


Gang Sawed Rift Flooring a Specialty. 
Daily Capacity of Mills 300,000 Feet. 


Shipping Points: PASCAGOULA and SHIP ISLAND. 
Cable Address: ‘“*Dantzler,’’ Moss Point, Miss. 








WM. LOWRY, 
Pitch Pime for lExport 


GULFPORT, MISS, U.S. A. 


SPECIALTIES: Construction Material, Special Size Tim- 
bers, South American Schedules. 

Cable Address, Lowry, Gulfport. 
CODES USED: Motek Watkins, Liebers, A. B. C. 5th Edition. 
SHIPPING POINTS; New Orleans, La., Gulfport, Miss., 
Mobile, Ala. 








E. P. HOLMES, Manager FRED HERRICK 


Holmes & Herrick Lumber Co. 


GULFPORT, MISS., U.S. A. 


PITCH PINE MANUFACTURERS AND EXPORTERS. 
EXPORT LUMBER AND LONG TIMBER A SPECIALTY. 


Long distance phone No. 592. Cable address: Holrick 
Codes used :—Southards-Watkins——Motek A. B. C. 
European Agents, TAGART, BEATON & COMPANY, 
14 Fenchurch St., London, England. 

















S. E. NAYLOR CO. 


PITCH PINE LUMBER & TIMBER, 
HARDWOOD & BOX SHOOKS 


Our Specialties; Construction Material, R.R.Ties 
and West India Schedules. Domestic and Export. 


Cable Address: NAYLOR. 
Code: ! A. B. C. 4th and Sth. 
* ; Southard’s, Watkins. 


Oak 
Ash 








34 and 35 Durham Bldg. 
GULFPORT, MISS. 

















We are deal- 
ers and expor- 
ters of Lumber 
and Logs and 


Gum have unequaled 
Poplar facilities for 
HICKOry = Gers  aitistee 
Cypress tly. 
Cottonwood 

Yellow Pine 





LOUISIANA EXPORT LBR. & BOX CO. 


Successor to 


The Murphy Lor, Co. Ltd. and Bates-McAvoy Box Co. 
Suite 216 Hennen Bidg., NEW ORLEANS, LA. 


Cable Address: ABC 4thand 5th Edition and « 
“LUMBERLOG.” American Lumberman Telecode. 














F. E. PARK, Prest. & Mgr. 
MASON LUMBER co. RAY L. PARK, Sec. & Treas. 
MANUFACTURERS OF 


LONG LEAF YELLOW PINE 


Capacity 20,000,000 Feet, 
¥or interior Trade and Export. Timbers Furnished Rough or Sized. 


We have Modern Dry Kilns and New Plan! Mills, 
We ars located on G. & 8. I. R. Re = Gandsl, Miss. 





HINTS AS TO YARD MANAGEMENT 
will be found in the 390 page book “Realm of the Retailer.’’ Free 
descriptive circular. Address AMERICAN LUMBERMAN, 315 
Dearborn Street, Chicago, Ill. 





LIST QUESTION STILL BEFORE SASH AND DOOR TRADE. 


The trade in sash and doors so far this month has been 
characterized by a total absence of heavy buying by the 
country yards. Comparatively few carload orders have 
come in, and although a number of retail yard men have 
been in the city this week making inquiries, the probabili- 
ties are that the carload business which usually comes 
early in December will be delayed until some time in 
January. The country yard men report that the.r supply 
of sash and doors is barely sufficient to carry them 
through the winter months and that as soon as building 
begins in the spring it will be necessary for them to make 
large purchases. There is a fair amount of small buying 
by retail yards and most of the factories are running the 
usual amount of time. The supply of raw material on 
hand is not large, but few factories are willing to in- 
crease their supply until they are able to make a better 
forecast of what the spring business will be. 

* x * 

The question of the adoption of the new Universal 
Sash and Door List, which was recently put into effect 
by the wholesale sash, door and blind manufacturers 
of the northwest, is still being threshed out between the 
manufacturers and jobbers. Over 100,000 copies of 
the new handbook have already been sent out to the 
trade and more manufacturers are sending out the list 
daily. The manufacturers do not seem to be inclined 
to discuss the adoption of the new list. They claim, 
however, that it is much more simple than the old 
method of figuring costs on sash and door and that it 
will prove to be much more satisfactory than the old 
list. They are distributing it to their trade as rapidly 
as possible and say that the retailers are delighted with 
it. The jobbers, on the other hand, are waging an 
active campaign against the new list, and at a confer- 
ence held in St. Louis, the proceedings of which were 
given in a recent issue of the AMERICAN LUMBERMAN, 
unanimously adopted a resolution declaring the new 
list to be inapplicable to the jobbers’ trade and unsat- 
isfactory. Practically every jobber in this section is 
opposed to the adoption of the list and will adhere to 
the old list, which has been in effect for several years. 
The question as to whether the new or the old list 
will prevail will be settled by time only, as neither side 
seems to be in a mood to yield at present, and until 
the big spring business opens up two lists will be in the 
field. 

* * * 

The situation in the glass market continues to grow 
more uncertain. The new prices announced last week 
by the American Window Glass Company of 90 and 30 
for single and 90 and 40 for double will probably re- 
sult in the closing of a number of independent mills as 
they will not be able to meet the cut in prices. It is 
believed that the American will only hold the new 
prices in effect until it disposes of a part of its surplus 
stock, and will then return to the old figure. From 
present indications only a few of tlie independent 
mills will be in cperation after*January 1. This will 
mean that the supply of glass on hand will not be 
large in the spring and an advance in prices may be 
looked for. The wage situation in the independent 
factories is still unsettled, as the employees in some 
have accepted the new scale, while in others the mat- 
ter is still under consideration. 

* * 7 

Trade is still quiet at St. Louis. Open weather still 
permits of local building operations but the country 
dealer is only ordering in small quantities to fill his 
immediate needs. Thus far there has been no indica 
tion of any stocking up for spring trade on the part of 
the retailers, 

* * * 

The Kansas City sash and door people say that there 
is still quite a good many orders for stock goods com 
ing in from the country but that they are mostly for 
small lots and that the volume of business is not very 
heavy. The fall trade; however, has been rather above 
the average and on the whole has been satisfactory. 
Prices have been well maintained tirough the sea- 
son and while there are some concessions being made at 
this time, the market is fairly firm. The planing mills 
are still fairly busy although the demand is not as 
active as it has been. 

* * * 

Reduced prices on stock sizes of pine, fir and bass- 
wood materials have been put into effect by the Min- 
neapolis and St. Paul factories. They come to 10 per- 
cent and in some cases a little over. Reductions are 
given on windows, glazed and open, A, B and C doors, 
D painted and fir doors, yellow pine doors, outside 
blinds, blocks, and basswood, white and yellow pine 
moldings. The factories are clearing up the year’s 
business and are rounding up contracts for special 
work. There is fully as much city building in prog- 
ress as last year, and some of the plants will have more 
or less special work all winter, which will be largely 
in hardwood. Country trade is light. 

* * * 


The door mills of Buffalo, N. Y., will have plenty to 
do for a while and the mills not in the local trade 
exclusively are not complaining, for they seem to have 
a good amount of orders to fill yet. It is said that 
about 40 percent of the seaboard building stopped 
for want of money, though some of the jobbers in 
that trade now think that they see some improvement 
in the demand from that direction. If they are right 
the winter will not be very slack in the door mills. 


* * * 
There were some developments last week in the door 
and mil] work situation in New York which lead man- 


ufacturers to believe that it will not be long before 
some good business will be offered. In several sections 
of the city encouraging signs were noticed of an early 
improvement in the ,building situation and while not 
assuming a too buoyant attitude mill work men be- 
lieve that the time is not very far off when they will 
be handling their usual contracts. Most orders are 
only for quick requirements, and there is still re- 
luctanece about placing stock orders. 


* * * 

The sash, door and blind factories of Baltimore, Md., 
are running along without special pressure at the pres- 
ent time. Builders are not placing such large orders 
as they did some time ago and the tendeney has been 
to move more slowly as the holidays approach, The 
returns are fair, but it is altogether likely that the 
factories will not be called upon to exert themselves 
especially until after the new year has had a good 
start. 


The AMERICAN LUMBERMAN has received the following 
letter from John A. Gauger, giving examples of the 
objections of the jobbers to the new list: 

CuicaGo, Dee. 11.—Kditor AMERICAN LUMEERMAN, In 
view of the fact that a letter which emanated from*our 
house was published in a local lumber paper last week 
without our knowledge that sueh was to be the case, we 
deem it our duty in advising the trade of the untrue il 
lustrations published in that paper making comparisons 
between the hand book issued by a few manufacturers 
of the official list that we published correct figures. That 
is vll we wish to do. People can draw their own con 
clusions when they find misstatements on any proposition, 

The new discount sheet is as follows: 

WINDOWS AND SASH, 
Orders for 
Orders for other than 

STANDARD STock Goops stock sizes. stock sizes. 
Sn MN Gon oe han eres eessceeenene SO ren) 
PRG: SUNIL Vain: n:.00:14,8 0:9 06 6rd Sak ee ao mo 1 

Above discounts on unbroken bundles only, containing 6 
check rail windows, 8 plain rail windows, or 12 single sash 

On all broken bundles an extra 5 pereent will be charged. 


DOORS 

Orders for 

Orders for other than 

stock sizes, stock sizes. 
Dears, “A” and “RR” quality nce cccicicce O7 7 
Se a sd kn ame g ak wee at 7 7 
Doors, painted and grained........... 67 a7 
DOGHE, GOL FCUOW DUNO . oo cccvccesvese 7 nT 
Deore, W. F. BS. and B. 4 YY. PF. PF... 00: 66 mG 
rrr eee DG 
PROORE, CUMPREE 66 cti ins cens encoun weeee 5G 


Doors, fancy front, see net prices, pages 12 to 19. 


MOLDINGS, CASINGS, BASE ETC. 
Orders for 
Orders for other than 
stock sizes. stock sizes 
Poplar, from = 1-in. thick stock, 1%-in. 


WEES. ORE WHEE occ censcdsasesscce 64 15 
Poplar, from 1-in. thick stock, 2 to 444- 

eee ee APs eer 55 45 
ME ocivccdast pak whasaeen sos D114 41! 
Yellow pine 

Stock sizes) stock patterns Tee ere | 49 

Large sizes, stock patterms .......... ol 49 
CCPTORE nk .0.0-0:4.0.0 0:6 000.0% 64d 040864 C4008 49 
OGK, PIR GAWER 2. nccrrecscccecvens 20 


On all molding orders of less than 200 feet, we add 10 
percent extra for handling, and 60 cents net extra for set 
ting up machine. 

The above is on a basis of 1 percent gross for delivery, 
making odd windows 76 percent discount f. 0. b. Chicago 

First of all, we enclose herewith a discount sheet effec 
tive December 1, from which comparative examples should 
be made; therefore we refer to the first example appearing 
in the local paper as follows: Taking a 4-light 14-inch check 
rail window, outside measuring 25x54, the process under 
the new hand book would be as follows! (see pages 52 and 
OG). 


OO ere Pee Pe ae ee ee oe ee $1.66 
List for hight .. AS ee rT re ren par eee 2.50 
List for glass and glasing. ...... sc ceccvesescsescess 3.0 
Wath DANE secs sna ae a DEO ee ee Mr $7.86 

IF. o. b. Chieago or Milwaukee discount on the new list 
is BO POTCOMe 2 unc cccccccccrcccevscvescvsesseces 6.29 
Lionwiee Ge Met COBE sic 5 oc sina e 6s cca vines cdeens $1.57 
On the present universal list the price list would be 
for a 12x30 4-light window $5.35, subjeet to a discount 


of 76 percent as per discount attached, leaving a net 
cost of $1.29, or a net profit to the buyer on the present 
universal list as against the new hand book of 26 cents. 

Second illustration would be to take a 2-light 1%¢-ineh 
cheek rail window outside measuring 2/4x6/5. The 
process under the new hand book is as follows (see pages 
52 and 99): 


RN MII, 55-0 6:5:ds0: ne 39% 00 ed a Serwa eT Ae 4 bees $1.56 
eee Se ee ere in rere eter err irre Te 2.46 
List for winss and glazing .....ccccsccccccencsccceces 4.42 
a ee he Pee ere ere 

Fr. o. b. Chicago or Milwaukee discount on the new 
hand book is 80 percent... .ccccccccccvccccvcces 6.75 
ee ee ee rr 


Figuring the same item from the present universal 
list would take 24x36 2-light window $6.30, diseount at 
76 percent as per discount sheet attached, leaving a net 
cost of $1.52, or a net profit to the buyer in favor of the 
present universal list 17 cents per window. 

Third illustration, figuring an odd door 3/0x6/11— 
1%¢-ineh, 4-panel, No. 1, from the new hand book (see 
page 78): 

List for width 
List for hight 
List for panels 





Total list ......cccceesccccseccccetecccsene oP lad 
Subject to a discount of 69 percent..........-eee00- 7.83 
Leaving the net Cost... .ccccccccccccccccccces $3.52 


Figuring from the present universal list, you take list 
of a 3/0x7/0 1%-inch door, $7.90, subject to the present 
discount of 58 per cent as per attached discount sheet, 
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making a net cost of $3.32 or 20 cents net per door in 
favor of the buyer from present universal list. 

Further illustrations we wish to make in addition to 
the above. Take an $-light plain rail sash, 2/0x4/5 (see 
pages 50 and 96): 


.  . kee SEE ee 
Se Se RE bas Ses hbk sede dewawaesoebanee es 1.0 
eS. ee PCa eTerrerLerrn rT rr rice. 2.14 

ERS reer ee eee ere Try eer 


Righty percent discount, f. 0. b. Chicago or Milwaukee, 
aves a net cost of $1.14. 

This takes a 10x12 &-ight plain rail sash, present uni- 
ersal list $3.40, subject to a discount of 76 percent as 
per discount sheet attached, making a net cost of 81 
ents, or a net profit in favor of the buyer on the present 
iniversal list of 33 cents net. 

Second illustration, a window 2/4x5/1, 8-light plain 
rail: 





Sn Ee ee TT ee 
List for hight 26 
JAst L6OF GIABS GU BIASING... . vrccccecscesccesvevese 3.04 

ee ee ee TT Ter ee 


Subject to a diseount of SO percent, leaves a net cost of 
Al. 


Same window from the present universal list 12x14 
S-light plain, list $4.45, subjeet to a discount of 76 per- 
vent f.0.b. Chicago or Milwaukee, making a net cost of 
$1.06, or a net saving to the buyer in favor of the pres 
ent list of 35 cents net per window, 

Taking a window four lights, 1%y-ineh, 2/8x5/2: 


CAG GN $5660 BARES GN GAAS aah Awe FA eK ROEM $1.94 
CAee RS a ee Odes seek aim eee S ee aa 2.20 
LAist SP. SeOee BE SAGE, 6.6 0:6:0:K0.0.6 002 649d 6K CHT OR 4.08 

EE TE <n. tk 0045 09:08 4 49S O41 DARE A OO $8.22 


LAWSONIZING THE 


Editor AMERICAN LUMBERMAN: At a recent meeting of 
the hemlock manufacturers at) Milwaukee, one purpose of 
which was the consideration of the present condition of the 
lumber trade, I, among others, ventured to make a few re 
marks. I directed attention to the facts as I understood 
them to be with respect to the present supply and pros 
pective output of lumber, and urged the importance of the 
policy of frankness and openness upon the part of lumber 
men and lumber journals in recognizing and stating the 
facts as they actually existed in respect to output and sup 
ply and demand so that we might all be in a better posi 
tion to act intelligently and thus avoid, so far as possible, 
oversupply and other demoralizing conditions in the trade. 
rhis sentiment is one with which no one, I think, not even 
the AMERICAN LUMPERMAN, would take issue, though it must 
” conceded that the preaching of the gospel of continued 
igh prices and prosperous conditions may have a tendency 
to help sell advertising space. My remarks appear, how 
ever, to have excited the journal referred to, and I am 
paid what it says is the “unusual compliment” of what it 
alls an “analytical reply.” assing the question of self 
coneelit involved in assuming capacity on the part of the 
writer of the article to be “analytical,” the so called re 
ply consists in that common and most contemptible form of 
distortion, namely the publication of paragraphs here and 
there, rather than the publication of the remarks in full 
or a fair summary of the remarks. This method of re 
porting statements made in a public meeting to an intelli 
vent body of men apparently did not satisfy the paper's 
conception of journalistic fairness and decency. It goes 
further and heads the article “Trade’s Integrity Assailed,” 
and advances the assertion that “Mr. Young proceeded to 
eiterate his charge that all lumbermen are liars.” 

If there is any basis for the statement that my remarks 
issailed the integrity of the trade or characterized all lum 
ermen as liars, it lies in the reference made by me to the 
lack of candor and frankness which has been exhibited 
for a long time by some lumbermen and by some lumber 
ournals (one in particular) in respect to the true condi 
tion of the lumber market and the lumber business.” It is 
quite apparent that to the ordinary man “some lumbermen”™ 
does not include all lumbermen, nor does it include lum 
bermen generally. To one who has reached that stage of 
supreme self-sufliciency and conceit where he assumes that 
he is “the trade’ and that “all lumbermen” of consequence 
ire embodied in him, or the journal he represents, it is 
possible to see in my remarks a wholesale reference to the 
irade; others will not so construe them. 

My reference to “some lumber journals’ (one in partic- 
ular) probably acccunts for the wrath which has been vis 
ited upon me. “If the cap fits wear it’ is an old saying. 
rhe writer of the article appears without any such advice 
to have put the cap on though he protests that it does 
not fit. 

Not content with a garbled report of my remarks and dis 
iorted inferences from them, the writer of the article re- 
ferred to indulges in the practice sometimes exhibited by 
little boys that have no other answer available of calling 
names. Possibly had I been within sight 1 should have 
een him making faces. Ile says that I “have heretofore 
been regarded as a rank scalper,” and insinuates that the 
inotive of my remarks was to aid “in securing stocks at the 
market price at the mill and selling them at the highest 
price to dealers ar consumers.’ As to the charge that I am 
‘a rank sealper”’ I care to say nothing. ‘Those engaged in 
the manufacture and sale of hardwood lumber know enough 
of the character and methods of business in which I am 
ngaged to be able to draw their own conclusions as_ to 
whether this epithet is well applied. Why one said to be 
interested in selling at high prices should direct attention 
to overproduction and prevailing low prices is a_ problem 
which would puzzle ordinary mortals, but is doubtless easy 
of comprehension to the genius who relieved himself of the 
article referred to. 

As to whether or not I was correct in my remarks as to 
the present and prospective condition of supply and output, 
every lumberman may determine for himself. I expressed 
iny personal judgment based upon my own experiences and 
observation. It is every man’s right to do the same. So 
far as opinions were voiced at the meeting referred to, they 
were, as I understood, in substantial accordance with my 
views on the subject. Indeed, the writer of the article re 
ferred to, though he takes issue with me as to particular 
statements, appears not to have had the hardihood to dis- 
agree with the conclusion, for he asserts that “he has 
urged as strongly as he knew how that the output of hard- 
wood, hemlock and yellow pine and every other kind of mill 
be curtailed until the engine of progress has taken up the 
slack of commerce.” It is not the details but the conclusion 
that is of consequence. 

The journal referred to apologizes to me for living. The 
apology does not go far enough. It should be extended to 
the entire human race. Epwarp J. YOuNG. 


A Lawson has come to judgment. In a truly royal Law- 
son manner the AMERICAN LUMBERMAN is given the priv- 
ilege of printing the foregoing communication “at regular 
advertising rates.” 


Subject to a discount of 80 percent, net cost on the new 
hand book of $1.64. 

Same window, 14/28, four lights, list $5.55, subject to 
a discount of 76 percent f.o.b. Chicago or Milwaukee, 
or a net cost of $1.33, making a net saving to the buyer 
on the present universal list of 31 cents. 

Illustration on doors, 2/7x6/8: 


CO a ee ee eT ee 
Te 2 ME kik aod e ead saa eae Rees eee ee 4.40 
BABE TOP DRDO occ cncccarenrecensiceseersesecvssios 2.45 

Se ee Ee eee ee ey ee 


Subject to a discount of 69 percent, making a net cost 
of $2.80, from which under the present universal list would 
be taken the list price of a 2/8x6/8 4-panel door of 86, 
subject to a discount of 58 percent, or a net cost to the 
buyer of $2.52, making a net saving to the buyer in favor 
of the present universal list of 28 cents. 

Taking into consideration the statement in our letter 
published in the local paper referred to, to the effect 
that every one must figure this for himself, we think 
further comment is unnecessary, other than to comment 
upon the letter of information preceding the illustrations 
in that publication wherein this manufacturer, who did 
not have the moral courage to sign his name, stated that 
the new list had been prepared at a very great expense 
in order to take care of the inereased cost of lumber and 
labor, and then immediately following th’s he proceeds 
to give examples whereby under the new list goods wiil 
be sold cheaper than under the old list, which to us 
seems rather paradoxical. 

If you deem these illustrations worthy of your notice, 
we will be giad to have the misstatements published, 

JOHN A. GAUGER & Co., 
Per John A, Gauger. 





LUMBER TRADE. 


Unfortunately Mr. Young does not appear to have realized 
the force of some of his remarks. It is probable, of course, 
that his statements are subject to more than one interpre- 
tation. However, if he was attempting to be humorous he 
should have so informed his audience. His jokes were not 
labeled. Witness the following: 

“Isn't it true that in the south there never before were 
so many logs cut and offered to the mills as at present? To 
quote an operator from Memphis, Tenn.: ‘You can walk 
on hardwood logs from Memphis to New Orleans without 
touching land.’ 

‘* * * If you will quietly investigate you will find 
that some manufacturers who have announced a curtailment 
of their output are intending to manufacture as much as 
ever and some of them are. [This referred to affairs in 
Michigan, Wisconsin and Minnesota. ] 

“As to yellow pine, the facts as I gave them are that not 
more than 5 percent of the mills are decreasing their out- 
put.” 

These statements were followed by the conclusion that 
men were idle, that supplies were cheap and with everything 
favorable for a large production the lumbermen of the coun- 
try would improve the opportunity offered and increase the 
products of their mills. 

Mr. Young neglected to state in regard to the first alle- 
gation that “this is a joke’; to the second, “This is a 
pun,” and to the third, “This is a humorous attempt.” In- 
asmuch as he has neglected a great many other things it 
probably would be unfair to take him to task on this score. 

The paper read at the hemlock manufacturers’ meeting 
held in Milwaukee contained some very serious statements and 
might have had an unfayorable influence in a small way. 
The letter defining Mr. Young's position and his ideas con 
tain nothing that will be of interest to anyone in particular 
save himself. It is, therefore, an act of extreme courtesy 
that it is given space. Were the AMERICAN LUMBERMAN as 
rigid as some of the daily papers this presentation of choice 
phrases would be charged for at so much a line and labeled 
“Aae.”* 

The AMEKICAN LUMBERMAN has the interests of all its 
readers at heart. It spends money and goes to a great deal 
of trouble to satisfy them. Realizing that this correspondent 
would forever feel that his effusion had been suppressed be 
cause the editor was jealous of his superior command of 
adjectives the Young article—young in many ways —is 
printed. A great many newspapers publish a column or 
so of alleged humorous matter and the readers of this paper 
are urged to accept the contribution as coming from @ funny 
man or from one who is trying to be funny. The contribu 
tion from this source on the state of the trade may be value 
less, but certainly the maiden effort at humor deserves 
recognition just as the village paper prints in full the essay 
of the class leader entitled “Beyond the Alps Lies Italy.” 

Lumbermen, behold the appearance of a new star! Ed- 
ward J. Young, the Thomas Lawson of the lumber trade, 
who will lead benighted producers and consumers out of 
the land of the darkness of overproduction into a land flow- 
ing with milk and honey—but no lumber. 

The statement that the report was garbled is not ap- 
plicable. Certain statements of market conditions were elim- 
inated and the peroration which closed the paper was 
abridged and this abridgment was plainly indicated. It is 
not possible to print in full every address delivered at every 
lumber association meeting in the country, it sometimes be- 
ing necessary to eliminate certain portions much to our 
regret. 


BOLLPBBBLD LD LI I I ISP 


The John L. Roper Lumber Company at New Bern, 
Tenn., recently installed a Russel 2-line combination 
skidding and loading machine, with separate loading 
engine. The Ropcr company is enthusiastic over this 
machine, and believes it is the best equipment devised 
for handling the timber in that section, 





(ME HARDWOODS. “2 





Keys-Fannin 
Lumber 
Co. 


We have in stock and are sawing a large 
amount daily of 





SOFT YELLOW 


| POPLAR, 


RED AND 
WHITE OAK, 
BASSWOOD, 
CHESTNUT, 
LATH. 


We can furnish either band or circular 
sawn stock. Write for prices. 





Herndon, West Va. 








LITTLE LUMBER (CO. 
St. Louis, Mo. 


Manufactures 


Southern Hardwoods 
Red Gum a Specialty 


All Inquiries to 
Band Mill, Littleton, Ark. 
Hickory Mili, Chickasawba, Ark. ST. LOUIS OFFICE. 














Geo. D. Emery Company 
Importers and Manufacturers 
MAHOGANY and 
SPANISH CEDAR 


MAHOGANY and CEDAR VENEERS 


Office, Mill, Yard ana Salesrooms, 
nos.1to4isroaoway, Chelsea, Mass. 








Long Bros. Lumber Co. 


1026 Walnut St., KANSAS CITY, Mo. 
WHOLESALERS OF 


Oak Car Material, Switch Ties and 
Bridge Timber. 


CAN MAKE PROMPT SHIPMENTS. 











C. CRANE & Co., 


Hardwood Lumber 
CINCINNATI, OHIO. 
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E endorse the movement 
for FOURTEEN FEET 
more water in the Mississippi 
River because it is for “the good 
of the people.” For the same 


reason we recommend 


“Arthur Brand” 


Memphis-Made 


Hardwood Flooring 


We ask the trade to send us their 
orders—also their inquiries. We 


will be found RIGHT. 


Arthur Hardwood Flooring Co, 


MEMPHIS, TENNESSEE. 














TT CT, 








POPLAR Quartered 
CHESTNUT OAK 
ASH Plain 


Poplar and Hardwood 
Lumber 


The Davidson-Benedict Co. 


Manufacturers 


Nashville, Tennessee 

















Send in your orders for all . 


kinds of 


Southern Hardwoods 


WE CAN MAKE IMMEDIATE SHIPMENTS. 


Goodlander-Robertson Lumber Co. 
a MEMPHIS, TENN. ial 














Wanted: 


Ry. Ties, Oak for Car Building, 
Switch Ties and Bridge Timber. 








FRANK B. STONE 


Railway Exchange Bldg. CHICAGO. 




















D. G. COURTNEY, °wr™ 


MANUFACTURER OF 
Poplar and Oak Lumber, R. R. Ties 
Bill Stuff, Tight Cooperage Stock. 


LOCAL AND PERSONAL. 


eee 


J. W. Dickson, of Memphis, called on the lumber 
trade in Chicago this week. 


. W. iH. Neal, of Neal, Dolph & Co., Memphis, Tenn., 
was in Chicago several days this week. 

I, Seery, a hemlock and white pine manufacturer of 
Centuria, Wis., was in Chicago this week. 

W. H. Neal, of the Neal-Dolph Lumber Company, 
Memphis, Tenn., called on the Chicago trade this week. 

George H. Kelly, of the Adams & Kelly Company, 
sash and door manufacturers of Omaha, Neb., was in 
the city several days this week. 


Theo Fathauer, of the Theo Fathauer Company, of 
Chicago, is spending several weeks in the south investi- 
gating hardwood conditions in that section. 

C. H. Bradley, of the Duluth Log Company, Duluth, 
Minn., stopped over in Chicago several days this week 
on his return from an eastern trip. 

W. M. Boyer, a lumber commission man of Dayton, 
Ohio, called on the Chicago trade this week. He re- 
ports the lumber business throughout Ohio extremely 
dull. 


Among the prominent sash and door manufacturers 
who were in Chicago this week may be mentioned C. L. 
Curtis, Clinton, Iowa; E. M. Peaslee, Dubuque, Iowa, 
and P. L. Strickland, of Rock Island, Il. 

R. J. Ryan, of the Ryan & Hall Lumber Company, Al- 
bany, Miss., spent several days in Chicago this week. 
He reports that practically no yellow pine is being manu- 
factured in his section except on old orders. 


Estabrook & Skeele, lumber dealers of Chicago, this 
week leased a new yard on Throop street near Twenty- 
second. The property was leased from the city and was 
formerly a street. It will be used for the storage of 
lumber. 


John Comstock, of Comstock & Wilcox, Duluth, Minn., 
spent several days in Chicago on his return from the 
east this week. He reports business almost at a stand- 
still in the east, and looks for little or no improvement 
before spring. 

FE. C. Groesbeck, general manager of the Stearns Lum- 
ber Company, of Cincinnati and Grand Rapids, was a 
Chicago visitor. He was accompanied by Mr. Culver, of 
the same firm. Both report the hardwood lumber busi- 
ness as very quiet. 

T. H. McCarthy, of the Ruddock-Orleans Cypress Com- 
pany, New Orleans, La., spent several days in Chieago 
this week. The mills of his company are closed down 
and will remain so for several weeks. He finds the 
cypress business unusually quiet for this time of year. 

W. W. Schultz, of Schultz Bros. & Co., returned this 
week from a trip to Marinette county, Wisconsin, where 
he has been looking over the logging operations of his 
firm. Mr. Schultz says that they are doing little logging 
this year, most of the men being kept at work cutting 
piling and railroad ties. 

A. R. Vinnedge has returned from a visit to St.+Louis, 
Mo., and Memphis, Tenn. He finds the curtailment of 
production much larger than he anticipated, and be 
lieves that many of the mills will remain closed for a 
long period. A good trade is expected by him early in 
the spring. 

A. M. Hill, of St. Louis, Mo., who is connected with 
the Southern Pine Lumber Company, of Texarkana, Ark., 
has been in Chicago on business this week. Mr. Hill re- 
ported that business was not as brisk as it ought to be 
even at this time of the year, but some orders were be- 
ing secured. 


E. F. Dodge, Charles R. Randall and W. H. Weber, 
all of the P. G. Dodge Lumber Company, of Chicago, 
have been in the territory around Memphis, Tenn., for 
the last week, looking over some timber lands. The 
mill of the company at Memphis will not be opened until 
conditions improve. 

S. C. Kellenberger, secretary of the Radford Sash & 
Door Company, of Chicago, returned Tuesday from a 
business trip to Kansas City and several points in Iowa. 
He found business very quiet, but at the same time 
stocks of sash and doors are light and purchases are 
expected early in the spring. 

The Marsh-Hathway Company, 616 Chamber of Com- 
merce, Chicago, has bought the Thompson Lumber Com- 
pany’s saw mill property at Washburn, Wis. Mr. 
Thompson came from Quitman, Miss., last week to com- 
plete the transfer, and deeds and possession were de- 
livered to him December 6, at Washburn. 


D. H. Davis, Chicago representative of Schwager & 
Nettleton, returned this week from a trip through the 
south. He reports that building will be more active in 
the spring as so much work was postponed this fall. He 
thinks that the shingle market will be active throughout 
the spring, as so much work was postponed this fall. He 
supplies on hand. 


The last of the lake boats of the Edward Hines Lum- 
ber Company will arrive here today, making a total of 
twenty-three boats which have come in during the week. 
They brought a total of over 18,000,000 feet of lumber. 
As soon as the boats have arrived on this trip they have 
gone into winter quarters in the two slips surrounding 
the yards of the company. The fleet fills the two slips 
almost completely. 

J. V. Stimson, the hardwood manufacturer of Hunt- 
ingburg, Md., was in Chicago for several days this week. 
He reports business unusually quiet, but is of the im- 
pression that the present dullness will be succeeded by 











an active business in all grades of lumber in the early 


spring months. He finds that the retail yards in his 
section are carrying very light stocks, and it will be 
necessary for them to buy early in the season in order 
to fill their orders. 


The partnership between Philip A. Ryan and J. P. 
MeParland, who have been carrying on an extensive 
lumber business in the Twenty-second street lumber sec- 
tion for the’ last five years under the firm name of Ryan 
& MeParland, has been dissolved. Mr. McParland will 
continue to manage the yard here and Mr. Ryan will 
take charge of the saw mill which the firm recently built 
at Memphis. The change became effective December 10. 

J. L. Monahan, sales manager of the Filer & Stowell 
Company, Milwaukee, Wis., when in Chicago this week 
said that last month was the largest in the history of 
the business and that while new orders have fallen off 
there is still enough work on hand to keep the shop 
running for some time. The force has not yet been re- 
duced except by laying off the night crew, which is a 
small one, running a very large machine, and from the 
way business looks now Mr. Monahan thinks there will 
be no need of material reduction in force or wages. 


Statements made by Franklin Greenwood, of Chicago, 
sales agent of the Great Southern Lumber Company, 
show that with every bearing oiled and everything 
about the mill in readiness to begin work it has been 
decided, owing to the state of the market, not to begin 
operations at the big plant of the Great Southern Lum- 
ber Company, at Bogalusa, La., until there has been a 
material improvement in the demand. Mr. Greenwood 
said that many buyers now are putting out feelers and 
several large sales have been made to line yard concerns 
this week. 


C. H. Werden, manager of the White River Lumber 
Company, of Mason, Wis., was a caller at the office of 
the AMERICAN LUMBERMAN this week. While Mr. Wer 
den had no glowing report to make of current trade 
he said that buyers were quietly investigating and that 
within the last ten days several good sales had been 
made for next year’s delivery at prices satisfactory to 
the producer. One block of norway uppers had sold at 
nearly list price. He said that as far as he was able 
to see there had been a material firming up all around 
within the last fortnight and he believed that a read 
justment would be made without ostentation and that 
lumbermen would have a fair business in 1908. 


W. S. Matthews, president and general manager of the 
Sabine River Lumber Company, of St. Marys, La., was 
a visitor in Chicago this week. The Sabine River Lum 
ber Company was organized to take over the property 
of the Chicago Land & Lumber Company sold by order 
of the court at Shreveport, La., the latter part of No 
vember, in pursuance to the trust agreement entered 
into in July, 1905. Mr. Matthews is also president and 
general manager of the Matthews Lumber Company at 
Wham, La. Associated with him in his enterprises in 
Louisiana are C, B. Cole, of Chester, Ill; W. K. Mur 
phy, of Pinckneyville, Ill.; Judge Wall, of Duquoin, Il., 
and John B. Jackson, president of the kirst National 
Bank of Anna, Ill. All of these gentlemen are well 
known in their respective communities where they are 
identified with commercial and banking interests, 





A STANDING INVITATION. 

When in Chicago come and see us. This invitation is 
extended because of the possibility that some lumbermen 
may not realize it is their duty as well as their privilege. 
The suggestion is made because of a delightful visit that 
R. F. Benson, retail lumberman, of Madison, Ind., who 
was in doubt as to whether or not he should ‘‘drop in 
and disturb busy people.’’ Mr. Behson was on his way 
to the Pacific coast, where he expects to have a great 
time looking at the tall trees and hearing the tall stories 
kept on hand for the regalement of the tenderfoot. As 
outlined his itinerary includes San Francisco, Los An- 
geles and then a sojourn in the Puget sound country. 
While anticipating the glories of the great west, which 
he is about to explore for the first time, Mr. Benson had 
a good word to say for his home state, which he eon- 
siders the best of them all. He said the banks in his 
town had paid out gold during the financial stringency 
and that little if any trouble was encountered in carry- 
ing on the business in the customary way. This year’s 
trade, he said, had been one of the best that the R. F. 
Benson Lumber Company had ever had. Stocks at pres- 
ent, according to his statement, are low and retail deal- 
ers are not inclined to lay in supplies until the market 
shall have a better foundation than at present. He said 
that as soon as wholesale dealer and manufacturer quit 
competing with each other as to which one could make 
the lowest price the dealer would be ready to buy, but 
so long as this competition exists the dealer will stand 
aloof and in the role of an innocent bystander, who, he 
hoped, would not meet the usual fate. 





TRADE IN THE INLAND EMPIRE. 


B. R. Lewis, of the B. R. Lewis Lumber Company, of 
Coeur d’Alene, called on the LUMBERMAN this week 
and talked in an interesting way about the lumber 
situation in the Inland Empire. The trade, of course, 
does not amount to much at present and, in his opinion, 
the current reduction in the lumber output is at least 
75 per cent, although as to what a twelve months’ out- 
put would be is at present uncertain. Cars are avail- 
able pretty generally for current orders, so that busi- 
ness is moving more easily than it did when trade was 
heavier. In some particulars the situation is a good 
one. Mr. Lewis says that in his opinion this money 
panic has come at an opportune time, if it had to come 
at all, for if it had been delayed the results would have 
been much more serious than they are likely to be now. 
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It was getting almost impossible, he says, to do busi- 
ness. Everyone that had anything to sell asked an 
almost prohibitive price, whether it was a necessity or 
4 luxury, but prices are getting down to a better basis. 
instead of paying men from $2.25 to $3 a day they are 
being paid from $1.25 to $2, so that after charging 
heir board the net wages .are practically cut to one- 
ialf. Supplies are also beginning to come down in 
rice. Hay which sold at one time at $25 a ton is now 
pringing $15. The readjustment of the supply prices, 
however, is not yet fully under way. The B. R. Lewis 
Lumber Company is still logging, as its lumber stocks 
were reduced and there is certain to be a demand for 
ts product, which is chiefly white pine. Logging is 
being done at present more cheaply than for years, and 
probably more cheaply than it is likely to be done 
igain. While the situation is a close one, Mr. Lewis 
says there is a give and take attitude shown by most 
business men which is helping matters along, so that 
he does hot look for any business troubles that will 
seriously involve the lumber industry of his section. 
Mr. Lewis left Wednesday evening for Minneapolis on 
iis way home, 


SOUTHERN MILLMEN MEET. 


Unusual Curtailment of Production Shown By Re- 
ports of Those Present—Resolution Adopted 
Favoring Improved Inspection of Pine 
—Other Convention News. 





Turon, GA., Dec. 10.—The regular meeting of the 
(ieorgia-Florida Saw Mill Association was held at Tifton 
today. The meeting was called to order by Vice Presi- 
lent W. B. Stillwell and after the roll call the minutes 
if the last meeting were read and approved. The sec- 
retary-treasurer presented his report, which was ac- 
cepted, after which the report of the committee on 
constitution and bylaws was read and laid on the table 
intil the afternoon session. This, with other routine 
lusiness, occupied the morning session. In the after- 
noon President Tift occupied the chair and asked for 
reports on market conditions from the members. 

W. B. Stillwell reported that inquiries have been 
scarce up to last week, but recently he had noted some 
improvement. Very little business has been accepted 
ind his éompany has not been seeking it for sixty days. 

Mr. Stillwell was followed by J. L. Evans, who said: 


We have been running close on orders and have very 
little showing on hand. Labor is not plentiful and wages 
have been reduced about 10 percent. Vith regard to our 
planing stock, the higher grades are moving freely, but 
the lower grades are slow. Prices are about as follows: 
A, $22; B, $20; No. 1 Common, $17; No. 2 Common, $9.50 
ind $10. Shingles and lath are selling slow at $4.50, $2 
ind $1.90. 

J. D. Stewart——-We are operating only our planing mill. 
Our prices have not been reduced, but we are making no 
sales and our labor has been reduced 20 percent. Prices 
run: B, $20.50; No. 1 Common, $17; No. 2 Common, 
s0.50 and $10; B 9-16 ceiling, $18; No. 1 Common, $15 
io $25: B 17-16, $14; No. 1 Common, $11.50. 

A. W. Allison—-At the present time we have no orders. 
Inquiries coming in are apparently feelers, but we have 
enough orders to run to January 1. 

Rk. O. Carter--We are getting a good many inquiries but 
not taking any orders for merchantable. Last month we 
ut wages 25 percent and we still have plenty of labor. 

C. W. Smith—We are running all the time but are mak- 
ng about one-third less lumber than formerly and we have 
enough orders on hand to keep going. We are shipping 
inostly to Coast points and at low prices. We are cut- 
ting 1905 prime sills, 444x8'%4-35 at $16.50 delivered at 
Jacksonville. Shingles we are selling locally and for staves 
we are getting $8. Dressed stock is holding up very well 
ind B stock is moving freely at $20, but the balance not 
o well. For No. 1 Common we are getting $17, and No. 
2 Common, $9. We have been making no special effort to 
move stock. Wages have been reduced 20 percent and there 
is plenty of labor. 

S. J. Gunn—wWe are running two-thirds time, and next 
week expect to finish our coastwise orders, but have con- 
siderable export cutting to do. Dressed stock is not moving 
freely and our planing mill has been shut down until Jan- 
uary 1. Labor is not so plentiful and we have made no 
reduction in wages so far. 

S. L. Chapman—Our mill is running daily but we have 
eut down about 20 percent for thirty days. Special orders 
for quick delivery are coming in at fair prices. Dressed 
stock seems to be accumulative. Wages at the mill have 
not been reduced. 

D. I. King—Our planing mill is running nine hours and 
we are paying ten cents an hour. Orders are scarce and 
the saw mill is shut down. We are quoting B flooring at 
S21; No. 1 Common, $17: No. 2 Common, $10; ceiling, $1 
less. Stock is accumulative. 

H. M. Graham—Our plant is running five days in the 
week, eleven hours a day. We are cutting largely boards 
ind running all we can. We can store our cut until 
Vebruary 1. Wages have not been reduced yet. No. 2 
“ommon has been selling as low as $9. We sold 6,000,000 
feet in October at that price. We are holding No. 1 Com- 
mon at $17, but have no orders. B at $21 and A at $23 
ire moving all right. Rift flooring is selling as fast as we 
can make it, prices running for 3-inch B, $32; A, $36; B 
heart face, $40; clear heart face, $45; 4-inch B at $27; B, 
et clear heart face, $32; No. 1 Common, $26. Lath are 
active. 

R. J. Corbett—We are making boards only and have no 
orders for dimension. In fact we are not selling anything. 
We are holding our planing mill stock at $22 for A; B, 
$20.50: No. 1 Common, $17, and No. 2 Common, $9. We 
have about 3,000,000 feet on hand and are making no 
effort to sell. Labor is plentiful and wages were reduced 
several weeks ago. 

T. S. Williams—My company is working convicts and 
running as nearly full time as possible. We are getting 
some quick time orders at fair prices. On orders for ordi- 
nary delivery prices are low. I closed one car sill order, 8 
inches and under, 37 and 39 feet, at $14. Shingles and 
lath are moving slowly. I am not familiar with planing 
mill prices. 

T. A. MeMillan—We are running from half to two-thirds 
time and will complete orders at the end of the week. 
There is no new business in sight. Orders on hand will 
not pay to cut at present prices. Our planing mill stock 
is moving freely at $20 for B; $17 for No. 1 Common, 
with No. 2 Common, local shipments, at $10. 

H. H. Tift—Our mill is shut down and we have no 
orders on hand. Have seen nothing for three weeks that 
we would consider, but we are running our planing mill 
two or three days in the week. General conditions are 


about as bad as we have ever seen them and the output of 
the mills seems to be much greater than the demand. 


Each of the other members present made a report on 
the market situation and expressed his opinion as to 
conditions, and following this discussion the secretary 
read the following letter from the Yellow Pine Ex- 
change of New York: 


In further reference to the Philadelphia conference re- 
garding the changing of rules etc., beg to state that at a 
meeting of the members of the Yellow Pine Exchange held 
November 8 it was 

RESOLVED, That in view of the fact that the conference 
in Philadelphia on September 5 and 6 did not resuit in the 
adoption of any definite rule to distinguish longleaf pine 
from shortleaf pine, the Yellow Pine Exchange suggests to 
the other affiliated associations that a further conference 
be held at some time in the next few months, the date to 
be agreed upon later; that each association is entitled to 
one vote; that the place of meeting be some neutral place, 
say, Washington, D. C.; that the delegates chosen shall be 
requested to study the matter in advance and go to the 
meeting as well prepared as possible to speedily agree upon 
a practical and satisfactory rule; that the secretary shall 
send a copy of this resolution to each of the associations 
interested, requesting that it be considered as promptly as 
convenient. 


The following resolution, offered by Mr. Stillwell, was 
adopted: 


RESOLVED, First—That a committee of seven, consisting 
of three from Georgia and three from Florida with Cap- 
tain Tift as chairman, be appointed to make full investiga- 
tions as to what, if any, changes are desired in the inter- 
state rules of 1905; that said committee, after making full 
and exhaustive examination, report back to association with 
such recommendations as they may deem best. 

RESOLVED, Second—That this association join in the sug- 
gestion of the Yellow Pine Exchange of New York and to 
other affiliated associations that a further conference be 
held at some time in the future, the date to be agreed upon 
later; that each association that was a party to the con- 
ference in Savannah in 1904 shall send three delegates ; 
that each association is entitled to one yote; that place 
for meeting be some place, say, Savannah, Ga., where the 
different species of pine lumber can be conveniently and 
expeditiously examined; that the delegates chosen shall be 
requested to study the matter in advance and go to the 
meeting as well prepared as possible to speedily agree upon 
a practical and satisfactory rule; that delegates also come 
prepared to give the matter the necessary time to reach a 
definite conclusion; that the secretary shall send a copy 
of these resolutions to each of the associations interested. 


On motion of Mr. Graham it was ordered that the 
report of the committee on constitution and bylaws be 
adopted as read. It was moved that the next meeting 
be held in Jacksonville, Tuesday, January 14, and the 
motion was carried. This concluding the business be- 
fore the. meeting it thereupon adjourned. 





NOVELTY IN NEWSPAPER ADVERTISING. 


The J. Thomas Lumber Company, of Topeka, Kan., 
has been putting a very catchy ad in many of the Kan- 
sas papers this fall. It consists of an illustration show- 
ing a horse and a load of lumber giving the prices of 
those two articles in 1897 and 1907. The horse at 4 
years of age, ten years ago, was worth $40 and now, 
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UNIQUE NEWSPAPER CARD. 


when it is fourteen years old, it is worth $140, having 
gained in value 350 percent. The lumber ten years ago 
was worth $17.50 a thousand feet. It is now worth 
$27.50, having gained about 60 percent only in the ten 
years. Mr. Thomas says fhat this advertising he has 
done all through Kansas has done good not only for 
him but for all other lumbermen in the state where the 
ad was used. It has encouraged building and has pre- 
vented much unjust criticism. 
PAPA 


Largest Tree in Texas. 


What is believed to be the largest living tree in 
Texas grows on the farm of George Gagenworth at 
Columbus, and is known as the ‘‘Gagenworth Oak.’’ 
The trunk is about sixteen feet in circumference and 
the branches have a spread of 115 feet. The tree is 
a magnificent specimen of the Texas oak. It shows 
no sign of decay and bids fair to live many years. 











(<= HARDWOODS. 
The Only 


 S 
Way to eo 


Cut Loose = 


From disagreeable lumber trans- 
actions is to stop buying hap- 
hazardly from all kinds of oper- 
ators and deal direct wit a 
manufacturer who maintains 


good stocks. We do that in 


Band Sawed Oak, 
Gum, Cypress, Ete. 


And feel that the fact we own 
and operate four mills should be 
conclusive proof that we must 
please our customers. Try us 
on your next order—we al- 
ways have well assorted stocks 
in good shipping condition. 


Lamb- Fish Lumber Co. 


MEMPHIS, TENNESSEE. 














Poplar, Oak, Gum, Cypress 


ROUGH OR DRESSED. 


Quick Shipments. 














WRITE FOR PRICES. 


THE WIBORG & HANNA CO. 


CINCINNATI, OHIO. 













MAPLE AND BIRCH 


Kiln Dried, End Matched and Bored. 
—_—_—_————————— 
COMPLETE STOCK OF HEMLOCK. 


Foster-Latimer Lumber Co. 
MELLEN, WISCONSIN. 










Southern Oak Piling 


All Lengths up to 50 Feet. 


Prompt Shipment and Good Stock. 


Nebraska Bridge Supply & Lbr. Co. 


OMAHA, NEBRASKA. 

















For Quick Shipment Feet. an. 


5 Cars, 2x4—1!10 to 16’. 
5 Cars, 2x6—10 to 16’. 


J. H. TSCHUDY HARDWOOD LUMBER CO. 


Wholesale and Retall. 





Yards, 2300 to 2316 Broadway. KANSAS CITY, MO. 
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GENUINE 
TENNESSEE 





Manufactured by 


Vestal Lumber & Mfg. Co., Inc. 


Band Mill and Planing Mill at Vestal, Knoxville, Tenn. 
Write for Booklet. KNOXVILLE, TENN. 








Ahead of the Procession 


““Dwight Special” 


THIN 


Hardwood Flooring. 


Send for Samples. Fall into line and buy 
the Best Form of thin Flooring on the market. 
30 years experience. Best Mill Equipment. Kiln- 
drying Facilities Unequaled. 


Dwight Lumber Company, 


Sole Manufacturers, DETROIT, MICH, 








DENNIS BROS., Grand Rapids, Mich, 


Manufacturers of 


NATIONAL maple, Birch & Beech FLOORING 


Sa REE 

Write for Special Prices on following for Quick Shipment: 

80 M. ft. 8-4 Com. & Better Tamarack. 

37 M. ft. 5-4 Soft Elm, Choice Log Run, wide. 

18 M. ft. 8-4 ists & 2nds RED Birch. 

14 M. ft. 6-4 = 

25 M. ft. 8-4 Log Run Rock Elm. 

50 M. ft. 6-4 End-Dried White Maple. 

Hemlock Piece Stuff—all sizes. 

Hemlock Lath. 








Thomas & Proetz Lumber Co., 
Manufacturers and Dealers 


Southern Hardwoods 


Special items we want to move immediately: 
200.000 feet 5-8” Ash. 
200,000 feet 3-8” to 5-8” Plain White Oak. 
BS. 000 feet 1-4” to 3-4” Quartered White Oak. 
000 feet 5-8” to 3-4” Quartered Red Oak. 
80: 000 feet 5-8” Plain Red Oak. 
ST. LOUIS, MO. 


Hall and Angleroot Sts., 


=m RID 











A COMPLETE STOCK OF 


HEMLOCK and Wisconsin 
HARDWOOD LUMBER 


FENWOOD LUMBER CO., Wausau 








Sanford & ; BIRCH 


4-4 & 8-4 
Treadway rue 
MENOMINEE, MICH. 8-4 Culls. 














LARGE NEST OF NEW KITTENS. 


STAMFORD, TEX., Dec. 9.—Local Hoo-Hoo held a big 


coneatenation here Saturday, December 7, which in- 
volved some unique 


features, including a grand parade 
mounted on burros and headed by a band, and a dis- 
play of fireworks. Twenty-five kittens were brought to 
light in a strenuous initiation, after which a Dutch 
luncheon was served on the roof at, or shortly after, 
la. m. The officers of the concatenation were T. M. 
Richardson, jr., Snark; T. B. Griffin, Senior Hoo-Hoo; 
Charles Brewington, Junior Hoo-Hoo; W. E. Sherrill, 
Bojum; E. G. Bower, Scrivenoter; C. C. Bradenbaugh, 
Jabberwock; J. B. Burke, Custocacian; G. E. Ramsey, 
Arcanoper; George W. Gray, Gurdon. The _ initiates 
were as follows: 


Bunyon Long Leaf King, Hamlin, manager Richardson 
Lumber Co., Hamlin. 
John Charles Chumney, retail lumber, Baird. 
Thomas Cole Spencer, Stamford, manager R. B. Spencer 
& Co., Stamford. 
Ifaskell Sidney 
Stamford. 
Charles Davis Long, Haskell Lumber Co., Haskell. 
Frank Rolfe Hubbard, Moran Lumber Co., Moran. 
Arthur Hill Herring, Abilene Sash & Door Co., Abilene. 
Thomas Robert Prideaux, R. B. Spencer & Co., Stamford. 
Lord Byron Davis, Richardson Lumber Co., Stamford. 
James Allen Greer, Stamford Tribune, Stamford. 
Charles Wilson Zuz, jr... Brazelton, Pryor & Co., Stamford. 
Floyd Crockett Fryant, R. B. Spencer & Co., Anson, 
Rufus John Williams, Miller Link Lumber Co., Orange. 
Ilomer Knot Holes Sheets, R. B. Spencer & Co., Anson. 
Don Allen Whitley, R. B. Spencer & Co., Leuders, 
John Edwards Vegues, Citizens’ Lumber Co., Haskell. 
George Brown Callicoate, Brazelton, Pryor & Co., Tuxedo. 
Marvin Hugh King, Richardson Lumber Co., Royston. 
Franklin Norman Dyer, Richardson Lumber Co., Rotan. 
George Calvin Wright, Gray Lumber Co., McCauley. 
Ray Red Heart Turner, Gray Lumber Co., Rotan. 
Thomas Franklin Brooks, Haskell Lumber Co., Haskell. 
Claude Watson Bryant, R. B. Spencer & Co., Stamford. 
Otey Jay McKnight, R. B. Spencer & Co., Rotan. 
John George Russell, R. B. Spencer & Co., Has*ell 


Abbott, Stamford, Spencer & Abbott, 





EXCELLENT CONTENTS OF ELECTRICAL 
MAGAZINE. 

The December number of the General Electric Re 
view, a publication issued monthly by the General Elec- 
tric Company, of Schenectady, N. Y., has just been 
issued. The contents are of unusual excellence and 
inelude the following articles by authorities on elec- 
trical machinery: ‘‘Electrical Machinery in Steel 
Manufacture,’’?’ by W. T. Dean; ‘*‘The High Tension 
D. C. Line of the Indianapolis & Louisville Traction 
Company,’’ by John R. Hewett; ‘‘ Twenty-five Years of 
Institute History,’’ by T. C. Martin; ‘‘The Rosenberg 
Generator,’’ by B. M. Eoff; ‘‘ Form 2 Multiple Lumin 
ous Are Lamp,’’ by G. N. Chamberlain; ‘‘ Electric 
Heating Situation,’’ by E. L. Callahan; ‘‘ Transient 
Electric Phenomena,’’ by C. P. Steinmetz; ‘‘ Open 
Versus’ Enclosed and Semienclosed Car Lighting,’’ by 
W. D’A. Ryan. 

This publication is one that should be in the hands 
of every saw mill and lumber man _ using electricity, 
either for lighting or power. 

BBB BLDLL I I IIT 
THE CAR STAKE HEARING. 

New York, Dee. 10.—The complaint of the various 
lumber associations against the railroads regarding the 
ear stake and equipment complaint, has been set by 
the Interstate Commerce Commission for oral argument 
at the commission’s offices in Washington, D. C., on Jan 
uary 9, 1908, at 10 a. m. The commission has ordered 
that counsel for the defendants be required to serve 
their papers in suit on the counsel for the plaintiffs on 
or before January 1, 1908. 





Sues for Forfeit and Damages. 

J. R. Booth, a lumberman of Ottawa, Ont., is being sued 
for $2.250,000 by Henry S. Sprague, a New York attorney. 
in the early part of 1902, Mr. Booth agreed to sell the 
Canadian Atlantic railway to Arthur Meyer, who repre- 
sented a New York syndicate of which Mr. Sprague was a 
member. On March 5, $250,000 was paid to Mr. Booth as 
security, and on June 2, 1902, $10,000,000 was to be paid 
for the railroad. The road was later sold to the Grand 
Trunk, it being alleged that the complainants did not have 
the money ready on the day agreed. 


THE MARKETS. 


(For Editorial Review of Current Market Conditions 
See Page 34.) 


The usual December dullness seems to have settled 
down on the lumber trade this week, and conpara- 
tively little business of importance has been done. 
The only large transaction was the sale of a large 
lot of hemlock and yellow pine to a yard that was 
changing its quarters. Another sale of close to 1,900,- 
000 feet of white pine to the sam? yard is being 
negotiated, and will .$be closed the latter part of De- 
cember. Other large sales talked of are being held in 
abeyance, and heavy buying is not looked for before 
January and February. The railroads have delayed 
all their large contracts, although they have inquiries 
out for large quantities of lumber, which will be 
needed for construction work in the spring. No large 
railroad contracts are to be closed before next month, 
and may be delayed even longer. The implement fac- 
tories have practically stopped buying hardwoods, 
which has made that market dull. A number of the 
box factories that use large quantities of the lower 
grades of cypress, poplar and pine, and which have 
been closed down for a month, are again in operation 
and are buying to some extent. Realizing the present 
cheapness of both lumber and labor, plans are being 
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made for a number of large warehouses and _ flat 


buildings, which will use considerable pine and hen 
lock. 

Dealers show a tendency to hold prices as firmly a 
possible, and were it not for the transit and recon 
signment ears that are thrown on this market fo 
whatever they will bring, prices would be in bett« 
shape than for, over a month. Reductions in hard 
wood prices are‘not as heavy as a week ago, and cor 
siderable lumber is being stored here -and in neig! 
boring towns in preference to selling at  sacrific 
prices. The impression among lumbermen here 
that, although December will show a considerable fal 
ing off in sales, the average of business done during th 
year will be fully up to that of 1906, if it does mn 
show an increase, 

The beginning of bad weather has put an end t 
almost all building which was not already under way 
There is some request for lumber for finish, but thi 
is not sufficient to affeet the market. Country yard 
are ordering only what they need, although more in 
quiries are being received from that source, and man 
of the small dealers evidently realize that they will t 
able to buy cheaper now than later. The prospect 
for building in the country during the early sprin 
are unusually good, as so much work was postpone 
last fall. Labor is cheaper than for several year 
and it is possible to get all the men needed. The ea 
companies say they are receiving few orders for ear 
and are only delaying their lumber orders until the 
shall be able to see how business goes. 

Chicago Lumber Receipts and Shipments. 


Reported by George KF. Stone, secretary of the 
Trade. 


RECEIPTS, WEEK ENDED DECEMBER 7 
Lumber. 

14,602,000 
55,418,000 


Shingles 
1907 18,128.00 


1906 


Increase oe ee ° 
Decrease 10.S16.000 


POTAL RECELIVTS JANUARY 1 TO DECEMBEI # 


Shingles 
{SOL06G5 00 
DUS OOO 


Lumber. 
SBOE ncan ‘as “ 2.581, 160,000 
Bee ee care 2,228,030 1,000 





Increase ...... 52,780,000 


Decrease 


SHIPMENTS, WEEK ENDED DECEMBER 


Lumbes Shingles 


1p), 128,000 


S000,000 


SO, G20, 000 


1907 . icra ‘ vn a - 14.017,000 1S,26,00 
1906 ate aeons ae 21.28.00 11,172,000 
Increase 7.06400 


Decrease OTL 000 


POTAL SHIPMENTS JANUAKY 1 TO DECEMBER 7 


Lumbes Shingles 


+ ; ; ; OSE 4ALOOO 458 208 0005 


1906 sikieceuk ' a os 081,722,000 


LOL LOSS 6 


Decreases .. ‘ : 47.281 000 B605 000 


RECEIPTS BY WATER 
Week ended December 7... ; SOG 000 , , ‘a 
From January 1 to December 7... 405,890,000 ZO525,0 


Permits issued by the Chicago building department 


during the week ended December 11 were: 


(LASS Vo. Value 
Under $1,000 ....... ‘ ae Gee ; 7 §$ 3.250) 
S$ 1.000 and under S&S 5,000, his ; wh 61,000 

5,000 and under ROMOG:.. .'< six 1s S150 

10,000 and under POO, . - S 136.000 

50,000; and under LOO 000. | 1 GO.000 





Tete. ..25 hace ss ae 0 
Average valuation for week : S 
Totals previous week.. pa ’ 7s ” 
Totals corresponding week 1906. 131 iD 
Totals Jan. 1 tq Dee. 11, 1907 «4,023 i) 
Totals corresponding period 1906... 6,566 7 
Totals corresponding period 1905... .5.580 ’ 
Totals corvesponding period 1904... .4.464 32,700,045 
Totals corre sponding period 105... .4,048 B14 2h 
Totals corresponding period 1902... 4,083 41,196,100 





Northern Pine. 





Chicago. Buying of the sash and door factori 
seems to be almost at a standstill. Some of the sa 
and door factories have not as much stoek on hat 
as they will need to finish the winter, but all of ther 
seem inclined to hold off until the trend of the spri 
business can be determined. The same thing is t1 
of general factory buying and in many instances t 
factories are running half time or less, and will ec 
tinue to do so for the remainder of this month 
least. This has caused a decided falling off in the ¢ 
mand for shop lumber which will continue up to t 
first of the year. The box factories are also runni 
on part time only. This has had its effect on the « 


mand for the lower grades of white pine which a:< 


usually used in box making. Local yards report 
fair demand for the better grades of pine in way 
load lots, but there is little or no inguiry for carloa: 
The principal feature of the week has been the liv 
bidding on a million-foot lot which was needed 

one of the yards here which was changing its lo 
tion. The award for this has not been let, but it 
understood that in the fight for this plum some of t 
mills have made material concessions in prices. As 
rule, however, prices have been fairly well held 

all the better grades of white pine and where cu 
have been made they have not been as large as \ 
other lumber. 


Minneapolis, Minn. The outlook for an early |! 
sumption of trade is good. 
line yard operators shows that they are all havin 


} 
1 
3 


Inquiry among the leadin, 


trade, in some cases as good as last year at this time. 
and more often about two-thirds or three-fourths 0! 
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last season’s volume. Some have large stocks yet, but 
as a rule they are down to normal proportions, and 
the fact is plain that consumption has not been much 
retarded in the northwest. City building permits show 
up as strong as last year. Manufacturers are pretty 
well satisfied to know that lumber is going into con- 
sumption, even if they don’t have orders just now, for 
they know the orders are bound to come a little later. 
Prices are holding up well, and on account of the re- 
duced ouput planned for the winter there is no prospect 
of material weakness. White pine stocks are generally 
in manufacturers’ hands and will be held till the 
market improves without concessions of any conse- 
quence. 
—nesnn eee 

Saginaw Valley, Mich. The conditions in the pine 
lumber market are unchanged. At the moment there 
is no great inquiry, but dealers and manufacturers are 
running along steadily taking care of the regular cus- 
tomers. The volume of business is not large as it is 
usually restricted during December, but prices are 
firmly held along the entire list and the winter pros- 
pects are regarded as good. It is the consensus among 
lumbermen that practically normal conditions will ob- 
tain after the beginning of the new year and they are 
arranging to do a healthy if not booming business. 
The railroads are in condition to furnish shippers with 
all the cars required and there is no complaint coming 
from that quarter. 


New York. While there is a better feeling among 
local wholesalers actual orders are held up. Prices 
show no advancing tendency, and on all large orders it 
is apparent that some concession is made on prices. 
Box material is in fairly good demand, which is taken 
as an encouraging sign. All orders are still confined to 
immediate wants, and as stocks are gradually getting 
lower and lower, there will sooner or later be a ma- 
terial improvement in northern pine wants. 

Buffalo, N. Y. The white pine trade is not active 
but there is a steady demand that promises to hold. 
The call is for all grades of lumber and mostly very 
eager where a purchase is made. Prices hold well. 

eee 

Cleveland, Ohio. Little or no change has been 
noticed in the general condition of the pine market 
in this section, and the present condition of business 
is scarcely such as would warrant any extensive in- 
quiries. There are radical statements being made 
both ways as to the volume of business being carried 
on, but in reality it is off quite a little. i 


~_—“_—“_——W{__—__""_"’ 


Pittsburg, Pa. But little change has taken place in 
the white pine trade of the Pittsburg district during 
the last two weeks. The sales are extremely small and 
the demand is not sufficient to cause any effort on 
the part of the dealers to dispose of stock, advisable 
at this time. Orders for pattern lumber are said to 
be a little more plentiful, but this does not cause any 
change in conditions, 





Eastern Spruce. 





New York. Sales have been slightly better the last 
week, but prices are unsteady and more than enough 
stock is offered to take care of the market’s require- 
ments. Retailers are backward about putting out 
any large orders and even in the face of a probable 
advance in price are willing to take the chance of de- 
laying their business. Very little has occurred since 
the first of the month to stimulate large spruce buy- 
ing but the aggregate of small orders shows up fairly 
well. 

eee 

Buffalo, N. Y. Some of the city dealers are showing 
specimens of Lake Superior spruce that they consider 
better than any that comes from the St. Lawrence val- 
ley, as the smell knots, when they oecur, are not loose 
and the stuff is pretty firm in appearance. Though the 
sale of such lumber is not active now it is good stuff 
to handle, as it will be needed when business is re- 
sumed, not only going into the building of the cheaper 
frame houses but for the general country trade. 


——eeaeee 


Boston, Mass. Demand for spruce is not large, yet 
there is enough business to keep the small offerings 
for prompt delivery well cleaned up. Prices vary aec- 
cording to conditions. A shipper in need of ready 
money will sell at concessions at times and buyers 
badly in need of supplies will pay the full asking price. 
For 9-inch frame and under asking prices range from 
$22 to $22.50, but no business has been reported at 
better than $22, and few buyers unless in actual need 
of supplies will bid the latter figure to start with. 
We have not heard of sales of any importance this 
week. The call for spruce boards is not large. Matched 
boards are held at $22 to $22.50. Most of the sales 
reported are at the inside figure. Random moves 
rather slowly at present. Narrow random is held by 
many at $19, but $18 is nearer the price for business. 
Many lumber dealers predict a firmer market for 
spruce as soon as it becomes easier to obtain accommo- 
dation from the banks, as the cut this winter will be 
much smaller than last year and few logs are being 
earried over by the manufacturers. 

nnn 

Pittsburg, Pa. Spruce sales are light. The demand 
in Pittsburg territory is confined to finished boards 
and clear stock. The eastern market is not taking 
much, but the mills are curtailing and are holding 


quite stiffly to their list prices. There is very little 
material available for any sudden call, and most of the 
producers report small stocks on hand. 





White Cedar. 


Chicago. The season is practically over for all the 
pole companies and they have ample supplies in the 
yards here to run them through the winter. The rail- 
road and telegraph companies are buying poles for 
actual requirements, repair work or new work which 
was begun in the fall. The traction companies are 
not buying the usual number of small poles at this 
season, and prices have fallen off to some extent. Re- 
ports from the north indicate that the production of 
poles of all kinds will be curtailed considerably this 
winter. There is but little demand for posts. 

———Teeee 

Minneapolis, Minn. Logging conditions are more 
favorable now than last year, which will save expense, 
but operators are not particular about facilitating a 
large output. Curtailment is universal with them. 
The market is now extremely quiet. There is some 
pole business from the southwest, but it is light, and 
the retail yards are not buying anything. With the 
exception of Oklahoma little pole demand is expected 
now until spring, and post business is over till the 
yards begin to stock up after the first of the year. 








Hardwoods. 





Chicago. The temporary suspension by furniture, 
box and other factories has had the effect of making 
the hardwood market in almost all lines very dull. 
The implement factories are buying very tittle lum- 
ber. Supplies on hand in Chicago at least are deemed 
ample to run them two months or more. There is 
little prospect of immediate improvement ir this 
branch of the hardwood trade. The box factories 
closed for a time are again running andl the desand 
for the lower grades of gum and other hardwoods is 
expected to improve, as the factories have very light 
stocks on hand. The oak, birch and maple market has 
been affected by lessened activity of the chair and 
furniture factories, which usually are large buyers. 
Many buildings now being completed are holding up 
the demand for interior finish woods in some degree. 
Prices are being fairly well held on all the hardwoods 
and the cut in them has not been what it has been in 
other lumber. The supply of many hardwoods now is 
so light that the mills are unwilling to make sacri- 
fices. A number of instances have been reported this 
week in which, instead of disposing of transit cars of 
hardwoods at prices little more than the cost of manu- 
facture, these cars have been put in storage and will 
be held until prices get back to the normal. Dealers 
are certain, with the light supply of hardwoods in 
the country and the great curtailment in production 
going on this winter, the supply will hardly be equal 
to the demand in the spring and that prices will be 
as high if not higher than early in the fall. More 
inquiries are coming in from the country yards, and 
although orders received from them are small, the 
tendency is to buy more freely. Cancelations of hard- 
wood orders by factories throughout this section are 
heavy and dealers are compelled to keep cars moving 
from place to place until they can be disposed of. 

The implement factories have stopped buying ash 
and do not expect to add to their stocks before spring. 
Stocks are light, but price reductions are being made 
on desirable orders. 

Stocks of red oak, especially quartered, are light 
and even with the quiet demand will be practically 
exhausted by spring. Many buildings in which red 
oak is needed for finish are being completed and this 
is helping the market to some extent. 

White oak is in better demand than a week ago, 
and promises to be one of the most active hardwoods 
for the remainder of the winter. Although transit 
cars are in a few instances being sold at low prices 
the man who wants to buy when such cars are not 
on the market is having to pay considerably more than 
he did a month ago for firsts and seconds. Dealers 
seem to be less inclined to make concessions than they 
were early in November. The demand for quarter 
sawed white is slightly off, but is expected te recover, 
as the supply is limited. 

Demand from the furniture people for birch shows a 
decrease from last month. Considerable birch has been 
brought into the market during the last two weeks 
and in several cases, rather than sacrifice the lumber, 
dealers have rented small yards in which to store it. 

Prices are firm on rock elm. The closing of the 
implement factories has had much to do with the fall- 
ing off in the demand. Receipts are unusually light. 

Chestnut is very scarce. Purchases by the furniture 
factories for next year have caused prices to firm up. 

Basswood, although in light supply, is weak and 
but few orders are coming in for it. 

The close of the building season has lessened the 
demand for maple flooring and has not been without 
effect on the mapie trade and prices, which are slight- 
ly lower than a month ago. Many of the flooring fac- 
tories are running only half time and a few have 
closed. Maple stocks in the yards here are light. 

A better demand for all grades of gum is reported. 
Few of the yards have large supplies on hand. The 
furniture factories are buying to some extent of 
the lower and the better grades. The door factories 








CYPRESS 


Southern Saw Mill Company, Ltd. 
Independent Operators. 


LOUISIANA RED 


VIRGIN GRADES, ROUGH AIR DRIED 


No special widths or planing mill stock picked out. 
1 1% 3 
r istand 2nd, 50M 150M 30M 
Spa i - i Select, °100M 200M 5M 
P Shop, 300M 200M 12M 
Length 10 to 20 feet, first and second grade includes: TANK 
STOCK, 8 inches and up, wide. Thick stock, averages 12 to 
141nches wide. Thinner Stock, good wide average. Large 
Stock, all thickness and grades, in common; also Lath and 
Singles on hand. 


Southern Saw Mill Company, Ltd. 


NEW ORLEANS, LA. 

















Garyville, Louisiana. 


la -KENTUCKY HARDWOODS Sigg 


































Poplar and Gum 


Always on Hand For 
Prompt Shipments. 














We solicit a trial order, 
Also manufacture 


Oak, Ash, 
Chestnut, Etc. 


Kentucky Lumber Co. 


CINCINNATI, OHIO. 
TE ————- 
































Any Dealer 
Can See 
Through This— 


Simply because we always keep 
a large stock on band we can 
fill orders promptly. Drop us a line at once 
if you want some interesting prices we are mak- 
ing on a stock of 12,000,000 feet of well as- 
sorted and selected rough 


POPLAR 


Bove ne. Drop Siding, Ceiling, Casing, Shelving, 
Boards, Base, rand Window Jambs, 
‘Ale and Beer Staves and Heading. 


Prices yours for the asking. 


Swann-Day Lumber Co. 


CLAY CITY, KENTUCKY. 


erecs FLOORING 


Kiln Dried, Bored, 
End Matched, Holiow 
Backed and Polished 


HARDWOOD LUMBER 
and BEVEL SIDING. 


WEW GLASGOW PLANING MILLCO., GLASGOW, KENTUCKY. 
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also are making some purchases, as the sapwood has 
been found excellent for trim on birch doors. 
POO 

St. Louis, Mo. The local hardwood situation shows 
no change save in an increased volume of inquiries 
which the dealers take to mean that the market is at 
the turning point. Some of the dealers are report- 
ing quite a little selling this week, but this is in the 
main in special stock. ~ 





Memphis, Tenn. Demand for hardwood lumber is 
better than a short time ago, though still consider- 
ably below the average for this time. There is en- 
couragement over the stoppage of cancellations and 
there is some increase in the movement of lumber as 
a result of receipt of shipping instructions from those 
to whom lumber was sold but for whom shipment was 
held up. There is an increase in the number of in- 
quiries and this is looked upon as a very gratifying 
feature by local lumber interests, because giving evi- 
dence of needs that must be filled. There is no ma- 
terial change in prices. With one or two exceptions 
there is a better feeling and in some cases values are 
slightly higher than a fortnight ago. Collections are 
gradually improving and local financial conditions are 
mueh better. Plain and quarter sawn white oak is in 
good demand, but there is not much doing in any de- 
scription of red. Ash is steady, with offerings light 
and the demand comparatively good. Cottonwood is 
firm in the lower grades, which are searce. Box boards, 
too, are well held, while there is a moderately fair 
demand for firsts and seconds. There is not much 
poplar offered in this market and the undertone is 
quite healthy thereon. There is a fair quantity of gum 
for sale in all grades and this item is the softest spot 
in the local market. The prevailing view among mem- 
bers of the trade is that there will be a decided in- 
crease in values after the turn of the year under the 
stimulus of improved financial conditions, light stocks 
in the hands of consumers and small offerings in the 
southern hardwood territory as a result of the eurtail- 
ment of output. 


eee 
Minneapolis, Minn. While demand is very light it 
is the usual December lull and not out of the ordinary, 
so there is no feeling of weakness or fear for the 
future among dealers. Their dry stocks on hand are 
light and are not being pushed forward, the dealers 
preferring to wait till there is some evidence of buy- 
ing on the part of large consumers. This will hardly 
come till along in January. The season of inventories 
and annual statements is at hand and factories are 

not going to buy till it is over. 





New York. A number of dealers report better trade 
last week, and as a rule hardwoods are holding their 
own. There is little or no change in the price situation 
and it is generally believed that after January 1 trade 
will take a decided turn for the better. Until that 
time buyers are content to take things easy and allow 
stocks to run as low as possible for inventorying time. 
Collections are not vet what they should be, and al- 
though factory trade and some other lines are mod- 
erately busy the aggregate of hardwood orders shows 
up only fairly well. Ash and chestnut are the best 
sellers; birch, maple, oak and basswood supplies are 
more than ample to take care of the orders offered. 

eee 

Boston, Mass. The almost total absence of demand 
has led to good lumber being offered at much lower 
prices, in some instances, than two months ago. Lower 
prices are not the result of a larger production. In fact, 
manufacturers have been curtailing. While demand is 
quiet and prices easier it is believed that as soon as 
consumers are able to come into the market again as 
free buyers the tone of values will become firmer. 
Plain oak, one inch, ones and twos, is offered at $49 
to $53. Holders of quartered oak are much less firm 
than they were awhile ago. General asking prices for 
l-inch are $79 to $83. Sales have been made at the 
inside figure. Basswood is in moderate inquiry and 
offerings are not large. Ash and maple are not in 
large request at present. 

“——— eee 

Baltimore, Md. Hardwoods as a rule are in fair 
shape. Some easing off has taken place, especially in 
the lower grades of oak, but the better stocks are in 
moderately strong demand with prices well sustained. 
The uneertainty of the outlook and an unwillingness 
to carry heavy accumulations, not Jess than the un- 
favorable weather, has determined many of the saw 
mills to shut down for the present, and the output is 
greatly reduced as a consequence. 

AAAs 

Pittsburg, Pa. Some slight improvement has been 
noted in the hardwood demand during the last week. 
The orders placed have been largely for low grade 
stock, and indicating that industrial activities have 
turned for the better. Sound wormy chestnut is in 
the forefront and has been doing well. Better grades 
of oak and poplar are quiet. Prices have been quite 
steady on the whole. Shipments have been prompt. 





Columbus, Ohio. Better orders are reported by most 
jobbers in hardwoods in the last week. Dealers show 
a disposition to inerease their stocks slightly, although 
they are not buying as liberally as in former years. 
Poplar is strong except in the lower grades, which 
are off slightly. Firsts, seconds and No. 1 are quoted 
at about the same as last week. Oak is in fair de- 
mand, although some slackness in demand for quar- 
tered oak is reported. Other varieties such as ash, 
hickory, maple and elm are in little demand. 


Hemlock. 


Chicago. The yards here are doing but little busi- 
ness in hemlock. The slump in yelluw pine has had 
its effect on the hemlock trade, and. no improvement 
is looked for before the building season opens in the 
spring. Some hemlock is being sold in wagon load 
lots by the yards but the carload business is almost 
at a standstill with prices unchanged from those of 
the last month. The only large sale report was to a 
yard here which was changing its location and which 
laid in a heavy stock at very low prices. Cars in 
transit are still being sold at a sacrifice with anything 
but a beneficial effect on general market conditions. 





oes’ 


New York. The market is dull and nothing occurs 
to stimulate demand. Orders are scarce, suburban re- 
tailers ordering only enough stock to size up and keep 
their supplies in shape. Country building trade has 
held up fairly well but a number of instances have 
been noted where even this class of trade is falling off 
and hemlock wholesalers look for very little improve- 
ment before the first of February. 

V7—_—oreoeereee 

Buffalo, N. ¥. The demand for it is good, as much 
coarse lumber is needed to begin building. Producers 
say that those who speak of prices as off are trying 
to influence the market unfairly, as they have plenty 
of trade at full prices. Stocks in the city are mod- 
erate. 

Peewee 

Boston, Mass. The call for eastern hemlock boards 
is quet. No buyer is willing to anticipate his wants 
to any extent. Many are of the opinion that prices 
will be lower. Eastern clipped are held at $19 to $20. 
Sales have been made at the inside figure, but some 
mills will not sell at less than $20. There is a good 
sized stock of boards that may be offered at con- 
cessions. This keeps the market more or less un- 
settled. 

Pittsburg, Pa. Hemlock dealers are declining to 
take any long-time contract or those carrying deliv- 
eries over into the new vear. Those working on old 
contracts are rushing them out where possible. For 
the present the sales are confined to small lots. Out 
side interests are selling slightly below list, but this 
is not affecting the larger producers. 

Cleveland, Ohio. There is little buying going on in 
the hemlock market. Very few dealers expect to cdo 
anything along this line until after the first of the 
year, as the present conditions are unsettled. 





Poplar. 


Chicago. Prices are being held firmly on almost all 
the better grades of poplar, but it is moving very 
slowly, the scarcity being the only thing which holds 
up the price. Some concessions from list prices are 
offered on desirable orders, but the dealers seem in 
clined to stand out for list prices as long as pos 
sible. The factories are canceling practically no pop 
lar orders, and as a result there have been few recon 
signment orders offered here, and those which have 
come in have been quickly taken up. The lower grades 
are in demand since the box factories have resumed 
operations. 





TOO OOO 

Buffalo, N. Y. Poplar is holding its own, though 
that does not mean that sales are numerous. The 
stock is so scarce that the present small activity in 
lumber generally about fits the poplar supply. When 
the fall demand returns there will be but a small sup 
ply of this lumber with which to meet the needs of 
the trade. Prices are strong and promise to remain so. 

eee 

Baltimore, Md. In the midst of extreme quiet pop 
lar stands out for a degree of activity all the more 
noticeable because of the general conditions in the 
lumber trade. Stocks have been in good demand all 
along and the prices realized were such as to encour 
age production. While the approach of the holidays 
also tends to affect poplar, trade so far has been re 
markably good, both as to the movement and prices, 
and there is every reason to assume that the new vear 
will start in with fair activity. Stocks are not ex- 
cessive, the demands of the consumers having kept up 
regardless of the uncertainty in other divisions of the 
lumber trade. The boxmakers have taken large quan- 
tities of lumber and other buyers have also purchased 
with comparative freedom. The stocks in the hands 
of dealers here are not heavy and a continuance of 
acceptable prices seems to be assured. 





Columbus, Ohio. Except in the lower grades the 
poplar market has retained its strength despite the 
general unfavorable conditions which have prevailed. 
Firsts and seconds are quoted at from $54 to $57, while 
No. 1 is also firm. The lower grades are off several 
dollars a thousand. Receipts are smaller and stoeks 
are generally small. 


Fir, Spruce and Cedar. 


Chicago. The uncertainty of the situation on coast 
lumber resultant on the freight rate question now 
being heard at Washington has effectually put a 








quietus on trading this week. Reports received here 
indicate that if the question is decided favorably to 
the railroads a number of the western mills will re- 
sume operations immediately. The railroads are hold- 
ing off in their buying until the same question is 
settled. What few fir timber are being disposed of 
here at a reduction from former prices, as many cars 
have been regonsignéd here after having been refused 
by the one ordering them. The demand for timbers 
has been lighter than for several months and no im- 
provement is looked for in the general situation until 
the railroads begin buying again. The car building 
companies say that they will use about the same 
amount of fir as usual next year, but are not yet ask 
ing for bids on it. 

Minneapolis, Minn. Reports from a number of the 
leading retail concerns show that trade is very little 
affected by the financial disturbances. Most of the 
yards are doing a lighter business than last year, but 
their trade could not be called dead by any means. 
They are clearing away the surplus of stock which 
most yards carried all summer, and are getting down 
to the point where they must replenish. Nothing much 
is expected till after the holidays, but by that time 
it is thought that the Dakotas will begin to produce 
a good line of orders for early shipment. 

Portland, Ore. Locally lumber went down $1 a 
thousand this week to induce business now that east 
ern California trade is at low ebb. California is plac- 
ing few new orders although business is expected to 
revive with the improvement of the financial situation. 
Considerable business could be done on time, but this 
does not meet with general approval. No new foreign 
business was reported this week. Sash and door men 
report several eastern buyers in the field looking for 
bargain counter sales, but so far the millwork men 
have retained established prices and hope to be able 
to continue to do so. At a meeting here this week 
the opinion was expressed that little could be gained 
by slashing prices. So far the mills have enjoyed ex 
cellent business, They are still filling orders far ahead 
of their capacity. Logs are quoted from $8 to $10. 


~_~_——_—~ 


Tacoma, Wash. The firm market continues very 
quiet, with no recent change in conditions, either rail 
or cargo, and practically no inquiries coming in from 
the east. What millmen are most interested in just 
now is the outeome of the Interstate Commerce Com- 
mission hearing at Washington, D. C. If the advance 
in freight rates is set aside rail trade will be expected 
to pick up within four or five weeks. If the rate 
yoes into effect the market is likely to continue very 
dull. If the lumbermen win their point and the roads 
go to the supreme court conditions will likely remain 
as at present until the matter is finally settled. There 
is some local business and water mills are getting some 
cargo trade, but the foreign demand is not active and 
California has not picked up any. Fir logs remain 
firm on the Sound. The association camps are shut 
down, but a few of the independents are operating 
and there are enough logs to take care of what de 
mand there is. 

PPO OOOO 

Seattle, Wash. There is little difference so far as 
new business is concerned than was reported last week. 
A majority of the mills running are catering to the 


local trade, which is heavy. The coastwise business 
is quiet. Cargo orders are decreasing. Prices are 
still off. 


eee 


Kansas City, Mo. There is very’ little demand for 
fir, spruce and cedar at this time. The freight rate 
muddle prevents the jobbers here from pushing trade, 
and they are doing nothing more than accepting such 
business as is offered, at the prevailing market prices 
and on the new rate. The jobbe rs here are anxiously 
awaiting the decision of the Interstate Commerce Com 
mission, and hope that it will be made promptly, so 
they will know on what rates to figure bv the time 
the dealers wish to place orders for spring. , 





Southern Pine. 





Chicago. Southern pine manufacturers who have 
been here during the week say that the curtai!ment 
of production is much greater than expected; produe 
tion has been greatly reduced and some mills closed 
where owners felt they were in position to take such 
action. The number of transit cars sent into Chicago 
to be sold for whatever they will bring, and recon 
signment of cars refused by the consignee are hay- 
ing much to do with keeping the market in a de- 
moralized condition. Were it not for cancelations and 
the dumping of lumber on this market considerable 
improvement would have been noticed before this, as 
there is a much better inquiry, especially for build 
ing material. A number of warehouses and flat bnild- 
ings are to be ereeted here this winter, which will take 
considerable yellow pine material. Contractors report 
that with labor as cheap as it is the outlook for a 
steady volume of building throughout the winter 
months is unsually good. The heavy timbers market 
is quiet and will remain so until the railroads begin 
making their contracts, when it will be but a short 
time until stocks are cleaned up. No delays are en- 
countered in getting pine through from the south as 
there now seems to be an abundance of cars. All the 
yards sav they are getting in almost an average num- 
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ber of small orders. Prices are governed largely by 
the anxiety of the seller to dispose of his stock. 
—eeee 

St. Louis, Mo. Inquiries were in greater volume 
this week thar at any time since the depression set 
in. From this the local lumbermen believe that we are 
on the verge of much better times. The opinion pre- 
vails that the increased volume of inquiries is due to 
the fact that the retailer has at last begun to realize 
that prices have touched bottom and are getting ready 
to stock up at the first indication of a rise. 

PPO 

Kansas City, Mo. Generally speaking the demand 
for yellow pine yard stock is light, but within the week 
several good orders have been placed by dealers who 
believe that rock bottom prices have been reached and 
think it is a good time to buy. There has also been 
more inquiry for prices during the past few days than 
for a long time, and the yellow pine people are rather 
looking for quite a respectable volume of business be- 
tween December 15 and 30. Buyers here express the 
opinion that prices will go no lower and that an up- 
ward trend will soon be noticeable. A good many 
manufacturers are refusing business at the low record 
quotations, and ‘a rather unusual feature of the market 
is that uppers are firmer than common stock. The 
closing down of the mills and general curtailment in 
the production has had a good effect, and the yellow 
pine people here feel more encouraged over the trade 
outlook than they have for a number of, weeks. Deal- 
ers needing stuff quick have no trouble obtaining 
prompt shipment as most mills are able to ship orders 
within a few days after receiving the order. This 
does not mean that the consignee will receive his ear 
promptly, as the railroad companies are making very 
slow deliveries. 

New Orleans, La. Reports from the interior indi- 
cate some improvement of market conditions. Orders 
are said to be more active, while inquiries have in- 
creased noticeably. The best posted millmen are in- 
clined to the belief, however, that there will be no 
appreciable betterment of demand until after the holi- 
day season, A marked improvement is predicted by 
the middle of January, based upon knowledge of mill 
and market conditions. Complaints of car service have 
about subsided altogether. Buying continues of a 
desultory character, with dimension moving more 
freely, perhaps, than other items of the list. The 
price is still weak, but the continued restriction of 
output should pave the way for better conditions early 
in the new year. 

NN 

New York. Local offerings continue large and prices 
are unsteady. Stocks in city yards continue large 
enough for the moderate business offered, and no one 
seems at all anxious about future supplies. Flooring 
orders are coming along in fairly good shape and the 
general demand for dressed stock is not altogether un- 
satisfactory. Schedules and yard supplies are offered 
very freely and local buyers have no difficulty in 
promptly securing such stocks as they need to keep 
their own supplies in shape to handle the moderate 
trade. 

ee 

Baltimore, Md. Georgia pine men are taking things 
easy. The local requirements in the way of lumber 
ure small, and much of the business done here is with 
outside concerns, Stocks suffice to meet all the needs 
of the local consumers and shipments are kept down as 
much as possible. Conservatism in purchases as well 
as in production is being manifested and at least until 
after the first of the year no marked change in condi- 
tions is to be expected. Some big work is developing, 
the Baltimore & Ohio Railroad Company having de- 
cided to rebuild the wrecked pier at Locust Point, 
while the South Baltimore Car Works are running 
again under the direction of the receivers, The pros- 
pects are distinctly more favorable, and there is every 
reason to look for greatly improved conditions in the 
near future. For the present, however, quiet prevails, 
and no special efforts are being made to push trade. 





Pittsburg, Pa. Curtailment of production among 
the larger mills has shown a good influence on the 
general trade. Stocks on hand and in the yards are 
not Jarge and with the slow arrival of new stock 
there seems to be a stronger tone to the sales being 
made. Prices are not quoted according to any list, 
however, and the dealers report a limited business 
compared with what is called normal. 


North Carolina Pine. 


ie id 

Boston, Mass. Very little interest has developed in 
the demand for North Carolina pine this week. Buy- 
ers are holding out of the market, taking only what 
they are aetually obliged to. Mill prices are not as 
firm as a few weeks ago. Roofing moves in a mod- 
erate way only and the eall for No, 1 partition is not 
large. Some business in the latter has been reported 
at $31, although $32 is a fair asking price. 


—_—oOeoownr 





Baltimore, Md. The holidays being near at hand, it 
would be too much to expect that a marked revival in 
activity of North Carolina pine should take place. As 
a matter of fact the situation continues quiet, with 
stoeks here large. Throughout the Norfolk section the 
plants have suspended operations and will probably re- 
main idle until after the holidays, unless a decided 
change in the conditions should take place. Under the 
cireumstances it is only natural that the range of 


values should be easy, but as compared with the fig- 
ures of several years ago the quotations still seem 
high. 





Cypress. 


PAPA ID LIL 


New Orleans, La. Curtailment is even greater than 
heretofore. Some of the mills postponed their shut- 
down until the logs on the ramps and in the water 
could be cared for and are now closing down, most 
of them, with the announcement that operations will 
not be resumed until after January 1. Traveling sales- 
men continue inactive and the loading of listed orders 
is about the only sign of activity. Some good ship- 
ments are made upon old orders and standing con- 
tracts, a large part of the movement being by water 
routes. An abundant supply of cars is reported. Prices 
continue well held and the manufacturers are in good 
financial shape. Resumption of business in good vol- 
ume is anticipated early in the new year. 





Chicago. Since the tank factories have curtailed 
their output to a large extent and some of them are 
closed down altogether, the demand for that grade of 
cypress has fallen off materially. Some of the tank 
factories are asking for bids on large orders for the 
spring season, but very few of these orders have been 
placed as yet. The indications are that all large 
cypress orders are to be delayed until the latter part 
of January. The demand for shop is light. The sash 
and door men are not buying and say that they will 
not invest in new supplies until they are able to tell 
something about the demand in the spring. The lower 
grades used in box manufacture are being bought to 
some extent. Although reductions in price are being 
offered on large orders prices are being fairly well 
maintained. 

OPO 

St. Louis, Mo. The cypress market presents no 
change. The dealers report an added volume of in- 
quiries which would seem to indicate that the mar- 
ket is about to take a turn for the better. Prices are 
being rigidly maintained here because the dealers 
know that they have the goods and some day in the 
not distant future trade is going to want them. 





Kansas City, Mo. There is little demand for cypress 
at the present time and the Louisiana manufacturers 
are not making any effort for business. Most of the 
saw mills have closed down and the production for 
December will be light. Cypress people here say that 
mill stocks are more or less broken at this time, there 
being a shortage of shop and selects at some mills, and 
a general scarcity of bevel siding, and inasmuch as 
the mills have quite a number of orders on hand, mill 
stocks will be considerably lower and more or less 
broken by the time the dealers come into the market 
for their spring supplies. While a few concessions 
have been made within the past month, the cypress 
market is satisfactorily firm. 





New York. Little or no effort is made to secure any 
of the big eypress orders usually placed at this time 
of the year. Business is confined strictly to a hand to 
mouth basis, and while offerings are fewer than last 
month, and the price situation continues as satisfac- 
torily as can be expected under the circumstances, 
wholesalers in some instances are feeling discouraged 
and it is believed it will take longer than expected for 
the situation to right itself. 

Buffalo, N. Y. Cypress dealers find that the trade 
has followed white pine. While the demand is light 
the prices are fairly well maintained and there will 
be a good movement again as soon as business im- 
proves. 





Baltimore, Md. The cypress manufacturers are pro- 
ceeding with caution. Many of them have reduced 
their output of lumber and shipments are so regulated 
as not to overload any one market. The stocks here 
are not greatly in excess of current needs, and the 
general range of prices is quite satisfactory. Little 
lumber is being offered regardless of what it will bring, 
and the holders of stocks are content to carry them 
until they can be disposed of at acceptable figures. 


Shingles and Lath. 


Chicago. The market has become so quiet in red 
cedar shingles that many of the western manufac- 
turers are storing their shingles at different points 
near Chicago and will hold them until satisfactory 
prices can be obtained. Transit cars are being of- 
fered at ridiculously low prices. Several of the com- 
panies are unwilling to sell their shingles at the pre- 
vailing prices and are only selling them on a basis of 
$2.80 for clears, f. o. b. the Coast, and $2.40 for XAX. 
White cedar shingles are quiet, but the reduction in 
prices is not so great as in the reds. 

SOP 

Minneapolis, Minn. The transactions are few and 
far between, with prices weak but not falling be- 
-ause of influences at the other end. The shingles 
held in store for a higher price are in strong hands 
and will not be sacrificed. Transit stocks are ex- 
tremely limited now and cut more figure in the mar- 
ket than their volume deserves. 








San Francisco, Cal. The steamer Signal has ar- 
rived from Eureka with another cargo of 5,000,000 
redwood shingles, which will be reshipped to Stockton 
and air dried in the yards of the Pacific Redwood 
Shingle Company. Prices for green stuff are un- 
changed. The opening of the rainy season, which will 
disclose many leaks in roofs, will help the demand 
for shingles. There is very little call for cedar 
shingles from the northwest and the price has de- 
clined to $2.75 or $2.85 a thousand for *A*s, Fir lath 
are in ample supply at about $2.50 on the wharf San 
Francisco. 

eee 

Tacoma, Wash. The red cedar shingle situation 
shows no improvement and is, if anything, state mill- 
men, worse than it has been this fall so far as de- 
mand and prices are concerned. Most of the mills 
are idle and nothing is moving in this vicinity. 
The shutdown is the most complete ever known, and 
if the advance in freight rates is knocked out mill- 
men will look for good spring prices.: Cedar shingle 
logs are holding up well. 





Seattle, Wash. There is little difference so far as 
Many mills, through wholesalers, are consigning ship- 
ments. Rail orders are a trifle better. Cars are plenti- 
ful and with indications pointing to an advance in 
price the present is a good time to place orders. 

eo" rere 

Kansas City, Mo. The red cedar shingle business 
is very quiet, but the transit cars are being disposed 
of slowly, and as there are no shipments being made 
at this time it looks as if there would be a decided 
shortage of shingles available for quick delivery in 
the near future. Several of the leading jobbers have 
no cars whatever coming via Billings and one or two 
have none in transit. Prices are still low and until the 
market and demand shows an improvement there will 
be very few cars shipped from the coast. 





New Orleans, La. Demand is sluggish and move- 
ment small. There has probably been accumulation 
of both items. Concessions on the better grade cypress 
shingles are reported occasionally. Lath are in good 
supply and can be sold in either straight or mixed car 
lots. Prices are called steady. 

eee" 

Buffalo, N. ¥Y. A good stock of shingles is on hand 
and sales are selling liberally. The Pacific coast ship- 
ments are running low and the receipts by lake are 
over. With the receipts by rail from California and 
Canada the stocks have been made much larger than 
they have been at this time of the year usually. Prices 


are not strong. 
OOP 


Boston, Mass. Few transactions of any size are 
now reported in shingles. The recent fall of snow and 
the severe cold weather has checked the cail to a 
large extent so far as orders for immediate shipment 
are concerned. If prompt delivery is wanted dealers 
can get as high as $4.25 in some cases for cedar ex- 
tras, but $4.10 to $4.20 is nearer the price for business, 
The demand for lath is not large and prices are not 
as firmly held as they were. For 1%-inch quotations 
range from $3.75 to $3.85, but the outside figure is 
difficult to obtain today. For 1%-inch few sellers 
would refuse a bid of $3.50. 





Cooperage. 


Chicago. Any prices which can be quoted on cooper- 
age at the present will be merely nominal, as there 
is little or no demand in that line. The factories 
here report that business has never been so dull, On 
some items there is a slight tendency to reduce prices, 
but on most items the old prices are being held, as 
the manufacturers do not feel that it will help the 
market to make reductions when nothing is being 
ealled for. Red oak staves are unusually dull, but 
indications are that the demand for white oak after 
January will be sufficient to take up all the staves 
which are being made this season. Nominal prices 
are as follows: Tierce hoops, $16 to $17 a thousand; 
6-hoop iron tierces, $1.50 to $1.55; 8-hoop, $1.55: to 
$1.60; white oak pork barrels, $1.55 to $1.60; staves, 
$40 to $43; pork barrel staves, $30 to $31; pork hoops, 
$9 to $10; hickory box stamps, $13 to $14; flour 
staves, $10 to $11 a thousand; for No. 1 elm, $10 to 
$11; 30-inch elm, $10.25 to $11; basswood flour barrel 
heading, 10 to 101%4 cents a set; tierce heading, 20%4- 
inch, 26 to 28 cents a sot; pork heading, 20 to 21 cents 
a set; gum syrup bacrel staves, $28.50 a thousand; 
hickory flour hoops, $6 to $6.50 a thousand; coiled 
elm hoops, $9.75 to $10.75 a thousand; beer barrel 
staves, $125 to $130 a thousand; full dress staves $5 
more, 








Railroad Ties. 


Chicago. The quietness in railroad buying of all 
kinds has affected the tie market to some extent and 
but few orders are coming in. White oak ties of 
course remain in demand for repair work and prices 
are unchanged. Ties of other woods are quiet and 
are expected to remain so until spring. There will be 
but little curtailment of production of ties this win- 
ter and the output may be larger, as in some of tho 
logging camps ties are being cut instead of logs. Gum 
ties are weak, 
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POLES—D. Dill & Co., Lewis......... es ° The Crittenden Lbr. Co . .a2 
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Ailison Lumber Co., » The. Bennett Lbr. Co., J. 8.h oy am aciz 60 Z—SHINGLES. 
Am. Lbr. Exp. Co © 125 Big Falls Lbr.Co...... ni 12 one ates: Meee 
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Britton Lumber Co. ..€ 73|Day TE ie kc 5 See hz 68| Foster-Latimer Lbr. Co.. “acl 79 | Howell Shingle Co.. 
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Chicago Oar Lbr.Co.......@ 52] Ferry-Baker Lbr. Co......hz Goodlander-Robertson ibe oe ty Co., RJ. bias 
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Conlon & Downs.......efhz 52!Gates & Co., G. W......... Inter. Hardwood Lbr. Co <.el Miller & Vidor Lbr. Co.. ef 
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10| McDonough Mfg. -q 114] ,,, Sheet Iron Works. w 121 

11| Manistee Iron Works Go./qu 118|Shreveport Tin & “Bhicet . 
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Cale-Lane Oil Co.......... Evens A gag Fire —_ 
Cement Prod. ExhibitionGoy Com 
ar, “eal Portland Cement Fairbanks. yt Co. 

satellite wealia Ford Mfg. OB; 6 «5. ate | 
childs” & Co., S0... * Fox Typewriter Re cs .y 93 
Chute, H. GO. . .-.y 94] Garden City Sand .-y 94 
Commonwealth Hotel. . . mee 53| General Electric Co. ...... y 


Cumberland Hotel........ 
Enameled Steel Sign Co 


101 
Gillette Roller as ey ty 101 
Epperson & Co. ,U.S8 se 


oe 91| Goodvear Rub = 
y Hanson, C. H. 


— erry y 72 





Kellogg Switchboard & Sup. Marquette Cement Mfg. Co.y Rankin & Co., Harry...... Stockton Transfer Co.,Jos..y 52 

ise nssabacess tewnac y 125) Monarch Grubber Co..... < RapidAddressing Mach.Co. y ay, ony Mig .Co.y 
Klee & Son, Abe. ......... 4| Morgan ff eee 98 Rindes, Kalmbach, Logie 4 U.8. Graphite Co........ ty 
Laclede-Christ yClayPro. Gay 121| Northern Electrical Mfg. Co. z TE Oe errreqee rr Union Bank Note Co...... y 
Leaver, James. 69] O. K. Mfg. Co., The...... y 59 Roth oe are 10 Univ. Portland ane Co.y 136 
Liberty Mut. Fire Ins. Co... z 24| Penna Lumbermen’s Mutual wegnders ‘Auto., Sash Loc vas Schaick, Gerard......y - 
Loctecne?, A A... > cesccces y Fire Insurance Co. . <T BEl  Giicaccccccnccsveces Watney, Be Be. oacccgcces y 
Lumber Ins. Gen. ‘Ag’ cy....¥ Perry-Book & Bindery ‘Co. y 61 seat Co., 93 Wigsins Co., The Jno. B....¥ 94 
= Tinderwriters. ....y 13 | Pitkin Co. Geo 





Lunham & Moore......... y 02| Pratt, Wallace............ y 


N.M 
Simplex Time Recorder coy ae Wrought Iron Range Co...y 


Sparks Bros. Mule Co. Zelnicker Sup. Co., W.A..ry 24 








Advertisements will be ins . in this department at 
the following rates: 


For one week, - - - 26 cents a line. 
For two weeks, - ° - 45 centsa line. 
For three weeks, - - - 6U cents a line. 
For four weeks, - - ° - 765 cents a line. 


Nine words of ordinary length make one line. 

Heading counts as two lines. 

No display except the headings can be admitted. 

Remittances to accompany the order. No extra charge 
for copies of paper containing advertisement. Copy must 
be in this office not later than Wednesday morning in 
order to secure insertion in regular department. All adver- 


tisements received later will be placed under heading Too 
Late to Classify. 


| Too fate To Classify | 


BAND OR BAND RESAW FILER 
Wants position at once. Guarantee satisfaction any kind of 
timber. Al references. Address W. G., Box 90, Drew, Miss. 


WANTED-TO SELL ON COMMISSION 
For manufacturers of hardwoods, yellow pine and white 
cedar shingles, Central Ohio territory. 

Address “R. 33," care AMERICAN LUMBERMAN. 


POSITION WANTED 
By married man, 28 years old, with 9 years’ experience 
in all departments of the yellow pine business, having been 
on the road as buyer and inspector. Also some experience 
selling in the north but most of my time has been in the 
manufacturing end and have for the last year managed a 
30,000 capacity mill. Desire to take position first of year. 
Address “R. 32,” care AMERICAN LUMBERMAN, 
WANTED-—TO BUY LUMBER YARD 
In small town, located in good farming community in south- 
ern Kansas or Oklahoma. 
Address “—. 54,” 














care AMERICAN LUMBERMAN. 


BARGAIN, TIMBER LIMITS. 
700,000,000 feet at 25 cents per thousand. Convenient to 
town of Kamloops on main line Canadian Pacitie railroad. 











Address “R. 37," care AMERICAN LUMBERMAN. 
FOR SALE 
Que TBEOS- COM GANG. o5 cr cacececsecrecerscer® Bee 
One 20x42 Corliss engine, with belt.............. 1,200.00 
One automatic engine, 200 H. P.............6.5- 500.00 


One 25 KW direct connected engine and generator 750.00 
One 100 KW engine and generator............... 1,500.00 
Two 150 HL. P. tubular boilers, each 350.00 
TWO Weber Tae WOMRTS, CRG. a o:c cs 6066 4580080000 500.00 


POWER EQUIPMENT CO., 1102 Fisher Bldg., Chicago. 





WANTED-SALESMEN 
In Wisconsin, Illinois, Indiana, Ohio, Minnesota, lowa, North 
Dakota and South Dakota to sell shingles on a commission 
basis. Address “R. 36," care AMERICAN LUMBERMAN, 


20,000,000 FT. YELLOW PINE 
Mill, railroad ete. in operation. Want quick buyer; liberal 
terms. Address “RR. 35," care AMERICAN LUMBERMAN, 








DO YOU WANT A SITUATION? 


Advertise now. An advertisement placed in the Wanted 


Employment columns will bring your want notice before the 


eyes of people who are looking for men. If you want some- 


thing, write the AMERICAN LUMBERMAN, Chicago. 


WANTED-—POSITION BY HIGH CLASS MAN 
As sales manager or salesman by January 1. Competent to 
take entire charge of office. , Best references. 

Address “R. 39,” care AMERICAN LUMBERMAN. 





WANTED-POSITION AS LOGGING SUPT. 
Ten years’ experience with pine and cypress skidder; can 
furnish a full crew and Al references. 

« Address “2. 38,’ ” care AMERICAN LUMBERMAN. 








WANTED-—INFORMATION. 
One thousand questions answered in “The Curiosity Shop,” 
a new book. Address AMERICAN LUMBERMAN. 








WANTED-—TO BUY ON STUMPAGE BASIS 
And pay for as sawn or shipped, one to two hundred million 
hardwood or pine. Will put up a double band mill at once. 
What have you to offer? Address “FINANCIALLY 
RESPONSIBLE,” care AMERICAN LUMBERMAN. 


FOR SALE—LUMBER YARD. 
A money making yard in southeast Iowa. 
selling, owner going west. 





Reason for 





ddress “R, 40,” care AMBRICAN LUMBERMAN, 





om 
= 
WANTED—MANAGER 
For large yellow pine plant, capacity forty millions. Must 


know yellow pine thoroughly. State age, experience and 
salary desired 


Address “NASSAU,” care AMERICAN LUMBERMAN. 











Wanted: Mill Mechanics ] 


ROTARY FILER WANTED. 

Wanted, first class rotary saw filer for mill of 40,000 
capacity, sawing yellow pine and black jack in Colorado. 
Address, stating wages wanted and giving references, 

“M. 16,” care AMBRICAN LUMBERMAN. 








WANTED-—SUB-FOREMAN—PLANING MILL 
Plant employs 25 to 30 men. Doing custom work and 
manufacturing soft wood finishes; doors, sash etc. Must be 
good labor boss and a hustler. Advise, with full particulars 
and references, 

U. 8. LUMBER & SUPPLY CO., Berwick, Pa. 
WANTED—COMPETENT MAN TO TAKE CHARGE 
Of wholesale — office 


S. & W. H. NORTHROP LUMBER CO., INC., 
Ric hmond, Va. 





WANTED—-MANAGER 
For a large band mill with band resaw in the hardwood 
district of the south. Must have man capable of running 
factory producing various small artic les made from the 
lower grades of lumber. As this manager will have under 
his charge several hundred employees and about $500,000 
worth of property he must necessarily be a man of expe- 
rience and ability. 
Address “R. 6,” care AMERICAN LUMBERMAN. 


WANTED-A COOK. 
One like McDonald, the cook, in “Forest Land.’ 
a book and read about him. $1.25. AMERICAN LU MB . it. 
MAN, Publishers. 


WANTED—RELIABLE LUMBER BUYER 
Must possess a practical knowledge of the business, and 
able to hustle and to produce results in the buying and 
shipping of yellow pine lumber for railroad companies, car 
companies, pole stock and factory trade. Good proposition 
to right party. 

Address “R. 30,” 








care AMERICAN LUMBERMAN. 


WANTED—AN Ai MILL MAN 
Who understands manufacturing hardwood lumber in South. 
Give experience, references and salary. 
Address “BAND MILL,” care AMERICAN LUMBERMAN. 


WANTED-STRICTLY FIRST CLASS FOREMAN 
For sash, door and interior finish factory. Must be able to 
figure from plans, detail the work. Must be good manager 
of men and strictly up- to date in every particular. Address, 
with reference, M. 21,” care AMERIC AN LUMBERMAN. 


WANTED-—A BOOKKEEPER 

One who will keep the “Curiosity Shop” on his desk for 
frequent consultation on lumber matters. Published by 
AMERICAN LUMBERMAN. 


WANTED-—SASH & DOOR ESTIMATOR. 


One familiar with plan and detail work. Give age, expe- 
rience, reference and salary expected. 


Address “M. 33,” care AMERICAN LUMBERMAN. 
WANTED 


Reliable lumber commission men - handle our pine and 
hardwood on strictly commission basi 
DEEMER MANUFACTURING CO., 

















philadelphia, Miss. 


Wanted : ‘fumber umber Salesmen 


WANTED-—SALESMAN 
For Pittsburg territory, January 1, to sell white pine, yel- 
low pine and hardwoods. Must be experienced. Communi- 
eations held strictly confidential if requested. Applicants 
will please state age, habits, where last employed, salary 
inet and references. 
Address “R. 16,” care AMERICAN LUMBERMAN. 


WANTED-—COMMISSION SALESMEN 
To handle stock of western pine for new company in eastern 
Washington. Address “R. 23,” care AMERICAN LUMBERMAN. 




















WANTED—HIGH CLASS SALESMAN 
To invest $5,000 or more in wholesale lumber company, now 
organizing, and take position with company. Everyone inter- 
ested to be active workers who know their business. 
Address “Pp, 27,” care AMERICAN LUMBERMAN, 





WANTED-SALESMAN TO REPRESENT 
Wholesale sash and door house in Indiana and Michigan. 
Experienced man acquainted with territory desired. Give 
references, experience and salary required. 

Address “P. 10,” care AMERICAN LUMBERMAN. 


SALESMAN WANTED. 
Salesman to sell hemlock lumber and pine lath; $7.50 
per car commission. 
Address 5 





5,” care AMERICAN LUMBERMAN. 


WANT TO SELL? SOLD. 

When you have anything you want to sell advertise in 
the AMERICAN LUMBERMAN. We sell anything that is 
salable. We reach the Pin Let us be your salesman. 
By advertising you — find an easy way to make a sale. 
A trial will convince 

AMERICAN LUMBE yRMAN, Manhattan Bldg., Chicago. 


WANTED-SALESMEN. 

Wanted, by one of the largest lumber- manufacturing con- 
cerns, two or three first class traveling salesmen. State 
experience, salary —s and references. 

Address . 56,” care AMERICAN LUMBERMAN. 


WANTED—SALESMEN 
For British Columbia red cedar shingles in Illinois and 
. Particulars. 
LO eee EXPORT LUMBER & SHINGLE CO., 














| Wanled-Cmployment | 


WANTED-—POSITION, JANUARY FIRST, 


~As manager of retail yard or hardwood inspector, by expe- 
rienced lumberman. 
‘ 


Address ‘R. 7,” care AMERICAN LUMBERMAN. 








WOOD TURNER & MACHINE MAN 
Wants position; can take charge of small shop; general 
planing mill work. Indiana or central states preferred. 
Address “MECHANIC,” care AMERICAN LUMBERMAN, 


WANTED- POSITION BY EXPERIENCED 
Lumber bookkeeper and general office man. A worker because 
I have to and also like it. 

Address _— 





care AMERICAN LUMBERMAN. 


WANTED-—POSITION 
By an expert band saw filer; double band or double cutter 
preferred. References: Vansant, Kitchen & Co., Ashland, 
Ky.; Madera Sugar Pine Co., Madera, Cal.; Simonds Saw 
Co., Portland, Ore. P. M. BUNDY, Yale, Ky. 


SETTER WANTS POSITION 
South preferred ; steam or hand; can do extra sawing. 
Address “N. 21,” care AMERICAN LUMBERMAN, 


CRUISING, LOGGING & MILLING EXPERT 
Accurate estimates and reliable information furnished from 
A to Z in all woods on any piece of land in America. Correct 
topographical maps made; number, size and quality of trees 
and logs given on each 40 or tract; railroad laid out; mill 
sites located; best use of timber designated; bankers and 
loaners of money carefully guarded. Expert lumber in- 
spector etc. Fidelity unsurpassed, absolutely incorruptible. 
Every demand regarded sacredly. Over 40 years’ continuous 
experience in all its branches north and south. Gilt edge 
references if required. Address 


J. A. CLARK, P. O. Box 733, Houston, Tex. 
WANTED—POSITION AS SALESMAN OR 


Buyer for lumber firm; eight years’ experience; well 
acquainted with southern manufacturers and northern whole- 
salers. Address “R. 2," care AMERICAN LUMBERMAN, 


YOUNG MAN OF EXCELLENT BUSINESS ABILITY 
And many years’ lumber office experience desires to become 
associated with progressive concern where ability and energy 
will meet with reasonable compensation and an opportunity 


for unrestricted expansion. Pacific coast preferred. Will be 
at liberty after January 1. 


Address “ENERGETIC,” 

















care AMERICAN LUMBERMAN. 


WANTED-TO REPRESENT. 

A gentleman thoroughly posted on eastern markets and 
with retail trade in New York and Philadelphia and who is 
a stockholder in several large lumber companies, but not 
actively engaged in the management of them, desires to 
occupy his time. Wishes to represent a thoroughly reliable 
manufacturer upon a mutual satisfactory basis. 

Address “M. 9,” care AMERICAN LUMBERMAN, 
OFFICE MAN AND ESTIMATOR 
Wants position. Now employed, but want to change. Good 
reason for leaving present position. 
Address “R. 31,” care AMERICAN LUMBERMAN. 


COMPETENT BOOKKEEPER & CASHIER 
Thoroughly experienced in saw mill business from stump to 
retail yard desires to change with a concern having a 











future. Will sacrifice salary. A1 references; single; good 
habits. Address “R. 26,” care AMERICAN LUMBERMAN. 





A | HARDWOOD INSPECTOR 
Eight years’ experience on road and large wholesale yard. 
Best reference furnished. Position wanted by January 1, or 
sooner. Address “R. 3,” care AMERICAN LUMBERMAN. 


EXPERIENCED STENOGRAPHER 


And correspondent desires engagement January Ist. 


ddress “N. 22,” care AMERICAN LUMBERMAN, 








WANTED-—POSITION AS BAND SAW FILER. 
Eight years’ experience in woods of north, south and west, 
on single and double cut saws. Will guarantee good results. 

Address ‘R. 22,” care AMERICAN LUMBERMAN, 





WANTED-POSITION BY A YOUNG MAN 
As manager of retail yard. Six years’ experience. Not 
afraid to work. References furnished. Prefer a point west 
of the Mississippi river. 
“— 


Address 20,” care AMERICAN LUMBERMAN. 


BOOKKEEPER AND CASHIER 
Wants position on North Pacific coast. Several years’ all 
around experience in mill office and yard. Address 
“YOUNG LUMBERMAN,” P. O. Box 711, Hoquiam, Wash. 


WANTED-—POSITION AS LUMBER SALESMAN. 
Fifteen years’ experience; thoroughly familiar with yellow 
pine; can handle large dealers, special bills ete. Open for 
engagement January io 

Address “R. 27,” care AMERICAN LUMBERMAN, 


BAND SAW FILER, EDGERMAN, SETTER. 
We are first class men in every respect. Experienced in 
all kinds of timber. Can furnish best of references. Setter 
has had three years’ experience on steam sets. Not looking 
for a fancy price but fair wages and steady employment. 
Please state price in first letter. Address 
, 820 Cedar St., Chattanooga, Tenn. 
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| Wanted-Employment | 





[ Wanted: Cmployment | 








WANTED—POSITION. 
Supply and outfit man, used to buying. Can look after 
logging ; north, south or west. Married. 
Address “Rh. 19,” care AMERICAN LUMBERMAN. 


COMPETENT BAND FILER WANTS POSITION. 
5717 CODY ST., Duluth, Minn. 


POSITION WANTED JANUARY iST. 
Yvuung man with eleven years’ experience in lumber busi- 
ness; last five years with Pittsburg wholesaler. : 
Address “R. 18,” care AMERICAN LUMBERMAN. 


SALESMAN AND GENERAL OFFICE MAN 
Open to engagement; eight years’ general experience, road 
and office; two years eastern sales agent for western firm; 
Al Record. Address BOX 5, Route 3, Tacoma, Wash. 


EXPERT BAND FILER NORTH AND SOUTH 
Desires to make a change; guarantee satisfaction on single 
or double mill; can come on short notice. Reference: Sumner 
Lumber Company, Zuber, Fla., present employers. State 
wages paid in first letter. 

Address Cc. E. FARLEY, Kendrick, Fla. 


SITUATION WANTED 
By young sash and door man. Office and road experience. 
References. Address “R. 17,” care AMERICAN LUMBERMAN. 


MAN THOROUGHLY FAMILIAR 
With hardwood business, controlling output of several mills. 
wants to represent large hardwood concern as buyer through 
the south, with headquarters in Mobile, Ala. Highest refer- 
ences as to competency and reliability. 
Address “R. 12,” care AMERICAN LUMBERMAN. 


YARD FOREMAN OR HARDWOOD INSPECTOR 
Wants position at once. 
Address “R. 15,” care AMERICAN LUMBERMAN. 


POSITION AS LUMBER SALESMAN. 
Have had ten years’ experience in eastern Pennsylvania and 
New Jersey; am making change on account of present em- 
oper going out of business. 

Address “N. 19,”" care AMERICAN LUMBERMAN. 


IF THERE IS A SAW MILL OR WHOLESALE 
Lumber concern that can make use of the services of a 
thoroughly reliable, competent man, 388 years of age, with 
experience from stump to dealer; also the experience of 
having a business of his own, who is not afraid to guarantee 
results or get off the pay roll without an invitation, will 
kindly advise what they have to offer. 

Address “Pp. 7,” care AMERICAN LUMBERMAN. 


STAIRBUILDER & GENERAL FOREMAN 
xood manager. Strictly up-to-date in every particular. Six 
years in present position. 
Address “Pp, 22,” care AMERICAN LUMBERMAN. 



































SAW MILL ENGINEER WANTS POSITION 
Competent to take full charge. Can furnish the best of 
reference. Address “‘P. 24,” care AMERICAN LUMBERMAN. 


WANTED-—POSITION 
As woods and railroad supt. Competent man, 15 years’ expe- 
rience logging operations in Michigan, desires position as 
supt. of logging operations with reliable concern. Location 
immaterial; control competent labor for railroad and woods 
operations. First class references. 
Address “Pp. 18,” care AMERICAN LUMBERMAN. 


WANTED—POSITION 
By first class lumber salesman. Ten years in Wisconsin. 
Good references. 
Address 








“Pp, 16,” care AMERICAN LUMBERMAN. 


[Wanted:fiumber «Shingles 





POSITION BY HIGH GRADE RETAIL 
Lumberman. Have good manayrerial experience, Al estimator 
from plans, thorough bookkeeper, worked up from practical 
mechanic to present position, strictly sober, can give best 
of references. Prefer Seattle, Tacoma, Portland, Los Angeles 
or some such western point. Have brought good results for 
years. Address “Pp. 19,” care AMERICAN LUMBERMAN. 





POPLAR AND BASSWOOD. 
No. 1 and No. 2 common grades, 1”, 1144”, 2” and 214” 
thick. 
GAMBLE BROS., Highland Park, Ky. 





SALESMAN WANTS POSITION. 
I have road and office experience in all southern woods. 
ddress “N. 28,” care AMERICAN LUMBERMAN. 


POSITION WANTED BY BAND SAW FILER. 
Experience in north and west in all kinds of timber. On 
single and double cut saws. Can come at once. Strictly 
sober man. Address “FILER,” Box 456, Washburn, Wis. 





WANTED-—FOR DELIVERY PROMPTLY 
Or within next three months: 
6 cars 4-4, 1&2 Plain White Oak. 
4 cars 5-4 1&2 Plain White Oak. 
10 cars 6-4 1&2 Plain White Oak. 
10 cars 8-4 1&2 Plain White Oak. 
Quote prices on any or all f. 0. b. cars; cash. 
Cc. & W. LUMBER CO., 18 Broadway, New York City. 





POSITION WANTED 
January first by capable young lady stenographer. Satisfac- 
tory references. 
ddress “N. 24,” care AMERICAN LUMBERMAN. 


BAND SAW FILER WANTS POSITION 
In single band mill; can come at once. Address 
J. S. DIX, Port Harrelson, S. C. 


WANTED~-A POSITION 
With hardwood manufacturing firm. The undersigned, 
widely experienced in hardwoods as yard owner, manager, 
buyer and salesman, desires to form alliance with well 
established hardwood manufacturing concern and represent 
them in the north with headquarters at Chicago. References 
as to integrity and ability promptly supplied. 
Address “M. 25,” care AMERICAN LUMBERMAN. 











WANTED-—POPLAR LOGS 
18” and up in diameter. 
BUFFALO VENEER COMPANY, Buffalo, N. Y. 


WANTED—CEDAR LOGS AND BOLTS 
From any northern Michigan or Wisconsin points for shingles. 
MENASHA PAPER CO., Menasha, Wis. 


RAILROAD TIES WANTED. 

25 M for shipment next spring. 

Will contract at once. 

Ties must be standard 6”xS8”—8’, uniform thickness and 
widths; sound, straight, live white oak, No. 1; 10 percent 
No. 2 ties will be accepted. 

Quote prices F. O. B. Indianapolis. 

THE NATIONAL SUPPLY CO., 
821 Board of Trade, Indianapolis, Ind. 











POSITION WANTED 
By an up-to- date band filer; best references. Addres 
608, 57 AVENUE NORTH, West Duluth, — 


WANTED-—MAPLE, BIRCH AND OAK SQUARES. 
1%” and 2”, 15” and 18” long 
i A Sc HMECHEL, Chicago, II. 





WANTED-POSITION AS MANAGER OR 
Assistant in retail lumber yard with chance for promotion. 
Three years’ experience. Best reference. Any locality ex- 
cept swamps. Open December 1, 1907. 

Address L. PAYNE, Melbourne, Mo. 


THE WANT GETTER 
Quick returns at small cost. Do you want something? Of 
= Jas do. Advertise in the AMERICAN LUMBERMAN. 
‘ T NOV 
AMERICAN LUMBERMAN, 315 Dearborn St., Chicago. 


WANTED-—GENERAL MANAGEMENT 
Of reliable saw mill operation manufacturing 50,000 to 
75,000 per day, hardwoods or pine; north or south. Thor- 
oughly practical experience in all departments. Good sys- 
tematizer. Extensive and valuable acquaintance with re- 
quirements central and eastern states. Highest references. 
Address “M. 12,” care AMERICAN LUMBERMAN, 


WANTED—A POSITION AS FILER. 

Have had eighteen years’ experience on band, rotary and 
gang in fast mills and all kinds of timber. Can give Al 
references; 38 years old, strictly sober and married. Can 
come at once. W. E. SWEANEY, 

1814 Canal St., New Orleans, La. 


WANTED—A YOUNG MAN 
Anxious to succeed in the lumber business, to buy the 
“History of the —— —? of America,” which shows 
what others have don 
AMERICAN LUMBERMAN. Publishers, 315 Dearborn S&t., 
Chicago. 

















WANTED-POSITION 
By first class planing mill superintendent with some good 
company working North Carolina and yellow pine. 
Address “J. 16,” care AMERICAN LUMBERMAN. 





WANTED-—PERMANENT POSITION 
3y capable manager. Hardwood lumber office preferred. 
Now employed. Can be at liberty when necessary. Thor- 
oughly experienced in manufacturing rough and dressed 
stock, including planing mill specialties. Has sensible busi- 
ness reasons for desiring change. 
Address “Pp. 15,” care AMERICAN LUMBERMAN. 





POSITION WANTED AS SALES OR GEN. MGR. 
Or represent reliable concern for St. Louis territory. Have 
had 11 years’ experience from stump to consumer in hard- 
woods and yellow pine. Now assistant manager of hardwood 
mill; for good reasons wish to change. Best references. 
Address “Pp, 26,” care AMERICAN LUMBERMAN. 


WANTED-—POSITION AS SUPERINTENDENT 
Or foreman of planing mill; 16 years’ experience; Al refer- 
ences. Must be where there are schools and churches. No 
place considered that don't pay a salary of $150 per month. 

Address “Pp, 25,” care AMERICAN LUMBERMAN. 








COMBINATION BOOKKEEPER,STENOGRAPHER 
Or gen. office man wants position with good yellow pine con- 
cern. Seven years’ experience in wholesale and manufactur- 
ing depts. Can furnish best of reference; south preferred. 
Address “Pp, 14,” care AMERICAN LUMBERMAN. 


WANTED-POSITION 
With large concern as buyer or salesman. Competent to 
take entire charge of office. At present manager for one 
of the largest concerns in the country. Thoroughly ac- 
quainted with entire eastern territory. 
Address “C. 5,” care AmeRican LUMBERMAN,. 


WANTED-POSITION AS MANAGER 
Of hardwood plant. Have had ten years’ successful expe- 
rience in the south. Understand thoroughly the business 
from stump to market. 
Address ae, 





18,” care AMERICAN LUMBERMAN,. 


BOOKKEEPER OR CASHIER. 

Wanted, position as bookkeeper or cashier by single man 
24 years old, strictly sober and good habits. Have had five 
years’ experience in lumber accounting, both manufacturing 
and wholesale. Not afraid of long hours and hard work. 
Salary, $1,500 per year. 

Address “A. 





10,” care AMERICAN LUMBERMAN. 





POSITION AS OFFICE MANAGER, AUDITOR 
Or city salesman wanted by young man in Chicago with 
hardwood concern. ‘Ten years’ experience. Highest class 
references. Address “M. 6,” care AMERICAN LUMBERMAN. 





FOR SALE—ENTIRE INTEREST 
In “In Forest Land,” the most interesting poetry book of 
the year. $1.25. AMERICAN LUMBERMAN. 


COMPETENT BOOKKEEPER 
And general office man, at present employed, desires to 
change ; am 35 years old, married. Best of references. 
Address “p! 2,”’ care AMERICAN LUMBERMAN. 


POSITION WANTED 
By first class band saw filer; can deliver the goods. 
Address “P. 5,” care AMERICAN LUMBERMAN. 











ASSISTANT BOOKKEEPER & STENOGRAPHER 
Young married man with one year experience as stenog- 
rapher with lumber company and one year experience as 
clerk with commission house desires to locate with lumber 
company; prefer south Am thoroughly capable and can 
show excellent past record. 
Address “P, 17,” care AMERICAN LUMBERMAN. 


TRAVELING SALESMAN WANTS SITUATION 
Northern or southern lumber, either on the road or office 
in Chicago. Ready January, 1 or before if necessary. 
Address “K, 42,” care AMERICAN LUMBERMAN. 








COMPETENT ACCOUNTANT AND BOOKKEEPER 
Desires position first of year with lumber concern. Six years 
in office, two years grading, checking, shipping etc. Prefer 
position in sales department or as lumber inspector, however 
will accept other employment. Age 28; married. References. 
ddress “N. 27,” care AMERICAN LUMBERMAN. 





[ Wanted: Tinber=finher Lands | 





WANTED—TO PURCHASE LARGE TRACT 
Of lower peninsula Michigan ae lands, running largely 
to hard maple, hemlock and white ash. 
ddress WADE BROS., Traverse City, Mich. 


WANTED—AN ESPECIALLY NICE COMPACT 
Body of yellow pine, with 100 million feet of timber, at a 
close price. Address ‘‘R. 4,” care AMERICAN LUMBERMAN. 


WANT-—LONGLEAF YELLOW PINE TIMBER 
We have some cash and excellent Indiana income prop- 
erty, also fine Illinois farm, to exchange for one hundred to 
one hundred fifty million feet yellow pine tract. Give full 
particulars of what you have to offer. 
ddress P. 0. BOX 56, Marion, Ind. 


WANTED-—LONG LEAF PINE. 
Owners of 250,000, ,000 feet (or more) will | pmrned address 
at once, “K. 51,” care AMERICAN LUMBERMAN. 














WANTED—INFORMATION. 

Every American wood will be found properly classified in 
=~ ae of the Lumber Industry of America.” Send 
or circula 
AMERICAN LUMBERMAN, Publishers, 315 Dearborn St., 
Chicago. 











WESTERN CEDAR POLES. 
We want for stock at our Minnesota transfer yard 35-foot 
and longer western cedar poles in straight or mixed carloads. 
Must be seasoned live timber 6 . quality. Cash when 
delivered. Address us Chicago, 
THE VALE NTINE -CLARK COMPANY. 


WHEN YOU HAVE A WANT 
In the lumber line, get what you want through the want 
columns of the AMERICAN LUMBERMAN, the greatest clearing 
house for lumber wants. 


AN ESTABLISHED WHOLESALE FIRM 
In Ohio will contract with a few good manufacturers of 
hardwoods, yellow pine, hemlock, cypress, fir, cedar shingles, 
white pine etc. to sell their output with exclusive territory 
rights on a percentage basis. We invite correspondence at 
once. Address “M. 37," care AMERICAN LUMBERMAN. 


WANTED-BLACK WALNUT LOGS & LUMBER. 
We buy any amount of black walnut logs pall lumber, 
inspect at shipping point and pay cash f. o. b. car 
A. EU L ER, Cincinnati, “Ohio. 


WANTED-300 M. FT. GREEN ELM, LOG RUN, 
Regular widths and lengths, 144” thickness. Please quote 
prices f. 0. b. ee 
HE NATIONAL SUPPLY CO., 
125 E a Market St., Indianapolis, Ind. 


THOUSANDS UPON THOUSANDS 
Of people have obtained good positions by advertising in the 
Wanted Employment columns of the AMERICAN LUMBERMAN, 
Your ad inserted in this paper would be read by nearly 
everyone interested in the lumber world and its allied in- 
dustries. Don't wait, send your advertisement at once to 
the AMERICAN LUMBERMAN, Manhattan Bldg., Chicago. 




















A WHOLESALE FIRM LOCATED AT 
St. Louis wishes to take the output of a yellow pine mill 
manufacturing high grade yard and shed stock. Are pre 
pared to make a reasonable | advance to good concern. 
Address “R. 29," care AMERICAN LUMBERMAN, 





WANTED-—FOR SPOT CASH 
All kinds of hardwood in all grades and thicknesses. Will 
take up at mill if quantity justifies.) Address 
RODE & HORN, 9 Lynch St., Brooklyn, N. Y. 


WANTED—100 M. FT. QUARTERED WHITE & RED 
Oak, dry, ist and 2nds, 6” and wider, regular lengths. 
Quote prices f. o. b. Indianapolis. 
THE NATIONAL SUPPLY CO., 
125 East Market St., Indianapolis, Ind. 


WANTED—SOUTHERN SOFT ELM, 
3” log run, shipping dry. 








P. SCHMECHEL, Chicago, III. 


WANTED-—BLACK WALNUT LOGS-—FOR EXPORT 
J. ALBERT PRYOR, Media, Pa. 


WANTED-COTTONWOOD AND GUM LUMBER 
Will buy in lots of from one to 100 car lots or more. Will 
contract for the cut of mills, log run or on grade. Address 
KANSAS CITY PACKING BOX COMPANY, 
Kansas City, Kan. 


WANTED-—SECOND-GROWTH WHITE HICKORY 
Handle squares for turning. Also white ash bat squares. 
PONTIAC TURNING COMPANY, Pontiac, Mich. 


. o 
= 
= 
SECOND HAND LOG LOADER 
Immediateiy, to travel on flat cars; to handle sixteen-foot 
logs. State price, location, maker, style, and age. 
DEXTER SULPHITE PULP & PAPER CO., _Dexter, mM. 
WANTED-—ABOUT ONE HALF MILE 
25 to 35 pound relaying rails. 
Address “X. Y. Z.,”" care AMERICAN LUMBERMAN. 


























SECOND HAND GEARED LOGGING ENGINE 
Wanted ; standard gauge, 25 to 30 tons, in good order. Coal 
burner, with steam and air brakes and siphon. Price must 

low. SOPER LUMBER CO., Chicago, II. 


ARE YOU WANTING HELP? 
A small advertisement inserted in the “Wanted Employ- 
ees” column will get you experienced help. Send us your 
ads. AMERICAN LUMBERMAN, Chicago. 
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Wanled:Business Opportunies | 


fr SalePaciieCoastTimber fands 














WANTED-—RETAIL LUMBER YARD 
Desire a yard located in a good live town in either 
Indiana or Illinois, for whole or half interest in which will 
trade all or part of $25,000 worth of stock in a first class 
yellow pine mill located in Mississippi. This property will 
bear the closest investigation. 
Address “S. L. E.,” care AMERICAN LUMBERMAN. 





WANTED-—LOGGING JOB. 

We have five good mule teams and five good ox teams and 
want good logging job for winter and spring; must be good 
work and prices good. Give details when writing. We also 
have timber cutters. 


F. H. HICKS & SONS, Minot, Miss. 





WILL INVEST 
From $2,500 to $10,000 in a first class lumber manufacturing 
concern with services. Seven years’ experience. Best of 
references. BOX 888, Rockford, IIl. 


SAWMILL WANTED 
At McKinley, 
Isle of Pines, Cuba. 
We own 30,000 acres of yellow pine timber and need 
portable mill, planer ete., cutting 10,000 to 15,000 daily. 


Address 





Lumber sells at mill; common undressed, $18 per 1,000; 
studding, $23 per 1,000; patent siding, $30 per 1,000; 
demand greater than supply right at the mill, but any 


surplus could be sold at big prices in Cuba; will make a 
liberal deal with experienced people owning their plant. 
Address the owners for further details. 
ISLE OF PINES COMPANY, 
Dept. G, 1107 Union Bank Bldg., Pittsburg, Pa. 


fr Sale Timber <imber Lands} 


SOUTH AND PACIFIC COAST TIMBER 

We employ the largest and most complete crew of timber 
cruisers in the United States or Canada and estimate and 
examine every tract we buy or sell for our clients. We 
solicit correspondence with actual timber investors or 
timber owners (no attention paid to letters from brokers 
or agents) who desire to buy or sell high class timber 
properties in the south, Pacific coast or Canada. See 
our ad on page 2 this issue. 

JAMES D. LACEY & COMPANY, 

608 Hennen Bidg., 507 Lumber Ex., 1200 Old Colony Bldg. 

New Orleans, La. Seattle, Wash. Chicago, Ill. 

829 Chamber of Commerce, Portland, Ore. 


FOR SALE—SOME OF THE MOST EXCELLENT 


Timber tracts in Mexico ; also mining and farms. 
Address “N. 14," care AMERICAN LUMBERMAN. 

















TO USERS OF OAK AND POPLAR. 

An opportunity that comes but once in a lifetime. 

A sufferer by the money conditions must sacrifice 200,000,- 
000 feet of fine forked-leaf white oak and yellow poplar in 
eastern Kentucky for $100,000. Only $40,000 of it cash. 

Application for details must be made to 

“a. 9," 
if really interested.) 


care AMERICAN LUMBERMAN, 
(By wire, 
P. 8.—Don't let “monetary conditions” rob you of this 
opportunity to get a million dollars worth of oak and poplar 


for one-tenth its value. 





FOR SALE-—i65, 000,000 FT. 
Oak, chestnut and fo geal + Te $1.50 stumpage; contract 
to load on car at $12 per New York and Buffalo rate, 
19¢c; Philadelphia, Iie ; . Pittsbu and Cincinnati, 16c. 
Address M. 23,”" care AMERICAN LUMBERMAN. 


[TorSaleSouthecnfimber fand 





CALIFORNIA, OREGON AND WASHINGTON 
Timber lands with our own expert cruisers’ reports on every 
2% acres on each tract offered by us. Our estimates can 
be verified from our original field books, thus saving you 
heavy expenses of making original estimates and also saving 
valuable time. Our representations guaranteed. 

See our ad on page 2 in this week's issue. 

AMES D. LACEY & COMPANY, 
Other offices : 
608 Hennen Bldg., 
New Orleans, La. 
1200 Old Colony Bldg., 
Chicago, Ill. 


FOR BARGAINS 
See my ad page 56. Also choice Clatsop county tract for 
sale at a low price. JOHN H. HAAK, 
702 Oregonian Bldg., Portland, Ore. 


CALIFORNIA PINE & FIR AT 25 CTS. PER M. 
By reason of inside information and through long expe- 
rience in lands, I know of a chance to pick up three hundred 
to one thousand million feet of good pine and fir timber in 
California at 25 cents per M. ‘Titles and cruises guaranteed. 
Will give information and handle here for an interest in 
profits. Must be satisfied of square deal. Act quickly; 
chance will soon slip away. Write, wire or call. 
. G. F., 3100 Ellis St., Berkeley, Cal. 


FREE TO WOODWORKERS 
Sample pages of the Wood Workers’ Manual, just issued. 
AMERICAN LUMBERMAN, Publishers, 315 Dearborn St., 
Chicago. 


PROMPT ACTION WITH A LITTLE 
Ready money will secure an interest in or entire ownership 
of a fine tract of Pacific coast timber available to trans- 
portation coming from the hands of the original owners, 
homesteaders and squatters. Such opportunities cannot be 
duplicated in the future. Parties handling the transaction 


Western offices : 
829 Chamber of Commerce, 
Portland, Ore. 
507 Lumber Exchange Bldg., 
Seattle, Wash. 














have run short of funds and will sell interest or entire 
control at a sacrifice. Communicate directly with owners. 
POSTOFFICE BOX NO. 653, Seattle, Wash. 





CAREFULLY SELECTED TIMBER LIMITS 
In blocks of different areas and in different parts of the 
Province of British Columbia. Full details on ~ 9 
T. L., Room 509, Coristine Building, Montre 





INLAND EMPIRE TIMBER LANDS. 
Seventeen years of active experience in both manufactur- 
ing and cruising timber lands, west of Rockies. Write for 
list of pine timber and mill properties. 
WILL HAYWARD & CO., Lindelle Block, Spokane, Wash. 


CLIMAX TALLY BOOK. 

The best book made for tallying cars of hardwood lumber. 
Thousands sold. Vermanent record. Convenient to use. 
The device of an old inspector. Stiff leather covers, thumb 
and finger straps on covers for holding book. Price, post- 
paid, 75 cents a copy. Address 

AMERICAN LUMBERMAN, Publishers, 
Chicago. 





315 Dearborn St., 





TIMBER LIMITS FOR SALE. 

I own and offer for sale, on or near tidewater, heavily 
timbered British Columbia timber limits, timbered with 
cedar, spruce and fir; trees from two to ten feet in diam- 
eter. Have had limits cruised by my own cruisers and 
bought with my own cash. For sale at fair profit above 
actual cost. I buy bargains and sell bargains. Tracts from 
640 to 10,000 acres. Time for examination. Deal with 


owner. Address 
A. T. KELLIHER, 
Room 9, 407 Hastings St. West, Vancouver, B. C 


OREGON AND CALIFORNIA TIMBER LANDS. 

I have for sale several good tracts cruising from 30 to 
150 millions. If interested, address “F. 73," care AMERI- 
CAN LUMBERMAN, and full particulars will be furnished. 


PACIFIC COAST TIMBER LANDS. 
For timber lands or mill properties in Washington, Oregon 
and California address 
W. I. EWART, Alaska Bldg., Seattle, Wash. 











FOR SALE-VALUABLE PINE TIMBER LIMITS 
In District of Algoma, all tributary to Georgian Bay. Also 
good modern band saw mill with necessary dwellings etc., 
situated near the mouth of Spanish River on Georgian Bay. 
The above will be sold in bulk or separately. Terms of 
payment very moderate to suit purchasers. For further 
particulars address 
NIPISSING LUMBER CO., LTD., Hamilton, Ont. 


FOR SALE-BOOKS FOR LUMBERMEN. 
The AMERICAN LUMBERMAN leads the world in publica- 
tions intended for lumbermen. Send for circulars concerning 
new books to AMERICAN LUMBERMAN, Publishers. 


FOR SALE-—LARGE TRACT OF TIMBER 
In central Ontario, the property of the Canadian Land & 
Immigration Company, of Haliburton (Limited). 

A large tract of well timbered land containing large quan- 
tities of railroad and pulpwood timber. ‘There are large 
quantities of cedar, hemlock, spruce, balsam, basswood, 
cherrybirch, a »le, also considerable pine, elm and ash on 
this tract. t Is well served by two railroads. The com- 
pany is eatal to sell this timber in blocks ranging from 
5,000 to 10,000 acres, or more if desired. 

There are several good mill sites on the property. This 
would be a good opportunity for parties who are at present 
cut out and looking for a new location. 

Maps and plans and es pare ean be had by 
apply ring to OCKHART GORDON, 

A pire ‘0 Thdelaide St. Last, 








Toronto. 





HOW ABOUT YOUR TITLES? 
The undersigned makes a specialty of examining and per- 
fecting titles, particularly tag titles. 
K. K. KENNAN, 
Attorney-at-Law, 
Suite 1017-1019 Wells Building, Milwaukee, Wis. 





TIMBER, IRON & COAL LANDS. 
Aaron Graham, of Christiansburg, Va., has some nice 
timber, iron and coal lands for sale, and he would like to 
correspond with some of the best brokers of the cities. 





FOR SALE—i00 MILLION OF SAW TIMBER 
Located quarter of mile from R. R., good mill site, good 
market for lumber, easy logging chance, - aot thousand 
stumpage; payment down, easy terms. Add 

BOX 1409, Spokane, Wash. 


VALUE VS. CHEAPNESS. 

You can buy a tally card for a penny or two, while the 
“Climax” tally books cost 75 cents a copy or $4 for 6, yet 
thousands of them are sold, and hardwood men who once 
use them always use them. Why? Because they are the 
best. For sample pages and description address 
AMERICAN LUMBERMAN, Publishers, 315 Dearborn St., 
Cc hicago. 


300 MILLION FEET EASTERN ‘OREGON PINE. 

Land nearly level ; 14 miles from railroad; easy of access ; 
a logging stream passes through the tract : will cut much 
larger percent of clears than average tracts; eastern freight 
rate is $2.50 per M less than from interior or coast points ; 
Chicago. OWNERS, 232 Neville Block, Omaha, Neb. 








TIMBER LANDS BOUGHT AND SOLD. 
There is no better medium published than the AMERICAN 
LUMBERMAN for bringing the buyers and sellers of timber 
lands. together. Your ad in this department would be a 
business bringer. Don't wait but advertise now. 
AMERICAN LUMBERMAN, Manhattan Bldg., Chicago. 


PACIFIC COAST TIMBER LANDS. 

Dealer in timber land and mill property exclusively. 
Timber lands estimated in any size tracts. Employ largest 
and most competent crew of timber cruisers on the Pacific 
coast. I make personal examination of tracts of timber and 
estimates thereon, bought or sold for my clients. Corre- 
spondence solicited with timber investors or timber owners. 

Oo. W. BROWN, 

301-302 Lumber Exchange Bldg., 





Seattle, Wash. 


BRITISH COLUMBIA TIMBER LANDS. 
For timber lands and mill property in British Columbia or 
Alberta, address 
WESTERN GENERAL SUPPLY CO., LTD., 
Calgary, Canada. 


FOR SALE-30O SECTIONS IN ONE BODY 
Of heavy fir, spruce i cedar timber land, in western Ore- 
gon. Address DIN P. McBRIDB, Durand, Mich. 


BUY BRITISH COLUMBIA TIMBER 
At a sacrifice. 200,000,000, easy of access, adjacent to rail- 
way and river. For quick sale, 10 cents per M secures it. 
A sure money maker. 
200,000,000, with new mill, 40 M gapectty,, copeating ; 
railway connections. A bargain eo ae Furth = ar- 
ticulars, address 735. ‘Nelson, B 

















FOR SALE—TIMBER IN THE SOUTH. 
All facilities. 
500,000 acres yellow pine. 
40,000 acres yellow pine. 
40,000 acres hardwoods. 


Address “NELSON,” care AMERICAN LUMBERMAN. 





FOR SALE-—IN SOUTHWESTERN PART OF 
Florida: Thirteen-year timber right, from January 1, 1908, 
to two hundred fifty million feet round virgin longleaf pine, 
accessible to both water and rail. Price, if taken soon, only 
$120,000. 8S. M. TWINE, Pine Bluff, Ark. 


FOR SALE—STUMPAGE. 
60 million feet Gum in North Carolina, 
15 million feet Gum in North Carolina, with mill. 
200 million feet Pine in South Carolina. 
18 million feet Pine in South Carolina. 
Prices right. Terms to suit purchaser. Write e: data. 
UNITED INVESTMENT COMPANY, INC. 
tank of Commerce Bldg., Norfolk, Va. 


SPECIAL BARGAIN IN W. VA. TIMBER. 
10,310 acres for only $130,000. Only $30,000 cash 
required. On railroad, nice grade for logging. Will cut 
63,000,000 feet, of which 23,000,000 is hemlock, 15,000,000 
chestnut, 10,000,000 white oak, 6,000,000 rock oak, 4,000,000 
red oak, 5,000,000 other woods. 
Address A. A. 








DORSEY, 
THE BEST YET 


28,000,000 feet timber and 4,100 acres of land for $66,000. 
Located in Virginia, 1 to 5 miles from railway. Timber is 
“very large” original growth and of splendid quality. A real 
panicky snap. BOX 5, Preston, Md. 


WHITE OAK & POPLAR 
4,000,000 feet “very large’ white oak one 
Virginia, 1 mile from railway. Price, $12,50 
BOX 5, Peston, Md. 


FOR SALE—100,000,000 FEET 
Stumpage—average haul from railroad less than three miles 
—oak, 65,000,000 ft.; cypress, 12,000,000 ft.; hickory, 
5,000,000 ft.; ash, 7,000,000 ft.; elm, 3,000,000 ft.; gum, 
1,000,000 ft.; other native woods, 7,000,000 ft. Located 
Desha, Drew and Lincoln counties, Arkansas. Will sell 
each species of timber separately or as a whole. Address 

R. J. BRISCOE, St. Louis, Mo. 


| HAVE FOR QUICK SALE 
Forty million feet pine at $2. Shipping facilities good. Log- 


ging conditions satisfactory 
R. McREA, Camden, Ark. 


CLIMAX TALLY BOOK. 

Handiest thing for the purpose you have ever seen. Every 
hardwood lumberman should have one. Designed by a prac- 
tical hardwood inspector who knew what was wanted. 
Bound in sheep, with stiff covers and thumb and finger 
straps. Size of book closed, 4%2x8% inches. Price per 
copy, 75 cents; six copies, $4; twelve copies, $7.50. Sample 
pages free. Published and for sale by t 
— LUMBERMAN, | Publishers, 315 Dearborn St. 
“hicago. 


Parsons, W. Va. 








poplar in 




















SOUTHERN TIMBER LANDS FOR SALE. 
Have some exceptionally attractive propositions in south- 
ern timber lands, pine, cypress and hardwood. If you have 
money for such investments write - 
OHN C. ENGLAND, 
1124 Missouri trast Bldg., St. Louis, Mo. 


BEFORE BUYING TIMBER ANYWHERE IN THE 
South, write THE CAROLINA REALTY & TRUST CO., 
Bishopville, 8. C. 


TIMBER LANDS FOR SALE 
All kinds, all sizes, any location; southern states. Stumpage 
rapidly advancing in price. Big demand, and desirable hard- 
wood tracts hard to secure. Buy timber lands now for big 
profits. Write us your wants, stating kind and location 
desired. BOX 337, Clarksburg, W. Va. 


PINE AND HARDWOODS IN SOUTH CAROLINA. 
75,000,000 on navigable river, 400,000,000 near railroad 
and 25,000,000 pine immediately on railroad, all fine timber. 
A large body of choice cypress near transportation in North 
Carolina. Details given to principals only. Also a new 
band mill plant, with 150,000,000 timber and all equipment 
ready to run. 
Address 











“CAROLINA,” care AMERICAN LUMBERMAN. 


FOR SALE 

9,000 acres L. L. pine on railroad in Alabama. 
feet per acre. Nicely located. For the next 30 days will sell 
at a bargain. 

28,000 acres L. L. pine in Louisiana. On railroad. No 
finer pine in the south. Price right. 

Several tracts of fine virgin white oak timber lands for 
sale at ont prices. CARTER & HOWORTH, 

Rooms 9 and 10 McInnis Bldg., Hattiesburg, Miss. 


fir Salefuunber Shingles] 


KILN-DRIED POPLAR DIMENSION LUMBER 
Poplar bevel siding. 
GAMBLE BROS., 





Cut 6,000 











Highland Park, Ky. 





HIGH GRADE SOFT CORK WHITE PINE 

We carry one of the largest stocks of high grade, bone 
dry white pine in the United States at our Menominee, 

Mich. +» yards. 

This stock is 4-4 to 16-4 in thickness, 
better. 

We also carry a complete stock of white pine in the 
common grades, and we solicit your inquiries. 

AMERICAN LUMBER & MFG. CO., Pittsburg, Pa. 


WOULD LIKE TO CORRESPOND WITH 
Some first class concern who has a well established trade to 
sell our output of pine and hardwood lumber. We manu- 
facture about four million feet of the two kinds. Can close 
contract within sixty days if satisfactory arrangements can 
be made. Address “R. 28,” care AMERICAN LUMBERMAN, 
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AMERICAN LUMBERMAN. 


DECEMBER 14, 1907. 














FOR SALE 


100,000 ft. 1 Clear and Seconds plain sawed White Oak. 
30,000 ft. 114” Clear and Seconds plain sawed White Oak. 
20,000 ft. 214” Clear and Seconds plain sawed White Oak. 
30,000 ft. 3” Clear and Seconds plain sawed White Oak. 

100,000 ft. 14 Common plain sawed White Oak. . 
30,000 ft. 1144” Common plain sawed White Oak. 

200,000 ft. 14 Clear and Seconds plain sawed Red Oak. 
50,000 ft. 1134” Clear and Seconds plain sawed Red Oak. 

100,000 ft. 2” Clear and Seconds plain sawed Red Oak. 
20,000 ft. 24%4” Clear and Seconds plain sawed Red Oak. 
90,000 ft. 3” Clear and Seconds plain sawed Red Oak. 
80,000 ft. 4” Clear and Seconds plain sawed Red Oak. 

150,000 ft. 14,” Common plain sawed Red Oak. 

70,000 ft. 14%.” Common Seconds plain sawed Red Oak. 
50,000 ft. 144” Clear and Seconds plain qtd. Red Oak. 
20,000 ft. 2” Clear and Seconds plain qtd. Red Oak. 
The above stock is band sawn, dry, and runs good widths. 
Write us for prices. 

CHAS. F. LUEHRMANN HARDWOOD LUMBER CO., 

St. Louis, Mo. 





FOR SALE 

One car No. 2 Common Flooring, 1 1-16x3%4 
One car No. 3 Common F looring, 1 1-16x314 
One car No. 2 Common Flooring, 1 1-16x5%4 ; D2s & CM. 
One car No. 3 Common Flooring, 1 1-16x5 i,’ D2S & CM. 
One car No. 1 Common Flooring, 1 1-16x2%. 
Two cars No. 2 Common Flooring, 1 1-16x2%4. 
One car B&Better H F Flooring, 13-16x2%. 
One car B&Better Flooring, 13- -16x 2% 
One car No. 1 Common Flooring, 13- 16x2 2. 
Two cars No. 3 Common Flooring, 13-16x2%4. 
One car No. 2 Common Flooring, 138-16x34. 
One car No. 3 Common Flooring, 13-16x3 \. 
Two cars No. 1 Common Flooring, 13- 16x54 , D28S & CM. 
Two cars No. 2 Common Flooring, 15-16x5 4, D28 & CM. 
One car No. 1 Common Ceiling, 7-16x2%. 
Two cars No. 2 Common Ceiling, 9-16 3%. 
One car No. 1 ‘Common S E Siding, %x5%. 
One car No. 3 Common § E Siding, %4x5% 
One car No. 2 Common Drop Siding, Pat. 105. 
One car No. ¢ 3 Common Drop Siding, various. 
Two cars No. 2 2 Common Car Siding, 13- 16x34 x9 4. 

FLORALA SAW MILL Co., -axton, Fla. 


FOR SALE—ONE MILLION FT. 
No. 8 and better western pine inch lumber. Can also supply 
timbers, ties and factory material from new mill in eastern 
Washington. Address “R. 24,’”’ care AMERICAN LUMBERMAN. 


FOR SALE-SECOND GROWTH RED HICKORY 
In the round, split or sawed. 
BOX 655, Zanesville, Ohio. 


FOR SALE—EXPORT OAK AND OTHER 
Southern hardwoods, cut to order on modern band mill. 
Rate about 7 cents to seaboard. Address 

“EXPORT OAK,” care AMERICAN LUMBERMAN. 


FOR SALE 
Kiln dried, blind bored and end matched oak flooring. 
We have an accumulation of 244” face select and factory 
oak flooring that we will make a special price on to move 
promptly. We can also ship mixed cars containing flooring, 
poplar bevel siding, white pine and yellow pine, rough or 


dressed. 
SHIPPEN BROS. LUMBER CoO., 
Ellijay, Ga. 


| irSale-Seeond Hand Machinery 


FOR SALE—A GEISER PORTABLE CIRCULAR 
Saw mill complete; in use oe Rng a year and in first class 
running condition. Will sell ch 

DEEMER Mr. “So. Philadelphia, Miss. 


FOR SALE-SMITH, MYERS & SCHNIER 
Six-foot band mill and filing room machinery. Good as new. 
Has not sawed half million feet. 

Address “S. B. F.,” care AMERICAN LUMBERMAN. 


FOR SALE—OUR TWO BAND AND GANG MILL 
That has been in operation up to the middle of October last. 
Will furnish detail list of machinery upon request. 

RICE LAKE LUMBER COMPANY, Rice Lake, Wis. 


FOR SALE OR EXCHANGE 
Two Glen Cove double bo a matchers. Will sell or ex- 
change for yellow pine lu 
THE MILLS- CARLIE TON CO., Cleveland, Ohio. 


FOR SALE 

35 H. P. engine and boiler (Hart Machine Company, 
Clarksburg, W. Va., manufacturers) ; mill cutting 52 feet 
(Frick Company, manufacturers) ; single edger, cut-off saw 
(in rolls) ; lath mill and bolter; small trimmer; two 58-in. 
Diston circular inserted tooth saws ; Duplex log turner ; four 
complete log trucks; 7-ton locomotive; 3 feet 3 inches gauge 
(H. K. Porter, Pittsburg, Pa, manufacturer) ; : yoo belt- 
ing, tools etc. = of the above recently dismantled and now 
ready for shipmen 
THE. BIL IMEYER LUMBER COMPANY, Cumberland, Md. 












































SAW MILL MACHINERY FOR SALE. 


Band mill, 7 foot, R. H., Smith, Myers & Schnier. 

Blower, Buffalo, fan wheel 66” diam., 33” face. 

Carriage steam set works, Prescott. 

Engine, 18”x36”, right hand, box bed. 

Engine, 16”x18”, Skinner center crank, 125 H. P. 

Engine, 14”x22”, left hand, box bed. 

Engine, 14”x20”, Stearns, left hand. 

Log jacker, new endless chain. 

Log loader, three arm Hill. 

Nigger, Wickes oscillating. 

Resaw, 44” Connell & Dengler, circular. 

Steam feed, 12”x20” Filer & Stowell twin engine. 
JAS. H. LINK MACHINERY CO., Williamsport, Pa. 





FOR SALE 

One 14x36 Sioux “7 Pag awd engine, 100 H. P. 

Two boilers, 54”x14’ 

One Stillwell heater "ine pn 

One Standard heater. 

This plant can be seen in operation if desired. Is in good 
condition, but will be sold cheap as we are using electric 
power. THBE REPLOGLE CO., Red Oak, Iowa. 





[ei Hand M 
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FOR SALE 


A thoroughly well equipped band, circular and gang mill, 
run six seasons only. Located at Sarnia, Ont. Can be 
shipped by rail or water. 

Will sell any part of equipment to suit purchaser. 

The main equipment is as follows: 


72”x16’ tubular boilers, in three batteries, with three in- 
dependent stacks and all fixtures. 
12”x7”x10” Worthington duplex pump. 
22”x42” slide valve engine. 
20”x 24” slide valve engine. 
heavy log haul-up rig, with about 300’ of chain. 
three-arm Garland log kickers. 
four-arm Kline log stop. 
three-arm Kline log stop. 
Garland steam niggers. 
H., 52” Watrous three-block carriage, with fourth 
block on trailer. 
8’x12” Watrous R. H. band mill. 
10”x42’ shotgun feed. 
20 10”x30” iron live rolls. 
10”x30” iron live rolls. 
10”x30” iron chain driven rolls. 
two-arm steam cant flipper. 
52” L. H. Watrous four-saw edger. 
R. H., five-saw 16’ table slasher. 
heavy carriage cut-off saw for timbers. 
L. H., three-block 40” Garland circular carriage. 
Kilgore air cushion buffer. 
L. H. Stearns iron frame circular husk. 
9”x48’ shotgun feed. 
21 10”x24” iron live rolls. 
5 10”x24” iron live rolls. 
1 52” Munn four-saw edger. 
1 two-arm steam cant flipper. 
1 L. H., five-saw slab slasher. 
2 lumber trimmers. 
1 44” L. H. Wickes gang. 
21 6’ wooden chain driven rolls in rear of gang. 
1 L. H. Garland four-saw lath bolter. 
1 Stearns five-saw L. H. lath machine. 
adjustable length lath trimmer. 
single length, 4’ lath trimmers and binders. 
No. 4 Mitts & Merrill hog. 
Rogers 27” automatic knife grinder. 
Covel automatic circular saw sharpener. 
Rich 12” lap grinder. 
pair Rich band saw stretching wheels. 
3” gang saw clamp. 
hooded band saw forge. 
B. T. & B. automatic band saw sharpener with floor stands. 
52” band saw filing clamp. 
Rich movable roll band saw stretcher. 
10”x13”x5” anvil. 
78”x914” band saw hammering plate. 
band saw stretchers with rolls and nine floor rolls. 
6”x11”"x12” saw anvil. 
12” shear. 
Covel-Kinney saw swage. 
Hart Emery Wheel Co. saw sharpener. 
12” Rich band saw brazing clamp. 
Covel automatic gang saw sharpener. 
Wickes screw punch gummer. 
Wilkin gang saw stretcher. 
10”x6”x64%” anvil. 
27% K. W., 550 light, 110 volt, multipolar generator, 
with switchboard and instruments. 
12”x16” R. H., box bed slide valve engine. 
10”x16” Smalley R. H., engine driving dynamo. 
wooden frame rip saw, top 52”x48”. 
shingle mill haul-up rig. 
drag saw, belt drive. 
knee feed bolter. 
Hall No. 6 shingle machine. 
double knot saw. 
63” rotary saw. 
shingle band cut-off and rip saw. 
Hart emery wheel shingle saw sharpener. 
shingle bolt elevator. 
blacksmith’s outfit. 
7” blacksmith’s vise. 
lot brick. 
1,200 ft. 21%4” hose. 
1 steel roof for boiler house, including steel trusses. 
1 Greenwood heading turner. 
3 wood frame shingle packers. 
1 42” six-knife wheel jointer. 
Large lot of band and circular saws. 
A number of shovels and tools. 


We also have a large quantity of tee rail, tram cars, dump 
carts, tram timbers etc., which, like the mill building, can 
be had with machinery, or-will be sold separately. 

All shafting, pulleys, boxes, gears and belting used to 
drive the foregoing machinery; an exceptionally fine lot of 
riveted carrier chain for sawdust and refuse. 

We invite the closest inspection of this material, knowing 
that it will prove satisfactory to the most critical buyer. 
The mill frame, roomy, heavy and well built, can be had 
with the mill machinery if desired. 
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WICKES BROTHERS, 


Saginaw, Mich. 
Seattle office, 412 Oriental Bldg. 





BARGAINS FOR CASH 
Corliss : 


1—12x30 Green,. right hand, girder frame. 


1—12x3§ Lane & Bodley, left hand, Columbian type. 
1-—18x42 Lane & Bodley, right hand, girder frame. 
1—18x36 Griffith & Wedge, heavy duty. 
1—204%4x42 Lane & Bodley, left hand, heavy duty. 
1—20x48 Frick Eclipse, left hand, girder frame. 
1—22x48 Allis, left hand, girder frame. 
Automatic: 
1—10x12 Erie City. 
1—11x15 Atlas C. C. 
1—10x12 Russell R. H. 
1—13x12 Ideal -C. C. 
1—12x18 Cooper R. H. 
1—12x18 Erie City, 3 valve. 
1—12x16 Ide R. 1. 
1—13%x26 Buckeye. 
1—15x30 Buckeye. 
15%x16 Ball C. Cc. 
6x14 Armington & Sims. 
x24 Ball L. H. 
1—20x36 Klotz & Kommer. 
1— 21x44 Buckeye. 
1—-16x30 Cooper. 
Throttling governor : 
1— 9x12 Erie City. 
— 8x10 Chandler & Taylor. 
—11x14 Atlas C. C. 
i 12x20 Houston, Stanwood & Gamble. 
1—18x30 Barney & Kilby. 
Boilers : 
32—72x18, 150 H. P. high pressure buttstrapped hori- 
zontal tubular 125-lb. pressure. 
1—66x16 full front horizontal tubular 100-Ib. 
1—66x18 half front horizontal tubular 100-Ib. 
1—60x16 full front horizontal tubular 100-Ib. 
Ww oodworking machinery : 
Single surfacers. 
6-—moulders. 
2—24x6 planers and matchers. 
1—36” circular resaw. 
Band saws. 
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14x4 Keystone flooring machine. 
2—Weymuth lathes. 
1—5’ veneer press. 
1—10” double deck flooring machine. 
1—Automatic railway cut off saw. 
1—Swing saw. 
1—Invincible No. 612 glue jointer. 
1 36” knife grinder 


Embossing machines. 
CLEVELAND BELTING & MACHINERY CO., 
1922 Scranton Road, Cc Cleveland, Ohio. 


FOR SALE 
One “New Huber” 26 H. P. traction engine. 
One six-saw Deloach lath mill. 
One Berlin resaw. 
All in good working condition. 
Address GEO. J. TREXLER, Albany, Ga. 


SECOND HAND MACHINERY FOR SALE. 
One 8. A. Woods 10”x30” double surfacer and matcher. 
Four 8S. A. Woods 5”x14” double surfacers and matchers. 
One Geo. Gage & Co. engine, lathe and tools. 

One Springfield automatic knife grinder. 
One Berryman feed water heater. 
One Dederick shaving press. 
Eleven lumber hand carts. 
Address WILLIAM BENNETT, 
North Ferry and Water Streets, Albany, N. Y. 


FOR SALE—MOULDING MACHINE. 
1 Williamsport Machine Company's 10x6 molding machine. 
Address GEHL BROS. MFG. CO., West Bend, Wis. 


FOR SALE—MACHINERY 
For double rotary saw mill at a bargain on easy terms. 
Address a io care AMERICAN LUMBERMAN, 














BAND SAW MILL FOR SALE. 

I have a 6 ft. Smith, Myers & Schnier band saw mill, in- 
cluding boilers and engine and filing room machinery, that 
I will sell at a bargain. This mill has been used about two 
years and is in first class condition. Also one 40 H. P. 
circular saw mill, complete 7 ower and log turner. 

J. E. SHOFFNER, Cleveland, Va. 


MACHINERY FOR SALE. 
1—Bryant Band Cut Off, complete with two saws. 
One Hill Steam Drag Saw. 
1—Lumber trimmer, trims 10’, 12’, 14’, 16’, 18’. 
27 i timber rafting chain, BBB tested steel. 
—24-ton passenger loc omotive, 36” gage. 
i— 42. ton Shay locomotive. 
Write for machinery circulars. We repair Locomotives. 
H. M. LOUD'S SONS COMPA 
Au Sable, Mich., Machinery oa 


FOR SALE. 
Engines, 
One 24”x32” L. H. top slide valve. 
One 20”x30” H. or L. H. top slide valve box bed. 
One 16”x42” R. H. Allis Corliss. 
One 12”x16” L. H. Tangye bed slide valve. 
One 12”x16” = H. side slide valve. 
One 10”x16” L. H. rock valve. 
One 10”x15” Brie City center crank. 
One 944"x155¢”"x12” vertical compound. 
One 8”x12” left hand side slide valve. 
One 7”x 8” automatic Climax. 
Boilers. 

One 60”x16’ return tubular, 48 4 ” tubes. 
One 60”x16’ return tubular, 54 344” tubes. 
One 60” Erie Economic. 
One 42”x7’ upright with submerged tubes. 
One 42”x12’ return tubular, 25 3%” tubes. 
One 42”x12’ return tubular, 49 3%” ” tubes. 
One 42”x10’ return tubular, 40 & ” tubes. 
One 42”x10’ return tubular, 34 3 ” tubes. 
One 36”x9’8” horizontal tubular. 

Miscellaneous. 
Two 24” Pony planers. 
One Smailey drag saw machine. 
One 14x6 Woods double surfacer and matcher. 
One Williamsport circular self feed rip table. 
One 36” Clements band or scroll saw. 
One Hershell belt power flue welder. 
One Normandie cement block machine complete with 100 

Cc. I. block plates. 
Two 5-ton jib cranes with wooden masts and beams. 
One Smalley No. 2 self trip bolter. 
One 26” Rogers knife grinder, 
Write for October stock list. 
F. BARTLETT & CO 


900 South Tilden St., Saginaw, Mich. 
FOR SALE. 
1 Hoyt 7” matcher. 


1 Rodgers 9” "> 
Address EORGH H. RICH, Green Bay, Wis. 
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Fir Sale:Serond Hand Machinery | 


ir Sale:Seeond Hand Machinery 


[ For Sale: Steel Rails | 





FISCHER SLAB RESAW 
In first class condition, with inserted tooth saw. 
HUGH W. DYAR, 204 Dearborn St., Chicago. 


REBUILT 2ND. HAND MACHINERY BARGAINS. 
Band rip and resaw—combined—Berlin 44”—almost new. 
Matcher, Glen Cove No. 52—10”x6”. 

Inside moulder, Rogers No. 2—10”x6”. 
Self feed rip saw, Greenlee. 
Automatic circular saw sharpener, for rip and cutoff saws. 
Lath sheathing machine, Byrkit, almost new. 
Moulders, Houston, 9” and 10”, 4-side. 
Resaw, circular, 50” segment saw, Joslyn Mfg. Co. 
Moulders, band rip and band resaws, swing saws, jointers. 
Shapers, boring machines, tenoners, mortisers and a full 
line of woodworking machinery. 
CHICAGO MACHINERY EXCHANGE, 
13-15 North Canal St., Chicago. 


FOR SALE—REBUILT MACHINERY. 
1—Buss 36” hand jointer. 
i—Berlin 42”, one Berlin 60”, one New Perry 3-drum 


sanders. 

1—Fay 30”, one Buss 36”, one Whitney 30”, one Egan 30” 
cabinet surfacers. 

1—Fay 30”, one Egan 26”, two Hoyt 30”, one Preble 30” 
double surfacers. 

1—Woods 8”, one Fay 9” and 15”, one Hoyt 14”, 4-sided 
planers and matchers. 

1—Fay 40” circular resaw. 

1—Egan No. 5% 60” band resaw. 

1—Buss 6%, one Porter 6%, one Fay 8% foot automatic 
glue jointers. 

1—Moore 4-table carving machine. 

1—Indiana 8”, one Egan 9”, 4-side outside moulders. 

Engines, boilers etc. ddress : 

HANNA-BRACKENRIDGE COMPANY, Ft. Wayne, Ind. 


MACHINERY AND SUPPLIES. 
Engine Bargains. 

2—36x72 Single cylinder, single expansion, ‘“‘Green-Wheel- 
ock” engines, 1,300 H. P. 

4—30x60 Single cylinder, single expansion, ‘‘Wheelock” 
engines, 800 H. P., 2 with 75-ton and 2 with 45-ton fly 
wheels. 

4—24x48 Single cylinder, single expansion, ‘Wheelock’ 
450 H. P. 
2—38x72 Single cylinder, single expansion ‘Wheelock,” 
1,600 H. P., with 65-ton fly wheels. 

1—16x36 Right hand Vilter Corliss engine. 

1—18x42 Left hand Hamilton Corliss engine. 

1—28x48 Right hand Bates Corliss engine. 

1—20x48 Lane and Bodley Corliss engine. 

1—14x36 Bullock Corliss engine, direct connected to one 
10x36 Ingersoll Sargent air compressor. 

25—Automatic engines from 50 to 200 H. P. 

42—-Slide valve engines from 10 to 150 H. P. 

1—16x18 Center crank automatic Atlas. 

2—18x24 Right hand automatic Atlas. 

1—18x24 Slide valve Atlas. 

1—14x20 Automatic Atlas. 

1—14x20 Slide valve Atlas. 

Boiler Bargains. 

1—250 H. P. Morrison corrugated furnace boiler, inter- 
nally fired, good for 135-lb. pressure. 

10—72x20 Horizontal tubular boilers. These are triple 
riveted, high pressure, domeless type, containing 50 414” 
tubes with 20 McGregor braces in each end. Shells are 
7-16 in. and heads 9-16 in. thick; diameter, 72 in.; length, 
20 ft. These were taken from the Illinois Steel Company's 
plant at South Chicago and were operated under 125-lb. 
pressure. Special low price for quick ag 3 

3 Upright Hazelton boilers, 300 H. P., with Roney 
stokers. 
3—Upright Hazelton boilers, 500 H. P., with Roney 
stokers. 

1—Upright Hazelton boiler, 600 H. P., with Roney stoker 
and engine. 

2—Return tubular boilers, 125 H. P., with Murphy stoker. 

1—Babcock and Wilcox, 500 H. P., with Murphy stoker. 

1—200 H. P. Heine water-tube boiler. 

2—36x 8 Horizontal boilers. 

1—36x10 Horizontal boiler. 

2—36x12 Horizontal boilers. 

8—42x12 Horizontal boilers. 

5—48x14 Horizontal boilers. 

2—54x14 Horizontal pollers. 

1—54x16 Horizontal boiler. 

4—60x16 Horizontal boilers. 

2—66x16 Horizontal boilers. 

1—30x18 Horizontal boiler. 

10—72x18 Horizontal boilers. 

2—72x18 Triple riveted butt strapped boilers. 

1—66x16 Triple riveted boiler. 

Lumbermen’s Supplies. 
High grade tools in original packages. 











Single bit axes, per doz........- ies asanaeen «vei $3.50 
Hatchets, per d0Z..........++0++ SW 0eseseacenens <. oo 
Bench hatchets, per doz...... ervcesoes c+ vh¥eeeees .- 3.50 
First quality shovels, per doz...... se ccccccccccoce 3.00 
Scoops, per doz......++++ ooeeseeen Coc cecccccccces 4.00 
Sledges, per ID......ceeeeeeeeseevees bederdececes Cn 
srowbars, per Ib........e-ee0% o0enccatecceenecres -02 
ew lanterns, per doz........ §-040:046' Sasa eheos oses mete 
Wrought-iron anvils, per Ib.......- 000 e600 eeenense Jie 
Horseshoes, per Kkeg......-eeeeceeececcecesees ° 3.50 


Complete lines of machinery for every purpose, including 
shafting and bearings, pulleys, fly wheels, electrical —- 
structural iron. Everything needed for building or repairing. 

Ask for Catalog No. 79. 

It’s the wise buyers’ guide to bargains and invaluable to 
the man who pays the bills. Let us mail you a copy so it 
will be handy for reference. 

CHICAGO HOUSE WRECKING CO., 
Thirty-fifth and Iron Sts., Chicago. 


ONE 36” SINGLE S.A.WOODS SURFACE PLANER 
In first class condition. 
GAMBLE BROS., Highland Park, Ky. 








REBUILT WOOD WORKING MACHINERY. 
Jointers, 8”x6’, 12”x7’, 24”x7’. 
Jointers, glue, 6’6”, Fay and Berlin. : 
Planers, single, 12”, 20”, 24” and 26”. 
Planers, double, 28”x8”, 28”x12” and 30”x10”. 
Matchers, 848, Atlantic 14”x6”, Fay 15”x6”. 
Sanders, Berlin, 24”, 36” and 42”. 
Tenoners, No. 2 and No. 8, with copes. 
Saw tables, swing saws, post borers. 
Mortisers, patternmakers’ and variety lathes. 
Shapers, single and double spindles. 

CHICAGO WOODWORKING. MACHINERY CO., 
40-42 W. Quincy St., Chicago. 


YOU NEED THE TELECODE 


If you use the telegraph. It shortens and simplifies your 
telegrams. It pays for itself many times over in the course 
of a year. It is indispensable in every lumber office, and 
should be carried by every gy gy | salesman, Descrip- 
tive ———— -_- samples free for the asking. Price, $5 
er copy, postpaid. 

AMERICAN. LUMBERMAN, Manhattan Bldg., Chicago. 








SAW MILL BARGAINS 
Several complete mills, band and circular, in size from 
portable circular up to double mill with gang. Some of 
these include planing mills, and any machine will be sold 
separately. HUGH W. DYAR, 204 Dearborn St., Chicago. 


SECOND HAND MACHINERY FOR SALE. 
1—28”x12” 4-side endless bed planer. 

1—14” and 10” 4-side planer and matcher. 

1—26”x14” Power's endless bed double surfacer. 

1—24”x6” double surfacer. 

1—26”x8” and 1—24”x6” single surfacer. 

1—Each 9”, 8”, 6”, 5”, 4” 4-side moulders. 

1—1-spindle upright moulder or shaper. 

1—No. 2 Power's tenoner. 

1—No. 2 and No. 3 Power’s mortiser. 

1—8” double Universal woodworker. 

1—-Double saw bench rip and cutoff, two arbors. 

1—-Double cutoff saw, 6” to 78”. 

1—Swing cutoff saw. 

1—J. A. Fay & Egan combination saw. 

1—Fisher automatic cutoff saw. 

1—Gleason spoke lathe. 

1—14”x6’ Egan variety lathe. 

se to 1%” dowel machine. 

—26” automatic knife grinder. 

1—44” band resaw machine. 

1—Buss glue jointer. 

1—Each 12” and 16” hand jointers. 

1—Each 12”, 14” and 16” wood lathes. 

1—36” vertical boring machine. 

Power’s, Smith & Rowley and Hermance panel 
raisers. 

Lot of blind machinery, all kinds. 

Agents for the Advance single and double shaper, dove- 
tailer and glue heater. We carry a large stock of new 
woodworking machinery of all kinds, engines, boilers, ma- 
chine tools ete. 

We are always in the market for good second hand 
machinery, and will pay you spot cash. 

Let us know what you have for sale. 

ANK TOOMEY, 


FR 
No. 131 North Third St., Philadelphia, Pa. 


[TorSale-Engines=Boilers | 


FOR SALE 
One 14x24 slide valve engine, girder frame and in first 
class condition. Would sell reasonable if taken at once. 
Address “R. 10,” care AMERICAN LUMBERMAN, 

















FOR SALE—ENGINES AND BOILERS. 
Boilers. 

4—72x18, horizontal tubular, high pressure. 
1—84x18, horizontal tubular, standard. 
1—78x16, horizontal tubular, standard. 
1—72x18, horizontal tubular, standard. 
5—72x16, horizontal tubular, standard. 

1—66x16, horizontal tubular, high pressure. 

1—60x18, 6” riveted flue, standard. 

3—60x16, horizontal tubular, standard. 

Sixty others, all styles and sizes. 

Engines. 

20x48 Wheelock. 

18x42 Hamilton. 

18x36 Wright. 

16x32 Buckeye. 

18x26 H. 8. & G., 

16x20 Brownell. 

14x20 Atlas. 

14x14 Vertical. 

Forty others, all sizes and styles. 

Also pumps, heaters, tanks, saw mills and general ma- 
chinery. Send us specifications of your wants. 


THE RANDLE MACHINERY CO., 
1820 Powers St., Cincinnati, Ohio. 


FOR SALE 
One 14x20 Atlas engine—perfect condition—bankrupt price. 
Also one 20-ton Shay, three-cylinder; never been used. 
Any one looking for a bargain will do well to write or call 
on OTHO 8S. WOOLLEY, Rec., Neuville, Texas. 


ENGINES FOR SALE CHEAP 

1—135 H. P. 14%x15 Phoenix automatic. 

1—150 H. P. 14%x15 A. & 8S. automatic. 

1—300 H. P. 20 x48 Allis L. H. Corliss. 

1—350 H. P. 22 x42 Bates L. H. Corliss. 

1—750 H. P. 30 x60 Bass L. H. Corliss. 

All of these engines are in Al condition throughout and 
we will quote we, attractive prices for immediate delivery. 

PFANNMUELLER ENGINEERING CO., 
Suite 1134 First National Bank Bldg., Chicago. 


WE CAN DO IT. 

Read this department and get variety. We do this for 
others and can do it as quickly for you. Buyer and seller 
brought together quickly through the medium of this depart- 
— at small cost. Send in your ad and let us estimate 
ts cost. 


| ForSale:Logging hy Cyupment | 


FOR SALE—LOCOMOTIVES AND RAILS. 


We have in our shops at Birmingham, thoroughly rebuilt, 
35 ‘standard and 3-foot gauge locomotives. Write us for 
prices and terms. We also handle new and relaying rails 
of all weights. 

BIRMINGHAM RAIL & LOCOMOTIVE CO., 


Birmingham, Ala. 




















RAILS; LOCOMOTIVES; LOG CARS; ETC. 
We sell all weights of relaying rails and new rails; frogs, 
switches, rail braces, splice bars, spikes etc. Also second 
hand locomotives, logging cars etc. 
PITTSBURG RAIL SUPPLY CO., 
421 Wood St., Pittsburg, Pa. 


INSPECTION. 

We inspect either new or second hand locomotives, sta- 
tionary engines, cars, saw mills or machinery of any kind. 
Offices and inspectors, Chicago, Pittsburg, New York, San 
Francisco, Montreal—general office, 1121 The Rookery, Chi- 
cago, Ill. ROBERT W. HUNT & CO. 


LOCOMOTIVES, CARS NEW AND REBUILT 
Standard and narrow gauge, logging, freight and passenger ; 
new and relaying rails. 

ELLIS WOOLMAN, Minneapolis, Minn. 














NEW RAILS. 
50 tons 12 Ib., East St. Louis. 
tons 16 lb., East St. Louis. 
50 tons 20 lb., East St. Louis. 
375 tons 35 lb., East St. Louis. 
300 tons 35 lb., Pittsburg, Pa. 
Second fiand Rails. 
45 tons 25 lb. relayers, East St. Louis. 
125 tons 30 Ib. relayers, East St. Louis. 
150 tons 35 lb. relayers, Nashville, Tenn. 
50 tons 35 Ib. relayers, East St. Louis. 
300 tons 52 Ib. relayers, East St. Louis. 
500 tons 56 lb. relayers, East St. Louis. 
2,500 tons 60 lb. relayers, East St. Louis. 
Track bolts and spikes. 
Large stock angle bars, 
Frogs and switches. 
Immediate shipment. 
ST. LOUIS RAIL & EQUIPMENT CO., 
St. Louis, Mo. 


~ 
ao 





RAILS, FROGS AND SWITCHES. 

New steel rails, 12’s to 40’s, for immediate delivery. Re- 
layers, different sections. Frogs and switches made for 
prompt shipment. 

SHOOK & FLETCHER, Birmingham, Ala. 


NEW & RELAYING RAILS, ETC. 
Our Weekly Stock List will be of service to you in pur- 
chasing rails or equipment. 
We are cash purchasers of rails and are prepared to sell 
either for cash or on time. 
WALTER A. ZELNICKER SUPPLY CO., in St. Louis. 








RAILS AND FASTENINGS. 
All sections light and heavy, in large or small quantities. 
Immediate shipment from stock. 
M. MITSHKUN CO., Detroit, Mich. 


SWITCHES, FROGS AND CROSSINGS. 
To fit all sections of rails. Immediate shipment. Write 
for catalogue ‘‘A.”’ M. MITSHKUN CO., Detroit, Mich. 








RAIL SPLICES FISH PLATES OR ANGLE BARS 
To fit all sections of rails. Immediate shipment from stock. 
M. MITSHKUN CO., Detroit, Mich. 





RELAYING RAILS 

200 tons 40-pound and angle bars. 

100 tons 48-pound and angle bars. 

100 tons 50-pound and angle bars. 

200 tons 56-pound and angle bars. 
1,000 tons 60-pound and angle bars. 

500 tons 65-pound and angle bars. 
Logging eee equipment. 

HYDE BROTHERS & COMPANY, 

Commenne Bldg., 141 Broadway, 


ittsburg, Pa. . New York, N. Y. 





NEW RAILS IN STOCK 
Also all sections of relayers. Quick shipment our spe- 
cialty. 
M. K. FRANK, Frick Bldg., Pittsburg, Pa. 





FOR SALE-—FIRST-CLASS RELAYING T RAILS 
(16, 20, 25, 30, 35, 40, 45, 56, 60 or 70 Ib.) quick ship- 
ment; and all weights New Rails, Spikes, Splice Bars etc., 
Frogs and Switches; second hand Locomotives. Logging 
Cars etc. We guarantee our Relaying Rails as represented. 
We buy old Rails. 

ROBINSON & ORR, 419 Wood St., Pittsburg, Pa. 


|TorSale: focomotivessCars | 


REBUILT—LOCOMOTIVES 
15x22, 4-wheel, S. T., Sw., 4-44” drivers, 34 tons. 
17x24, 4-wheel, Sw., 4-50” drivers, 40 tons. 
13x18 Forney, 4-39” drivers, 28 tons. 
9x15x20 Forney, 4-44” drivers, 38 tons. 
17x24 Mogul, 6-47” drivers, 40 tons. 
18x24 Mogul, 6-44” drivers, 47 tons. 
18x24 Mogul, 6-50” drivers, 49 tons. 
19x24 Mogul, 6-50” drivers, 53 tons. 
20x24 Consolidation, 8-45” drivers, 58 tons. 
17x24, 8-wheel Amer., 4-56” drivers, 40 tons. 
18x24, 8-wheel Amer., 4-62” drivers, 47 tons. 
19x24, 8-wheel Amer., 4-62” drivers, 49 tons. 
18x24, 8-wheel Amer., 4-56” drivers, 50 tons. 
18x22, 10-wheel, 6-44” drivers, 46 tons. 
16x24, 10-wheel, 170 lbs., 6-48” drivers, 45 tons. 
17x24, 10-wheel, 180 lbs., 6-50” drivers, 50 tons. 
18x22, 6-wheel Sw., 6-44” drivers, 40 tons. 
18x24, 6-wheel Sw., 6-50” drivers, 50 tons. 

New Cars. 
60 M box stock flats. 
80 M box stock flats. 


Rebuilt Cars. 
50 M box, stock and flats. 
60 M box, stock and flats. 
Quick Shipment. 


Passenger and combination coaches. 
Narrow gauge equipment. 
F1TZ-HUGH, LUTHER CO., 








Railway Equipment, 
1647 Monadnock, Chicago. 
209 Hibernia Bank Bldg., New Orleans. 
140 Cedar St., New York. 


FOR SALE-STANDARD GAUGE SHAY 
Geared Locomotive. 

Weight 35 tons, three cylinders 11x10”, steam brakes, 
thoroughly rebuilt, in strictly first class condition through- 
out, ready for instant shipment. 

M. MITSHKUN CO., Detroit, Mich. 


GEARED LOCOMOTIVES, FLAT CARS, ETC. 
Special Lot—Immediate Shipment. 
60,000 capacity flat cars, 34’ 6” long, Westinghouse air 
brakes, etc. 
Two 18 and 20-ton Lima Shay geared locomotives. 
Two 45-ton Baldwin Mogul locomotives. 
Right out of our works. Also other equipment. 
Telephone, telegraph or write us your requirements. 
. C. TORBERT & COMPANY, 
Locomotives, Cars, Steam Shovels etc., 
547-548 Monadnock Block, Chicago. 


WANTED-—GOOD MEN 
Who are looking for positions to advertise in the Wanted 
Employment columns of the AMPRICAN LUMBERMAN. 
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|Tor Sale: focomotives 


EQUIPMENT 
Narrow Gauge. 

2—20-ton Baldwin 8-wheelers. 

1—34-ton Baldwin Mogul. 

1—37-ton Baldwin Mogul. 

80 logging cars—30 M capacity. 

2 cabooses. 

1 combination car. 

1 coach. 


and( ‘Ars | 





Standard Gauge. 
13-ton 6-wheel switcher. 
16-ton 6-wheel switcher. 
28-ton 4-wheel switcher. 
28-ton Baldwin Forney. 
33-ton 8-wheeler. 
45- — Mogul. 
46-ton 8-wheel 
25 36 60 M capactty air brake. 
F lat cars. 
Special equipment built to order 
ST. LOUIS RAIL & EQUIPMENT CO., 
St. Louis, Mo. 





LOGGING, FLAT, COAL & GONDOLA CARS 


40,000, 50,000 and 60,000 pounds capacity. 
Special offerings on 50,000-pound and 60,000-pound capac- 
ity flats. 
Forty-one Ft. 60,000 Flats. 
New bodies, rebuilt trucks. 
Write us. 
Prompt delivery from our shops. 
Locomotives for logging railroads. 
AMERICAN CAR & EQUIPMENT CO., 
Chicago, IIl. 
Shops, Chicago Heights. 





FOR SALE-—i8 FLATS. 
Standard gauge, to be rebuilt to pass M. C. B. inspection. 
One 42-ton Baldwin locomotive, in good shape. 
H. W. MARSH, Manistee, Mich. 


FOR SALE. 
Locomotives, nearly new, 6 to 70 tons; Mogul consolida- 
tion, 10-wheel and other types ; 165 locomotives at our shops. 
SOUTHERN IRON & EQUIPMENT CO., Atlanta, Ga. 








NEW WALL MAP OF THE U.S. & WORLD. 
Size 3%4x5'% feet. One side map of United States, other 
side map of the world. Regular price $5. Special to read- 
ers of the AMERICAN LUMBERMAN, $1.25, delivered. If you 
haven’t a revised wall map, don’t let this opportunity go 
by—order today. Money hack if you are not satisfied. 
AMERICAN LUMBERMAN, Chicago. 


BOX, FLAT AND LOGGING CARS. 
Heavy and light capacities. Quick shipment and low 
prices. M. MITSHKUN CO., Detroit, Mich. 


41 FT. LOGGING FLATS NEW. 
60,000 and 80, wend — built to standard specifica- 
tions, for quick del 
HICKS Loc ‘OMOTIVE & CAR WORKS, Chicago. 


FOR SALE 
300 wooden 25 T. flat gonds. for general service. 
100 low priced boxes for camp. 
250 wooden 25 T. flat cars for logging. 
Shay and Climax geared Locos., 36” and S. G., 10 to 60 T. 
Moguls, 10-wheelers, and Consols. for logging. 
Send for list No. 30, just issued May ist, May 20th and B. 
THE MALES CO., 
26 Cortlandt St., 1508 First Nat. Bank Bldg., 
New York, N. 














[ frSaleBusiness Oppoctundies | 





far Sale:Retail {umber Yards 





FOR SALE . 
Fully equipped hickory handle factory. Sue adjacent 


*to run factory ten to fifteen years. Addre 


“HICKORY,” 903 Wright Building, St. Louis, Mo. 


FOR SALE-—12,000 ACRES SO. TIMBER LANDS 
With first class 60,000 capacity saw mill. Proposition mak- 
ing money. Or will take partner wishing to make invest- 
ment. Address “J. 61,” care AMERICAN LUMBERMAN. 


FOR SALE-—AN EXCELLENT PROPOSITION. 
New, fully equipped, modern circular mill; located on rail- 
road which divides property; land in fee, with plenty of 
original growth pine and hardwood timber to last for several 
years; together with teams, logging equipment, houses anc 
stocked commissary. This is, without doubt, one of the best 
propositions in North Carolina. Mill now in operation. Labor 
plentiful. Healthful location. Principals only. 

— “N. 17,” care AMERICAN LuMBERMAN. 


LONG MESSAGES MADE SHORT. 
By using the American Lumberman Telecode. Contains over 
400 pages and 61,427 code words. Every user of the Tele- 
graph needs it. Write for descriptive circular and sample 
pages. Price $5 per copy, postpaid. 
——— LUMBERMAN, Publishers, 315 Dearborn St., 
Chicago. 














WANTED—MAN TO TAKE INTEREST 
In saw and shingle mill; also head shipper and yard super- 
intendent, in position to invest few thousand dollars in 
business. A good opportunity for profitable investment. 
Address “LUMBERMAN,’ 

124 11th Ave., E., Mt. Pleasant, Vancouver, B. C. 


NEW FORTY THOUSAND BAND MILL, 
Planing mill, some dry lumber, logs and timber for number 
of years. Lovated on lake and two railways, near Spokane, 
Wash. Address “N. 3,” care AMERICAN LUMBERMAN. 








SAW MILL AND TIMBER 
20,000 circular mill, houses, barn, team; on 129 acres; 
hemlock, hardwood timber; located on a lake: one mile 
from mill to branch railroad. Plenty of surrounding timber. 
Write for a at once. 


J. S. CHANDLER, Grand View, Bayfield County, Wis. 


THE OWNER OF {00 MILLION SAW TIMBER 
And good mill site wishes experienced partner in saw mill 


business ; must have capital. Address 
BOX 1409, Spokane, Wash. 








NOTICE! 

We need additional capital in our business and have de- 
cided to increase our capital stock. A part of this increase 
will be needed for operating expenses, but the larger part 
of it will be invested in additional timber lands. The plant 
is new and modern and will cut 100,000 feet per day. We 
have a standard gauge railroad and a complete logging out- 
fit. The plant is well built and is nicely located. Addi- 
tional longleaf yellow pine timber that will last the plant 
from fifteen to twenty years can be secured. Anyone inter- 
ested will please 

Address “CAPITAL,” care AMERICAN LUMBERMAN. 





FOR SALE—-LUMBER & COAL BUSINESS 
In eastern Nebraska; small investment in real estate and a 
good trade; just the’ place for a hustler. Having business 
interest elsewhere is reason for change. 

Address “R. 9,” care AMERICAN LUMBERMAN, 


FOR SALE—A GOOD LUMBER YARD 
In central Iowa. Well located, with a good business. Com- 
petition satisfactory. 
Address “R. 5,” care AMERICAN LUMBERMAN, 


FORSALE—RETAIL LUMBER YARD 
In central Indiana, surrounded by a farming country that 
can not be excelled anywhere in the state. Will sell one- 
half interest in a retail lumber yard and planing mill and 
coal yard. County seat, 5,500 population. The party buy- 
ing can have the management of the plant if preferred. 
This is a rare opportunity. It will pay to investigate. 
Address “MFG. 999,” care AMERICAN LUMBERMAN. 











EVERY -‘LUMBERMAN SHOULD POSSESS 

A new 4th edition Actuary. It takes the place of the old 
3d edition, now out of print. This new edition shows the 
feet in all stock sizes from 1 to 2,000 pcs. and the amount 
from $6 to $75 per M feet of any quantity. The results 
are there ready for use. The 4th edition of the Lumber- 
man’s Actuary has cut-in index, and contains numerous 
tables that are of great value to the retailer. Price, $5 for 
cloth and $3.50 for leather bound copies. For sale by 
AMERICAN LUMBERMAN, Publishers, 315 Dearborn St., 
Chicago. 


FOR SALE—-LUMBER & COAL BUSINESS 
In northeastern Nebraska. Annual sales $25,000. Good 
reasons for selling. A snap for the right party. Will 
invoice January 1. 
Address “N. 88,” care AMERICAN LUMBERMAN. 


FOR SALE-—GOOD RETAIL LUMBER YARD AND 
Planing mill, in Ohio. Will lease. 
Address “C,. 10." care AMERICAN LUMBERMAN. 


FOR SALE-—PAYING LUMBER YARD 














" Centrally located in the city of Fort Wayne. Best city in 


northern Indiana. Old established trade. Good reasons for 
selling. Address “C. 15,” care AMERICAN LUMBERMAN. 


FOR SALE-—PAYING RETAIL COAL, LUMBER 
And building material business in live city of 9,000, northern 
Illinois. Address “C. 71,” care AMERICAN LUMBERMAN, 


FOR SALE—-LUMBER YARD 

In eastern Colorado. Good town and good farming com- 
munity. If interested address 

“th” BOX 1165, Colorado Springs, Colo. 


NEW WALL MAP OF THE U. S. & WORLD. 
Size 344x5™% feet. One side map of United States, other 
side map of the world. Regular price $5. Special to read- 
ers of the AMERICAN LUMBERMAN, $1.25, delivered. If you 
haven't a revised wall map, don’t let this opportunity go 
by—order today. Money back if you are not satisfied. 
AMERICAN LUMBERMAN, Chicago. 











FOR SALE-—A SASH AND DOOR FACTORY 
Well equipped and capacity of about fifty hands, with an 
established business, largely special work, situated in a 
city of about 25,000 people on the Mississippi river. A 
bargain for party with the necessary capital and knowledge 
of the business. 


Address “FACTORY,” care AMERICAN LUMBERMAN. 


A PLANING MILL FOR SALE AT A BARGAIN 
Good location for custom work or can buy all material 
necessary to run plant. About $12,000 invested. Will dis- 
count it considerably for cash. The plant will make its 
worth per year. Reason for selling, family dissatisfied. 
Address “Pp. M.,” care AMERICAN LUMBERMAN. 





[ forsale = Miscellaneous | 


GOING OUT OF THE RACE HORSE BUSINESS 
And offer for sale or trade Octavia, 2:24%; 1 stallion com- 
ing 3 years old, 1 filly 2 years old, 1 filly 1 year old; all 
standard stock by Anteros & Gowan. The stallion showed a 
2:20 step in his 2-year-old form and will surely go in :15 
as a 3-year-old. Will sell for $2,000, only what the stallion 
alone is worth, and will take in part payment one good work 
team weighing from 1,400 to 1,600, or will trade for a 
saw mill property or for timber land and pay the difference. 

Address BOX 192, White Pigeon, Mich. 








Cincinnati, Ohio. 


WANTED—A PRACTICAL MAN 
To buy an interest in 8 sash and door factory. 
needed, $1,000 to $5,006 : 
CRAWF ORD & HAMER, Scottsbluff, Neb. 


ONE OF THE BEST TIMBER AND MILL 
Properties on the Pacific coast needs money. Cheap timber, 
fine quality; modern mill; good transportation advantages. 
Operating shows second to none. Part interest or entire 
property for sale at a bargain; prefer to sell part interest 
only. Communicate direct with owners. 

POSTOFFICE BOX NO. 653, Seattle, Wash. 


FOR SALE, 

We have a modern western pine producing plant with 
annual capacity of fifteen millions of lumber and four million 
lath, with planing mill capable of milling the entire cut, and 
we desire the assistance of some reliable selling interest for 
handling the entire cut. To the right persons we would sell 
an interest in the mill. Have ample timber for twenty-five 
years or longer. 

Address 





Amount 








“R. 8,” care AMERICAN LUMBERMAN., 


FOR SALE—EXCELSIOR FACTORY 
With saw mill, coal and wood yard, clearing $3,000 annually. 
A fine bargain. Also complete saw ‘mill, good order, for $550. 
W. L. DAY, Winchester, Ind. 


1 HAVE 4,100,000 OF IMPROVED 


Real estate which is a good investment. Will exchange for 
timber, lumber and mill operation. 
25,” 


Address “R. 25,” care AMERICAN LUMBERMAN, 


WANTED-—ADDITIONAL CAPITAL. 
A live, growing, well established lumber and millwork busi- 
ness, earnings averaging over 18 percent per annum, needs 
$25,000 additional capital. Can show exceptional induce- 
ments and will bear investigation. 
Address “Pp. 30,” care AMERICAN LUMBERMAN. 


SAW MILL FOR SALE CHEAP. 
An uptodate circular mill, nearly new, good location. Address 
CUMMINS LUMBER CO., Petersburg, Ind. 


ILLINOIS LUMBER YARD FOR SALE. 
Finest farming section. Well established trade. No compe- 
tition. C. B. & Q. leased land. Private switch. Shed capacity 
750,000 feet. We mean business and want only reliable par- 
ties’ to reply. Address “P. 23,” care AMERICAN LUMBERMAN, 




















NEW WALL MAP OF THE U. S. & WORLD. 

Size 3144x514 feet. One side map of United States, other 
side map of the world. Regular price $5. Special to read- 
ers of the AMERICAN LUMBERMAN, $1.25, delivered. If you 
haven't a revised wall map, don’t let this opportunity go 
by—order today. Money back if you are not satisfied. 


AMERICAN LUMBERMAN, Chicago. 





FOR SALE 


Large and profitable saw mill business in the southeast. 
Modernly equipped, electrically lighted saw mills running. 
Company making money. Abundance of timber. Ample 
shipping facilities; none better in the country. Complete 
equipment for logging, manufacturing and shipping. Good 
reasons for selling. Reasonable price and terms. Only 
parties competent to handle large property need answer. 


Address “A. C. D.,” care AMERICAN LUMBERMAN. 





SAW MILL AND TIMBER, CYPRESS AND 
Hardwood band and circular mill, 20,000 daily capacity ; 
running every day; good location on L. R. & N. Co. line; 
is offered for sale, $10,000, easy terms. Splendid oppor- 
tunity practical millman. Address 

SOUTHERN SAW MILL CO., LTD., New Orleans, La. 








FOR SALE-—AN OAK BANK COUNTER, 
Two windows, suitable for lumber office. Photograph sent 
upon request. 
HOLLANDALE STATE BANK, Hollandale, Wis. 


FOR SALE—WE WILL EXCHANGE 
Many thousands of dollars’ worth of information for $20. 
See “History of the Lumber Industry of America.”” Address 
AMERICAN LUMBERMAN, Publishers, 315 Dearborn St., 
Chicago. 











USE ALUMINUM | MONEY 
In your commissary department. Saves time and labor. 
Cheap and effective. Free samples and prices. 
W. R. ADAMS & CO., Detroit, Mich. 


~ 
WANTED—EVERY LUMBERMAN TO KNOW 
We build the best lumber buggy on earth; if not satisfac- 
tory, rettrn. We pay freight both ways. HENDERSON 
og WORKS, Builders of High Grade Machinery, Shreve- 
port, La 


THE AMERICAN LUMBERMAN TELECODE 
Contains 61,427 code words, and each size of cach grade of 
each article of lumber is represented by ONE word. By 
using the telecode you can greatly shorten and _ simplify 
your message and effect a big saving in your telegraph 
bill 

Prospectus free for. the asking. 

Are you interested ? 

AME RICAN LUMBERMAN, Publishers, 315 Dearborn St., 


| Generaliscelaneous | 


WANTED—-LUMBERMEN 
To send for our free booklet containing descriptive matter 
regarding aol ee books we handle pertaining to the 
lumber busin 
AMERICAN LUMBE RMAN, Publishers, 315 Dearborn St., 
Chicago. 


SCRIBNER’S LUMBER AND LOG BOOK 

Gives measurements of all kinds of Lumber, Logs, Planks, 
Timber, Hints to Lumber Dealers; Wood Measures; Speed 
of Circular Saws; Care of Saws; Cord Wood Tables; Felling 
‘Trees; Growth of Trees; Land Measures; Wages, Rent, 
Board, Interest; Stave and Heading Bolts ete. 

Price, 25 cents per copy: 
—— LUMBERMAN, Publishers, 315 Dearborn St., 
Chicago. 


























PU 


